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During the year under review, the Group launched
several new projects. Together with Regal Riviera,
approximately 2,384 residential units were sold. The
Company was also elected as one of the most reputable

property developers in China.

Operating Environment

Amidst the robust national economy, Guangzhou
remained one of the fastest growing cities in China. The
property market properly reflected this situation. In 2001,
property sales in Guangzhou reached 11,880,000 sq.m.
in floor area, of which approximately 8,100,000 sq.m.
were new properties. Approved pre-sales areas amounted
to 7,950,000 sq.m., continuing to reflect restraint in
market supply with approved floor areas less than

transacted areas.

In 2001, monetary housing reform entered its second year
and the percentage of individual property ownership went
on rising. Moreover, there were additional proactive policies
like reduction of development fees and levies, descending
interest rates and the construction of new Metro Lines. All
these factors boosted the market demand. On the other
hand, more rigid restrictions to property presale were
implemented in February 2001, raising the entry barriers

and effectively reducing market supply in Guangzhou.

“Intensification of marketisation, management
expertise as well as product industrialisation, all will

pose challenges to the industry players.”
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The property market in other major cities in Mainland Hi B ARESRRTHEETSNR T
China also looked promising in 2001. With the T-FNREMNERDFA-AREXAER
inducement of basic positive factors, property demand M ZFARUTHEMENTRGR L5

in these cities was significantly enhanced.

Show Flat of Regal Riviera Interior of Regal Riviera
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For the most part of 2001, sales activities focused on existing E_ZZ-—FHRENKER HEEDTRT
projects like Regal Court, Huajing New City and Gallopade R ERMBNERERSREEBEA K

Park. Pre-sales of the Group’s major new projects, such as SEHEERUFEAENTEE BERRR
Pleasant View Garden, Gallopade Park South Court and CRRIEE - RERAY - ERIKT
Huanan New City, along with Regal Riviera, were launched TRCERNFEEPELT IS - KD ELE

later in the year. In aggregate, approximately 2,384 FR234HETEM - ERBEEEN R
residential units with total gross floor area of approximately 285,803 75 Ko

285,803 sq.m. were successfully sold.
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Perspective of Regal Riviera
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Amongst the many awards the Group obtained in 2001,
Gallopade Park was rated as “Top 30 Famous Property
Projects in China” and the Company was also elected as
the “Top 20 Well-known Brandnames of Property
Developers in China”. These awards clearly demonstrated
market recognition of the high quality of our products and
services which is in line with the Group’s mission of

“Impeccable Realization of Quality Living”.

Landbank Replenishment

The Group is currently a developer with one of the largest
landbank reserve. As at end of 2001, the Group’s
landbank was kept at approximately 4,210,000 sg.m. in
Guangzhou which is strategically located. In January
2002, the Group further acquired sites in Beijing and
Tianjin with approximately 3,030,000 sq.m. new site

areas added to existing landbank.
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Project Development Progress

During the year under review, projects of the Group
progressed in accordance with planned schedule. Phase

2 of Regal Court was completed in September.

Construction of some of the Group's large-scale new projects
was commenced during the year, which included the first
phase of Huanan New City, Pleasant View Garden, Gallopade
Park South Court and Fairview South Court. The work for
Phase 1 of Regal Riviera was concurrently in progress . By the
end of 2001, the total GFA under construction was
approximately 1,200,000 sqg.m., which was the highest since

establishment of the Group.
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Public Amenities of Huanan New City
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Business Outlook

In the foreseeable future, housing expenditures will still
be regarded as one of the pillars for China’s continued
economic development. It is expected that regulation of
market will move on with greater emphasis on restricting
land supply, increasing entry barriers and facilitating
property transactions. This should help in maintaining the

property market at a stable and healthy state.

Sunrise Scenery of Huanan New City
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As for the property market itself, intensification of
marketisation, management expertise as well as product
industrialisation, all will pose challenges to the industry
players. Larger-scale projects, longer development periods
and shorter product cycles are market reality. Competition
will remain dominant and market selection process will

be accelerated.

Since the sales activities of the Group’s sizable projects
in Guangzhou have already been launched with
encouraging market responses and projects in Beijing
are also expected to be available for pre-sale in 2002,
the overall sales level of the Group should be significantly

improved in the forthcoming years.

The Group will be selectively pursuing geographical
expansion. Leveraging on our brand strength and
professional expertise, the Group has devised plans to
repeat our success in other major cities, and is adopting
a long-term and forward outlook for property

development business in China.

Tse Sai Tung, Stones

Managing Director

Hong Kong, 18th April, 2002
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