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Hong Kong Exchanges and Clearing Limited, The Stock Exchange of Hong Kong Limited and Hong Kong Securities Clearing Company
Limited take no responsibility for the contents of this prospectus, make no representation as to its accuracy or completeness and expressly
disclaim any liability whatsoever for any loss howsoever arising from or in reliance upon the whole or any part of the contents of this
prospectus.

A copy of this prospectus, having attached thereto the documents specified in the paragraph headed “Documents Delivered to the Registrar
of Companies and Available for Inspection” in Appendix IX, has been registered by the Registrar of Companies in Hong Kong as required
by Section 342C of the Hong Kong Companies Ordinance (Chapter 32 of the Laws of Hong Kong). The Securities and Futures Commission
and the Registrar of Companies in Hong Kong take no responsibility for the contents of this prospectus or any other document referred to
above.

A copy of this document has been delivered to the registrar of companies in Jersey in accordance with Article 5 of the Companies (General
Provisions) (Jersey) Order 2002, and the registrar has given, and has not withdrawn, consent to its circulation. The Jersey Financial Services
Commission has given, and has not withdrawn, its consent under Article 2 of the Control of Borrowing (Jersey) Order 1958 to the issue of
securities in the Company. It must be distinctly understood that, in giving these consents, neither the registrar of companies in Jersey nor the
Jersey Financial Services Commission takes any responsibility for the financial soundness of the Company or for the correctness of any
statements made, or opinions expressed, with regard to it.

The Offer Price is expected to be fixed by agreement between the Joint Global Coordinators (on behalf of the Underwriters) and the Company
on the Price Determination Date. The Price Determination Date is expected to be on or around Friday, 22 January 2010 and, in any event,
not later than Monday, 25 January 2010. The Offer Price is currently expected to be no more than HK$12.50 per Offer Share and no less than
HK$9.10 per Offer Share, unless otherwise announced. If, for any reason, the Company and the Joint Global Coordinators (on behalf of the
Underwriters) are unable to reach an agreement on the Offer Price, the Global Offering will not become unconditional and will not proceed.

Prior to making an investment decision, prospective investors should consider carefully all of the information set out in this prospectus,
including the risk factors set out in the section headed “Risk Factors”.

ATTENTION

An investment in shares in United Company RUSAL Limited (the “Company”) involves significant risk. investors may lose part
or all of the value of their investment. Subscription for Shares in the Company is being limited to potential investors who are
professional investors or who are willing to subscribe for or purchase at least HK$1 million worth of Shares. Trading in the Shares
will be limited to minimum board lots of the number of Shares that make up a minimum board lot trading value at the Listing
Date of HK$200,000. Shares in the Company should only be bought and traded by persons who are particularly knowledgeable in
investment matters and can afford to lose their investment.

31 December 2009



IMPORTANT

The Company does not meet the profit test to qualify for listing on the
Main Board of the Hong Kong Stock Exchange Limited (the
“Exchange”). The Company has been admitted to listing on the
Exchange on the basis of a large market capitalisation, revenue of more
than HK$500,000,000 and positive cash flows from operating activities.

In late 2009, the Group entered into agreements with creditors to
restructure US$16.8 billion of indebtedness. The Group continues to
have significant debt obligations and is subject to stringent covenants
and repayment schedules that severely limit its operations and ability to
incur new financing. The restructuring has generally extended the
maturity of the Group’s debt obligations until 2013. However, an
important part of the Group’s debt falls due in less than ten months’
time. By 29 October 2010, unless the Company obtains an extension, the
Company must repay a US$4.5 billion loan from Vnesheconombank
(“VEB”), a financial institution controlled by the Russian Government
and used to support and develop the Russian economy. If the repayment
of the whole of the Group’s indebtedness is accelerated, for example
because a relevant member of the Group is unable to comply with or
satisfy any of the terms or conditions of, or triggers any event of default
under, the debt restructuring or other debt obligations, or if the
Company should be unable to extend or refinance or repay the VEB
loan as and when it falls due (for any reason including, without
limitation, should OJSC Savings Bank of the Russian Federation
(“‘Sberbank”) not assume the rights, claims and obligations under the
VEB loan), the Group may cease to continue as a going-concern.

Investors are directed to read the Risk Factors commencing on page 21
of this prospectus for a description of these and other risks.




IMPORTANT

Pursuant to section 6(3)(b) of the Securities and Futures (Stock Market Listing) Rules, the
Securities and Futures Commission is imposing the following conditions to the listing of the
Shares on the Hong Kong Stock Exchange:

1.

The provisions of the Management, Supervision and Internal Control Guidelines (“ICG”)
and the Code of Conduct for Persons Licensed by or Registered with the SFC (“Code”)
apply to the placing of the Offer Shares and must be complied with by intermediaries
placing the Offer Shares in Hong Kong.

The offer for subscription or purchase of the Offer Shares in Hong Kong will be conducted
by way of placing only. Where the Offer Shares are placed in Hong Kong, subscribers for
or purchasers of the Offer Shares must be limited to:

(a) persons falling under paragraphs (a) to (i) of the definition of “professional investors”
in Part 1 of Schedule 1 to the Securities and Futures Ordinance (where the provisions
specified in paragraph 15.5 of the Code may be waived);

(b) persons falling under paragraph (j) of the definition of “professional investors” in Part
1 of Schedule 1 to the Securities and Futures Ordinance (where the provisions specified
in paragraph 15.5 of the Code may be waived in relation to a person provided that the
intermediary placing the Offer Shares in Hong Kong has, in respect of that person
complied with paragraphs 15.3 and 15.4 of the Code); or

(c) other clients of an intermediary provided that the subscription price or purchase price
payable by each client is a minimum of HK$1 million and the intermediary complies
with the requirements in respect of suitability set out in paragraph 5.2 of the Code.

The intermediaries placing the Offer Shares in Hong Kong confirm to the Joint Sponsors
and the Company that condition 2 above has been fulfilled in respect of Offer Shares placed
by them.

The Joint Sponsors confirm in writing to the SFC and the Hong Kong Stock Exchange by
1700 hours Hong Kong time on the business day immediately preceding the Listing Date
that condition 2 above has been fulfilled.

The trading board lot size of the Shares at and after listing of the Shares must be no less
than the number of Shares that make up a minimum board lot trading value of HK$200,000
based on the Offer Price, or such other number of Shares as the SFC may from time to time
specify by notice in writing to the Hong Kong Stock Exchange and the Company in response
to any proposed corporate action in connection with the share capital of the Company which
will or is reasonably likely to materially reduce the value of a board lot of Shares in the
Company.

The conditions being imposed by the SFC for not objecting to the listing are set out in full
in this prospectus.



EXPECTED TIMETABLE

2010V

Expected Price Determination Date'® . ... ............ ... ............. Friday, 22 January
Announcement of the Offer Price, an indication of the level of

interest and the basis of allocation of the Offer Shares of

the Global Offering to be published on the Company’s

website at www.rusal.com and the website of the

Hong Kong Stock Exchange at www.hkexnews.hk

on or before . ... ... Monday, 25 January
Despatch of share certificates on or before™® ... ... ... ... ... ... ... .. ... Tuesday, 26 January
Dealings in Shares on the Hong Kong Stock Exchange

tO COMMENCE OMN .« vt vt vttt e e e e e e e e e e e e e e e Wednesday, 27 January

Notes:

(1)  All references to times in this prospectus are Hong Kong local time, except as otherwise stated. Details of the structure
of the Global Offering, including its conditions, are set out in the section titled “Structure of the Global Offering”.

2) The Price Determination Date, being the date on which the Offer Price is to be determined, is expected to be on or about
Friday, 22 January 2010 and, in any event, not later than Monday, 25 January 2010. If, for any reason, the Offer Price
is not agreed between the Joint Global Coordinators (on behalf of the Underwriters) and the Company by Monday, 25
January 2010, the Global Offering will not proceed and will lapse, unless otherwise agreed by the Company and the Joint
Global Coordinators.

(3)  Share certificates are expected to be issued on Tuesday, 26 January 2010 but will only become valid certificates
of title when the Global Offering has become unconditional in all respects, provided that the International Placing
Agreement has not been terminated in accordance with its terms, which is scheduled to be at around 8:00 a.m. on
Wednesday, 27 January 2010.
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SUMMARY

This summary is an overview of the information contained in this prospectus and does not contain
all the information that may be important to you. You should read the whole document before you
decide to invest in the Offer Shares.

There are risks associated with any investment. Some of the particular risks in investing in the Offer
Shares are set out in the section headed “Risk Factors” in this prospectus. You should read that
section carefully before you decide to invest in the Offer Shares.

Overview

United Company RUSAL Limited is the world’s largest producer of aluminium, with a particular
focus on the upstream segment of the industry — the production and sale of primary aluminium
(including alloys and value-added products). Within its upstream business, the United Company
RUSAL Limited Group is vertically integrated to a high degree, having secured supplies of bauxite
and having the capacity to produce alumina in excess of its current requirements. The Group’s core
smelters are located in Siberia, Russia, and benefit from access to low cost hydro generated electricity.
This is a region where the Group is generally the principal consumer of electricity and there are few,
if any, alternative sources of significant demand. The Group’s scale, upstream focus and position on
the cost curve provide a unique exposure to the aluminium industry, which in turn is highly levered
to the economic cycle.

With the onset of the global economic downturn in the second half of 2008, some of the key
end-user sectors for the aluminium industry (including automotive and transportation, construction
and electrical engineering) suffered a sharp contraction of demand. This resulted in a surplus supply
of aluminium in the market and a decline in the price of the metal and intermediate products such as
alumina. In response, the Group reduced output at some of its older and higher-cost production
facilities, as did many other leading companies in the industry globally, and restructured its debt as
described in greater detail below. Output reduction measures have effectively balanced the Group in
terms of its alumina requirements and have helped to optimise financial performance. According to
CRU, the first quarter of 2009 marked the bottom of the aluminium industry cycle, in terms of demand
for primary aluminium and prices. Since then, both measures have improved sharply.

As a result of the global economic downturn and the sharp decline in aluminium prices starting
from September 2008 and continuing into the first half of 2009, as well as an increase in the Group’s
indebtedness in the first half of 2008, the Group experienced a liquidity shortage and breached
covenants under most of its loan agreements. In late 2009, the Company and certain of its subsidiaries
entered into a series of agreements that effected a comprehensive restructuring of the Group’s
indebtedness and other obligations. See “— Debt Restructuring” below.

The following table summarises the Group’s debt by major class of creditor as at the date of this
prospectus, after the effective date of the debt restructuring agreements:

Principal amount of debt outstanding
as at the date of this prospectus (and after the

Creditors debt restructuring has taken effect)
International lenders . . . . ... ... ... ... . ... .. ... .. .. US$7.4 billion?
Russian and Kazakh lenders. . ... ... ................ US$2.1 billion

VEB . . e US$4.5 billion
ONEXiM . . o oo oo e e e e US$895 million™®
Total. . . US$14.9 billion

Notes

(1)  Includes US$0.2 billion of contingent liabilities under payment instruments, including, without limitation, undrawn
letters of credit.

(2)  Does not include US$115 million that will be paid to Onexim from the net proceeds of the Global Offering. For further
details, see“— Debt Restructuring — Key Components of Debt Restructuring — Onexim Restructuring”.
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As evidence of economic recovery emerges, the Group has retained the flexibility to re-start its
mothballed capacity to take advantage of improved market conditions. In the long-run, subject to its
debt restructuring agreements, the Group may pursue a number of growth options, including, among
others, completion of the Taishet and Boguchansky aluminium smelters. Additionally, the Group’s
proximity to China provides an opportunity for the Group to benefit from the long-term potential for
further aluminium demand growth in that country.

The Group’s revenue was US$15,685 million for the year ended 31 December 2008 and
US$3,757 million for the six months ended 30 June 2009.

The Group has evolved over the past decade through acquisitions and organic growth,
culminating in the acquisition in March 2007 of SUAL, then one of the world’s ten largest producers
of aluminium, and certain of the aluminium and alumina businesses of Glencore, a company
specialising in the production and processing of metals and the trading of metals, oil and agricultural
products. The Group has operations in 19 countries across five continents, with more than 75,000
employees, and, despite recent developments in the global financial markets, has significant
opportunities for growth through a number of modernisation programmes and approved projects in
various stages of development in all parts of the aluminium upstream value chain, including energy.

The Shareholders of the Company have by resolution dated 26 December 2009 resolved that the
Company will be renamed as United Company RUSAL plc, with effect from the admission of the
Shares to trading on the Hong Kong Stock Exchange. The change of the Company’s name is subject
to the registration of the change of the name becoming effective in Jersey and the registration of the
change of the Company’s name under Part XI of the Companies Ordinance. The Company will publish
an announcement on the change of name and the arrangements for the exchange of share certificates,
if any, as soon as practicable after the new name has been registered and the registration has taken
effect.

Debt Restructuring
Background of the Debt Restructuring

As noted above, as a result of the economic downturn and a sharp decline in aluminium prices
starting from September 2008 and continuing into the first half of 2009, as well as an increase in the
Group’s indebtedness in the first half of 2008, including its incurrence of indebtedness in April 2008
to finance its acquisition of a stake in Norilsk Nickel, the Group experienced a liquidity shortage and
breached covenants under most of its loan agreements. Accordingly, in late 2009, the Company and
certain of its subsidiaries entered into a series of agreements that effected a comprehensive
restructuring of the Group’s US$16.8 billion of indebtedness and certain other obligations to the
Group’s international, Russian and Kazakh lenders and certain other creditors.

The principal objective of the Directors and management in negotiating the debt restructuring
was to give the Company greater time and flexibility to meet its debt obligations in anticipation of

aluminium price recovery. This has been achieved through the following arrangements:

° linking debt repayment obligations to the Company’s ability to generate excess operating
cash flow (subject to meeting certain cumulative debt repayment targets);

° allowing a portion of interest charges to be capitalised under a pay in kind arrangement; and

° converting into equity a substantial obligation to Onexim.
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The Directors believe that over time it will be necessary to reduce further the Company’s new
debt level of US$14.9 billion, and pursuant to the terms of the debt restructuring the Company has
made certain commitments to:

dedicate excess operating cash flow to the repayment of debt;
sell assets and/or raise equity or subordinated debt to fund debt repayments;
restrict dividend payments until total net debt has been reduced sufficiently; and

limit capital expenditure, acquisitions and certain other investments.

Key Components of the Debt Restructuring

In its debt restructuring, the Company has executed a series of agreements with four different
creditor groups.

International Debt Restructuring: The Company has entered into an arrangement with 65
creditors under international facilities accounting for US$7.4 billion of debt and contingent
liabilities pursuant to which such creditors have agreed to extend maturities until 6
December 2013. This arrangement is documented in an international override agreement,
which became effective on 7 December 2009, and other related agreements. The
arrangement does not require any fixed loan repayments but requires the Company to make
certain repayments to the extent cash is available and contains certain overall debt
repayment targets. For detailed information concerning the international debt restructuring,
see “Financial Information — Management’s Discussion and Analysis of Financial
Condition and Results of Operations — Liquidity and Capital Resources — Debt
Restructuring — Terms of International Debt Restructuring” at pages 226 to 238 of this
prospectus;

Russian and Kazakh Debt Restructuring: Lenders under certain bilateral Russian and
Kazakh loan facilities accounting for US$2.1 billion of indebtedness have also entered into
new agreements and/or revised bilateral arrangements, which largely mirror the
international banks’ arrangements, but contain bank-by-bank cumulative debt repayment
obligations. For detailed information concerning the Russian and Kazakh debt restructuring
(other than VEB), see “Financial Information — Management’s Discussion and Analysis of
Financial Condition and Results of Operations — Liquidity and Capital Resources — Debt
Restructuring — Terms of Russian and Kazakh Debt Restructuring (other than VEB)” at
pages 242 to 244 of this prospectus;

Onexim Restructuring: Pursuant to the terms of the Company’s acquisition of the Norilsk
Nickel shareholding, there was US$2.7 billion plus accrued interest outstanding to Onexim.
Under the terms of its restructuring, the interest accrued until and including 5 November
2009 and a restructuring fee in an aggregate amount of US$275 million were or are to be
paid in cash (of which US$160 million was paid to Onexim on 1 December 2009 and
US$115 million will be paid to Onexim from proceeds of the Global Offering); US$880
million plus accrued interest of approximately US$15 million will be paid to Onexim in
accordance with and pro rata with the debt repayments to international, Russian and Kazakh
lenders. The balance was converted into Shares representing approximately 6% of the
Company’s share capital on 7 December 2009. For detailed information concerning the
Onexim debt restructuring, see “Financial Information — Management’s Discussion and
Analysis of Financial Condition and Results of Operations — Liquidity and Capital
Resources — Debt Restructuring — Terms of Onexim Debt Restructuring” at page 244 of
this prospectus;
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° Vnesheconombank (“VEB”) Restructuring: The VEB Debt (as defined below) amounts to
US$4.5 billion and relates to a refinancing of the Company’s debt raised for the acquisition
of its shareholding in Norilsk Nickel. VEB also benefits from security over these shares in
Norilsk Nickel. On 30 October 2009, the Company signed an agreement involving the
extension of this facility for 12 months, until 29 October 2010. The arrangements with VEB
differ from those with the other creditor groups as:

— under the Federal Law No.173-FZ dated 13 October 2008 “On Additional Measures
for the Support of Financial System of the Russian Federation” (“Federal Law No.
173”), VEB is not permitted to provide loans that have a maturity that extends beyond
one year; and

— VEB has security over the Norilsk Nickel shares, which as of 17 December 2009 had
a value that was 51% in excess of the outstanding debt owed to VEB and which are
listed securities.

The Company intends to seek a further extension of the amounts outstanding under the US$4.5
billion loan dated 30 October 2008 between the Company and VEB (the “VEB Debt”) or to request
Sberbank to assume all rights, claims and obligations of VEB under the VEB Debt pursuant to the
Sberbank Letter Agreement (as defined below), prior to the maturity date of the VEB Debt. It is the
expectation of the Directors that VEB will extend the maturity of the VEB Debt for successive one
year periods through the override period to October 2013, however VEB has no current obligation to
extend the loan, and, if it does extend, there can be no assurance as to the terms of any such extension.
For detailed information concerning the VEB Debt restructuring, including the reasons why the
Directors believe it likely that the Company will be able to obtain an extension of the VEB Debt, see
“Financial Information — Management’s Discussion and Analysis of Financial Condition and Results
of Operations — Liquidity and Capital Resources — Debt Restructuring — Terms of the VEB Debt
Restructuring” at pages 238 to 242 of this Prospectus. On 23 December 2009, Sberbank entered into
a letter agreement with the Company (the “Sberbank Letter Agreement”) stating an unconditional and
irrevocable commitment to assume all rights, claims and obligations of VEB under the VEB Debt
following a request from the Company. The Sberbank Letter Agreement states that following such
assumption, the maturity date of the debt would be extended to 7 December 2013. The assumption by
Sberbank of the rights, claims and obligations under the VEB Debt is subject to VEB assigning the
VEB Debt to Sberbank. As consideration for such assumption by Sberbank, a commission of 2.00%
of the outstanding principal amount, together with any other amounts accrued and payable under the
VEB Debt and assumed by Sberbank as of the date of the assignment, is payable in cash to Sberbank
by the Company (the Company being subject to a best efforts obligation to pay such commission
without breaching any of the Group’s obligations under the international override agreement) or,
failing which, by the Major Shareholders. The commission is payable in instalments, some of which
will fall due prior to the assumption by Sberbank of the rights, claims and obligations of VEB under
the VEB Debt, including a first instalment of US$22.5 million, which is payable by 31 December 2009
if paid by the Company or by 4 January 2010 if paid by the Major Shareholders. It is expected that
the first instalment will be paid by the Major Shareholders on or before 4 January 2010. For further
information concerning Sberbank, including selected financial and other background information, see
“Financial Information — Management’s Discussion and Analysis of Financial Condition and Results
of Operations — Liquidity and Capital Resources — Debt Restructuring — Terms of the VEB Debt
Restructuring” at pages 241 to 242. The Company does not perceive there to be any additional material
risks associated with the Sberbank Letter Agreement to those disclosed in this prospectus, including
in “Risk Factors — Risks Relating to the Group and its Business — The terms of the debt restructuring
agreements impose strict limits on the Group’s capital expenditure and other uses of available cash
which will limit its ability to expand its business and to pay dividends, and failure by the Group to
comply with the terms and conditions of these agreements may materially adversely affect the Group
and its shareholders” and “Risk Factors — Risks Relating to the Group and its Business — Risks
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relating to the multijurisdictional regulatory, social, legal, tax and political environment in which the
Group operates — Political instability, changes in government or in economic policy and arbitrary
government actions could adversely affect the Group’s business and the value of investments in the
Offer Shares”.

The arrangements with the international banks, Onexim and certain of the Russian and Kazakh
banks provide for:

° a portion of the interest to be capitalised (the VEB Debt also provides for this);

° the interest rate or interest rate margin to be reduced as the Company achieves certain
financial ratio targets; and

° the cash payment obligations to be reduced when the Company achieves certain financial
ratio targets.

Restrictions under the Debt Restructuring

The principal constraints on the Group are derived from the international override agreement,
which operates:

° to limit significantly the Group’s ability to incur additional indebtedness;

° to impose significant limitations on capital expenditure and other uses of available cash;
while the Group will be allowed to incur maintenance capital expenditure within defined
limits, it will be prohibited from incurring any development capital expenditure except with
respect to the Boguchanskaya hydropower plant within specified limits;

° to restrict dividends unless cumulative debt repayments have been made of at least US$5
billion (excluding debt repayment to VEB and Onexim), the ratio of total net debt to
Covenant EBITDA is 3 to 1 or less, there are no outstanding defaults under the international
override agreement and the Group has sufficient cash to pay the proposed dividends;

° to maintain certain financial ratios as set out at “Financial Information — Management’s
Discussion and Analysis of Financial Condition and Results of Operations — Liquidity and
Capital Resources — Debt Restructuring — Terms of International Debt Restructuring —
Financial Covenants” at page 234 of this prospectus;

° to require the Company to repay debt from excess operating cash flow as well as from the
proceeds of equity and subordinated and other debt fund raising and asset disposals; and

° to require the Company to raise US$2.4 billion in equity or subordinated debt or from asset
disposals over the override period in order to repay debt.

The Directors believe that (based on the Company’s operating assumptions and the outlook for the
aluminium sector), by the end of the four-year override period ending December 2013, the Company will
be able to reduce its debt levels sufficiently, which the Directors believe will improve the Company’s
ability to access the credit markets (subject to market conditions at such time) to refinance any remaining
obligations. The international lenders have provided a commitment to provide refinancing for a further
three-year period following the override period subject to a number of conditions being met as at the
end of the override period, including: i) the Group’s debt (other than its debt to VEB and Onexim)
having been reduced by at least US$5 billion; and ii) the ratio of total net debt to Covenant EBITDA
being 3 to 1 or less. In addition, the Russian and Kazakh lenders (excluding VEB) have provided soft
commitments to provide refinancing for a further three-year period following the override period.
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The chart below provides a simplified cash waterfall under the terms of the debt restructuring

arrangements.

Available Cash Flow

Cash interest payments

Restricted capital
expenditure

Minimum cash buffer

Cash sweep

Dividends

Interest split between cash interest and capitalised interest

Amount of cash interest increases as the Company’s total net debt
to Covenant EBITDA ratio improves

Maintenance capital expenditure that is permitted within specified
limits

Development capital expenditure with respect to the
Boguchanskaya hydropower plant, within specified limits

Capital expenditure required to comply with environmental law

Expansion capital expenditures only allowed from proceeds of
non-recourse project financing and project equity

(see “Financial Information — Management’s Discussion and
Analysis of Financial Condition and Results of Operations —
Liquidity and Capital Resources — Debt Restructuring — Capital
Expenditure Restrictions” at page 235 of this prospectus)

Minimum cash balance of US$400 million required before any
debt repayments

Surplus cash distributed pro rata amongst the international
lenders, the Russian and Kazakh lenders and Onexim to repay
debt

Cumulative repayment targets and obligations

Dividends only allowed once cumulative debt repayments have
been made of at least US$5 billion (excluding debt repayment to
VEB and Onexim), and the ratio of total net debt to Covenant
EBITDA is 3 to 1 or less

Under the terms of the restructuring agreements, the Company
does not expect to be in a position to declare dividends in respect
of any year at least through 2013

In addition, cash generated from equity and subordinated and other debt raisings and asset
disposals will be used to repay debt. If the Company is not able to raise non-recourse project financing
and project equity to fund any expansion capital expenditure, the Company’s existing operational
facilities should not be negatively impacted. However, the Company may be delayed or prevented
from exploiting certain growth opportunities.
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The table below provides a timetable of the Company’s minimum target cumulative debt
repayment profile and minimum closing debt balance (excluding capitalised interest) assuming that
the Company will meet the minimum target cumulative debt repayments as set out in the international
override agreement. The minimum closing debt balance takes into account the cash raised in the
Global Offering and the target cumulative repayment profile excludes the debt owed to Onexim and
VEB.

Pre Global
Offering (and
after the debt

restructuring
has taken 31 December 30 September 30 September 30 September

(Billion US$) effect) 2010 2011 2012 2013
Target cumulative repayment amount

excluding Onexim and VEB ... ... — 1.4 3.0 4.0 5.0
Minimum closing debt balance‘"

(excluding capitalised interest) . ... 14.7 12.7¢ 11.6 10.5 9.4
Notes:

(1)  Includes cumulative repayments to Onexim, which, for purposes of the table, are assumed to be pro rata to the target
cumulative payment amount, with pro-rating based on Onexim’s share of the closing debt balance (excluding the VEB
Debt) on the effective date of the international override agreement.

(2)  Does not include US$0.2 billion of contingent liabilities under payment instruments, including, without limitation,
undrawn letters of credit.

(3)  Reflects application of the proceeds of the Global Offering to repayment of debt (assuming approximately US$2 billion
of net proceeds from the Global Offering prior to exercise of the Over-allotment Option and following the cash settlement
of fee warrants (assuming an Offer Price of HK$10.80 per Offer Share, being the mid-point of the estimated Offer Price
range)).

Further details of the Russian and Kazakh bank repayment profiles, which form part of the above
target cumulative repayment amounts, are included on page 243 of this prospectus. The above
minimum closing debt balances do not include the capitalised interest that is being charged by certain
creditors, as outlined on pages 230 and 243 of the prospectus, which would be cumulative on the
closing debt balance.

Compliance with the Debt Restructuring and Sensitivity Analysis

Pages 222 to 226 of this prospectus outline the reasons why the Directors believe that the
Company will comply with the target cumulative repayment amounts and other terms and conditions
of the debt restructuring agreements and, based on the assumptions therein, the Directors believe that
the Company should generate sufficient cash to exceed the minimum target cumulative repayment
amounts, reducing debt levels during the override period in excess of the minimum closing debt
balance.

The Directors’ compliance expectations were tested against an estimate of operational
performance, which was then adjusted by changing certain assumptions to test compliance in an
environment of greater stress (including a reduction in the aluminium price). A summary of the
assumptions underlying the updated base case is presented on pages 223 to 224 of this prospectus.

Stress test scenarios. Based on the stress test scenario described in pages 224 and 225 of this
prospectus, the Directors believe that in any year between 2010 and 2013, should the average
aluminium price assumed for that year be reduced by up to approximately 20% (assuming that the
production volume and cash cost assumptions are consistent with the assumed aluminium price as
described on page 223 and all other assumptions remain as per the updated base case), the Company
should be able to comply with the financial covenants and debt reduction targets that form part of the
debt restructuring.
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There can be no assurance, however, that any of the variations will be as assumed. In particular,
if: i) the assumed aluminium price is lower; ii) input costs and production cash costs are higher; iii)
the RUR/US$ exchange rate is lower (i.e. the RUR appreciates); and/or iv) input costs and production
cash costs do not decrease when the aluminium price falls, the Company’s ability to comply with the
financial covenants and debt reduction targets that form part of the debt restructuring will be adversely
affected.

The updated base case average assumed aluminium price is forecasted to rise by a compound
annual growth rate of approximately 8.6% between 2009 to 2013 and the average RUR/USS$ exchange
rate is forecast to increase (i.e. the RUR depreciates) by a compound annual rate of approximately
3.6% between 2009 to 2013. The Group’s cash flows are highly sensitive to changes in the
assumptions regarding the key variables and their correlation. Small changes in one or more of
these assumptions could have a material adverse effect on the Company’s ability to comply with
the terms of its debt restructuring agreements.

In particular, if the aluminium price fails to increase and/or if the RUR/US$ exchange rate fails
to increase (i.e. the RUR fails to depreciate) as forecast in the updated base case, the Company may
not be able to comply with the financial covenants and debt reduction targets that form part of the debt
restructuring. The following scenarios illustrate relevant sensitivities:

Scenario No. 1: constant nominal aluminium price and nominal RUR/US$ exchange rate.
If the assumed aluminium price and the RUR/US$ exchange rate were to remain constant in
nominal terms at the spot levels as sourced from Bloomberg on 2 December 2009 (US$2,126 per
tonne of aluminium and RUR29.4/US$), and all other assumptions remained unchanged, the
Company would not comply with one or more of the financial covenants and debt reduction
targets that form part of the debt restructuring in 2011; or

Scenario No. 2: Aluminium price falls by more than 20% for more than one year. If the
assumed average aluminium price falls by more than 20% below the updated base case for more
than one year, while other assumptions remain unchanged as per the stressed tested scenario
described above, in 2011 the Company would not be able to comply with one or more of the
financial covenants and debt reduction targets that form part of the debt restructuring; or

Scenario No. 3: RUR/US$ exchange rate decreases (i.e. the RUR appreciates) more than
18% for more than one year. If the assumed average RUR/US$ exchange rate decreases (i.e. the
RUR appreciates) by more than 18% below the updated base case for more than one year, while
other assumptions remain unchanged as per the updated base case, in 2011 the Company would
not be able to comply with one or more of the financial covenants and debt reduction targets that
form part of the debt restructuring; or

Scenario No. 4: Input costs remain flat or increase or the RUR/US$ exchange rate remains
flat or decreases (i.e. the RUR fails to depreciate) when aluminium prices decrease. If input costs
were to remain flat or increase, or the RUR/USS$ exchange rate were to remain flat or decrease
(i.e. the RUR fails to depreciate) when the assumed aluminium price decreases, the impact of
such decrease on the Company’s operating performance will be more severe, and could result in
the Company not being able to comply with one or more of the financial covenants and debt
reduction targets that form part of the debt restructuring when the assumed aluminium price
reduction is less than 20%.

Failure to comply with the terms of the debt restructuring agreements (including the financial
covenants and debt reduction targets) could, if the required majority of lenders so elects, result in
acceleration of the Group’s indebtedness. In these circumstances, the Company would be insolvent and
could be declared bankrupt, in which case investors’ rights to receive any distribution would rank
behind the creditors of the Company (including the creditors with respect to the Company’s
restructured debt), and investors could lose their entire investment in the Company. See also “Risk
Factors — Risks Relating to the Group and its Business — The terms of the debt restructuring
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agreements impose strict limits on the Group’s capital expenditure and other uses of available cash
which will limit its ability to expand its business and to pay dividends, and failure by the Group to
comply with the terms and conditions of these agreements may materially adversely affect the Group
and its shareholders”.

The Directors believe that, based on the Company’s operating assumptions and the outlook for
the aluminium sector, at the end of the four year override period ending December 2013, the Company
will be able to reduce its debt levels sufficiently, allowing the Company to refinance the closing debt
balance (including capitalised interest) from new debt facilities to be provided by:

° existing international lenders subject to a number of conditions being met as at the end of
the override period, including, without limitation: i) the Group’s debt (other than its debt
to VEB and Onexim) has been repaid by at least US$5 billion; and ii) the ratio of total net
debt to Covenant EBITDA being 3 to 1 or less (for a description of these conditions, see
“Financial Information — Management’s Discussion and Analysis of Financial Condition
and Results of Operations — Liquidity and Capital Resources — Debt Restructuring —
Terms of the International Debt Restructuring — Refinancing” at page 238 of this
prospectus); and/or

° Russian and Kazakh lenders; and/or
° other third party sources of finance.

Pages 226 and 238 of this prospectus provide further details of the refinancing and the basis of
the Directors’ belief why the Company should be able to raise the new debt. However there can be no
assurance that the Company will be able to refinance the closing debt balance in 2013. If the Company
cannot do so, it would be insolvent and could be declared bankrupt, in which case investors’ rights to
receive any distribution would rank behind the creditors of the Company (including the creditors with
respect to the Company’s restructured debt), and investors could lose their entire investment in the
Company.

Overview of the Debt Restructuring

Below is an overview of certain of the key terms of the Group’s debt restructuring agreements,
which should be read in conjunction with the further details of the debt restructurings as described
under “Financial Information — Management’s Discussion and Analysis of Financial Condition and
Results of Operations — Liquidity and Capital Resources — Debt Restructuring” at pages 222 to 244
of this prospectus:

Principal
amount of debt
outstanding as Effective Key terms
Debt at the date of date of
restructuring Creditor(s) this prospectus restructuring Tenor Pricing Repayment
International International US$7.4 billion® 7 December e 4 years under Flexible cash and During the override
debt lenders " 2009 the payment in kind period, no fixed
restructuring international ~ (meaning capitalised) amortisation schedule
override margin, depending on (prepayments out of
agreement the level of gearing asset disposals and
e Following equity and
the override subordinated and
period, a other debt fund
refinancing raising proceeds and
period of through cash sweep
3 years mechanism)
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Principal
amount of debt

outstanding as Effective Key terms
Debt at the date of date of
restructuring Creditor(s) this prospectus restructuring Tenor Pricing Repayment
Russian and  Russian and US$2.1 billion November 4 years and a Flexible cash and Fixed amortisation
Kazakh debt Kazakh and soft commitment payment in kind schedule to be met
restructuring lenders December for up to interest margin, through cash sweep
2009 3 years’ depending on the mechanism and out
refinancing level of gearing of proceeds of asset
thereafter (except for disposals and equity
Sberbank and (including proceeds
Kazkommertzbank of the Global
where rate varies on Offering) and
annual basis and subordinated and
Surgutneftegasbank  other debt fund
where fixed rate raisings, subject to
applies) the Company’s
option to retain a
certain cash buffer or
utilise such proceeds
to repay debt owed
to other creditors
VEB Debt VEB US$4.5 billion 30 October 1 year Interest will accrue  Bullet repayment at
2009 at LIBOR plus 5% maturity on
margin, of which 2% 29 October 2010.
will be capitalised Debt owing to VEB
may be repaid out of
equity and
subordinated debt
fund raisings (other
than the Global
Offering) and
proceeds of any
disposals of shares in
Norilsk Nickel
Onexim Onexim US$880 million 1 December 4 years Subject to the pricing Subject to the
liabilities plus accrued 2009 terms set out in the  repayment terms set
interest in the international override out in the
amount of agreement for the international override
approximately international debt agreement for the
US$15 million™® international debt,
with limited
exceptions
Notes:
(I)  The international lenders comprise non-Russian and Russian lenders under 33 syndicated and bilateral loans.
(2)  Includes US$0.2 billion of contingent liabilities under payment instruments, including, without limitation, undrawn
letters of credit.
(3)  The Russian and Kazakh lenders are VIB, Gazprombank, Sberbank, Surgutneftegasbank and Kazkommertzbank.
(4)  Does not include US$115 million that will be paid to Onexim from the net proceeds of the Global Offering. For further

<«

details, see

10 —

— Debt Restructuring — Key Components of Debt Restructuring — Onexim Restructuring”.
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Strengths and Strategies
Strengths

The Directors believe that the Group’s competitive strengths uniquely position it to benefit from
the attractive fundamentals of the global aluminium industry. The Directors believe that the Group
benefits from the following principal competitive strengths:

° Global scale and reach

— The Group is the world’s largest producer of aluminium, producing approximately 4.4
million tonnes and 2.0 million tonnes in 2008 and the first half of 2009, respectively,
and accounting for approximately 12% and 11%, respectively, of global output in
those periods, according to CRU.

— The Group operates the world’s two largest aluminium smelters — Bratsk and
Krasnoyarsk.

— The Group is able to capture opportunities arising from both a global platform and
local reach.

° Secure and sustainable low-cost position and power advantage

— The Group’s largest aluminium smelters located in Siberia benefit from access to
low-cost and clean hydro generated electricity.

° Focus on higher margin upstream business

— The Directors believe that the Group’s upstream focus enables it to benefit from the
higher margins generally available to upstream businesses (compared to downstream
businesses).

° High degree of vertical integration

— The Group benefits from a significant long position in alumina capacity, which
contributes to the security of alumina supply to the Group’s existing smelters and
future expansion projects.

— The long position in alumina capacity is supported by the Group’s bauxite resource
base. The Group’s own bauxite production was sufficient to cover approximately 71%
and 78% of its alumina production in 2008 and the first six months of 2009,
respectively.

o Proximity to China, the largest aluminium consumer in the world

—  With more than 80% of its total aluminium production located in Siberia, the Group’s
production base is in direct proximity to China and other key Asian markets. The
geographical location of the Group’s smelters and its competitive cost structure
position it to become one of the main external suppliers to China, where demand for
aluminium has been constantly growing.
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Strategies

Proprietary R&D and leading internal EPCM expertise

With the acquisition of SUAL in March 2007, the Group consolidated over 70 years
of Russian know-how and research and development in the aluminium industry.

Within its Engineering and Construction Division, the Group has established research
and development (“R&D”) centres with focuses on aluminium (located in
Krasnoyarsk), alumina (in St. Petersburg) and design (in Irkutsk).

The Group is developing proprietary RA-300, RA-400 and RA-500 cell technologies.
A variant of the RA-300 technology was selected for and successfully implemented at
the Group’s Khakas aluminium smelter.

Strategic investments, including:

Acquisition of a more than 25% stake in Norilsk Nickel — the world’s largest nickel
and palladium producer (based on production in 2008 according to CRU) and one of
the leading producers of platinum and copper.

LLP Bogatyr Komir 50/50 joint venture with Samruk-Kazyna in Kazakhstan — an
operator of open-pit mines in the Ekibastuz coal basin, one of the largest coal basins
in the CIS.

Experienced management team and world class corporate governance

The Group has a highly skilled and experienced team of managers with proven
industry expertise and an impressive track record of managing growth.

Even while privately held, the Group has adopted international standards of corporate
governance.

The Group’s management is pursuing and will pursue the following strategies over different

timeframes:

Maintain sustainable low-cost positioning through continuous cost reduction

The Group is pursuing a multi-pronged strategy that includes, subject to the debt
restructuring agreements, a number of initiatives, such as improving energy efficiency
at its smelters, seeking to build smelter-generation complexes in regions in which
low-cost captive energy sources are available and seeking to invest in selective
energy-related assets, such as coal and power generating facilities.

Maintain active and responsive production management

Production cuts and/or facility shutdowns allow the Group to respond actively to
oversupply situations whenever they occur. By cutting output at higher cost facilities,
the Group is able to maintain high utilisation rates at its core low-cost smelters located
in Siberia.

Debt reduction through cash flow management

The Directors consider reduction of the Group’s leverage pursuant to its debt
restructuring agreements to be a key priority in the near and medium term.
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Maintain leadership in the global aluminium industry in terms of market share and position
on the cost curve through a number of measures, including:

— Completion of the Boguchanskaya hydropower plant — Under the debt restructuring
agreements, the Group is permitted to fund capital expenditure up to US$300 million
for Phase 1 of the BEMO project.

— Medium-term strategies, such as exploiting its proximity to China and the rest of Asia
and increasing sales to China; subject to its debt restructuring agreements, completing
advanced projects with attractive fundamentals, such as the Taishet and Boguchansky
aluminium smelters, and pursuing brownfield development projects such as Kindia
(Guinea)-2.

— M&A growth options in the long term.

— 13 —
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Summary Financial Information

CONSOLIDATED INCOME STATEMENT DATA
Revenue . ... ... ... . ... ... . ...
Costofsales . ......... ... .. .. .. .. ......

Gross profit . . ... . ... ... ... ...
Distribution expenses . .. ... ... ... .........
Administrative expenses . .. ... .............
Loss on disposal of property, plant and equipment. .
Impairment of non-current assets . ............

Other operating eXpenses . . . . . . ... ..........

Results from operating activities. . . . . ... ... ..
Finance income . ........................
Finance expenses . ... ....................
Share of (losses)/profits of associates . .........

Share of (losses)/profits of jointly controlled
entities. . . . . . ...

Excess of the Group’s share in net identifiable
assets over cost of acquisition. . ... .........
(Loss)/profit before taxation. . ... ...........

Income tax expense. . . ... .. ...............

(Loss)/profit from continuing operations . . . . . ..
Profit from discontinued operations
(net of income tax) . ... .. .. ... ..........
Net (loss)/profit for the year/period .. ........
Attributable to:
Shareholders of the Company . .............
Non-controlling interests . ................

CONSOLIDATED BALANCE SHEET DATA
Total assets . . . ...... ... ... ...
Equity attributable to:
Shareholders of the Company . .............
Non-controlling interests . ................
Total non-current liabilities . ... .............

Net current assets/(liabilities) . ... ...........

CONSOLIDATED CASH FLOW STATEMENT
DATA

Cash flows (used in)/generated from operating
activities . . . . .. ...

Cash flows used in investing activities. . . .. ... ..

Cash flows (used in)/generated from financing
activities . . ... ... o

Cash and cash equivalents at end of year/period . . .

Six months ended

30 June Year ended 31 December
2009 2008 2008 2007 2006
(MlIn. US$)
3,757 8,354 15,685 13,588 8,429
(3,449) (5,306) (11,073) (8,356) (4,186)
308 3,048 4,612 5,232 4,243
(284) (383) (798) (528) (328)
(311) (585) (1,103) (842) (455)
@) (8) (56) 7 (5)
(37) (344) (3,668) — —
(156) (62) (215) (118) (143)
(487) 1,666 (1,228) 3,647 3,312
23 120 106 101 176
(680) (302) (1,594) (494) (265)
348 79 (3,302) (14) (16)
(8) 40 (35) (15) (12)
— — — — 28
(804) 1,603 (6,053) 3,225 3,223
(64) (194) 69 (419) (336)
(868) 1,409 (5,984) 2,806 2,887
— — — — 10
(868) 1,409 (5,984) 2,806 2,897
(868) 1,411 (5,952) 2,809 2,897
— (2) (32) 3) —
22,219 36,005 24,005 22,063 9,252
3,077 16,715 4,488 10,095 3,078
— 30 — 44 61
934 10,093 929 8,141 4,236
(14,397) (3,220) (13,516) 1,518 735
(232) 1,878 3,017 3,346 2,790
61) (5.271) (5,802) (2,853) (584)
(143) 3,379 3,250 477) (2,366)
239 237 685 247 229

— 14 —
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Certain Non-IFRS Measures and Selected Ratios

Six months ended
30 June Year ended 31 December

2009 2008 2008 2007 2006

(Mln. US$, except for percentages and ratios)

CERTAIN NON-IFRS MEASURES

Adjusted EBITDA™ . . ... ... ... .. ... ..... (144) 2,585 3,526 4,620 3,680
Adjusted EBITDA margin ... ............... (3.8)% 30.9% 22.5% 34% 43.7%
Net Debt™® . ... ... . ... ... 13,426 13,024 13,170 8,395 4,319
SELECTED RATIOS

Net Debt to Adjusted EBITDA . . ... .......... 46.6:1%  2.5:1 3.7:1 1.8:1 1.2:1
Notes:

(1)  Adjusted EBITDA for any period is defined as results from operating activities adjusted for amortisation and

(2)

(3)

depreciation, impairment charges and loss on disposal of property, plant and equipment. Adjusted EBITDA is presented
as additional information because the Company believes that it is a useful measure for certain investors to determine the
Company’s operating cash flow and historical ability to meet debt service and capital expenditure requirements. Adjusted
EBITDA is not a measure of financial performance under IFRS and should not be considered as an alternative to cash
flows from operating activities, a measure of liquidity or an alternative to net profit as indicators of the Company’s
operating performance or any other measures of performance derived in accordance with IFRS. Because it is not an IFRS
measure, Adjusted EBITDA may not be comparable to similarly titled measures presented by other companies. Adjusted
EBITDA is different from Covenant EBITDA, which is relevant for the Group’s debt restructuring agreements. For the
definition of Covenant EBITDA and a reconciliation of Covenant EBITDA to consolidated profit before tax for the year
ended 30 June 2009, see “Financial Information — Management’s Discussion and Analysis of Financial Condition and
Results of Operations — Liquidity and Capital Resources — Debt Restructuring”.

For any period presented, Net Debt is calculated as loans and borrowings (plus as at 31 December 2006 and 2007, bonds
outstanding) less any cash and cash equivalents as at the end of the period. Net Debt is presented as additional
information because the Company believes that it is a useful measure for certain investors to assess the Company’s
financial condition. Net Debt is not a measure of financial performance under IFRS and should not be considered as an
alternative to a measure of liquidity or an alternative to other IFRS measures as indicators of the Company’s operating
performance or any other measures of performance derived in accordance with IFRS. Because it is not an IFRS measure,
Net Debt may not be comparable to similarly titled measures presented by other companies. Net Debt differs from total
net debt as it is defined in the Group’s financial arrangements including the Group’s debt restructuring agreements. For
the definition of total net debt, see “Financial Information — Management’s Discussion and Analysis of Financial
Condition and Results of Operations — Liquidity and Capital Resources — Debt Restructuring”.

For the purposes of calculating Net Debt to Adjusted EBITDA ratio for the period ended 30 June 2009 and 2008, Adjusted
EBITDA was annualised by multiplying Adjusted EBITDA for the respective period by two. These ratios may not be
indicative of what these ratios will be for the full fiscal year ending 31 December 2009. Net Debt to Adjusted EBITDA
differs from total net debt to Covenant EBITDA for the purposes of the Company’s debt restructuring agreements.

The following is a reconciliation of Adjusted EBITDA to the Group’s results from operating

activities for the periods presented:

Six months ended

30 June Year ended 31 December
2009 2008 2008 2007 2006
(Mln. US$)
Reconciliation of Adjusted EBITDA
Results from operating activities. . . . ... ....... (487) 1,666 (1,228) 3,647 3,312
Add:

Amortisation and depreciation . . . ......... 299 567 1,030 876 363
Impairment of non-current assets . . ........ 37 344 3,668 — —

Loss on disposal of property, plant and
equipment . . . ... ... 7 8 56 97 5
Adjusted EBITDA ... ... ... ... .......... (144) 2,585 3,526 4,620 3,680
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For the Group’s net current liabilities as at 30 September 2009, see “Financial Information —
Management’s Discussion and Analysis of Financial Condition and Results of Operations — Balance
Sheet”, for the Group’s loans and borrowings as at 30 September 2009, see “Financial Information —
Selected Financial Data of the Group — Capitalisation” and for the Group’s capital commitments as
at 30 June 2009, see “Financial Information — Management’s Discussion and Analysis of Financial
Condition and Results of Operations — Liquidity and Capital Resources — Capital Commitments”.

Key Operating Data

The table below provides selected aggregate attributable production information for the Group.

Six months

ended

30 June Year ended 31 December
Production 2009 2008 2007 2006
Primary aluminium (ktonnes) . .. ... ........ . ......... 1,980 4,424 4,202 3,958
Alumina (ktonnes)™ . . . .. ... 3,738 11,317 11,347 11,313
Bauxite (mtonnes wet) . . ... ... 6.1 19.1 18.5 19.2

Notes:

(1) Alpart and Windalco are consolidated by the Group on a proportionate basis as they are jointly controlled assets and
operations (the Group’s interests in Alpart and Windalco are 65% and 93%, respectively). Accordingly, the alumina
production data set forth above includes the Group’s pro rata share of Alpart and Windalco’s production. Zaporozhye
alumina refinery is a fully consolidated subsidiary of the Company, so the attributable production is presented on a 100%
plant production basis to reflect UC RUSAL’s effective control of the finished product. QAL is consolidated on an equity
basis and accordingly the data shown is the proportion attributed to UC RUSAL based on its 20% equity interest.

(2)  Because Alpart and Windalco are consolidated on a proportionate basis, the bauxite production data set forth above
includes the Group’s pro rata share of Alpart’s and Windalco’s respective production. The total production of the Group’s
fully consolidated subsidiaries is included, even if there are minority interests. Accordingly, the total production of
Timan and BCGI is included, even though the Group’s interests in Timan and BCGI are approximately 80% and 90%,
respectively.

Global Offering Statistics

The Company is offering 1,610,292,840 Offer Shares in the form of Shares or Global Depositary
Shares (subject to an Over-allotment Option as described in the section headed “Underwriting -
International Placing”) in the Global Offering that comprises (1) the International Placing, i.e. an
international private placing of Offer Shares outside the United States (including to professional
investors within Hong Kong) in offshore transactions in reliance on Regulation S, and in the United
States to QIBs in reliance on Rule 144 A or another exemption from the registration requirements under
the US Securities Act and (2) the Hong Kong Placing, i.e. a concurrent placing of Offer Shares to
certain eligible investors in Hong Kong. This prospectus relates only to the Hong Kong Placing. The
International Placing is being made pursuant to a separate offering document.

The Company expects to enter into the International Placing Agreement relating to the
International Placing and Hong Kong Placing on the Price Determination Date.

Assuming that the Global Offering becomes unconditional at or before 8:00 a.m. in Hong Kong
on Wednesday, 27 January 2010, it is expected that dealings in the Shares on the Stock Exchange will
commence on Wednesday, 27 January 2010.
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Shareholding Structure

The following table sets out the Group’s shareholding structure immediately following

completion of the Global Offering, assuming the Over-allotment Option is not exercised:

Approximate percentage
interest in the Company
immediately after the

Name or class of Shareholder Number and class of securities” Global Offering

En+@ 7,202,910,267 Shares (L) 47.59%

Onexim . .. ... ..t 2,586,499,596 Shares (L) 17.09%

SUAL Partners . .. ... ... .. .. ... ... ...... 2,400,970,089 Shares (L) 15.86%

Amokenga Holdings. . . ... ................ 1,309,620,048 Shares (L) 8.65%

Public . ... ... .. 1,636,363,646 Shares (L) 10.81%

Of which:
Vnesheconombank . ... ... ...... ... ..... 477,090,000 Shares (L) 3.15%
International lenders™ .. . . ... ... ... ..... 26,070,806 Shares (L) 0.17%

Total® . . ... 15,136,363,646 Shares (L) 100%

Notes:

(1)  The letter “L” denotes the shareholder has a long position in such securities.

(2)  Mr. Oleg Deripaska beneficially owns the entire issued share capital of En+. For information about a claim that could
affect the size of En+’s interest in the Company, see “Risk Factors — Risks relating to the Group and its Business —
A certain claim against the beneficial owner of En+ could have a material adverse effect on the Company and/or the
trading price of its Shares”, “Substantial Shareholders — Litigation Involving Certain Beneficial Owners — Litigation
Involving Mr. Deripaska” and Appendix X to this prospectus.

(3)  Includes Shares to be sold in the form of Global Depositary Shares evidenced by Global Depositary Receipts (the
“GDSs”) in the International Placing. The GDSs are to be issued by The Bank of New York Mellon, as depositary,
pursuant to a deposit agreement to be entered into between the Company and the Depositary. Each GDS will represent
20 Shares. Pursuant to the deposit agreement, the Shares represented by the GDSs will be held by The Hongkong and
Shanghai Banking Corporation Limited, as custodian (the “Custodian”), for the benefit of the Depositary. The Custodian
will be the registered holder of such Shares in the share register of the Company. The number of GDSs to be sold in the
International Placing will be determined by the Joint Global Coordinators following pricing of the Global Offering. For
the avoidance of doubt, both Shares and GDS will be sold in the International Placing.

(4)  Shares held by international lenders pursuant to conversion of fee warrants issued to such lenders on the date of
effectiveness of the international override agreement.

(5)  Excludes such number of bonus Shares as may be issued to the management of the Company. See “Directors and Senior

Management — Future Compensation of Directors and Senior Management”.

Dividend Policy

Under the terms of its restructuring agreements, the Company is not permitted to pay dividends

unless its ratio of total net debt to Covenant EBITDA is 3 to 1 or less (as of 30 June 2009, such ratio
was 47.2:1), the Group has made cumulative debt repayments of at least US$5 billion (excluding debt
repayments to VEB and Onexim), there are no outstanding defaults under the international override
agreement and the Group has sufficient cash to pay the proposed dividends. As a result, the Company

does

not expect to be in a position to declare dividends in respect of any year at least through 2013.



SUMMARY

The Company’s current Major Shareholders expect to adopt a dividend policy under the
Shareholders’ Agreement between Major Shareholders only, which is a shareholders’ agreement
expected to be entered into by En+, SUAL Partners, Glencore and Onexim, to which the Company is
not a party. This agreement sets out certain agreed matters between the Major Shareholders in relation
to board appointments, board committees, voting, transfers of shares, veto rights with respect to
certain related party transactions and certain matters of corporate law and certain other matters. For
further information relating to the Shareholders’ Agreement between Major Shareholders only, see
“Substantial Shareholders — Shareholders’ Agreement between Major Shareholders only”. Under the
dividend policy set out in this shareholders’ agreement, not less than 50% of the annual consolidated
net profits of the Group in each financial year are to be distributed to shareholders within four months
after the end of the relevant financial year, subject to any applicable legislation. See “Substantial
Shareholders — Shareholders’ Agreement between Major Shareholders only”. This dividend policy
would, however, be subject to the limitations contained in the Company’s debt restructuring
agreements and so would not be expected to come into effect in respect of any year through 2013 at
least.

Use of Proceeds

The Company estimates that it will receive net proceeds from the Global Offering of
approximately HK$16,790 million (assuming an Offer Price of HK$10.80 per Offer Share, being the
mid-point of the estimated Offer Price range), after deducting the underwriting fees and commissions
and estimated expenses payable by the Company in relation to the Global Offering.

The Group intends to use all of the net proceeds received from the Global Offering immediately
to reduce outstanding debt and to satisfy other obligations to its creditors (which include the
settlement of fee warrants exercised for cash and a specified payment to Onexim) pursuant to the terms
of its debt restructuring agreements. Certain of the Underwriters and/or their affiliates have lending
exposure to the Group that will be reduced by application of the net proceeds from the Global Offering
and have either elected to have their fee warrants settled in cash or will take delivery of the Shares
underlying such fee warrants. See “Underwriting — Underwriters’ Interests in the Company”.

Risk Factors

The Group and investors in the Offer Shares are subject to risks relating to the Group’s business,
and investors in the Offer Shares are also subject to risks relating to the Global Offering and the Offer
Shares. Among others, these risks include: that the Group operates in a cyclical industry subject to
significant price and demand volatility and overcapacity; that the Group depends on continued access
to inexpensive and uninterrupted electricity; that the Group depends on uninterrupted transportation
services and access to state-owned infrastructure at acceptable prices; that the Group must comply
with the terms of its debt restructuring agreements; and that the Group’s effective tax rate may change.
In addition, due to its position in the Russian aluminium market, the Group is also subject to
compliance with specific requirements under Russian anti-monopoly laws. Furthermore, because the
Group’s assets and production facilities are located in many countries (including, principally, in
Russia), the businesses conducted in those countries are subject to specific risks that are discussed in
greater detail in “Risk Factors”. Investors should familiarise themselves with these country specific
risks prior to making an investment decision. For a description of these and other risks, see “Risk
Factors”. In particular, investors should note that if the Company fails to comply with the terms and
conditions of its debt restructuring agreements, and for this or other reasons its outstanding debt is
accelerated, it would be insolvent and could be declared bankrupt, in which case investors’ rights to
receive any distribution would rank behind the creditors of the Company (including the creditors with
respect to the Company’s restructured debt), and investors could lose their entire investment in the
Company.
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FORWARD-LOOKING STATEMENTS

This prospectus contains certain statements that are, or may be deemed to be, “forward-looking
statements”. These forward-looking statements may be identified by the use of forward-looking
terminology, including the terms “believes”, “estimates”, “plans”, “projects”, “anticipates”,
“expects”, “intends”, “may”’, “will” or “should” or, in each case, their negative or other variations, or
comparable terminology, or by discussions of strategy, plans, objectives, goals, future events or
intentions. These forward-looking statements include all matters that are not historical facts. They
appear in a number of places throughout this prospectus and include, but are not limited to, statements
regarding the Group’s intentions, beliefs or current expectations concerning, among other things, the
Group’s business, results of operations, financial position, liquidity, prospects, growth, strategies and
the bauxite, alumina and aluminium industries.

By their nature, forward-looking statements involve risk and uncertainty because they relate to
future events and circumstances. Forward-looking statements are not guarantees of future performance
and of the actual results of the Group’s operations, financial position and liquidity, and the
development of the markets and the industries in which the Group operates may differ materially from
the development of those same industries as described in, or suggested by, the forward-looking
statements contained in this prospectus. In addition, even if the Group’s results of operations,
financial position and liquidity, and the development of the markets and the industries in which the
Group operates, are consistent with the forward-looking statements contained in this prospectus, those
results or developments may not be indicative of results or developments in subsequent periods. A
number of risks, uncertainties and other factors could cause results and developments to differ
materially from those expressed or implied by the forward-looking statements including, without
limitation:

° materially adverse changes in economic or industry conditions generally or in the markets
served by the Group;

° changes in the supply and demand for and the price of aluminium, alumina, aluminium
products and other products;

° fluctuations in inflation, interest rates and exchange rates;

o the Group’s ability to comply with the terms of its debt restructuring agreements;

° changes in the costs of the materials required for the Group’s production of aluminium;
° changes in the Group’s operating costs, including the costs of energy and transportation;

° changes in the Group’s capital expenditure requirements, including those relating to the
Group’s potential environmental liabilities or the ability of the Group to fund its capital
expenditure requirements through borrowing or otherwise;

° the Group’s ability to successfully implement any of its business strategies;

° the Group’s ability to obtain or extend the terms of the licences necessary for the operation
of the Group’s business;

° developments in, or changes to, laws, regulations, governmental policies, taxation or
accounting standards or practices affecting the Group’s operations;

° the Group’s ability to recover its reserves or develop new resources and reserves;

° the Group’s success in accurately identifying future risks to its business and managing the
risks of the aforementioned factors; and

° other factors discussed in “Risk Factors”, “Business” and “Financial Information”.



FORWARD-LOOKING STATEMENTS

Forward-looking statements may and often do differ materially from actual results. Any
forward-looking statements in this prospectus reflect the Group management’s current view with
respect to future events and are subject to risks relating to future events and other risks, uncertainties
and assumptions relating to the Group’s business, results of operations, financial position, liquidity,
prospects, growth, strategies and the bauxite, alumina and aluminium industries. Investors should
specifically consider the factors identified in this prospectus, which could cause actual results to
differ, before making any investment decision. Subject to the requirements of the Listing Rules and
except as may be required by applicable law, the Company undertakes no obligation to revise any
forward-looking statements that appear in this prospectus to reflect any change in the Company’s
expectations, or any events or circumstances, that may occur or arise after the date of this prospectus.
All forward-looking statements in this prospectus are qualified by reference to this cautionary
statement.
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RISK FACTORS

In addition to other information in this prospectus, you should carefully consider the following risk
factors, which may not typically be associated with investing in equity securities of companies from
other jurisdictions, before making any investment decision in relation to the Offer Shares. If any
of the possible events described below occur, our business, financial condition or results of
operations could be materially and adversely affected and the market price of the Offer Shares
could fall significantly. In particular, investors should note that if the Company fails to comply with
the terms and conditions of its debt restructuring agreements, and for this or other reasons its
outstanding debt is accelerated, it would be insolvent and could be declared bankrupt, in which
case investors’ rights to receive any distribution would rank behind the creditors of the Company
(including the creditors with respect to the Company’s restructured debt), and investors could lose
their entire investment in the Company. The risks described in this prospectus are not the only risks
the Company faces. Additional risk factors not currently known or which are currently deemed
immaterial may also have a material adverse effect on the Group, its business, financial condition
and results of operations and development. Certain risks relating specifically to the Company’s
facilities are also described in the Independent Technical Report in Appendix VI.

Risks Relating to the Group and its Business

The Group operates in a cyclical industry that has recently experienced significant price and
demand volatility and overcapacity, which has had and may continue to have a material adverse
effect on the Group’s performance and financial results

The aluminium industry is cyclical, and is currently suffering from significant overcapacity.
Prices for the Group’s products are difficult to forecast. While the Group benefited from the business
cycle in 2006 through 2008, with the average price of aluminium quoted on the LME increasing from
an average price of US$2,568 per tonne in 2006 to an average price of US$2,662 per tonne in 2007
and to US$2,836 per tonne in the first six months of 2008 before reaching a maximum price of
US$3,341 per tonne in mid-July 2008, aluminium prices declined precipitously in the second half of
2008 and continued to decline at the beginning of 2009 (with a lowest price of US$1,290 per tonne
in February 2009), reflecting a significant decrease in demand for aluminium as a result of the global
economic downturn. The average price of aluminium quoted on the LME in the last quarter of 2008
was US$1,830 per tonne, which was below the average cost of production of aluminium worldwide.
The sharp decline in aluminium prices resulted in significant reductions in aluminium production
volumes worldwide.

Although prices have increased slightly since the beginning of 2009 to US$2,035 per tonne as
of 30 November 2009, the timing and extent of price recovery and return to prior levels cannot be
predicted. An eventual rebound in aluminium prices will likely depend on a broad recovery from the
current global economic downturn and a more favourable supply-demand balance, although the length
and nature of business cycles affecting the aluminium industry have historically been unpredictable.
The Group does not control a number of factors affecting aluminium prices, which include, but are not
limited to:

° global and regional economic and political conditions;

° global supply of and demand for bauxite, alumina and aluminium and expectations of future
supply and demand (including significant spare capacity in the industry and decisions by
competitors to reactivate idle capacity);

° volatility of electricity and, in general, of energy costs;

° demand for key products for which aluminium is used, such as cars, aircraft, infrastructure

and aluminium food packaging materials;



RISK FACTORS

° speculative trading;

° the release of built-up reserves of aluminium commodities that can be used as a substitute
for aluminium;

° variations in freight and transport costs with respect to raw materials and finished products;

° the use of new technologies, including technologies that enable commodity substitution or
the use of scrap commodities; and

° government regulations and regulatory actions, including tariffs, quotas and customs duties.

In addition, following the decline in demand for and price of aluminium, the demand for and
price of alumina also experienced a sharp decline beginning in the second half of 2008. This caused
the Group to reduce its alumina production capacity, to match its aluminium production. Accordingly,
the Group’s decision to expand its aluminium production will also be affected by alumina prices and
the Group may decide to increase its aluminium production to match its alumina production capacity
or sell excess alumina on the market. The market for alumina is primarily governed by contractual
arrangements in which the pricing is not publicly available information. There is only a small portion
of the world alumina trade that is conducted on the spot market.

As a result of the fall in demand for both aluminium and alumina, there has been significant
overcapacity in these markets. In response, the Group cut back production at its facilities, reducing
aluminium and alumina production by 10% and 33%, respectively, for the first six months of 2009,
compared to the first six months of 2008.

Continued financial weakness among substantial consumers of aluminium products such as
automobile manufacturers, and persistent weakness in demand for their products, would further
exacerbate the negative trend in the current market conditions experienced by the aluminium industry.
While the Company has implemented a variety of measures to mitigate the impact of the market
downturn and the decline in demand for aluminium, including through reductions in production by
closing higher cost facilities and reducing production volumes, further cost reductions, more effective
management of raw materials and energy supplies, decreases in management expenses, headcount
optimisation and significant revision of investment plans, these measures may not prove sufficient in
terms of cost-saving or in realigning the Group’s production levels with reduced demand to maintain
the Group’s profitability going forward.

Unfavourable changes in the price of aluminium and alumina have had and could continue to
have a material adverse effect on the Group’s business, financial condition and results of operations.
A sustained fall of more than 20% in the price of aluminium could also adversely affect the Company’s
ability to meet certain targets and financial covenants under its debt restructuring agreements. A fall
of 50% in the price of aluminium from current levels would likely cause the Group to be unable to
comply fully with the terms of its debt restructuring agreements and would, moreover, make the
Group’s operations (and, the Company believes, the operations of substantially all other aluminium
producers) unprofitable. See “— The terms of the debt restructuring agreements impose strict limits
on the Group’s capital expenditure and other uses of available cash which will limit its ability to
expand its business and to pay dividends, and failure by the Group to comply with the terms and
conditions of these agreements may materially adversely affect the Group and its shareholders”.
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The Group’s competitive position in the global aluminium industry is highly dependent on
continued access to inexpensive and uninterrupted electricity supply, in particular, long-term
contracts for such electricity; increased electricity prices (particularly as a result of deregulation
of electricity tariffs), as well as interruptions in the supply of electricity, could have a material
adverse effect on the Group’s business, financial condition and results of operations

Energy costs, particularly the cost of electricity, comprise a significant portion of the Group’s
cost of goods sold and in 2008 and in the six months ended 30 June 2009, represented approximately
18.5% and 26.4%, respectively, of such costs. Historically, the Group has benefited from access to
competitively priced electricity. In 2008 and the first half of 2009, approximately 80% and 84%,
respectively, of the Group’s aluminium was produced by Siberian smelters, which obtain their energy
mainly from low-cost hydropower stations with few, if any, alternative sources of significant demand.
In 2008, hydropower accounted for approximately 79% of the Group’s total energy consumption. An
important part of the Group’s energy strategy is to enter into long-term contracts for the supply of
low-cost electricity to these Siberian smelters. As of the date of this prospectus, the Group has secured
three such long-term contracts for its Bratsk, Krasnoyarsk and Irkutsk aluminium smelters. For the
remaining 20% of the Group’s production, it relies more heavily on thermal power. In 2008,
aluminium smelters in Siberia paid a production-weighted average of US$0.0192/kWh for electricity,
compared to a production-weighted average of US$0.0355/kWh in the Urals region and
US$0.0473/kWh in the European region of Russia (excluding the Urals region), compared to a
weighted average price of US$0.0376/kWh paid by the world’s aluminium producers, according to
CRU. See “Business — Strengths and Strategies — Strategies — Maintain sustainable low-cost

]

positioning through continuous cost reduction”, “Business — Energy Supply ” and “Connected

Transactions — Electricity and Capacity Supply Contracts”.

Electricity prices in Russia are partially regulated by the Russian Government. Tariffs are set in
Roubles and have increased at least in line with inflation, though some of the former SUAL smelters
have experienced more significant increases. In April 2007, the Russian Government established
guidelines for a share of total national electricity production to be sold on the wholesale electricity
market under regulated tariffs during the period from 1 January 2007 to 31 December 2010. That share
ranges from 45% to 50% during the period of 1 July to 31 December 2009 and is expected to gradually
decrease to 15 to 20% by 1 July 2010. National electricity production that is not supplied to industrial
users under regulated tariffs is supplied at free market prices. Starting from 1 January 2011, all
electricity production volumes are expected to be supplied to industrial users under free market prices.

Electricity tariffs for industrial users have risen since 2007, and are expected to be further
increased following further deregulation, as a result of such price liberalisation and growth in demand.
Electricity tariffs may also increase as a result of expected fuel price increases for generators that rely
on thermal power. With regard to the latter, regulated natural gas prices in Russia are also expected
to increase. See “Business — Energy Supply”.

In addition to electricity for aluminium production, significant heat energy is required to refine
bauxite into alumina. The Group’s alumina refineries primarily use fuel oil, gas and coal to generate
the required heat energy and fluctuation in these fuel prices directly impact the cost of production.
Reliance on affiliated suppliers

In 2008, 69% of electricity used by the Group was supplied by subsidiaries of En+ (a Controlling

Shareholder), 21% from state-owned suppliers and the remaining 10% from various wholesale
electricity market suppliers.
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Service/supply interruption

Electricity price increases may also result from the need to secure alternative electricity supplies
following industrial accidents or breakdowns at major electricity suppliers. In August 2009, a major
accident occurred at the Sayano-Shushenskaya hydroelectric power plant in Siberia, which was the
main supplier of electricity to the Group’s Sayanogorsk and Khakas aluminium smelters. According
to preliminary estimates, it may take up to several years to fully restore the station’s previous
production capacity. The accident resulted in a temporary cessation of power supplies to the
Sayanogorsk and Khakas aluminium smelters and SAYANAL and a reduction in power supplies to the
Novokuznetsk aluminium smelter. The Group estimates that losses incurred as a consequence of the
accident amounted to approximately RUR41.6 million (approximately US$1.33 million at the
exchange rate of the Central Bank of Russia as of 30 June 2009). The accident at the
Sayano-Shushenskaya hydroelectric power plant has led to changes to the main power supply source
for the Sayanogorsk and Khakas aluminium smelters. Currently, nearly all of the electricity for the
Group’s Sayanogorsk and Khakas aluminium smelters is transferred from the Krasnoyarsk and
Kemerovo regions. Though all of the affected smelters have secured alternative electricity supplies
and resumed operating at normal capacity in a short timeframe, and although the Russian Government
has indicated its intention to control the price of electricity in the region to minimise any potential
negative effect of the accident, there is a risk that electricity costs could increase. Further, in view of
the effect of the accident on the industry and consumers in the region in general, the Russian
Government may inquire whether production cuts at the Group’s smelter facilities are possible or
necessary to alleviate the pressure on the regional electricity supply system, in particular, during
seasons with peak electrical use. To mitigate any negative effect from such possible production cuts,
the Company may need to consider shifting production to its less cost efficient facilities or rerouting
electricity supplies from other regions. Increases in electricity prices resulting from using alternative
suppliers of electricity or production cuts may have a material adverse effect on the Group’s business,
financial condition and results of operations.

The Group depends on the provision of uninterrupted transportation services and access to
state-owned infrastructure for the transportation of its materials and end products across
significant distances, and the prices for such services (particularly rail tariffs) could increase

Rail tariffs and infrastructure

The production of aluminium generally involves the transportation of materials and end products
from and to various locations, often over great distances, because bauxite mines, alumina refineries,
aluminium smelters and the principal markets for aluminium products are located in different parts of
the world. Most of the Group’s main smelters are located in Siberia, far from their sources of
materials, seaports and primary markets. Railway transportation is the Group’s principal means of
transporting materials, mainly alumina, to its smelters, and end products to its customers. The Group
also relies on key Russian ports to receive shipments of foreign-sourced alumina and to export
finished aluminium products.

Russian railway tariffs are currently regulated by the government and consist of two parts:
infrastructure costs and carriage costs. In recent years, annual tariff increases have been in line with
inflation (except for 2008, when tariffs rose faster than inflation), and in 2006 and 2007 the increases
were less than inflation. Although according to current government policy, tariffs are planned to
increase in line with inflation from 2010 through 2012, there can be no assurance that this policy will
be maintained.

The Group currently benefits from favourable rail tariffs on certain routes, and protection from
rate increases, pursuant to Russian regulations adopted in 2003 and 2004 (the “Railway Tariff
Regulations™) and an implementing agreement entered into in 2004 between a former RUSAL entity
and the railway operator, JSC Russian Railways. Under these regulations and the implementing
agreement, the infrastructure component of the railway tariff for transportation on specified routes of
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certain materials is fixed in Roubles at the level prevailing at 1 October 2003 subject to conversion
into US dollars at the average RUR/USD exchange rate for the preceding quarter until December 2011,
provided that increasing annual volume levels are met. Subject to the possibility of early termination
by either party before any calendar year end, the agreement is automatically renewed on an annual
basis. If the Group fails to comply with its volume increase obligations under the agreement, or if the
Railway Tariff Regulations are amended or repealed, the Group could become subject to the standard
railway tariffs, which could be significantly higher than the currently applicable tariffs.

The tariffs set by the Railway Tariff Regulations and implemented by the agreement are
applicable to the transportation of the current and future production of certain former RUSAL Russian
aluminium smelters and alumina refineries. The tariffs under the agreement apply to approximately
70% of the Group’s production. These regulations and the implementing agreement do not apply to the
former SUAL facilities.

In 2008, the Group agreed with JSC Russian Railways to fix the infrastructure component of
transport tariffs generally applicable to specific types of raw materials and products at 2008 levels,
subject to a certain diminishing factor with subsequent annual increases indexed in accordance with
general annual tariff indexation. Such fixed transport tariffs would apply to the principal types of raw
materials and products usually transported by the Group, rather than particular entities or
transportation routes, and thus would indirectly benefit the entire Group inclusive of the former SUAL
facilities. The Group intends to continue the negotiation process in relation to the fixed transport
tariffs in 2010. Once the negotiations with JSC Russian Railways and the Federal Service for Tariffs
(“FST”) are finalised, it is expected that new regulations will have to be issued by the state tariff
service in order to give effect to the new tariffs. Upon entry of the new tariffs into force, the Railway
Tariff Regulations and the implementing agreement will terminate. Until then, the Group expects that
the Railway Tariff Regulations and the implementing agreement with JSC Russian Railways will
continue to apply. As an alternative, the Group is also discussing with JSC Russian Railways the
possibility of extending the current agreement to SUAL and new production facilities with a
simultaneous extension of its term until 2020. If the Group fails to complete the negotiations, new
regulations are not adopted or JSC Russian Railways terminates the existing agreement, or the Group
fails to extend such agreement’s term, the Group could be subject to the standard railway tariffs, which
could be significantly higher than the currently applicable tariffs. Further, the Group could be subject
to certain penalties if the Company fails to comply with its obligations to increase volumes under the
agreement.

The infrastructure component of the tariff, which is fixed as described above, represents
approximately 85% of the tariff, while the carriage component accounts for the remainder. The
carriage component is not stipulated for in the implementing agreement and is not subject to the
ongoing negotiations with JSC Russian Railways. The carriage component is subject to indexation in
line with inflation, which is typically undertaken annually. Currently, the Russian Government is
contemplating plans to increase competition through the privatisation of the rolling stock owned by
JSC Russian Railways, which could influence the carriage costs portion of the tariff. Although the
Company believes that it is more likely that the Russian Government will limit any increase in the
carriage component of the tariff until December 2010 so as not to exceed the inflation rate, should
deregulation occur, the pricing structure for the rail industry would be difficult to predict and the
Group could be subject to tariff increases that would adversely affect its financial results.

Certain portions of the railway tracks, such as rail sidings and branch lines laid from the main
rail system directly to several of the Group’s production facilities, are not owned by the Group or by
JSC Russian Railways. Although not likely to affect production, the Group’s reliance on such
infrastructure may result in further increases in its transportation costs and cause additional expenses,
such as expenses related to the maintenance of larger inventories of materials to secure against
disruptions of rail delivery schedules.
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Sea Transport

The Group transports materials, mainly alumina, from its overseas facilities to its Russian
smelters and distributes most of its upstream output to customers in markets outside Russia by sea via
a number of ports, primarily St. Petersburg and Vanino. The St. Petersburg port has experienced
bottlenecks in recent years due to increasing volumes of goods being transported as well as delays due
to a work-to-rule slowdown. Starting in June 2009, deliveries of goods to and from the Vanino port
have been subject to delays and interruptions due to increasing volumes of goods being transported
via the regional railway system, which has a limited capacity. In September and October 2009, JSC
Russian Railways suspended deliveries of non-ferrous metals to the Vanino port for a period not
exceeding one month.

In Russia, cargo rates are subject to state agency regulation. To secure timely delivery of
materials and finished products when the volume of cargo resumes, the Group may consider the
development of its own port facilities in Ust’-Luga and may also consider development opportunities
in Novorossiysk, St. Petersburg and Russia’s Far East. A failure in the transportation of materials to
the Group’s upstream production facilities, or any delays in deliveries, or any increase in costs arising
from the use of the ports, could reduce the Group’s competitiveness in international markets.

The terms of the debt restructuring agreements impose strict limits on the Group’s capital
expenditure and other uses of available cash which will limit its ability to expand its business and
to pay dividends, and failure by the Group to comply with the terms and conditions of these
agreements may materially adversely affect the Group and its shareholders

As a result of the global economic downturn and a sharp decline in aluminium prices starting
from September 2008 and continuing into the first half of 2009, as well as an increase in the Group’s
indebtedness in the first half of 2008, including its incurrence of indebtedness in April 2008 to finance
its acquisition of a stake in Norilsk Nickel, the Group experienced a liquidity shortage and breached
covenants under most of its loan agreements. The Group’s debt as at 30 June 2009 included US$13,690
million under 54 syndicated and bilateral loans with international and Russian and Kazakh lenders.
The Group also had obligations to Onexim, one of the Group’s substantial shareholders, in the amount
of US$2.7 billion plus accrued interest in respect of deferred consideration for the purchase of shares
in Norilsk Nickel. In addition, the Company had US$260 million of off-balance sheet liabilities in
relation to a guarantee of indebtedness of its joint venture.

On 7 December 2009, the Company and certain of its subsidiaries entered into an international
override agreement with the Group’s international lenders implementing a long-term restructuring of
the Group’s debt to its international lenders, providing for a stated maturity date on 6 December 2013,
subject to earlier repayments out of excess cashflow and the proceeds of asset disposals and equity
and subordinated and other debt fund raisings. In addition, in late 2009, the Company and certain of
its subsidiaries entered into debt restructuring agreements to various existing bilateral loans with
Russian and Kazakh lenders providing for the long-term restructuring of these loans on broadly similar
terms, except in the case of the loan agreement with VEB, which was extended for a shorter period.
Further, on 1 December 2009, the Company entered into an amendment agreement in relation to a
stock purchase agreement among the Company, Onexim and certain other parties relating to the
acquisition of shares in Norilsk Nickel to restructure deferred consideration in the amount of US$2.7
billion plus interest accrued thereon. In accordance with the amendment agreement, the Company’s
obligations in respect of US$880 million plus interest accrued on the total amount of deferred
consideration from 6 November 2009 until the date of effectiveness of the international override
agreement (in the amount of approximately US$15 million) and any interest capitalised thereon during
the override period will be settled out of excess cashflow and other proceeds used to prepay debt
(being proceeds of asset disposals and equity and subordinated and other debt fund raisings) during
the term of the international override agreement. The remaining obligations were converted into
Shares representing approximately 6% of the Company’s share capital on the date of effectiveness of

— 26 —



RISK FACTORS

the international override agreement. The interest accrued until and including 5 November 2009 and
a restructuring fee in an aggregate amount of US$275 million were or are to be paid in cash: US$160
million was paid by the Company on the date of the effectiveness of the international override
agreement; and US$115 million will be paid out of the proceeds of the Global Offering. For a
description of the debt restructuring, see “Financial Information — Management’s Discussion and
Analysis of Financial Condition and Results of Operations — Liquidity and Capital Resources — Debt
Restructuring”.

The terms of the debt restructuring agreements:
° significantly limit the Group’s ability to incur additional indebtedness;

° impose significant limitations on capital expenditure; while the Group will be allowed to
make maintenance capital expenditure within specified limits it will be prohibited from
making development capital expenditure, except with respect to the Boguchanskaya
hydropower plant (within specified limits) or to comply with environmental laws;

° oblige the Company, under certain circumstances, to dispose of its interest in Norilsk
Nickel or a considerable part of it to repay debt to VEB;

° do not permit the Company to pay dividends unless its ratio of total net debt to Covenant
EBITDA is 3 to | or less, the Group’s debt (other than its debt to VEB and Onexim) has
been repaid by at least US$5 billion, there are no outstanding defaults under the
international override agreement and the Group has sufficient cash to pay the proposed
dividends;

° oblige the Group to use excess operating cash flow and the net proceeds of asset disposals
and equity and subordinated and other debt fund raisings (including proceeds from the
Global Offering) to repay outstanding indebtedness; and

° oblige the Group to maintain specified financial ratios.

Compliance with these terms will considerably reduce the Group’s ability to expand its
operations and to pay dividends.

Further, a substantial portion of the Company’s operating cash flow is required to service its debt
and other payment obligations, which reduces funds available to finance its operations and pursue new
business opportunities, limits its flexibility in responding to changing business and economic
conditions, including technological changes and increased competition, and potentially makes the
Company more vulnerable than certain of its competitors to a future downturn in the economy. In the
event that cash flow from operations is less than anticipated and the Company is unable to secure
additional funding to cover its expenses, the Company’s business, financial condition, expansion plans
and operations would be materially adversely affected.

The international override agreement and the debt restructuring agreements relating to the
Group’s Russian and Kazakh loans, as well as the agreement with Onexim, have only recently become
effective, and the Company has had no track record of complying with them. When considering the
terms and conditions of the debt restructuring agreements, the Group’s management has taken into
account its best estimate of the Company’s projected operational and financial performance during the
override period. There are, however, many factors, including many that are beyond the control of the
Group (such as aluminium, alumina and raw materials, fuel, electricity and transport prices, base
interest rates and the value of the Rouble against the US dollar and the Euro) that may adversely affect
the Group’s performance during the override period. Accordingly, there are limitations on
management’s best estimate of the Group’s performance and, as a result, there are risks associated
with the Group’s ability to comply with the terms and conditions of the debt restructuring agreements.
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For example, a sustained fall of more than 20% in the price of aluminum could adversely affect the
Group’s ability to meet certain targets and financial covenants under the debt restructuring
agreements. See “Financial Information — Management’s Discussion and Analysis of Financial
Condition and Results of Operations — Liquidity and Capital Resources — Debt Restructuring”.
Failure to comply with the terms or conditions of the debt restructuring agreements (including
conditions subsequent) could, if the required majority of lenders so elects, result in acceleration of the
Group’s indebtedness. Further, adverse outcomes in litigation involving members of the Group or the
Company’s shareholders could potentially lead to an event of default under the terms of the
international override agreement, which could, if the required majority of lenders so elect, result in
acceleration of the Group’s indebtedness. See “Financial Information — Management’s Discussion
and Analysis of Financial Condition and Results of Operations — Liquidity and Capital Resources —
Debt Restructuring — Terms of the International Debt Restructuring — Events of Default”. In the
above circumstances, the Company would be insolvent and could be declared bankrupt, in which case
investors’ rights to receive any distribution would rank behind the creditors of the Company (including
the creditors with respect to the Company’s restructured debt), and investors could lose their entire
investment in the Company. In addition, failure to meet certain debt repayment targets could have a
material adverse effect, including, among others, potential dilution of shareholders’ interests in the
Company through the issuance of zero strike equity compensation warrants to the international lenders
and compulsory disposal of shares in Norilsk Nickel.

In addition to providing for acceleration in the event of a failure relating to the Group, the debt
restructuring agreements also provide for mandatory prepayment of all outstanding indebtedness if a
person (or a group of persons acting in concert) other than Mr. Deripaska and members of his
immediate family acquires effective control of the Company (meaning the ownership of more than one
half of the Shares in the Company, the right to exercise voting rights with respect to more than one
half of the Company’s Shares or elect more than half of its Board of Directors, or the power otherwise
to direct the affairs of the Company). For a discussion of circumstances in which Mr. Deripaska’s

effective interest in the Company may be reduced, see “— Risks relating to the Group and its Business
— A certain claim against the beneficial owner of En+ could have a material adverse effect on the
Company and/or the trading price of its Shares”, “— En+ is completing a restructuring of its debts and

will give its lenders a pledge over 15% of the outstanding Shares” and “Risks Relating to the Global
Offering and Offer Shares — The sale or availability for sale of substantial amounts of the Shares or
equity-related securities could adversely affect their trading prices”.

Moreover, the VEB Debt matures on 29 October 2010. The Company expects either to request
VEB to extend the maturity of the VEB Debt for successive one-year periods through the end of the
override period in December 2013, or to request Sberbank to assume the rights, claims and obligations
of VEB under the VEB Debt pursuant to the Sberbank Letter Agreement. If VEB does not extend the
maturity of the VEB Debt through the end of the override period and Sberbank does not assume the
rights, claims and obligations of VEB under the VEB Debt pursuant to the Sberbank Letter Agreement,
the Company expects that it will be able to generate sufficient proceeds to repay the VEB Debt in full
upon maturity (by way of refinancing permitted under the terms of the international override
agreement, from equity and/or subordinated debt issuances and/or from the possible sale of its more
than 25% stake in Norilsk Nickel). See “Financial Information — Management’s Discussion and
Analysis of Financial Condition and Results of Operations — Liquidity and Capital Resources — Debt
Restructuring — Terms of the VEB Debt Restructuring”. However, if VEB does not extend the
maturity of the VEB Debt through the end of the override period, and Sberbank does not assume the
rights, claims and obligations under the VEB Debt pursuant to the Sberbank Letter Agreement, and if
for any reason the Company were not able to generate sufficient cash out of the sources specified
above to repay the VEB Debt on its maturity date, the Company would be in default under its debt
restructuring agreements, which could, if the required majority of lenders so elect, result in
acceleration of the Group’s indebtedness. In these circumstances, the Company would be insolvent and
could be declared bankrupt, in which case investors’ rights to receive any distribution would rank
behind the creditors of the Company (including the creditors with respect to the Company’s
restructured debt), and investors could lose their entire investment in the Company.
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The Group benefits significantly from its low effective tax rate, and changes to the Group’s tax
position may increase the Group’s tax liability and affect its cost structure

The Group’s effective tax rate for the year ended 31 December 2006 was 10% and for the year
ended 31 December 2007 was 13%. The concept of effective tax rate is not meaningful where there
is negative profit before tax, as was the case for the Group for the year ended 31 December 2008 and
the six months ended 30 June 2009. The difference between the statutory tax rate and the Group’s
effective tax rate results primarily from the location of Group operations in tax-efficient jurisdictions,
including the Group’s trading structure being located in Switzerland as well as the principal trading
company being registered in Jersey; and the holding company of the Group, which is also registered
in Jersey and holds Group assets through a number of intermediary holding companies registered in
Cyprus, Jersey, BVI, Bahamas and other tax-efficient jurisdictions.

The Group also uses tolling arrangements, mainly because a substantial portion of its alumina is
sourced from outside Russia and processed by smelters in Russia, and the majority of third party sales
of aluminium are outside Russia. Pursuant to the Group’s international tolling arrangements, a tolling
company, registered and subject to taxation in Switzerland and acting upon instructions of the
principal trading company of the Group, purchases materials, such as alumina, and arranges for their
delivery to manufacturers, such as aluminium smelters, in another country for processing into end
products, such as primary aluminium, in consideration for a tolling (or processing) fee. The title to
the materials or end products is not transferred to the manufacturers and, therefore, where tolling is
employed, the shipment of raw materials and end products into and out of the country of the
manufacturer is not characterised as an import/export operation and is not subject to local
import/export duties. The tolling company and the manufacturer are taxed on their respective profits
in their respective countries of tax residence. This tax treatment of tolling arrangements in Russia is
subject, among other things, to the requirement that imported materials are processed within a set
period of time and, consequently, that finished goods are exported from Russia within that timeframe.
This requirement may limit the ability of the Group to retain materials and finished goods at its sites
in Russia prior to their processing and export to customers outside Russia. See “Business — Sales and
Distribution” and “Financial Information — Management’s Discussion and Analysis of Financial
Condition and Results of Operations — Certain Factors Affecting the Group’s Results of Operations
— Certain Factors Affecting Results of Operations — Effective Tax Rate”.

Management intends to continue relying on tolling arrangements of the kind described above
with respect to aluminium production in Russia when the alumina is sourced, and the finished
aluminium is sold, outside Russia. Tolling arrangements are permitted under Russian law and the
Group’s tolling agreements are regularly registered by the Russian customs authorities. The Directors
believe that the Group’s tolling arrangements are conducted on appropriate commercial terms based
on applicable Russian law and regulation. Processing fees are clearly indicated on the Group’s tax
declarations in Russia, and the Russian anti-monopoly authorities also receive periodic reports from
each of the Group’s smelters on the breakdown of the amount of aluminium that is “produced” versus
“processed”.

Group transfer prices are generally linked to LME prices, less amounts reflecting transportation,
marketing, financing and other logistical and overhead costs absorbed by the Group trading
companies.

Russian transfer pricing rules effective since 1999 give the Russian tax authorities the right to
make transfer pricing adjustments and to impose additional tax liabilities with respect to all
“controlled” transactions, provided that the transaction price differs from the market price (upwards
or downwards) by more than 20%. “Controlled” transactions include transactions with related parties,
barter transactions, foreign trade transactions and transactions with unrelated parties with significant
price fluctuations (i.e., if the price of such transactions differs from the prices of similar transactions
by more than 20% within a short period of time). Special transfer pricing rules apply to securities
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transactions and derivatives. The Russian transfer pricing rules are vaguely drafted, leaving wide
scope for interpretation by Russian tax authorities and courts. There has been very little guidance
(although some court practice is available) as to how these rules should be applied. In addition, in the
event that a transfer pricing adjustment is assessed by Russian tax authorities, the Russian transfer
pricing rules do not provide for an offsetting adjustment to the related counterparty in the transaction
that is subject to adjustment. Certain amendments to the Russian transfer pricing laws and regulations
are expected to be considered by the Russian legislative authorities and the new rules are expected to
become effective in the near future. Such amendments, if adopted, are expected to result in stricter
transfer pricing rules. The control functions of the Russian tax authorities are expected to be expanded
giving rise to higher tax risks for Russian corporate taxpayers, including the Group. Taxpayers are
expected to be given an option to conclude price formation agreements with the tax authorities, which
should allow them to manage such risks and, as described below, the Group is seeking to conclude
such arrangements.

Russian tax and customs laws and regulations, including the transfer pricing rules described
above, are subject to varying interpretations and changes, which can occur frequently. It is expected,
for example, that the unified social tax will be abolished starting from 2010 and will be replaced by
duties payable to non-budgetary funds.

Management’s interpretation of such legislation as applied to the transactions and activities of
the Group may be challenged by the relevant local, regional and federal authorities, which have wide
discretion to do so. Recent developments in the Russian environment suggest that the Russian
authorities are becoming more active in seeking to enforce, through the Russian court system,
interpretations of the tax legislation, in particular in relation to the use of certain commercial trading
structures, which may be selective for particular tax payers and different from the authorities’ previous
interpretations or practices. The limitation period for review of taxation in Russia is generally three
years. See “Risks relating to the Group and its Business — Risks relating to the multijurisdictional
regulatory, social, legal, tax and political environment in which the Group operates — Uncertainties
relating to the tax systems of some of the countries in which the Group operates complicate the
Group’s tax planning and business decisions”.

The Russian entities in the Group are regularly audited by the Russian tax authorities and, in
particular, audits of the tax years 2005 and 2006 of the Group’s major Russian operating subsidiaries,
including SUAL and its branches, have been completed. See “— Risks relating to the
multijurisdictional regulatory, social, legal, tax and political environment in which the Group operates
— Uncertainties relating to the tax systems of some of the countries in which the Group operates
complicates the Group’s tax planning and business decisions”. As a result of these tax audits, the
Directors believe that the Group’s commercial structure and its terms are acceptable to the Russian tax
authorities. The Directors also believe that the Group’s non-Russian trading companies involved in
these arrangements are not subject to taxes outside their countries of incorporation or where they have
established and declared tax residency. However, there is a risk that Russian tax authorities may still
challenge the treatment of these companies and their transactions. Finally, the laws that currently
permit tolling in Russia, or that regulate transfer pricing or the circumstances in which profits earned
outside Russia are free of Russian profit tax, could be changed, requiring the Group to revise or
discontinue its existing arrangements. Any of these developments could increase the Group’s effective
tax rate going forward, and any successful challenge to the Group’s practices under applicable law at
the time could result in material liability for additional tax, penalties and interest, which could
adversely impact the Group’s financial condition.

The Group’s effective tax rate could also be affected by a number of other risk factors referred
to in “— Risks relating to the multijurisdictional regulatory, social, legal, tax and political
environment in which the Group operates — Uncertainties relating to the tax systems of some of the

countries in which the Group operates complicate the Group’s tax planning and business decisions”.
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The Group is exposed to foreign currency fluctuations which may affect its financial results

Substantially all of the Group’s revenues are either denominated in US dollars or linked to the
US dollar. While the majority of the Group’s costs are also denominated in, or linked to the US dollar,
a significant part is denominated in Roubles, Euros and the Ukrainian Hryvnia, because the Group has
substantial production facilities in Russia, the EU and Ukraine. Accordingly, depreciation of these
currencies against the US dollar has a positive effect, and appreciation of these currencies against the
US dollar has a negative effect, on the Group’s operating margins. Moreover, inflation of the Group’s
costs in Roubles, Euros and Hryvnia, if not counterbalanced by a corresponding depreciation of the
relevant currency against the US dollar or an increase in prices for aluminium and related products,
could adversely affect the Group’s margins. For the year ended 2008 the Company recorded a US$201
million foreign exchange loss. The Company recorded a foreign exchange loss of US$79 million in the
first six months of 2009. The Group enters into very limited foreign currency swaps to mitigate to a
small extent the foreign currency risk, but there can be no assurance that such hedging will be
effective. For more information on the Group’s exposure to foreign currency fluctuations, see
“Financial Information — Management’s Discussion and Analysis of Financial Condition and Results
of Operations — Certain Factors Affecting the Group’s Results of Operations — Certain Factors
Affecting Results of Operations — Changes in Foreign Currency Exchange Rates” and “Financial
Information — Management’s Discussion and Analysis of Financial Condition and Results of
Operations — Quantitative and Qualitative Disclosures About Market Risk — Interest Rate and
Foreign Currency Risk™.

En+ is able to influence the outcome of important decisions relating to the Group’s business and
the Group’s business includes transactions with certain related parties

En+, in which Mr. Deripaska has a controlling interest as described in “Substantial Shareholders
— En+”, owns approximately 53.35% of the issued ordinary shares in the Company as of the date of
this prospectus and will continue to own 47.59% following the Global Offering assuming the
Over-allotment Option is not exercised and no bonus Shares are issued to management. Mr. Deripaska,
the Group’s CEO, is the beneficial owner of En+. As a result, En+ and Mr. Deripaska have substantial
power in relation to all matters requiring shareholder approval, including the election of Directors and
significant corporate transactions, and may be in a position where their own interests and those of
other shareholders are in conflict. For information about a claim that could affect the size of En+’s
interest in the Company, see “— A certain claim against the beneficial owner of En+ could have a
material adverse effect on the Company and/or the trading price of its Shares”, “Substantial
Shareholders — Litigation Involving Certain Beneficial Owners — Litigation Involving Mr.
Deripaska” and Appendix X to this prospectus. In addition, SUAL Partners, Amokenga Holdings and
Onexim Holdings own approximately 17.78%, 9.70% and 19.16%, respectively, of the issued ordinary
shares in the Company as of the date of this prospectus and will own 15.86%, 8.65% and 17.09%,
respectively, following the Global Offering assuming the Over-allotment Option is not exercised and
no bonus Shares are issued to management. En+ and the other Major Shareholders of the Company
have agreed how control rights will be exercised in relation to the Company pursuant to the
Shareholders’ Agreement between Major Shareholders only expected to be entered into by the Major
Shareholders. See “Substantial Shareholders — Shareholders’ Agreement between Major Shareholders
only”.

In the course of its business, the Group engages in transactions with related parties, primarily
transactions with En+ and entities under its control. In particular, electricity suppliers controlled by
the beneficial owners of En+, a controlling shareholder of the Company, were suppliers of electricity
to Group smelters that accounted for approximately 57.3% of its aluminium production in 2008. The
Group has entered into long-term energy supply contracts with the hydropower suppliers controlled by
the beneficial owners of En+. Generally speaking, such transactions may be on terms more or less
favourable to the Group than those that could be obtained from a third-party supplier. See “Business
— Energy Supply — Security of Power Supply” and “Connected Transactions”.
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When the Group acquired certain of the alumina businesses of Glencore in late March 2007, it
became subject to contracts for the supply of alumina to Glencore that continued through 2008, in
declining amounts. The Group sold to Glencore approximately 36% of its excess alumina in 2008. The
Company also has a variety of supply contracts with Glencore for alumina and primary aluminium,
including long-term supply contracts, and Glencore was the Group’s largest customer of alumina and
primary aluminium in the six months ended 30 June 2009, accounting for approximately 21% of the
Group’s sales of primary aluminum and alloys.

En+ is completing a restructuring of its debts and will give its lenders a pledge over 15% of the
outstanding Shares

En+ has been going through a complex restructuring of its bank debt of approximately US$1.04
billion as described below (all information in this description being based on information provided to
the Company by En+). The debts consist of a US$750 million syndicated loan, a second US$200
million syndicated loan to one of its subsidiaries which has been elevated to En+ and US$90 million
in bilateral debt. Following extensive negotiations over recent months, it is proposed that these
facilities will be converted into one new loan facility. The current status of the debt restructuring is
that the requisite majority (more than 75% by value) of lenders under the two syndicates have signed
a standstill agreement which has attached the complete documentation for the new facility which is
agreed in final form. The bilateral debt is in the process of being re-financed by a new lender which
has agreed to roll its loan into the new facility. Currently En+ is completing the conditions precedent
to the standstill agreement which, when effective, will enable the implementation of the restructuring
either via a scheme of arrangement or, if all lenders agree, by consensual execution of the new loan
documentation. En+ expects that the debt restructuring will be fully implemented by the end of the
first quarter of 2010.

The new facility has been structured to allow En+ a period of time to improve its liquidity
situation through the sale of non-core assets and the raising of equity. The main terms are:

° 100% bullet repayment on 31 December 2011, with two possible one-year extensions up to
31 December 2013, subject to a deleveraging test on the secured assets;

° one tranche with all interest paid in kind (meaning capitalised) for two years and a small
equity-based upside (payable to the lenders as a lump sum amount in cash on maturity,
based upon the increase in value of En+ as a company over the period of the loan), the
second tranche with a small cash margin, lower payment in kind (meaning capitalised)
interest and no equity-based upside;

° security over 15% of the outstanding (post-Global Offering) shares in the Company and
additional Shares as may be required to be pledged to meet loan to value tests, plus 25%
of the holding company of the En+ electricity business;

° a secured cash sweep mechanism for prepayment of the debt after operating costs and
interest;

° extensive information and other covenants (all of which exclude the Company) typical of
a restructured debt facility, which prevent En+ from making most additional investments or
acquisitions; and

° additional governance measures, including the addition of an independent director and a

board observer to the board of En+.
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Accordingly, there are minimal mandatory principal or interest payments over the first two years
of the restructured debt period. En+ expects to fund these payments and its operating costs and
significantly reduce the size of the facility through pre-payments over the next two years from the sale
of non-core assets. En+ also expects to fund partial repayment of the debt through raising equity
directly or at the level of its subsidiaries.

If En+ is not able to complete its restructuring in the manner described, its existing lenders may
take action against En+ to recover their existing debt from En+’s assets, including its shareholding in
the Company. If, as described, En+ completes its restructuring by the end of the first quarter 2010,
there is a risk that it will be unable to complete the proposed asset sales to fund interest payments,
or that it will default against the large number of covenants and undertakings in the restructured loan
agreement. In that event, its lenders may exercise security and seek to sell the Shares pledged by En+.
One or the other of these events could reduce En+’s share in the Company to the level that Mr.
Deripaska is no longer able to exert the same level of influence over the Company as he now does,
result in sales of Shares into the market that would not otherwise occur and/or contribute to a change
in control of the Company that could result in acceleration of the Group’s indebtedness under the
Company’s debt restructuring agreements. For the implications of these events for the Company and
the trading price of the Shares, see “— The Group depends on the services of key senior management
personnel and the strategic guidance of the beneficial owner of En+”, “— Risks Relating to the Global
Offering and the Offer Shares — The sale or availability for sale of substantial amounts of the Shares
or equity-related securities could adversely affect their trading prices” and “— The terms of the debt
restructuring agreements impose strict limits on the Group’s capital expenditure and other uses of
available cash which will limit its ability to expand its business and to pay dividends, and failure by
the Group to comply with the terms and conditions of these agreements may materially adversely
affect the Group and its shareholders”.

The Group depends on the services of key senior management personnel and the strategic guidance
of the beneficial owner of En+

The Group’s business has benefited from the contributions of a number of the Group’s key senior
managers, whose services may cease to be available to the Group. Factors critical to retaining the
Group’s present management and attracting additional highly qualified managers include the Group’s
ability to provide these individuals with competitive compensation arrangements. Competition for
qualified management personnel is intense, and the Group’s business may be adversely affected if it
is unable to retain or attract highly qualified individuals in key management positions.

The Group has also benefited from the strategic guidance of Mr. Deripaska, the beneficial owner
of En+, the Company’s controlling shareholder, and starting from January 2009, the Company’s CEO.
The Group’s business may be adversely affected if Mr. Deripaska ceases to have a significant interest
in the Company, and consequently ceases to provide strategic guidance. Mr. Deripaska’s interest in the
Company could be reduced for any reason, including meeting his liquidity requirements or those of
En+. As discussed above, En+ has informed the Company that it is in the process of completing a
restructuring of approximately US$1.04 billion of its indebtedness. In the event, however, that the
debt restructuring is not concluded, En+ creditors could foreclose on the debt and seek to realise
against assets of En+, including Shares in the Company. Moreover, as discussed above, En+ is
expected to pledge 15% of the issued share capital of the Company to the lenders of En+ in connection
with En+’s debt restructuring arrangements and additional Shares may be required to be so pledged
to meet loan to value tests. Further, 5% of the issued share capital of the Company is expected to be
pledged by En+, SUAL Partners, Glencore and Onexim on a pro rata basis to VEB in connection with
the restructuring of the Company’s obligations to VEB. If an event of default were to occur with
respect to the restructured indebtedness of En+ or the Group’s indebtedness to VEB, the relevant
creditors could seek to foreclose on the Shares in the Company that will be pledged to secure such
indebtedness. For a description of a pending claim against Mr. Deripaska that, if successful (or if it
results in a substantial monetary award), could lead to a significant reduction of his interest in the
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Company, see “— A certain claim against the beneficial owner of En+ could have a material adverse
effect on the Company and/or the trading price of its Shares” and “Substantial Shareholders —
Litigation Involving Certain Beneficial Owners — Litigation Involving Mr. Deripaska” and Appendix
X to this prospectus. Pursuant to the terms of the Shareholders’ Agreement between Major
Shareholders only, expected to be entered into by the Major Shareholders, En+ has the right to
nominate (and the other Major Shareholders have agreed to use their respective voting rights to
procure the appointment of) Directors representing 50% of the Board. En+ retains this right unless and
until it holds less than 40% of the Shares held by the Major Shareholders and their respective wholly
owned subsidiaries. For a description of the rights En+ will have to nominate Directors when it holds
less than 40% of the Shares held by the Major Shareholders and their respective wholly owned
subsidiaries, see “Substantial Shareholders — Shareholders’ Agreement between Major Shareholders
only”. In addition, as discussed above, the Company’s debt restructuring agreements provide for
acceleration if a person (or a group of persons acting in concert) other than Mr. Deripaska or members
of his immediate family acquires effective control of the Company (meaning the ownership of more
than one half of the Shares in the Company, the right to exercise voting rights with respect to more
than one half of the Shares or elect more than half of its Board of Directors, or the power otherwise
to direct the affairs of the Company).

A certain claim against the beneficial owner of En+ could have a material adverse effect on the
Company and/or the trading price of its Shares

On 24 November 2006, a claim was issued on behalf of Mr. Michael Cherney (“Mr. Cherney”)
against Mr. Deripaska, the beneficial owner of En+, from the High Court of Justice, Queen’s Bench
Division, Commercial Court, London (the “High Court”). Neither UC RUSAL nor any of its
subsidiaries is a party to this dispute — it is entirely between two individuals, Mr. Cherney and Mr.
Deripaska. UC RUSAL has not had access to non-public information about the case and is not privy
to the litigation strategy of either party or the prospects of settlement.

The claim relates to the alleged breach or repudiation by Mr. Deripaska of certain alleged
contractual commitments to sell for Mr. Cherney’s benefit 20% of Russian Aluminium (“RA”), an
entity that the claim does not formally identify, but which may be Rusal Limited, now a wholly owned
direct subsidiary of UC RUSAL (see “History and Corporate Structure — History and Development”).
The claim states that, at least pending receipt by Mr. Cherney of the amounts due to him pursuant to
these alleged commitments, Mr. Cherney is entitled to and seeks:

° A declaration that Mr. Deripaska (directly or indirectly) holds (i) 20% of the shares in RA
and (ii) 20% of the 66% shareholding in UC RUSAL (held by former shareholders of RA)
in trust for Mr. Cherney and to his order.

° A declaration that any benefits or proceeds derived directly or indirectly by Mr. Deripaska
from such shares and shareholding as well as any assets acquired using directly or
indirectly any dividends or other monies or benefits received by Mr. Deripaska and
referable to the shares and shareholding are held on trust for Mr. Cherney, alternatively
subject to a lien in Mr. Cherney’s favour.

o A declaration that, insofar as the shares are held indirectly by a person acting subject to Mr.
Deripaska’s directions or companies or entities owned and controlled by Mr. Deripaska, Mr.
Deripaska’s right to control those persons, companies or entities and to sell the said shares
is held on trust for and to be exercised on behalf of and at the direction of Mr. Cherney.

° A declaration that, if and to the extent that Mr. Deripaska directly or indirectly acquired
assets from RA (further or alternatively Sibal) or UC RUSAL for “inadequate
consideration”, such assets and/or proceeds thereof are subject to the aforementioned trust
and/or lien.
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° An order that Mr. Deripaska sell or procure the sale of 20% of the shares in RA and 20%
of the 66% of the shares in UC RUSAL at the market price and account to Mr. Cherney for
the proceeds of that sale.

° The claim alleges further, or alternatively, that by reason of Mr. Deripaska’s breaches of
contract, Mr. Cherney suffered loss and damage at least equal to the market value of 20%
of RA and 20% of 66% of UC RUSAL, which the claim alleges to be in excess of US$4
billion, less US$250 million already paid, increased by the value of any assets diverted for
“inadequate consideration”.

° Mr. Cherney also claims interest on the amounts alleged to be owed him.

The High Court determined on 3 July 2008 that it had jurisdiction to hear the claim, and the Court
of Appeal upheld this determination. On 9 December 2009 the United Kingdom Supreme Court refused
Mr. Deripaska’s application for permission to appeal the decision of the Court of Appeal. On 14
December 2009 Mr. Deripaska was served with Mr. Cherney’s claim. Mr. Deripaska will be required
to serve a defence to Mr. Cherney’s claim in early 2010. Accordingly, proceedings with respect to the
merits of the claim have only just commenced. At present, there is considerable uncertainty as to the
possible scope and the potential outcomes in the case and how, if at all, UC RUSAL and/or its
subsidiaries and/or its or their respective assets might be affected by any decision against Mr.
Deripaska. Nonetheless, the following can be noted:

° Neither UC RUSAL nor any of its subsidiaries or investees, nor En+ (the majority
shareholder owned indirectly by Mr. Deripaska), nor any other direct shareholder in UC
RUSAL, is currently a party in this case.

° When the merits of the case are heard, issues to be resolved will include whether there was
in fact a contract with respect to 20% of RA as alleged by Mr. Cherney and, if so, whether
it is governed by English or Russian law.

° In the event that Mr. Cherney were to prevail on the merits, the essence of his claim would
be for money from Mr. Deripaska. The quantum of the claim referred to above (in excess
of US$4 billion in respect of 20% of RA, and 20% of 66% of UC RUSAL, plus possible
additional amounts) has not yet been subject to judicial examination, and it is uncertain at
this time how the quantum of the claim ultimately would be determined.

° As noted above, given that (i) UC RUSAL is not a party to the litigation and (ii) the
litigation is still at a very early stage, UC RUSAL is unable to express a view on the merits
of Mr. Cherney’s claim. However, in the event that Mr. Cherney succeeds in his claim and
obtains the relief he is seeking, then, unless Mr. Deripaska funds the judgment bill entirely
from assets unconnected with the Group, Mr. Deripaska’s beneficial interest in UC RUSAL
or (depending on the remedy granted) certain assets of the Group, such as a portion of UC
RUSAL’s interest in RA, would be affected adversely by the claim. In such circumstances,
such adverse effects could also have adverse consequences under the terms of the Group’s
debt restructuring agreements. Mr. Deripaska’s beneficial interest in UC RUSAL would
also be adversely affected if he financed any settlement of the claim through a sale of his
beneficially owned shares in UC RUSAL. For further discussion, see “Substantial
Shareholders — Litigation Involving Certain Beneficial Owners — Litigation Involving
Mr. Deripaska”, “— The terms of the debt restructuring agreements impose strict limits on
the Group’s capital expenditure and other uses of available cash which will limit its ability
to expand its business and to pay dividends, and failure by the Group to comply with the
terms and conditions of these agreements may materially adversely affect the Group and its
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and the strategic guidance of the beneficial owner of En+” and “— Risks Relating to the
Global Offering and the Offer Shares — The sale or availability for sale of substantial
amounts of the Shares or equity-related securities could adversely affect their trading
prices”.

A final decision against Mr. Deripaska in this case that resulted in a trust or lien being declared
over, or the sale of, shares in UC RUSAL or RA, or that otherwise affected Group assets, could
adversely affect the trading price of the Shares. Moreover, even before a final decision is made, further
proceedings in respect of this claim, and publicity surrounding them, could adversely affect the
trading price of the Shares.

Mr. Deripaska has informed the Company that he strongly denies and will vigorously
resist Mr. Cherney’s claim. The Company would vigorously contest any claim if made against it,
any of its subsidiaries or any of its or their respective assets. See “Substantial Shareholders —
Litigation Involving Certain Beneficial Owners — Litigation Involving Mr. Deripaska” for
a fuller description of the case, including the High Court’s assessment on 3 July 2008 of the
relative strengths of the arguments about this alleged contract by each side as presented at that
time. For extracts from the 3 July 2008 decision of the High Court on jurisdiction, see Appendix X
to this prospectus. The full decision is on public display and can be found at
<www.bailii.org/ew/cases/EWHC/Comm/2008/1530.htmI>.

Adverse media speculation, claims and other public statements could adversely affect the value of
the Offer Shares

The media and others have speculated publicly from time to time about a wide variety of matters
relating to the Group, its shareholders and beneficial owners and members of its management. These
have included the manner in which the businesses that now comprise the Group were acquired by
predecessors of companies that combined to form the Group, or by the Company itself, and a number
of allegations regarding these transactions have been made, some in the context of legal claims. See
“History and Corporate Structure — History and Development”. There has also been speculation about
the consequences of a claim that has been brought against Mr. Deripaska, the beneficial owner of En+
and the chief executive officer of the Company, including the possibility that Mr. Deripaska’s interest
in the Company could be reduced or that the Group or its assets could be affected. See “Substantial
Shareholders — Litigation Involving Certain Beneficial Owners — Litigation Involving Mr.
Deripaska” and “— A certain claim against the beneficial owner of En+ could have a material adverse
effect on the Company and/or the trading price of its Shares”.

In addition, there has been negative coverage in the media recently relating to the rejection by
U.S. authorities of Mr. Deripaska’s application for a visa to enter the United States. Some of such
coverage includes speculation that the rejection was due to alleged connections to organised crime.
There were also media reports alleging that Mr. Deripaska had travelled to the United States twice in
the past few months using entry permits arranged by the Federal Bureau of Investigation, with whom
he is alleged to have met during his visits. Mr. Deripaska has confirmed to the Company that he had
an application for a U.S. visa denied in 1998 pursuant to Section 212(a)(3) of the U.S. Immigration
and Nationality Act, which relates to aliens deemed ineligible for U.S. visas based on security,
unlawful activity and related reasons, and that this position was reiterated in 1999 and 2000. Mr.
Deripaska has repeatedly and consistently challenged these denials as being unwarranted and
unsupported. He has also confirmed to the Company that he subsequently visited the United States
lawfully a number of times. The most recent visits were in August and October 2009. On these
occasions, Mr. Deripaska was permitted to enter the United States pursuant to Section 212(d)(5) of the
U.S. Immigration and Nationality Act, whereby neither his movements nor his activities was
restricted. Mr. Deripaska has also confirmed to the Company that, to the best of his knowledge, he is
not under investigation by any U.S. authority.
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Mr. Deripaska has also confirmed to the Company that he was denied visas to Canada in 2003
and 2006 pursuant to section 37(1)(a) of the Immigration and Refugee Protection Act of Canada which
relates to persons deemed ineligible for Canadian visas based on alleged criminality. Mr. Deripaska
has confirmed to the Company that he challenged these denials, and was subsequently issued Canadian
visas based on entry permits on multiple occasions, covering a number of periods from 30 March 2007
to 28 July 2008. With respect to the United Kingdom, Mr. Deripaska has confirmed to the Company
that he has visited the United Kingdom on numerous occasions, has been issued with a succession of
U.K visas and recently obtained a new multiple entry visa to enter the United Kingdom which expires
in May 2010.

While Mr. Deripaska is not subject to any special restrictions on his travel, as a Russian citizen
he is subject to ordinary requirements to obtain visas or other permits when traveling outside Russia.
There can be no assurance he will be granted permission to enter the United States, Canada or any
other country in the future or that any limitation on his ability to travel to the United States, Canada
or any such other country will not adversely affect his ability, as the Chief Executive Officer of the
Company, to interact directly with existing and prospective business counterparties of the Company,
the shareholders of the Company and other stakeholders of the Company in the United States, Canada
and any such other countries.

In October 2009, the Russian newspaper Vedomosti, and related publications, published
confidential information about the Company’s financial performance leaked by an unknown person.
Because that information appeared to be derived from a publication that contained a strict
confidentiality clause, the Company, concerned about the Listing Rules and other rules against
publicity in advance of the Global Offering, instructed its Russian legal advisor to seek to stop further
publication by Vedomosti. As a result, Vedomosti has accused the legal advisor of “an information
terror campaign”, which both the Company and the legal advisor have denied.

Adverse media speculation, claims and other public statements of the kinds referred to above
may adversely affect the value of the Offer Shares or distract management from their day to day
management responsibilities.

The Group’s results of operations in 2008 were significantly and adversely affected by impairment
charges related principally to its property, plant and equipment and to its equity investment in
Norilsk Nickel and by the Group’s pro rata portion of loss suffered by Norilsk Nickel, and there can
be no assurances that further impairment charges will not be necessary or that further losses related
to the Norilsk Nickel investment will not occur

The Group recognised US$6,774 million and US$37 million in impairment charges relating to
non-current assets in 2008 and the first six months of 2009, respectively, as compared to no such
impairment in 2007 and 2006. Following the global economic downturn in the fourth quarter of 2008,
the Group carried out impairment tests for all of its significant cash-generating units, for its
investment in Norilsk Nickel, which is accounted for using the equity method, and for certain other
projects. These impairment tests led to recognition of impairment charges of US$3,532 million
relating to property, plant and equipment, US$2,408 million relating to the Group’s investment in
Norilsk Nickel (which was recognised in UC RUSAL’s Accountants’ Report in the line item “Share of
losses of associates”), US$554 million relating to fair value adjustment on financial instruments
(which was recognised in UC RUSAL’s Accountants’ Report in the line item “Finance Expense”) and
US$280 million relating to other assets as of 31 December 2008. For further information, see
“Financial Information — Management’s Discussion and Analysis of Financial Condition and Results
of Operations — Year Ended 31 December 2008 Compared to Year Ended 31 December 2007 —
Impairment of Non-Current Assets”. In addition, the Group’s results of operations in 2008 were
negatively impacted by its US$881 million share in the net loss of Norilsk Nickel for that year.
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If demand for and prices of aluminium are not sustained as the Group currently expects, the
Group could be required to record additional impairment charges related to property, plant and
equipment. Moreover, if recovery of demand for and prices of nickel, palladium and other metals
produced by Norilsk Nickel are not sustained as the Group currently expects, the Group could be
required to record additional impairment charges related to its investment in Norilsk Nickel. As of 30
June 2009, the carrying value of the Norilsk Nickel investment in the Group’s balance sheet was
US$7,158 million. The Group’s share of market capitalisation of Norilsk Nickel, based on the RTS
closing price, was US$4,527 million on 30 June 2009 and was US$6,791 million on 17 December
20009.

In addition, if recovery of demand for and prices of Norilsk Nickel’s products are not sustained
as the Group currently expects, Norilsk Nickel may experience further losses, which would adversely
affect the Group’s results of operations.

Furthermore, under the terms of the Group’s debt restructuring, the Group may be required to sell
all or a significant portion of its stake in Norilsk Nickel under certain circumstances. Such a required
sale could result in a substantial loss to the Group. See “Financial Information — Management’s
Discussion and Analysis of Financial Condition and Results of Operations — Liquidity and Capital
Resources — Debt Restructuring — Terms of International Debt Restructuring”.

The Group does not have operational or management control over Norilsk Nickel and other material
joint ventures

The Group currently owns an interest of more than 25% in the share capital of Norilsk Nickel.
The Group’s representatives on the board of directors of Norilsk Nickel do not constitute the majority
of the board. Although the Group is able to exert significant influence over Norilsk Nickel, the
Directors believe that the Group’s interest in the share capital and the presence of its directors on the
board does not provide the Group with the ability to control actions that require shareholder approval.
As a result the Group does not have the ability to prevent Norilsk Nickel from engaging in activities
or pursuing strategic objectives that may conflict with the interests or overall strategic objectives of
the Group. The Group also does not control the cashflows of Norilsk Nickel and its profit out of this
investment is limited to the amount of dividends paid by Norilsk Nickel, which the Group does not
control. See “Business — Norilsk Nickel and Material Joint Ventures”.

Further, the Group is a party to certain material joint venture agreements through which it
owns a:

° 20% equity interest in Queensland Alumina Limited (“QAL”);

° 50% equity interest in companies comprising Boguchanskoye Energy and Metals Complex
(“BEMO”); and

° 50% equity interest in LLP Bogatyr Komir (“BK”),

and the Group’s representatives on the boards of directors of QAL, companies comprising BEMO and
BK do not constitute majorities. Consequently, the Directors believe that the Group’s interest in the
share capital and the presence of its directors on the respective boards does not provide the Group with
the ability to exert control over actions that require shareholder approval. See Notes 19 and 20 of UC
RUSAL’s Accountants’ Report.

The Group’s business may be affected by labour disruptions, shortages of skilled labour and labour
cost inflation

Competition for skilled labour is intense in the aluminium industry, and labour costs have in the
past increased significantly, particularly in Russia. The demand and hence costs for skilled engineers,
construction workers and operators will continue to increase, reflecting the significant demand from
other industries and public infrastructure projects. Continual high demand for skilled labour and
continued increases in labour costs could have a material adverse effect on the Group’s business,
financial condition and results of operations.
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Approximately 70% of the Group’s employees in Russia are members of labour unions. The
Group has not experienced any strikes that have had a material adverse effect on the Group, and the
Directors believe its present labour relations are good overall. However, there can be no assurance that
a material work slowdown, stoppage or strike will not occur, and the Directors are unable to estimate
the effect of any such work slowdown, stoppage or strike on the Group’s production levels. For
example, commencing on 22 November 2009, Bauxite Company of Guyana Inc., a subsidiary of the
Company engaged in bauxite mining, has been experiencing a strike that had led to temporary
suspension of production (through 7 December 2009). In addition, although the Directors do not
consider the strike to be material, miners in one of the Group’s Russian bauxite mines staged a
sit-down strike in March-April 2008. While the Group is insured against business interruptions up to
certain limits (see “Business — Operational Hazards and Insurance”), significant work slowdowns,
stoppages or other labour-related developments could have an adverse effect on the Group’s business,
financial condition and results of operations, particularly if they occur at either the Bratsk aluminium
smelter or the Krasnoyarsk aluminium smelter, which together account for approximately half of the
Group’s primary aluminium production.

As a result of recent suspensions of operations at certain Group facilities, there is potential for
unrest amongst affected employees, local communities and/or labour unions, although no such unrest
has been experienced to date. Such unrest could result in a material work slowdown, stoppage or strike
and/or negative publicity in respect of the Group, which may affect its public image and business.

The Group relies on third-party suppliers for certain materials

The Group’s mines supplied most of the bauxite it used in alumina production in 2008 and the
first six months of 2009, with the remainder being supplied by third-party mines with which the Group
has medium- and long-term supply contracts. These contracts are generally effective through 2011 and
2013. If the Group is unable to renew its bauxite supply contracts or expand production from its mines
or acquire new mines, the Group might have to acquire bauxite from other suppliers at less favourable
prices, which could adversely affect the Group’s business, financial condition and results of
operations.

The Group’s cathode plant, Shanxi RUSAL Cathode Co. Ltd., located in China, supplied
approximately 20% of the Group’s own consumption of cathodes in the first half of 2009. In March
2008, the Group acquired assets of another cathode plant in China, which have been integrated into
Shanxi RUSAL Cathode Co. Ltd. The Group is considering further expansion of its cathode production
on the basis of the acquired assets. See “Business — The Group’s Operations — Aluminium Division”.
As a result, the Group relies on third-party suppliers of cathodes for the remainder. It could be difficult
for the Group to find alternative sources of these materials on commercially acceptable terms or at all,
if production by its third-party suppliers were disrupted. Failure by the Group to secure the supply of
these materials, either through purchases from other third-party suppliers or through an increase in its
own production capacity, could have a material adverse effect on the Group’s business, financial
condition and results of operations.

Equipment failures or other difficulties may result in production curtailments or shutdowns

The manufacturing processes of all aluminium producers depend on critical pieces of equipment,
which may, on occasion, be put out of service unexpectedly as a result of failures, unplanned
maintenance, ageing or otherwise. In addition, the business of mining, smelting and refining metals
involves a number of other risks and hazards, including unusual or unexpected geological conditions,
mine collapses, fires, explosions, adverse weather conditions and other natural phenomena such as
earthquakes, hurricanes and floods. Moreover, the production of aluminium is dependent on the
consistent supply of electricity, which can be interrupted for many reasons. Certain operational risks
relating to specific sites and facilities are outlined in the Independent Technical Report in Appendix
VI.
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The occurrence of any of these events could result in production curtailments or shutdowns,
reduced sales, increased costs, significant damage to property or the environment, or a need for the
Group to incur larger than expected capital expenditure to remedy the situation (such capital
expenditures should be permitted under the terms of the debt restructuring agreements to the extent
that they fall within the limits approved by such agreements for maintenance capital expenditures).
For example, as a result of damage to the boiler at the Group’s Friguia alumina refinery in 2006, the
refinery’s alumina and bauxite production fell, and alumina purchases increased, leading to higher
costs that were only partially offset by insurance coverage.

While the Group has not experienced significant electricity interruptions, the generators and
transmission infrastructure in Russia, which supply most of the Group’s smelters, are ageing. Despite
consumption redundancy within the Russian electricity grid, interruptions could occur. See “— The
Group’s competitive position in the global aluminium industry is highly dependent on continued
access to inexpensive and uninterrupted electricity supply, in particular, long-term contracts for such
electricity; increased electricity prices (particularly as a result of deregulation of electricity tariffs),
as well as interruptions in the supply of electricity, could have a material adverse effect on the Group’s
business, financial condition and results of operations” for information relating to the recent accident
at the Sayano-Shushenskaya hydropower plant. While the Group’s insurance agreements cover
business interruption, including losses in circumstances such as these up to specific limits (see
“Business — Operational Hazards and Insurance”), significant events, particularly at either of the
Bratsk aluminium smelter or the Krasnoyarsk aluminium smelter, which are the two largest smelters
in the world in terms of production capacity and which produce approximately half of the Group’s
primary aluminium, could have a material adverse effect on the Group’s business, financial condition
and results of operations. Neither of these smelters has experienced significant production
curtailments or shutdowns to date. In addition, the Group’s combined insurance policies may be
insufficient to cover all of the Group’s potential liability, loss of business or increased costs.

The Group is subject to certain requirements under Russian anti-monopoly laws

As a condition to obtaining anti-monopoly approval in Russia for RUSAL’s acquisition of SUAL
and certain of the alumina and aluminium businesses of Glencore (the “Glencore Businesses”), which
occurred in 2007, the Group is required to notify the Russian regulatory authorities of any change in
the prices of its products above a permitted range and, subject to certain exceptions, of acquisitions
of more than a 10% interest in entities, which supply products to the Russian market with annual
revenues for such supply greater than or equal to RUR2.5 billion (approximately US$80 million at the
exchange rate of the Central Bank of Russia as of 30 June 2009). In addition, for 20 years following
the acquisition, the Group cannot charge a price for primary aluminium higher than a price calculated
pursuant to a formula based primarily on the LME price and transportation costs when entering into
agreements with purchasers in Russia. The Group also may not undertake “unsubstantiated” actions
to reduce or limit production (with the exception of modernisation) of its Russian subsidiaries during
such 20-year period without obtaining the preliminary consent of the regulatory authorities. In
addition, during such 20-year period, the Group must maintain or increase (with certain exceptions)
the production of the Group’s Russian subsidiaries, unless it receives the prior consent of the
regulatory authorities, satisfy the demand on the Russian market at reasonable prices, particularly with
respect to products of which the Group is the sole Russian producer (to the extent possible), offer
non-discriminatory terms to all purchasers on Russian commodities markets, and not increase the price
of foil and certain other products by more than 5% each quarter or 20% each year. For a period of five
years following the acquisition, the Group is also required to provide the regulatory authorities with
quarterly price and volume reports for aluminium and half-yearly price and volume reports for
alumina and bauxite. In addition, the Group was required to investigate the establishment of a Russian
trading exchange for the sale of the Group’s products within three years of effective date of the
acquisition. The Group completed its investigation and issued a report to the Federal Antimonopoly
Service of Russia (“FAS”) on 1 October 2009, concluding that there is no economic basis for the
establishment of a trading exchange for the Group’s products in Russia at the present time. The Group
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is also expected to continue investing in the foil production facilities with a view to improving the
quality and the competitiveness of the product. Furthermore, the Group is required to inform the
antimonopoly authority of any change in Group structure, position on the market of any member of
the Group, and in merchandise policy.

In connection with the Group’s international expansion, past or future transactions, such as
acquisitions, could be subject to reviews or approvals of foreign national or regional antitrust
authorities, which could result in fines, sanctions, delay or prevent the Group from completing
transactions or restrict its ability to realise expected financial strategic goals.

The Group operates in an industry that gives rise to health, safety and environmental risks

As with other large aluminium, alumina and bauxite companies, the Group’s operations produce
emissions and by-products that are hazardous to the environment and are subject to increasingly
stringent regulatory oversight in all jurisdictions in which it operates. Specific environmental risks
relating to certain sites and facilities are set out in the Independent Technical Report in Appendix VL.
Compliance by the Group with environmental laws and regulations requires the commitment of
significant financial resources. A study undertaken on behalf of the Group in 2008 and 2009 estimates
the capital expenditure the Group would have to make over a five-year period between 2010 and 2014
to address known and potential environmental, health and safety and social issues at the level of US$5
million or more per issue per site. The estimate does not include costs relating to the decommissioning
of redundant equipment associated with any Group asset, or any decommissioning or closure costs,
including restoration costs, or charges that may be required as a result of changes in specifications for
plant operation. The study estimates that, when adjusted for probability, the Group’s most likely case
scenario would entail aggregate capital expenditure of US$1.2 billion and its reasonable worst-case
scenario would entail an aggregate capital expenditure of US$1.3 billion (such capital expenditure is
permitted under the debt restructuring agreements to the extent that they are required for compliance
with environmental laws). The study concluded that most of this capital expenditure would pertain to
the reduction of air emissions from the Group’s aluminium smelters. The study also identified that part
of this capital expenditure may be required to address soil and groundwater conditions at a number
of the Group’s sites (including the conditions existing at the Eurallumina refinery), in the form of on
and off-site soil and groundwater remediation. In addition, the Group’s ongoing waste management
needs are likely to require capital expenditure in the future as existing waste management facilities
are rehabilitated and new facilities are constructed to receive waste from future production. The main
social issue reflected in the study concerns the possible relocation of communities from the sanitary
protection zones surrounding some of the smelters, including the relocation of residents located close
to the Bratsk aluminium smelter to the town of Bratsk. The Group may be responsible for the costs
of relocating inhabitants from the sanitary protection zones surrounding its smelters. Any such
relocation could also have a negative impact on the reputation of the Group. According to the study,
the Urals aluminium smelter has over 17,500 inhabitants residing within the site’s sanitary protection
zone, along with accompanying social infrastructure. The study estimates that if the residents were
required to be resettled (the study indicates that there is a 1% to 10% probability that this will be
required), direct costs to the Group would be US$160 million in the most likely case and US$200
million in the reasonable worst-case. Also according to the study, the sanitary protection zone at the
Bogoslovsk aluminium smelter has approximately 50,000 people resident within it. The Group is
planning to implement a modernisation programme that is expected to reduce the size of the sanitary
protection zone at the site. Approximately 5,500 people could be resident inside the reduced sanitary
protection zone, and the report estimates that if such residents need to be resettled (the study indicates
that there is a 1% to 10% probability that this will be required), direct costs to the Group would be
US$48.5 million in the most likely case and US$60 million in the reasonable worst-case scenario. See
“Business — Environmental, Health and Safety Matters”.
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Approximately 70% of the Group’s primary aluminium is produced at smelters using Soderberg
technology, which produces greater levels of emissions and is generally more damaging to the
environment than pre-bake technology. One of the Group’s environmental priorities is to invest in the
modernisation of its Soderberg pots to reduce emissions of air pollutants. The Engineering and
Technology Centre has been conducting research and trials to improve the environmental performance
of Soderberg cells in a project referred to as “Clean Soderberg Technology”. See “Business — The
Group’s Operations — Engineering and Construction Division”. There can be no assurance that the
Group’s technical solutions will become commercially viable or whether the Group will be able under
the terms of the debt restructuring documents to use its capital resources to make such improvements.

The Group’s mines, refineries, smelters and other plants located in Russia are subject to statutory
limits on air emissions and the discharge of liquids and other substances. Russian authorities may
permit, in accordance with the relevant Russian laws and regulations, a particular Group facility to
exceed these statutory limits, provided that the Group develops a plan for the reduction of the
emissions or discharge and pays a levy based on the amount of contaminants released in excess of the
limits. Fees are assessed on a sliding scale in accordance with the relevant laws and regulations: the
lowest fees are imposed for pollution within the statutory limits, intermediate fees are imposed for
pollution within the individually approved limits, and the highest fees are imposed for pollution
exceeding all such limits. In 2007, 2008 and the first six months of 2009, such fees amounted to
US$29.7 million, US$29.4 million and US$8.2 million, respectively. It is within the discretion of the
Russian authorities to permit pollution in excess of the statutory limits, but any request may be denied.
Moreover, the payment of fees for exceeding these limits does not relieve the Group from its
responsibility to take environmental protection measures and undertake restoration and clean-up
activities.

Compliance with environmental regulations in the jurisdictions where the Group has facilities,
including EU regulations applicable to the Group’s current and potential future assets located in the
EU, is an ongoing process. New laws and regulations, the imposition of stricter requirements for
obtaining licences, increasingly strict enforcement or new interpretations of existing environmental
laws, regulations or licences and/or the discovery of previously unknown contamination may require
further expenditure to modify operations, install pollution control equipment, perform site clean-ups,
curtail or cease certain operations, pay fees or fines or make other payments for discharges or other
breaches of environmental laws or regulations. Measures required to be taken by the Group to comply
with environmental regulations, either as a result of the conditions identified in the environmental
study described above or to comply with any future legislation or otherwise, could require additional
expenditure beyond those anticipated, or result in the shutdown of certain of the Group’s facilities. In
the event the Group incurs significant additional unbudgeted expenditure, or experiences shutdowns
of Group facilities as a result of the above, this could have a material adverse effect on the Group’s
business, financial condition and results of operations (even if permitted under the terms of the debt
restructuring agreements).

A violation of environmental or health and safety laws relating to a mine, refinery, smelter or
other plant, or failure to comply with the regulations or instructions of relevant environmental or
health and safety authorities could lead to, among other things, a temporary shut down of all or a
portion of a mine, refinery, smelter or other plant; the loss of a right to mine or operate a refinery,
smelter or other plant; confiscation of manufactured goods; and/or the imposition of other costly
compliance procedures and/or legal action or other claims from individuals who have been affected.
Several of the Group’s Russian subsidiaries do not at this time have certain licences and permits
required for some of their operations. In addition, various Russian subsidiaries of the Group hold
certain licences and environmental permits, which expire on 31 December 2009 or 1 January 2010.
While the relevant companies have applied for new licences or permits or are in the final stages of
preparation for the application for such licences or permits, certain of these may not be replaced with
new licences or permits prior to the expiry of the existing ones. The Directors view the renewal
process as largely procedural and administrative and believe that, notwithstanding any delay, these
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licences and permits will ultimately be replaced. Under Russian law, temporary shut down or, in
certain cases, confiscation of manufactured goods may be imposed as a sanction for the absence of
such licences or permits, although such sanctions are not usually applied in such cases in practice. To
date, enforcement by Russian authorities of the existing environmental or health and safety laws has
been somewhat inconsistent, with much discretion resting on the part of the regulators and
prosecutors. However, this trend may change and enforcement may become stricter. In September
2009, a red mud basin of one of the Group’s mothballed facilities, the Eurallumina refinery, was
sequestrated and its environmental permit for production operations and management of the red mud
basin was suspended owing to failure to comply with instructions of the Italian Ministry for the
Protection of the Environment (the “Italian Environmental Ministry”). See “Business — Litigation —
Italian Environmental Ministry”. If environmental or health and safety authorities require the Group
to shut down all or a portion of a mine, refinery, smelter or other plant, or impose other penalties or
implement costly compliance measures, whether pursuant to new or existing environmental or health
and safety laws or other regulations, such measures could have a material adverse effect on the
Group’s business, financial condition and results of operations. While the Group has experienced
several temporary shutdowns of smaller facilities or minor portions of facilities since 1 January 2006,
none of the Group’s major facilities has been shut down for health or safety reasons to date or due to
absence of the above-mentioned licences and permits.

In addition, even if the Group is in full compliance with applicable environmental and health and
safety laws of the countries in which it operates, these requirements may not reflect international best
practices in all respects. If it does not operate fully in accordance with such best practices, the Group
may be subject to public criticism for its business practices in these countries despite being in full
compliance with local law, which could damage the Group’s reputation, result in certain clients facing
pressure for doing business with the Group and/or affect its ability to obtain financing or the rate at
which it obtains financing.

Ore Reserves and Mineral Resources data are only estimates and are inherently uncertain, and such
Ore Reserves and Mineral Resources may be depleted more rapidly than anticipated

Ore Reserves and Mineral Resources data of aluminium producers are only estimates and are
inherently uncertain. SRK has reviewed the available GKZ approved reserves compiled by the Group
and has restated the Reserves and Resources in accordance with JORC as at 1 July 2009. See “Business
— The Group’s Operations — Alumina Division”. The Group’s estimations of Reserves and Resources
as at 1 July 2009 may change substantially if new information subsequently becomes available or
through the continued selective mining of better-than-average grades. Fluctuations in the price of
commodities, variations in production costs and/or changes in recovery rates may also result in a
revision of the Group’s estimated Reserves. If such a revision were to indicate a substantial reduction
in Reserves at one or more of its major production facilities, it could negatively affect the Group’s
business, financial condition and results of operations.

The Group’s licences and concession rights to explore and mine Ore Reserves may be suspended,
amended or terminated prior to the end of their terms or may not be renewed

The Group currently conducts its mining operations in the Russian Federation, Ukraine,
Kazakhstan, Guinea and Guyana under exploration and production licences and concession
agreements, which are due to expire between 2010 and 2033 (mining operations in Jamaica are
currently suspended). The continued validity and extension of these licences and agreements are
conditioned upon the Group’s compliance with their terms, which generally include obligations for the
restoration of the mined land, maintenance of a certain level of production, certain investment
commitments and compliance with environmental laws. Generally speaking, the process for
terminating a licence is complex, and involves provision of notice and a period of time to bring the
mine into compliance. Nonetheless, the Group’s failure to comply with any of these conditions could
result in the suspension, amendment, termination or non-renewal of a mining licence or concession,
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which may have a material adverse effect on the Group’s business, financial condition and results of
operations. The Group’s mines in Jamaica currently have a backlog of land requiring restoration. The
Jamaican Government has not taken any action to date, as the Group has developed and coordinated
with such government a phased mine reclamation plan in compliance with the licence terms; however,
the Jamaican Government may choose to take action in the future requiring the Group to restore the
land, resulting in significant capital expenditure (which would be permitted under the debt
restructuring agreements to the extent required for compliance with environmental laws).

Risks relating to the multijurisdictional regulatory, social, legal, tax and political environment in
which the Group operates

Like other large multinational companies, the Group sells its products throughout the world and
produces them in many countries. The Group has production facilities in Russia, where most of its
fixed assets are located, Ireland, Jamaica, Ukraine, Italy, Sweden, Guinea, Guyana, Nigeria, Australia,
Armenia, Kazakhstan and China. There are a number of risks associated with operating in some of
these countries, including, but not limited to, those set forth below.

Political instability, changes in government or in economic policy and arbitrary government actions
could adversely affect the Group’s business and the value of investments in the Offer Shares

General. Some of the countries in which the Group’s production facilities are located have
experienced, and continue to experience, a great deal of political and social instability. Changes in
government or in economic policy, unlawful, arbitrary or selective government action, official
corruption or the occurrence of armed conflicts, territorial disputes, terrorist activities or social unrest
could disrupt the Group’s operations or increase the Group’s costs.

Russia. Political conditions in Russia were highly volatile in the 1990s, as the national
government sought to manage the difficult transition from a planned to a market economy and
surrendered authority to the regions, but the political situation has stabilised since 2000 under the
previous President, Mr. Vladimir Putin, and central authority has been restored. For example, the head
of each sub-federal political unit (e.g., the governor of a region) is now nominated by the President
and confirmed by the legislature of the relevant unit.

The most recent State Duma elections held on 2 December 2007 resulted in a further increase in
the share of the aggregate vote received by United Russia and other political parties allied with the
President, bringing that percentage to more than two thirds. The Russian presidential election was held
on 2 March 2008 and resulted in Mr. Dmitry Medvedev, Mr. Putin’s successor, being elected as the
third President of the Russian Federation. On 7 May 2008, Mr. Medvedev was inaugurated as
President, and, on 8 May 2008, Mr. Putin became Prime Minister. Although the new President has
publicly announced that he will continue the former President’s policies, there can be no assurance
that significant changes in the economic and political environment will not occur. Shifts in
governmental policy and regulation in Russia, which are less predictable than in many Western
countries, could negatively affect the Russian economic and political environment in the near term.

In the international sphere, Russia has adopted a more assertive approach to the definition and
pursuit of its interests. To some observers, Russia has appeared on several occasions to have used
economic leverage or control over oil and gas supply to achieve political objectives. If Russia were
to adopt restrictive economic measures against countries that are important to the Group’s business,
or if trade between Russia and such countries were otherwise to be interrupted for political reasons,
the Group’s business, financial condition and results of operations could be materially and adversely
affected.

Over the past several years, Russia has been involved in conflicts, both economic and military,

with other countries, including members of the Commonwealth of Independent States group of
countries (“CIS”). On several occasions, this has resulted in the deterioration of Russia’s relations
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with other members of the international community, including the United States and various countries
in Europe. For example, a military conflict in August 2008 between Russia and Georgia involving
South Ossetia and Abkhazia has resulted in the deterioration of Russia’s relations with certain other
countries. The Russian stock exchanges experienced heightened volatility and significant overall price
declines following these events. The emergence of new or escalated tensions between Russia and other
countries, including any escalation of such conflicts, or the imposition of economic or other sanctions
in response to the tensions, could negatively affect economies in the region, including the Russian
economy.

In the economic sphere, the use of governmental power against particular companies or persons,
for example through tax, environmental or prosecutorial authorities, could adversely affect Russia’s
economic climate and, if directed against the Group’s companies, its substantial shareholders or its
beneficial owners, it could also affect the Group’s business, financial condition and results of
operations. Russian authorities have recently challenged some Russian companies and prosecuted their
executive officers and shareholders on tax evasion and related charges. In some cases, the results of
such prosecutions and challenges have been significant claims against companies for unpaid taxes and
the imposition of prison sentences on individuals. In the metals sector, public statements by the
Russian Prime Minister in the summer of 2008 in relation to pricing techniques used by certain
Russian steel companies caused a negative market reaction. Some observers have speculated that in
certain cases these challenges and prosecutions were intended to punish, and deter, opposition to the
government or the pursuit of disfavoured political or economic agendas. Some observers have also
speculated that certain environmental challenges brought by Russian authorities in the oil and gas
sector have been targeted at specific Russian businesses under non-Russian control, with a view to
bringing them under state control. More generally, some observers have noted that takeovers in recent
years of major private sector companies in the oil and gas, metals and manufacturing sectors by
state-controlled companies following tax, environmental and other challenges may reflect a shift in
official policy in favour of state control at the expense of individual or private ownership, at least
where large and important enterprises are concerned.

As is the case for all international companies, the Company has dealings with the governments
of, and is affected by the laws and regulations of, the countries where it operates. In the case of Russia,
this involves, in the ordinary course of business, interaction from time to time with the relevant
Russian governmental, regulatory and other authorities, including such authorities in respect of tax,
railways and electricity, among others. As one of the largest employers in Russia, the Group has also
maintained periodic communications with senior Russian government officials, including
participation in industry-related government consultations on potential policy changes. During the
global economic downturn in 2008, the Group experienced a liquidity shortage and (along with other
eligible companies) was granted a loan by VEB of US$4.5 billion, a financial institution controlled
by the Russian Government and used to support and develop the Russian economy. In addition, on 23
December 2009, Sberbank, in which the Central Bank of Russia holds a 57.6% interest, entered into
the Sberbank Letter Agreement with the Company, stating an unconditional and irrevocable
commitment to the Company to assume all rights, claims and obligations under the VEB Debt
following a request from the Company, following which assumption the maturity date of the debt
would be extended to 7 December 2013. As consideration for such assumption by Sberbank, a
commission is payable in cash to Sberbank by the Company (the Company being subject to a best
efforts obligation to pay such commission without breaching any of the Group’s obligations under the
international override agreement) or, failing which, by the Major Shareholders. The Directors believe
that the Group has maintained a good relationship with the Russian Government and the relevant
Russian governmental, regulatory and other authorities, although the Group may from time to time
exercise its legal rights to challenge the decisions of such authorities, where the Group believes that
such action is appropriate.
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Nonetheless, and although the Company has sought to arrange its affairs in compliance with the
law, including the tax laws, the Directors cannot exclude the possibility that, for the reasons described
above, members of the Group may be charged with violations of law, such as tax evasion, that such
charges may be upheld by a Russian court and that, as a result, the Group’s assets in Russia may be
subject to forfeiture or effective nationalisation.

Ukraine. The political environment in Ukraine in recent years has been particularly unstable,
with frequent changes of government. Private enterprises, including the Group’s businesses, can be
affected by these political changes. The Group acquired the Nikolaev alumina refinery in a
privatisation that was challenged in the past, and the Zaporozhye aluminium complex in a privatisation
that is currently being challenged (see “Business — Litigation — ZAIK”). Political change in Ukraine
could result in a revival or intensification of such challenges.

Nigeria. Over the past decade, Nigeria has suffered from political and social instability as rival
religious, political and economic factions vied for power. Despite the election of a new president in
2007, Nigeria has experienced continuing violence, in particular around the oil-rich Niger Delta
region. Militants have targeted foreign economic interests, including a number of large multi-national
companies operating in that area, frequently using tactics such as kidnappings and armed robbery. In
June 2007, militants attacked a residential community of the Group’s employees at ALSCON in
Nigeria, kidnapping six Group employees. These employees were released in October 2007. In
December 2008, there was a further attack by a group of militants on a township of the Group’s
employees and two employees were kidnapped. These employees were released in February 2009.
There are also risks relating to the ALSCON privatisation, which has been the subject of litigation in
the past. In particular, legal proceedings were initiated in the United States in connection with tortious
interference, unfair competition, and conspiracy to commit fraud in connection with such
privatisation. These proceedings were conditionally dismissed on 23 March 2007. The claimant,
however, retains the right to sue in Nigeria on the claims set forth in its original complaint. In
accordance with this conditional dismissal, the defendant Group companies would be unable to
challenge the Nigerian court’s jurisdiction over the matter should the claimant proceeds to sue in
Nigeria. For further information concerning these proceedings, see “Business — Litigation — BFIG”.

Republic of Guinea. In 2006, pursuant to a transaction with the government of the Republic of
Guinea, the Group acquired the Friguia bauxite and alumina complex in Guinea. Subsequently, the
government of the Republic of Guinea has granted other mining companies tenure rights, overlapping
with the area under which the Group conducts mining operations at the Friguia bauxite mine. In
response, the Group is currently contemplating taking action to protect its rights. Further, in 2009, the
government of the Republic of Guinea initiated proceedings against Russky Aluminy Ltd., the
subsidiary of the Group incorporated in BVI (formerly Russkij Aluminij LLC, an entity incorporated
in Delaware, USA) that acquired the Friguia bauxite and alumina complex from the Republic of
Guinea, contending that the privatisation should be declared null and void, Friguia’s shares should be
transferred back to the government of the Republic of Guinea, compensation in the amount of US$1.0
billion should be paid to the government of the Republic of Guinea and that an expert should be
appointed to determine the extent of the alleged loss suffered by the government of the Republic of
Guinea. In addition, the government of the Republic of Guinea recently issued two decrees that may
increase the potential for expropriation of mining assets in the Republic of Guinea. For further
information concerning this proceeding, see “Business — Litigation — Republic of Guinea”. In
addition, the Republic of Guinea has been subject to political instability in the recent past.

Kazakhstan. In December 2008, UC RUSAL established a 50/50 joint venture with
Samruk-Energo, a subsidiary of Samruk-Kazyna, a Kazakh state holding company, to jointly operate
Bogatyr, one of the world’s largest open-cast coal mines, and Severny mine, in the Ekibastuz coal
basin. The establishment of the joint venture provides the Group with a hedge against exposure to
increases in the tariffs charged by local independent electricity generators to the Group’s Urals-based
aluminium smelters. The Group’s investment in the joint venture is subject to specific risks relating
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to Kazakhstan. For example, the laws and regulations of Kazakhstan relating to foreign investment and
subsurface use, among others, are still developing, and uncertainties or changes in the law could have
an adverse effect on the Group’s investment in the joint venture. With respect to laws governing
subsurface rights, Article 71 of the Kazakhstan Subsurface Law provides the Republic of Kazakhstan
with a pre-emption right in relation to the transfer of the Group’s subsurface use rights. The exact
scope of this law is uncertain, and no precedent exists to indicate how it may be applied.

Weaknesses in the legal systems and legislation of some of the countries in which the Group operates
create an uncertain environment for investment and business activity and could subject the Group to
material liabilities

Weaknesses in the legal systems and legislation of some of the countries in which the Group
operates could create an uncertain environment for investment and for business activity. Many of these
countries are still developing the legal framework required by a market economy. In many instances
fundamental laws have only recently become effective. The limited experience of members of the
judiciary and the difficulty of enforcing court decisions and governmental discretion in instigating,
joining and enforcing claims could prevent the Group or its investors from obtaining effective redress
in court proceedings, including in respect of expropriation or nationalisation.

The risks associated with the legal system of some of the countries in which the Group operates
include:

° the untested nature of the independence of the judiciary and its immunity from economic,
political and nationalistic influences;

° the inconsistencies among laws, decrees and governmental and ministerial orders and
resolutions;

° the lack of judicial or administrative guidance on interpreting the laws;

° a high degree of discretion on the part of the governmental authorities;

° conflicting local, regional and federal laws and regulations;

° the relative inexperience of judges and courts in interpreting new legal norms;
° the unpredictability of enforcement of judicial orders and arbitral awards;

° substantial gaps in the legal framework due to the delay or absence of implementing
regulations for certain legislation;

° expropriation and nationalisation of the Group’s assets;
° alleged corruption within the judiciary and the governmental authorities; and
° bankruptcy procedures that are not well developed and are subject to abuse.

Any or all of these weaknesses could affect the Group’s ability to enforce its legal rights in the
relevant jurisdiction, including rights under its contracts, or to defend against claims by others in such
jurisdiction.
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Uncertainties relating to the tax systems of some of the countries in which the Group operates
complicate the Group’s tax planning and business decisions

The tax systems of some of the countries in which the Group operates are still evolving and, as
such, are often confusing and difficult to interpret and apply. For example, Russian tax laws,
regulations and court practice are subject to frequent changes and varying interpretation and
inconsistent and selective enforcement. In some instances, although it may be viewed as contrary to
Russian constitutional law, the Russian tax authorities have applied certain new taxes retroactively,
issued tax claims for periods for which the statute of limitations had expired and reviewed the same
tax period multiple times. Furthermore, it is possible that the current interpretation of the law or
understanding of practice may change or, indeed, that the law may be changed with retroactive effect.
In practice, Russian tax authorities generally interpret the tax laws in ways that do not favour
taxpayers, who often have to resort to court proceedings to defend their position against the tax
authorities. Moreover, court decisions in one jurisdiction of Russia may provide little, if any,
precedent for other jurisdictions.

Taxes payable by Russian mineral companies are substantial and include, inter alia, income
taxes, customs duties, excise duties, mineral extraction tax, value added tax, payroll related taxes,
property taxes and other.

The Group’s Russian subsidiaries are subject to periodic tax inspections that may result in tax
assessments and additional amounts being owed by such subsidiaries for prior tax periods. Generally,
tax declarations of the Group’s Russian subsidiaries remain open and subject to inspection by tax
and/or customs authorities for three calendar years immediately preceding the year in which the
decision to conduct an audit is taken. However, the fact that a particular year has been reviewed by
tax authorities does not preclude that year from further review or audit during the eligible three-year
limitation period by a superior tax authority. Although on 17 March 2009, the Constitutional Court of
the Russian Federation issued a decision preventing the Russian tax authorities from carrying out a
subsequent tax audit for the same tax period as an initial audit if the court decision which was taken
in respect of the tax dispute between the relevant taxpayer and the relevant tax authority covered
taxation matters raised during the initial tax audit has not been revised or discharged, currently, it is
unclear how this decision will be applied and followed in practice by the Russian tax authorities. In
addition, on 14 July 2005 the Russian Constitutional Court issued a decision allowing the statute of
limitations for tax liabilities to be extended beyond the three-year term set forth in the tax laws if a
court determines that the taxpayer has obstructed or hindered a tax inspection. Moreover, recent
amendments to the first part of the Tax Code, effective 1 January 2007, provide for the extension of
the three-year statute of limitations if the actions of the taxpayer created insurmountable obstacles for
the tax audit. Because none of the relevant terms is defined, tax authorities may have broad discretion
to argue that a taxpayer has “obstructed”, “hindered” or “created insurmountable obstacles” in respect
of an inspection and to ultimately seek review and possibly apply penalties beyond the three-year
term, and there is no guarantee that the tax authorities will not review the Group’s compliance with
applicable tax law beyond the three-year limitation period. In addition to the Group’s substantial tax
burden, these conditions complicate the Group’s tax planning and related business decisions.

It is possible for changes to be made to the results of a prior tax audit if a repeat tax audit takes
place. Repeat tax audits may be carried out by: 1) by the higher tax authorities monitoring the
activities of the tax authorities which have performed the tax audit; or 2) the tax authorities who
carried out the tax audit if a revised tax return for a lower amount of taxes is filed. Under the current
tax legislation of Russia the limitation period for a repeat tax audit is three years immediately
preceding the year in which the decision to conduct a repeat tax audit is taken. Therefore, repeat tax
audits for the years 2006, 2007 and 2008 may be conducted by the Russian tax authorities in 2009.
Tax audits for 2007 and 2008 were begun in March to May 2009 and have not yet been completed. This
is in compliance with current Russian tax legislation which provides for a period for tax audit of up
to six months, which period may be extended in the event of ‘suspension’, as provided by Russian tax
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law. Suspension may occur due to the following reasons: 1) collection of documents from the
counterparties; 2) collection of information from the foreign state authorities; 3) execution of expert
examination (for instance, examination of document authenticity); 4) translation of documents into
Russian. The above mentioned tax audits were suspended due to collection of documents from
counterparties.

On 12 October 2006, the Plenum of the Supreme Arbitration Court of the Russian Federation
issued Ruling No. 53 formulating the concept of “unjustified tax benefit”, which is described in the
ruling by reference to specific circumstances, such as absence of business purpose or transactions
where the form does not match the substance, and which could lead to the disallowance of tax benefits
resulting the transaction or the recharacterisation of the transaction. There has been very little further
guidance on the interpretation of this concept by the tax authorities or courts, but it is likely that the
tax authorities will actively seek to apply this concept when challenging tax positions taken by
taxpayers in Russian courts. While the intention of this Ruling might have been to combat abuse of
tax laws, in practice there is no assurance that the tax authorities will not seek to apply this concept
in a broader sense than may have been intended by the Supreme Arbitration Court.

Financial statements of Russian companies are not consolidated for tax purposes under Russian
law. As a result, each entity in the Group pays its own Russian taxes and may not offset its profit or
loss against the loss or profit of another entity in the Group, which may result in higher taxes for the
Group than if taxes were assessed on a consolidated basis. Intercompany dividends are subject to a
withholding tax of 9%, if being distributed to Russian residents, subject to new provisions of the tax
law described below, and 15%, if being distributed to non-Russian residents that are legal entities and
organisations as well as to individuals who are not Russian tax residents, subject to benefits under
double tax treaties. With effect from January 2008, the dividend income of Russian entities is exempt
from taxation in Russia provided that the parent company owns not less than 50% of the shares of the
subsidiary paying the dividends for a period of not less than 365 days as at the date the dividends are
declared and provided that the consideration paid for the shares in the dividend paying company
exceeded 500 million Roubles. In the case of foreign subsidiaries, the above exemption applies only
if the subsidiary’s jurisdiction of tax residency is not included in the list of offshore jurisdictions
published by the Ministry of Finance of the Russian Federation. These tax requirements could impose
additional tax burdens and costs on the Group’s operations, including management resources.

The Russian Government, in its “Major Trends in Tax Policy for 2009 and 2010-2011 Planning
Period”, has proposed the introduction of consolidated tax reporting to enable the consolidation of the
financial results of Russian taxpayers which are part of one group for corporate income tax purposes.
At this stage, it is impossible to predict whether, when or how such consolidated tax reporting
principles will be enacted.

The Group operates in various jurisdictions and includes companies incorporated outside of
Russia. Russian tax laws do not provide for detailed rules on taxation of foreign companies in Russia
or operations of Russian companies abroad. It is possible that with the evolution of these rules or
changes in the approach of the Russian tax authorities, the Group might be subject to additional
taxation in Russia in respect of its operations outside Russia.

Russian tax legislation in effect as of the date of this prospectus does not contain a concept of
corporate tax residency (rather, the Russian domestic legislation recognises the concept of a taxpayer).
Russian legal entities are taxed on their worldwide income whilst foreign legal entities are taxed in
Russia on income attributable to their permanent establishment and on Russian source income,
received by these foreign legal entities. The Russian Government, in its “Major Trends in Tax Policy
in the Russian Federation for 2008-2010”, has proposed the introduction to the domestic tax law of
a concept of tax residency for legal entities. According to the proposals, a non-Russian entity would
be deemed a Russian tax resident based on the place of its effective management and control and/or
based on the residence of its shareholders. No assurance can be given as to whether and when these
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amendments will be enacted, their exact nature, their interpretation by the tax authorities and possible
impact on the Group. The Group cannot rule out that, as a result of the introduction of these changes
to the Russian tax legislation, certain Group companies might be deemed to be Russian tax residents,
subject to all applicable Russian taxes.

The above uncertainty related to Russian tax laws exposes the Group to significant fines and
penalties and to enforcement measures, despite the Group’s best efforts at compliance, and could
result in a greater than expected tax burden. The Group’s best estimate of the aggregate maximum of
additional amounts that it is reasonably possible may become payable if its tax positions were not
sustained at 30 June 2009 is US$516 million. See Note 34(a) to UC RUSAL’s Accountants’ Report.

It is likely that the tax legislation of some of the countries in which the Group operates will
become more sophisticated in the future. The introduction of new tax provisions may affect the overall
tax efficiency of the Group and may result in significant additional taxes becoming payable.
Additional tax exposure could materially adversely affect the Group business, financial condition and
results of operations. In addition, the tax authorities of some of the countries in which the Group
operates may be taking a more assertive position in their interpretation of legislation and assessments,
and it is possible that transactions and activities that have not been challenged in the past may be
challenged. As a result, significant additional taxes, penalties and interest may be assessed.

The tax position of the Group is influenced by a number of agreements and rulings as between
Group companies and relevant local, federal and national tax authorities that may provide preferential
tax incentives to the Group. These agreements may include conditions that the particular Group
company must satisfy in order for the agreements to be effective, including but not limited to
minimum production volumes/sales of aluminium and minimum staff headcount in that jurisdiction.
If these conditions are not satisfied by the Group companies then the agreements could cease to apply
and the Group’s tax position could be materially affected.

Given the cross-border nature of the Group’s business and corporate structure, the Group’s tax
position is dependant on a number of taxation treaties between national governments. The existence
and terms of these treaties are outside the control of the Group. Any termination or renegotiation of
the terms of such treaties could have a material adverse impact on the tax position of the Group.

Legislation may not adequately protect against expropriation or nationalisation

Some of the countries in which the Group operates have enacted legislation to protect foreign
investments and other property against expropriation and nationalisation without fair compensation,
and the principles of international law are to similar effect. However, there is no assurance that such
protections would be enforced. For information concerning a relevant legal proceeding in Guinea, see
“Business — Litigation — Republic of Guinea”. While the Group maintains political risk insurance
with respect to its operations in Nigeria, it currently does not have political risk insurance with respect
to its operations in Guinea, and expropriation or nationalisation of certain of the Group’s assets in
these and other jurisdictions could have a material adverse effect on the Group’s business, financial
condition and results of operations or on the value of the Offer Shares. In addition, expropriation or
nationalisation of assets of a member of the Group could have adverse consequences under the terms
of the Group’s debt restructuring agreements. See “Financial Information — Management’s
Discussion and Analysis of Financial Condition and Results of Operations — Liquidity and Capital
Resources — Debt Restructuring — Events of Default”.

Risks Relating to the Global Offering and Offer Shares

The Shares have not previously been listed, and, prior to the Global Offering, there has been no
public market for the Shares. The initial Offer Price range offered to the public for the Offer Shares
is the result of negotiations between the Company and the Joint Global Coordinators (on behalf of the
Underwriters). You should not view the Offer Price that the Company and the Joint Global



RISK FACTORS

Coordinators establish as any indication of the price that will prevail in the trading market. The market
price for the Shares may decline below the Offer Price. The Company has applied to list and deal in
the Shares on the Hong Kong Stock Exchange. However, a listing on the Hong Kong Stock Exchange
does not guarantee that an active and liquid trading market for the Shares will develop or be sustained
following the Global Offering or in the future.

The sale or availability for sale of substantial amounts of the Shares or equity-related securities
could adversely affect their trading prices

Sales of a substantial amount of the Shares, or securities exercisable into or exchangeable for the
Shares, if any, in the public market after the completion of the Global Offering, or the perception that
these sales could occur, could adversely affect the market price of the Shares and could materially
impair the Group’s future ability to raise capital through offerings of the Shares or securities relating
to the Shares. In connection with the Global Offering, the Company and existing Shareholders and
each lender who receives Shares upon physical settlement of their fee warrants has agreed, among
other things, not to sell Shares for six months after the Listing Date without the prior written consent
of the Joint Global Coordinators. However, the Joint Bookrunners may release these securities from
these restrictions at any time. A number of events could result in distressed sales of Shares. In the
event that the currently pending implementation of the En+ debt restructuring is not concluded, En+
creditors could foreclose on the En+ debt and seek to realize against assets of En+, including Shares
in the Company. In addition, En+ is expected to pledge 15% of the issued share capital of the Company
to the lenders of En+ in connection with En+’s debt restructuring arrangements, and additional shares
may be required to be so pledged to meet loan to value tests. Further, 5% of the issued share capital
of the Company is expected to be pledged by En+, SUAL Partners, Glencore and Onexim on a pro rata
basis in connection with the restructuring of the Company’s obligations to VEB. Moreover, Shares
may be sold in the event that there is a decision against Mr. Deripaska (or a settlement that has to be
funded by Mr. Deripaska) in connection with the claim made against him by Mr. Cherney. See “—
Risks Relating to the Group and its Business — A certain claim against the beneficial owner of En+
could have a material adverse effect on the Company and/or the trading price of its Shares”. We cannot
predict what effect, if any, significant future sales will have on the market price of the Shares.

In addition, failure to meet certain debt repayment targets under the Group’s debt restructuring
agreements would result in issuance of zero strike warrants that would have an immediate dilutive
effect. See “Financial Information — Management’s Discussion and Analysis of Financial Condition
and Results of Operations — Liquidity and Capital Resources — Debt Restructuring — Terms of
International Debt Restructuring”. The sale of any Shares issued following exercise of these warrants
could also have an adverse effect on the trading price.

The minimum trading board lot size for the Shares, as imposed by the Securities and Futures
Commission, could affect the Shares’ liquidity, trading volume and trading price in the secondary
market after Listing Date.

The SFC is imposing a condition to the listing and trading of the Shares on the Hong Kong Stock
Exchange requiring that the minimum trading board lot size of the Shares at and after listing of the
Shares must be no less than the number of Shares that make up a minimum board lot trading value of
HK$200,000 based on the Offer Price, or such other number of Shares as the SFC may from time to
time specify by notice in writing to the Hong Kong Stock Exchange and the Company in response to
any proposed corporate action in connection with the share capital of the Company which will or is
reasonably likely to materially reduce the value of a board lot of Shares. The minimum trading board
lot size of the Shares as at listing is large, relative to that of other shares traded on the Hong Kong
Stock Exchange, and may increase in future. This minimum trading board lot trading value and the
board lot size specified by the SFC from time to time could adversely affect the liquidity, trading
volume and trading price of the Shares in the secondary market after Listing Date. The Joint Global
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Coordinators are not obligated to make a market in the Shares and market making may be prohibited
under or restricted by applicable law. Reduced liquidity may cause the trading price of the Shares to
stay at a lower level than would otherwise develop. Details of the structure of the Global Offering are
set out in “Structure of the Global Offering”.

The liquidity and market prices of the Shares following the Global Offering may be volatile

The price and trading volume of the Shares may be highly volatile. The market price of the
Shares may fluctuate substantially in response to, among others, the following factors:

o the Group’s debt restructuring and its ability to service and reduce its debt;

° fluctuations in the Group’s results of operations;

° changes in financial estimates by securities analysts;

° announcements of technological innovations by the Group or its competitors;

° investors’ perception of the Group and the international investment environment;

° changes in pricing made by the Group, its competitors or providers of alternative products
or services;

° the depth and liquidity of the market for the Shares; and
o general economic and other factors.
There is a risk of termination of the International Placing Agreement

The International Placing Agreement relating to the Global Offering can be terminated by the
Joint Global Coordinators (on behalf of the Underwriters) up to (and including) the date of the
settlement-delivery of the offered securities in certain circumstances (see “Underwriting”). In the case
where the International Placing Agreement are terminated in such a manner, all negotiations that have
taken place since the date of the first negotiation, regarding the Shares related to the Global Offering,
would be retroactively cancelled, and each investor would be responsible for any damages or costs
resulting from such a termination.

It may be difficult to serve process on and enforce legal judgments against the Company or its
directors

The Company is a holding company organised under the laws of Jersey with business operations
conducted through various subsidiaries. The Company will be registered as a non-Hong Kong
company in Hong Kong under Part XI of the Companies Ordinance and will appoint an authorised
representative to accept service on its behalf in Hong Kong. As a result, it will be possible for Hong
Kong investors to effect service of process on the Company within Hong Kong.

The Directors reside outside Hong Kong in Russia, the United Kingdom, Switzerland and the
United States of America. In these circumstances, Hong Kong investors will have to apply to the High
Court in Hong Kong for leave to serve process outside Hong Kong. In the event that leave is granted,
service may be effected in Russia, the United Kingdom, Switzerland and the United States in terms
of the Convention on the Service Abroad of Judicial and Extrajudicial Documents in Civil or
Commercial Matters to which the PRC on behalf of Hong Kong and the other states mentioned are
parties.

Hong Kong has no bilateral reciprocal agreements or arrangements with any of Russia,
Switzerland, the United Kingdom and the United States that provide for the recognition and
enforcement of any judgments of the Hong Kong Courts. As a result, it may be difficult for Hong Kong
investors to enforce any judgments of the Hong Kong courts against the Company or its Directors
outside Hong Kong.
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WAIVERS FROM COMPLIANCE WITH THE LISTING RULES AND THE
COMPANIES ORDINANCE

In preparation for the Global Offering, the Company has sought the following waivers from strict
compliance with the relevant provisions of the Listing Rules and the Companies Ordinance:

MANAGEMENT PRESENCE IN HONG KONG: RULE 8.12 REQUIREMENTS

Pursuant to Rule 8.12 of the Listing Rules, the Company must have sufficient management
presence in Hong Kong. This normally means that at least two of the Company’s Executive Directors
must be ordinarily resident in Hong Kong. The Group operates in 19 countries across five continents,
the operation of the Group being managed from outside Hong Kong. The executive Directors of the
Company are based outside Hong Kong and the Group does not, and in the foreseeable future, will not
have any management presence in Hong Kong.

Accordingly, the Group has applied to the Hong Kong Stock Exchange for a waiver from strict
compliance with the requirements under Rule 8.12 of the Listing Rules. In order to maintain effective
communication with the Hong Kong Stock Exchange, the Company will put in place the following
measures in order to ensure that regular communication is maintained between the Hong Kong Stock
Exchange and the Company:

(a) The Company has appointed two authorised representatives pursuant to Rule 3.05 of the
Listing Rules, who will act as the Company’s principal channel of communication with the
Stock Exchange and ensure that the Group complies with the Listing Rules at all times. The
two authorised representatives are Mr. Oleg Deripaska, an executive Director, and Wong Po
Ying, Aby, the Hong Kong Company Secretary. The Hong Kong Company Secretary is
ordinarily resident in Hong Kong. Each of the authorised representatives will be available
to meet with the Stock Exchange within a reasonable time frame upon the request of the
Stock Exchange and will be readily contactable by telephone, facsimile and email (if
applicable). The Company will be registered as a non-Hong Kong company under the
Companies Ordinance. The Hong Kong Company Secretary will also be authorised to
accept service of legal process and notices in Hong Kong on behalf of the Company.

(b) Each of the authorised representatives has means to contact all members of the Board of
Directors (including the independent non-executive Directors) and of the senior
management team promptly at all times as and when the Hong Kong Stock Exchange wishes
to contact the directors for any matters. To enhance the communication between the Hong
Kong Stock Exchange, the authorised representatives and the Directors, the Company will
implement a policy that (i) each executive Director, non-executive Director and
independent non-executive Director will provide their respective office phone numbers,
mobile phone numbers, fax numbers and email addresses (if applicable) to the authorised
representatives; and (ii) all the executive Directors, non-executive Directors and
independent non-executive Directors and authorised representatives will provide their
office phone numbers, mobile phone numbers, fax numbers and email addresses (if
applicable) to the Hong Kong Stock Exchange.

(c¢) In addition, all Directors have confirmed that they possess valid travel documents to visit
Hong Kong for business purposes and would be able to come to Hong Kong and meet the
Stock Exchange within a reasonable period of time.

In compliance with Rule 3A.19 of the Listing Rules, the Group has appointed Somerley Limited
as compliance adviser to act as the alternate channel of communication with the Hong Kong Stock
Exchange for the period commencing on the date of the initial listing of the shares of the Company
on the Main Board of the Hong Kong Stock Exchange and ending on the date on which the Company
complies with Rule 13.46 in respect of its financial results for the first full financial year commencing
after the date of its initial listing.
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CONNECTED TRANSACTIONS

Members of the Group have entered into certain transactions which would constitute continuing
connected transactions of the Company under the Listing Rules following the completion of the Global
Offering. The Company has received from the Hong Kong Stock Exchange a waiver from strict
compliance with the announcement and independent shareholders’ approval requirements set out in
Chapter 14A of the Listing Rules for such continuing connected transactions. Further details of such
continuing connected transactions and the waiver are set out in “Connected Transactions” in this
prospectus.

EXEMPTION AND WAIVER FROM CERTAIN REQUIREMENTS REGARDING PROPERTY
VALUATION REPORT

We currently own about 336 parcels of land with an aggregate site area of approximately 39,900
hectares and lease about 800 parcels of land with an aggregate site area of approximately 26,500
hectares, and use in perpetuity about 90 parcels of land with an aggregate site area of approximately
2,800 hectares, and such properties are located in Russia, Armenia, China, Guinea, Guyana, Ireland,
Italy, Jamaica, Sweden and Ukraine. We currently also own 18,681 buildings and land improvements
with an aggregate gross floor area (“GFA”) of approximately 9,100,000 square meters, and these
buildings are located in Russia, Armenia, China, Guinea, Guyana, Ireland, Italy, Jamaica, Nigeria,
Sweden and Ukraine.

Owing to the substantial number of properties and buildings we own or lease, we have applied
to the SFC for an exemption and the Hong Kong Stock Exchange for a waiver from strict compliance
with certain of the valuation report requirements contained in paragraph 34 of Part II of the Third
Schedule to the Hong Kong Companies Ordinance and Rules 5.01 and 5.06 and paragraph 3(a) of
Practice Note 16 of the Hong Kong Listing Rules, respectively, on the grounds that:

(a) it would be unduly burdensome to provide valuations for all of our properties and buildings;
and

(b) for those properties and buildings which we procure a valuation, it would be unduly
burdensome for us to reproduce the full valuation report in this prospectus.

The Directors confirm that (1) all properties owned or leased by the Group which are located in
Mainland China, and (2) all properties owned or leased by the Group, on which the facilities which
are the most important to the business of the Group have been built or are being built, and those which
are located in proximity to such facilities and which are necessary for their operation, as well as those
which are identified as being properties of significant size or importance, together with all buildings
constructed on top of such properties (“Valuation Properties”), have been valued by American
Appraisal and such valuation is set out in a report prepared in full compliance with the requirements
of the Third Schedule of the Companies Ordinance and the Listing Rules. For the purpose of
identifying properties falling within category (2), qualitative and quantitative metrics reflecting
production capacity, revenue, operating or non-operating status, and the Group’s plans regarding
future use, were applied on a non-cumulative basis to all distinct business units in the alumina and
aluminium divisions of the Group, being a group essentially engaged in the production of primary
aluminium, in order to capture all potential higher production capacity and all lower cost higher
margin operations. Valuation was then carried out on all properties owned or leased by such distinct
business units, and all core buildings and improvements, and certain specified additional buildings and
improvements, which are constructed on such properties.
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The exemption in respect of not undertaking a valuation of the other properties and buildings
owned or leased by the Group, and in respect of not reproducing in this prospectus the full valuation
report for the properties and buildings which are being valued, has been granted by the SFC under
section 342A(1) of the Hong Kong Companies Ordinance, and the corresponding waiver has been
granted by the Hong Kong Stock Exchange under the Listing Rules, subject to the following
conditions:

(a)

(b)

(c)

(d)

(e)

a summary valuation report in respect of the Valuation Properties, which has been prepared
on the basis of the full valuation report mentioned above, shall be set out in this prospectus
— please refer to the summary valuation report which is reproduced as Appendix V to this
prospectus;

the following information shall be set out in this prospectus — please refer to the summary
valuation report which is reproduced as Appendix V to this prospectus:

(1) the detailed criteria for selecting properties to be excluded from valuation, a generic
description of all properties and those which are excluded from valuation; and

(2) the aggregate number, book value by classification and percentage of consolidated
total assets of the Group represented by the book value of (i) the properties and
buildings owned and leased by the Group; (ii) the Valuation Properties; and (iii) the
properties and buildings owned and leased by the Group which have not been valued;

a copy of the full valuation report in respect of the Valuation Properties in English only
shall be made available for inspection — please refer to Appendix IX under the section
headed “Documents for Inspection”;

this prospectus contains statements that the Directors have confirmed that:-

(1) the properties excluded from the portfolio of Valuation Properties individually and
collectively are not crucial to the Company’s operations;

(2) there has been no significant acquisition or disposal from the portfolio of the
properties of the Group since 30 June 2009; and

particulars of the exemption and waiver as the case may be shall be disclosed in this
prospectus.

Excluded properties

Properties that do not fall under any of the following categories have been excluded from the

valuation:

(A) Properties in the PRC

Properties owned or leased (the “Properties”) by the Group in the PRC together with all
buildings and improvements thereon.
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(B) Properties with Crucial Facilities

Other Properties, on which the facilities which are the most important to its business have been
built or are being built, and identified by using the following method:

(D

(2)

(3)

Identify Distinct Business Units

(A)

(B)

Identify the divisions which are critical to the business of the Group as the producer
of primary aluminum (Critical Divisions). These would be the Alumina Division and
the Aluminum Division, accounting for about 97% of Group revenue for the first six
months of 2009. The divisions which represent non-core business of the Group, i.e.
downstream operations, generating only about 3% of Group revenue for the first six
months of 2009, are excluded.

Identify all the distinct business operating units within such Critical Divisions of the
Group which are the most important in terms of production capacity, revenue,
operating or non-operating status, and the Group’s plans regarding future use (Distinct
Business Units). Such qualitative and quantitative metrics are applied on a
non-cumulative basis in order to capture all potential higher production capacity and
all lower cost higher margin operations. Upon testing aggregate production capacity
and aggregate contribution to revenue, it was found that the 16 Distinct Business Units
represented about 62% of alumina and about 90% of aluminum production capacity of
the Group and that the revenue from the aluminum smelters operated by Distinct
Business Units represented about 94% of total Group revenue.

Identify all buildings and improvements located on the Properties of the Distinct Business
Units which are of the following nature (Core and Proximate Buildings and Improvements):

(A)

(B)

©)

(D)

for mines: (i) shafts and mine workings; (ii) collar houses; (iii) winder buildings; (iv)
other buildings and improvements critical for production;

for alumina refineries: (i) crushing and milling buildings; (ii) digestion buildings; (iii)
red and white filtration buildings; (iv) evaporation buildings; (v) slag storages; (vi)
chimney stacks; (vii) other buildings and improvements critical for production;

for aluminium smelters: (i) pot rooms; (ii) foundry buildings; (iii) anode paste
production, anode baking and assembly production buildings; (iv) other buildings and
improvements critical for production; and

for cryolite plants: (i) furnaces building; (ii) hydrofluoric acid production building;
(iii) gas purification facilities; (iv) aluminum sulfate production building; (v) other
buildings and improvements critical for production.

Check the aggregate net book value of the Properties of all the Distinct Business Units and
the Core and Proximate Buildings and Improvements.



WAIVERS FROM COMPLIANCE WITH THE LISTING RULES AND THE
COMPANIES ORDINANCE

(C) Other Significant and Important Properties

Other Properties, which were identified as being properties of significant size or importance,
using the following method:

(1) Identify all buildings and improvements located on the Properties of the Distinct Business
Units which support the operations of the Core and Proximate Buildings and Improvements
and are of the following nature (Additional Buildings and Improvements):

(A) for mining operations: (i) administrative buildings; (ii) locker rooms; (iii) mechanical
shop building; (iv) warehouses; and (v) other significant buildings and improvements;

(B) for alumina refineries: (i) boiler houses; (ii) administrative buildings; (iii) buildings
for storage of raw materials and final products; (iv) red mud ponds; (v) cooling
towers; (vi) stacks; (vii) other significant buildings and improvements;

(C) for aluminium smelters: (i) boiler houses; (ii) slag storages; (iii) transformer
substations; (iv) railways; (v) repair shop buildings; (vi) stacks; (vii) other significant
buildings and improvements; and

(D) for cryolite plants: (i) administrative buildings; (ii) slime storage; (iii) warehouses;
(iv) final product storage; (v) other significant buildings and improvements.

(2) Check what is the aggregate net book value of the Additional Buildings and Improvements.
Upon calculation it was found that such buildings and improvements accounted for another
18% of the net book value of the Group’s real property, making a total of 68.2% of the net
book value of the Group’s real property under valuation after adding the PRC Properties
and the Properties and the Core and Proximate Buildings and Improvements described in
paragraph (B)(3) above.

Details and description of properties and buildings that have not been valued

Aggregate net book value (Note)

% of the Number of
consolidated properties and
total assets of buildings
Usage of properties and buildings (US$) the Group (Note)
Smelters . .. ... 441,173,511 1.96% 9,711
Refineries . . .. ... ... ... ... 194,744,702 0.86% 5,290
Other Production Facilities in Current Use . . ... ... 101,578,489 0.45% 497
Non-Core Downstream Operations. . . ... ........ 101,332,113 0.45% 391
Production Facilities in the PRC. . ... ... .. ... ... 0 0.00% 0
Production Facilities in Indefinite Suspension. . .. .. 0 0.00% 1,593
TOTAL. . . ... 838,828,815 3.72% 17,482

Note: Based on the Company’s IFRS unaudited data as of 30 September 2009
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Details and description of properties and buildings that have been valued

Aggregate net book value (Note)

% of the Number of
consolidated properties and
total assets of buildings
Usage of properties and buildings (US$) the Group (Note)
Smelters . .. ... 1,107,625,392 4.91% 833
Refineries . . . .. .. .. .. ... .. .. ... 296,387,037 1.32% 587
Other Production Facilities in Current Use . . ... ... 0 0.00% 0
Non-Core Downstream Operations. . . ... ........ 0 0.00% 0
Production Facilities in the PRC. . ... ... ... .... 4,662,109 0.02% 119
Production Facilities in Indefinite Suspension. ... .. 0 0.00% 0
TOTAL. . . ... e 1,408,674,538 6.25% 1,535

Note: Based on the Company’s IFRS unaudited data as of 30 September 2009

Details and description of all properties and buildings of the Group

Aggregate net book value (Note)

% of the Number of
consolidated properties and
total assets of buildings
Usage of properties and buildings (US$) the Group (Note)
Smelters . .. ... .. 1,548,798,903 6.87% 10,542
Refineries . ... ... ... .. . . ... ... ... ... 491,131,739 2.18% 5,875
Other Production Facilities in Current Use . . . ... .. 101,856,940 0.45% 497
Non-Core Downstream Operations. . . ... ........ 101,332,113 0.45% 391
Production Facilities in the PRC. . ... ... ... .... 4,662,109 0.02% 119
Production Facilities in Indefinite Suspension. . .. .. 0 0.00% 1,593
TOTAL. . .. ... e 2,247,503,353 9.97 % 19,017

Note: Based on the Company’s unaudited IFRS data as of 30 September 2009

The Directors are of the view that the excluded properties and buildings are individually and
collectively not crucial to the Company’s operations and their exclusion from the prospectus of
valuation information will not prejudice the interests of the investing public and will not adversely and
materially impact the ability of prospective investors to assess the operations, financial condition,
results and business prospects of the Group. The Directors also confirm that there has been no
significant acquisition or disposal from the portfolio of the properties of the Group since 30 June
2009. The Company is not a property development company and the vast majority of the excluded
properties and buildings are in the nature of purpose-built industrial properties that have no alternative
use and cannot be disposed off in a piecemeal manner. Such properties are largely located in remote
areas and have no development value. Excluded properties and buildings had an aggregate net book
value of approximately US$706 million as at 30 June 2009, or approximately 3.17% of consolidated
total assets of the Group, as stated in its audited accounts for the six months ended 30 June 2009, of
US$22,219 million. On an individual basis, the highest net book value assigned to an excluded
property or building was US$15 million or 0.067% of such consolidated total assets. Further details
with respect to excluded properties and buildings may be found under the section entitled “Land and
Properties” of this prospectus, including a summary description of use of such properties.
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PUBLIC FLOAT REQUIREMENTS

Rule 8.08(1)(a) of the Listing Rules requires that at least 25.0% of the issuer’s total issued share
capital must at all times be held by the public. We have applied to the Hong Kong Stock Exchange
to request the Hong Kong Stock Exchange to exercise, and the Hong Kong Stock Exchange has
confirmed that it will exercise, its discretion under the Listing Rules to accept a lower public float
percentage of the Company of the higher of: (i) 10% of the Company’s Shares, and (ii) the percentage
of public shareholding that equals HK$6 billion at the Listing Date, as the minimum percentage of
public float of the Company. The above discretion is subject to the condition that the Company will
make appropriate disclosure of the lower prescribed percentage of public float in this prospectus and
confirm sufficiency of the above-mentioned public float in its successive annual reports after the
listing.

In the event that the public float percentage falls below the minimum percentage prescribed by
the Stock Exchange, the Directors and the controlling shareholder will take appropriate steps which
include a further issue of equity and/or the substantial shareholders of the Company placing some of
their Shares to independent third parties, to ensure the minimum percentage of public float prescribed
by the Stock Exchange is complied with.

MINIMUM NUMBER OF SHAREHOLDERS REQUIREMENT

In view of the SFC requirements for the offer of Shares in Hong Kong to be by way of placing
only and the subscription price or purchase price payable by each investor as described under
paragraph 2(c) of the SFC Conditions (as defined below) to be a minimum of HK$1 million, the
Company has applied to the Hong Kong Stock Exchange for a waiver from strict compliance with (a)
the requirement under Listing Rule 8.08(2) that there should be at least 300 shareholders in the public
tranche as at Listing Date, and (b) the requirement under paragraph 4 of Appendix 6 to the Listing
Rules that there must be not less than 3 shareholders for every HK$1,000,000 placed in the Global
Offering, and the Stock Exchange has granted the waiver subject to (i) the SFC imposing as a
condition to listing that the offer for subscription or purchase of the Offer Shares in Hong Kong will
be conducted by way of placing only; and (ii) that the Company would have a minimum of 100
Shareholders upon listing.

CONFIRMATION OF JERSEY AS AN ACCEPTABLE JURISDICTION

On 7 March 2007, the Hong Kong Stock Exchange and the SFC published a Joint Policy
Statement Regarding the Listing of Overseas Companies (the “JPS”) aimed at facilitating the listing
of overseas companies in Hong Kong. The JPS requires companies incorporated outside Hong Kong
and other recognised jurisdictions seeking a primary listing on the Hong Kong Stock Exchange to
demonstrate that they are subject to standards of shareholder protection at least equivalent to those
required under Hong Kong law. Rule 19.05(1)(b) of the Listing Rules provides that the Hong Kong
Stock Exchange reserves the right, in its absolute discretion, to refuse a listing of securities of an
overseas issuer if the Hong Kong Stock Exchange is not satisfied that the overseas issuer is
incorporated or otherwise established in a jurisdiction where the standards of shareholder protection
are at least equivalent to those provided in Hong Kong, and that the Hong Kong Stock Exchange may
permit a listing subject to the overseas issuer making such variations to its constitutive documents as
the Hong Kong Stock Exchange may require.

A summary of the Articles of Association of the Company is set out in Appendix VII of this
prospectus.

The Company applied for confirmation, and the Hong Kong Stock Exchange has confirmed, that

Jersey, the jurisdiction in which the Company is incorporated, is acceptable as an approved
jurisdiction for the purpose of the listing of the Company.
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DIRECTORS’ RESPONSIBILITY FOR THE CONTENTS OF THIS PROSPECTUS

This prospectus includes particulars provided in compliance with the Hong Kong Companies
Ordinance, the Securities and Futures (Stock Exchange Listing) Rules and the Listing Rules for the
purpose of giving information to the public with regard to the Group. The Directors collectively and
individually accept full responsibility for the accuracy of the information contained in this prospectus.
The Directors confirm, to the best of their knowledge and belief, and having made all reasonable
enquiries in this respect, that there are no other facts the omission of which would make any statement
in this prospectus misleading.

INFORMATION ON THE GLOBAL OFFERING

The Offer Shares are offered or sold by way of placing solely on the basis of the information
contained and representations made in this prospectus and on the terms and subject to the conditions
set out herein. No person is authorised to give any information in connection with the Global Offering
or to make any representation not contained in this prospectus, and any information or representation
not contained herein must not be relied upon as having been authorised by the Company, the Joint
Sponsors, the Joint Bookrunners, the Underwriters, any of their respective directors, agents,
employees or advisers or any other party involved in the Global Offering.

Pursuant to section 6(3)(b) of the Securities and Futures (Stock Market Listing) Rules, the
Securities and Futures Commission is imposing the following conditions (“SFC Conditions”) to the
listing of the Shares on the Hong Kong Stock Exchange:

1. The provisions of the Management, Supervision and Internal Control Guidelines (“ICG”)
and the Code of Conduct for Persons Licensed by or Registered with the SFC (“Code”)
apply to the placing of the Offer Shares and must be complied with by intermediaries
placing the Offer Shares in Hong Kong.

2. The offer for subscription or purchase of the Offer Shares in Hong Kong will be conducted
by way of placing only. Where the Offer Shares are placed in Hong Kong, subscribers for
or purchasers of the Offer Shares must be limited to:

(a) persons falling under paragraphs (a) to (i) of the definition of “professional investors”
in Part 1 of Schedule 1 to the Securities and Futures Ordinance (where the provisions
specified in paragraph 15.5 of the Code may be waived);

(b) persons falling under paragraph (j) of the definition of “professional investors” in Part
1 of Schedule 1 to the Securities and Futures Ordinance (where the provisions
specified in paragraph 15.5 of the Code may be waived in relation to a person
provided that the intermediary placing the Offer Shares in Hong Kong has, in respect
of that person complied with paragraphs 15.3 and 15.4 of the Code); or

(c) other clients of an intermediary provided that the subscription price or purchase price
payable by each client is a minimum of HK$1 million and the intermediary complies
with the requirements in respect of suitability set out in paragraph 5.2 of the Code.

3. The intermediaries placing the Offer Shares in Hong Kong confirm to the Joint Sponsors
and the Company that condition 2 above has been fulfilled in respect of Offer Shares placed
by them.

4.  The Joint Sponsors confirm in writing to the SFC and the Hong Kong Stock Exchange by

1700 hours Hong Kong time on the business day immediately preceding the Listing Date
that condition 2 above has been fulfilled.
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5. The trading board lot size of the Shares at and after listing of the Shares must be no less
than the number of Shares that make up a minimum board lot trading value of HK$200,000
based on the Offer Price, or such other number of Shares as the SFC may from time to time
specify by notice in writing to the Hong Kong Stock Exchange and the Company in
response to any proposed corporate action in connection with the share capital of the
Company which will or is reasonably likely to materially reduce the value of a board lot
of Shares.

6.  The conditions being imposed by the SFC for not objecting to the listing are set out in full
in this prospectus.

Details of the structure of the Global Offering, including its conditions, are set out in the section
headed “Structure of the Global Offering”.

RESTRICTIONS ON OFFER AND SALE OF THE OFFER SHARES

No action has been taken to permit a public offering of the Offer Shares in Hong Kong or any
other jurisdiction, or the distribution of this prospectus in any jurisdiction other than Hong Kong.
Accordingly, this prospectus may not be used for the purpose of, and does not constitute an offer or
invitation in any jurisdiction or in any circumstances in which such an offer or invitation is not
authorised or to any person to whom it is unlawful to make such an offer or invitation. The distribution
of this prospectus and the offering and sale of the Offer Shares in other jurisdictions are subject to
restrictions and may not be made except as permitted under the applicable securities laws of such
jurisdictions pursuant to registration with or authorisation by the relevant securities regulatory
authorities or an exemption therefrom.

APPLICATION FOR LISTING OF THE SHARES ON THE HONG KONG STOCK EXCHANGE

We have applied to the listing committee of the Hong Kong Stock Exchange for the authorisation
to list, and the permission to deal in, our Shares in issue, and for our Shares to be issued pursuant to
the Global Offering (including any Shares which may be issued pursuant to the exercise of the
Over-allotment Option).

Aside from the concurrent listing of Global Depositary Shares on the Professional Segment of
Euronext Paris, no part of our Shares is listed on or dealt in on any other stock exchange and no such
listing or permission to list is being or proposed to be sought in the near future.

REGISTER OF MEMBERS AND STAMP DUTY

The Company’s principal register of members will be maintained by our principal registrar, Ogier
Corporate Services (Jersey) Limited, in Jersey, and the Company’s Hong Kong register of members
will be maintained by our Hong Kong Share Registrar, Computershare Hong Kong Investor Services
Limited, in Hong Kong.

Dealings in our Shares registered on our Hong Kong Share Registrar will be subject to Hong
Kong stamp duty. See the section entitled “D. Other Information — 7. Taxation of Holders of Shares
— (a) Hong Kong” in “Appendix VIII — Statutory and General Information” to this prospectus.

PROFESSIONAL TAX ADVICE RECOMMENDED

Potential investors in the Global Offering are recommended to consult their professional advisers
if they are in any doubt as to the taxation implications of subscribing for, purchasing, holding or
disposing of, and dealing in our Shares (or exercising rights attached to them). None of us, the Joint

— 61 —



INFORMATION ABOUT THIS PROSPECTUS AND THE GLOBAL OFFERING

Global Coordinators, the Joint Sponsors, the Joint Bookrunners, the Underwriters, any of their
respective directors or any other person or party involved in the Global Offering accepts responsibility
for any tax effects on, or liabilities of, any person resulting from the subscription, purchase, holding
or disposal of, dealing in, or the exercise of any rights in relation to, the Offer Shares.

STRUCTURE OF THE GLOBAL OFFERING

You may find details of the structure of the Global Offering, including its conditions, in the
section entitled ‘‘Structure of the Global Offering’ in this prospectus.

CURRENCY TRANSLATIONS

Unless otherwise specified, amounts denominated in US$ have been translated, for the purpose
of illustration only, into Hong Kong dollars in this prospectus at the following rates:

HK$7.76: US$1.00

No representation is made that any amounts in US$ can be or could have been at the relevant
dates converted at the above rates or any other rates or at all.

LANGUAGE

If there is any inconsistency between the names of any of the entities mentioned in this
prospectus which are not in the English language and their English translations, such foreign language
names shall prevail and vice versa.

ROUNDING

Any discrepancies in any table between totals and sums of amounts listed therein are due to
rounding.
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Executive Directors

Oleg Deripaska

Petr Sinshinov
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Alexander Popov

Dmitry Razumov

Jivko Savov

Vladislav Soloviev
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Name Residential Address Nationality

Independent Non-executive Directors

Barry Cheung Chun-yuen Apartment 12C, Pearl Garden Chinese
7 Conduit Road, Mid-Levels
Hong Kong

Peter Nigel Kenny Chemin Sous-Bois 7, U.K.

1166 Perroy Vaud, Switzerland

Philip Lader 151 Meeting Street U.S.A.

Suite 600
Charleston

SC 29401, U.S.A.

Elsie Leung Oi-sie Flat A, 4/F Hoover Mansion, Chinese
16 Oaklands Path, Hong Kong

Note:

(1)  Appointment effective from the Listing Date.

PARTIES INVOLVED IN THE GLOBAL OFFERING

Joint Global Coordinators and Joint Sponsors

Joint Bookrunners

BNP Paribas Capital (Asia Pacific) Limited
59/F - 63/F, Two International Finance Centre
8 Finance Street

Central

Hong Kong

Credit Suisse (Hong Kong) Limited
45/F Two Exchange Square

8 Connaught Place

Central

Hong Kong

BNP Paribas Capital (Asia Pacific) Limited
59/F - 63/F, Two International Finance Centre
8 Finance Street

Central

Hong Kong

Credit Suisse (Hong Kong) Limited
45/F Two Exchange Square

8 Connaught Place Central

Hong Kong

Merrill Lynch International
2 King Edward Street
London ECIA 1HQ

United Kingdom
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Merrill Lynch Far East Limited
15/F Citibank Tower

3 Garden Road

Central

Hong Kong

BOCI Asia Limited

26/F, Bank of China Tower
1 Garden Road

Central

Hong Kong

Nomura International plc
Nomura House

One St Martin’-le-Grand
London EC1A 4NP
United Kingdom

Renaissance Securities (Cyprus) Limited
Arch. Makariou III

2-4, Capital Center

9th Floor

Nicosia, 1065

Republic of Cyprus

Savings Bank of the Russian Federation
19 Vavilova Street

117997 Moscow

Russia

VTB Capital plc

14 Cornhill
London EC3V 3ND
United Kingdom

Joint Lead Managers ABN AMRO Bank N.V. (London branch)
250 Bishopsgate
London EC2M 4AA
United Kingdom

CLSA Limited

18/F, One Pacific Place
88 Queensway

Hong Kong

ING Bank N.V., London Branch
60 London Wall

London EC2M 5TQ

United Kingdom

NATIXIS

30 Avenue Pierre Mendeés France
75013 Paris

France
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Co-Lead Managers

Financial Adviser to the Company

Legal Advisers to the Company

Société Générale

29, boulevard Haussmann
75009 Paris

France

CJSC “Investment Company “Troika Dialog”
4, Romanov Pereulok

125009 Moscow

Russia

UniCredit CAIB Securities UK Ltd.
Moor House

120 London Wall

London EC2Y 5ET

United Kingdom

Liberum Capital Limited
CityPoint, 10th Floor
One Ropemaker Street
London EC2Y 9HT
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INDUSTRY AND MARKET OVERVIEW

The following information relating to the aluminium markets and industry overview has been
provided for background purposes only. The information has been extracted from a variety of
sources released by public and private organisations. Except as otherwise stated, information
appearing below under the headings “Supply and Demand”, “Costs”, “Expectations for the
Remainder of 2009 and 2010 and “Long-term Outlook” has been taken from CRU, an independent
business analysis and consultancy group focused on the mining, metals, power, cables, fertiliser and
chemicals sectors, and beliefs, estimates, expectations and forecasts expressed below are those of
CRU. CRU was engaged by the Group to provide an independent assessment of the aluminium and
alumina market and such report has been used for the preparation of this section titled “Industry
and Market Overview”. The Group believes that the sources of this information are appropriate
sources for such information and has taken reasonable care in extracting and reproducing such
information. The Group has no reason to believe that such information is false, inaccurate or
misleading or that any fact has been omitted that would render such information false, inaccurate
or misleading. The information has not been independently verified by the Group, the Joint
Sponsors, the Joint Bookrunners, the Underwriters or any other party involved in the Global
Offering and no representation is given as to its accuracy.

Overview

The aluminium industry is the world’s second largest metals industry, after steel. The world
consumption of primary aluminium in 2008 was estimated by CRU at 37.4 million tonnes. Primary
aluminium is made from alumina, which is predominantly made from bauxite. Primary aluminium is
further transformed to create various semi-fabricated products — rolled sheet, coil and plate, extruded
bars and sections, wire-rod, castings and forgings — before final use in manufacturing.

Aluminium has a relatively short history as an industrial metal. Its widespread use only became
viable in the last decades of the nineteenth century with the discovery of the Hall-Héroult process for
the electrolytic smelting of aluminium and the Bayer process for the production of alumina. Prior to
these discoveries, aluminium was a semi-precious metal. The twin processes are still in use today as
the main (indeed almost exclusive) processes for producing aluminium and alumina.

Applications of aluminium increased in number rapidly during the Second World War. Civil
applications then quickly grew between 1945 and 1970, by which time the uses of aluminium were
very broadly based. The main uses include transport (road vehicles, aircraft, railcars and marine uses),
packaging (drink cans, aluminium foil), construction (windows, doors, cladding, facades), electrical
(cable, wire), consumer durables and general engineering. The key properties of aluminium that allow
this wide array of applications are its light weight, high strength to weight ratio, good electrical
conductivity and machinability. Aluminium faces competition with a variety of materials, depending
on the application. Its main substitutes are steel (in transport, construction, packaging and
engineering), plastics (in packaging and construction) and copper (in electrical applications and heat
exchangers).

Aluminium is an abundant element in nature, its main commercial ore being bauxite. Bauxite is
largely found in tropical, or previously tropical, areas of the world, with the main global resources
being located in Guinea, Australia, Brazil, India and Jamaica. Mining bauxite is a simple operation,
and the cost of bauxite currently forms only a small proportion of the total cost of producing primary
aluminium. From bauxite, aluminium is produced in a two-stage process. First, bauxite is processed
in an alumina refinery to produce alumina (Al,O5), an oxide of aluminium. Then, alumina is processed
into aluminium in an electrolytic smelter. The main costs of converting bauxite into alumina are
energy (in the form of process steam and fuel for calcination), labour and caustic soda. For conversion
of alumina into aluminium, the main costs are power, labour and carbon products (coke and pitch). The
cost of production relative to the cost of freight tends to favour the processing of alumina close to the
source of bauxite and the processing of aluminium close to a source of low-cost power.
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Demand and Supply

Worldwide consumption of primary aluminium grew from 4.1 million tonnes in 1960 to 37.4
million tonnes in 2008. The rate of growth of the demand for primary aluminium has varied over time.
Rapid growth in the period up to 1974 (the time of the first global oil price “shock™) was followed
by a period of slower growth in the following two decades. In the last 10 years, consumption grew at
an average annual growth rate of 5.2%, fuelled by strong demand from emerging markets, and
especially from the “BRIC” countries (Brazil, Russia, India and China). Primary consumption in 2008
was down by 1.5% on the 2007 level, as the global recession began to take effect in the final three
months of the year, continuing through most of the first quarter of 2009. The industry cycle reached
the bottom in the first quarter of 2009, but global consumption increased by 11.1% quarter-on-quarter
in the second quarter of 2009, fuelled especially by re-stocking in China especially and the impact of
incentives on durable good and vehicle purchases and production. Third quarter demand is expected
to be 17.5% higher than that for the first quarter and, in the second half of 2009, year-on-year
consumption growth is expected at -0.2%.

The following chart shows demand for primary aluminium from 1960 to 2008:
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Historically the demand for aluminium has grown in excess of global GDP. The chart below
shows the sensitivity of metals consumption to world GDP growth for 1984 to 2008. It illustrates that
aluminium was more leveraged to changes in GDP growth than nickel, copper and zinc.

2.4

Beta: metals consumption to
world GDP, 1984-2008

Aluminium Nickel Copper
Source: CRU

The evolution of world GDP is expected to be positive, especially as the GDP per capita growth
of China, India and Brazil exceeds that of developed nations. The chart below illustrates that,
according to the Economist Intelligence Unit, the expected GDP growth per capita for China, Brazil
and India through 2014 is substantially higher than that of OECD countries and the world.
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The chart below summarises the relation between per capita consumption of aluminium and GDP
per capita in countries with different degrees of economic development. As illustrated in the chart
below, countries with currently lower levels of GDP per capita (lower left circle) generally, on a per
capita basis, consume lower levels of aluminium in comparison to countries with higher levels of GDP
per capita (upper right circle). As the GDP per capita of countries in the lower left circle, such as
China, India and Brazil, increases, the amount of aluminium on a per capita basis they consume are
expected to increase toward the level shown by the countries in the upper right circle.
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Growth in aluminium consumption in 2009 has so far been concentrated in Asia, and in particular
in China, which benefited from the strong performance of the automotive sector, combined with
government stimulus measures which have proved to be more effective and more immediate than many
programmes announced in developed countries. Car production in China grew by 90% year-on-year in
August 2009, while investment in the real estate sector rose by 11.6% over the first seven months of
2009. Demand for primary aluminium in China has recovered from the low point of early 2009, and
CRU expects it to reach 13.4 million tonnes for the year, an increase of 6.2% over 2008.

Excluding China, global primary aluminium consumption is expected to grow through 2009.
CRU expects the demand in the fourth quarter to be 18.7% higher than demand in the first quarter. In
developed markets, investor sentiment has benefited from a streak of improved economic data in some
of the major countries. In the United States, there have been improvements in the housing market data
for prices, new starts and sales, while the “cash for clunkers” programme has reinvigorated the
automotive sector. Europe showed an improvement in economic sentiment following the
announcement that France and Germany were out of recession, thanks especially to the rebound in the
automotive sector. Unemployment has however still not started to decrease in the United States and
Europe, creating uncertainty on the pace of the recovery.

Excluding China, there has been some evidence of improved demand in some of the Asian
emerging economies during the second quarter of 2009 in particular, certainly on a quarter-on-quarter
basis. In India, which is expected to become an important country for aluminium consumption, CRU
expects growth in demand for primary aluminium to reach 11.8% in the second half of 2009.
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In terms of the relative importance of different geographical regions in aluminium consumption,
until the late 1980s consumption was dominated by North America, Western Europe, Japan and the
Soviet Union. Since 1990 the main changes in global consumption have been the rapid growth of
consumption in China and the rest of South East Asia, and the rapid decline and then recovery of a
number of Eastern European countries’ consumption. In 2008 China’s consumption was estimated at
12.6 million tonnes, which comes to 33.7% of the world’s primary aluminium consumption.

In terms of end uses, the largest single sector is transport, which accounted for 34% of demand
in the developed world and 16% in the developing world in 2008. Construction was more prominent
in the developing world, with 27% of demand, compared with 17% in the developed world. Foil stock
and packaging made up 22% of demand in the developed world and 14% in the developing world. The
remainder is made up of electrical applications (7% in the developed world and 17% in the developing
world), consumer goods (5% in the developed world, 8% in the developing world), machinery and
equipment (9% in the developed world, 10% in the developing world) and other minor uses.

The following table shows the geographic breakdown of primary aluminium demand for the years
2003-2009

2008 2009
2003 2004 2005 2006 2007 H1 H2 H1 H2
(’000 tonnes)
China. .. ........ 5,151 6,066 7,162 8,752 12,071 6,362 6,241 6,130 7,261
North America. . . . . 6,388 7,039 7,006 7,026 6,359 3,097 2,770 2,115 2,431
Europe. ... ...... 7,016 7,299 7,389 7,736 8,089 3,895 3,496 2,655 2,968
Latin America. . . .. 1,057 1,216 1,343 1,395 1,526 838 820 767 810
India . .......... 798 858 9717 1,106 1,204 656 583 646 652
Japan. ... ....... 2,381 2,471 2,408 2,480 2,409 1,239 1,081 799 913
South & East Asia. . 2,305 2,639 2,689 2,752 2,709 1,370 1,170 1,042 1,222
Rest of World . . . .. 2,633 2,850 3,006 3,255 3,615 1,921 1,882 1,628 1,757
World. . ... ... .. 27,728 30,439 31,980 34,501 37,981 19,377 18,042 15,781 18,013

Source: CRU

Until 1974, aluminium production occurred primarily in the main aluminium consuming
countries of Western Europe, the United States, Japan and the current CIS. Between 1974 and 1989
the importance of these areas as sources of production declined as new smelters were built in countries
with low-cost power — in Latin America, Australia, the Middle East and Canada. From 1989 to the
current day these trends continued, but the Middle East and Southern Africa supplanted Australia and
Latin America as fast-growing producers. The biggest change since 1989 has been the rapid growth
of China as a producer. China is currently the largest single producing country in the world based on
annual production. While China relies primarily on thermal coal and therefore does not benefit from
low power costs, it has been able to increase its production to feed its rapidly growing domestic
market due to low capital and labour costs. In 2008, China’s production was estimated at 13.7 million
tonnes which constitutes 34% of the world’s primary aluminium production, estimated at 40.1 million
tonnes. In 2008, it is estimated that China was a net exporter of 0.5 million tonnes, but in the first three
quarters of 2009, it is estimated that it imported 1.35 million tonnes. This is partially explained by
buyers taking advantage of an arbitrage opportunity between the LME and SHFE prices as well as
stock replenishment. Going forward, China is expected to record only limited surplus or to revert to
a net import position. This is due to the expected growth in demand (from 14.8 million tonnes in 2010
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to 18.5 million tonnes in 2012 according to CRU) and the high cost of thermal coal which local
smelters predominantly use. CRU estimated that the average power tariffs paid by Chinese aluminium
smelters in 2008 were US$52 per MWh, compared to a world average of US$38 per MWh (the Group’s
average power tariff in 2008 was US$24 per MWh). Depleting domestic bauxite resources in China
are not expected to be a constraint upon aluminium production before 2012, but in the longer term
CRU expects a greater proportion of bauxite or alumina to be imported by China.

In the context of the sharp reduction in demand that took place in the last quarter of 2008 and
the first quarter of 2009, aluminium and alumina producers have reacted by mothballing and idling
capacity. It is estimated that by the end of June 2009, 9.2 million tonnes of existing primary aluminium
capacity and 17.4 million tonnes of existing alumina refining capacity were idled. In previous down
cycles where significant cutbacks occurred, a price increase generally followed in the following year.
In 1974-75, 30% cutbacks were implemented at all major producers, and prices rose by 26% in 1975,
whereas an organised curtailment through a memorandum of understanding in 1992-93 led to a price
increase of 58% in 1994-95. However, in 1981-82, cutbacks occurred only at high cost plants, which
led to increasing deliveries into LME warehouses and prices were only 5% higher as late as 1985. In
this cycle, currently idled capacity stands at 8.6 million tonnes per year (“tpy”) as of the fourth quarter
of 2009, following restarts in China. Around 5.5 million tpy of capacity are expected to be
permanently mothballed in the medium term, for reasons including the closure of low amperage cells
in China, the inability to secure acceptable power tariffs and substitution by more competitive new
greenfield and brownfield expansions both in China and places such as the Middle East and/or India.

The following table shows a geographic breakdown of aluminium production, capacity and
capacity utilisation for the years 2003-2009:

Production 2003 2004 2005 2006 2007 2008 2009

(’000 tonnes)

China . ......... ... ... ... ... 5,517 6,646 7,812 9,324 12,574 13,695 13,377
North America . ... .............. 5,495 5,110 5,382 5,333 5,642 5,782 4,739
Europe . ......... ... .. ... .. ... 4,416 4,651 4,712 4,543 4,654 4,975 3,908
Latin America. . . .. .............. 2,276 2,357 2,391 2,494 2,556 2,660 2,518
Middle East & Africa ... .......... 2,756 3,196 3,503 3,781 3,843 3,829 4,197
Restof world. . ... ... ... ... ... ... 7,557 7,922 8,169 8,438 8,848 9,190 8,724
World. . .. ... ... ... .. ... ..., 28,017 29,883 31,970 33,913 38,117 40,131 37,462
Capacity 2003 2004 2005 2006 2007 2008 2009®

(’000 tonnes)

China . .......... ... .. ... ... 6,633 8,889 10,286 11,504 13,975 16,672 19,634
North America . . ................ 6,982 6,507 6,734 6,733 6,684 6,756 6,757
Europe. . . . ... ... . . L. 4,538 4,733 4,834 4,902 4,912 5,260 5,319
Latin America. . . .. .............. 2,390 2,388 2,425 2,529 2,604 2,757 2,777
Middle East & Africa .. ........... 3,078 3,525 3,852 4,050 4,196 4,378 4,795
Restof world. ... ... ... ... ..... 7,841 8,217 8,437 8,694 9,035 9,517 9,983
World. . .. ... ... .. ... .. .. ... 31,462 34,258 36,568 38,412 41,405 45,339 49,265
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Utilisation Rate 2003 2004 2005 2006 2007 2008 2009?
China . ...... ... ... .. .. .. ..... 83% 75% 76% 81% 90% 82% 68%
North America . ... .............. 79% 79% 80% 79% 84% 86% 70%
Europe. . . . .. ... .. 97% 98% 97% 93% 95% 95% 73%
Latin America. . . . ... ............ 95% 99% 99% 99% 98% 96% 91%
Middle East & Africa . ............ 90% 91% 91% 93% 92% 87% 88%
Restof world. . .. ............... 96% 96% 97% 97% 98% 97% 87%
World. . .. ....... ... ... ... ....... 89 % 87 % 87 % 88 % 92 % 89 % 76 %
Source: CRU

Notes:

1 Production data for 2009 is based on reported data through to the third quarter of 2009 and on CRU estimates thereafter.
2. Capacity and utilisation rate data for 2009 is based on CRU estimates, in particular for the second half of the year.
Costs

CRU estimates that the average Aluminium Business Costs (as defined in “Presentation of
Certain Cost Information”) for all aluminium smelters rose by 14% from the 2007 levels to reach
US$2,072 per tonne in 2008. However, the average Aluminium Business Costs conceal a large
variation in costs between different smelters, from a minimum of US$1,316 per tonne to a maximum
of US$2,911 per tonne in 2008.

The industry cost structure is expected to fall sharply in 2009 as high cost producers leave the
market and the cost of key inputs falls, notably alumina (which is mainly bought on long term
contracts linked to primary aluminium prices) and power (which is metal-linked in some contracts).
For the first half of 2009, the average Aluminium Business Cost was estimated at US$1,413 per tonne.
However, CRU believes the sharp drop in industry operating costs observed in 2009 is a temporary
correction and expects average industry operating costs to rise over the coming years, with the
expected increase in energy costs an important factor. In 2008, alumina accounted for 38.6% of
average Aluminium Business Costs at aluminium smelters, power for 26.8% and carbon materials
12.4%. In comparison, in 2008, alumina accounted for 37.4% of average Aluminium Business Costs
at UC RUSAL aluminium smelters, power for 19.3% and carbon materials 15.9%. The largest source
of variation between smelters is in their power costs. In that context, producers relying on structurally
low cost hydropower electricity, such as UC RUSAL, should improve their competitive positioning on
that basis compared to other producers.

According to CRU, the Long Run Marginal Cost (“LRMC”) of aluminium, which is the cost of
greenfield smelter construction and operation including a reasonable economic return, was US$1,990
per tonne in 2009. CRU determined the LRMC estimate as the average full economic costs of five
regions or countries that are attractive for smelter investment. These regions/countries are China,
India, Middle East & North Africa, Russia and Southeast Asia. However, greenfield investments are
not restricted to these regions, with Greenland, Africa and South America also being candidates for
new greenfield investment. Canada and the Middle East remain attractive regions for brownfield
investments through expansion to existing hydro and gas powered smelters respectively.
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Prices

An important aspect of aluminium prices is cyclical behaviour. The global aluminium prices are
subject to potentially pronounced price cycles.

The following chart shows aluminium 3-month LME prices from 1981 to 30 November 2009.
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During the early and mid-1980s, aluminium prices were highly volatile; reaching a low of
US$1,032 per tonne in 1982, immediately followed by a high of US$1,477 per tonne in 1983. This
volatility was a result of large swings in demand during the entry into and exit out of the recession
of the early 1980s. To illustrate, the aluminium price decreased by 2.6% during 1982 and such
decrease was followed by an increase of 8.3% in 1983. To a certain extent, production costs,
specifically energy, were also affected by the fallout from the second oil crisis in 1979.

The late 1980s saw the beginning of a period of economic prosperity. Borrowing rates in the US
had increased dramatically, raising interest rates, which in turn increased the value of the dollar
relative to other currencies and caused costs at producers outside of the USA to escalate. Concurrently,
a resurgence in demand for aluminium increased pressure on a supply base that was suffering from a
lack of investment in new aluminium capacity, leading to a market deficit of 2.7 million tonnes, 16%
of the total market, by 1988 and a price of US$2,319 per tonne; more than double the 1985 price of
US$1,058 per tonne.

As the 1990s began, recessionary conditions constrained primary aluminium demand growth. As
this recession was nearing its trough in 1991 the Soviet Union collapsed; causing an increase in
aluminium exports from former Soviet producers with little or no domestic market to sell to (domestic
consumption dropped by 33.4% between 1991 and 1993). These factors combined to suppress demand
growth to just 3.0% between 1989 and 1993. Prices responded to the market imbalances by dropping
from US$1,634 per tonne in 1990 to US$1,161 per tonne by 1993.
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A short-term recovery was seen in 1994 and 1995, a result of a production decrease of 3.1% from
1993 to 1994, and subsequent inventory drawdown as demand grew by 9.0% over the same period. The
peak price of US$1,832 per tonne in 1995 was a result of speculative investment from funds, supported
by agreements to limit shipments of ex-Soviet aluminium to the West. End-users increased inventories
to protect against further price rises, thereby adding further price support.

In 1996, destocking of the inventories built up over the previous two years caused prices to drop
again; falling from US$1,832 per tonne in 1995 to $1,535 per tonne by 1996. A minor recovery was
seen in 1997, to US$1,618 per tonne; however, this was immediately followed by the Asian financial
crisis, which caused a sharp drop in Asian purchasing and had a knock-on effect elsewhere, reducing
prices to US$1,379 per tonne by 1998. By 1998 the bottom of the mini-cycle had been reached and
prices firmed, led by increased consumer demand from Asia and elsewhere, totalling a 12.1% demand
increase by 2000. This rise continued until 2001 when the end of the dot com boom caused a small
US-led recession; and demand decreased by 4.5%.

During the period from 1981 to 2004, the nominal 3-month LME prices averaged US$1,468 per
tonne. However, annual average prices varied from a low of US$1,032 per tonne in 1982 to a high of
US$2,319 per tonne in 1988. In the 1990s, the cycle was less marked, but prices varied from a low
of US$1,161 per tonne in 1993 to a high of US$1,832 per tonne in 1995. Between 1996 and 2004,
annual average prices remained within a relatively narrow band (by historical standards) of US$1,364
to US$1,721 per tonne. The years ended 31 December 2005, 2006 and 2007 have seen the most
substantial increase in aluminium prices since the late 1980s, with an annual average price for the year
ending on 31 December 2007 of US$2,662 per tonne. The beginning of the last major price rise was
in 2003, driven by the emergence of China as a major consumer of aluminium. Chinese demand
increased by 160% between 2003 and 2008. Intensive growth of LME prices continued in the first half
of 2008 with 3-month LME prices reaching the highest point in July (US$3,122 per tonne). In terms
of real prices, that was still below the peaks of 1980 and 1988, when real prices exceeded US$3,500
per tonne. Despite the extraordinary growth in the first half of the year, the LME 3-month price annual
average in 2008 was slightly lower than in 2007: US$2,621 per tonne. The global financial and
economic crisis resulted in aluminium prices falling continuously until the end of 2008 and through
the first quarter of 2009, when the 3-month LME price averaged US$1,396 per tonne. Since then,
aluminium prices have recovered strongly and the 3-month LME price averaged US$1,965 per tonne
in August 2009, before easing back to US$1,867 per tonne in September 2009.

Expectations for the Remainder of 2009 and 2010-2012

CRU believes that the first quarter of 2009 marked the bottom of the industry cycle, in terms of
demand for primary aluminium and prices. Since then, both measures have improved sharply: in the
third quarter of 2009 demand is expected to be 17.5% higher than the first quarter and LME 3-month
prices in the third quarter of 2009 averaged 31.5%, or US$440 per tonne more than in the first quarter
of 2009.

Several factors are expected to impact the sector for the remainder of 2009 and 2010 and the
aluminium prices during the period:

° Demand. In 2010, CRU expects primary aluminium consumption growth of around 9% after
a 9.7% fall in 2009. About 45% of the global growth in demand is expected to be
attributable to China, corresponding to a growth rate in the region of 10%. Similarly, all
other geographical areas are expected to record strong growth levels: 8% in North America
and around 5% in Western Europe, as confidence returns in the mature markets and around
10% in India and Southeast Asia. Demand in South America is expected to grow by around
8% in 2010.
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° Supply. It is still unknown whether there will be new smelter capacity coming onstream or
being restarted in 2010, but CRU expects total production to grow less than demand,
thereby reducing the surplus in the market. Factors affecting the variations in available
supply include (i) the possible restart of some of the mothballed facilities and the level of
facilities expected to be permanently mothballed (the latter estimated by CRU at 2.9 million
tpy in 2010), (ii) the ramp-up of greenfield and brownfield projects, especially in the
Middle-East and in India and (iii) possible production cuts from high cost operations,
especially as a result of higher energy prices.

° Trading. Another key driver would be the impact of positive investor sentiment from funds
and the impact of traders locking-in metal prices in financing deals, thereby mitigating high
LME stock levels.

° The economic downturn resulted in a considerable accumulation of inventory, as the
industry closures and cutbacks were insufficient to balance the abrupt drop in primary
demand. Total reported stocks, comprising LME and Nymex stocks, producer stocks
reported to the TAI and stocks in Japanese ports totalled 6.0 million tonnes at the end
of the third quarter of 2009. CRU estimates that there were 3.4 million tonnes of
unreported stocks at the same time, bringing total world stocks to 9.4 million tonnes,
the equivalent of 99 days of consumption, compared with 71 days of consumption at
the end of 2008 and 35 days of consumption at the end of 2007.

o CRU expects the level of reported stocks to increase slightly in 2010-11 and to peak
at 6.9 million tonnes in 2012. As the first wave of new supply from greenfield smelters
is absorbed by rising demand, stocks are expected to start to fall back; CRU expects
6.5 million tonnes in reported stocks at the end of 2014, and steeper reductions in
unreported stocks.

o While inventories will put some downward pressure on the LME aluminium price over
the next two years, CRU believes that the impact should be mitigated considerably by
the volumes tied up in stock financing deals. Stock financing has been profitable for
most of 2009 because of the shape of the LME forward curve, low interest rates and
the discounts on warehouse rents. An unreported (but estimated by CRU to be
significant) proportion of the 4.6 million tonnes in LME warehouses at the end of
November 2009 is involved in such transactions, meaning that the balance available
immediately to the aluminium industry is much less than the full volume of current
stock. This has been evident in the fourth quarter of 2009: despite record inventories,
the 3-month LME price increased from US$1,914 per tonne in October to US$1,982
per tonne in November, and reached US$2,164 per tonne on 7 December 2009. Spot
metal premiums, which reflect the availability of physical material, are estimated by
CRU at US$135 per tonne in Japan at mid-December 2009, compared to an annual
average of US$69 per tonne in 2007 and US$80 per tonne in 2008.

° In the medium term, there are also changing patterns of supply and demand which
CRU believes imply a requirement for higher stock levels: a large proportion of
aluminium consumption in China and other emerging economies, where distribution
networks and supply chain processes are not yet fully optimised; and European and
North American smelter closures, meaning that metal consumers need to import
material from other regions, the distance between supplier and consumer is greater
and therefore more stocks are required near the consumer to compensate for the longer
supply chain.

Competing Producers

With 11.3 million tonnes of alumina production in 2008 (on an attributable basis), the Company
had a 13% share of global production of alumina according to CRU estimates.
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With 4.4 million tonnes of primary aluminium production in 2008 (on an attributable basis), CRU
estimates that the Company had a 11% share of global production of aluminium.

The Group’s principal competitors are other major international aluminium producers, including
Alcoa, Rio Tinto Alcan, Chalco, Norsk Hydro, Hindalco and BHP Billiton. Rankings of alumina and
aluminium production for 2008 by major company are shown below. These are on the basis of equity
share, rather than by control'. On this basis, in 2008 UC RUSAL is estimated to have been the largest
producer of both aluminium and alumina. The Company is moderately long in alumina.

CRU estimates of alumina production by equity share, 2008 (million tonnes)

Share of total

Production Rank production
UCRUSAL . ... ... 11.3 1 13%
Chalco . ...... ... .. .. .. 10.3 2 12%
Alcoa . ... ... 9.5 3 11%
Rio Tinto Alcan . . . ................... 7.6 4 9%
Alumina Ltd . ... ...... ... ... ... .... 5.8 5 7%
BHP Billiton . .. ..................... 4.5 6 5%
Vale . .. .. .. 2.9 7 3%
Weiqiao. . ... ... 2.5 8 3%
Chiping Xinfa . .. ......... .. ... ... ... 2.5 9 3%
Hydro Aluminium. . . .................. 2.3 10 3%

Source: CRU
CRU estimates of primary aluminium production, by equity share, 2008 (million tonnes)

Share of total

Production Rank production
UCRUSAL . ... .. . 4.42 1 12%
Rio Tinto Alcan . . .. ... ............... 4.06 2 10%
Alcoa . ... .. 3.99 3 10%
Chalco .. ..... ... ... . .. 2.64 4 7%
Hydro. ... ... .. . ... . . 1.68 5 4%
BHP Billiton . .. ........ ... ....... ... 1.24 6 3%
Dubal . ... ... ... . 0.90 7 2%
Aluminium Bahrain. . ... ... ... ......... 0.87 8 2%
Century . . . ..ottt e 0.80 9 2%
China Power Inv. Corp. . . .. ............. 0.75 10 2%

Source: CRU

Primary aluminium and alumina are both “commodity” products, being largely homogenous and
readily tradable. In the case of primary aluminium, producers receive the same benchmark price
(determined on the London Metals Exchange, and in the case of China, the Shanghai Futures
Exchange), subject to premiums for location and precise purity, alloy and shape. Alumina is not traded
on an exchange, but the market for spot or formula-based contracts is reasonably transparent and is
well-reported by industry analysts.

(D AWAC (estimated 2008 production of 14.4 million tonnes of alumina) is a 60:40 joint venture between Alcoa and Alumina
Ltd, although CRU reports that Alcoa is usually regarded as having 100% control over the business.
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In a commodity industry, competition is principally on the basis of costs. The premiums available
for service or quality (assuming a minimum acceptable level) are modest in comparison. The main
source of competitive advantage in primary aluminium is sustainably low cost electricity. The main
sources of competitive advantage in alumina are access to bauxite with a low delivered cost, and low
cost energy.

Major barriers to entry into the aluminium business include the substantial capital expenditures
and time required to construct aluminium smelters and alumina refineries (including the time for
feasibility analysis and financing). A second major barrier is the need to secure access to sustainably
low-cost energy supplies and raw materials.

The Group’s low electricity, labour and other costs resulted in Aluminium Business Costs of
US$1,832 per tonne in 2008, compared with an industry average of US$2,072 per tonne, according to
CRU. This ranked the Group in the second quartile of the aluminium industry cost curve, according
to CRU. At the same time, smelters representing approximately 65% of the Group’s output (primarily
the Group’s major Siberian smelters) were in the first quartile on the industry cost curve in 2008,
according to CRU, with small-scale smelters dispersed along the cost curve.

As for all aluminium producers, electricity is a significant part of the Group’s cash costs of
production. The Group’s aluminium smelters benefit from access to low-cost and clean electricity. In
2008, approximately 80% of the Group’s aluminium was produced by its Siberian smelters, which rely
on low-cost hydro generation as their principal source of electricity. In 2008, the production-weighted
average price paid by the Group’s smelters for electricity was US$0.0192/kWh in Siberia,
US$0.0355/kWh in the Urals region and US$0.0473/kWh in the European region of Russia (excluding
the Urals region), as compared to a weighted average price of US$0.0376/kWh paid by the world’s
aluminium producers, according to CRU.

Longer-term Outlook

There are a number of structural developments that are expected to shape the aluminium industry
in the longer term, and can be considered as longer term opportunities to an incumbent producer.

Availability of low-cost energy

A step increase in future power costs and/or carbon taxes is a possibility. Smelters and refineries
face competition for power sources and/or environmental regulation, including carbon emissions
abatement policies. Since the start of the EU Greenhouse Gas Emission Trading Scheme in 2005, other
countries have discussed the implementation of similar schemes. The impact of a wider roll-out in
carbon emissions regulation will be to increase the cost base in certain countries. How much of a
structural upward shift it causes will depend on the extent to which it is applied to the likely regions
for new smelting capacity, such as the Middle East, North Africa and Russia. However, even if these
regions avoid carbon taxes or limits, there is expected to be an increased demand for new capacity to
replace capacity that becomes uneconomic in locations such as Europe, benefiting companies with
access to growth opportunities in locations with sustainable low cost energy in stranded markets.

Opportunities to exploit energy resources in some regions may not be as abundant as in the recent
past. For example, policy in the Middle East has been to invest in energy-intensive industries and in
due course, to invest downstream in semis production in order to create regional clusters of
manufacturing strength. Beyond a five-year horizon, it is unclear whether the main gas producing
countries of Qatar, Iran and Abu Dhabi will continue to invest in aluminium smelters to diversify their
industrial base. The alternatives include selling LNG at what are likely to be higher prices, or
investing in other energy-intensive metals and chemicals.
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Continued strong rates of industrialisation and urbanisation may place further strain on China’s
energy resources, creating import opportunities for non-Chinese suppliers. Higher energy prices would
affect domestic smelters directly (through power costs) and indirectly (through the cost of raw
materials such as domestically produced alumina and carbon materials, as well as freight costs),
making them less competitive against imports. Moreover the government is likely to resume its policy
of containing aluminium industry development during the long term.

Demand

Growth in China has dominated the industry over the past decade, and the country still offers
enormous potential for further aluminium demand growth. Other countries, and especially India, also
offer a particularly strong growth potential. India constitutes a major opportunity for the aluminium
industry, fuelled by an increasing number of inhabitants expected to live in urban conditions (rising
from a current 286 million to 575 million by 2030, according to the UN Development Programme).

Higher energy prices and more stringent regulation on carbon emissions also encourage
light-weighting in the automotive sector, which may present attractive opportunities for substitution
from steel to aluminium. The substitution trend is already well-established: according to the
Aluminum Association, the average aluminium content of vehicles in North America in 2009 is
estimated at 148 kilograms (“kg”), up 20% compared to the average content of 123 kg in 2002.
Average aluminium content has increased by 25% in the EU over the same period.

However, structurally high energy prices can pose some downside risks. If energy prices increase
so much as to result in “demand destruction” in the wider economy, that will affect long term growth
rates for aluminium consumption. Some input prices (for example carbon products and raw material
freight) are highly exposed to energy prices.

More generally, advances in competing materials to aluminium, such as plastics and composites,
could result in greater substitution away from aluminium than forecast in the long term: for example,
if technological advances permitted the widespread use of composites in the automotive and aerospace
industries.

Bauxite resources

A lack of available bauxite to Chinese refineries could act as the most severe constraint on the
Chinese alumina sector. There is huge uncertainty surrounding the long-term sustainability of bauxite
supplies from Indonesia, including the possibility that the Indonesian government may stop bauxite
exports in order to foster a domestic aluminium industry. Similarly, there are concerns about the
longevity of domestic bauxite supplies. Unless major new Chinese resources are discovered, the
availability and cost of bauxite will increasingly present a hurdle to entry for new participants and
restrict the potential opportunities for expansions at existing operations. This is likely to exert upward
structural pressure on the long run price of alumina and therefore aluminium.

Beyond China, a general decline in bauxite grades is also a possibility. As existing operations
reach the end of their mine life, they are generally being replaced by deposits that previously had been
considered unattractive to mine owing to higher costs. This is due to the fact that they contain lower
grade material and/or are located in less accessible regions.

Technology

In smelting, continual improvements to increase the amperage of cells will improve metal output
productivity and reduce operating costs. It is believed that the introduction of inert anode technology
could reduce the long run marginal cost by as much as 10-30%. However, there are still many material,
operational, design, fabrication, metal purity, energy savings, and productivity issues that need to be
fully resolved before inert anodes can reach full commercialisation.
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A potential downside risk to long term primary aluminium prices arises if Chinese producers
increase the export of their technology to countries that would provide them with access to cheaper
power, for example Indonesia, Iran, Saudi Arabia and parts of Africa. The combination of low cost
energy and low cost Chinese technology and construction techniques could reduce the long run
marginal cost for primary aluminium.

REPORTS COMMISSIONED FROM CRU

The Company commissioned CRU, an independent business analysis and consultancy group
focused on the mining, metals, power, cables, fertiliser and chemicals sectors to provide an
independent assessment of the aluminium and alumina market and such report has been used for the
preparation of this section titled “Industry and Market Overview”.

The parameters and assumptions of CRU’s reports reflect its understanding of the prevailing
international aluminium markets at the time of preparation of the reports. The historical market data
are generated through the analysis of relevant data such as production, trade and consumption that are
prepared by various governmental and industry associations such as the Aluminum Association (which
serves the United States and Canada) and the European Aluminum Association. For some countries,
published data may not be available or up-to-date, in which case it is necessary to make estimates
based on regular contact (e.g., via telephone interviews and in-person meetings) with industry
participants such as producers, consumers and traders, as well as secondary sources such as conference
presentations and news articles. Market forecasts are driven by CRU’s own in-depth, macro-economic
platforms that present CRU’s view of the key demand drivers such as gross domestic product and
industrial production on a country-by-country and key sector basis. CRU then seeks views from its
industry contacts on factors such as intensity of use in key end-use sectors and inventory changes, and
combines these with its macro-economic outlook and long experience of the shape of cycles in the
industry to come up with a forecast. The terms of engagement in respect of the report prepared by CRU
are primarily standard terms including consulting fees, payment method, timing of completion of the
report and confidentiality terms. The consulting fees, amounting in the aggregate to not more than
US$98 thousand, were paid by the Company. Such fees were determined under normal commercial
terms after arms’ length negotiations.
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History and Development

UC RUSAL traces its history to the early 1990s when Mr. Deripaska, the Company’s CEO and
the beneficial owner of En+, a Controlling Shareholder of the Company, started his business as a
commodities agent and broker at the Moscow Trade Stock Exchange (Moskovskaya Tovarnaya Birzha
(MTB)) and then at the Russian Commodities and Raw Materials Exchange (Rossiyskaya
Tovarno-Syryevaya Birzha (RTSB)), dealing in a wide range of commodities, including aluminium.
His work included trading with major Russian aluminium smelters.

Between 1991 and 1994, companies set up by Mr. Deripaska started investing trading profits in
the then substantially undervalued shares of Sayanogorsk aluminum smelter (“SAZ”), one of the
newest and most modern aluminium plants built in Soviet times (1980-1985) with an annual capacity
of around 220,000 tonnes per year. SAZ was privatized in 1992 and its shares were sold to potential
investors through tenders and auctions. A secondary market in SAZ shares also began to develop. At
this time a group called Transworld Group (“TWG”) was a significant player in the aluminum business
in Russia. In the summer of 1994, TWG also started buying shares of SAZ, and by the fall of 1994
both the companies controlled by Mr. Deripaska and TWG had enough shares to elect Mr. Deripaska
as the General Director of SAZ. In addition, TWG and the companies controlled by Mr. Deripaska
began extensive trading operations with SAZ through a 50/50 joint venture. While the joint venture
came to an end in early 1998, the companies controlled by Mr. Deripaska increased their shareholdings
in SAZ to a controlling stake through additional acquisitions of shares.

Since then, gradual strategic acquisitions and growth projects have led to the creation of the
world’s largest aluminium producer, based on production in 2008, and one of the largest alumina
producers, based on production in 2008:

° In 1997, as part of a general restructuring of the companies controlled by Mr. Deripaska,
Sibirsky Aluminium was established to manage aluminium and alumina assets acquired by
companies related to Mr. Deripaska. By 2000, Sibirsky Aluminium managed, among other
aluminium-related assets, majority interests in the Sayanogorsk aluminium smelter, the
Sayana foil mill and a fabricating plant in Samara, Russia, and a minority interest in the
Nikolaev alumina refinery in Ukraine.

o In 2000, Sibirsky Aluminium and Millhouse Capital agreed to manage jointly the
aluminium and alumina assets they controlled. At that time, Millhouse Capital managed
majority interests in the Bratsk aluminium smelter, the Krasnoyarsk aluminium smelter and
the Achinsk alumina refinery in Russia.

° By 2002, Sibirsky Aluminium and Millhouse Capital were managing controlling stakes in
the Armenal foil mill in Armenia and the Belaya Kalitva metallurgical plant and
Novokuznetsk aluminium smelter in Russia, and also took under management the Friguia
bauxite and alumina complex and Bauxite of Kindia Company in Guinea.

° In 2003, companies related to Mr. Deripaska increased their stake in those companies under
common management to 75% by acquiring half of the interest managed by Millhouse
Capital. Later in that year, those companies under common management were restructured
under a British Virgin Islands holding company, Rusal Holding Limited (referred to as
RUSAL in this prospectus), which was subsequently renamed Rusal Limited and
redomiciled in Jersey. In Ukraine, RUSAL increased its share in the Nikolaev alumina
refinery to 98%.

° In 2004, the consolidation of RUSAL’s ownership by companies related to Mr. Deripaska
was completed with the acquisition of the remaining 25% equity interest in RUSAL
managed by Millhouse Capital. At this time, RUSAL made the strategic decision to focus
on the upstream business and began disposing of its downstream assets, including the sale
of its fabricating division to Alcoa Inc. in January 2005. This divestiture process was
largely completed in 2006 with the distribution of certain aluminium construction plants
and other non-core assets to companies controlled by RUSAL’s beneficial owner.
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From 2004 to 2006, RUSAL acquired several strategically important assets. In 2004,
RUSAL acquired a 90% interest in the Boxitogorsk alumina refinery in Russia and
increased its holding in the Nikolaev alumina refinery to 100%. In 2005, RUSAL bought
a 50% stake in the Komi alumina project from SUAL and became its partner in the project,
which involved the construction of an integrated bauxite and alumina complex in Russia’s
Komi Republic. In the same year, RUSAL completed the acquisition of a 20% equity
interest in one of the world’s largest alumina refineries in terms of production capacity,
Queensland Alumina Limited, located in Queensland, Australia. RUSAL’s joint venture
partner in Queensland Alumina Limited is Rio Tinto.

In 2005, RUSAL purchased assets of a cathode plant in Lingshi County of Shanxi Province,
China. In 2006, RUSAL acquired assets of the Aroaima Mining Company in Guyana,
acquired the remaining equity interest in the Friguia bauxite and alumina complex in
Guinea, completed an extensive retrofit of the Armenal foil mill and commissioned the
Khakas aluminium smelter in Russia — one of the most advanced aluminium production
facilities in the world. RUSAL also acquired a 56.16% equity interest in the Italian alumina
refinery, Eurallumina. In May 2006, RUSAL and RusHydro signed a co-operation
agreement for the construction of the Boguchanskaya hydropower plant (HPP) and the
Boguchansky aluminium smelter. RUSAL increased ownership in the Bratsk, Krasnoyarsk,
Sayanogorsk and Novokuznetsk aluminium smelters to 100% through buyouts of the
residual minority interests in November 2006, 100% ownership of the Achinsk and
Boksitogorsk alumina refineries and the Russian National Aluminium and Magnesium
Institute (“VAMI”) through squeeze-out of the residual minority interests in November
2006 and a 100% ownership interest of Sayanal through squeeze-out of the minority interest
in June 2007.

In December 2006, RUSAL acquired through a privatisation process a 77.5% equity interest
in the Aluminium Smelter Company of Nigeria (ALSCON). The Group acquired a further
7.5% equity interest in ALSCON from MAN Ferrostaal AG in January 2008.

In late March 2007, RUSAL completed the acquisition of SUAL and the Glencore
Businesses and the three businesses were all combined under UC RUSAL. See “Financial
Information — Management’s Discussion and Analysis of Financial Condition and Results
of Operations — The Acquisition of SUAL and the Glencore Businesses”. This acquisition
expanded RUSAL’s asset base to include the Irkutsk, Urals, Kandalaksha, Bogoslovsk,
Nadvoitsy, Pikalyovo, Volgograd and Volkhov aluminium smelters in Russia, the
Zaporozhye aluminium complex in Ukraine, the Pikalyovo alumina refinery in Russia, the
North Urals bauxite mines in Russia and the Urals foil mill in Russia, all part of SUAL; and
the Aughinish refinery in Ireland, a 93% equity interest in the Windalco refineries and
bauxite mines and a 65% equity interest in the Alpart refinery and bauxite mine, all in
Jamaica, and the remaining 43.84% equity interest in the Eurallumina alumina refinery in
Italy, as well as the Kubikenborg aluminium smelter in Sweden, all comprising the
Glencore Businesses. This transaction completed the fifteen-year process of consolidating
the Russian aluminium industry, and created the world’s largest aluminium producer (based
on production in 2008).

In November 2007, the Group signed a cooperation agreement with Samruk-Energo, a
subsidiary of Samruk-Kazyna, on the creation of a 50/50 joint venture in respect of the
operation of the LLP Bogatyr Komir, the largest coal mining company in Kazakhstan, with
an annual production of approximately 40 million tonnes of coal.

In April 2008, the Group completed the acquisition from Onexim of a 25% plus one share
equity interest in Norilsk Nickel, the world’s largest nickel and palladium producer (based
on production in 2008, according to CRU). The acquisition allowed the Group to diversify
its asset base. The consideration for the shares in Norilsk Nickel was partially paid in cash
and partially in shares. As a result, Onexim acquired a 14% equity interest in the Company.
See “Substantial Shareholders”. Following the acquisition of the equity interest in Norilsk
Nickel, the Company is entitled to representation by four out of a total of 13 directors on
the board of directors of Norilsk Nickel. The Company does not, however, have operational
or management control over Norilsk Nickel. In addition, the Group nominates the First
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Deputy General Director responsible for the operational matters of Norilsk Nickel. See also
“Risk Factors — Risks related to the Group and its Business — The Group does not have
operational or management control over Norilsk Nickel and other material joint ventures”.
For information relating to Norilsk Nickel, see “Business — Norilsk Nickel and Material
Joint Ventures”. In April 2008, the Company also acquired assets of another cathode plant
in Taigu County of Shanxi Province, China, which have been integrated into the existing
cathode plant in Lingshi County of Shanxi Province, China.

The Group has historically adopted the policy of fully integrating assets it acquires and controls
under centralised operational and management control. The Group has achieved increased production
and efficiency in most of its acquired facilities through so-called production “creep” (improvements
achieved through targeted improvements to key processes), as well as by undertaking key
modernisation and expansion projects. The Directors believe that this history of acquisitions and
expansion in Russia and other challenging markets and its cost cutting initiatives developed in
response to the recent aluminium and financial market collapse uniquely position the Group to recover
strongly from the crisis and strengthen its position.

The consolidation of the Group’s assets involved a number of hostile transactions. Civil actions
were brought in various jurisdictions by individuals and legal entities in relation to the acquisitions
of interests in certain Russian assets, including the Sayanogorsk, Krasnoyarsk and Novokuznetsk
aluminium smelters, and contracts to which such assets and smelters were parties, including with
respect to the repudiation of such contracts. The claims included allegations, in some instances, of
improper manipulation of the Russian court system, fraud, corruption and violence. In each case, the
proceedings have been terminated, either by final judgment/award or settlement agreement and
release. In no such case did any such final judgment/award or settlement agreement hold, conclude or
otherwise acknowledge that any of such allegations had been proven or were true. Moreover, no
criminal charges have been brought against any UC RUSAL or Group directors, officers, employees,
shareholders or individual beneficial owners in connection with any of these matters. In addition, there
is ongoing litigation relating to acquisitions through privatisations in Ukraine (see “Business —
Litigation — ZAIK”), the Republic of Guinea (see “Business — Litigation — Republic of Guinea”)
and Nigeria (see “Business — Litigation — BFIG”). For a description of a commercial dispute brought
by Mr. Cherney against Mr. Deripaska relating to an alleged contract said to have been made around
the time of the combination of the aluminium businesses managed by Sibirsky Aluminium (in which
businesses Mr. Cherney claims to have held an ownership interest) and those of Millhouse Capital, see
“Substantial Shareholders — Litigation Involving Certain Beneficial Owners — Litigation Involving
Mr. Deripaska” and “Risk Factors — Risks relating to the Group and its Business — A certain claim
against the beneficial owner of En+ could have a material adverse effect on the Company and/or the
trading price of its Shares”. Mr. Cherney’s claims regarding the early history of the Group and the
nature of his ownership interest in the aluminium businesses managed by Sibirsky Aluminium are set
out in the extracts from the 3 July 2008 decision on the jurisdiction of English courts over this matter
included in Appendix X to this prospectus. Save as disclosed in this prospectus, during the three years
ended 31 December 2008, the six months ended 30 June 2009 and the period from 1 July 2009 to the
date of this prospectus, there were no proceedings brought against the Group or settled by the Group
relating to or involving allegations of fraud, corruption or perversion of justice.

Shareholding and Corporate Structure

The Group operates and/or owns 16 aluminium smelters located in Russia, Ukraine, Sweden and
Nigeria. Three of the Group’s smelters each produce over 500 thousand tonnes of primary aluminium
per annum. Two of these, the Bratsk aluminium smelter and the Krasnoyarsk aluminium smelter in
Siberia, are the largest aluminium smelters in the world, based on production, and each produces close
to one million tonnes of primary aluminium per annum. The Group operates and/or owns 13 alumina
refineries, located in Russia, Ireland, Jamaica, Ukraine, Italy and Guinea, with an additional joint
venture project in Australia, eight bauxite mining complexes, located in Russia, Jamaica, Guinea and
Guyana, one nepheline syenite mine in Russia, one fluorite mine in Russia, two coal mines in
Kazakhstan and two quartzite mines in Russia and Ukraine. In addition, the Group also operates and/or
owns three powder metallurgy plants in Russia, three silicon smelters in Russia and Ukraine, three
secondary aluminium plants in Russia, three aluminium foil mills in Armenia and Russia, two cryolite
plants in Russia and one cathode plant in China.
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Shareholding structure

The following chart illustrates the Group’s shareholding structure as of the date of this

prospectus:
EN+ Group Limited SUAL Partners Limited Amokenga Holdings Limited Onexim Holdings Limited
(incorporated in Jersey) (incorporated in Bahamas) (incorporated in Bermuda) (incorporated in Cyprus)
(Note 1) (Note 1) (Note 1) (Note 1)
53.35% 17.78% 9.70% 19.16%

United Company RUSAL Limited

The following chart sets out the shareholding structure of the Group immediately following

completion of the Global Offering, assuming the Over-allotment Option is not exercised.

L. SUAL Partners Amokenga Holdings Onexim Holdings Public:
EN+ Group Limited L. . . .
. . Limited Limited Limited Vnesheconombank Public:
(incorporated in . . . R R R
(incorporated in (incorporated in (incorporated in (a state owned financial Other

Jersey)

(Notes 1 and 2) Bahamas) Bermuda) Cyprus) institution in Russia) (Note 1 and 3)
es 1 an,
(Note 1) (Note 1) (Note 1) (Note 1)
47.59% 15.86% 8.65% 17.09% 3.15% 7.49%

M 10.81%

United Company RUSAL Limited

Notes:

D

2)

3)

Please refer to the “History and Business Development” section for changes in the shareholding structure of United
Company RUSAL Limited since 26 October 2006, when it was incorporated. For details of the existing substantial
shareholders, please refer to the section headed “Substantial Shareholders”. The shareholding percentages shown here are
with the underlying assumptions that (a) there have been no changes to the interests of the existing shareholders in the
Company, (b) there have been no equity conversions of any kind other than conversion of deferred consideration owed
to Onexim in accordance with the restructuring arrangements and (c) no bonus Shares have been issued to the
management of the Company (see “Directors and Senior Management — Future Compensation of Directors and Senior
Management”). The warrants issued by the Company to its international restructuring lenders entitling them to 1% of the
Company’s fully diluted share capital as at the date of effectiveness of the override agreement may be settled in cash.
If any such lenders elect not to exercise this cash settlement option, the warrants will be automatically converted into
Shares on the date of the Global Offering, subject to lock-up arrangements. See “Financial Information — Management’s
Discussion and Analysis of Financial Condition and Results of Operations — Liquidity and Capital Resources — Debt
Restructuring — Terms of International Debt Restructuring — Warrants”. International lenders holding fee warrants
representing 0.73% of the Company’s share capital have exercised their cash settlement option and accordingly,
immediately following completion of the Global Offering, assuming the Over-allotment Option is not exercised and no
bonus Shares have been issued to management of the Company, the public would hold 10.81% of the issued share capital
of the Company, of which VEB would hold 3.15% and the international lenders would hold 0.17%. The 3.15% interest
of VEB in the issued share capital of the Company after completion of the Global Offering, assuming the Over-allotment
Option is not exercised and no bonus Shares have been issued to management of the Company, will be considered to form
part of the public float of the Company. During the override period, under the terms of the international override
agreement, the Company may be obliged to issue equity compensation warrants to its international lenders representing
equity in specified percentages, totaling up to 4.25%, of the fully diluted share capital of the Company as at the relevant
warrant issue date.

For information about a claim that could affect the size of En+’s interest in the Company, see “Risk Factors — Risks
relating to the Group and its Business — A certain claim against the beneficial owner of En+ could have a material
adverse effect on the Company and/or the trading price of its Shares”, “Substantial Shareholders — Litigation Involving
Certain Beneficial Owners — Litigation Involving Mr. Deripaska” and Appendix X to this prospectus.

Includes shares to be sold in the form of GDSs in the International Placing. The GDSs are to be issued by The Bank of
New York Mellon, as depositary, pursuant to a deposit agreement to be entered into between the Company and the
Depositary. Each GDS will represent 20 Shares. Pursuant to the Deposit Agreement, the Shares represented by the GDSs
will be held with the Custodian, for the benefit of the Depositary. The Custodian will be the registered holder of such
Shares in the share register of the Company. The number of GDSs to be sold in the International Placing will be
determined by the Joint Global Coordinators following pricing of the Global Offering.
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Notes

)]

2)
3)
4)
5)
6)
7
8)
9)
10)
11)

12)
13)

14)
15)
16)
17)
18)
19)
20)
21)
22)
23)
24)
25)
26)

27)
28)

29)
30)
31)

32)

%)
)
=

34)
35)

36)
37)

38)

The subsidiaries and associated companies of United Company
RUSAL Limited as shown in the structure chart here include
the subsidiaries which principally affected the results, assets
and liabilities of the Group as set out on in Note 36 to the UC
RUSAL Accountants’ Report and the associated companies
which principally affected the results of the Group as set out
Note 19 to the UC RUSAL Accountants’ Report. Please also
note that not all wholly owned intermediate holding companies
are shown in the chart and there are approximately 500
subsidiaries in total in the Group

0OJSC MMC Norilsk Nickel was incorporated in Russia on 4
July 1997

Emergofin BV was incorporated in the Netherlands on 28
February 2000

CJSC Rusal Armenal was incorporated in Armenia on 17 May
2000

OJSC Russian Aluminium was incorporated in Russia on 25
December 2000

OJSC RUSAL Krasnoyarsk was incorporated in Russia on 16
November 1992

OJSC RUSAL Bratsk was incorporated in Russia on 26
November 1992

0OJSC RUSAL Sayanogorsk was incorporated in Russia on 29
July 1999

OJSC RUSAL Novokuznetsk was incorporated in Russia on 26
June 1996

OJSC RUSAL SAYANAL was incorporated in Russia on 29
December 2001

CJSC Alucom-Taishet was incorporated in Russia on 18
September 2000

OJSC SUAL was incorporated in Russia on 26 September 1996
LLC RUSAL Resal was incorporated in Russia on 15 November
1994

SUAL-PM LLC was incorporated in Russia on 20 October 1998
CJSC Kremniy was incorporated in Russia on 3 August 1998
LLC Khakas Aluminium Smelter was incorporated in Russia on
23 July 2003

Kubikenborg Aluminium AB was incorporated in Sweden on 26
January 1934

SUAL-Kremniy-Ural LLC was incorporated in Russia on 1
March 1999

RUS-Engineering Ltd was incorporated in Russia on 18 August
2005

Aughinish Alumina Ltd was incorporated in Ireland on 22
September 1977

Compagnie Des Bauxites De Kindia S.A. was incorporated in
Guinea on 29 November 2000

Guinea Investing Company Limited was incorporated in the
BVI on 16 July 1999

CJSC Komi Aluminium was incorporated in Russia on 13
February 2003

OJSC Boksit Timana was incorporated in Russia on 29
December 1992

OJSC RUSAL Achinsk was incorporated in Russia on 20 April
1994

OJSC RUSAL Boxitogorsk Alumina was incorporated in Russia
on 27 October 1992

Eurallumina SpA was incorporated in Italy on 21 March 2002
Alumina & Bauxite Company Limited was incorporated in the
BVI on 3 March 2004

Queensland Alumina Limited was incorporated in Australia on
28 October 1963

Investments and Management Ltd was incorporated in Russia
on 6 December 2002

Rusal Global Management B.V. was incorporated in the
Netherlands on 8 March 2001

Rusal America Corporation was incorporated in the USA on 29
March 1999

RS International GmbH was incorporated in Switzerland on 22
May 2007

RTI Limited was incorporated in Jersey on 27 October 2006

Rusal Marketing GmbH was incorporated in Switzerland on 22
May 2007

UC RUSAL Alumina Jamaica II Limited was incorporated in
Jamaica on 16 May 2004

LLC RUSAL Nikolaev Alumina Refinery was incorporated in
Ukraine on 16 September 2004

United Company RUSAL Limited was incorporated in Jersey
on 26 October 2006
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39)

40)

41)

42)

43)
44)

45)
46)

47)

48)

49)

50)

51)
52)

53)

54)
55)

56)

57)

58)

59)

60)

61)

62)

63)
64)

65)

66)

67)

68)

69)

70)

71)

72)

0OJSC Zaporozhye Aluminium Combine was incorporated in
Ukraine on 30 September 1994

United Company Rusal Alumina Limited was incorporated in
Cyprus on 22 April 2004

OJSC United Company RUSAL Trading House
incorporated in Russia on 15 March 2000

was

Aluminium Silicon Marketing GmbH was incorporated in
Switzerland on 20 November 2000

OJSC SUBR was incorporated in Russia on 24 October 1996

SUAL International Ltd. was incorporated in Bahamas on 20
September 2002

Urals-Foil OJSC was incorporated in Russia on 31 March 2003

Aluminium Smelter Company of Nigeria Plc. was incorporated
in Nigeria on 24 November 1989

Aluminum Group Ltd. was incorporated in BVI on 4 March
2004

United Company RUSAL Aluminium Ltd was incorporated in
Cyprus on 29 October 2004

CJSC Boguchansk Aluminium Smelter was incorporated in
Russia on 26 July 2006

RUSAL Limited was incorporated in BVI on 7 May 2003 and
re-registered in Jersey on 23 May 2005

Belis LLC was incorporated in Russia on 8 August 1999

JSC Tsvetmetobrabotka was incorporated in Russia on 28 June
2002

United Company RUSAL Energy Limited was incorporated in
Cyprus on 18 March 2005

Boges Limited was incorporated in Cyprus on 26 October 2006

Boguchanskaya hydroelectric power station was incorporated
in Russia on 19 June 1996

United Company RUSAL Marketing and Management Limited
was incorporated in Cyprus on 3 July 2006

Alumina Partners of Jamaica (“Alpart”) was incorporated in
Jamaica on 15 February 2006

Bauxite Company of Guyana Inc. was incorporated in Guyana
on 22 November 2004

Komy Aluminium Cyprus Limited was incorporated in Cyprus
on 13 September 2005

SUAL Komi B.V. was incorporated in the Netherlands on 12
February 2003

Timan Engineering LLC was incorporated in Russia on 19
October 2005

Russky Aluminy Ltd. was incorporated in USA on 28 July 2000
and re-registered in BVI on 11 September 2006

Friguia S.A. was incorporated in Guinea on 02 August 2005

West Indies Alumina Company (“Windalco”) was incorporated
in Jamaica on 1 June 2001

RUSAL Sayana Foil LLC (Dmitrov) was incorporated in Russia
on 5 January 2001

United Company RUSAL Raw Materials
incorporated in Cyprus on 30 August 2004

Limited was

OJSC Polevskoy Cryolite Plant was incorporated in Russia on
13 January 1993

OJSC South Urals Cryolite Plant was incorporated in Russia on
19 February 1993

RUSAL Shanxi Cathode Co., Ltd was incorporated in China on
22 September 2005

Miradore Enterprises Limited was incorporated in Cyprus on 23
September 2004

Forum Muider B.V. was incorporated in the Netherlands on 25
October 1991

Bogatyr Komir, Limited Liability Partnership was incorporated
in Kazakhstan on 24 March 1997

UC RUSAL Investment Management was incorporated in
Russia on 22 December 2008
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OVERVIEW

The Group is the world’s largest producer of aluminium, producing 4.4 million tonnes and 2.0
million tonnes in 2008 and the first half of 2009, respectively, and accounting for approximately 12%
and 11% of global output in those periods, according to CRU. The Group’s business is focused on the
upstream segment of the industry — the production and sale of primary aluminium (including alloys
and value-added products, such as aluminium sheet ingot and aluminium billet). Within its upstream
business, the Group is vertically integrated to a high degree, having secured supplies of bauxite and
having the capacity to produce alumina in excess of its current requirements. The Group’s own bauxite
production was sufficient to cover approximately 71% and 78% of its alumina production in 2008 and
the first six months of 2009, respectively, with additional bauxite being purchased under medium- and
long-term contracts to cover the Group’s alumina-long position. The Group is the world’s largest
producer of alumina, producing approximately 11.3 million tonnes and 3.7 million tonnes in 2008 and
the first half of 2009, respectively and accounting for 13% and 10% of global output in those periods,
according to CRU. To produce 4.4 million tonnes and 2.0 million tonnes of aluminium in 2008 and
the first half of 2009, respectively, the Group required approximately 8.6 million tonnes and 3.4
million tonnes of alumina.

With the onset of the global economic downturn in the second half of 2008, some of the key
end-user sectors for the aluminium industry (including automotive and transportation, construction,
electrical engineering) suffered a sharp contraction of demand. This resulted in surplus supply of
aluminium in the market and decline in the price of the metal and intermediate products such as
alumina (see “Industry and Market Overview”). In response, the Group decided to reduce output at
some of its older and higher-cost production facilities, as did many other leading companies in the
industry globally, and restructured its debt. The Directors expect reductions in its aluminium and
alumina production of approximately 11% and 36%, respectively, in 2009 as compared to 2008
(calculated by comparing the production for the year ended 2008 against the annualised production for
the first half of 2009, adjusted to take into account the idling of capacity that has occurred to date).
Output reduction measures have effectively balanced the Group in terms of its alumina requirements
and contributed to optimisation of financial performance due to lower production and maintenance
costs. As the evidence of economic recovery emerges, the Group retains the flexibility to re-start its
mothballed capacity to take advantage of improved market conditions.

The Group’s revenue was US$15,685 million for the year ended 31 December 2008 and
US$3,757 million for the six months ended 30 June 2009. A cost curve produced by CRU ranked the
Group’s 2008 aggregate aluminium operations in the second quartile of world production of primary
aluminium.

The Group has evolved over the past decade through acquisitions and organic growth,
culminating in the acquisition in March 2007 of SUAL, then one of the world’s ten largest producers
in the aluminium business, and certain of the aluminium and alumina businesses of Glencore, a
company specialising in the production and processing of metals and the trading of metals, oil and
agricultural products. The Group has operations in 19 countries across five continents, with more than
75,000 employees, and despite recent developments in the global financial markets, has significant
opportunities for growth through a number of modernisation programmes and approved projects in
various stages of development in all parts of the aluminium upstream value chain, including energy.
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The following map shows the location of the Group’s principal operations:

European-Russia
operations

= Volgograd smelter

= Nadvoitsy smelter

= Kandalaksha
smelter

= Zaporozhye refinery
and smelter (UKR)

= Timan mine

= Bogoslovsk refinery
and smelter

= Urals refinery and
smelter

= Urals mine

= Nikolaev refinery
(UKR)

= Volkhov smelter

= Boxitogorsk refinery

European operations
= Aughinish refinery

= Euroallumina

= Kubikenborg smelter

P

America
/ ® & =

| Caribbean

South

L

Siberian operations
= Novokuznetsk smelter
= Krasnoyarsk smelter

= Alukom Taishet smelter
= Bratsk smelter

= Irkutsk smelter

= Sayangorsk smelter

= Khakas Smelter

= Achinsk refinery

Caribbean operations West and
= Windalco bauxite mine and Central South East Asia
refinery Africa
= Alpart bauxite mine and n
refinery .
= Guyana bauxite mine Australia
African operations

= Friguia bauxite mine
= Kindia bauxite mine
= ALSCON smelter

Australian Operations
= Queensland refinery

Source: CRU, UC RUSAL

m  Major regional sales offices @® UC RUSAL bauxite mines l UC RUSAL aluminium smelters

B UC RUSAL Alumina refineries [ UC RUSAL combined alumina and aluminium facilities

The Group’s operations are divided into the following four business divisions:

° Aluminium;
° Alumina;
° Engineering and Construction; and

° Packaging.

In February 2009, in response to the global economic downturn, the Company implemented a
comprehensive program designed to reduce costs, optimise the production process and strengthen the
Company’s position on the global market. See “— Strengths and Strategies — Strengths — Secure and
sustainable low cost position and power advantage”. In order to facilitate the achievement of the
Group’s strategic goals, promote long-term growth and maintain the Group’s competitiveness, the
Group has previously developed and continued to implement its own production and management
system, known as the “RUSAL Business System”. See “— Strengths and Strategies — Strengths —
Experienced management team and world class corporate governance”.

The aluminium and alumina divisions form the Group’s upstream aluminium business, which is
its principal focus, and includes the Group’s primary aluminium, alumina and bauxite production. In
2009, as part of the management system optimisation program, the former materials division became
part of the aluminium division.

The engineering and construction division implements the Group’s construction and
modernisation projects and provides for substantial internal Engineering Procurement Construction
Management (“EPCM”) capabilities. It also manages the Group’s coal mining assets, while the
downstream packaging division includes the production of foils.
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In addition, in 2009 two new management units were created — the transportation directorate,
responsible for identifying the most effective routes and logistical schemes, and for implementing a
programme designed to fully utilise new rolling stock and avoid transportation delays, and the
executive directorate, which supervises and coordinates all ongoing cost-cutting activities.

STRENGTHS AND STRATEGIES
Strengths

The Directors believe that the Group’s competitive strengths uniquely position it to benefit from
the attractive fundamentals of the global aluminium industry.

Global scale and reach

As the world’s largest aluminium producer, accounting for 12% of global output in 2008, with
a primary focus on the upstream aluminium segment, the Group is among the world’s largest pure-play
aluminium companies. With an established presence in 19 countries, the Group is able to capture
opportunities arising from both a global platform and a local reach, enabling it to identify and
participate in growth markets globally. The Group has a well-diversified sales platform covering the
United States and Japan with a strategic focus on Europe and on high-growth markets, such as South
East Asia and China.

The Group’s scale also provides a number of distinct operational advantages to its aluminium and
alumina divisions, including greater bargaining power with key providers of transportation, logistical
and engineering services and with raw material suppliers. The Group’s global reach allows it to
actively manage the flow of aluminium products, alumina and other raw materials within the Group
in order to optimise capacity utilisation at the Group’s smelting and refining operations and to manage
transportation, energy and other operational costs.

During the recent global economic downturn and the resulting contraction in the aluminium
industry, the Group has been able to actively manage its production profile by reducing or mothballing
capacity at its least cost-effective smelters and refineries and, at the same time, maintaining optimal
utilisation rates at its lower cost facilities.

The Group’s diverse operational base and global reach also enhance the Group’s ability to
develop and implement proprietary technologies, such as RA-300 and RA-400, and compete globally
for the best operational, managerial and financial expertise and human capital.

Secure and sustainable low cost position and power advantage

The Group’s low electricity, labour and other costs resulted in Aluminium Business Costs of
US$1,832 per tonne in 2008, compared with an industry average of US$2,072 per tonne and US$1,285
per tonne in the first half of 2009, compared with an industry average of US$1,413 per tonne in the
same period, in each case according to CRU. This ranked the Group in the second quartile of the
aluminium industry cost curve, according to CRU. At the same time, smelters representing
approximately 65% of the Group’s output (primarily the Group’s major Siberian smelters) were in the
first quartile on the industry cost curve in 2008, according to CRU, with small-scale smelters
dispersed along the cost curve.

As for all aluminium producers, electricity is a significant part of the Group’s cash operating
costs. The Group’s aluminium smelters benefit from access to low-cost and clean electricity. In 2008,
approximately 80% of the Group’s aluminium was produced by its Siberian smelters, which rely on
low-cost hydro generation as their principal source of electricity. In those parts of Siberia where these
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smelters are located, the Group is generally the principal consumer of electricity, and there are few,
if any, alternative sources of significant demand. In addition to meeting its electricity needs through
hydropower stations (in 2008, hydropower accounted for approximately 79% of the Group’s energy
consumption), the Group also obtains electricity from thermal generators.

The Directors believe that access to low-cost and relatively abundant hydro generation will allow
the Group to retain its current competitive position on the global cost curve going forward, as
environmental concerns and competition for energy sources continue to put pressure on the cost base
of other aluminium producers that rely more on thermal or gas power.

To support the sustainability of the Group’s operations during the global economic downturn, in
February 2009, the Group implemented a comprehensive program designed to reduce costs, optimise
the production process and strengthen the Company’s position as one of the world’s most cost-efficient
aluminium producers. The program includes the following measures:

° reducing aluminium output and alumina production by lowering output at Ileast
cost-efficient smelters and closing the Group’s least cost-efficient refineries, which is
expected to result in reductions in its aluminium production and alumina production of
approximately 11% and 36%, respectively, in 2009 as compared to 2008 (calculated by
comparing the production for the year ended 2008 against the annualised production for the
first half of 2009, adjusted to take into account idling of capacity completed to date);

° seeking to further reduce aluminium production costs through more effective management
of raw materials and energy supplies, optimised transport and logistics services including
lower reshipment rates at ports, decreased freight rates, increase in the use of
private-owned carriers in the supply chain, which is expected to result in a 20% reduction
in tariffs in 2009 as compared to 2008;

° reduction in overheads and decrease in personnel expense in the first half of 2009 as
compared to the second half of 2008, accompanied by a 16% headcount reduction in the
second quarter of 2009 as compared to the first quarter of 2009; and

° significant revision of discretionary investment plans, with a contemplated 69% reduction
in capital expenditure in 2009 as compared to 2008.

Focus on higher margin upstream business

The Group’s business is focused on the production and sale of upstream products, principally
primary aluminium (including alloys and value added products, such as aluminium sheet ingot and
aluminium billet), which accounted for 76.9% and 84.1% of the Group’s revenues in 2008 and the first
six months of 2009, respectively. The Directors believe that the Group’s upstream focus enables it to
benefit from the higher margins generally available to upstream aluminium businesses (compared to
downstream business). Within its upstream business, the Group seeks to improve margins further by
expanding sales of alloys and value added products to end customers and distributors (as opposed to
sales of commodity primary aluminium to global traders). More than half of the Group’s aggregate
volume of primary aluminium sales in 2008 was of alloys and other value added products, representing
approximately 52% of the Group’s revenue.

To consolidate its focus on the upstream segment, RUSAL disposed of its fabricating division to
Alcoa in 2005 and certain of its aluminium construction plants and other non-core assets, including
its can production facilities, prior to its acquisition of SUAL and certain of the aluminium and alumina
assets of Glencore. SUAL also disposed of most of its downstream assets prior to the acquisition. Sales
of downstream products such as foil accounted for less than 1.7% of the Group’s revenues in 2008.
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High degree of vertical integration

The Group benefits from a high degree of vertical integration within its upstream business, with
primary aluminium production backed by a significant long position in alumina capacity. In aggregate,
the Group produced approximately 11.3 million tonnes of alumina in 2008, purchased approximately
1.8 million tonnes and consumed approximately 8.6 million tonnes, reflecting in a long position of
approximately 4.5 million tonnes. Of the Group’s 11.3 million tonnes of alumina production in 2008,
72% was produced outside Russia and 58% outside the CIS. The Group’s own bauxite production was
sufficient to cover approximately 71% and 78% of its alumina production in 2008 and the first six
months of 2009, respectively, with additional bauxite being purchased under medium- and long-term
contracts.

In connection with the reduction of its aluminium production, and also in response to the declines
in alumina prices, due to the global economic downturn starting in the second half of 2008, the Group
reduced its alumina output in order to balance production along the value chain and minimise losses
at some of its least cost-efficient facilities, such as its geographically remote Jamaican operations and
its Eurallumina refinery in Sardinia, Italy. As a result, the Group produced approximately 3.7 million
tonnes of alumina in the first six months of 2009 and expects its full-year 2009 alumina output to be
7.2 million tonnes, or 36% lower than in 2008. As market conditions continue to improve, the Group’s
mothballed alumina capacity can be gradually re-started to accommodate future increases in
aluminium production and/or new smelting projects as they come on stream. The Group’s long
position in alumina capacity helps ensure security of supply for the potential expansion of the Group’s
aluminium production capacity in the future.

The long position in alumina capacity is supported by the Group’s bauxite and nepheline syenite
Resource base. At 1 July 2009, according to SRK, the Group had aggregate JORC bauxite Mineral
Resources (dry) of 1,835 million tonnes, of which 611 million tonnes were Measured, 626 million
tonnes were Indicated and 598 million tonnes were Inferred. Included in these bauxite Resources are
JORC Proved and Probable bauxite Ore Reserves of 384 million tonnes (dry), of which 147 million
tonnes were Proved and 238 million tonnes were Probable. For the six months ended 30 June 2009 and
the year ended 31 December 2008, the aggregate attributable bauxite production from the Group’s
mines was 6.1 and 19.1 million tonnes (wet), respectively.

In addition to the Group’s alumina production from its bauxite resources, at Achinsk it produces
alumina from nepheline syenite and limestone. At 1 July 2009, according to SRK, the Group had
aggregate nepheline syenite JORC Mineral Resources of 63 million tonnes, of which 9 million tonnes
were indicated and 54 million tonnes were Inferred. Included in these Resources were 9 million tonnes
of Probable Ore Resources. The Achinsk complex also had 90 million tonnes of limestone JORC
Mineral Resources in the Indicated category, which included 13 million tonnes of Probable Ore
Reserves, as at 1 July 2009.

The Group has also taken measures to partially secure supply of other major inputs used in
aluminium production. For example, the Company owns a cathode plant in China, which has been fully
integrated into the Group operating structure and allowed the Company to source internally
approximately 100% of its cathode requirements in 2008 and 55% in the first half of 2009.
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Proximity to China, the largest aluminium consumer in the world

With more than 80% of its total aluminium production located in Siberia, the Group’s production
base is in direct proximity to China and other key Asian markets. The geographical location of the
Group’s smelters and its competitive cost structure positions it to become one of the main external
suppliers to China, where demand for aluminium has been constantly growing. The Group enjoys the
following key strategic advantages that position it well vis-a-vis the growing markets of China:

° low-cost large production capacity based on clean hydro power, whereas most Chinese
producers rely mainly on more expensive thermal-powered operation units;

° existing and prospective capacity is concentrated in direct proximity to China; and

° ability to transport large volumes of products by rail or sea to the key aluminium consumer
markets in China.

Such competitive advantages also apply to other attractive Asian markets in which the Group
intends to continue developing, such as India. The Group supplied a sizeable proportion of its products
to the Asian market, representing 21% of its revenue in 2008. Sales to China, while minimal in 2008,
are expected to increase to 5% of the Group’s revenue in 2009, and the Group’s target is to expand
sales to China to 10% of revenue by 2015.

Proprietary R&D and leading internal EPCM expertise

The acquisition of SUAL in late March 2007 represented the culmination of a process through
which the Group consolidated over 70 years of Russian know-how and research and development in
the aluminium industry. Within the Group’s Engineering and Construction Division, its Engineering
and Technology Centre (“ETC”) provides the core of its R&D function. A centre specialising in
aluminium was established in 2002 in Krasnoyarsk, while a centre specialising in alumina was formed
in St. Petersburg and a centre specialising in design was established in Irkutsk, in each case in 2006.
The ETC also has pilot project sites for aluminium and alumina at the Sayanogorsk aluminium smelter
and the Nikolaev alumina refinery, respectively. During the period from 2006 to 2008, UC RUSAL
spent over US$137 million on R&D.

Approximately 70% of the Group’s primary aluminium is produced at smelters using Soderberg
technology and the remaining 30% is produced with pre-baked technology. Smelters using Sdderberg
technology produce greater levels of emissions and generally have a higher environmental impact than
pre-bake technology, which is the latest technology used in the industry.

The ETC has devoted considerable R&D attention to modernising the Group’s Soderberg cells.
Improved environmental performance of Soderberg cells would allow the Group’s facilities to
continue production over the long term with relatively low ongoing capital expenditure. Since 2002,
the Group has been conducting research and trials to reduce the emissions of Soderberg cells to the
level of pre-bake technology in a project referred to as Clean Soderberg Technology. The Group has
developed technical solutions and is now seeking to develop commercially viable applications. Also,
the production of colloidal anode paste has started on a commercial scale and is currently capable of
supplying four potrooms (352 cells). The Group intends to utilise its Clean Soderberg technology at
its two largest aluminium smelters: Bratsk and Krasnoyarsk. The Clean Soderberg Technology project
will also have the benefit of increasing capacity. See “— The Group’s Operations — Engineering and
Construction Division”.

The Group has undertaken modernisation programmes to improve its existing Soderberg potlines

(such as alumina point feeding, new dry-scrubbing gas treatment centres and conversion of Soderberg
pots to dry anode technology) to reduce costs, improve efficiency and to lessen environment impact.
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A modernisation programme has been implemented at the Krasnoyarsk aluminium smelter, the second
largest smelter of the Group. Following implementation of the programme, annual production capacity
of the smelter has been increased by approximately 91 thousand tonnes and dust and fluoride
emissions have been significantly reduced.

The Group has also installed advanced pre-bake, cleaner technology in certain of its smelters,
which improves productivity, results in less capital expenditure per tonne of production and lowers
operating expenses such as personnel, maintenance and repair costs. Using the Sayanogorsk
aluminium smelter as a testing centre, the Group has developed a new baked anode/high amperage
process that uses RA-300 and RA-400 cells, and plans to install RA-500 cells in the near future. By
increasing throughput, installing new generation RA cell technology with higher amperage improves
productivity, resulting in less capital expenditure per tonne of production, and also lowers ongoing
operating expenses such as personnel, maintenance and repair costs. In the development and
implementation of the Group’s technologies, such as RA-300, RA-400, RA-500 and Clean Soéderberg,
the Company considers environmental impact, reduction of consumption rates, increased capacity and
output of pots, which enables the introduction of new capacity to be more efficient in terms of cash
operating costs. RA-300 cells were first put into operation on a pilot basis in December 2003 and
RA-400 cells in December 2005. A variant of the RA-300 cell technology was selected for the Khakas
aluminium smelter adjacent to the Sayanogorsk aluminium smelter, which has the lowest aluminium
cash operating cost of the Group’s smelters, and has now been installed on an industrial scale. The
technology is also expected to be installed at the Boguchansky aluminium smelter. Currently, sixteen
RA-400 cells are operating on a pilot basis at the Sayanogorsk aluminium smelter, and it is expected
that RA-400 cells will be used at the Taishet aluminium smelter. See “— The Group’s Operations —
Aluminium Division — Approved Projects within the Aluminium Division”. A prototype of RA-500
cells has also been developed, and it is expected that eight of these cells will be installed on a pilot
basis at the Sayanogorsk aluminium smelter in the near future. The Group has also developed shell
digestion technology for alumina refining that allows the processing of low-quality bauxite that
requires particularly high temperatures to dissolve.

Many other of the world’s largest aluminium companies are also developing their own specific
form of pre-bake technology.

In addition to its R&D function, the Group’s Engineering and Construction Division provides
fully integrated, internal EPCM capabilities, offering a wide range of tailored services on a global
scale to the various operations within the Group. The Group’s first EPCM team was established in
2005. Comprising approximately 9,500 employees and engineers, the team has two scientific institutes
(RUSAL-Vami in Saint-Petersburg and Sibvami in Irkutsk) and currently services projects in Russia,
Ukraine, Guinea and Nigeria. The Directors believe that the Group’s ability to manage all aspects of
a project, including equipment manufacturing, project design, construction and repair and
maintenance, and to do so throughout the world, enables it to execute its projects faster and more
cost-effectively than its competitors. The advantages of the Group’s EPCM function are illustrated by
the development of advanced proprietary technology, RA-400, to be used in the construction of the
Taishet smelter. Incorporating novel design elements, the new RA-400 technology is expected to help
reduce environmental impact, extend service life, improve efficiency and reduce consumption of raw
materials as well as improve the magnetohydrodynamic parameters of pots.

Strategic investments
Over the recent years, UC RUSAL has made two significant investments. To diversify its
exposure to other metals, it acquired a stake of 25% plus one share in Norilsk Nickel. In addition, to

provide a natural energy hedge, it created the 50/50 coal joint venture LLP Bogatyr Komir with the
Kazakhstan state-controlled national welfare fund Samruk-Kazyna.



BUSINESS

Acquisition of a 25% plus one share interest in Norilsk Nickel

In April 2008, the Group completed the acquisition from Onexim of a 25% plus one share stake
in Norilsk Nickel, the world’s largest nickel and palladium producer (based on production in 2008,
according to CRU) and one of the leading producers of platinum and copper. In addition, it produces
a variety of by-products, such as cobalt, chromium, rhodium, silver, gold, iridium, ruthenium,
selenium, tellurium and sulfur. According to CRU, in 2008, Norilsk Nickel’s market share was 20.5%
in the global production of refined nickel and 48.6% in the global production of palladium'. It is also
one of the top four producers of platinum', with a 10.7% market share in global production and a
leading producer of copper, with a 2.7% market share in global production, according to CRU. As a
strategic investor in Norilsk Nickel, UC RUSAL has significant exposure to Norilsk Nickel’s suite of
commodities, which upon a recovery in the global markets, may potentially reduce volatility of cash
flows and offer additional growth opportunities.

LLP Bogatyr Komir 50/50 joint venture with Samruk Holding in Kazakhstan

In December 2008, UC RUSAL established a 50/50 joint venture with Samruk-Kazyna to jointly
operate Bogatyr, one of the world’s largest open-cast coal mines, and Severny mine, in the Ekibastuz
coal basin. The acquisition provides UC RUSAL with a growth platform in energy production capacity
and a strategic energy hedge through thermal coal.

The Ekibastuz coal basin, one of the largest in the CIS, is located in the Pavlodar region of
Kazakhstan, 22 kilometers from the town of Ekibastuz. LLP Bogatyr Komir extracts coal at the
Severny (in operation since 1955) and Bogatyr (in operation since 1970) opencast mines as part of this
joint venture with Samruk-Kazyna. The Bogatyr and Severny opencast mines have approximately 1.0
billion tonnes in Proved and Probable Coal Reserves (JORC) and approximately 2.4 billion tonnes of
measured and indicated Mineral Resources (JORC) as at 1 July 2009. The combined production of the
two mines in 2008 was 46 million tonnes per annum, which was approximately 42% of the total annual
coal output from Kazakhstan. The largest consumers of the Ekibastuz coal are Kazakh and Russian
power-plants. As of 30 June 2009, the production facilities of Bogatyr and Severny employed over
7,000 people.

Experienced management team and world class corporate governance

The Group has a highly skilled and experienced team of managers with proven industry expertise
and an impressive track record of managing growth through acquisitions and organic growth in
challenging environments. Starting with a few small investments in the early 1990s in the privatised
and fragmented Russian aluminium industry, members of the Group’s management team created the
world’s largest aluminium company, operating in 19 countries, in slightly more than a decade. They
did this through acquisitions, culminating in the acquisition of SUAL and the Glencore Businesses in
late March 2007, and through expanding the capacity and improving the efficiency of the Group’s
smelters and other facilities. From 2000 to 2008, management integrated a number of plants in various
jurisdictions, including the Novokuznetsk aluminium smelter and the Boxitogorsk alumina refinery in
Russia, the Nikolaev alumina refinery in Ukraine, the Alumina Company of Guinea, which operates
the Friguia alumina refinery in the Republic of Guinea, and the Eurallumina refinery in Italy. In the
first half of 2009, the Group’s management implemented a series of significant crisis management
measures to counteract the impact of the global financial downturn and falling aluminium prices
including responsible production curtailment and active reduction of operating costs and debt
restructuring. See “History and Corporate Structure — History and Development”.

Even while privately held, the Group has adopted international standards of corporate
governance. RUSAL began the implementation of corporate governance standards and processes based
on international best practices a number of years ago with, for example, the introduction of a Code

" Excluding Stillwater Mining production
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of Ethics in February 2005. Also in 2005, in order to allocate management resources more effectively
and to facilitate day-to-day decision-making on various Company projects, several management
committees consisting of senior and mid-level management were formed. The committees’ objectives
are to ensure that matters are properly referred to the Chief Executive Officer and the Board of
Directors and to enhance the oversight over Company project management and general corporate
matters. In early 2006, following due diligence performed by the International Finance Corporation
(“IFC”) and European Bank for Reconstruction and Development (“EBRD”) in connection with the
proposed financing of a project, the Company memorialised its intent to follow the corporate
governance and disclosure guidelines set forth in a plan agreed with the IFC and EBRD. By the end
of 2006, the corporate governance and nominations committee and the audit committee of the Board
were established and, in March 2007, two independent directors were appointed. Currently, in addition
to those committees, the Board has in place, inter alia, a remuneration committee and a health, safety
and environmental committee. A third independent director, Mr. Simon Thompson, was appointed at
the end of 2007 and resigned in 2009. Two further independent directors, Ms. Elsie Leung Oi-sie and
Mr. Barry Cheung Chun-yuen, were appointed in November 2009 and with effect from the Listing
Date, respectively.

On the management level, the Company has an Executive Committee consisting of the
Company’s key executives, including its Chief Executive Officer, who serves as Chairman of the
committee and six management committees, the corporate governance and capital markets committee,
the debt restructuring committee and management committees of each of the aluminium, alumina,
engineering and construction and packaging divisions, all of which report to the Executive Committee.
See “Directors and Senior Management — Committees”.

The Company plans to continue to develop in this area and to adhere to internationally
recognised standards of corporate governance, transparency, disclosure and accountability for publicly
traded companies.

Strategies

Building on the strengths described in the previous section, the Group’s management is pursuing
and will pursue the following strategies over different timeframes. Once the Group has reduced its
restructured debt and subject to its restructuring agreements, the Group expects to be in a position to
promptly restart projects currently on hold and take advantage of a more favourable macro-economic
environment and improved global aluminium markets. The Group’s flexible growth platform allows
the Group to respond quickly to changes in broader market conditions by accelerating or slowing down
implementation of the Group’s growth projects.

Maintain sustainable low-cost positioning through continuous cost reduction

The Group’s average Aluminium Business Costs were US$1,832 per tonne in 2008, compared
with an industry average of US$2,072 per tonne in the same period, and US$1,285 per tonne in the
first half of 2009 as compared to the industry average of US$1,413 per tonne in the same period, in
each case according to CRU. To a large extent this cost advantage is due to the Group’s access to
sources of low-cost power. The Group measures its competitiveness, among others, on the basis of its
position on the global cost curve.

In April 2007, the Russian Government established guidelines for the share of electricity
production volumes to be sold on the wholesale electricity market under regulated tariffs during the
period from 1 January 2007 to 31 December 2010. During the period from 1 July to 31 December 2009,
the share of electricity supplied under regulated tariffs is from 45% to 50% of the total electricity
produced but this share is expected to gradually decrease to 15% to 20% by 1 July 2010. Beginning
on 1 January 2011, all electricity production is expected to be supplied to industrial users under free
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market prices. Electricity tariffs for industrial users have risen since 2007, and are expected to further
rise following deregulation, as a result of price liberalisation and growth in demand. To mitigate
potential increases in electricity prices, the Group is pursuing a multi-pronged strategy that includes,
within the constraints imposed by its debt restructuring agreements:

° improving energy efficiency through the installation of enhanced production technology
and adoption of better operating methods for the Group’s existing technology, such as
RA-300, RA-400 and Clean Soderberg Technology;

° seeking to secure supply for its existing smelters, particularly in Siberia, through long-term
contracts with energy generating companies controlled by beneficial owners of the
substantial shareholders, the State and independent investors;

° seeking to build smelter-generation complexes in regions in which low-cost captive energy
sources are available, such as the Boguchansk project; and

° seeking to invest in selective energy-related assets, such as coal and power generating
facilities, as a potential hedge against increased energy costs (such as the LLP Bogatyr
Komir 50/50 joint venture).

The Group’s immediate objective is to secure power supply to the smelters accounting for
slightly more than 80% of its current aluminium production. The implementation of the Group’s
strategy varies by region.

In Siberia, the Group has entered into long-term supply contracts for its key Bratsk, Krasnoyarsk
and Irkutsk aluminium smelters with Irkutsk Joint Stock Power and Electricity Company
(“Irkutskenergo”) and JSC Krasnoyarskaya Hydro-Power Plant (“Krasnoyarskaya HPP”), two
electricity suppliers controlled by the beneficial owner of En+, a Controlling Shareholder of the
Company. The Bratsk, Krasnoyarsk and Irkutsk aluminium smelters accounted for approximately 53%
of the Group’s aggregate aluminium production in 2008 and 56% in the first half of 2009. For a
description of the long-term contracts, see “— Energy Supply — Security of Power Supply”.

With respect to its Urals-based smelters, which accounted for approximately 7% of the Group’s
aggregate aluminium production in 2008, the Group plans to hedge its exposure to increases in the
tariffs charged by local independent electricity producers through its interest in the LLP Bogatyr
Komir in Kazakhstan, which supply coal to the Urals region. See “— Energy Supply”.

The Kubikenborg smelter in Sweden has in place a long-term power contract valid until 2016.
ALSCON in Nigeria has its own gas-fired power plant, and the Group has concluded a 20 year take
or pay gas contract with Nigerian Gas Company to supply gas to that power plant.

With respect to new aluminium smelters that the Group intends to commission in the medium to
long term, the Group’s strategy will be to secure electricity supply through either long-term electricity
supply contracts or self-generation. In the case of the self-generation option, the Group will be looking
for partnership opportunities with a leading local or global strategic player in the power generation
sector. For example, the BEMO project includes a hydropower station for supplying the new smelter
being built with electricity. RusHydro is a 50% partner in the project.

For further information, see “Aluminium Division — Approved projects within the Aluminium

Division — Medium-term — Taishet Aluminium Smelter”, and “Aluminium Division — Principal
Aluminium Smelters — Irkutsk Aluminium Smelter”.
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Maintain active and responsive production management

During the recent economic downturn the Group responded to weakening demand and pricing
environment by actively reducing production volumes at its least cost-effective facilities. Compared
to 2008 levels, the Group’s aluminium and alumina production in 2009 is expected to decrease by 11%
and 36%, respectively (calculated by comparing the production for the year ended 2008 against the
annualised production for the first half of 2009, adjusted to take into account idling of capacity that
has occurred to date).

Production cuts and/or facility shutdowns allow the Group to actively respond to oversupply
situations whenever they occur. By reducing output at higher cost facilities, the Group is able to
maintain high utilisation rates at its core low-cost smelters located in Siberia. The Group’s
management has prepared comprehensive action plans for a number of least cost-effective facilities
that allow the Group to adjust its output and/or idle excess capacity to quickly adapt to changes in
demand.

Debt reduction through cash flow management

The Group’s debt as at 30 June 2009 included US$13,690 million under 54 syndicated and
bilateral loans with Russian and international lenders. On 7 December 2009, the Group signed an
international override agreement with 65 international banks and in November and December 2009,
the Group signed agreements on the restructuring of its debt with five Russian and Kazakh banks.
Further, on 30 October 2009, the Company signed an amendment agreement with VEB. The
restructuring agreements extend the final maturity under the Group’s loans by four years (with the
exception of the loan from VEB, which is extended until 29 October 2010). The international lenders
have provided a commitment to provide refinancing for a further three-year period following the
override period subject to a number of conditions being met as at the end of the override period. In
addition, the Russian and Kazakh lenders (excluding VEB) have provided soft commitments to provide
refinancing for a further three-year period following the override period. Interest and principal
repayments under the restructuring agreements are linked to the Group’s performance. The
restructuring agreements limit the Group’s ability to pay dividends, pursue mergers and acquisitions
or make capital expenditure. For further information on the debt restructuring agreements, see
“Financial Information — Management’s Discussion and Analysis of Financial Condition and Results
of Operations — Liquidity and Capital Resources — Debt Restructuring”.

The Group’s management considers reduction of the Group’s leverage as a key priority in the
near and medium term. In addition to the cost management programs described above, the Group’s
management also intends to monitor opportunities presented by the debt markets to refinance the
Group’s existing debt obligations under more favourable terms.

Maintain leadership in the global aluminium industry in terms of market share and position on the cost
curve

Completion of Boguchanskaya Hydropower Plant

One of the key conditions discussed in the Group’s debt restructuring process was that the Group
would retain BEMO and would be permitted to fund capital expenditure for Phase 1 up to US$300
million but would be obliged to refinance by completion through non-recourse debt or, failing which,
through additional equity or asset disposal proceeds. This would allow the Group to secure electricity
through a self-generated long-term electricity contract for the smelter. The Group also intends to seek
partnership opportunities with a leading local or global strategic player in the power generation sector.
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Medium term strategies
Exploit proximity to China/Asia and increase sales to China

The Chinese economy continues to be one of the key drivers in global demand for aluminium.
The Group’s aim is to become one of the main external suppliers for Chinese consumers of primary
aluminium, leveraging on its close proximity to the Asian markets and low-cost large production
capacity. The Group’s marketing strategy aims to increase the percentage of the Group’s total revenue
derived from sales to Asia from 21% in 2008 to 29% by 2015, with a target 10% of its total revenue
in 2015 derived directly from China.

Completion of advanced projects with attractive fundamentals

In the medium term, once the Group has reduced its restructured debt and subject to its
restructuring agreements, the Group can quickly resume construction of the 588 thousand tonne per
annum Boguchansky smelter and the 750 thousand tonne per annum Taishet smelter if there is a
rebound in market conditions. The Group also has a number of attractive brownfield and greenfield
bauxite/alumina development opportunities with specific projects including the 413 thousand tonne
per annum expansion of the Friguia alumina complex in Guinea and expansion of capacity at the
Nikolaev alumina refinery (NGZ). Moreover, there is an opportunity for expansion of the ALSCON
smelter.

Kindia (Guinea)-2

The Kindia (Guinea)-2 project is a brownfield development to secure additional bauxite
production for the Group. The Kindia Mine in Guinea is operated by Compagnie des Bauxites de
Kindia (“CBK”) which rents and has the exclusive use of these fixed and certain movable assets from
Société des Bauxites de Guinée (SBK). The Kindia Mine has 38.2 million tonnes of Proved and
Probable Ore Reserves in accordance with the JORC Code. A significant proportion of the proved and
probable reserves of Kindia are attributed to Kindia-2. The Kindia-2 project supports the Group’s ore
reserves and production at Kindia-2 is expected to increase to 3.8 million tonnes per annum by 2012.
The increase in production of bauxite is intended to be shipped predominantly to the Company’s
Nikolaev refinery, Ukraine.

Long term strategy

In the longer term, the Group has several projects under consideration: greenfield bauxite /
alumina opportunities in South East Asia (Vietnam and Indonesia), project Dian Dian in Guinea (a
bauxite and alumina complex with a proposed alumina production capacity of approximately 5.1
million tonnes per annum), and construction of a power plant and up to approximately 600 thousand
tonnes per annum aluminium smelter in Libya.

M&A growth options

The Group is not contemplating material acquisitions of assets or companies in the near term.
Under the terms of the Group’s debt restructuring agreements, except if certain restrictive conditions
are met, the Group’s ability to pursue M&A opportunities is limited. See “Financial Information —
Management’s Discussion and Analysis of Financial Condition and Results of Operations —
Restructuring”. Once in a position to do so, the Group’s management will consider opportunistic M&A
options that would reinforce the Group’s position as a low-cost vertically integrated primary
aluminium player and enable it to gain further exposure to growth markets and segments.
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Important decision factors for prospective acquisitions in the aluminium smelting segment would
be a potential target’s position on the cost curve and access to captive and low-cost electricity. Despite
the Group’s current long position in alumina capacity, the Group’s management will be screening
attractive bauxite mining and alumina refinery acquisition opportunities that would allow the Group
to maintain its self-sufficiency in alumina and support future production increases in the aluminium
segment.

THE GROUP’S OPERATIONS

As the world’s largest producer of aluminium and alumina based on production in 2008, the
Group has operations in 19 countries across five continents. Some of the Group’s bauxite mines,
refineries and smelters are geographically close to each other, and in a few cases form part of the same
complex. Proximity of facilities results in significant transport cost savings.

The Group’s Aluminium Business Costs in 2008 were US$1,832 per tonne, compared to an
industry average of US$2,072 per tonne in 2008 and US$1,285 per tonne in the first half of 2009,
compared with an industry average of US$1,413 per tonne in the same period, according to CRU. A
cost curve produced by CRU ranked the Group’s 2008 aggregate aluminium operations in the second
quartile of world production of primary aluminium. The Group’s strong position on the primary
aluminium cost curve is primarily due to its access to competitively priced energy. In-house alumina
production and low labour costs are additional factors that contribute to the Group’s relatively low
production cost.

The Group’s Alumina Business Costs in 2008 were US$328 per tonne compared to an industry
average of US$264 per tonne in 2008, and US$235 per tonne in the first six months of 2009, according
to CRU. A cost curve produced by CRU ranked the Group’s 2008 aggregate alumina operations in the
fourth quartile of world production of alumina.

The Group’s Aluminium and Alumina Business Costs fell considerably in the first half of 2009,
as the Group implemented a cost reduction programme. See “Financial Information — Management’s
Discussion and Analysis of Financial Condition and Results of Operations — Certain Factors affecting
the Group’s Results of Operations — Cost Reduction”.

The Group’s operations are divided into the following four business divisions:

° Aluminium;
° Alumina;
° Engineering and Construction; and

° Packaging.
Aluminium Division

The Group operates 16 aluminium smelters. The aluminium smelting assets of the Group are
located in four countries: the Russian Federation (13 plants), Ukraine (one plant), Sweden (one plant)
and Nigeria (one plant). Three of the Group’s smelters each produce over 500 thousand tonnes of
primary aluminium per annum. Two of these, the Bratsk aluminium smelter and the Krasnoyarsk
aluminium smelter, located in Siberia, are the largest aluminium smelters in the world in terms of
production capacity and each produces close to one million tonnes of primary aluminium per annum.
The aggregate aluminium production from the Group’s smelters in 2008 was 4.4 million tonnes (and
2.0 million tonnes in the first six months of 2009). The Group’s smelters ran at full or near full
capacity over the three-year period from 2006 to 2008. See “— Capacity and Utilisation”. The Group
has increased the installed capacities of its key aluminium smelters through the installation of
additional cells, improved operating practices, enhanced technology and modernisation that have led
to higher efficiency and amperages and longer cell life.

— 104 —



BUSINESS

To address the consequences of the global economic downturn and the deterioration of the
aluminium market in 2008 and 2009, the Company introduced a number of measures, including cutting
aluminium production volumes. See “— Strengths and Strategies — Strengths — Secure and
sustainable low cost position and power advantage”. Production was reduced at unprofitable facilities
which significantly reduced the Group’s average aluminium production costs. Aluminium production
was reduced by 10% in the first six months of 2009 as compared to the first six months of 2008. This
enabled the Group to reduce average aluminium production costs by 28% within the first six months
of 2009 as compared to the same period in 2008.

The Group’s Aluminium Division is managed on a day to day basis by the Director of the
Aluminium Division under the supervision of the Chief Executive Officer. Each of the Group’s
aluminium smelters has its own managing director who reports to the Director of the Aluminium
Division. Each such managing director is highly qualified and has substantial experience in the
aluminium industry.

Production process of aluminium
The chart below illustrates the production process of aluminium by the Hall-Heroult process. The

two major types of technology involved in the electrolysis are Soderberg technology and Pre-bake
technology:

Alumina

e

Dissolved in an electrolytic bath of molten cryolite

s

An electric current is passed through the
electrolyte at low voltage but very high current

s

The current flows between the petroleum coke
anode and graphite lining cathode

e

Molten aluminium accumulates at the bottom of
the pot and its periodically siphoned off and
transported to a holding furnace to be cleaned
and cast

e

The process is continuous, however several pots
from a “potline” may be taken out of service at
one time to be relined
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Soderberg technology uses a continuous anode which delivered to the pot in the form of a paste,
and which bakes in the pot itself.

Soderberg technology Pre-bake technology
Anode Studs Anode Beam
Anode Hopper Anode Beam
Soderberg Beam Gas Collection
Cleaning Plant F Fl Hoods

Frozen Flux rozen Flux

and Alumina Ezgr:ieerSkm and Alumina Prebake Anodes
Carbon Cathod Molten i Molt Carbon Cathode Molten Flux Molten

olten ini
arbon Cathode olten Flux Aluminium Iron Cathode Bar Aluminium
Iron Cathode Bar Steel Shell Insulation
Steel Shell Insulation

Pre-bake technology uses multiple anodes in each pot, which are pre-baked in a separate facility
and attached to rods that suspend the anodes in the cell. The newest primary aluminium production
facilities use a variant on pre-bake technology called Centre Worked Pre-bake Technology (CWPB).
This technology uses multiple point feeders and other computerised controls for precise alumina
feeding. A key feature of CWPB plants is the enclosed nature of the process. Fugitive emissions from
the pots are very low, less than 2% of the generated emissions. The balance of the emissions is
collected inside the pot itself and carried away to very efficient scrubbing systems, which remove
particulates and gases.
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The table below shows the aluminium production of each facility. Also shown is approximate

production attributable to Soderberg and pre-bake production technology, the two main types of

aluminium smelting technology.

Saleable Aluminium Production from Smelting Operations (kt)

Total Smelter Production (kt)

Six
months
ended  Year ended 31 December
Commis- 30 June

Asset™® sioning 2009 2008 2007 2006 Technology
Russia — Siberia
Bratsk Aluminium Smelter (BrAZ) . . ... ... ... 1966 488 1,002 989 979 VSS
Krasnoyarsk Aluminium Smelter (KrAZ). . . ... .. 1964 471 1,000 987 949 VSS/PFPB
Sayanogorsk Aluminium Smelter (SAZ) . . ... ... 1985 261 537 533 523 PFPB
Novokuznetsk Aluminium Smelter (NKAZ) . . .. .. 1943/1959® 128 320 317 315 HSS/VSS®
Irkutsk Aluminium Smelter (IrkAZ). . . . . ... ... 1962 169 358 297 297 VSS
Alukom-Taishet Aluminium Smelter . . . . ... ... 2003 2 10 11 10 PFPB
Khakas Aluminium Smelter (KhAZ) . ... ... ... 2007 147 297 173 1 PFPB
Russia — Other
Bogoslovsk Aluminium Smelter (BAZ). . . . ... .. 1945 62 186 184 184 HSS
Volgograd Aluminium Smelter (VEAZ). . . . ... .. 1959 73 166 162 158 VSS
Urals Aluminium Smelter (UAZ) . .. ... ... ... 1939 46 134 134 133  HSS/SWPB
Nadvoitsy Aluminium Smelter (NAZ) . ... ... .. 1954 28 81 81 80 HSS/PFPB
Kandalaksha Aluminium Smelter (KAZ) . . . ... .. 1951 28 75 75 74 HSS
Volkhov Aluminium Smelter (VAZ). . . .. ... ... 1932 6 24 24 23 SWPB
Ukraine
Zaporozhye Aluminium Smelter (ZALK). . . . .. .. 1949 36 113 113 113 HSS
Sweden
Kubikenborg Aluminium (KUBAL) . . ... ... ... 1943 33 112 122 117 VSS/PFPB
Nigeria
ALSCON. . . . . . e 1997 2 9 0 0 PFPB
TOTAL PRODUCTION . .. ... ........... 1,980 4,424 4,202 3,958
Approximately Attributed To:
HSS Technology . . .. ... ... ... ......... 179 594 585 583
VSS Technology . . .. ... ... ... ......... 1,201 2,633 2,629 2,580
Pre-bake Technology. . . . . ... ... ... ... ... 599 1,197 987 795

Notes:

(1)  The table presents total production of the plants, each of which is a consolidated subsidiary of the Group. The Group

has 100% equity ownership in each of the plants, except for the Zaporozhye aluminium smelter, in which the Group has
a 97.6% interest, and ALSCON, in which the Group has a 85.0% interest, in each case as at 15 September 2009.

(2) NKAZI1 and NKkAZ2, respectively.
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Capacity and Utilisation

The table below shows the estimated saleable aluminium capacity and capacity utilisation of
each facility. Saleable aluminium capacity is defined as the estimated volume of cast aluminium which
could be produced at the facility within the period defined, irrespective of whether the plant is
operating or fully/partially idle. The aluminium smelters generally operated at full or near-full
capacity for the period 2006 to 2008. This level of capacity utilisation is typical for well operated
aluminium smelters. The reduction in capacity utilisation in the first half of 2009 reflects the closure
of smelting capacity by the Group to address the consequences of the global economic downturn and
the deterioration of the aluminium market.

Total Plant Saleable

Aluminium Capacity (kt)® Total Smelter Capacity Utilisation
Six Six

months months

ended Year ended 31 December ended Year ended 31 December

30 June 30 June
Asset 2009 2008 2007 2006 2009 2008 2007 2006
Russia — Siberia
Bratsk Aluminium Smelter (BrAZ). . . . . . 497 1,006 995 986 98.1% 99.6% 99.4% 99.3%
Krasnoyarsk Aluminium Smelter (KrAZ) . . 494 1,008 995 956 95.4% 99.2% 99.2% 99.3%
Sayanogorsk Aluminium Smelter (SAZ). . . 265 542 538 527 98.5% 99.1% 99.0% 99.3%
Novokuznetsk Aluminium Smelter (NkAZ) . 170 322 320 318 74.9% 99.3% 99.2% 99.2%
Irkutsk Aluminium Smelter (IrkAZ) . . . . . 225 360 300 299 75.4% 99.3% 99.0% 99.3%
Alukom — Taishet Aluminium Smelter . . . 6 11 11 11 35.7% 88.2% 99.3% 92.5%
Khakas Aluminium Smelter (KhAZ) . . . .. 148 297 173 1 99.9% 100.0% 100.0% 100.0%
Russia — Other
Bogoslovsk Aluminium Smelter (BAZ) . . . 84 187 185 185 73.6% 99.4% 99.3% 99.2%
Volgograd Aluminium Smelter (VgAZ) . . . 84 168 164 160 87.1% 99.1% 99.0% 99.2%
Urals Aluminium Smelter (UAZ). . . . . .. 78 134 134 133 58.7% 99.4% 99.5% 99.5%
Nadvoitsy Aluminium Smelter (NAZ) . . . . 38 81 81 81 73.3% 99.6% 99.3% 99.2%
Kandalaksha Aluminium Smelter (KAZ) . . 37 76 75 75 75.3% 99.2% 99.7% 99.7%
Volkhov Aluminium Smelter (VAZ) . . . .. 12 24 24 24 46.6% 99.1% 99.1% 99.2%
Ukraine
Zaporozhye Aluminium Smelter (ZALK) . . 57 114 114 114 63.5% 99.0% 99.1% 99.0%
Sweden
Kubikenborg Aluminium (KUBAL) . .. .. 51 128 122 118 65.3% 87.4% 99.9% 99.5%
Nigeria
ALSCON® . . . . ... ..., .. .. ..... 48 96 n/a n/a 4.3% 9.8% n/a n/a
TOTAL . . . . ... .. ... ... ... .. 2,293 4,556 4,233 3,987 86.3% 97.1% 99.3% 99.3%
Notes:

(1)  Saleable aluminium capacity is the weight of the aluminium which, it is estimated, could be produced within the period
defined. It includes the capacity of the existing plant, irrespective of whether the plant is operating or idle. Capacity is
shown on a total plant basis and irrespective of ownership.

(2) UC RUSAL finalised the purchase of a 77.5% equity interest in ALSCON in February 2007. As the impact of the
acquisition on the financial results of the Group for the year ended 31 December 2007 was not significant, no capacity
for 2006 or 2007 is therefore provided.
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The Group’s six largest aluminium smelters accounted for 79% and 84% of its aggregate
aluminium production for the year ended 31 December 2008 and the six months ended 30 June 2009,
respectively. A summary description of each of the Group’s principal aluminium smelters is set out
below. The capacity data provided indicates the capacity for 2008. In recent years, the Group operated
at or near capacity, which generally increased over time with respect to each aluminium smelter due
to productivity, technological and other improvements. In accordance with cost-saving measures (see
“— Strengths and Strategies — Strengths — Secure and sustainable low cost position and power
advantage”), the Group shutdown capacities of some of its facilities, including the following
aluminium smelters, Alukom-Taishet (100% of the smelter’s capacity was shutdown as at 30 April
2009), Zaporozhye (75% of the smelter’s capacity was shutdown as at 30 June 2009), Volkhov (50%
of the smelter’s capacity was shutdown as at 30 June 2009), Nadvoitsy, Kandalaksha, Bogoslovsk and
Novokuznetsk (35% of each smelter’s capacity was shutdown as at 30 June 2009). Two HSS potlines
at Urals aluminium smelter commissioned in 1941-1942 were permanently shutdown (35% of the
smelter capacity) and have been torn down as part of the Company’s environmental policy.

Principal Aluminium Smelters

Bratsk Aluminium Smelter. The Bratsk aluminium smelter is the largest producer of primary
aluminium in the world in terms of production capacity, accounting for approximately 25% of
aluminium production in Russia and, according to CRU estimates, approximately 2.7% of the world’s
output in 2008, with a total saleable aluminium production capacity in 2008 of 1,006 thousand tonnes
per annum.

° Alumina source — various refineries, including the Group’s Urals, Achinsk, Friguia,
Nikolaev and QAL alumina refineries, and third party sources, with alumina from each
source being processed in potrooms dedicated to such source, which promotes the stability
of the production process;

° Energy source — electrical power is supplied primarily by the Bratsk hydroelectric power
station owned and operated by Irkutskenergo, which is controlled by the beneficial owners
of En+. The Bratsk hydroelectric power station is situated on the Angara River
approximately 8 miles from the Bratsk aluminium smelter. The grid connecting the power
station to the smelter is owned by the Group. In 2008, the smelter consumed approximately
75% of the power generated by the Bratsk hydroelectric power station, which currently
operates at below full capacity.

The Bratsk aluminium smelter is located approximately 15 km by road from the town of Bratsk
in the Irkutsk region in Siberia.

The Bratsk aluminium smelter has direct rail links to the nearby Trans-Siberian rail system,
providing ready means for materials and end products transportation. Pitch and coke for use in the
on-site anode paste production facilities are supplied by a variety of sources from China and from
within the Russian Federation, and cathode blocks are sourced from China.

The small settlement, Chekanovsky, is located close to the smelter and, under a federal plan and
an agreement signed with the local communities in March 2007, the residents will be relocated out of
this town to Bratsk and other communities for health and safety reasons at an anticipated cost of
US$20 million. The relocation is expected to be completed in 2012. See “Risk Factors — Risks
relating to the Group and its Business — The Group operates in an industry that gives rise to health,
safety and environmental risks”.

— 109 —



BUSINESS

Krasnoyarsk Aluminium Smelter. The Krasnoyarsk aluminium smelter is the second largest
smelter in the world in terms of production capacity and accounts for approximately 24% of
aluminium production in Russia and, according to CRU estimates, approximately 2.43% of global
output in 2008, with a production capacity in 2008 of 1,008 thousand tonnes per annum.

° Alumina source — various refineries, including the Group’s Achinsk and Bogoslovsk
alumina refineries, and third party sources (supplies from each refinery are provided to
dedicated potrooms for better production performance);

° Energy source — electrical power is provided via the Krasnoyarskenergo grid.
Krasnoyarskenergo obtains electricity in part from the Krasnoyarskaya HPP, which is
controlled by the beneficial owner of En+ and is situated on the Yenisei River
approximately 45 km from the smelter. The capacity of the power station is in excess of
current local requirements.

The Krasnoyarsk aluminium smelter is located on the outskirts of the city of Krasnoyarsk, which
is located on the Trans-Siberian railway and other major rail routes, providing good rail access for the
supply of materials and delivery of finished products.

The Krasnoyarsk aluminium smelter has just finished implementing a modernisation programme,
which is expected to reduce hazardous emissions of hydrogen fluoride, tarry matters and benzapyrene
by 1.5 times, 2.7 times and 2.5 times, respectively, for every tonne of aluminium produced. The
programme commenced in 2004 and was completed in September 2009. The total capital expenditure
for the project was approximately US$296 million, excluding VAT.

The Krasnoyarsk aluminium smelter has a single anode paste plant on-site that produces the
anode paste required for the Soderberg cells. The smelter also has three potrooms pre-bake cells, for
which anodes are purchased from the Sayanogorsk aluminium smelter and Chinese suppliers. Pitch
and coke for use in the production of anode paste at the on-site anode paste plant are delivered by rail
from a variety of sources within the Russian Federation and China.

Sayanogorsk Aluminium Smelter. The Sayanogorsk aluminium smelter is the third largest
aluminium producer in Russia in terms of production capacity, which in 2008 constituted 542 thousand
tonnes per annum.

° Alumina source — the Nikolaev alumina refinery;

° Energy source — electrical power for the Sayanogorsk smelter used to be provided via the
independent Khakasenergo grid, which was supplied by the Sayano-Shushenskaya
hydroelectric power plant, situated on the Yenisei River approximately 50 km from the
smelter. Following a major accident at Sayano-Shushenskaya HPP in August 2009,
alternative power suppliers have been located to ensure supply of electricity to the affected
smelters. The accident resulted in temporary loss of production from eight cells (less than
3% of total production), but the smelter resumed operating at normal capacity within a short
timeframe. See “Risk Factors — Risks relating to the Group and its Business — The
Group’s competitive position in the global aluminium industry is highly dependent on
continued access to inexpensive and uninterrupted electricity supply, in particular,
long-term contracts for such electricity; increased electricity prices (particularly as a result
of deregulation of electricity tariffs), as well as interruptions in the supply of electricity,
could have a material adverse effect on the Group’s business, financial condition and results
of operations”.

The Sayanogorsk aluminium smelter is located on the outskirts of the town of Sayanogorsk,

Khakasia Republic in southern Siberia, approximately 75 km south of the regional capital city of
Abakan. The town has good rail access for the supply of materials and delivery of finished products.
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The Sayanogorsk aluminium smelter is a relatively modern aluminium production facility, which
utilises pre-baked anode technology throughout. The Sayanogorsk smelter has its own carbon
facilities, including a recently constructed baking furnace for the Khakas aluminium smelter. The
furnace has reached its full capacity of 15,000 tonnes of anodes per month, allowing the Group to meet
the demand for anodes of both the Sayanogorsk aluminium smelter and the Khakas aluminium smelter
in full. The smelter receives the required pitch from suppliers within the Russian Federation and coke
from a variety of suppliers in the Russian Federation and China. In addition to metals produced,
Sayanogorsk also produces liquid aluminium, which is transferred to SAYANAL, one of the Group’s
packaging plants, located adjacent to the Sayanogorsk smelter.

Khakas Aluminium Smelter. The Khakas aluminium smelter is the first Russian smelter
constructed in over 20 years and is the largest construction project in the Russian aluminium industry
since Soviet times. The smelter was constructed by the Group adjacent to the Sayanogorsk aluminium
smelter as its fifth potline.

° 2008 Capacity — 297 thousand tonnes per annum;
° Alumina source — QAL, Australia;

° Energy source — electrical power for the Khakas smelter used to be provided via the
Khakasenergo grid, which was supplied by the Sayano-Shushenskaya hydroelectric power
plant. Following a major accident at Sayano-Shushenskaya HPP in August 2009 alternative
power suppliers have been located to ensure supply of electricity to the affected smelters.
See “Risk Factors — Risks relating to the Group and its Business — The Group’s
competitive position in the global aluminium industry is highly dependent on continued
access to inexpensive and uninterrupted electricity supply, in particular, long-term
contracts for such electricity; increased electricity prices (particularly as a result of
deregulation of electricity tariffs), as well as interruptions in the supply of electricity, could
have a material adverse effect on the Group’s business, financial condition and results of
operations”.

Engineering for the smelter commenced in August 2004, and construction began in March 2005.
Commissioning of the smelter was undertaken in four phases. The first metal production at Khakas
occurred in late November 2006, and the last pot came on line in October 2007, at which point the
smelter became operational. The project was fully implemented by the Group’s own Engineering,
Procurement, Construction and Management (“EPCM”) team and the smelter utilises state-of-the-art
technology developed by UC RUSAL, including pre-bake anodes. At the end of 2008, the Khakas
aluminium smelter reached its full capacity of approximately 297 thousand tonnes per annum. The gas
treatment centres at the smelter exceed global environmental standards. The total capital expenditure
for the construction of the smelter constituted US$710.3 million.

Irkutsk Aluminium Smelter. The Irkutsk aluminium smelter is one of the oldest aluminium
smelters in Siberia.

° 2008 Capacity — 360 thousand tonnes per annum;

° Alumina source — the Achinsk alumina refinery, Bogoslovsk alumina refinery, Urals
alumina refinery and third party sources;

° Energy source — electrical power is supplied primarily by Irkutskenergo (which is
controlled by the beneficial owners of En+) via the regional grid. The grid is supplied by
three primary hydroelectric plants at Irkutsk, Bratsk and Ust-Ilimsk and supplemented by
a series of smaller hydro and thermal power stations located around the province.
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The Irkutsk aluminium smelter is situated 1.7 km from the town of Shelekhov, around 22 km to
the northwest of the city of Irkutsk. The east-west Siberian railway runs 2 km east of the facility.

The Group is currently in the process of completing the IrKAZ-5 Project, which involves the
construction of a fifth aluminium smelting potline using high amperage pre-bake technology
developed by SibVAMI. After the commissioning of the new potline, the total capacity of the smelter
is expected to increase by approximately 169 thousand tonnes, to approximately 466 thousand tonnes
per annum. Baked anode blocks for the new potline will be procured from China and delivered to the
smelter by rail. Construction of IrKAZ-5 commenced in 2005, and the project first produced metal in
2007. 77% of 300 kA PFPB cells, gas treatment centres and a new casthouse have been commissioned
and the full commissioning of the remaining cells is scheduled to occur by the end of 2009. The total
capital expenditure for the construction of the project is currently estimated at approximately US$617
million, excluding VAT, of which US$561 million had been spent as of 30 June 2009.

The Irkutsk aluminium smelter is currently served by two railway stations adjacent to the
production facilities (Zavodskaya and Goncharovo). The smelter receives pitch and coke for the
production of anode paste by rail from a variety of sources within the Russian Federation.

Novokuznetsk Aluminium Smelter. The Novokuznetsk aluminium smelter comprises two separate
and relatively independent smelter sites, although for management, sales, accounting and maintenance
purposes the sites are considered to be one integrated smelter operation.

° 2008 Capacity — 322 thousand tonnes per annum;
° Alumina source — the Urals alumina refinery and third party sources;

° Energy source — electrical power for the smelter is purchased from the wholesale energy
market.

Both production sites are located in Novokuznetsk, which is situated in the Kemerovo Region
along the Tom’ River. Each of the two production sites at the smelter has a dedicated casthouse and
its own anode paste production facility. Calcined coke for the anode paste plant is delivered by rail
from suppliers from the USA, India and Argentina. The plant receives pitch from a Novokuznetsk
supplier by rail.

Approved Projects within the Aluminium Division

The Group is currently undertaking the following projects within the constraints imposed by its
debt restructuring agreements. See “Financial Information — Liquidity and Capital Resources — Debt
Restructuring”.

Boguchanskoye Energy and Metals Project (BEMO Project). In May 2006, RUSAL and
RusHydro (previously HydroOGK), controlled by the Russian Government, entered into a cooperation
agreement to jointly construct the Boguchanskoye Energy and Metals Complex. BEMO is ultimately
intended to involve the construction of the 3,000 MW Boguchanskaya hydropower plant (HPP) on the
Angara River and the approximately 588 thousand tonnes per annum Boguchansky aluminium smelter
8 kilometres southeast of Tayozhniy, in the Krasnoyarsk region. At the date of this prospectus, only
capital expenditure relating to the HPP is permitted under the terms of the Group’s debt restructuring
agreements. For further information concerning the BEMO Project, see “— Norilsk Nickel and
Material Joint Ventures — Material Joint Ventures — Boguchanskoye Energy and Metals Project
(BEMO Project)”.

Medium-Term — Taishet Aluminium Smelter. The first stage of the 750 thousand tonne per annum

Taishet aluminium smelter is expected to be commissioned in 2011, and the entire plant is expected
to reach full capacity in 2014. Construction at the Taishet aluminium smelter began in April 2007. The
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Taishet aluminium smelter will comprise four potrooms equipped with state-of-the-art RA-400 cells
developed by the Group’s Engineering and Technology Centre. The total capital expenditure for the
Taishet aluminium smelter (excluding construction of the anode plant) is currently estimated at
approximately US$1,987 million, excluding VAT, of which US$495 million, excluding VAT, had been
spent as of 30 June 2009. The construction has been temporarily suspended in view of the current
market downturn. The debt restructuring agreements generally prohibit the Group from incurring
capital expenditure in relation to this project through the end of the override period but permit the
Group to fund development of the project on a project finance (non-recourse) basis or through certain
equity investments in the project. The Group is in the process of negotiating project financing from
various international lenders, including with support from export credit agencies in Japan and Korea
and potential participation of Korean and Japanese equity investors in the project. The Group is also
considering integration of the project with the BEMO project.

The Taishet aluminium smelter is located in the outskirts of Taishet in Siberia, on the East
Siberian rail route, in the Irkutsk region of the Russian Federation, situated approximately midway
between Bratsk and Krasnoyarsk.

Medium-Term-ALSCON. ALSCON is located at Tkot Abasi in the Akwa Ibom State of Nigeria and
was initially conceived in 1981 by the government of Nigeria to take advantage of the abundant gas
reserves in the region. Construction of the smelter was completed by Ferrostaal AG and Reynolds
International and first metal produced in 1997, but the smelter was closed in June 1999 for lack of
working capital. The Group acquired a 77.5% ownership stake in ALSCON in February 2007. The
Group has entered into a long-term take or pay gas contract with Nigerian Gas Company that is
necessary for production at ALSCON and resumed production at the smelter in February 2008. In
2010, it is expected that an additional 54 cells will become operational and that it will also produce
its own anode.

ALSCON is currently a loss-generating asset and is not expected to become profitable until a
capital investment program has been completed with the smelter reaching its full capacity of 197
thousand tonnes per annum. A feasibility study for internal investment approval was completed in
September 2008. The program requires an investment of approximately US$298 million over the
period of 2009-2011, of which US$76 million had been spent as of 30 June 2009. The debt
restructuring agreements generally prohibit the Group from incurring capital expenditure in relation
to this program through the end of the override period but permit the Group to fund the program on
a project finance (non-recourse) basis or through certain equity investments in the project. The Group
is currently considering a disposal of 50% of its interest in ALSCON to a strategic investor.

Production of Other Aluminium Products or Other Materials Related to Aluminium Production

In addition to the production of primary aluminium, the Group also has facilities for the
production of a number of other aluminium products, including aluminium powder, silicon and
secondary aluminium and it produces other materials related to aluminium production.

The Group has two cryolite plants and one cathode plant, which produce essential materials for
the aluminium production process. The Group also has a number of anode production facilities, which
are integrated with certain aluminium smelters.

Aluminium fluoride, cryolite and fluoride concentrate. Both of the Group’s cryolite plants, OJSC
Polevskoy Cryolite Plant and OJSC South Urals Cryolite Plant, are located in the Russian Federation.
The main products of the cryolite plants are cryolite and aluminium fluoride, which are both used in
the aluminium production process at the Group’s smelters. The plants’ cryolite production more than
meets the demand for the product by Group aluminium smelters, with the excess production sold to
third parties. In 2008, the two plants produced approximately 75% (and in the first six months of 2009,
approximately 70%) of the Group’s demand for non-granulated aluminium fluoride. In July 2008,
operations of certain Polevskoy Cryolite Plant facilities were temporarily suspended for a period of
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less than 30 days due to violations of industrial safety requirements, following which operations were
resumed. The main supplier of fluoride (CaF,) concentrate (FF-90) for production of cryolite and
aluminium fluoride is Yaroslavskaya Gorno-Rudnaya Company, which is held by the Group together
with UK RGRK on a 50/50 basis. The Yaroslavskaya Gorno-Rudnaya Company holds the Yaroslavsky
mine, which is the largest fluoride mine in the world.

Cathodes. The Group’s demand for cathode blocks for regular repair is 31 to 45 thousand tonnes
per annum depending on relining schedule and cell life cycle. The Group’s cathode plant located in
China, Shanxi RUSAL Cathode Co. Ltd., currently has a capacity for production of cathode blocks of
more than 15 thousand tonnes per annum and is undergoing an expansion and modernisation
programme to increase production capacity to 19.8 thousand tonnes per annum. In March 2008, the
Group acquired assets of another cathode plant in Taigu County of Shanxi Province, China which have
been integrated into Shanxi RUSAL Cathode Co. Ltd., and such integration has increased the Group’s
production of cathodes by up to 15 thousand tonnes of cathode blocks annually. Upon completion of
Shanxi RUSAL Cathode Co. Ltd. expansion program, including the integrated assets of the cathode
plant in Taigu County, the Group’s production of cathodes is expected to increase up to 40.7 thousand
tonnes of cathode blocks annually. The expanded facility is expected to come on line by the end of
2012. The Group purchases the remainder of its cathodes requirement from the Novosibirsk Electrode
Plant and Ukranian Graphite. The Group is currently considering options to increase its cathode blocks
production capacity through further acquisitions and/or joint ventures.

Anodes. Although a number of the Group’s aluminium smelters (including Khakas, Sayanogorsk
and ALSCON) have captive anode-shops capable of producing sufficient anodes to meet their
requirements, the Group currently does not have sufficient anode production capacity to meet its
overall demand for anodes.

The table below shows the production data from each cryolite and cathode facility.

Cryolite, Aluminium Fluoride and Cathode Production (kt)

Total Plant Production

Six months Year ended 31 December

ended 30
Asset (P Product June 2009 2008 2007 2006
Polevskoy Cryolite Plant . . . .. ... ... ..... Cryolite 0.7 4.0 4.0 5.5
Alum. Fluoride 7.5 36.3 35.0 36.2
South Urals Cryolite Plant . . . . ... ... ..... Cryolite 2.4 6.4 7.0 9.0
Alum. Fluoride 21.6 56.7 55.0 53.1
Shanxi RUSAL Cathode Co. Ltd. ... ....... Cathodes 10.3 14.6 15.4 11.2

Note:

(1)  The table presents total production of the plants, each of which is a consolidated subsidiary of the Group. The Group
has 94.17% equity ownership in OJSC Polevskoy Cryolite Plant, 93.49% equity ownership in OJSC South Urals Cryolite
Plant, 100% equity ownership in Shanxi RUSAL Cathode Co. Ltd., which has a branch located in Taigu County of Shanxi
Province, China in each case as at 15 September 2009.

Aluminium Powder Metallurgy. The Group has three aluminium powder metallurgy plants, and

the aggregate aluminium powder production from the Group’s plants was 18.7 thousand tonnes in 2008
and 6.7 thousand tonnes in the first six months of 2009.
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Silicon Smelting. The Group has three silicon smelters. The aggregate attributable silicon
production from the Group’s plants was 58.0 thousand tonnes in 2008 and 9.0 thousand tonnes in the
first six months of 2009. The Group uses most of this silicon in the production of alloys. The Group
is currently considering a disposal of all or part of its silicon assets. These assets are non-core to the
Group’s business, and such disposal would not be expected to have a material impact on its operations.

Secondary Aluminium. The Group has three secondary aluminium plants, and the aggregate
attributable secondary aluminium production from the Group’s plants was 28.7 thousand tonnes in
2008 and 10.0 thousand tonnes in the first six months of 2009.

Alumina Division

The Group’s Alumina Division comprises both the alumina refineries involved in alumina
production and the mining assets of the Group.

Alumina Production

The Group has 13 alumina refineries. In recent years, the Group has substantially increased its
refining capacities by means of new acquisitions and increased holdings in existing assets. See
“History and Corporate Structure — History and Development”. The alumina refineries of the Group
are located in six countries: Ireland (one plant), Jamaica (two plants), Ukraine (two plants), Italy (one
plant), the Russian Federation (four plants) and Guinea (one plant). In addition, the Group holds a 20%
equity stake in Queensland Alumina Limited, the second largest alumina refinery in the world in terms
of production capacity. Most of the Group’s refineries have ISO9001 certified quality control systems,
ten refineries and QAL have been ISO14001 certified for their environmental management and three
have received OHSAS18001 certification for their health and safety management system.

The aggregate alumina production from the Group’s plants was 11.3 million tonnes for the year
ended 31 December 2008 and 3.7 million tonnes for the six months ended 30 June 2009.

As part of the cost-cutting measures implemented in response to the global economic downturn
and aimed at increasing the Group’s efficiency, the Company optimised alumina production through
suspension of its operations at Alpart and Windalco (Jamaica), Eurallumina (Italy) and ZALK
(Ukraine), and by decreasing production volumes at Aughinish (Ireland) by 39.5%, at AGK (Russia)
by 16.6% and at BGZ (Russia) by 26.4% in 2009 according to the Company’s estimates. Alumina
production in the first six months of 2009 was reduced by 36% (on an annualised basis, adjusted to
take into account the idling of capacity that has occurred to date) as compared to the first six months
of 2008. See also “— Strengths and Strategies”.
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Production process of alumina

The chart below illustrates how alumina is produced from bauxite. Approximately four tonnes of
bauxite are required to produce two tonnes of alumina; while approximately two tonnes of alumina are
required to produce one tonne of aluminium. The workflow of the Bayer process is set out in the
flowcharts below:

Bauxite from

. Crusher
Mine
Filter
Digester
(Caustic
Bauxite Residue Soda)
L (“Red Mud”)
Precipitator
Alumina
Rotary Kiln
(Calciving)

Bauxite washing and grinding

-

Dissolving bauxite in caustic soda in a digester

-

Filtering of the bauxite residues

-

Precipitating the remaining sodium aluminate

-

Calcining the sodium aluminate at 1,000°C

-

Alumina
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The table below shows the contribution from each facility. Also shown is approximate production
attributable to the Bayer process, sinter process and nepheline process.

Alumina Production from Refining Operations (kt)

Attributable Refinery Production®

Six
months
ended Year Ended 31 December
30 June
Asset™” 2009 2008 2007 2006 Process
Ireland
Aughinish Alumina. . . . ... .. ... .. ...... 565 1,890 1,803 1,816 Bayer
Jamaica
Alpart™ . ... 148 1,074 1,044 1,023 Bayer
Windalco (Ewarton and Kirkvine Works)® . . . . . 153 1,159 1,154 1,129 Bayer
Ukraine
Nikolaev Alumina Refinery (NGZ) . . . . ... ... 733 1,446 1,420 1,410 Bayer
Zaporozhye Alumina Refinery (ZALK)® . ... .. 29 227 236 262 Bayer and sinter
Italy
Eurallumina® . . . . . .. ... .. .. .. 92 1,045 1,069 1,103 Bayer
Russia
Bogoslovsk Alumina Refinery (BAZ). . . . ... .. 500 1,084 1,100 1,100 Bayer and sinter
Achinsk Alumina Refinery (AGK). . . .. ... ... 452 1,069 1,082 1,073 Nepheline
Urals Alumina Refinery (UAZ) . .. ... ... ... 349 730 731 726 Bayer and sinter
Pikalyovo Alumina Refinery (PGZ)® . ... .. .. — 73 255 218 Nepheline
Boxitogorsk Alumina Refinery (BGZ) . .. ... .. 60 156 165 149 Sinter
Guinea
Friguia Alumina Refinery. . . . ... ... ... ... 272 593 527 530 Bayer
Joint Venture — Australia
Queensland Alumina Ltd. (QAL)
(proportion attributable to UC Rusal). . . . ... .. 385 769 763 774 Bayer
TOTAL PRODUCTION
THE GROUP’S PRO RATA SHARE OF
QAL PRODUCTION . .. ... .......... 3,738 11,317 11,347 11,313

Notes:

(1)  The Group has 100% equity ownership in each of the assets, except for the Alpart refinery, in which the Group has a
65% interest, the Windalco-Ewarton and Windalco-Kirkvine refineries, in each of which the Group has a 93% interest,
the Zaporozhye alumina refinery (ZALK), in which the Group has a 97.6% interest, and Queensland Alumina Ltd. (QAL),
in which the Group has a 20% interest, in each case as at 15 September 2009. Alpart and Windalco are consolidated by
the Group on a proportionate basis as they are jointly controlled assets and operations. Accordingly, the production data
set forth above represents the Group’s pro rata share of Alpart and Windalco’s production. Zaporozhye alumina refinery
is a fully consolidated subsidiary of the Company, so the attributable production is presented on a 100% plant production
basis to reflect UC RUSAL’s effective control of the finished product. QAL is consolidated on an equity basis and
accordingly the data shown is the proportion attributed to UC RUSAL based on its equity ownership.
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(2)  Includes calcined and hydrate alumina. Aughinish alumina refinery produced 64,260 tonnes of hydrate in 2008.
Eurallumina produced 71,054 tonnes of hydrate in 2008. Windalco (Ewarton and Kirkvine combined) produced 32,297
tonnes of hydrate in 2008. Nikolaev alumina refinery produced 27,843 tonnes of hydrate in 2008. Bogoslovsk alumina
refinery produced 35,281 tonnes of hydrate in 2008. Achinsk alumina refinery produced 12,166 tonnes of hydrate in
2008. Urals alumina refinery produced 9,146 tonnes of hydrate in 2008 and Boxitogorsk alumina refinery produced
60,157 tonnes of hydrate in 2008. ZAIK produced 1,390 tonnes of hydrate in 2008. QAL, Alpart and Friguia produce
calcined alumina only.

(3)  Production was temporarily suspended in the first six months of 2009.

(4)  Pikalyovo alumina refinery was sold to Basel-Cement in 2008.

The Group’s six largest alumina refineries in terms of production accounted for 68% and 80%,
respectively, of its aggregate alumina production for the year ended 31 December 2008 and for the six
months ended 30 June 2009. A summary of each of the Group’s principal alumina refineries is set out
below. The capacity data provided indicates the capacity for 2008. Through 2008, the Group operated
at or near capacity, which before 2008 has generally increased over time with respect to each alumina
refinery due to productivity, technological and other improvements. In 2009, however, the Group
reduced output of its alumina refineries to adjust to the decrease in demand for aluminium.

Alumina is predominantly produced through the purification of bauxite to aluminium oxide using
the Bayer process, though several other processes exist. All of the Group’s refineries process bauxite,
with the exception of the Achinsk alumina refinery, which uses nepheline ore as the feedstock. The
Group is progressively upgrading and modernising its alumina refining equipment to improve the
alumina quality, yield, physical properties and raw material consumption.

Principal Alumina Refineries

Aughinish Alumina Refinery. The Aughinish alumina refinery is the Group’s largest alumina
refinery in terms of production capacity.

° 2008 production — 1.89 million tonnes per annum;

° Bauxite sources — Compagnie des Bauxites de Guinea (CBG) in Guinea and Mineracao Rio
do Norte (MRN) in Brazil;

° Alumina deliveries — to the Group smelters and third parties;

° Energy source — all of the refinery’s electricity and steam requirements are sourced from
an on-site combined heat and power (CHP) plant, which was commissioned in January
2006. Currently, the CHP plant generates steam and electricity for the refinery and supplies
surplus energy to the local grid.

The refinery is situated on Aughinish Island on the south side of the Shannon estuary between
Askeaton and Foynes, 32 km downstream from Limerick City, Ireland.

The Aughinish alumina refinery has a research and development programme supported by
extensive links with the Irish government, Limerick University and various industry bodies. The
refinery has successfully obtained external funding for a variety of research activities, and the
programme has led to enhancements in the operation of the refinery, especially in the areas of
digestion and calcining.
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The Aughinish alumina refinery is served by a captive deep-water terminal in the Shannon
Estuary for both the import of materials and the export of finished product. Currently, Aughinish is
operated on a reduced production mode as one of the precipitation trains has been removed from
operations. If it were to become necessary, Aughinish could return to full capacity after a two-month
period required for preparation.

Nikolaev Alumina Refinery. The Nikolaev alumina refinery is the second largest producer of
alumina in the CIS in terms of production capacity.

° 2008 production — 1.45 million tonnes per annum;

° Bauxite source — several sources, predominantly Compagnie des Bauxites de Kindia
(“CBK?”), but also from Bauxite Company of Guyana Inc. (“BCGI”) and the Weipa mine in
Australia;

° Alumina deliveries — to a number of smelters within the Group, including the Bratsk

aluminium smelter, Krasnoyarsk aluminium smelter and the Sayanogorsk aluminium
smelter, as well as to third parties;

° Energy source — approximately two-thirds of the refinery’s electricity needs are met by the
national grid, the remainder being supplied by the refinery’s own generating facility. The
Nikolaev alumina refinery power station is also used to generate steam for the refinery. The
main fuel used by the captive power station is natural gas, heavy fuel oil being used only
as a standby/backup energy source.

The Nikolaev alumina refinery is located on the Yuzhny (Southern) Bug river, approximately
30km upstream from the Black Sea coast in Ukraine, and approximately 25km from the town centre
of Nikolaev.

The Nikolaev alumina refinery is undertaking an expansion project that is expected to increase
plant production from 1.4 million tonnes per annum to 1.7 million tonnes per annum. The Group is
contractually obligated to produce alumina at the Nikolaev refinery in amount of not less than 1.6
million tonnes not later than 2012. The total capital expenditure is estimated at US$155 million,
including value-added-tax, of which US$125 million has been incurred as of 30 June 2009. Consistent
with the terms of its debt restructuring agreements, the Group intends to spend US$2.2 million to
increase alumina production to 1.5 million tonnes in 2010 and to then suspend the expansion projects
through the end of the override period. The Group will need (and expects to receive) a waiver from
its contractual counterparty in connection with that suspension.

The refinery also includes a hydrometallurgical facility that produces gallium metal.
Bogoslovsk Alumina Refinery. The Bogoslovsk alumina refinery, part of the Bogoslovsk alumina

and aluminium complex, is the fourth largest producer of alumina in the CIS in terms of production
capacity.

o 2008 production — 1.08 million tonnes per annum;
° Bauxite source — Timan and North Urals bauxite mines;
° Alumina deliveries — to a number of smelters within the Group, including the on-site

Bogoslovsk smelter and the Kandalaksha, Nadvoitsy and Volgograd aluminium smelters;
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° Energy source — electricity is supplied by several wholesale market suppliers via the
regional grid, which is operated by Sverdlovskenergo. A third-party owned off-site thermal
power station also produces electrical power, as well as steam and hot water for the town
and plant. The calciner kilns and the sintering kilns are fired by natural gas supplied by
Uralnorthgas with heavy fuel oil used for standby supply/backup.

The Bogoslovsk alumina and aluminium complex is situated in the centre of the town of
Krasnoturyinsk, located in the Ural Mountains, approximately 370km to the north of Ekaterinburg in
the Sverdlovsk region.

Achinsk Alumina Refinery. The Achinsk alumina refinery is one of the largest alumina refineries
in Russia in terms of production capacity.

° 2008 production — 1.07 million tonnes per annum;

° Nepheline and limestone sources — Kiya Shaltyr nepheline mine and the adjacent
Mazulsky limestone quarry, which are leased by Achinsk alumina refinery;

° Alumina deliveries — to Krasnoyarsk, Bratsk, Irkutsk and Volkhov aluminium smelters;

° Energy source — captive thermal power plant on site. Currently, the plant also purchases
power from Krasnoyarskenergosbyt to supplement its own supply. The captive power
station also meets the steam and hot water requirements of the refinery and the town of
Achinsk.

The Achinsk alumina refinery is located in Siberia close to Krasnoyarsk on the Bank of Chulym
river.

The Achinsk alumina refinery also produces sodium carbonate, potassium carbonate and
aluminium sulphate as principal by-products. In 2007, the refinery undertook an expansion project to
increase capacity for alumina production by 57 thousand tonnes per annum. The project included
reducing bottlenecking at the alumina refinery, as well as modernising and increasing the capacity of
the power plant and soda production. The total capital expenditure for the project constituted US$90.7
million, excluding VAT. The Group is currently undertaking additional minor works relating to such
expansion.

The Achinsk alumina refinery is also undertaking a soda quality improvement project, expected
to be completed in 2009. The capital expenditure for the soda quality improvement project is estimated
at US$9.6 million including VAT (as a result US$9.9 million has been incurred as of 30 June 2009).
The Achinsk alumina refinery also started a turbine construction project, which has been recently
mothballed. The estimated capital expenditure for the turbine project is US$43 million including VAT
(of which US$41.2 million has been incurred as of 30 June 2009).

Other Alumina Refineries

Urals Alumina Refinery. The Urals alumina refinery, part of the Urals alumina and aluminium
complex, is the fourth largest producer of alumina in the CIS in terms of production capacity.

° 2008 production — 0.73 million tonnes per annum;
° Bauxite source — the Timan and North Urals bauxite mines;
° Alumina deliveries — to a number of smelters within the Group, including the on-site Urals

smelter and the Novokuznetsk, Irkutsk, Volgograd, Bratsk and Volkhov aluminium
smelters;
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° Energy source — electricity is supplied by the regional grid. A third-party owned off-site
thermal power station also produces electrical power, as well as steam and hot water for the
town and plant. The calciner kilns and the sintering kilns are fired by natural gas supplied
by Uralnorthgas, with heavy fuel oil used for standby supply/as a backup.

The Urals alumina and aluminium complex is situated in the town of Kamensk-Uralskiy, located
approximately 100 km to the south-east of Ekaterinburg in the Sverdlovsk region.

Friguia Alumina Refinery. The Friguia alumina refinery, located in the town of Friguia in the
Republic of Guinea, is approximately 160 km northeast of the capital and main port of Conakry. The
adjoining Friguia mine, operated by Friguia S.A., a wholly owned subsidiary of the Group, is located
on the Fouta Djalon plateau in the northwest of Guinea, about 105 km from Conakry, and is fully
vertically integrated with the Friguia alumina refinery where its entire production is delivered. There
are currently no facilities to export bauxite from the mine or the Conakry alumina loading point.

° 2008 production — 0.59 million tonnes per annum;
° Bauxite source — the integrated Friguia mine;
° Alumina deliveries — to the Bratsk aluminium smelter;

° Energy source — a captive power plant on site supplies electricity and steam to the refinery
and the town of Friguia. There is no standby/backup power source via an external grid.

In 2009, the government of the Republic of Guinea initiated proceedings against the Group
contending, among other things, that the privatisation of the Friguia bauxite and alumina complex
should be declared null and void and compensation in the amount of US$1.0 billion should be paid
to the government of the Republic of Guinea. If the Government of the Republic of Guinea is
successful, the Group may be required to pay damages and/or return its shares in Friguia to the
Government of the Republic of Guinea. In addition, the government of the Republic of Guinea recently
issued two decrees that may increase the potential for expropriation of mining assets in the Republic
of Guinea. See “Risk Factors — Risks relating to the Group and its Business — Risks relating to the
multijurisdictional regulatory, social, legal, tax and political environment in which the Group operates
— Legislation may not adequately protect against expropriation or nationalisation” and “— Litigation
— Republic of Guinea”.

Queensland Alumina Limited (“QAL”). QAL is the second largest alumina refinery in the world
in terms of production capacity, located in Gladstone in the State of Queensland, Australia. For further
information concerning QAL, see “— Norilsk Nickel and Material Joint Ventures”.

Alpart. Alumina Partners of Jamaica (“Alpart”) is the Group’s second largest alumina refinery
in terms of production and is a joint venture between UC RUSAL Alumina and Norsk Hydro. The
Group has a 65% equity ownership in Alpart, with the remaining stake being held by Norsk Hydro.
Alpart’s financial statements are consolidated on a proportionate basis in the Group’s consolidated

financial statements as it is a jointly controlled asset and operation.

As a cost-cutting measure, production was temporarily suspended in May 2009 for at least 12
months.

° 2008 production — 1.07 million tonnes per annum (attributable);
° Bauxite source — the integrated Alpart bauxite mine;

° Alumina deliveries — to the Group facilities and third parties;
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° Energy source — electrical power and steam is provided by a dedicated co-generating
powerhouse. The boilers in the powerhouses are fired by heavy fuel oil. There is no tie-in
to the national grid.

Alpart is situated in the plains of St. Elizabeth, some 5 km from the village of Nain in Jamaica.
The mining operations and site offices are located near Mandeville in the Manchester District, some
70 km west from Kingston, Jamaica.

The refinery is connected to its port, Port Kaiser, by a dedicated railway. Port Kaiser services
Alpart for the movement of bulk material, primarily alumina, fuel oil and caustic. Bauxite from the
Alpart bauxite mine is transported to the refinery by a 17 km belt conveyer. Alpart also envisages
recovering bauxite from the Malvern Plateau and it is planned to either construct a cable belt from the
Malvern plateau or to utilise subcontracted road haulage to deliver the bauxite to the refinery.

Alpart holds one mining licence, one exploration licence and a contract to mine under a further
licence owned by a third-party company. Excluding this licence, 55% of the surface rights within the
Alpart licences are owned by either Alpart or the Jamaican government, which makes these areas
immediately accessible for mining under the terms of the licences. The remaining 45% are privately
owned, which will require prior land acquisition and possible resettlement of residents before
commencement of mining. The third-party agreement allows the mining of 25 million dry metric
tonnes from the Jamalco licence area before the year 2014, with an option to extend the agreement.
In addition, in 2005, Alpart entered into a 30-year agreement with the Jamaican government requiring
the government to guarantee suitable quantities and qualities of bauxite Resource areas to meet the
plant requirements for the period of the agreement.

Based on the restarting plan developed by the Company, the plant is expected to be able to
resume production within three months from the date on which it is decided to restart operations.

Windalco-Ewarton and Windalco-Kirkvine Works. Ewarton Works and Kirkvine Works are both
part of the West Indies Aluminium Company (Windalco). The Group has 93.0% equity ownership in
each of Ewarton Works and Kirkvine Works, with the remaining stake held by Jamaica Bauxite Mining
Limited, representing the Jamaican government. Windalco’s financial statements are consolidated on
a proportionate basis in the Group’s consolidated financial statements as it is a jointly controlled asset
and operation.

As a cost-cutting measure, production was temporarily suspended in April 2009 for at least 12
months.

° 2008 production — 1.16 million tonnes per annum (attributable);

° Bauxite source — the integrated Ewarton and Kirkvine bauxite mines;

° Alumina deliveries — to third parties;

° Energy source — steam and electricity are provided by an on-site co-generating

powerhouse for each of the Ewarton and Kirkvine Works. The boilers in the powerhouses
are fired by heavy fuel oil. There is also a tie-in to the Jamaican national grid.

Ewarton Works is situated about 10km north of the market town of Linstead, and about 5km
south of the town of Ewarton in Jamaica. Kirkvine Works is situated in the hilly regions of the centre
of Jamaica, some 15km from Mandeville. The Ewarton mining operations are located in the St.
Catherine’s District, approximately 40km north of Kingston, and the Kirkvine mining operations are
located near the Alpart operations in the Manchester District, approximately 70 km west of Kingston.
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Windalco holds two mining licences and one exploration licence. The majority of the surface
rights for the Windalco licences are privately owned by third parties, which will require prior land
acquisition and possible resettlement of residents before commencement of mining. In 2001, Windalco
entered into a 30-year agreement with the Jamaican government requiring the government to guarantee
suitable quantities and qualities of bauxite Resource areas to meet the plant requirements for the
period of the agreement.

In June 2006, a ten-year mining contract was signed between Windalco and Washington Group
International (WGINT) for exploration, drilling, mine development, post-mining reclamation and
stockpile management. The Group has agreed to pay US$3.6 million per annum over the next two
years to compensate WGINT for suspension of production at these works. Windalco remains
responsible for maintaining community relations and the long-term mine plan.

Based on the restarting plan developed by the Company, the plant is expected to be able to
resume production within three months from the date on which it is decided to restart operations.

Eurallumina Refinery. Eurallumina is the largest alumina refinery in Italy and one of the largest
producers of alumina in Europe.

As a cost-cutting measure, production was temporarily suspended in March 2009 for at least 12
months. Further, in September 2009, one of its red mud basins was sequestrated and its environmental

permit for production operations and management of the red mud basin was suspended. See “—
Litigation — Italian Environmental Ministry”.

° 2008 production — 1.05 million tonnes per annum;
° Bauxite source — the Weipa mine in Australia and the Kindia mine in the Republic of
Guinea;

° Alumina deliveries — to a number of smelters within the Group and third parties;

° Energy source — steam for the refinery is generated in three high sulphur fuel oil fired
boilers, and all of the electricity supplied to the refinery comes from the Italian national
grid.

Eurallumina is located in Portoscuso, on the southwest coast of Sardinia, Italy.
Subject to the release of Eurallumina’s red mud basin from sequestration and the reinstatement
of its environmental permit and based on the restarting plan developed by the Company, the plant is

expected to be able to resume production within three months from the date on which it is decided to
restart operations.
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Mining

The Group’s mining assets comprise 16 mines and mine complexes, including eight bauxite
mines, two quartzite mines, one fluorite mine, two coal mines, one nepheline syenite mine and two
limestone mines. The Company jointly operates two coal mines with Samruk-Kazyna under a 50/50
joint venture, LLP Bogatyr Komir. The aggregate attributable bauxite production from the Group’s
mines for the six months ended 30 June 2009 and for the year ended 31 December 2008 was 6.1 and
19.1 million tonnes, respectively. The table below sets forth the attributable production of the mines
in which the Group has interests for the six months ended 30 June 2009 and the years ended 31
December 2006, 2007 and 2008.

Production
Six
ucC months
RUSAL® ended Year ended 31 December
Interest 30 June
Mining Asset Location (%) 2009 2008 2007 2006
Bauxite (Mt Wet)®
Alpart . . . ... ... Jamaica 65® 0.3 3.2 2.9 3.3
North Urals . . ... ... .. ... ....... Russia 100 1.6 3.3 3.4 3.3
Windalco — Ewarton . . .. ... ....... Jamaica 93 0.1 2.0 1.9 2.1
Windalco — Kirkvine. . . . .. ... ... ... Jamaica 93 0.1 1.9 1.8 1.9
Timan . . .. ... ... Russia 80 1.0 1.9 1.9 2.4
Friguia. . . ... ... ... ... L L. Guinea 100 0.9 2.0 1.7 1.9
Kindia . . ... ...... ... .......... Guinea 100 1.4 3.2 3.0 3.1
Bauxite Co. De Guyana (BCGI). . . . ... .. Guyana 90 0.7 1.6 1.9 1.2
Total Bauxite Mining (Mt Wet) . . . . . . .. 6.1 19.1 18.5 19.2
Nepheline Process Mines (Achinsk)
Kiya Shaltyr Nepheline Syenite (Mt Wet). . . Russia 100 2.2 4.8 4.9 5.1
Mazulsky Limestone (Mt) . . . ... ...... Russia 100 3.1 7.4 6.9 6.9
Limestone (Mt)
Petropavlovsky Limestone . . . . .. ... ... Russia 100 0.4 1.0 1.0 1.0
Quartzite (kt)
Cheremshansk . . . ... ... ... ....... Russia 99.91 95 230 199 208
Glukhovsky . . . . . ... ... oL Ukraine 97.55 4 55 51 55
Total Quartzite (kt) . . ... .......... 99 285 250 233
Fluorite (kt)
Yaroslavsky . . . . .. ... Russia 507 441 799 899 807
Coal (Mt)
LLP Bogatyr Komir. . . ... .......... Kazakhstan 50® 7.1 23.05 19.2 20.8
Notes:

(1) Beneficial ownership as at 15 September 2009.

(2)  The remaining 35% is held by Norsk Hydro.

(3)  The remaining 7% is held by Jamaican Bauxite Mining Limited, representing the Jamaican government.

(4)  Approximately 20% is indirectly held by the Komi Republic, while minority shareholders hold an immaterial interest.
(5)  The government of Guyana retains ownership of 10% in BCGI.
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(6)

(7
(®)

Alpart and Windalco are consolidated on a proportionate basis as they are jointly controlled assets and operations. The
Group’s interests in Alpart and Windalco are 65% and 93%, respectively. Accordingly the bauxite production data set
forth above represents the Group’s pro rata share of Alpart and Windalco’s respective production. The total production
of the Group’s fully consolidated subsidiaries is included, even if there are minority interests. Accordingly, the total
production of Timan and BCGI is included, even though the Group’s interests in Timan and BCGI are approximately 80%
and 90%, respectively.

The remaining 50% is held by OOO RGRK, which is the managing entity.

The Company jointly operates the Bogatyr and Severny coal mines with Samruk-Kazyna under a 50/50 joint venture
established in December 2008. LLP Bogatyr Komir is consolidated on an equity basis and accordingly the data shown
is the proportion attributed to UC RUSAL based on its equity ownership.

Most of the Group’s deposits located in Russia and Guinea have been explored and prospected

in accordance with the Former Soviet Union “Classification and Estimation Methods for Reserves and
Resources”. This procedure establishes the nature of evidence required to ensure compliance with the
Committee of Reserves of the Ministry of National Resources of the Russian Federation (the “GKZ”
classification). The Group’s GKZ approved reserves have been restated in compliance with the
Prospectus Directive and the Prospectus Rules, in conjunction with the recommendations of the
Committee of European Securities Regulators (“CESR”) and in accordance with the criteria for
internationally recognised reserve and resource categories of the Australasian Code for Reporting of
Exploration Results, Mineral Resources and Ore Reserves (the “JORC Code”). The table below sets

forth

the aggregate JORC Ore Reserves and Mineral Resources for the mines in which the Group has

interests and the Dian-Dian bauxite project as at 1 July 2009.

Mineral Resources™ ? @ @ & Ore Reserves) ) © () ®

(Dry Mtonnes) (Dry Mtonnes)
Total Proved
Mining Asset Location Measured Indicated Inferred Proved Probable and Probable
Tonnage Al,0; Tonnage Al,O; Tonnage Al,O; Tonnage Al,O; Tonnage Al,O; Tonnage Al,O3
(Mt) (%) (Mt) (%) (M) (%) (Mt) (%) (Mt) (%) (Mt) (%)
Bauxite
Alpart . . . . . . .. Jamaica 15.2 43.0 40.7 40.7 38.0 45.3 0.0 0.0 0.0 0.0 0.0 0.0
Windalco-Ewarton. . . Jamaica 17.1 42.3 18.2 42.4 11.2 43.6 0.0 0.0 0.0 0.0 0.0 0.0
Windalco-Kirkvine . . Jamaica 11.6 42.5 27.5 42.1 0.5 43.6 0.0 0.0 0.0 0.0 0.0 0.0
Kindia® . . . . . .. Guinea 0.0 0.0 37.9 39.5 61.6 37.8 0.0 0.0 38.2 39.2 38.2 39.2
Friguia . . . . . . .. Guinea 36.8 40.8 142.4 43.0 152.6 43.2 37.3 40.0 77.8 41.7 115 41.1
Bauxite Co. De
Guyana (BCGI) . . . . Guyana 3.6 51.5 41.3 58.0 4.2 52.7 2.3 49.7 3.3 52.3 5.6 51.2
North Urals. . . . . . Russia 11.8 55.4 180.4 55.2 113.5 55.7 7.3 51.6 83.0 50.9 90.3 51.0
Timan . . . . . . .. Russia 113.1 49.4 67.1 49.9 0.0 0.0 99.7 54.8 354 57.1 135 55.4
Dian-Dian Project. . . Guinea 401.9 48.1 70.2 45.7 216.6 47.9 0.0 0.0 0.0 0.0 0.0 0.0
Total Bauxite . . . . . 611 47.7 626 48.1 598 46.9 147 50.8 238 46.9 384 48.4
Tonnage Al,0; Tonnage Al,O; Tonnage Al,O; Tonnage Al,O; Tonnage Al,O; Tonnage Al,O3
(Mt) (%) (Mt) (%) (Mt) (%) (Mt) (%) (Mt) (%) (Mt) (%)
Nepheline Process
(Achinsk)
Kiya Shaltyr
Nepheline Syenite. . . Russia 0.0 0.0 8.9 26.9 54.2 27.2 0.0 0.0 8.7 26.3 8.7 26.3

Tonnage CaO Tonnage CaO Tonnage CaO Tonnage CaO Tonnage Ca0O Tonnage CaO
(Mt) (%) (Mt) (%) (Mt) (%) (Mt) (%) (Mt) (%) (Mt) (%)

Mazulsky Limestone. . Russia 0.0 0.0 90.1 54.4 0.0 0.0 0.0 0.0 12.8 53.8 12.8 53.8

Tonnage CaO Tonnage CaO Tonnage CaO Tonnage CaO Tonnage CaO Tonnage CaO

MH (%) MY (%) MY (%R My (B (MH (%) (MY (%)
Limestone
Petropavlovsk
(North Urals) . . . . . Russia 15.6 55.0 6.9 54.9 0.0 0.0 13 54 6 54 19 54
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Mineral Resources @ ) @ & Ore Reserves ) (© () ®)
(Dry Mtonnes) (Dry Mtonnes)
Total Proved
Mining Asset Location Measured Indicated Inferred Proved Probable and Probable

Tonnage SiO, Tonnage SiO, Tonnage SiO, Tonnage SiO, Tonnage SiO, Tonnage SiO,
(Mt) (%) (Mt) (%) (Mt) (%) (Mt) (%) (Mt) (%) (Mt) (%)

Quartzite
Cheremshansk. . . . . Russia 0.4 99.0 1.6 99.0 35.1 99.0 0.2 99.0 0.8 99.0 1.0 99.0
Glukhovsky. . . . . . Ukraine 1.1 99.0 7.9 99.0 0.3 99.0 0.0 0.0 0.0 0.0 0.0 0.0
Total Quartzite . . . . 1.5 99.0 9.5 99.0 35.4 99.0 0.2 99.0 0.8 99.0 1.0 99.0
Tonnage CaF, Tonnage CaF, Tonnage CaF, Tonnage CaF, Tonnage CaF, Tonnage CaF,
(Mt) (%) (Mt) (%) (Mt) (%) (Mt) (%) (Mt) (%) (Mt) (%)
Fluorite
Yaroslavsky. . . . . . Russia 3.3 52.7 17.1 37.2 1.5 39.7 0.0 0.0 0.5 27.4 0.5 27.4
Tonnage Tonnage Tonnage Tonnage Tonnage Tonnage
(Mt) (Mt) (Mt) (Mt) (Mt) (Mt)
Coal
Bogatyr. . . . . . .. Kazakhstan 2,276 170 484 288 742 1,030
Notes:

(1)  The mines’ individual Mineral Resources and Ore Reserves are further detailed in the Independent Technical Report in
Appendix VI.

(2)  Mineral Resources are recorded on an unattributable basis, equivalent to 100% ownership.

(3)  Mineral Resources tonnages include Ore Reserve tonnages presented in the Ore Reserve Statement.

(4)  Mineral Resources are reported as dry weight (excluding moisture).

(5)  The alumina grades are presented as available alumina, as opposed to total alumina.

(6)  Tonnages are based on ore mined as per UC RUSAL’s production plans.

(7)  Ore Reserves are recorded on an unattributable basis, equivalent to 100% ownership.

(8)  Ore Reserves are reported as dry weight (excluding moisture).

(9)  The Kindia Probable Ore Reserve has been converted from the Indicated Mineral Resource, during which process
applicable loss and dilution factors have been applied. This has resulted in a marginal increase in the Probable Ore
Reserve versus Indicated Mineral Resource tonnage.

At 1 July 2009 the Group had aggregate JORC bauxite Mineral Resources of 1,835 million
tonnes, of which 611 million tonnes were Measured, 626 million tonnes were Indicated and 598
million tonnes were Inferred. Included in these Mineral Resources are JORC Proved and Probable
bauxite Ore Reserves of 384 million tonnes (dry), of which 147 million tonnes were Proved and 238
million tonnes were Probable. For purposes of determining the JORC Mineral Resources and Ore
Reserves of the Group’s mines and projects, SRK has assumed that the Group will renew or otherwise
extend for the life of the mine the exploration and production licences and concession agreements
currently covering such mine or project. For definitions of “Measured Mineral Resources”, “Indicated
Mineral Resources”, “Inferred Mineral Resources”, “Proved Ore Reserves” and “Probable Ore
Reserves”, see “Glossary of Technical Terms”.

Security of supply of high quality bauxite at adequate volumes and cost competitive prices for
current and projected alumina facilities is an important task for the Group. Additional exploratory
work is being undertaken to find new deposits of bauxite in the existing operational bauxite mining
areas of the Group and new project areas.

Each of the Group’s mining assets is operated under one or more licences.
The Alpart, Windalco-Ewarton, Windalco-Kirkvine and Friguia bauxite mines are discussed
above under “— The Group’s Operations — Alumina Division” together with their respective

integrated alumina refineries. A summary description of the Group’s bauxite mines that do not have
integrated on-site alumina refineries is set out below.
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Kindia Bauxite Mine. The Kindia bauxite mine (“Kindia”) in Guinea is operated by Compagnie
des Bauxites de Kindia (CBK), which is wholly owned by the Group. The Kindia deposits are located
in southeast Guinea, 90 km northeast of the capital city of Conakry and 32 km southwest of the local
administrative town of Kindia. The bauxite produced at the mine is transported by rail to the Conakry
port and shipped predominantly to the Group’s Nikolaev alumina refinery in Ukraine. Mining at the
site is governed by a convention between the Guinean government and the Group, which was signed
in November 2000 and is valid for a period of 25 years. The government of the Republic of Guinea
recently issued two decrees that may increase the potential for expropriation of mining assets in the
Republic of Guinea. See “Risk Factors — Risks relating to the Group and its Business — Risks
relating to the multijurisdictional regulatory, social, legal, tax and political environment in which the
Group operates — Legislation may not adequately protect against expropriation or nationalisation”.

Guyana Bauxite Mine. Bauxite Company of Guyana Inc. (BCGI) was established in 2004
pursuant to an agreement on bauxite mine development in Guyana between RUSAL and the
government of Guyana. The government of Guyana retains 10% of ownership of BCGI, with the
remaining 90% owned by the Group. The mining operations are located some 200 km south of the
capital of Guyana, Georgetown. BCGI hold mining permits for a number of deposit areas, including
Kwakwani, 20 Green Creek, 16 Bissuaruni (left and right banks), Souwari, 22 Kurubuka and the
“Aroaima Property” encompassing the north, south and west deposits.

Commencing on 22 November 2009, BCGI has been experiencing a strike that has led to
temporary suspension of production (through 7 December 2009).

Approved Projects within the Alumina Division

Kindia Bauxite Mine (Kindia-2). Mine production from the Kindia Bauxite Mine (Republic of
Guinea) is anticipated to increase up to 3,800 thousand tonnes per annum by 2012. By 2012, the
crushing plant at Debele is due to become obsolete and the Group does not expect to replace it. This
would require that the production tonnage from the Kindia deposits be mined using Wirtgen surface
miners entirely, which would produce a product of a size that does not require subsequent crushing.
Additional surface miners will be purchased. The capital expenditure estimated to be required for the
project amounts to US$76 million including value-added tax, of which US$24 million had been spent
as of 30 June 2009. The debt restructuring agreements generally prohibit the Group from incurring
capital expenditure in relation to this project through the end of the override period but permit the
Group to fund the program on a project finance (non-recourse) basis or through certain equity
investments in the project. The Company intends to seek financing for this project in a manner
consistent with the debt restructuring agreements.

Engineering and Construction Division

One of the Group’s most significant competitive advantages is its in-house EPCM (Engineering,
Procurement, Construction, Management) structure, embodied by the Engineering and Construction
Division (“ECD”), which was established by RUSAL in July 2005. Historically, aluminium companies
used to implement engineering and construction projects using their own resources. The outsourcing
of these services has resulted in the emergence of engineering and construction service companies.
When RUSAL faced the challenge of implementing large-scale projects amidst its global expansion,
the contract engineering and construction companies were unable to meet its needs as efficiently or
in as timely a manner as RUSAL could itself by drawing on its over 70 years of Russian know-how.
The Group therefore resumed its past practice by using in-house resources for the implementation of
its engineering and construction projects. The key advantage of the Group’s in-house EPCM structure
is its ability to provide comprehensive R&D and engineering and construction services, resulting in
the reduction of capital expenditure at all stages of planning and implementation of the Group’s
investment projects.
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The major functional areas of the ECD are as follows:

° extensive R&D activities and development of advanced aluminium and alumina production
technologies;

° implementation of complex engineering and construction projects with an EPCM approach;
and

° maintenance, repair and replacement of process equipment at all Group facilities.
Technology

The ECD develops process solutions for new production assets, as well as for facilities
undergoing modernisation and expansion. The ECD has the Engineering and Technology Centre
(“ETC”) in Krasnoyarsk, the Engineering and Technology Centre for Alumina Production (“Alumina
ETC”) in St. Petersburg and a centre specialising in design (SibVAMI) in Irkutsk.

The ETC in Krasnoyarsk was established in 2002 and is responsible for the development of new
aluminium production technologies, reduction pre-bake technologies, such as RA-300, RA-400 and
RA-500, and for improving the Group’s Soderberg technology and developing technologies aimed at
reducing the cost of production. The Group is installing advanced pre-bake, cleaner technology in
certain of its smelters, particularly in its new projects. Using the Sayanogorsk aluminium smelter as
a testing centre, the Group has developed a new baked-anode/high-amperage process that uses RA-300
and RA-400 cells, and plans to install RA-500 cells in the near future. RA-400 cell technology also
has been recently modernised to increase productivity by 6% (RA-400T). By increasing throughput,
installing new generation RA cell technology with higher amperage improves productivity, resulting
in less capital expenditure per tonne of production, and also lowers ongoing operating expenses such
as personnel, maintenance and repair costs. RA-300 cells were first put into operation on a pilot basis
in December 2003 and RA-400 cells in December 2005. A variant of the RA-300 cell technology was
selected for the Khakas aluminium smelter adjacent to the Sayanogorsk aluminium smelter, and has
been installed on an industrial scale. The technology is also expected to be installed at the Boguchansk
aluminium smelter. Currently, sixteen RA-400T cells are operating on a pilot basis at the Sayanogorsk
aluminium smelter, and it is expected that RA-400T cells will be used at the Taishet aluminium
smelter. A prototype of RA-500 cells has also been developed, and it is expected that eight of these
cells will be installed on a pilot basis at the Sayanogorsk aluminium smelter in 2010. The Group has
also been developing aluminium production technology using vertical inert electrodes which is
expected to fully avoid the emission of greenhouse gases and reduce the cost of production by 15 to
20% and construction capital expenditure by 30 to 40%.

In addition to pre-bake technologies, the ETC in Krasnoyarsk has also devoted considerable
R&D attention to improving the environmental performance of the Group’s Soderberg cells, which
produced approximately 80% of the Group’s aluminium in 2008. Improved environmental
performance of Sdderberg cells would allow the Group’s facilities to continue production over the
long term with relatively low ongoing capital expenditure. Since 2002, the Group has been conducting
research and trials to reduce the emissions of Soderberg cells to the level of pre-bake technology in
a project referred to as “Clean Soderberg Technology”. The Group has developed technical solutions
and is now seeking to develop commercially viable applications. There are currently five test cells in
operation at the Krasnoyarsk aluminium smelter, and a new project has been approved to install
Soderberg cells with improved environmental performance at the Krasnoyarsk aluminium smelter (in
aggregate 352 cells) and to finance the production of colloidal anode paste on a commercial scale. The
Group intends to utilise its Clean Soderberg Technology at its two largest aluminium smelters: Bratsk
and Krasnoyarsk, as well as at the Novokuznetsk and Irkutsk aluminium smelters. The Clean
Soderberg Technology project will also have the benefit of increasing capacity.
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The Alumina ETC was established in 2003 and is responsible for the development of high-yield
and low-cost alumina production technologies and the design of high capacity equipment for new
generation alumina refineries. It has successfully developed the high temperature shell-and-tube
digestion technology for the Komi alumina project, the reliability and performance of which has been
confirmed by international experts. New types of alumina production equipment and process flow are
currently being tested at special sites at the Nikolaev alumina refinery and the Urals aluminium
smelter.

Engineering and Project Feasibility Studies

The engineers and other specialists working within the ECD perform a thorough assessment of
technical solutions and capital expenditures through all phases of each investment project, starting
from potential construction site examination, selection of process technologies, determination of
optimal transportation and production infrastructure, down to manpower planning and conceptual
design. An Engineering Department has been established within ECD to perform these tasks and works
with the other engineering centres within the ECD, including RUSAL VAMI, the Technology
Engineering Centre, and the SibVAMI.

The largest of these, RUSAL VAMI, was initially founded as a research institute in 1931 and was
acquired by RUSAL in 2003. The institute, together with the Engineering Department within the ECD,
provides a full range of services, including raw materials research, project and process development
for enterprises working with aluminium, alumina and magnesium, and participation in all stages of
greenfield as well as expansion and modernisation projects. More than 40 industrial enterprises for the
production of aluminium, magnesium and carbon products have been constructed on the basis of
project and maintenance services rendered by RUSAL VAMI in the former USSR, China, Turkey,
Egypt, India, Israel and the former Yugoslavia. RUSAL VAMI has over 460 patents and licenses its
proprietary technologies for alumina, aluminium and magnesium production.

Construction

During the execution of projects, the ECD acts as the EPCM contractor to the Group. The ECD
performs a full range of activities related to execution, including detailed design documentation,
purchase of equipment, and services construction and equipment installation management,
commissioning and start-up activities and production ramp-up.

The ECD’s ability to provide centralised full EPCM services, which are essential for large-scale
EPCM projects in Siberia, Western Europe, Africa and other parts of the world, presents a major
competitive advantage for the Group and provides strong support for the Group’s existing assets and
expansion plans on a global scale. The advantages of the ECD’s EPCM capabilities are illustrated by
the construction of the Group’s Khakas smelter. Work commenced on the facility in March 2005, the
first metal production was brought on line in December 2006, and the smelter became fully operational
in November 2007. Capital expenditure in the Khakas project was US$2,415 per tonne of installed
RA-300 aluminium smelting capacity. See “— The Group’s Operations Aluminium Division —
Principal Aluminium Smelters”.

Packaging Division

While the Group focuses on the upstream segment of the industry, its downstream assets
nonetheless comprise a profitable niche business for the Group. The Group has three aluminium foil
mills. The Sayanal and Urals foil facilities are located in the Russian Federation, and ARMENAL is
located in Armenia. The Sayanal foil mill is the largest foil producer in Russia in terms of production
capacity, with a maximum production capacity of 39.5 thousand tonnes of foil per annum in 2008.
ARMENAL has undergone a modernisation programme and will reach its full capacity of 24 thousand
tonnes per annum by 2010. Capital expenditure for the programme totalled US$70 million, excluding
VAT.
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The Group can produce aluminium foil with thicknesses ranging from 7 to 240 micron, 3003
aluminium alloy strap, aluminium ingots and a broad range of alufoil-based flexible packaging and
household products. All facilities are certified under ISO 9001-2000 quality management standard,
except for ARMENAL, which is being prepared to such certification after modernisation. SAYANAL
additionally is certified according to the ISO 14001 environmental management services.

The aggregate aluminium foil and packaging material production from the Group’s plants was
68.5 thousand tonnes for the year ended 31 December 2008 and 29.1 thousand tonnes for the six

months ended 30 June 2009. The table below shows the contribution from each facility.

Aluminium Foil and Packaging Production (kt)

Total Plant Production

Six months Year ended 31 December
ended 30
Asset? June 2009 2008 2007 2006
SAYANAL. . . . e 14.4 40.6 39.5 38.3
Urals Foil . . . .. ... e 5.1 15.0 16.1 15.6
ARMENAL® . ... 9.7 12.9 12.3 0.9
Total production . . . ... ... .. ... ... ... . ... ... 29.1 68.5 67.8 54.8

Notes:
(1)  The Group has 100% equity ownership in each of the assets as at 15 September 2009.

(2)  ARMENAL incurred production problems and high costs early in its operation, after RUSAL first acquired partial
ownership of the plant. After RUSAL became the sole owner of ARMENAL in 2003, an extensive retrofit of the plant
was undertaken, the final stage of which was completed in October 2006. The growth in production in 2007 is primarily
due to the ARMENAL foil mill being commissioned upon completion of the modernisation project.

The Group exports its downstream products to 46 countries on five continents and delivers them
to 40 regions of the Russian Federation. The Group is the largest foil producer in Russia, with an
estimated market share of 49% in Russia, 6.7% in Europe and 1.7% globally in 2008, based on the
Group’s compilation of data from the European Aluminium Foil Association. Despite the falling global
demand for primary aluminium, foil products still remain in demand in virtually every area of their
application.

ENERGY SUPPLY

The Russian Government has and continues to implement reforms of the power sector aimed at
moving from a regulated to a market-based system. The effect of the post-regulation pricing structure
is still under discussion, however electricity tariffs for industrial users are expected to rise. To
mitigate potential increases in electricity prices, the Group is pursuing a multi-pronged strategy
intended to:

° secure supplies for its existing smelters, particularly in Siberia, through long-term contracts
with energy generating companies controlled by beneficial owners of the substantial

shareholders, the State and independent investors;

° build smelter-generation complexes in regions in which low-cost captive energy sources are
available; and

° invest in selective energy-related assets as a potential hedge against increased energy costs.
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Power Market Regulation in the Russian Federation and Ukraine

In the Russian Federation and Ukraine, current regulations prescribe the approval of energy
prices by relevant regulatory bodies for specified periods of time. All current power contracts at the
Group’s smelters in the Russian Federation and Ukraine run from 1 January 2009 to 31 December
2009, with the exception of the Bogoslovsk, Urals, Novokuznetsk, Krasnoyarsk, Bratsk, Irkutsk,
Sayanogorsk, Khakas and Volgograd aluminium smelters, which purchase power on the open
wholesale market.

Electricity prices in Russia are partly regulated by the Russian Government. The Russian
Government controls hydro and nuclear power generation, and regulates tariffs through the Federal
Service for Tariffs (“FST”). Reforms of the state electricity system began in the mid-1990s, when the
electricity market was divided into the national wholesale market, organised by price zones, and the
local retail market. The national wholesale market was further divided into two segments, one
regulated by the FST with the other being a free market segment characterised by online trading and
significant price fluctuations. The local retail markets have been fully controlled by the regional
energy commissions (RECs), who have tariff-setting authority based on the FST benchmark tariffs.
Tariffs are set in Roubles and have increased at least in line with inflation, though some of the former
SUAL smelters have experienced more significant increases.

In April 2007, the Russian Government established guidelines for the share of electricity
production volumes to be supplied on the wholesale electricity market under regulated tariffs during
the period from 1 January 2007 to 31 December 2010. That share is from 45% to 50% during the period
of 1 July to 31 December 2009 and is expected to gradually decrease to 15 to 20% by 1 July 2010.
Beginning on 1 January 2011, all electricity production volumes are expected to be supplied to
industrial users under free market prices. Once deregulation has occurred, electricity tariffs for
industrial users are expected to rise as a result of electricity price liberalisation and demand growth.
See “Risk Factors — Risks Relating to the Group and its Business — The Group’s competitive
position in the global aluminium industry is highly dependent on continued access to inexpensive and
uninterrupted electricity supply, in particular, long-term contracts for such electricity; increased
electricity prices (particularly as a result of deregulation of electricity tariffs), as well as interruptions
in the supply of electricity, could have a material adverse effect on the Group’s business, financial
condition and results of operations”.

Security of Power Supply

The aluminium smelting process is energy intensive and requires access to a continuous energy
supply. Electricity consumption is proportionate to the aluminium produced, and so an increase in the
volume of aluminium produced by a smelter will result in a corresponding increase in the electricity
consumed by the smelter.

The Group’s Siberian smelters, accounting for approximately 80% of its production in 2008,
obtain their energy mainly from low-cost hydropower stations with few, if any, alternative sources of
significant demand. The lack of alternative demand for the power stations is a result of two key
factors; there are few consumers requiring a sufficient scale of electricity to compete with the demand
of the Group, and it is difficult economically to transport electricity over the grid to more distant
consumers. At the same time, there are few significant suppliers of electricity in Siberia. As a result,
the Siberian power stations and the Group’s Siberian smelters are interdependent. Elsewhere, the
Group relies more heavily on thermal power. To the extent the Group relies on thermal power, its
electricity costs are affected by the prices of the fuel used by the generators, in particular natural gas
and coal. Natural gas prices in Russia are regulated by the Russian Government, but deregulation is
expected and price rises are anticipated. In 2008, gas prices increased up to approximately US$92 per
thousand cubic metres, which constituted a 24.5% increase as compared to the gas price for 2007. It
is expected that in 2010 average gas price will increase for another 26.5% as compared to
approximately US$106.7 per thousand cubic metres in 2009.
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In August 2009, a major accident occurred at the Sayano-Shushenskaya hydroelectric power
plant in Siberia, which was the main supplier of electricity to the Group’s Sayanogorsk and Khakas
aluminium smelters. According to preliminary estimates by the owners of the power plant, it may take
up to four years to fully restore the station’s previous production capacity. The accident resulted in
a temporary cessation of power supplies to the Sayanogorsk and Khakas aluminium smelters and
SAYANAL and a reduction in power supplies to the Krasnoyarsk and Novokuznetsk aluminium
smelters. The Group estimates that losses incurred as a consequence of the accident amounted to
approximately RUR41.6 million (approximately US$1.33 million at the exchange rate of the Central
Bank of Russia as of 30 June 2009). The accident at the Sayano-Shushenskaya hydroelectric power
plant has led to changes to the main power supply source for the Sayanogorsk and Khakas aluminium
smelters. Currently, nearly all of the electricity for the Sayanogorsk and Khakas aluminium smelters
is transferred from the Krasnoyarsk and Kemerovo regions (by several 500kV overhead lines). Though
all of the affected smelters have secured alternative electricity supplies and are working at normal
capacity, and although the Russian Government has indicated its intention to control the price of
electricity in the region to minimise any potential negative effect of the accident, there is a risk that
electricity costs could increase. Further, in view of the effect of the accident on the industry and
consumers in the region in general, the Russian Government may inquire whether production cuts are
possible or necessary to alleviate the pressure on the regional electricity supply system, in particular,
during peak seasons. To mitigate any negative effect from possible production cuts, the Company may
need to consider production cuts and rerouting electricity supplies to its more cost efficient facilities,
though no production cuts are currently anticipated. See “Risk Factors — Risks Relating to the Group
and its Business — The Group’s competitive position in the global aluminium industry is highly
dependent on continued access to inexpensive and uninterrupted electricity supply, in particular,
long-term contracts for such electricity; increased electricity prices (particularly as a result of
deregulation of electricity tariffs), as well as interruptions in the supply of electricity, could have a
material adverse effect on the Group’s business, financial condition and results of operations”.

The following table shows the current electricity supply arrangements at the Group’s smelters in
the Russian Federation and Ukraine. As of the date of this prospectus, the Group has entered into
long-term electricity supply contracts for its Bratsk, Krasnoyarsk and Irkutsk aluminium smelters with
two energy suppliers, Irkutskenergo and Krasnoyarskaya HPP, controlled by the beneficial owner of
En+, a controlling shareholder of the Company. The electricity supplied by Irkutskenergo and
Krasnoyarskaya HPP to the Bratsk, Krasnoyarsk and Irkutsk aluminium smelters accounted for
approximately 53% of its aluminium production in 2008 and 57% in the first half of 2009.

Supplied
wholly
Production or
for the year partially
ended 31 Principal Average cost Average cost by
December Source of 2008 first half 2009 Current status of related
Smelters 2008 (kt) Power (US$/mWh)®  (US$/mWh)® power supply party
Existing Smelters
Russia — Siberia
Bratsk Aluminium 1,002 Hydro 16.6 15.2 Wholesale contracts. Yes
Smelter Separate agreements with
grid and market service
providers.
Krasnoyarsk 1,000 Hydro 19.0 21.6 Wholesale contracts. Yes
Aluminium Smelter Separate agreements with

grid and market service
providers.
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Supplied
wholly
Production or
for the year partially
ended 31 Principal Average cost Average cost by
December Source of 2008 first half 2009 Current status of related
Smelters 2008 (kt) Power (US$/mWh)®P  (US$/mWh)?® power supply party
Sayanogorsk 537 Hydro 19.4 16.6 Wholesale contracts. Yes
Aluminium Smelter Separate agreements with
grid and market service
providers.
Novokuznetsk 320 Thermal 27.1 25.5 Wholesale contracts. Yes
Aluminium Smelter Separate agreements with
grid and market service
providers.
Irkutsk Aluminium 358 Hydro 19.8 14.7 Wholesale contracts. Yes
Smelter Separate agreements with
grid and market service
providers.
Alukom Aluminium 10 Hydro n.a n.a The plant became a branch No
Smelter of the Bratsk Aluminium
Smelter in the second half
of 2007. Power supply
arrangements of BrAZ
equally apply.
Khakas Aluminium 297 Hydro 19.2 18.0 Wholesale contract. No
Smelter Separate agreements with
grid and market service
providers.
Russia — Other
Bogoslovsk 186 Thermal 35.3 33.8 Wholesale contracts. Yes
Aluminium Smelter Separate agreements with
grid and market service
providers.
Volgograd 166 Hydro 46.4 31.8 Wholesale contracts. No
Aluminium Smelter Separate agreements with
grid and market service
providers.
Urals Aluminium 134 Thermal 35.8 34.0 Wholesale contracts. No
Smelter Separate agreements with
erid and market service
providers.
Nadvoitsy 81 Hydro 38.4 27.5 Annual retail contract with No
Aluminium Smelter Karelskaya
Energosbytovaya
Kompaniya.
Kandalaksha 75 Hydro/ 31.1 22.5 Annual retail contract with No
Aluminium Smelter Nuclear Kolskaya Energosbytovaya
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Supplied
wholly
Production or
for the year partially
ended 31 Principal Average cost Average cost by
December Source of 2008 first half 2009 Current status of related
Smelters 2008 (kt) Power (US$/mWh)?  (US$/mWh)> power supply party
Volkhov Aluminium 24 Hydro 37.6 19.1 Annual retail contract with No
Smelter Peterburgskaya Sbytovaya
Kompaniya.
Ukraine
Zaporozhye 113 Nuclear/ 68.1 49.3 Annual retail contract with No
Aluminium Smelter Thermal Zaporozhyeoblenergo.
Sweden
Kubikenborg 112 Hydro/ 46.7 41.0 Contract with Vattenfall No
Aluminium Smelter Nuclear until 2016.
Approved Projects
Russia — Siberia
Taishet Aluminium n.a. n.a. n.a. n.a. n.a. No
Smelter
Nigeria
ALSCON 9 Thermal n.a. 15.1 20 year take or pay No
contract with Nigerian Gas
Company to supply gas to
gas turbine
Total 4,424
Notes:

(1)  Electricity tariffs include transmission and generation
(2)  Converted from LC/MWh to US$/MWh at the exchange rate of 31.5 RUR/USS$ for January 2009; 35.8 RUR/US$ for
February 2009; 34.7 RUR/USS$ for March 2009; 33.6 RUR/USS$ for April 2009; 32.1 RUR/US$ for May 2009 and 31.0

RUR/US$ for June 2009.

All of the Group’s smelters in the Russian Federation and Ukraine, except for the Kandalaksha
aluminium smelter, have at least two independent power transmission routes to the smelter switchyard,
each of which is capable of providing the full power requirements of the smelter in the event of loss
or damage to the other transmission line.

Electricity tariffs of the Group’s aluminium smelters

The electricity tariff is made up of a regulated component and a market component. The tariff
in respect of the regulated component is set by the government and is expected to increase by 7.6%
in 2010. The tariff paid in respect of the market component varies according to each of the Group’s
aluminium smelters. The Group has adopted different strategies in different regions to manage its
exposure to electricity price increases.

Siberia-based smelters

In order to secure the Group’s electricity supply and respond to proposed regulatory changes, the
Group entered into long-term electricity supply contracts for its Krasnoyarsk aluminium smelter,
Bratsk aluminium smelter and Irkutsk aluminium smelter in Siberia in November and December 2009.
The tariffs under these long-term contracts are linked to the LME aluminium price through formulae
described below. These tariffs apply to that portion of the electricity supply that is subject to market
pricing, which is expected to increase until it reaches 100% on 1 January 2011. The cost of
transmission is charged separately, defined annually and is expected to increase in line with inflation.
For 2009, transmission tariffs were 25 kopeck/kWh for the Krasnoyarsk aluminium smelter, 16
kopeck/kWh for the Bratsk aluminium smelter and 17 kopeck/kWh for the Irkutsk aluminium smelter.
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The long-term contracts set forth maximum amounts of electricity and power to be supplied each year
and the tariffs under the contracts entered into by Bratsk aluminium smelter and Irkutsk aluminium
smelter do not apply to any electricity and power supplied to such smelters in excess of such maximum
amounts. In addition, under the long-term contracts, the smelters are required to indemnify the
electricity suppliers against any expenses that may arise as a result of additional tax which may be
imposed by Russian tax authorities if they consider the price under the applicable contract to be
significantly lower than the market price for the goods supplied.

The Group’s other Siberian smelters will not benefit from long-term contracts. As a result, their
electricity tariffs will not be linked to the LME price. Nonetheless, the Directors believe that the
interdependence described above between electricity suppliers and smelters in Siberia should limit the
impact of price increases as the regulatory regime evolves towards market pricing.

The discussion below includes a discussion of certain long-term electricity supply contracts that
the Group has entered into with Krasnoyarskaya HPP and Irkutskenergo, which are subsidiaries of
En+, a Controlling Shareholder of the Company. En+ has informed the Company that: En+ operates
its electricity assets as a business unit referred to as EuroSibEnergo, or “ESE”; En+ has pledged shares
in Krasnoyarskaya HPP and Irkutskenergo in support of certain debt facilities within the ESE business
unit; En+ has pledged certain shares of Krasnoyarskaya HPP in support of a debt facility of a company
under common control with Krasnoyarskaya HPP; and 25% of the shares of the holding company of
the ESE business unit will be pledged to creditors of En+ in connection with the current restructuring
of En+ indebtedness. If an event of default were to occur under any of the relevant debt facilities, and
if the lenders were to foreclose on the interests of En+ in Krasnoyarskaya HPP and Irkutskenergo
pledged under such facilities, it could result in a situation in which those entities are no longer under
common control with the Company. The Company believes, however, that the long-term contracts with
Krasnoyarskaya HPP and Irkutskenergo referred to below would remain enforceable even in such a
situation, and that such a situation therefore would not have a material adverse effect on the Company.

Krasnoyarsk Aluminium Smelter

On 4 December 2009, the Krasnoyarsk aluminium smelter entered into a long-term contract with
Krasnoyarskaya HPP, an electricity supplier controlled by En+, a Controlling Shareholder of the
Company, for a duration of 11 years from 2010 to 2020.

The tariff per kWh for the Krasnoyarsk aluminium smelter is expected to be determined
separately for the 50% of the consumed electricity denominated in Roubles and the 50% of the
consumed electricity denominated in US$. In both cases the tariff is calculated under the long-term
contract as follows:

(Tfr - Tb) * E
Tb + (0.7 * (Pa-Pb) * V * )/ E
(Tfr - Tb) * E + (Pa - Pb) * V

where Tb equals the initial (base) price (11.012 kopecks/kWh and 0.367 ¢/kWh for calculations in
Roubles and USS$, respectively);

Tfr equals the average weighted fixed-ratio price for electricity at the market in the
preceding quarter (which is capped at 49.8 kopecks/kWh and 1.66¢/kWh, respectively);

Pa equals the average London Metal Exchange price for aluminium in the preceding quarter
(the minimum amount of which, for the purposes of calculations, is fixed at 54,000
Roubles/tonne and US$1,800/tonne, respectively);

Pb equals the basic aluminium price (54000 Roubles/tonne and US$1,800/tonne,
respectively);
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V  equals aluminium production volume; and

E equals electricity consumption.

The tariff has a floor under the contract which increases annually as follows:

Contract floor 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 2020
Kopecks/kWh. .. ... .. 11.32 11.90 12.46 12.99 13.54 14.11 14.71 1534 1599 16.67 17.38
c/kWh. ... ... ... ...... 042 0.44 0.46 0.48 050 0.52 054 057 059 062 0.64

The premium of the actual LME reference price against a base price of US$1,800 per tonne
results in an increase in the tariff. The change in the tariff is linked to the LME price in a way that
is non-linear. As a consequence, the tariff is effectively capped at c. 36 kopecks/kWh. For illustrative
purposes, assuming a RUR/USD exchange rate of 30 RUR/1 USD (which is the assumption in the long
term contract for the Krasnoyarsk aluminium smelter), the following table demonstrates what the LME
linked tariff at different aluminium prices would be as at January 2010.

LME price (US$/t) 1800 1850 1950 2050 2150 2250 2500 3000 3500 4000

Contract price

(kopecks/kWh) . ... ... 11.0 16.1 22.1 25.6 27.8 29.4 31.8 34.0 35.1 35.7
Bratsk Aluminium Smelter

On | December 2009, the Bratsk aluminium smelter entered into a long-term contract with
Irkutskenergo, an electricity supplier controlled by En+, a Controlling Shareholder of the Company,
for a duration of nine years from 2010 to 2018.

The tariff per kWh for the Bratsk aluminium smelter under the long-term contract is calculated
by multiplying the net cost of electricity generation by 1.125. The net cost of electricity generation
(S) is calculated as follows:

16,995 * (0.85 * Syaropower prant + 015 *

CPI
S= ( SCHP) + (Pconsumption - 16’995) * Sremainder) ) *
Pconsumption 100%
where Sy opower plant equals the net cost of the electrical energy transmitted through the buses
of the hydropower plant in the previous year;
Schup equals the net cost of the electrical energy transmitted through the buses
of the CHP plant in the previous year;
P onsumption equals the power consumption during the accounting year (within the

limits set out in the contract);

& & *
Shydropower plant 0.15 Phydropower plant + SCHP

Sremainder equals (PCHP - 22’660 + 0.85 * Phydropowcr plant) ;
Phydropower plant + PCHP - 225660
Ppydropower plant equals the electrical energy transmitted through buses of the hydropower

plant in the previous year;
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Penp equals the electrical energy transmitted through buses of the CHP plant
in the previous year; and

CPI equals the consumer price index in the previous year.

If the LME price exceeds the levels stated in the following table, the tariff will be increased by
A, where A equals 0.035 * max (0; (Pr,, - Pr)); Pr, equals the average weighted LME price for
aluminium in the quarter preceding the accounting quarter and Pr, equals the maximum LME price in
the respective year as follows:

US$/t 2010 2011 2012 2013 2014 2015 2016 2017 2018

Pro .o oo 1,949 1,990 2,002 1,998 1,987 1,976 2,000 2,000 2,000

The tariff has a floor under the contract of c. 15.57 kopecks/kWh and a ceiling of c. 34.89
kopecks/kWh, which is adjusted annually for the consumer price index in the previous year. For every
US$1 that the LME reference rate exceeds the thresholds specified in the table above, the tariff per
kWh will increase by 0.035 kopecks. If the reference LME price per tonne is US$100 higher than the
threshold, the Aluminium Cash Operating Cost increases by approximately US$19.12 per tonne (at the
exchange rate of the Central Bank of Russia as of 30 June 2009).

Irkutsk Aluminium Smelter

On 15 November 2009, SUAL entered into a long-term contract for supply of electricity to
Irkutsk aluminium smelter with Irkutskenergo, an electricity supplier controlled by En+, a Controlling
Shareholder of the Company, which is for a duration of nine years from 2010 to 2018.

The tariff per kWh for the Irkutsk aluminium smelter under the long-term contract is calculated
by multiplying the net cost of electricity generation by 1.125. The net cost of electricity generation
(S) is calculated as follows:

5,665 * (0.85 * Sy gropower plant + 0-15 * Scyp) +

CPI
S= ( (Pconsumption - 5,665) * Sremainder) ) *
Pconsumption 100%
where Sy ropower plant equals the net cost of the electrical energy transmitted through the buses
of the hydropower plant in the previous year;
Scup equals the net cost of the electrical energy transmitted through the buses

of the CHP plant in the previous year;

P equals the power consumption during the accounting year (within the

limits set out in the contract);

consumption

% % k
Shydropower plant 0.15 Phydropower plant + SCHP

Sremainder equals (PCHP - 22’660 +0.85 * Phydropower plam)

Phydropower plant + PCHP - 22’660

equals the electrical energy transmitted through buses of the hydropower
plant in the previous year;

Phydropower plant
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Penp equals the electrical energy transmitted through buses of the CHP plant
in the previous year; and

CPI equals the consumer price index in the previous year.

If the LME price exceeds the levels stated in the following table, the tariff will be increased by
A, where A equals 0.035 * max (0; (Pr,, - Pr)); Pr, equals the average weighted LME price for
aluminium in the quarter preceding the accounting quarter and Pr, equals the maximum LME price in
the respective year as follows:

US$/t 2010 2011 2012 2013 2014 2015 2016 2017 2018

Pro. ..o o oo 1,949 1,990 2,002 1,998 1,987 1,976 2,000 2,000 2,000

The tariff has a floor under the contract of c. 15.57 kopecks/kWh and a ceiling of c. 43.30
kopecks/kWh, which is adjusted annually for the consumer price index in the previous year. For every
USS$1 that the LME reference rate exceeds the thresholds specified in the table above, the tariff per
kWh will increase by 0.035 kopecks. If the reference LME price per tonne is US$100 higher than the
threshold, the Aluminium Cash Operating Cost increases by approximately US$18.53 per tonne (at the
exchange rate of the Central Bank of Russia as of 30 June 2009).

Urals-based smelters

With respect to its Urals-based smelters, which accounted for approximately 7% of the Group’s
aggregate aluminium production in 2008, the Group plans to hedge its exposure to increases in the
tariffs charged by local independent electricity producers through its interest in the LLP Bogatyr
Komir in Kazakhstan, which supply coal to the Urals region. For further information concerning the
LLP Bogatyr Komir, see “— Norilsk Nickel and Material Joint Ventures”.

Other smelters

Smelters in other regions of the CIS, which accounted for less than 20% of the Group’s aggregate
aluminium production in 2008, such as those in Russia’s northwest, Volgograd and Ukraine, operate
in a more challenging environment, as demand is significant and forecast to grow. At present the
Group is evaluating captive gas- or coal-fired power generation as an alternative source of power for
these smelters.

The Kubikenborg aluminium smelter has a long-term power contract valid until 2016. ALSCON
in Nigeria has its own gas-fired power plant, and the Group has concluded a 20-year take or pay gas
contract with the Nigerian Gas Company, effective from February 2007. According to the contract the
Group agreed to take or pay for a specific amount of gas at a price fixed for the first year and
escalating annually based on LME prices for aluminium.

Moreover, the Group is working to improve its energy efficiency through the installation of
improved production technology and the adoption of better operating methods for the Group’s existing
technology.

Approved Projects relating to the Energy Supply
Approved energy projects are described together with the associated aluminium smelters. See “—

The Group’s Operations — Aluminium Division — Approved Projects within the Aluminium Division
— Boguchanskoye Energy and Metals Project (BEMO Project)”.
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SALES AND DISTRIBUTION

As a result of the global economic slowdown and reduced demand for aluminium the Group’s
sales strategy has been refined to achieve closer interaction with end-users to create new value-added
products that meet the specific requirements of the Group’s customers, further improve customer
service and the quality of its products. At the same time the Group’s main objective in 2009 has been
to increase profitability by improving its sales system, decreasing its working capital requirements and
cutting costs. The Group’s goal is to sell its entire production capacity in a combination of annual and
spot contracts and to sell as many value added products, such as primary foundry alloys, billets, slabs,
wire rod and high purity aluminium, as possible. About 50% of the primary aluminium produced by
the Group is sold through annual and longer-term contracts. Sales of value added products tend to have
higher margins than the Group’s other products, though the Group maintains flexibility to switch its
production from value added products to other products based on market conditions.

The volume of value added products produced by the Group has increased from 2,178 million
tonnes in 2007 to 2,216 million tonnes in 2008, highlighting the successful implementation of this
strategy. Due to the recent changes to the financial and metal markets, the volume of value added
products sold in the first six months of 2009 has decreased to 901 million tonnes as compared to 1,181
million tonnes in the same period in 2008, in line with the general decline in Group sales in 2009.

Value added products comprised approximately 52% of the Group’s aggregate attributable
saleable aluminium production in 2008 (and 45% in the first six months of 2009). The Group attempts
to fix maximum possible level of premiums guided by the market level of premiums in each region.

The Group has an established marketing and distribution infrastructure. The Group’s two
principal trading arms are RUSAL Marketing GmbH, which deals with exports to customers outside
of the Russian Federation and acts as agent of RTI Limited, and OJSC United Company RUSAL
Trading House, which deals with sales within the Russian Federation. The Group has a trading entity
in the United States and a subsidiary in Japan.

UC RUSAL has in place tolling arrangements, which are similar in form to those adopted by
other major international companies. UC RUSAL has followed a tolling strategy for the following
reasons:

° a substantial portion of UC RUSAL’s alumina is sourced from outside Russia and processed
by smelters in Russia;

° a majority of third-party sales of aluminium products are outside Russia; and
° Russian law permits such arrangements.

Pursuant to international tolling arrangements, a tolling company registered and subject to
taxation in Switzerland and acting upon instructions of the principal trading company of the Group,
purchases materials, such as alumina, and arranges for their delivery to manufacturers, such as
aluminium smelters, in another country for processing into end products, such as primary aluminium,
in consideration of a tolling (or processing) fee. The title to the materials and end products is not
transferred to the manufacturers and, therefore, where tolling is employed, the shipment of raw
materials and end products into and out of the country of the manufacturer is not characterised as an
import/export operation and is not subject to local import/export duties. The tolling company and the
manufacturer are taxed on their respective profits in their respective countries of tax residence. UC
RUSAL’s tolling arrangements involve the processing by smelters in Russia of alumina produced
outside Russia and purchased by Group trading companies outside Russia for sale of aluminium
outside Russia. The Group utilises tolling arrangements as its key material, alumina, is sourced
primarily from outside Russia, while the production of aluminium takes place mostly within Russia.
In addition, the majority of the Group’s third party sales of aluminium products are outside Russia.
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Alumina used for the production of aluminium under tolling arrangements in Russia is obtained from
a variety of sources, primarily the Group’s alumina operations in the Republic of Guinea, Australia,
Ireland and Jamaica, as well as third party sources. The alumina is transferred to the Russian
aluminium plants by the Group’s trading entities. The aluminium produced in Russia under these
tolling arrangements is sold on to the Group’s trading entities and thereon to end-user customers
throughout the world. Key markets include the European Union, Japan, Korea, South East Asia and
North America. Tolling has significantly simplified the administration required for crossborder
transactions. Tolling arrangements are permitted under Russian law. See “Risk Factors — Risks
Relating to the Group and its Business — The Group benefits significantly from its low effective tax
rate, and changes to the Group’s tax position may increase the Group’s tax liability and affect its cost
structure”.

The following table shows the Group’s revenues by product for the six months ended 30 June
2009 and the years ended 31 December 2008 and 2007. See “Financial Information — Management’s
Discussion and Analysis of Financial Condition and Results of Operations”.

Year ended 31 December

Six months ended
Products 30 June 2009 2008 2007

(Mln. US$) (%) (MlIn. US$) (%) (MlIn. US$) (%)

Primary aluminium and alloys (including
secondary alloys, silicon and aluminium

powder) . . ... ... 3,160 84.1 12,057 76.9 10,747 79.0
Alumina . .. ... ... .. 169 4.5 1,948 12.4 1,503 11.1
Sales of semi-finished products and foil. . . 104 2.8 271 1.7 270 2.0
Other revenue, including chemicals and

CNETEY « o v v v et et e e 324 8.6 1,409 9.0 1,068 7.9
Total . ........ ... ... ... ... ... ... 3,757 100 15,685 100 13,588 100

Large scale end-customers of the Group include Norsk Hydro, Alcoa, Novelis, Kibar, Impol and
Elval. Smaller customers and customers in countries such as Korea and Japan are serviced via certain
distributors, as is customary in the region. The Group also makes sales through traders and deals with
a select number of traders, a principal one of which is Glencore. The Group makes LME deliveries
through traders.

During the six months ended 30 June 2009, approximately 21% of the Group’s primary
aluminium and alloys sales was made directly to end-customers, and 79% through traders. In the year
ended 31 December 2008 approximately 54% of the Group’s primary aluminium and alloys sales was
made directly to end-customers, and 46% through traders. The increase in the amount sold to traders
during the first half of 2009 was in line with the Group’s strategy to expedite cash collections and
improve its working capital position. The Group’s ten largest end-user customers accounted for
approximately 36%, 34% and 15%, respectively, of the Group’s sales of primary aluminium and alloys
for the years ended 31 December 2007 and 2008 and the six months ended 30 June 2009, and the
Group’s five largest end-user customers accounted for approximately 30%, 25% and 11.5%,
respectively, of the Group’s sales of primary aluminium and alloys for the years ended 31 December
2007 and 2008 and the six months ended 30 June 2009. Norsk Hydro ASA, the Group’s largest
end-user customer in the years ended 31 December 2007 and 2008, accounted for approximately 13%
and 12%, respectively, of the Group’s sales of primary aluminium in this period. Glencore, one of the
Group’s largest customers, accounted for approximately 7%, 9%, 10% and 21% respectively of the
Group’s sales of primary aluminium for the years ended 31 December 2006, 2007 and 2008 and the
six months ended 30 June 2009.
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The aggregate percentages of total cost of sales attributable to the Group’s five largest suppliers
for the years ended 31 December 2006, 2007, 2008 and six months ended 30 June 2009 were for each
period less than 30% of the Group’s total cost of sales.

The main industry sectors that use the Group’s aluminium products are construction, packaging
and transportation (automotive and aerospace). Within Russia, the Group focuses on downstream
metal processors (rolling mills, extruders), cable producers and companies in the auto industry. On a
global scale, the Group markets and sells its products primarily in the European, Japanese/Korean,
South East Asian and North American markets, and the Group has established offices in China, Japan
and the United States. The following table shows the Group’s revenues in different geographic regions
from sales of aluminium, aluminium alloys, silicon and aluminium powders for the six months ended
30 June 2009 and the year ended 31 December 2008 and 2007 (on a pro forma basis). See “Financial
Information — Management’s Discussion and Analysis of Financial Condition and Results of
Operations”.

Y 1D
Six months ended ear ended 3 ecember

Geographic Region 30 June 2009 2008 2007 (pro forma)
(MIn. US$) (%) (Min. US$) (%) (MlIn. US$) (%)

Europe ... ... ... ... ... 1,704 51.7 5,498 44.3 4,904 44.4
CIS. . . 333 10.1 2,729 22 2,808 25.5
America . ... 472 14.3 1,250 10.1 1,227 11.1
Asia . oo 781 23.7 2,928 23.5 2,084 18.9
Other .. ... ... . .. . . ... ... .. ... 8 0.2 16 0.1 2 0.1
Total . ........ . ... ... . ... ...... 3,298 100 12,420 100 11,025 100

As a condition to obtaining anti-monopoly approval in Russia for RUSAL’s acquisition of SUAL
and the Glencore Businesses, the Group is required to notify the Russian regulatory authorities of any
change in the prices of its products above a permitted range and, subject to certain exceptions, of
acquisitions of more than a 10% interest in entities, which supply products to the Russian market with
annual revenues for such supply greater than equal to RUR2.5 billion (approximately US$80 million
at the exchange rate of the Central Bank of Russia as of 30 June 2009). In addition, for 20 years
following the acquisition, the Group cannot charge a price for primary aluminium higher than a price
calculated pursuant to a formula primarily based on the LME price and transportation costs when
entering into agreements with Russian purchasers. The Group also may not undertake
“unsubstantiated” actions to reduce or limit production (with the exception of modernisation) of its
Russian subsidiaries during such 20-year period without obtaining the preliminary consent of the
regulatory authorities. See “Risk Factors — Risks Relating to the Group and its Business — The
Group is subject to certain requirements under Russian anti-monopoly laws”. In addition, during such
20-year period, the Group must maintain or increase (with certain exceptions) the production of the
Group’s Russian subsidiaries, unless it receives the prior consent of the regulatory authorities, satisfy
the demand on the Russian market at reasonable prices, particularly with respect to products of which
the Group is the sole Russian producer (to the extent possible), offer non-discriminatory terms to all
purchasers on Russian commodities markets, and not increase the price of foil and certain other
products by more than 5% each quarter or 20% each year. The Group is also expected to continue
investing in the foil production facilities with a view to improving the quality and the world
competitiveness of the product. For a period of five years following the acquisition, the Group is also
required to provide the regulatory authorities with quarterly price and volume reports for aluminium
and half-yearly price and volume reports for alumina and bauxite. In addition, the Group was required
to investigate the establishment of a Russian trading exchange for the sale of the Group’s products
within three years of effective date of the acquisition. The Group completed its investigation and
issued a report to FAS on 1 October 2009, concluding that there is no economic basis for the
establishment of a trading exchange for the Group’s products in Russia at the present time.
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The Group’s strong customer relations reflect the quality of its product and reliability of its
supply through established logistic channels. Of the liquid aluminium produced by the Group’s
smelters, the vast majority is LME-grade with an aluminium content of 99.7% or higher. 54% of the
Group’s production was sold under direct contracts to its customers in 2008, with the remainder sold
to global and regional traders. Contract terms generally are for a period of one year and provide for
annual extensions. Part of the metal was sold pursuant to spot contracts. The Group also has a number
of long-term supply contracts for primary aluminium and alloys with industry leaders such as Hydro,
Alcoa, Glencore and Novelis, which link prices to LME prices. The Company believes it can offer its
major customers significant amounts of metal for periods as long as seven years at stable prices. For
example, in October 2009 the Company entered into an agreement to supply 1.68 million tonnes of
aluminium to China-based Norinco between 2010 and 2016. Contracts with a period of greater than
one year typically require payment against release of bill or lading in Russian port or on delivery; the
Group normally does not extend credit (except in countries such as the United States where it is an
industry norm and selectively for sales of value added and other products or to long-term, well-known
customers) or enter into take or pay contracts. Typically, prices in both annual and longer-term
contracts are calculated based on a formula connected to market prices, i.e., the LME price of
aluminium. Prices are determined on a case-by-case basis following negotiations with each purchaser,
so there are instances where short-term contracts are entered into for a fixed price and the LME-linked
formula may vary depending on the purchaser, specific contract features (such as volume and duration)
as well as the type and quality of the metal.

Sales of primary aluminium and alloys are made at prices directly linked to LME quoted prices
and increased by a premium or decreased by applicable discounts. The premium depends on the
market, product type, quantity, brand reputation, terms of delivery payment terms, quotation period
and current market trend. Within Russia and CIS, the prices of primary aluminium and alloys for all
customers are linked to LME prices and increased by a premium, which can be renegotiated monthly.
The Group’s average realised price per tonne of aluminium is generally higher than that quoted on the
LME due to inclusion of certain alloys in the Group’s products (allowing a premium over LME
quotations to be earned), higher grade aluminium, supply and demand dynamics in particular markets,
financing costs and the inclusion of certain transportation services in the final price. See “Financial
Information — Management’s Discussion and Analysis of Financial Condition and Results of
Operations — Certain Factors Affecting the Group’s Results of Operations — Certain Factors
Affecting Results of Operations — Demand for and Price of Aluminium and Alumina”.

Currently, the Group does not hedge its exposure to aluminium or alumina prices, though it may
consider such mitigation in the future. It does hedge sales to the United States and sales made from
its Kubikenborg smelter. The objective of the Group’s hedging of its sales to the United States and
from its Kubikenborg aluminium smelter is to achieve the average LME official cash price for the
month of production. After the Group has entered into an agreement for physical sale of aluminium,
it hedges the physical sale forward on the LME. At a suitable time in the future it unwinds the forward
long hedge by selling the cash average of production.

NORILSK NICKEL AND MATERIAL JOINT VENTURES
Norilsk Nickel

The Company holds a more than 25% stake in Norilsk Nickel and accounts for it on the equity
basis. The following information and related data concerning Norilsk Nickel in this prospectus, and
Norilsk Nickel’s audited consolidated financial statements the year ended 31 December 2008 and
unaudited condensed consolidated financial statements for the six months ended 30 June 2009
included in Appendix II to this prospectus, have been extracted or reproduced based on publicly
available information published by Norilsk Nickel. The Directors believe that the sources of this
information are appropriate sources for such information and has taken reasonable care in extracting
and reproducing such information. The Directors have no reason to believe that such information is
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false, inaccurate or misleading or that any fact has been omitted that would render such information
false, inaccurate or misleading. The information has not been independently verified by the Group, the
Joint Sponsors, the Joint Bookrunners, the Underwriters or any other party involved in the Global
Offering and no representation is given as to its accuracy. In addition, neither Norilsk Nickel nor its
auditors have been involved in the preparation of this prospectus.

Norilsk Nickel is an open joint-stock company incorporated in Dudinka, located in the
Krasnoyarsk Territory of the Russian Federation. According to Norilsk Nickel’s annual report to
shareholders for the year ended 31 December 2008:

° Norilsk Nickel is the world’s largest producer of nickel and palladium and one of the
leading producers of platinum and copper. It also produces various by-products, such as
cobalt, chromium, rhodium, silver, gold, iridium, ruthenium, selenium, tellurium and
sulphur.

° Norilsk Nickel is involved in prospecting, exploration, extraction, refining and
metallurgical processing of minerals, as well as in production, marketing and sale of base
and precious metals.

° Norilsk Nickel’s production facilities are located on four continents and in the following six
countries Russia, Australia, Botswana, Finland, the United States of America and South
Africa.

In Russia, Norilsk Nickel’s shares are traded on the Moscow Interbank Currency Exchange
(“MICEX”) and the Russian Trading System (“RTS”).

In addition to the Company, according to publicly available information, other significant
shareholders in Norilsk Nickel as of 26 May 2009 were V.O. Potanin with 25%, Norilsk Nickel’s
subsidiaries with 8.55% and VEB with 3.68%. The Bank of New York International Nominees as
nominal holder and depository for Norilsk Nickel’s ADR program holds 25.4% and others hold
13.25%.

The Group has pledged 25% plus one share in Norilsk Nickel as collateral to secure the Group’s
indebtedness to VEB.

For additional information in respect of Norilsk Nickel and the Group’s investment, see
“Financial Information — Management’s Discussion and Analysis of Financial Condition and Results
of Operations — The Acquisition of a 25% plus one share stake in Norilsk Nickel and Subsequent
Impairment” and the Norilsk Nickel audited financial statements at “Financial Statements of Norilsk
Nickel” which have been extracted from publicly available information and are set out in Appendix
I1.

Material Joint Ventures

The following discussion relates to certain joint ventures and equity investments that the Group
deems to be material. The accounts of such joint ventures and equity investments are consolidated on
the equity basis in the Group’s consolidated financial statements included elsewhere in the prospectus.
Boguchanskoye Energy and Metals Project (BEMO Project)

In May 2006, RUSAL and RusHydro, a company controlled by the Russian Government, entered
into a cooperation agreement to jointly construct the Boguchanskoye Energy and Metals Complex

(“BEMO”). The BEMO project is ultimately intended to comprise the construction of the 3,000 MW
Boguchanskaya hydropower plant (“Boguchanskaya HPP”) on the Angara River and the
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approximately 588 thousand tonnes per annum Boguchansky aluminium smelter eight kilometres
southeast of Tayozhniy, in the Krasnoyarsk region. At the date of this prospectus, only capital
expenditure relating to the Boguchanskaya HPP up to a certain threshold is permitted under the terms
of the Group’s debt restructuring agreements.

In 2006, RUSAL and RusHydro spent approximately US$101.3 million, excluding VAT, on
preliminary work and engineering for both the smelter and the Boguchanskaya HPP. In 2007, RUSAL
and RusHydro spent approximately US$222 million, excluding VAT, for construction of the
hydropower plant. The banking feasibility study for the project was approved in 2007. In addition, the
partners procured commitments for the project from major contractors and significant preparatory
works were completed at the end of 2007.

The Group’s capital expenditure for the Boguchanskaya HPP is currently estimated at
approximately US$725 million, excluding VAT, of which US$366 million had been spent as of 30 June
2009. The debt restructuring agreements permit the Group to incur capital expenditure, within certain
limits, during the override period in relation to this project. See “Financial Information —
Management’s Discussion and Analysis of Financial Condition and Results of Operations — Liquidity
and Capital Resources — Debt Restructuring — Terms of the International Debt Restructuring —
Capital Expenditure Restrictions”.

The Russian Federation’s Investment Fund will finance the necessary infrastructure (whose costs
are not included in the project budget). State authorities have allocated approximately US$1.4 billion
for the comprehensive development of the Lower Angara region development programme, which is
managed by the Council of the Administration of the Krasnoyarsk Region. These funds will be spent
on new power transmission lines, roads and railways necessary for the complex and other local plants
and industries. Construction of infrastructure units commenced in 2007 and is expected to be
completed by 2011 in accordance with the construction schedule approved by the Russian
Government. The Russian Federation Investment Fund’s projected budget for construction of new
power transmission lines for the BEMO project in 2009 was approximately RUR7.8 billion.

The proposed smelter is expected to contain two potlines (672 cells), each utilising the RA-300
technology. The project is divided into two stages, with the first start-up complex scheduled for
completion by 2013 and the second by the end of 2015. The debt restructuring agreements generally
prohibit the Group from incurring capital expenditures in relation to this project through the end of
the override period but permit the Group to fund the project on a project finance (non-recourse) basis
or through certain equity investments in the project. UC RUSAL is currently negotiating the financing
of the project with several banks and potential co-investors to complete the construction of the first
start-up complex earlier than 2013 (as the case may be, in 2012). The Group’s capital expenditure for
the aluminium smelter is currently estimated at approximately US$717 million, excluding VAT, of
which approximately US$126 million, excluding VAT, had been incurred as of 30 June 2009.

Queensland Alumina Limited (QAL)

In 2005, RUSAL completed the acquisition of a 20% equity interest in Queensland Alumina
Limited (“QAL”), one of the world’s largest alumina refineries, in terms of production capacity, with
annual production of approximately 3.84 million tonnes of smelter grade alumina for the year ended
31 December 2008. The refinery is located on 80 hectares of a 400 hectare site on the south-east
outskirts of the city of Gladstone in the State of Queensland on the east coast of Australia. The alumina
refinery is owned and operated by the joint venture, a consortium of Rio Tinto Alcan, which owns 80%
and the Group, whose equity ownership is 20%. QAL produces alumina on a toll basis (a tolling charge
per tonne of alumina produced is applied to recover the costs of processing, including operating,
maintenance, raw materials, energy and administration) for two companies, Rio Tinto Aluminium and
UC RUSAL. Each joint venture partner supplies the refinery with bauxite from the Weipa mine, in
northern Queensland, in return for product alumina in proportion to its respective equity in the
alumina refinery.
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LLP Bogatyr Komir

Pursuant to contractual arrangements entered into in connection with the Group’s acquisition of
SUAL in 2007, the Group acquired the right to receive a 100% interest in LLP Bogatyr Komir subject
to the pre-emptive rights of the Kazakh government. In November 2007, the Group signed a
cooperation agreement with Samruk-Energo, a subsidiary of Samruk-Kazyna, a Kazakh state holding
company, pursuant to which the Bogatyr mines would be operated by LLP Bogatyr Komir, a 50/50
joint venture between the Group and Samruk-Energo. In April 2008, the share purchase agreement,
whereby the Group sold 50% of its equity interest in LLP Bogatyr Komir to Samruk-Energo, took
effect and, consequently, the Kazakh government waived its pre-emptive rights in respect of the LLP
Bogatyr Komir. LLP Bogatyr Komir produces approximately 40 million tonnes of coal annually, has
approximately 1.0 billion tonnes of Proved and Probable Reserves (JORC) and has Measured and
Indicated Mineral Resources of approximately 2.4 billion tonnes. LLP Bogatyr Komir generated sales
of US$685 million in 2008. Sales are divided evenly between Russia and Kazakhstan.

TRANSPORTATION

The Group has transportation arrangements in place to ensure that its facilities can receive the
necessary materials and that its products can reach its customers. All production assets of the Group
are located so that they can access major railway networks, ports and other transportation
infrastructure facilitating the transportation of materials and products.

The Group’s primary means of transporting its materials and products is by railway, which
carries approximately 85% of the materials received by the Group and approximately 90% of the
products it ships. The Russian rail network, although old and not comparable with modern systems in
terms of equipment and signalling, has been maintained to a sufficient level to ensure a relatively
efficient rail infrastructure. It is controlled by JSC Russian Railways, a wholly owned entity of the
Russian Federation, which currently has a monopoly over infrastructure, locomotives and most freight
businesses.

Russian railway tariffs are currently regulated by the government and consist of two parts:
infrastructure costs and carriage costs. The Group benefits from favourable rail tariffs on certain
routes, and protection from rate increases, pursuant to Russian Railway Tariff Regulations adopted in
2003 and 2004 and an implementing agreement entered into in 2004 between a former RUSAL entity
and the railway operator, JSC Russian Railways. Under these regulations and the implementing
agreement, the infrastructure component of the railway tariff for transportation on specified routes of
certain materials is fixed in Roubles at the level prevailing at 1 October 2003 subject to conversion
into US dollars at an average RUR/USD exchange rate for the preceding quarter until December 2011,
provided that increasing annual volume levels are met. Subject to the possibility of early termination
by either party before any calendar year end, the agreement is automatically renewed on an annual
basis.

The tariffs set by the Railway Tariff Regulations and implemented by the agreement are
applicable to the transportation of current and future production of the former RUSAL Russian
aluminium smelters and alumina refineries. These regulations and the implementing agreement do not
apply to the former SUAL facilities.

In 2008, the Group agreed with JSC Russian Railways to fix the infrastructure component of
transport tariffs generally applicable to specific types of raw materials and products at 2008 levels
subject to a certain diminishing factor with subsequent annual increases indexed in accordance with
general annual tariff indexation. Such fixed transport tariffs would apply to the principal types of raw
materials and products usually transported by the Group, rather than particular entities or
transportation routes, and thus would indirectly benefit the entire Group. The Group intends to
continue the negotiation process in relation to the fixed transport tariffs in 2010. Once the negotiations
are finalised it is expected that new regulations will have to be issued by the state tariff service in
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order to give effect to the new tariffs. Upon entry of the new tariffs into force, the Railway Tariff
Regulations and the implementing agreement will terminate. Until then, the Group expects that the
Railway Tariff Regulations and the implementing agreement with JSC Russian Railways will continue
to apply. As an alternative, the Group is also discussing with JSC Russian Railways the possibility of
extending the current agreement to SUAL and new production facilities with the simultaneous
extension of its term until 2020.

Furthermore, the Group is currently in the process of negotiating a 30% discount to the
infrastructure component of the tariff to apply if the LME price falls below US$1,650 per tonne. While
this has been approved by JSC Russian Railways, it remains subject to approval by the FST.

The infrastructure component of the tariff, which is fixed as described above, represents
approximately 85% of the tariff, while the carriage component accounts for the remainder. The
carriage component is not stipulated for in the implementing agreement and is not subject to the
ongoing negotiations with JSC Russian Railways. The carriage component is subject to indexation to
the rate of inflation, which is typically undertaken annually. Currently, the Russian Government is
contemplating plans to increase competition through the privatisation of the rolling stock owned by
JSC Russian Railways, which could influence the carriage costs portion of the tariff. Although it is
more likely that the government will limit any increase in the carriage component of the tariff until
December 2010 so as not to exceed the inflation rate, the pricing structure for the rail industry, should
deregulation occur, would be difficult to determine and the Group could be subject to tariff increases.
See “Risk Factors — Risks relating to the Group and its Business — The Group depends on the
provision of uninterrupted transportation services and access to state-owned infrastructure for the
transportation of its materials and end products across significant distances, and the prices for such
services (particularly rail tariffs) could increase”.

The Group’s costs related to its shipments may be increased, when the cargo flow resumes, as
a result of a shortage of railcars and logistical problems. To mitigate this risk, the Group may need
to consider the acquisition of its own rolling stock for cargo transport.

The Group’s primary aluminium and value added products delivered abroad are mainly
transported by rail and delivered at seaports. The Group ships its exports to end customers through a
number of Russian and Ukrainian ports depending on the location of a particular customer. Costs
related to railway transportation of aluminium to the port are incurred by the Group, while further
costs of transportation are incurred either by the Group or by the customer, depending upon the type
of contract and delivery terms. Products for the northwestern markets are shipped through St.
Petersburg and Murmansk, products for the southern markets are shipped through Temryuk and
Novorossiysk and products for the eastern markets are shipped through Nakhodka, Vanino and
Vladivostok, with more than 90% of the Group’s products shipped to the New Port in St. Petersburg,
the Vanino in Khabarovsky and the Novorossiysk in Krasnodarsky Krai. To secure timely delivery of
materials and finished products when the cargo flow resumes, the Group will consider developing its
own port facilities.

In April 2008, the Group signed a memorandum of cooperation with JSC “Ust-Luga Company”,
the developer of Ust Luga trade sea port, to jointly construct the complex, which will consist of two
terminals designed to transport aluminium and alumina at Ust Luga trade sea port. The complex is
expected to have an initial shipment capacity of 3.5 million tonnes of alumina imports and 2.6 million
tonnes of aluminium exports. The Group’s investments into the construction of the complex are
estimated to be at approximately US$300 million. The Ust Luga project has been suspended due to the
current reduction in the cargo flows. The Group is also considering development opportunities in
Novorossiysk, St. Petersburg and Russia’s Far East.
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The following tariffs applied to railway transportation between the Krasnoyarsk, Bratsk, Khakas
and Sayanogorsk aluminium smelters and the St. Petersburg, Novorossiyisk and Vanino ports in
September 2009:

Aluminium Alumina
(US$/t) (US$/t)
September September
2009 St Petersburg Novorossiyisk Vanino 2009 St Petersburg Novorossiyisk Vanino
Krasnoyarsk 45.61 50.52 n.a. Krasnoyarsk 43.92 n.a. n.a.
Aluminium Aluminium
Smelter Smelter
Bratsk 55.90 57.39 51.44 Bratsk 48.48 n.a. 42.12
Aluminium Aluminium
Smelter Smelter
Khakas 44.51 n.a. n.a. Khakas n.a. n.a. 49.07
Aluminium Aluminium
Smelter Smelter
Sayanogorsk 45.10 55.25 n.a. Sayanogorsk n.a. n.a. n.a.
Aluminium Aluminium
Smelter Smelter

Transportation outside of Russia and the CIS is managed by offshore trading companies. The
Group manages its transportation (i) through transportation units located at each of its production
facilities, which are responsible for the maintenance of the railway track owned by each facility and
for day-to-day management of various transportation issues, and (ii) through subdivisions of UC
RUSAL’s management company, which are responsible for organising the transportation of the
Group’s products and materials in Russia and abroad. Agreements with the main railroads, carriers and
seaports for transportation of the Group’s products and materials are in place.

QUALITY CONTROL AND CERTIFICATION

The Group adheres to strict internal and industry-wide quality standards. In 2008, 72% of its
aggregate aluminium production originated from LME certified plants. The following plants are
approved for LME metal contracts: Krasnoyarsk aluminium smelter, Sayanogorsk aluminium smelter,
Novokuznetsk aluminium smelter, Bratsk aluminium smelter, Irkutsk aluminium smelter, Bogoslovsk
alumina and aluminium complex, Volgograd aluminium smelter, Kandalaksha aluminium smelter,
Nadvoitsy aluminium smelter, Urals alumina and aluminium complex and Kubikenborg aluminium
smelter. Nearly all of the Group’s aluminium smelters and alumina refineries have been ISO 9001
certified and certain plants have also received ISO/TS 16949 certification, which governs the
application of ISO 9001 to suppliers of the automotive industry.

ENVIRONMENTAL, HEALTH AND SAFETY MATTERS

As with other natural resources and mineral processing companies, the Group’s operations create
hazardous and non-hazardous waste, effluent emissions into the atmosphere, water and soil and safety
concerns for its workforce. Consequently, the Group is required to comply with a range of health,
safety and environmental (“HSE”) laws and regulations. The Group believes its operations are in
compliance in all material respects with the applicable HSE legislation of the Russian Federation, its
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regions and the countries and regions where the Group’s plants are situated and intends to upgrade
where feasible to comply with international standards. The Group’s annual cost of compliance with
such laws and regulations was US$166.34 million and US$107.3 million in the years ended 31
December 2007 and 2008, respectively, and is forecasted to be US$47.5 million for the year ended 31
December 2009. However, the Group also incurs fines for minor violations of environmental rules and
regulations. These were US$0.03 million, US$0.04 million and US$0.05 million in the years ended 31
December 2007 and 2008 and the six months ended 30 June 2009, respectively.

The Group considers health and safety a fundamental value that is central to its business. To this
end, the Group has formulated a series of health and safety principles, policies and guidelines and
established a health and safety management system. The purpose of these initiatives is to eliminate any
harm caused to employees at all stages of its production activity. In addition, the Group has engaged
companies such as DuPont Safety Resources and Det Norske Veritas, world recognised leaders in
safety programme deployment, to assist in the development and installation of safety policies,
programmes, standards, practices and procedures. In January 2008, Det Norske Veritas certified that
the health and safety management system of the Company’s major aluminium production facilities
complies with Occupational Health and Safety Specification (OHSAS) 18001. Ten of the Group’s sites
and facilities are already OHSAS 18001 certified and it is the objective of the Group to acquire
OHSAS 18001 certification for all of its operating facilities.

Care for the health of Group employees is a key element of the Group’s social policy. The Group
provides a full range of medical services for its employees and promotes a healthy lifestyle. The Group
emphasises preventive medicine and the reduction of lost working time resulting from occupational
illnesses through corporate medical centres it has established in most regions where the Group
operates.

Health and safety is an ongoing process and the programmes covering each area are updated and
improved upon continuously, based on changing regulations and business need. Reports covering
performance are generated daily, weekly, monthly and annually, according to regulatory and Group
reporting requirements. In the event of an injury or accident, as mandated by local law, an
investigation is carried out to determine causation and corrective action. Group safety standards also
require an internal investigation to determine causation and any behavioural deficiencies that
contributed to the incident.

Lost Time Injury Frequency Rate (“LTIFR”) is used to gauge internal safety performance and to
benchmark the Group or individual plants against peers or alternative industries. The Group calculates
LTIFR as a sum of fatalities and lost time injuries per 200,000 man-hours, which is the method used
by most of its direct competitors and data-gathering agencies. In 2008, the LTIFR rate for the Group
decreased to 0.18 compared to a level of 0.19 in 2007, both of which are lower than the LTIFR of 0.32
per 200,000 hours worked reported by the International Aluminium Institute in Safety Performance
Benchmarking Report 2008 for the industry as a whole for 2006-2008. In 2009, the Group aims to
reduce the LTIFR by at least 5%. Another indicator of the Group’s improved safety measures is the
general reduction in the number of fatalities over time, although the fatality rate tends to fluctuate
widely. In 2006, there were six fatal accidents involving employees and five involving contractors. In
2007, there were 19 fatal accidents involving employees and three involving contractors. In 2008, the
number of fatal accidents involving employees reduced to eight and the number of fatalities involving
contractors was four. In respect of the 26 fatal accidents that have occurred from the period beginning
1 January 2007 and ending 30 June 2009, the total compensation paid by the Group was approximately
US$1 million.
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The Group has also taken steps to lessen the environmental impact of its operations and comply
with all applicable environmental laws and regulations. A violation of environmental laws or failure
to comply with the regulations or instructions of relevant environmental authorities could lead to,
among other things, a temporary shut down of all or a portion of a mine, refinery, smelter or other
plant; the loss of a right to mine or operate a refinery, smelter or other plant; and/or the imposition
of other costly compliance procedures. See “Risk Factors — Risks Relating to the Group and its
Business — The Group operates in an industry that gives rise to health, safety and environmental
risks”.

The Group’s mines, refineries, smelters and other plants located in Russia are subject to statutory
limits on air emissions and the discharge of liquids and other substances. Russian authorities may
permit, in accordance with the relevant Russian laws and regulations, a particular Group facility to
exceed statutory emission limits, provided that the Group develops a plan for the reduction of the
emissions or discharge and pays a levy based on the amount of contaminants released in excess of the
limits. Fees are assessed on a sliding scale in accordance with the relevant laws and regulations: the
lowest fees are imposed for pollution within the statutory limits, intermediate fees are imposed for
pollution within the individually approved limits, and the highest fees are imposed for pollution
exceeding such limits. In 2007 and 2008 and the first six months of 2009, such fees constituted
US$29.7 million, US$29.4 million and US$8.2 million, respectively. It is within the discretion of the
Russian authorities to permit pollution in excess of the statutory limits, and any request may be
denied. Moreover, the payment of fees for exceeding these limits does not relieve the Group from its
responsibility to take environmental protection measures and undertake restoration and clean-up
activities. In addition, some of the Group’s sites benefit from higher limits on air emissions, as agreed
with the authorities, on the condition that modernisation programmes will be completed at those sites.

A study undertaken on behalf of the Group in 2008-2009 estimates the capital expenditure the
Group would have to make over a five-year period to address known and potential environmental,
health and safety and social issues, at the level of US$5 million or more per issue per site. The
estimate does not include costs relating to the decommissioning of redundant equipment associated
with any Group asset, or any decommissioning or closure costs, including restoration costs, or charges
that may be required as a result of changes in specifications of plant operation. The study estimates
that, when adjusted for probability, the Group’s most likely case scenario would entail aggregate
capital expenditure of US$1.2 billion and its reasonable worst-case scenario would entail an aggregate
capital expenditure of US$1.3 billion.

The study aggregates issues of various probabilities, including remote. The Company believes
that actual required capital expenditure will be several orders of magnitude less than those indicated
in the study. Environmental, health and safety and social programs are budgeted under the Company’s
overall capital expenditure budgets. The amounts required to address environmental, health and safety
and social programs are expected to range from approximately US$40 million to US$80 million
annually over the next five years. Annual capital expenditure to address environmental, health and
safety and social programs is determined based on a number of factors, including capital expenditure
spend in past years, an analysis of and expectations for upcoming projects and requirements, and
consideration of applicable rules and regulations and expenditures required in order to ensure
compliance. Such capital expenditure is to some extent required under environmental laws, and
therefore permitted under the terms of the debt restructuring agreements, and to some extent
discretionary on the part of the Company. Under IFRS, the Company is not required to make, and
accordingly has not made, any provision in its financial statements for this future capital expenditure.

The study concluded that most of this capital expenditure would pertain to the reduction of air
emissions from the Group’s aluminium smelters. The Group is undertaking large-scale modernisation
projects at a number of its facilities, including the Bratsk aluminium smelter, which are expected to
improve environmental standards as well as increase production. The Krasnoyarsk aluminium smelter
finished implementing a modernisation programme in September 2009, which is expected to reduce
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emissions and increase production. The study also identified the soil and groundwater conditions at
a number of the Group’s sites as potential environmental issues that may require material capital
expenditure by the Group, in the form of on- and off-site soil and groundwater remediation, such as
the conditions existing at the Eurallumina refinery due to past contamination by industrial facilities
in the Sulcis-Iglesiente region. In September 2009, one of Eurallumina’s red mud basins was
sequestrated and its environmental permit for production operations and management of the red mud
basin was suspended owing to failure to comply with instructions of the Italian Ministry for the
Protection of the Environment (the “Italian Environmental Ministry”). See “Business — Litigation —
Italian Environmental Ministry”. Eurallumina is realising a phased decontamination project as part of
the general plan of the Sardinian government applicable to all industrial enterprises in the region. The
main social issue reflected in the study concerns the possible relocation of communities from the
sanitary protection zones surrounding some of the smelters, including the relocation of residents
located close to the Bratsk aluminium smelter to the town of Bratsk. Under a federal plan and an
agreement signed with local communities in March 2007, residents in the Chekanovsky settlement,
located close to the Bratsk aluminium smelter, will be relocated to the town of Bratsk and other
communities for health and safety reasons at an anticipated cost to the Group of US$20 million (which
has been fully provided for in UC RUSAL’s Accountants’ Report). The relocation is expected to be
completed in 2011. The Group may be responsible for the costs of relocating inhabitants from the
sanitary protection zones surrounding its smelters. Any such relocation could also have a negative
impact on the reputation of the Group. According to the report, the Urals aluminium smelter has over
17,500 inhabitants residing within the site’s sanitary protection zone, along with accompanying social
infrastructure. The study estimates that if the residents were required to be resettled (the study
indicates that there is a 1 to 10% probability that this will be required), direct costs to the Group would
be US$160 million in the most likely case and US$200 million in the reasonable worst-case. Also
according to the study, the sanitary protection zone at the Bogoslovsk aluminium smelter has
approximately 50,000 people resident within it. The Group is planning to implement a modernisation
programme that is expected to reduce the size of the sanitary protection zone at the site.
Approximately 5,500 people could be resident inside the reduced sanitary protection zone, and the
study estimates that if such residents need to be resettled (the study indicates that there is a 1 to 10%
probability that this will be required), direct costs to the Group would be US$48.5 million in the most
likely case and US$60 million in the reasonable worst-case scenario. If the Group is required to incur
such costs, it will be required to do so by environmental law and therefore permitted to do so under
the terms of the debt restructuring agreements.

The Group is committed to investigating practicable remedies to address the key environmental,
health and safety issues that it faces, according to the respective Performance Standards of the IFC,
and to implement such remedies against a realistic timeframe. One of the Group’s environmental
priorities is to invest in the modernisation of Soderberg technology in order to reduce emissions of air
pollutants. Overall, the Group’s goal is to achieve, by 2017 or earlier if required by law or regulation,
the air emission limits set by the laws of the countries in which it operates. However, currently at the
boundary of the Krasnoyarsk aluminium smelter’s sanitary protection zone, emissions exceed
maximum permissible limits, and the site has advised the regulator that by 2015 it will achieve the
permissible limits.

For the construction of the Khakas aluminium smelter (as well as for any of its large-scale
projects), the Group initiated an environmental and social management plan that aimed to ensure that
potential adverse environmental and social impacts were limited to acceptable levels not only in the
construction phase, but also in the subsequent operation of the smelter.
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In 2007, The Group signed a memorandum of understanding with the United Nations
Development Programme (UNDP). The aim of the memorandum is the implementation of measures to
minimise the impact on climate by reducing GHG emissions. The Group is actively participating in
the International Aluminium Institute’s activities related to GHG emissions and energy efficiency. The
Group has achieved significant improvements in GHG emission reductions. For instance, the Group’s
aluminium smelters have reduced GHG emissions in 2008 by more than 30% compared to 1990.

The Group is a member of the National Carbon Union in Russia, a partnership of leading
businesses created in July 2003 with the support of President Putin’s administration. The National
Carbon Union aims to create a regulatory structure for the control of greenhouse gas emissions and
to develop a strategy for the application of the Kyoto protocol in Russia. The Group also participates
in activities conducted by the Russian Ministry for Economic Development concerning the
development of Russia’s carbon market.

The Group is voluntarily aiming to reduce the level of greenhouse gases that its facilities emit
and replace equipment that contains polychlorinated biphenyls (a pollutant that eventually will be
prohibited under the Stockholm Convention on Persistent Organic Pollutants). Under the Convention
such equipment may be used until 2025 and shall be then replaced with new polychlorinated biphenyls
emission free equipment. The Group also expects to increase the proportion of bauxite mining land it
rehabilitates annually, in line with the objectives set by the International Aluminium Institute. The
Group further plans to strengthen its environment management systems. Fifteen aluminium smelters,
nine alumina refineries, and QAL have already received ISO 14001 certification to date for their
environmental management.

The Group’s social performance is guided by the ten universal social and environmental
principles of the UN Global Compact, which the Company is a signatory to. The Company measures
its social performance in accordance with the requirements of the Global Reporting Initiative’s
Business Guide to the Sustainability Reporting Guidelines. The principles of the Global Reporting
Initiative’s reporting system are fully compatible with the principles of the UN Global Compact.

There has been no material environmental pollution incident at any of the Group’s sites or
facilities during the three years ended 31 December 2008 and the six months ended 30 June 2009.

OPERATIONAL HAZARDS AND INSURANCE

The Group’s operations are subject to numerous operating risks, including geological conditions,
seismic activity, climatic conditions, political unrest, terrorist or similar activities, interruption of
power supplies, environmental hazards, technical failures, fires, explosions and other accidents at
mines, refineries, smelters or other facilities. These risks and hazards could result in damage to
production facilities, personal injury, fatalities, environmental damage, business interruption and
possible legal liability.

In Russia, the Group maintains a mandatory policy covering employer’s liability for death or
injury to workers is maintained through the Russian state social insurance fund. The Group maintains
third-party liability mandatory insurance for all of its vehicles and for hazardous objects registered
with Russian state supervision agencies. The Group also maintains certain voluntary policies with
Russian and international insurers, including property, business interruption and other commercial
risks insurance for losses up to US$150 million per occurrence, cargo insurance for losses up to US$50
million, political risk insurance with respect to the Group’s operations in Nigeria (which covers
nationalisation) for losses up to US$130 million, kidnap and ransom insurance for losses up to US$3
million, general liability insurance worldwide for losses up to US$75 million, which covers, inter alia,
product liability and sudden and accidental pollution.
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EMPLOYEES

The following table sets forth the aggregate average number of people (full-time equivalents)
employed by each division of the Group during each of the last three years ended 31 December 2008
and the six months ended 30 June 2009.

Six months Year Ended 31 December
ended 30

Division June 2009 2008 2007 2006

Aluminium . ... ... 34,615 36,959 46,802 16,244
Alumina . . ... . 15,795 19,501 24,105 10,110
Engineering and Construction. . . . . ... ............... 23,520 25,325 17,273 13,089
Materials. . . . . . ... — 2,551 3,109 377
Energy . . . ... 13 26 17 —
Packaging . . . ... ... 2,166 2,223 2,283 1,469
Managing Company . .. ... .........ti.. 506 601 754 645
Others. . . . . . . e 2,277 2,722 2,803 1,932
Totals. . . . . . .. . .. 78,892 89,908 97,146 43,866

In 2006, each of RUSAL, SUAL and Glencore and from 2007 through 2008, UC RUSAL has
provided its employees with regular salary increases resulting in increasing payroll costs, although
salaries have not increased in 2009. The Group aims to continue to improve productivity by
streamlining its workforce, including by centralising R&D and production services functions through
the Engineering and Construction Division.

Certain subsidiaries of the Group, or certain of their branches, have collective agreements with
trade union representatives that primarily relate to social benefits in favour of their employees. The
collective agreements have been entered into for terms of up to three years and apply to all employees
of the relevant subsidiary or branch (which currently constitute 97% of the Group’s employees).

The remuneration paid by the Group is based on an employee’s qualifications and performance,
as well as the complexity of his or her job. Wages for each employee are generally reviewed annually
and revised in accordance with a performance assessment and local labour market conditions.

The UC RUSAL Personnel Policy and the UC RUSAL Corporate Code of Conduct govern the
relationship between the Group and its staff. The Group’s Corporate Code of Conduct strictly prohibits
discrimination based on gender, race and religion and forbids any form of child, forced or indentured
labour. The Code of Conduct, which is enforced through compliance procedures established by the
Group, regulates the professional behaviour and business communications of all the Group’s
employees. In December 2007, the Group established and widely disseminated a “hot line” to report
violations of the Code of Conduct and to answer employees’ questions about the Code of Conduct and
other corporate procedures. The Group emphasises the creation of favourable work and leisure
conditions for its employees by offering social benefits, pension plans, cultural events and subsidised
meals. The Group also assists its employees with career development and further education.
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PROPERTY

As at 30 September 2009, the Group owned parcels of land with an aggregate site area of
approximately 39,900 hectares and leases parcels of land with an aggregate site area of approximately
26,500 hectares, and uses in perpetuity parcels of land with an aggregate site area of approximately
2,800 hectares. These properties are located in Russia, Armenia, China, the Republic of Guinea,
Guyana, Ireland, Italy, Jamaica, Sweden and Ukraine. The Group also currently owns 18,681 buildings
with an aggregate GFA of approximately 9,100,000 square metres. These buildings are located in
Russia, Armenia, China, Guinea, Guyana, Ireland, Italy, Jamaica, Sweden and Ukraine. See the
Property Valuation in Appendix V to this prospectus.

INTELLECTUAL PROPERTY

Intellectual property rights are of importance to the Group. As of the Latest Practicable Date, the
Group has registered 23 material trademarks, 37 material patents and 71 material domain names and
has filed 4 material patents for registration.

The Group owns various patents in connection with its RA-300 technology, RA-400 technology
and RA-500 technology, which are of significant importance to the Group. The RA-300 technology
and the RA-400 technology relate to a new baked anode/high amperage process that uses RA-300 and
RA-400 cells, and in the future will use RA-500 cells, to increase throughput, resulting in less capital
expenditure per tonne of production of aluminium, and lower ongoing operating expenses such as
personnel, maintenance and repair costs. Details of the Group’s registered material patents are
provided in the section headed “Statutory and General Information — Further Information about our
Business — Intellectual Property Rights” in Appendix VIII to this prospectus.

LITIGATION

The Group is involved in litigation from time to time in the normal course of its business and
operations.

The following tables show the number of outstanding (i) Russia and CIS and (ii) international
claims against members of the Group for which the claim amount was between US$1 to US$20
million, US$20 to US$50 million or exceeded US$50 million as at 31 December 2006, 2007 and 2008
and 31 October 2009. Save for a claim concerning Eurallumina (see “— Italian Environmental
Ministry”), all outstanding claims against members of the Group relate to civil proceedings. Because
the duration of many of the proceedings exceeds one year, and as the number of claims outstanding
is stated as at the relevant dates, a single claim may be captured on more than one date.

Russia and CIS

Claim Amount

As at US$1-20 million  US$20-50 million > US$50 million?

(Number of cases)

31 December 2006 . . . ... ... ... ... ... ...... 2 0 1
31 December 2007 . ... ... ... ... .. ... ... 3 0 1
31 December 2008 . . ... ... ... ... .. .. ... .. 2 0 1
31 October 2009. . . . . . .. .. ... .. 35 1 2
Note:

(1)  For a table setting out the amount claimed by the claimant and the provisions made by the Group in respect of each claim
for an amount greater than US$50 million. See “— Litigation — Liability and Provisions” below.
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International
Claim Amount
As at US$1-20 million  US$20-50 million > US$50 million”
(Number of cases)
31 December 2006 . .. ... ... ... .. ... ... ..., 2 2 1
31 December 2007 . .. ... .. .. ... ... .. 2 5
31 December 2008 . . . ... ... ... .. ... .. ... .. 2 2 4
31 October 2009. . . . . ... .. ... .. 10 4 5
Note:

(1)  For a table setting out the amount claimed by the claimant and the provisions made by the Group in respect of each claim
for an amount greater than US$50 million. See “— Litigation — Liability and Provisions” below.

Save as set out below, no member of the Group is or has been involved in, nor, so far as the Group
is aware, has, any pending or threatened governmental, legal or arbitration proceedings, during a
period covering at least the previous 12 months which may have, or has had in the recent past,
significant effects on the financial position or profitability of the Company and/or the Group. The
Directors have, with the assistance of in-house legal counsel and external legal counsel, assessed the
likely outcome of those proceedings set out below that remain unresolved. The Directors believe that
the outcome of such proceedings will not have a materially adverse effect on the financial position or
the operating results of the Group. None of the settled legal proceedings of the Company in the past
has resulted in any material financial obligations and/or contractual restrictions on the Company’s
business operations that are still outstanding or effective as of the date of this prospectus.

In addition to the consequences noted below, an adverse outcome in litigation affecting a member
of the Group could also have adverse consequences under the terms of the Group’s debt restructuring
agreements. In particular, an aggregate award of damages/fines against a Group member of US$50
million or more would constitute an event of default under these agreements. However, five of the
claims described below (specifically Norden, CDH, ZAIK, Alfa Bank and Washington Group) are
partially excluded from such arrangement. For full details, see “Financial Information —
Management’s Discussion and Analysis of Financial Condition and Results of Operations — Liquidity

and Capital Resources — Debt Restructuring — Terms of the International Debt Restructuring —
Events of Default”. For a description of the potential impact on the Group of litigation involving a
beneficial owner of the Company, see “Substantial Shareholders — Litigation Involving Certain

Beneficial Owners — Litigation Involving Mr. Deripaska”.
BFIG

Bancorp Financial Investment Group Divino Corporation (“BFIG”) filed a complaint in the U.S.
federal district court on 16 March 2006 against certain subsidiaries of the Group in connection with
the acquisition by the Group of ALSCON. The complaint sought approximately US$2.8 billion against
the defendants for claims of tortious interference, unfair competition, and conspiracy to commit fraud
in connection with the privatisation of ALSCON. More specifically, BFIG alleged that the defendants
conspired with the President of Nigeria and other high-ranking Nigerian government officials to
disqualify BFIG’s bid for ALSCON and thus secure the defendants’ subsequent purchase of the
facility. The complaint was dismissed by decision and order of the U.S. federal district court in New
York dated 23 March 2007 on the ground that New York is not a convenient forum. The dismissal was
conditional on the defendants’ submission to the jurisdiction of the courts of Nigeria, waiver of service
of process and waiver of any statute of limitations defence that would otherwise apply under Nigerian
law with respect to the claims brought in the complaint. BFIG appealed the dismissal shortly
thereafter. Early in July 2007 BFIG requested the lower court to reopen the decision dismissing the
case on the basis of alleged newly discovered evidence to the effect that Nigeria should not be
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considered an adequate alternative forum. The defendants opposed that request, and late in 2007 the
lower court denied BFIG’s request to reopen judgment. BFIG appealed that decision. Subsequently,
both appeals were consolidated for the purpose of scheduling an oral hearing date. The joint appeal
was heard on 24 October 2008 and by summary order dated 4 November 2008 the lower court’s
dismissal was affirmed. The dismissal of the complaint and affirmance of that decision means that
BFIG may not reassert the claims set forth in its complaint in the U.S. In accordance with the terms
of the conditional dismissal of 23 March 2007, BFIG does, however, retain the right to sue in Nigeria
on the claims set forth in the complaint of 16 March 2006. Also, in accordance with the conditional
dismissal, the defendant Group subsidiaries would be unable to challenge the Nigerian court’s
jurisdiction over the matter should BFIG proceed to sue in Nigeria. In principle, BFIG could also
reassert such claims in any other court of competent jurisdiction outside the U.S., although to date,
as far as the Company is aware, BFIG has not given any indication of its intention to do so, whether
in Nigeria or elsewhere. Although a decision against the Group may have an adverse effect on the
Group’s ALSCON operations in Nigeria, including the potential loss of ALSCON and consequent loss
of revenue, the Directors do not believe that any resulting liabilities will materially adversely affect
the Group’s financial position or its operations as a whole.

TadAZ

During 2003-2004, Elleray Management Limited, a Group member, was involved in a trading
business with the Tajik Aluminium Plant (“TadAZ”), an enterprise owned by the Tajik government.
This business was conducted through Hamer Investment Ltd. (“Hamer”), a joint venture with a third
party, Ansol Limited (“Ansol”). The joint venture was engaged in supplying TadAZ with alumina (and
other raw materials) and acquiring finished aluminium from TadAZ for resale. In December 2004,
TadAZ suspended the delivery of primary aluminium to Hamer and repudiated the extension of the
contract between TadAZ and Hamer for 2005, which effectively resulted in the termination of the joint
business. As a result, proceedings in London began in early 2005 between TadAZ and Ansol et al and
in which Ansol eventually made claims against certain Group members, as well as Mr. Deripaska,
Director of the Company (by way of Part 20 Claims), claiming that they had violated alleged duties
to the joint venture, and had conspired to usurp the business between Hamer and TadAZ. Following
a hearing in 2006, the judge did not permit the Part 20 Claim to proceed against Mr. Deripaska (as
he did not recognise him as a proper defendant in the case). The claim did, however, continue against
the corporate defendants.

In the context of the same dispute, in 2006, Ansol and Ashton Investments Ltd. (a company
associated with Ansol) brought an action in the High Court against OJSC Rusal and certain others
including Mr. Deripaska, alleging that OJSC Rusal et al illegally obtained access to Ashton’s
computers in the UK and thereby obtained certain confidential documents relating to the above
mentioned litigation pending in the UK. At a hearing at an early stage in the proceedings, the judge
did not permit the action to proceed against Mr. Deripaska. The case did however proceed against the
corporate defendants, The judge held that there was no evidence that Mr. Deripaska had any
knowledge of the alleged activity.

All the above claims by Ansol and Ashton were settled in early 2007 and, as part of the
settlement, the Group acquired 100% of Hamer.

In June 2007, Hamer filed a claim in arbitration in Switzerland against TadAZ for approximately
US$256 million (plus interest and costs). This claim relates to unpaid trade receivables accumulated
by TadAZ in favour of Hamer. TadAZ filed a counterclaim and indemnity claim against Hamer in this
arbitration for approximately US$500 million in the aggregate, alleging that Hamer participated in
and/or knowingly benefited from a fraudulent and corrupt scheme by Ansol to gain effective control
over TadAZ resulting in its entry into unfavourable trading contracts from 2003 through 2004. The
parties exchanged submissions and evidence and a final hearing date was scheduled for June 2009, but
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did not take place, as in December 2008 the parties agreed in principle to settle this case, as well as
the TadAZ and CDH cases noted below, for no consideration paid and no admission of liability. In
November 2009, TadAZ reopened the Hamer arbitration, but subsequently, in December 2009, the
parties agreed to stay the case again.

In July 2007, TadAZ also brought claims in the aggregate amount of approximately US$485
million against certain Company affiliates in the British Virgin Islands (“BVI”), certain of these
claims being similar to those in the Swiss arbitration, as well as claims relating to the pre-Hamer
period of 1996 through 2003. As a first line of defence, the defendants moved to dismiss the complaint
on jurisdictional and venue grounds. A hearing on this motion took place on 15 — 17 July 2008, but
before any decision was issued, this case, as noted above, was settled in principle and adjourned
pending final settlement.

The settlement in principle in respect of the TadAZ cases as well as the CDH cases noted below
has not yet been formalised by a final settlement agreement. The terms of the draft settlement
agreement provide for the termination of the TadAZ cases, as well as the CDH cases noted below.
Until a final settlement agreement has been duly concluded between the parties, each and any of the
relevant cases could, in principle, be reopened, as in the case of the CDH case referred to below.
Further, the settlement agreement will provide for certain agreements between the parties to be
excluded from the settlement: however, the Group believes that it is unlikely that a dispute will arise
in respect of these excluded agreements and, in any event, the excluded agreements are not material.
The Directors do not believe that any resulting liabilities will materially adversely affect the Group’s
financial position or its operations as a whole.

CDH

A Group member is claimant in a Swiss arbitration commenced in June 2007 for US$56 million
(plus interest and costs) against a trading company, CDH Investments Corp. (“CDH”), a BVI company
related to OrienBank, a leading Tajik bank. CDH was a trading partner of TadAZ in 2005-2006. The
claim is for lost profits and other damages incurred as a result of CDH’s failure to perform under an
alumina supply contract. The parties have exchanged submissions and evidence. A final hearing date
was scheduled for March 2009, but did not take place, the parties having agreed to settle in principle
and having adjourned the case pending final settlement.

In November 2007, CDH filed a request for arbitration in Sweden against the same Group
member that is claimant in the above described Swiss arbitration, seeking US$53-120 million for
alleged breach of a trading contract. After exchange of briefs and evidence the case was originally
stayed as part of the settlement in principle described in “— TadAZ”, but was recommenced by CDH
in December 2009. Following a procedural conference on 21 December 2009, the arbitral tribunal set
down various deadlines and dates in January, February, June and July 2010 for certain procedural steps
to take place, including the filing of additional submissions and witness statements. An evidentiary
hearing is currently scheduled for September 2010. The Directors do not believe that any resulting
liabilities will materially adversely affect the Group’s financial position or its operations as a whole.

Republic of Guinea

On or about 8 May 2009, the Republic of Guinea (“RG”) filed a complaint in the court of first
instance of Kaloum-Conakry, Guinea, against Russky Aluminy Ltd., a BVI subsidiary of the Group
(formerly Russkij Alminij LLC, an entity incorporated in Delaware, USA). In the complaint the RG
claims that the sale, in April-May 2006, of shares of Friguia, a company incorporated under the laws
of the RG, to Russky Aluminy Ltd., should be declared null and void and that Friguia’s shares should
be transferred back to the RG. The complaint further requests compensation in the amount of
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US$1,000 million and the appointment of an expert to determine the extent of the alleged loss suffered
by the RG. There have been a number of hearings subsequent to the filing of the complaint, at which
the Company has taken the position that the RG courts lack jurisdiction over the dispute, as the
relevant agreement governing the share sale contains a valid and enforceable arbitration clause,
according to which all relevant disputes are to be resolved by arbitration in Paris under the rules of
the International Court of Arbitration of the International Chamber of Commerce (“ICC”). On 10
September 2009, the RG court ruled (the “Ruling”) that (1) it had jurisdiction over the dispute; (2) the
act of transfer of shares is null and void; (3) the shares are to be restituted to the RG; and (4) an expert
is to be appointed to determine the measure of damages suffered by the RG. Only the fourth point of
the decision entered into force upon issuance of the Ruling. The first three points of the Ruling were
not to enter into force unless Russky Aluminy Ltd. failed to lodge an appeal of the Ruling within ten
days of its issuance. Russky Aluminy Ltd. lodged such an appeal on 16 September 2009, whereupon
the effectiveness of the first three points of the Ruling was suspended pending resolution of the
appeal. The Guinean appellate court in Conakry set a hearing date for 15 December 2009, but such
hearing did not take place for technical reasons. No new hearing date has yet been set. The Company
intends to submit a brief at any subsequent appellate hearing essentially reiterating its prior position
that the court in Guinea lacks jurisdiction so as to preserve the Company’s right to arbitrate. Talks
continue with the Guinean government about resolving the dispute out of court. In addition, the
government of the Republic of Guinea recently issued two decrees that may increase the potential for
expropriation of mining assets in the Republic of Guinea. See also “Risk Factors — Risks Relating
to the Group and its Business — Risks relating to the multijurisdictional regulatory, social, legal, tax
and political environment in which the Group operates”. No provision is recognised for the claim
made by RG in respect of Friguia as, following the lodging of an appeal by Russky Aluminy Ltd.
against the Ruling, only the fourth point of the decision became effective and the Directors believe
that the claim has no merit and the risk of any cash outflow in connection with this claim is low. See
Note 34(c) to UC RUSAL’s Accountants’ Report. An adverse outcome for the Group may have an
adverse effect on the Group’s Friguia operations in the Republic of Guinea, including the potential
loss of Friguia, consequent loss of revenue and loss of production of alumina, which is used in
production of aluminium at the Bratsk aluminium smelter. The Company believes it could replace any
such loss of alumina production with its own production from other facilities or through market
purchases. The Directors do not believe that any resulting liabilities will materially adversely affect
the Group’s financial position or its operations as a whole.

Norden

RTI Ltd. (“RTI”), a Jersey subsidiary of the Group, is involved in several contract disputes with
Norden A/S (“Norden”), a Danish shipowner, relating to seven contracts of affreightment entered into
in late 2007 and 2008 for the shipment of bauxite. Early in 2009, Norden commenced arbitration in
London for breach of the seven contracts and simultaneously obtained attachment of approximately
US$98 million RTI’s assets in New York by initiating litigation in the U.S. District Court for the
Southern District of New York. Only about $2 million was ever arrested in fact; thereafter the case
was dismissed without prejudice, the arrested funds being paid into the court pending the outcome of
the London arbitration. Norden’s claims in the seven London arbitrations are estimated to be in the
amount of approximately US$90 million, including demurrage. At present, Norden has filed
statements of claim in respect of the seven contracts. The Company has been contesting the claims
and, simultaneously, has been engaged in settlement negotiations. The Directors do not believe that
any resulting liabilities will materially adversely affect the Group’s financial position or its operations
as a whole.

ZAIK
In 1993, prior to the privatisation of OAO Zaporozhsky Aluminievii Kombinat, also known as

Zaporozhye Aluminium Complex, (“ZAIlK”), ZAIK’s owner, the Government of Ukraine, decided to
equip ZAIK to produce foil. Foil mill equipment (the “Equipment”) was purchased for US$71.7
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million, 15% of which was financed by ZAIK (US$10.9 million) and 85% (US$60.9 million) by
Ukreximbank acting as agent of the Ukrainian Ministry of Finance. It was contemplated that ZAIK
would repay the US$60.9 million loan granted by Ukreximbank (the “Loan”) out of proceeds from foil
sales scheduled to begin in 2000. However, the Equipment was never installed and foil production
never began. In 2001, ZAIK was privatised. AVTOVAZ-Invest purchased a 68.01% stake in ZAIK at
a public auction, the purchase being conditional on AVTOVAZ-Invest accepting ZAIK’s debt in
respect of the Loan (US$76.5 million, including interest and charges).

In September 2003, AVTOVAZ-Invest sued in the civil court of Ukraine for a declaration that its
obligations under the Loan were discharged; such declaration was issued, and a confirmation was
given that the Equipment was state property. This decision was affirmed on appeal. In November 2004,
while appeal was pending, the Equipment was transferred to a state-owned entity formed specifically
for the purpose of receiving the Equipment. However, in March 2006, the Ukrainian Supreme Court
reversed the two lower-court decisions on the ground that the civil court lacked jurisdiction to hear
such an action.

In April 2006, ZAIK sued in the commercial court of Ukraine for a declaration that the agreement
in respect of the Loan was rescinded. Such a declaration was issued. The decision was affirmed at
various levels of appeal: September and November 2006. The Supreme Court of Ukraine affirmed in
February 2007.

In June 2006, while the above case was pending on appeal, the Zaporozhye tax inspectorate sued
ZAIK in the Zaporozhye commercial court for payment of indebtedness under the credit extended
under state guarantees and for forfeiture in the amount of approximately US$140 million. On 14
November 2007, the Zaporozhye Economic Court ruled in favour of ZAIK. The Tax inspectorate filed
an appeal. On 8 December 2008, the Dnepropetrovsk Administrative Court of Appeal reversed the
decision of the Zaporozhye Region Economic Court and upheld the State Tax Inspectorate’s claim.
ZAIK filed a cassation appeal with the Supreme Administrative Court of Ukraine. On 14 May 2009,
the Supreme Administrative Court of Ukraine terminated the proceedings in the case for lack of
jurisdiction of administrative courts to hear the case. The tax authority or the prosecutor’s office may
file a new claim but this time with the system of Ukraine’s economic courts. The Directors do not
believe that any resulting liabilities, including any judgment for payment of such indebtedness, will
materially adversely affect the Group’s financial position or its operations as a whole.

Further, in 2008, the General Attorney’s Office of Ukraine filed a claim with the Kiev
Commercial Court for the invalidation of a privatisation agreement for 68.01% of the shares in ZAIK
concluded in March 2006. On 2 September 2008, the claim was rejected by the court due to la