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Dear shareholders,

I am pleased to report that the Group continued to record a growth in
turnover and number of handsets sold during the year. Even though the
Group was facing a very difficult year in 2005, it could still make a profit for
the sixth consecutive years since it listed in 2000. This showed that our
fundamentals remained strong and, looking forwards to the future, the Group
will continue to seek for opportunities for long term growth under structural
and prudent strategies. Other than obtaining the national distribution right
for Nokia's handset model 6021 and Smartphone model 6708 in the mid
and at the end of 2005 respectively, the Group also concluded the national
distribution right for Samsung's new handset model E778 in early 2006.
This is the first model that we deal with Samsung and it is expected that
more models will come very soon to enrich our distribution line for Samsung.

After years of development, the Group has successfully established its leading
position in distribution channels and networks in the PRC. With its in house
developed real time web-based resources planning system for distribution
operations down to retail level, the Group has confident to cater for different
needs of any products in any brands with different models satisfactorily.
This becomes the key for the Group to launch Samsung's products within
a very short period of time and to keep on attracting leading brands
approaching us for cooperation. The Group will continue to make use of
this strength to explore new business opportunities.

HANDSET DISTRIBUTION IN CHINA

The handset market remains very competitive in the PRC. When most
domestic brands are losing their competitive edges in the market,
competitions among foreign brands; and among distributors and different
distribution channels are getting keen. Leading telecom and home appliances
chain stores were cutting prices to enlarge their market shares, to attract
customers and to clear up inventories to speed up their cash flow. This
significantly affected the Group's profit margin and, as a result, the Group
only recorded a net profit attributable to shareholders of HK$11.4 million
for the year as compared with that of HK$42.9 million for the nine months
period of the last year.

Nevertheless, the situation was stabilized and under control in the past few
months and the Group started to get back its momentum in the beginning
of 2006. The new Nokia handset model is well accepted in the market and
the demand is strong. When the Group endeavours to develop the existing
distribution network further for Nokia's products. It also establish a separate
business development and sales team for Samsung's products to expand
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the Group's existing business activities. The Group believe that this can
compensate the shortcoming of our existing distribution model and let us
have a better performance and more steady growth in the coming years.

The top three brands, Nokia, Motorola and Samsung still dominated the
market and continued to increase their market shares in 2005. At the same
time, operators will soon play an important role in the market in the coming
3G era. To establish good relationships and cooperation with these market
players becomes a key successful factor to secure a leading position and to
increase the market share in the market. The Group will continue to
strengthen our existing relationships and to look for any cooperation
opportunities with these major handset manufacturers and operators with
a view to establish a firm foundation for our future growth.

After the fast expansion and rapidly increase in our geographical coverage
to cover more than 10,000 customers in the past two years, the Group is
now streamlining and consolidating the operation to improve its efficiency
and effectiveness so as to lower the costs and to increase our profit margin.

SMARTPHONE DISTRIBUTION IN HONG KONG

To strengthen our presence and to enhance our smartphone distribution
business in Hong Kong, the Group acquired the remaining 49% shareholding
of our subsidiary, Synergy Technologies (Asia) Limited, at the end of 2005.
The Company is a distributor of palm and O,, and has just signed up the
sole distribution right in Hong Kong for Gigabyte, one of the largest own
brand handset manufacturers in Taiwan.

APPRECIATION

I wish to sincerely thank our employees and business partners for their
continued dedication and commitment to the Group. Despite the challenges
of the past year, we could still successfully lay the foundation for renewed
growth in the years ahead. Finally, | would like to express my appreciation
to our financial institutions, shareholders and investors for their continued
support and trust towards the Group.

Lau Siu Ying
Chairman and Chief Executive Officer
Hong Kong, 25th April 2006



