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Year at a Glance 

Date (Month) Event
( )

2003, January • SARFT’s Academy of Broadcasting Science issues a survey which indicates that DVN’s set top
boxes (“STB”) is the most popular in China. 

• DVN sells headend system to Fujian Province.

April • DVN STB1-1000 series of STB granted SARFT’s recognition and certificate.

May • DVN begins sales of set top boxes into Shanghai market.

• SARFT announces "migration timetable for digital TV" in China.  Timetable calls for 30 million
digital cable subscribers by 2005, and for the cutoff of the analog signal by 2015.

July • DVN signs system integration contract with Urumqi Cable and Broadcasting TV Network
Company.

• SARFT releases list of 33 cities to be digitalized as soon as possible.

• DVN signs agreement with Hisense Electric Company Limited ("Hisense"). Hisense agrees to
invest RMB30 million in Shandong to accelerate the pace of digitalization, and will pay DVN a
set top box royalty.

• " "
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September • DVN signs a system integration contract with Hangzhou.

• DVN places 75 million new shares in a share placement at gross value of HK$61.5 million.
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October • SARFT gives DVN a "Grade A" certification for its Subscriber Management System (SMS).
(SMS)

November • Qingdao project is successfully launched.

• Qingdao begins the cutoff of analog service in one neighborhood.  
– Cutoff is well received.
– Subscription fees are raised by 83%
– Only one complaint

– 
– 
– 

• SARFT holds a national level meeting in Qingdao calling for the rapid migration to digital cable. 

December • DVN signs a STB sales contract with Hunan Provincial Network Company.

• DVN signs a technology license contract with Qingdao Broadcasting Bureau.

2004, February • DVN’s in-house developed Conditional Access System (CAS) is certified by SARFT and awarded
Grade A certificate.
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* Subscription revenues refer to revenues from the leasing of digital broadcasting network equipment and technical know-how and related
software, as defined in note 1(p) to the account. 

1(p) 

Financial Highlights 

Turnover: Breakdown by Business : 

2003 2002

HK$ ‘000 HK$ ‘000

Set Top Box Sales 26,672 11,670

Subscription Revenues* * 2,670 2,799

Headend Sales 23,275 22,844

STB raw materials & Other sundry sales 6,388 81

Telequote 14,247 12,485

Total 73,252 49,879

Gross Profit 19,711 16,989

Other Revenues before Exceptional Gain 910 1,914

Marketing, Selling and (69,436) (74,291)

Administrative Expenses

Other Operating Expenses before (5,261) (6,797)

Provisions & Exceptional Items

Loss from Operating Activities before (54,076) (62,185)

Provisions & Exceptional Items

Provisions & Exceptional Items (81,597) (72,967)

Finance Costs (1,087) (1,164)

Share of Results of Associate (1,340) (837)

Minority Interests 3,847 943

Preference Dividends (5,812) (6,089)

Loss Attributable to Ordinary (140,065) (142,299)

Shareholders

Loss per Share (HK$0.35) (HK$0.39)




