REVIEW OF OPERATIONS
£ JC)

GPLTX-& LW IT¥%FE87.1%MKH#E

GPTE2FLEHIFBA% R TEREET
9% A CIHLZ 426 FRIBAHE R 231% E K-
T AR GPT ¥R A B F E 813 2 F Rk

S ILEMH AT BRI 57% FCIHLZ & & & 18
e

1. EFH
o HHEHRBI%ER FEHARBEEALK
RAZEBTERBESEM EETHBHEH
A NRBERFEE ETEMLT
HEEBBRAE HIERSEHRIEER A
AR AIEIN34% o

s PNERSHMBRARZHEEMN% &
NMNEBBE EEEFPHNFTREESR
g T BB iz BHREB B
BREBZETETSERENTR
STEPTRETBEMABEEREZE AR

Bz BBXBEERRENL BFE
BAERE TERRREEXBHZRA
BB XK B BLEEM T K
13%-°

e BERANEENERZDHKA LI
BRBEEBDAZSEMATN -

e FR GPLEMLEENF BEITHNE L
AAIXEAEBETFTARAAZE
HA.6%E ZARETBEREREZE
BT E M < GPT % 8% 18 — 789,200,000
3 TT 2 B B R Bk U e

GP INDUSTRIES (87.1%-OWNED BY GOLD PEAK)

GP Industries achieved a 40% growth in turnover, with 9% from the Electronics
Division and 31% from consolidation of CIH Limited (“CIHL"). However, its net profit
dropped by 52.9% since GP Industries’ net exceptional gain for the financial year was
significantly lower than that of the previous year. Also, net contribution from GP
Batteries decreased by 57% while operating losses of CIHL increased.

1. Electronics Division
e Sales increased by 9% mainly from increased sales of professional and
commercial electronics products. Components manufacturing associates
continued to perform well. Operating profit before interest, taxation and
exceptional items from the electronics and components businesses
increased by 34%.

e  Sales from the wire harness subsidiaries increased by 11% with steady profit
contribution. Demand from customers in the United States continued to
grow strongly. However, profit contribution from its harness associates in
China reduced significantly as a result of China’s financial austerity
measures which continued to affect the demand for cars. The 44.8%-owned
cable business continued to perform well with improved profit
contribution. Operating profit before interest, taxation and exceptional
items from the harness and cable businesses decreased by 13%.

e The acoustics business remained slightly profitable despite higher
distribution costs incurred in promoting new products.

e During the year, GP Industries divested its 41.6%-owned automotive
electronics manufacturing associate, Jiangsu Toppower Automotive
Electronics Co., Ltd., and recorded a pre-tax exceptional gain of $$9.2

million.

SUIX(EE)ARAA « TN/ ZREFFH 11



E%EE

REVIEW OF OPERATIONS

2. CIHLimited — GPT X/ 567.6% & 2. CIH Limited (67.6%-owned by GP Industries)
e R-ZTNEWMA GPLEAELAFAMSE e In April 2004, GP Industries increased its interest in CIHL to above 50% via
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purchases in the open market, making CIHL a subsidiary. CIHL has changed
its financial year end from December 31 to March 31, and its reported
financial period covered 15 months from January 1, 2004 to March 31, 2005.

Sales of the 50:50 joint venture with Schneider Electric SA, Clipsal Asia
Holdings Limited (“CAHL"), increased by 52% (25% for the 12 months
ended December 31, 2004 plus the additional 3 months’ sales in 2005) due
to favorable business environments in its markets in Asia and strong
building activities in the Middle East.

However, CIHL reported an operating loss of $$5.8 million before
exceptional items, mainly due to lower gross margin as a result of rising
material costs, disposal of slow-moving stocks combined with higher

DI RATHAAR EF-- distribution and administrative costs.
3. &WEith —GPLE/F49.1%R#E 3. GP Batteries (49.1%-owned by GP Industries)
e REBFHX SUSHEEERE eGP Batteries reported an 8% increase in turnover despite keen competition.
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However, operating profit before exceptional items and taxation decreased
by 25%. A net exceptional loss of $$18.8 million was recorded during the
year, resulting in a 96% decrease in the profit attributable to shareholders.

Turnover grew mainly due to increased sales of alkaline primary cylindrical
batteries by 34% and Nickel Metal Hydride rechargeable batteries by 22%.
This was partially offset by a 34% decrease in sales of 9-volt alkaline
batteries.

Gross profit margin decreased mainly due to high material prices and keen
competition in the Lithium lon market as a result of over-supply.

Exceptional items of $$18.8 million were reported which consisted of (i)
losses provided for the Danish Danionics project (5$19.0 million); (ii)
compensation, medical and hospital expenses of workers affected in the
Cadmium issue in its two plants in Huizhou, China (5$6.1 million); and (iii)
net gain (S$6.3 million) from the revaluation of investment properties and

investments.
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TECHNOLOGY & STRATEGIC DIVISION

Lighthouse Technologies Limited, 46.6%-owned by Gold Peak and 29.6%-
owned by CIHL, became a subsidiary of the Group as a result of CIHL becoming a
subsidiary of GP Industries in April 2004. Consolidation of Lighthouse
contributed HK$254 million, or 15.1%, to the turnover growth of the Group.

The market for LED screens showed signs of improvement in the second half of
the financial year but competition remained keen. Lighthouse continued to
incur expenses on streamlining its operations and developing new products. As
a result, it still suffered a loss during the year.

Lighthouse has been looking for vertical integration opportunities to further
enhance its productivity and competitiveness.
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