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Property Development and Investment in China

The Group achieved a major step in diversifying into Mainland
China during the year. In December 2002, agreement was reached
with the authorities of Jingan District of Shanghai to redevelop
several adjourning sites in Jingan into a mixed use development
with a combined G.F.A. of about 313,000 square metres.

Location of the Jingan
project is first-rate and
the supply of comparable
land is scarce. When
completed, the sites will
be redeveloped into a
complex of commercial,
office, hotel, serviced
apartments, residential
and retail properties that
will be strategically

distributed to become a
destination point for Jingan and a landmark for Shanghai along
Nanjing Xi Lu.

Looking forward, the project is expected to bring reasonable
returns and recurring income and cash flow to the Group in the
medium term. In view of the potential of the project, it also
represents a good opportunity for the Group to broaden its property
development profile in China.

Chelsea - the luxury serviced apartments in Shanghai which was
acquired by the Group in May 2000 and became operational in
October 2002 - was more than 92 per cent leased. Situated at a
prime location of Huashan Road at the heart of Shanghai, Chelsea
provides 118 fully furnished residential units and 125 car parking
spaces. The property has been generating stable income for the
Group.
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In Tianjin, construction of the north office tower of the office and
retail complex “The Exchange” was completed in last November
and leasing is in progress. The six-level retail mall was 100%
leased.

In April 2003, the Group ceased to operate its estate management
services in Mainland China by disposing of its 80 percent interest
in Asia Asset Property Services Limited to an independent third
party.

In May 2003, the Group sold its entire interest in the Zhabei
redevelopment project in Shanghai to an independent third party
for RMB$110 million. The sale resulted in positive book income
for the Group.

Healthcare Investment

GenRx Holdings Limited, the Group’s wholly-owned healthcare
services subsidiary, established a joint program with the Faculty
of Medicine of the Chinese University of Hong Kong to set up the
Qualigenics Centre for Diabetes and Endocrine Disorders in
November 2002. The
centre combines the
expertise of clinicians,
academics, paramedics
and service-minded
managers to provide a
new model of specialized
healthcare for managing
chronic diseases.

During the year, GenRx
completed a deal with
Vista Medical Management
Inc. to acquire all of Vista’s interest in Healthway Medical Clinics in
the Philippines, the largest network of ambulatory outpatient clinics
in Metro Manila which offers a platform for more than 500 physicians
caring for over 400,000 lives. GenRx intends to use the model for
other outpatient networks in Asia.
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AmMed Cancer Centre, in which GenRx holds a substantial
interest, was fully operational. During the year, its imaging
capability was upgraded to include the latest PET-CT Fusion
Scanner. With the positive public response, AmMed has shown

that it is a leader in cancer care in Asia.

Its dental investments in Mainland China, namely Arrail Dental
Group and Orthodontics Asia, also opened several more clinics in
Beijing and Shanghai. Its Hong Kong investment, Health & Care
Dental Group, inaugurated its flagship dental centre in Hong Kong
in May 2002. The three dental care units now constitute the

largest dental network in China.

Manufacturing

It was a good year for Imperial Bathroom Products Ltd. Higher
awareness of the brand in the building industry enabled Imperial
to expand its local market share in China while exports to the
United Kingdom and Australia showed constant growth. Imperial
was ranked among the five top brands of bathroom products in
China and the second top brand in Australia. Programs are underway
to increase its production capacity to meet market growth.
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