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IMPORTANT

professional advice.

IMPORTANT: If you are in any doubt about any of the contents of this prospectus, you should obtain independent
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Number of Hong Kong Offer Shares
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allotment Option)

25,000,000 Shares (subject to adjustment)
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HK$3.42 per Offer Share, plus brokerage of

1%, SFC transaction levy of 0.0027 %, and
Stock Exchange trading fee of 0.005 %
(payable in full on application in Hong Kong
dollars and subject to refund)

Nominal value : HK$0.1 per Share
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ABC INTERNATIONAL
Hong Kong Exchanges and Clearing Limited, The Stock Exchange of Hong Kong Limited and the Hong Kong Securities
Clearing Company Limited take no responsibility for the contents of this prospectus, make no representation as to its
accuracy or completeness and expressly disclaim any liability whatsoever for any loss howsoever arising from or in
reliance upon the whole or any part of the contents of this prospectus.

A copy of this prospectus, having attached thereto the documents specified in the section headed “Appendix V
— Documents Delivered to the Registrar of Companies and Available for Inspection” in this prospectus, has been registered
by the Registrar of Companies in Hong Kong as required by Section 342C of the Companies (Winding Up and
Miscellaneous Provisions) Ordinance (Chapter 32 of the Laws of Hong Kong). The Securities and Futures Commission of
Hong Kong and the Registrar of Companies in Hong Kong take no responsibility for the contents of this prospectus or any
other document referred to above.

The Offer Price is expected to be fixed by agreement between the Sole Global Coordinator (on behalf of the
Underwriters) and our Company on the Price Determination Date. The Price Determination Date is expected to be on or
around Wednesday, 21 June 2017 and, in any event, not later than Tuesday, 27 June 2017. The Offer Price will be not more
than HK$3.42 and is currently expected to be not less than HK$3.13. If, for any reason, the Offer Price is not agreed by
Tuesday, 27 June 2017 between the Sole Global Coordinator (on behalf of the Underwriters) and our Company, the Global
Offering will not proceed and will lapse.

The Sole Global Coordinator (on behalf of the Underwriters) may, with our consent, reduce the number of Offer Shares
being offered under the Global Offering and/or the indicative offer price range below that stated in this prospectus at any
time on or prior to the morning of the last day for lodging applications under the Hong Kong Public Offering. In such a
case, an announcement will be published in South China Morning Post (in English) and Hong Kong Economic Times
(in Chinese) not later than the morning of the day which is the last day for lodging applications under the Hong Kong
Public Offering.

The obligations of the Hong Kong Underwriters under the Hong Kong Underwriting Agreement are subject to termination
by the Sole Global Coordinator (on behalf of the Underwriters) if certain grounds arise prior to 8:00 a.m. on the Listing
Date. Please refer to the section headed “Underwriting — The Hong Kong Public Offering — Grounds for Termination” in
this prospectus.

The Offer Shares have not been and will not be registered under the U.S. Securities Act or any state securities law in the
United States and may not be offered or sold, pledged or transferred within the United States except in transactions exempt
from, or not subject to, the registration requirements of the U.S. Securities Act. The Offer Shares may only be offered, sold
or delivered outside the United States in offshore transactions in reliance on Regulation S under the U.S. Securities Act.

16 June 2017



EXPECTED TIMETABLE®

Application Forms are available at....................

Latest time for completing electronic applications under
White Form eIPO service through the designated
website www.eipo.com.hk® ... . o o oo L

Application lists open® . ....... ... ... i

Latest time to lodge white and yellow application
forms

Latest time to give electronic application instructions
to HKSCC®

Latest time to complete payment of White Form eIPO
applications by effecting internet banking transfers or
PPS payment transfers ............ ... .. ... .. ... ...

Application lists close

Expected Price Determination Date(®

Announcement of’:
. the Offer Price;

. the level of applications in the Hong Kong Public
Offering;

o an indication of the level of interest in the
International Placing; and

. the basis of allocation of the Hong Kong Public
Offering,

to be published in the South China Morning Post (in
English) and Hong Kong Economic Times (in Chinese)
onorbefore......... ... .. . il

Results of allocations in the Hong Kong Public Offering
(with successful applicants’ identification document
numbers where appropriate) to be available through a
variety of channels (Please refer to the paragraph
headed “How to Apply for Hong Kong Offer Shares —
11. Publication of Results” in this prospectus) from . ..

9:00 a.m. on Friday,
16 June 2017

11:30 a.m. on Wednesday,
21 June 2017

11:45 a.m. on Wednesday,
21 June 2017

12:00 noon on Wednesday,
21 June 2017

12:00 noon on Wednesday,
21 June 2017

12:00 noon on Wednesday,
21 June 2017

12:00 noon on Wednesday,
21 June 2017

Wednesday, 21 June 2017

Tuesday, 27 June 2017

Tuesday, 27 June 2017



EXPECTED TIMETABLE®

Results of allocations in the Hong Kong Public Offering
will be available at www.iporesults.com.hk with a
“search by ID” function from ...................... Tuesday, 27 June 2017

A full announcement of the Hong Kong Public Offering
containing the information referred to in the above
announcements will be published on the website of the
Stock Exchange at www.hkexnews.hk and our
Company’s website at http://en.xinpoint.com/
index.html from .......... ... .. . . . . . ... Tuesday, 27 June 2017

Share Certificates in respect of wholly or partially
successful applications pursuant to the Hong Kong
Public Offering on or before ....................... Tuesday, 27 June 2017

White Form e-Refund payment instruction/refund
cheques to be despatched on or before® ............. Tuesday, 27 June 2017

Dealings in Shares on the Stock Exchange expected to
COMMENCE ON . ottt vttt ettt e e e e e e e e Wednesday, 28 June 2017

(1)  All times refer to Hong Kong local time, except as otherwise stated.

(2)  If there is a tropical cyclone warning signal number 8 or above, or a “black” rainstorm warning at any time
between 9:00 a.m. and 12:00 noon on Wednesday, 21 June 2017, the application lists will not open on that
day. Please refer to the paragraph headed “How to Apply for Hong Kong Offer Shares — 10. Effect of bad
weather on the opening of the application lists” in this prospectus.

(3)  You will not be permitted to submit your application through the designated website at www.eipo.com.hk
after 11:30 a.m. on the last day for submitting applications. If you have already submitted your application
and obtained a payment reference number from the designated website prior to 11:30 a.m., you will be
permitted to continue the application process (by completing payment of application monies) until
12:00 noon on the last day for submitting applications, when the application lists close.

(4)  Applicants who apply for Hong Kong Offer Shares by giving electronic application instructions to
HKSCC should refer to the section headed “How to Apply for Hong Kong Offer Shares — 6. Applying by
Giving Electronic Application Instructions to HKSCC via CCASS — Effect of Giving Electronic Application
Instructions to HKSCC via CCASS” in this prospectus.

5) The Price Determination Date is expected to be on or around Wednesday, 21 June 2017 and, in any event,
not later than Tuesday, 27 June 2017, or such other date as agreed between parties. If, for any reason, the
Offer Price is not agreed between the Sole Global Coordinator (on behalf of the Underwriters) and our
Company by Tuesday, 27 June 2017, or such other date as agreed between parties, the Global Offering will
not proceed and will lapse.

(6)  e-Refund payment instructions/refund cheques will be issued in respect of wholly or partially unsuccessful
applications and in respect of wholly or partially successful applications if the Offer Price is less than the
price per Offer Share payable on application.
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SUMMARY

This summary aims to give you an overview of the information contained in this
prospectus. As it is a summary, it does not contain all the information that may be
important to you. You should read the whole prospectus before you decide to invest in
the Offer Shares. There are risks associated with any investment. Some of the particular
risks in investing in the Offer Shares are set out in the section headed “Risk Factors” in
this prospectus. You should read that section carefully in full before you decide to invest
in the Offer Shares.

OVERVIEW

We are a leading automotive plastic electroplated components supplier in China. Since
established in 2002, we have expanded into a global supplier with offices in North America,
Europe and Asia serving leading international Tier 1 suppliers and OEMs. Our products are
generally applied to the passenger vehicle of globally renowned and luxury automotive
brands mainly attributed to our strong reputation, production capability and the high quality
products we can supply in the sector. According to the Frost & Sullivan Report, we were the
second largest supplier and the largest exporter of automotive plastic electroplated
components in the PRC, in terms of revenue in 2016. We believe that our commitment to
produce high quality product and production expertise have allowed us to differentiate from
our competitors and achieve solid growth during the Track Record Period. From 2014 to
2016, we have achieved a revenue and net profit CAGR of 23.7% and 28.3%, respectively,
showing our success in enhancing our leadership position in the industry.

For the year ended

31 December CAGR from
(RMB million) 2014 2015 2016 2014 to 2016
Revenue .......... ... ... . ... . . . . . 1,006.2 1,203.7 1,540.7 23.7%
Netprofit ........c.o i 181.2 221.9 298.3 28.3%

Our principal products are automotive interior decorative electroplated components of
passenger vehicles such as interior door handles, door trim, shifter bezels, steering wheels
components, console parts and cluster rings. We place strong emphases on our one-stop
production capability in mould production, plastic injection moulding and electroplating
which enables us to achieve an outstanding production performance as demonstrated by our
high production yield rate of approximately 90.7% in 2016, which is higher than the industry
leading players according to the Frost & Sullivan Report.

COMPETITIVE STRENGTHS

We believe that the following are our key competitive strengths that have contributed
significantly to our success and differentiate us from our competitors:

. Leading automotive plastic electroplated components supplier in China

. Track record as a global supplier to internationally renowned and luxury
automobile brands

. Vertically integrated business model with industrial automation capability in
critical production processes

. Expertise in production and electroplating technologies lead to industry-leading
production yield rate
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. Experienced and committed management team with in-depth industry knowledge
and experience

For further details of our strengths, please refer to the section headed “Business —
Competitive Strengths” in this prospectus.

STRATEGIES

Our goal is to become a leading solution provider in automotive interior decoration
with global production capability by implementing the following strategies:

. Capacity expansion and cost optimization through (i) expansion of our production
base in China; (ii) establishment of new production base in Mexico and
(ii1) acquisition opportunities

. Continue to strengthen our automotive plastic electroplated components customer
base

. Enhance our capabilities in R&D, product design and electroplating technology

For further details of our strategies, please refer to the section headed “Business —
Strategies and Future Plans” in this prospectus.

OUR PRODUCTS

The table below sets forth a breakdown of our revenue and their percentage of our total
revenue for the periods indicated:

For the year ended 31 December

2014 2015 2016
Gross Gross Gross
profit profit profit
margin margin margin
RMB’000 % (%)  RMB’000 % (%)  RMB’000 % (%)
Automotive decorative components 914,439 90.9 1,128,353 93.7 1,503,085 97.6
Non-automotive components 91,810 9.1 75,364 6.3 37,581 2.4
Total 1,006,249 100.0 38.5 1,203,717  100.0 37.6 1,540,666  100.0 41.1

The major countries to which we export our products include the US, Canada, Mexico,
Germany, Spain, Romania, Czech Republic, Slovakia, Japan and Brazil. The following table
sets forth our revenue by geographic segment for the periods indicated:

For the year ended 31 December
Geographic segment (Note 1) 2014 2015 2016
RMB’000 %  RMB’000 %  RMB’000 %

China (Note 2) 483,323  48.0 571,477  47.5 673,579  43.7
North America 345,772 344 381,181  31.7 462,110  30.0
Europe 141,291 14.0 210,087  17.5 348,256 22.6
Others (Note 3) 35,863 3.6 40,972 33 56,721 3.7

1,006,249 100.0 1,203,717 100.0 1,540,666 100.0

Notes:

(1)  The revenue by geographic segment is based on the locations of the customers.
(2)  Including all of the revenue from sales of non-automotive components.

(3)  Others include but not limited to Japan and Brazil.

_2_
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We manufacture and sell electroplated automotive (i) interior decorative components
mainly of passenger vehicles, such as interior door handles, door trim, shifter bezels,
steering wheels components, console parts and cluster rings and (ii) exterior decorative
components, such as emblem, exterior door handles, fog lamp trim, front grill trim and tail
lamp trim. Automotive interior decorative components were our major products segment
during the Track Record Period, accounting for 91.9%, 92.9% and 93.6% of our revenue
from automotive decorative component segment in 2014, 2015 and 2016, respectively. Our
revenue derived from sales of automotive decorative components was RMB914.4 million,
RMB1,128.4 million and RMB1,503.1 million in 2014, 2015 and 2016, respectively,
representing 90.9%, 93.7% and 97.6% of our total revenue during the same periods.

Apart from automotive decorative components, we also manufactured and sold non-
automotive products, such as razor edge and decorative parts of razors, lens rings and
function buttons of digital and video cameras, as well as external shells and supporting
frames of photocopiers during the Track Record Period. Our revenue derived from this
product segment accounted for approximately 9.1%, 6.3% and 2.4% of our total revenue in
2014, 2015 and 2016, respectively. The monetary amount of revenue derived from such
product segment also decreased during the Track Record Period. We do not intend to
actively expand or market our non-automotive components, except for fulfilling the purchase
orders from our existing customers.

OUR PRODUCTION PROCESS

The diagram below illustrates our one-stop production process of our automotive
decorative component products.

Component design Mould design and Plastic injection Electroplating / ﬁlssse;lg‘l};; S::l lobal
and development production moulding Spray painting log?stics 8

For further details, please refer to the section headed “Business — One-Stop Production
Process of Our Automotive Decorative Components™ in this prospectus.

MANUFACTURING FACILITIES

Established in 2002 and headquartered in Huizhou, China, our production sites are
operating in different strategic locations in southern, eastern and northern China in close
proximity to many of the China’s leading Tier 1 suppliers and OEMs. As at the Latest
Practicable Date, we had a total of 10 electroplating production lines located in our
production bases in Huizhou, Wuxi and Tianjin. The following table sets out the designed
production capacity, actual production volume and average utilisation rate of our
electroplating production process of each of our production bases for the periods indicated:

Electroplating Lines

Huizhou Wuxi Tianjin
Production Production Production
Base Base Base Total

(sq.m’000) (sq.m’000) (sq.m’000) (sq.m’000)
For the year ended 31 December 2014:

Designed production capacity (Note 1) 1,335.9 609.9 177.8 2,123.6
Actual production volume 971.4 326.7 78.8 1,376.9
Average utilisation rate (Note 2) 72.7% 53.6% 44.3% 64.8%
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Electroplating Lines

Huizhou Wuxi Tianjin
Production Production Production
Base Base Base Total

(sq.m’000) (sq.m’000) (sq.m’000) (sq.m’000)
For the year ended 31 December 2015:

Designed production capacity (Note 1) 1,418.0 604.0 125.4 2,147.4
Actual production volume 1,063.3 454.7 69.5 1,587.5
Average utilisation rate (Note 2) 75.0% 75.3% 55.4% 73.9%

For the year ended 31 December 2016:

Designed production capacity (Note 1) 1,418.0 604.0 101.1 2,123.1
Actual production volume 1,195.3 458.0 59.9 1,713.2
Average utilisation rate (Note 2) 84.3% 75.8% 59.2% 80.7%
Notes:

(1)  The designed production capacity in 2014, 2015 and 2016 is calculated on the basis of 312 days per year
and 24 working hours per day. The decrease in designed production capacity of Tianjin Production Base
during the Track Record Period was mainly due to the retirement of two electroplating production lines in
September 2014 and July 2015, respectively.

(2)  Average utilisation rate is calculated based on the actual production volume during the relevant year divided
by the designed production capacity.

We have established strong relationships with leading Tier 1 suppliers and OEMs
located in China, North America and Europe as a result of our ability to offer high-quality
products at competitive prices. As at the Latest Practicable Date, we were the approved
supplier for a wide range of internationally renowned OEMs, including JL&7# SR HA F 2 A
and Volvo Cars, and Tier 1 suppliers. With our sound quality control and profound
knowledge in the industry, we have been successfully selected as a supplier in the global
programmes for a selection of the latest premium car models. Through years of cooperation,
we believe that we have become an important strategic partner to many Tier 1 suppliers and
global OEMs, thereby consolidating our business flow and market position and enabling us
to develop further business relationships with OEMs. In 2016, 30.0% of our revenue was
derived from North America, 22.6% was from Europe, 43.7% was from China and 3.7% was
from other regions. To maintain close proximity to the global OEMs and enhance our
presence in the key global automobile market, we strategically established sales and
marketing offices in Germany in 2008 and in the US in 2013. We have also established an
indirect wholly-owned subsidiary in Mexico, Xin Point Mexico, in December 2016 as part of
our expansion plans in Mexico. With an aim to enhance our global production capacity, we
plan to establish a new production base in Mexico in 2018 with all en-compassing
capabilities in plastic injection moulding, electroplating, components assembly and storage
and logistics.

OUR CUSTOMERS

Most of our customers during the Track Record Period were Tier 1 suppliers who are
suppliers to OEMs. In 2014, 2015 and 2016, 60.9%, 72.9% and 84.1%, respectively, of our
revenue from automotive decorative components segment was derived from sales to Tier 1
suppliers. Many of our Tier 1 suppliers customers are the world’s leading automotive
components suppliers. In 2014, 2015 and 2016, 0.6%, 1.0% and 2.0%, respectively, of our
revenue from automotive decorative components segment was derived from direct sales to
OEMs.
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We formed a strategic partnership with KPI (Canada) in 2006 to supply automotive
decorative components to KPI (Canada) for onward sales to their customers mainly located
in North America. KPI (Canada) was our largest customer in 2014, 2015 and 2016,
representing 31.2%, 20.6% and 13.4% of our total revenue during the same period. Over the
years, we have developed direct business relationships with a number of Tier 1 suppliers in
North America and established ourselves as a quality automotive decorative components
supplier. With our improved image and presence in North America, we decided to further
expand the North American market by ourselves through the establishment of our own office
in Troy, Michigan State, the US in March 2013. Therefore, on 28 March 2013, we entered
into an agreement with KPI (Canada) to cease our strategic partnership with them on future
new vehicle programmes and on 19 October 2015, KPL transferred all its shares in KPI
(Canada) to Euroshare as part of the Reorganisation. Our Directors confirmed that such
cessation was not related to any product quality issues or loss of orders from competitors.
We believe that the cessation of the strategic business relationship partnership with KPI
(Canada) will not bring any material adverse impact to our business.

For further details, please refer to the section headed “Business — Customers, Sales
and Marketing” in this prospectus.

OUR SUPPLIERS AND SUBCONTRACTORS

As at the Latest Practicable Date, we had over 926 suppliers, including 75, 53 and 17
suppliers for the provision of plastic resins, electroplating chemicals and metallic
components to us. Our major customers would generally provide us with their requirements
for raw materials and we select our suppliers on such basis. Some of our customers have
specific requirements as to the brands of plastic resins that we use and we shall select
suppliers among the distributors of such designated brand of plastic resins.

We mainly engage KP (Suzhou) to handle the mould making and plastic injection
moulding processes, for better production schedule management, resource utilisation and
cost efficiency purposes, particularly in case of urgent orders from customers. Throughout
the Track Record Period and as at the Latest Practicable Date, 30% equity interest of KP
(Suzhou) was directly held by Wuxi Jinxin (a member of our Group) and the remaining 70%
equity interest was held by a PRC individual who was an Independent Third Party (save for
his 70% equity interest in KP (Suzhou) as mentioned above). Neither such PRC individual
nor KP (Suzhou) is a connected person of our Company for the purpose of Rule 14A.07 of
the Listing Rules.

For further details, please refer to the section headed “Business — Raw Materials,
Components and Suppliers” in this prospectus.

PRODUCT PRICING

We adopt a cost-plus pricing method taking into consideration of raw material and
component prices, production volume, production process and technical requirements of the
products. In 2014, 2015 and 2016, average selling price for our automotive decorative
components was RMB4.0 per unit, RMB4.1 per unit and RMB4.8 per unit, respectively.
OEMs generally require their Tier 1 suppliers to meet price reduction initiatives and
objectives each year. Accordingly, most of our customers who are Tier 1 suppliers would in
turn require step-downs in our component pricing over the period of supply, generally
ranging, on average, from 2% to 6% per year during the Track Record Period.

~5-
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OUR SHAREHOLDING STRUCTURE

The Controlling Shareholders

Immediately following completion of the Capitalisation Issue and the Global Offering,
and taking no account of any Shares which may be allotted and issued pursuant to the
exercise of the Over-allotment Option and any options which may be granted under the Share
Option Scheme, Green Pinnacle will directly hold about 71.86% of the issued share capital
of our Company. The entire issued share capital of Green Pinnacle is held by Mealth PTC,
the trustee of the Mealth Discretionary Trust where Mr. Ma is the settlor. The discretionary
objects of the Mealth Discretionary Trust include Mr. Ma himself, the Ma Family
Beneficiaries, the Management Beneficiaries and the Other Beneficiaries. Mr. Ma is also the
sole shareholder and director of Mealth PTC and the sole director of Green Pinnacle. For the
purpose of the Listing Rules, Mr. Ma, Green Pinnacle (being the trust asset of the Mealth
Discretionary Trust) and Mealth PTC were the Controlling Shareholders of our Company as
at the Latest Practicable Date.

Share Option Scheme

In order to incentivize our Directors, senior management and other employees for their
contribution to our Group and to attract and retain suitable personnel to our Group, we
conditionally adopted the Share Option Scheme on 5 June 2017. The principal terms of
which are summarised in paragraph 4 of Appendix IV to this prospectus.

SUMMARY CONSOLIDATED FINANCIAL INFORMATION

The following tables set forth a summary of our financial information in 2014, 2015
and 2016, and should be read in conjunction with our financial information and the notes
thereto included in Accountants’ Report set out in Appendix I to this prospectus. The
summary financial information has been prepared in accordance with HKFRSs. For more
information, please refer to the section headed “Financial Information” in this prospectus.

Consolidated Statements of Comprehensive Income

Year ended 31 December

2014 2015 2016
RMB’000 % RMB’000 % RMB’000 %
Revenue 1,006,249 100.0 1,203,717 100.0 1,540,666 100.0
Cost of sales (618,381) (61.5) (751,224) (62.4) (907,354) (58.9)
Gross profit 387,868  38.5 452,493  37.6 633,312 41.1
Other income and gain 11,435 1.1 24,136 2.0 26,466 1.7
Selling and distribution expenses (18,412) (1.8) (24,161) (2.0) (29,425) (1.9
Administrative expenses (151,499) (15.1) (176,589) (14.8) (218,645) (14.2)
Other expenses - - (1,668) - - -
Finance costs (926) 0.0 (1,344)  (0.1) (628) 0.0
Share of profit and losses of an associate 7 0.0 345 0.0 348 0.0
Profit before tax 228,473  22.7 273,212 22.7 411,428  26.7
Income tax expense (47,265) (4.7) (51,349) (4.3) (113,087) (7.3)
Profit for the year 181,208 18.0 221,863 18.4 298,341 19.4
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Selected Consolidated Balance Sheet Items

Non-current assets
Current assets
Current liabilities
Net current assets
Non-current liability
Net assets

Consolidated Statements of Cash Flows

Net cash generated from operating activities

Net cash used in investing activities

Net cash (used in)/from financing activities

Net increase/(decrease) in cash and cash equivalents
Cash and cash equivalents at beginning of year
Effect of foreign exchange rate changes, net

Cash and cash equivalents at end of year

Key Financial Ratios

Note:
(D

Gross Profit Margin (%)
Net Profit Margin (%)
Return on equity (%)
Return on total assets (%)
Current ratio

Quick ratio

Gearing ratio(Note)

As at 31 December
2014 2015 2016

RMB’000 RMB’000 RMB’000
318,495 389,281 526,471
647,385 878,191 991,213
283,523 439,413 488,698
363,862 438,778 502,515

- 5,134 1,050

682,357 822,925 1,027,936

For the year ended
31 December

2014 2015 2016

RMB’000 RMB’000 RMB’000
165,661 232,399 311,921

(92,744) (119,238) (189,033)
(63,226) 2,184 (203,339)

9,691 115,345 (80,451)
173,322 183,779 302,230
766 3,106 7,869

183,779 302,230 229,648

As at/for the year ended 31 December

2014 2015 2016
38.5 37.6 41.1
18.0 18.4 19.4
26.6 27.0 29.0
18.8 17.5 19.7

2.3 2.0 2.0
1.8 1.6 1.6
1.2 3.8 0.5

Gearing ratio is the total debt as at the respective year end as a percentage of the total equity as at the

respective year end.

For further details, please refer to the section headed “Financial Information — Key
Financial Ratios” in this prospectus.

Our revenue increased from RMB1,006.2 million in 2014 to RMB1,203.7 million in
2015, and further increased to RMB1,540.7 million in 2016 mainly due to increase in sales
of automotive products as a result of increase in both quantities sold and the average selling
price. Our growth is mainly attributable to the continuing strong market demands in the PRC
and our expansion in the European and North American markets. Our gross profit margin
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SUMMARY

remained stable at approximately 38.5%, 37.6% and 41.1% during the relevant period,
respectively, despite the increase in staff costs due to increase in the general compensation
levels which was largely offset by the general decline of commodity prices globally. For
further details of the reasons of fluctuation in our gross profit margin, please refer to the
paragraph headed “Financial Information — Review of Historical Results of Operation” in
this prospectus.

For fluctuations of the costs of raw materials, please refer to the sensitivity analysis in
the paragraph headed “Financial Information — Major Factors Affecting Our Results of
Operations — Cost of raw materials and staff cost” in this prospectus.

RECENT DEVELOPMENTS

In late January 2017, one of our electroplating production lines at the Huizhou
Production Bases ceased production and will be dismantled due to long years of operation.
To ensure we maintain sufficient production capacity to meet our customers’ demand, a new
electroplating production line (M Line) at our Huizhou Production Base commenced full
operation starting from early February 2017. The annual designed production capacity of M
line is 618,000 sq.m. Further, as part of our strategic expansion plans in Mexico, we have
also incorporated Xin Point Mexico, an indirect wholly-owned subsidiary of our Company.

Our business model, revenue structure and cost structure basically remained unchanged,
subsequent to the Track Record Period and up to the Latest Practicable Date. Based on the
unaudited financial information of our Group, we continued to record growth in our revenue
for the four months ended 30 April 2017 as compared to the corresponding period in 2016.
Such growth in our revenue was principally driven by the continued revenue contribution by
increase in production orders in the North America market and the European market.

Subsequent to the Track Record Period and up to the Latest Practicable Date, save for
the Listing expenses as disclosed in the paragraph headed “Listing expenses” in this section
below, we did not have any significant non-recurrent items in our consolidated statement of
profit or loss and other comprehensive income.

Our Directors have confirmed that as of the date of this prospectus, there had been no
material adverse change in our financial or trading position or prospects since 31 December
2016, and that there has been no event since 31 December 2016 which would materially
affect the information shown in the Accountants’ Report set out in Appendix I to this
prospectus.

LISTING EXPENSES

The total Listing expenses (based on the mid-point of the Offer Price range) are
estimated to be RMB72.3 million. Prior to the Track Record Period, we incurred Listing
expenses of RMBO.7 million. During the Track Record Period, we incurred Listing expenses
of RMB28.1 million, of which RMB1.2 million, RMB&.5 million and RMB11.9 million,
were recognised as expenses in 2014, 2015 and 2016, respectively. By the completion of the
Global Offering, we expect to further incur Listing expenses of RMB43.5 million, of which
RMBI17.3 million is to be recognised as expenses and the remaining is expected to be
charged to equity.



SUMMARY

GLOBAL OFFERING STATISTICS

All statistics in the following table are based on the assumptions that (i) the
Capitalisation Issue and the Global Offering have been completed and 250,000,000 Shares
are newly issued in the Global Offering; (ii) the Over-allotment Option is not exercised;
(iii) no Shares have been issued pursuant to the Share Option Scheme and (iv) 1,000,000,000
Shares are issued and outstanding following the completion of the Capitalisation Issue and
the Global Offering.

Based on an Offer Based on an Offer
Price of HK$3.13 Price of HK$3.42

Market capitalisation .................. HK$3,130 million HK$3,420 million
Unaudited pro forma adjusted net tangible
assets per Share) ... ... ... ... ... HK$1.91 HK$1.98

For the calculation of the unaudited pro forma adjusted net tangible asset value per
Share, please refer to the section headed “Appendix II — Unaudited Pro Forma Financial
Information” in this prospectus.

Note:

(1)  The unaudited pro forma adjusted consolidated net tangible assets per Share does not take into account the
dividends in the aggregate amount of approximate RMB100.0 million which the Company declared on
5 March 2017 and was fully paid as of the Latest Practicable Date. Had such dividend been taken into
account, the unaudited pro forma adjusted consolidated net intangible assets per Share would be RMB1.57
(HK$1.80) and RMB1.63 (HK$1.87), assuming the Offer Price range of HK$3.13 and HK$3.42 per Share
respectively at an exchange rate of RMB1 to HK$1.147.

FUTURE PLANS AND USE OF PROCEEDS

We estimate that we will receive net proceeds from the Global Offering of
approximately HK$770.1 million (after deducting underwriting commission and other
estimated expenses paid and payable by us in the Global Offering without taking into
account any additional discretionary incentive fee), assuming no Over-allotment Option is
exercised and an Offer Price of HK$3.28 per Share, being the mid-point of the indicative
Offer Price range of HK$3.13 to HK$3.42 per Share. We intend to use the net proceeds we
will receive from this Global Offering for the following purposes:

. approximately 35.9% (approximately HK$276.3 million) will be used for
expanding and improving our production facilities in the PRC;

. approximately 40.2% (approximately HK$309.5 million) for constructing the new
production base in Mexico and investing in production facilities and equipment;

. approximately 5.4% (approximately HK$41.3 million) for reinforcing our market
position and enhancing our sales, increasing our direct exposure in the
mid-to-high end automobile manufacturing segment as well as our market shares
in North America and Europe;

. approximately 5.7% (approximately HK$43.6 million) for enhancing our product
quality, product safety and R&D capabilities;

. approximately 4.8% (approximately HK$36.7 million) for enhancing our
information technology and customer services systems; and
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. approximately 8.0% (approximately HK$62.7 million) will be used as working
capital and general corporate purposes.

In the event of any material changes in the social, economic and political conditions in
Mexico and/or trade relationships between US and Mexico and if, after assessing the impacts
of such changes, our management forms the view that such changes are likely to adversely
impede our expansion of business in North America and/or Mexico, we will internally assess
the risks associated with our business and consider adjusting the net proceeds of
approximately HK$309.5 million for constructing the new production base in Mexico. We
will issue an announcement if there is any material change in the above proposed use of
proceeds. For further details on our future plans and use of proceeds, please refer to the
section headed “Future Plans and Use of Proceeds” in this prospectus.

DIVIDEND POLICY

In 2014, 2015 and 2016, we declared dividends in the amounts of RMB41.0 million,
RMB67.0 million and RMB110.0 million, respectively. On 5 March 2017, we declared
dividends in the aggregate amount of approximately RMB100.0 million, which has been paid
to our Shareholders as at the Latest Practicable Date. All the dividends declared were paid in
cash out of our internally generated resources to the then Shareholders. Our dividend
distribution record in the past should not be used as a reference or basis to determine the
level of dividends that may be declared or paid by our Company in the future. Following the
completion of the Global Offering, we plan to distribute not less than 30% of our
distributable and accumulated undistributed profits of each financial year beginning from the
year ending 31 December 2017. After completion of the Global Offering, we may distribute
dividends by way of cash or by other means that we consider appropriate. Any proposed
distribution of final dividends shall be formulated by our Board and will be subject to our
Shareholders’ approval. A decision to declare or to pay any dividends in the future, and the
amount of any dividends, will depend on a number of factors, including our results of
operations, cash flows, financial conditions, operating and capital expenditure requirements,
distributable profits as determined under the HKFRSs and other applicable laws and
regulations and other factors that our Board may consider important. For more details, please
refer to the section headed “Financial Information — Dividend Policy” in this prospectus.

RISK FACTORS

There are certain risks relating to investment in the Offer Shares, among which the
relatively material risks include (i) we are subject to potential changes in trade policies and
legislations in the US; (ii) changes in social, political and government policies in Mexico and
implementation of the new laws and regulations in Mexico may have a material adverse
effect on our expansion plans, our business, financial conditions, results of operations and
prospects; (iii) we are subject to potential impacts of the renegotiation of NAFTA; (iv) our
products are subject to continued pricing pressures, customers’ cost reduction initiatives and
the ability of our customers to re-source or cancel their order; and (v) increase in costs of
raw materials may materially and adversely affect our operations, margins and profitability.

For further details of the risk factors, please refer to the section headed “Risk Factors”
in this prospectus.
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LEGAL PROCEEDINGS AND NON-COMPLIANCE

As at the Latest Practicable Date, no member of our Group were engaged in any
litigation, arbitration or claim of material importance, and no litigation, arbitration or claim
of material importance is known to our Directors to be pending or threatened by or against
our Group member, that would have a material adverse effect on our results of operations or
financial condition of our Group.

During the Track Record Period, we experienced certain instances of material
non-compliances in relation to (i) insufficient social insurance fund and housing provident
fund contributions; and (ii) illegal use of collective agricultural land and construction
without permit with respect to Tianjin Wuqing Land. We have formulated a contingency plan
in the event that we are required to relocate from the Tianjin Wuqing Land. Please refer to
the paragraph headed “Business — Compliance and Legal Proceedings — Non-compliances” in
this prospectus for further details.
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DEFINITIONS

In this prospectus, unless the context otherwise requires, the following words and
expressions shall have the following meanings.

‘(AIC))

“Application Forms”

“Articles” or “Articles of
Association”

“associate(s)”

“ASP”

“Audit Committee”

“Board of Directors” or “Board”

“Business Day”

((B VI »”
“CAGR”

“Capitalisation Issue”

“CCASS”

“CCASS Clearing Participant”

“CCASS Custodian Participant”

“CCASS Investor Participant”

Administration  of  Industry and  Commerce*
(LEATEGE R in the PRC or, where the context so
requires, State Administration for Industry and
Commerce of the PRC* (73 A R 2L B0 T A7 B 1L AR =)
or its delegated authority at provincial, municipal or
other local level

WHITE application form(s), YELLOW application
form(s) and GREEN application form(s), or where the
context so requires, any of such forms are used in the
Hong Kong Public Offering

the articles of association of our Company adopted on
5 June 2017 with effect from the Listing Date and as
amended from time to time, a summary of which is set
out in Appendix III to this prospectus

has the meaning ascribed to it under the Listing Rules
average selling price

the audit committee of the Board

the board of Directors

any day (other than a Saturday, Sunday or public
holiday) on which banks in Hong Kong are generally
open for normal banking business

the British Virgin Islands
compound annual growth rate

the issue of new Shares to be made upon capitalisation
of certain sums standing to the credit of the share
premium account of our Company referred to in
paragraph 1.3 of Appendix IV to this prospectus

the Central Clearing and Settlement System established
and operated by HKSCC

a person admitted to participate in CCASS as a direct
clearing participant or general clearing participant

a person admitted to participate in CCASS as a
custodian participant

a person admitted to participate in CCASS as an
investor participant
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“CCASS Participants”

“close associate(s)”

“Companies Law”

“Companies Ordinance”

“Company” or “our Company”

“connected person(s)”

“Controlling Shareholders”

“CO (Winding Up)”

“Deed of Indemnity”

“Deed of Non-competition”

“Director(s)”

“EIT Law”

“EurO” or u€n

a CCASS Clearing Participant, a CCASS Custodian
Participant or a CCASS Investor Participant

has the meaning ascribed to it under the Listing Rules

the Companies Law, Cap 22 (Law 3 of 1961, as
consolidated and revised) of the Cayman Islands, as
amended, supplemented or otherwise modified from
time to time

the Companies Ordinance (Chapter 622 of the Laws of
Hong Kong), as amended, supplemented or otherwise
modified from time to time

Xin Point Holdings Limited (EFZERAERAT), an
exempted company with limited liability incorporated
under the laws of the Cayman Islands on 28 August
2014

has the meaning ascribed to it under the Listing Rules

has the meaning ascribed to it under the Listing Rules,
and unless the context requires otherwise, refers to
Mr. Ma, Green Pinnacle and Mealth PTC collectively

the Companies (Winding Up and Miscellaneous
Provisions) Ordinance (Chapter 32 of the Laws of Hong
Kong), as amended, supplemented or otherwise
modified from time to time

the deed of indemnity dated 5 June 2017 entered into
between the Controlling Shareholders and our Company
for itself and as trustee for its subsidiaries, under which
the Controlling Shareholders have given certain
indemnities referred to in paragraph 5 of Appendix IV
to this prospectus

the deed of non-competition and other undertakings
dated 5 June 2017 and made by our Controlling
Shareholders in favour of our Company, which contains
certain  non-compete  undertakings and  other
undertakings given in favour of our Group

the director(s) of our Company

Enterprise Income Tax Law of the PRC (3 A RILAIE
AEFTIFBLE)

the lawful currency of the member states of the
European Union
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“Eurochrome”

“Euroshare”

“Frost & Sullivan”

“Germany”

“Global Offering”

“GREEN application form(s)”

“Green Pinnacle”

» o« » o« ”»

“Group”, “our Group”, “we”,
“our” and “us”

“HKFRSs”

“HKICPA”

Eurochrome Corp. (formerly known as Eurochrome Inc.),
a company incorporated in Ontario, Canada, which was
the holder of 4,900 class B shares of Euroshare (a
shareholder of our Company) as at the Latest Practicable
Date; and its (i.e. Eurochrome Corp.’s) issued shares were
held, as at the Latest Practicable Date, (i) by Mr. Robert
G. Mollenhauer (an Independent Third Party) as to 50
class A common shares (representing 50% of its issued
share capital), and (ii) an entity wholly-owned by
Mr. Michael James Prokopetz (another Independent Third
Party) as to 50 class B common shares (representing 50%
of its issued share capital)

Euroshare Ltd, a company incorporated on 2 October
2015 in BVI (as part of the Reorganisation), which was
owned as to 51% by KP Share (holding 5,100 class A
shares) and 49% by Eurochrome (holding 4,900 class B
shares) as at the Latest Practicable Date and one of the
shareholders of our Company

Frost & Sullivan (Beijing) Inc., Shanghai Branch Co., a
global market research and consulting company, which
is an Independent Third Party

Federal Republic of Germany

the Hong Kong Public Offering and the International
Placing

the application form(s) to be completed by the White
Form eIPO Service Provider, Computershare Hong
Kong Investor Services Limited

Green Pinnacle Holdings Limited, a company
incorporated on 3 October 2015 in BVI, the entire
issued share capital of which is the trust asset of the
Mealth Discretionary Trust, and one of the Controlling
Shareholders of our Company

our Company and its subsidiaries at the relevant time
or, where the context so requires in respect of the
period before our Company became the holding
company of our present subsidiaries, the present
subsidiaries of our Company and the businesses carried
on by such subsidiaries or (as the case may be) their
predecessors

Hong Kong Financial Reporting Standards promulgated
by The Hong Kong Institute of Certified Public
Accountants

Hong Kong Institute of Certified Public Accountants
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“HKSCC”
“HKSCC Nominees”

“Hong Kong”

“Hong Kong Offer Shares”

“Hong Kong Public Offering”

“Hong Kong Underwriters”

“Hong Kong Underwriting
Agreement”

i

“Hong Kong Share Registrar’

“Huizhou Haoyu”

“Huizhou New Production Base”

“Huizhou Production Bases”

“Huizhou Xinsheng”

“Independent Third Party(ies)”

Hong Kong Securities Clearing Company Limited
HKSCC Nominees Limited

the Hong Kong Special Administrative Region of the
PRC

25,000,000 Shares (subject to adjustment) being
initially offered by our Company for subscription in the
Hong Kong Public Offering, as described under the
section headed “Structure and Conditions of the Global
Offering” in this prospectus

the issue and offer of the Hong Kong Offer Shares for
subscription in Hong Kong at the Offer Price (plus
brokerage, Stock Exchange trading fee and SFC
transactions levy) on and subject to the terms and
conditions described in this prospectus and the
Application Forms

the underwriters of the Hong Kong Public Offering
named in the section headed “Underwriting — Hong
Kong Underwriters” in this prospectus

the underwriting agreement dated 15 June 2017 and
entered into by (among other parties) the Company, the
Sole Global Coordinator and the Hong Kong
Underwriters relating to the Hong Kong Public Offering

Computershare Hong Kong Investor Services Limited

AN T R A PR ] (Huizhou Haoyu Technology Co.,
Ltd.*), a company established in the PRC on 12 June
2009 and an indirect wholly-owned subsidiary of our
Company as at the Latest Practicable Date

our new production base to be operated by XP
(Huizhou) Precision Components located in Huizhou,
Guangdong province, the PRC, which is expected to
commence operation in October 2017

the seven production facilities operated by us located in
Huizhou, Guangdong province, the PRC

HPETHRHCERRA R (Huizhou Xinsheng Technology
Co., Ltd*), a company established in the PRC on
21 March 2016 and an indirect wholly-owned
subsidiary of our Company as at the Latest Practicable
Date

an individual(s) or a company(ies) who or which is/are
independent of and not connected with (within the
meaning of the Listing Rules) our Company or its
connected persons
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“INED(s)”

“International Placing”

“International Placing Share”

“International Underwriters”

“International Underwriting

Agreement”

“Issuing Mandate”

“JIL”

“Joint Bookrunners”

“Joint Lead Managers”

independent non-executive director(s) or, in the context
of our Company, our independent non-executive
Director(s)

the placing of the International Placing Shares at the
final Offer Price to professional, institutional and other
investors, as described under the section headed
“Structure and Conditions of the Global Offering” in
this prospectus

225,000,000 Shares (subject to adjustment and the
Over-allotment Option) initially offered by our
Company for subscriptions under the International
Placing, as described wunder the section headed
“Structure and Conditions of the Global Offering” in
this prospectus

the underwriters of the International Placing who are
expected to enter into the International Underwriting
Agreement

the underwriting agreement expected to be entered into
on or around Tuesday, 27 June 2017 by (among other
parties) the Company, the Sole Global Coordinator and
the International Underwriters relating to the
International Placing

a general and unconditional mandate granted to our
Directors by the passing by our Shareholders of
resolutions referred to in paragraph 1.3 of Appendix IV
to this prospectus, pursuant to which our Directors may
exercise the power of the Company to allot, issue or
otherwise deal in new Shares up to a maximum of 20%
of the total number of Shares of the Company in issue
as at the Listing Date (excluding any Shares which may
be issued upon the exercise of the Over-allotment
Option)

Jingxing Industry Ltd. (&fFEFEARAF), a company
incorporated on 16 March 2004 in BVI, which was an
indirect wholly-owned subsidiary of the Company as at
the Latest Practicable Date

BNP Paribas Securities (Asia) Limited and ABCI
Capital Limited

BNP Paribas Securities (Asia) Limited and ABCI
Securities Company Limited
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“Keen Point Europe”

“Keen Point Germany”

»

“Keen Point Malaysia’

“Key Apps”

“KP (Huizhou) Electronics”

“KP (Huizhou) Precision Plastic”

“KP (Huizhou) Surface

Decoration”

“KP (Suzhou)”

“KP (Wuxi) Electronics”

Keen Point (Europe) Inc. (&FF (B¥H) AIRAF), a
company incorporated on 23 October 2007 in BVI,
which was an indirect wholly-owned subsidiary of the
Company as at the Latest Practicable Date

Keen Point (Europe) GmbH, a company incorporated
on 7 October 2008 in Germany on the basis of a deed of
incorporation dated 15 July 2008, which was an indirect
wholly-owned subsidiary of the Company as at the
Latest Practicable Date

Keen Point (M) Sdn. Bhd., a company incorporated on
14 August 2012 in Malaysia and an indirect wholly-
owned subsidiary of the Company as at the Latest
Practicable Date

Key Apps Limited @HARLF), a company
incorporated on 16 June 2016 in Hong Kong and an
indirectly wholly-owned subsidiary of the Company as
at the Latest Practicable Date

HUNEIRE T A MRA R (Huizhou Keen Point Electronics
Co., Ltd.*), a company established in the PRC on
17 December 2004 and an indirect wholly-owned
subsidiary of the Company as at the Latest Practicable
Date

BN EFRNG BB AR A A (Huizhou Keen Point Precision
Plastic Co., Ltd.*), a company established in the PRC
on 22 November 2004 and an indirect wholly-owned
subsidiary of the Company as at the Latest Practicable
Date

SN IR MR AR AT (Huizhou Keen Point Surface
Decoration Co., Ltd.*), a company established in the
PRC on 16 October 2015 and an indirect wholly-owned
subsidiary of the Company as at the Latest Practicable
Date

BRI TR A ABRA R (Suzhou City Keen Point
Precision Moulding Co., Ltd.*), a company established
in the PRC on 29 November 2010 and an indirect 30%-
owned associated company of the Company with the
remaining 70% equity interest being held by Mr. Jin
Jie, an Independent Third Party, as at the Latest
Practicable Date

g5 R E A RA R (Wuxi Keen Point Electronics Co.,
Ltd.*), a company established in the PRC on 31 August
2004 and an indirect wholly-owned subsidiary of the
Company as at the Latest Practicable Date
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“KP (Wuxi) Moulding”

“KPI (Canada)”

“KPL”

“KP Share”

“Latest Practicable Date”

“Listing”

“Listing Committee”

“Listing Date”

“Listing Rules”

“Ma Family Beneficiaries”

S RFAREHEHAGRAT  (Wuxi  Keen  Point
Automobile Precision Moulding Co., Ltd.*), a company
established in the PRC on 23 June 2014 and an indirect
wholly-owned subsidiary of the Company as at the
Latest Practicable Date

Keen Point International Inc., a company incorporated
in Ontario, Canada and continued and subsisting in
Nova Scotia, Canada, was an Independent Third Party
as at the Latest Practicable Date; and its issued shares
were held, as at the Latest Practicable Date, (i) by an
entity wholly owned by Mr. Robert G. Mollenhauer (an
Independent Third Party (other than being a shareholder
of Eurochrome)) as to 44 class A common shares
(representing 46.3% of its issued share capital), and
(ii) an entity wholly-owned by Mr. Michael James
Prokopetz (another Independent Third Party (other than
owning an entity which 1is a shareholder of
Eurochrome)) as to 44 class D common shares
(representing 46.3% of its issued share capital)

Keen Point Limited, a company incorporated on 5 May
2004 in BVI and an indirect wholly-owned subsidiary
of the Company as at the Latest Practicable Date

KP Share Ltd., a company incorporated on 1 September
2015 in BVI (as part of the Reorganisation), was owned
as to 97.272% by Green Pinnacle and 2.728% by Lau
Tsz Ching as at the Latest Practicable Date, and was the
holder of 5,100 class A shares of Euroshare as at the
Latest Practicable Date

6 June 2017, being the latest practicable date for the
purpose of ascertaining certain information contained in
this prospectus

listing of the Shares on the Main Board
the listing sub-committee of the Stock Exchange

the date, expected to be on Wednesday, 28 June 2017,
on which dealings in our Shares first commence on the
Main Board

the Rules Governing the Listing of Securities on The
Stock Exchange of Hong Kong Limited, as amended,
supplemented or otherwise modified from time to time

Ms. Ma Lingfang (%%J7%+t), Mr. Shi Longbao
(AHETSEA), Ms. Ma Xiaohong (BEEALZ+), Mr. Wei
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“Main Board”

“Maksun”

“Management Beneficiaries”

“Mealth Discretionary Trust”

“Mealth DT Discretionary Objects”

“Mealth PTC”

“Memorandum of Association”

“MOFU

“MOFCOM”

“MOST”

“Mr. Ma”

“NAFTA”

Longxiang (##EFE4) and Mr. Zhu Pinghua
(RT#E5E4), being family members or relatives of
Mr. Ma and some of the Mealth DT Discretionary
Objects

the Main Board operated by the Stock Exchange

Maksun Limited (¥4 FRA7]), a company incorporated
on 4 October 2005 in Hong Kong and an indirect
wholly-owned subsidiary of the Company as at the
Latest Practicable Date

Mr. He Xiaolu (fiBEfYe%E), Mr. Meng Jun (FHIEEJeE),
Mr. Liu Jun (#/3%:E), Mr. Chen Dong (B#%E4) and
Mr. Zhang Yumin (REBIELE), being some of our
Directors and/or our employees as at the Latest
Practicable Date and some of the Mealth DT
Discretionary Objects

the discretionary trust established with effect from
19 June 2015, with (i) Mr. Ma as settlor and (ii) whose
discretionary  objects include the Mealth DT
Discretionary Objects

in respect of the Mealth Discretionary Trust, includes
Mr. Ma, the Management Beneficiaries, the Ma Family
Beneficiaries, and the Other Beneficiaries

Mealth (PTC) Limited, a company incorporated on
1 April 2015 in BVI, a corporate trustee of the Mealth
Discretionary Trust managing Green Pinnacle, and one
of the Controlling Shareholders of our Company

the memorandum of association of our Company (as
amended from time to time) adopted on 5 June 2017, a
summary of which is set out in Appendix III to this
prospectus

Ministry of Finance of the PRC (3 A Rt B B )

Ministry of Commerce of the PRC
(e N R LA 7 55 )

Ministry of Science and Technology of the PRC
(2 BRI B A B2l 1)

Mr. Ma Xiaoming (FBEWIEE), the chairman of the
Board, an executive Director and one of our Controlling

Shareholders

North American Free Trade Agreement
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“NDRC”

“Nomination Committee”

“Offer Price”

“Offer Shares”

“Other Beneficiaries”

“Over-allotment Option”

“PBOC”

“PRC Legal Advisers”

“PRC” or “China”

“Predecessor Companies
Ordinance”

the PRC National Development and Reform
Commission (73 A B FUAINE 2 5285 AU % B 6

the nomination committee of the Board

the offer price per Offer Share (exclusive of brokerage
of 1%, Stock Exchange trading fee of 0.005% and SFC
transaction levy of 0.0027%) at which the Offer Shares
are to be subscribed pursuant to the Global Offering

the Hong Kong Offer Shares and the International
Placing Shares

Mr. Chen Dingyi (& —%4), Mr. Zeng Hongyu
(G utiseA), Ms. Sun Yanhui (REHEZL 1), Mr. Liu
Yonggui (BI/KE4E), Ms. Zhang Xiugin (RFETLL)
and Ms. Liu Xinggui (B/BltE% 1), being the former
shareholders of XPC (other than the Management
Beneficiaries and the Ma Family Beneficiaries) prior to
the Reorganisation in September 2014, and some of the
Mealth DT Discretionary Objects

the options expected to be granted by our Company
under the International Underwriting Agreement to the
International Underwriters, exercisable by the Sole
Global Coordinator (on behalf of the International
Underwriters), pursuant to which our Company may be
required to allot and issue up to an aggregate of
37,500,000 additional Shares at the Offer Price,
representing 15% of the initial number of Offer Shares
offered under the Global Offering, at the Offer Price to
cover the over-allocations (if any) in the International
Placing, as described in the section headed “Structure
and Conditions of the Global Offering” in this
prospectus

the People’s Bank of China (FEIARHAT), the central
bank of PRC

GFE Law Office (H#U1E 45 FEAMISHHAN, our legal advisers
as to PRC laws

the People’s Republic of China, which for the purpose
of this prospectus and for geographical reference only,
excludes Hong Kong, Macau and Taiwan

the Companies Ordinance (then Chapter 32 of the Laws
of Hong Kong), which was in force before 3 March
2014 and was repealed after the currently prevailing
Companies Ordinance had commenced operation on
3 March 2014
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“Price Determination Date”

“Regulation S”
“Remuneration Committee”

“Reorganisation”

“Repurchase Mandate”

“RMB”
“R&Dn

“SAFE”

“SAT”

“SFO”

“Shanghai Xinyu”

“Shanghai Zhiyuan”

the date, expected to be on or around Wednesday,
21 June 2017 but in any event not later than Tuesday,
27 June 2017, on which the Offer Price will be
determined for the purposes of the Global Offering

Regulation S under the U.S. Securities Act
the remuneration committee of the Board

the corporate reorganisation of the Group in preparation
for the Listing, details of which are set out in the
section headed “History, Reorganisation and Corporate
Structure — Reorganisation” in this prospectus

a general and unconditional mandate granted to our
Directors by the passing by our Shareholders of
resolutions referred to in paragraph 1.3 of Appendix IV
to this prospectus, pursuant to which our Directors may
exercise the power of the Company to repurchase
Shares the aggregate nominal amount of which shall not
exceed 10% of the total number of Shares of the
Company in issue as at the Listing Date (excluding any
Shares which may be issued upon the exercise of the
Over-allotment Option)

Renminbi, the lawful currency of the PRC
research and development

State Administration of Foreign Exchange of the PRC*
(P N BRI B R M 2L R) )

State Administration of Taxation of the PRC
GiE INEEE 1 PEnh sy =i))

the Securities and Futures Ordinance (Chapter 571 of
the Laws of Hong Kong), as amended, supplemented or
otherwise modified from time to time

LiEEwEL B S AMAR (Shanghai Xinyu Import &
Export Trading Company Limited*), a company
established in the PRC on 12 May 2011 and an indirect
wholly-owned subsidiary of our Company as at the
Latest Practicable Date

LS REBRGARAT  (Shanghai  Zhiyuan Plastic
Products Co., Ltd.*), a company established in the PRC
on 12 February 2007 and an indirect wholly-owned
subsidiary of our Company prior to the Reorganisation,
and which was not a member of our Group as at the
Latest Practicable Date
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DEFINITIONS

“Share Option Scheme”

“Shareholder(s)”

“Shares”

“Sole Global Coordinator” or
“Sole Sponsor”

“Stabilisation Manager”

“State Council”

“Stock Borrowing Agreement”

“Stock Exchange”

“subsidiary(ies)”

“Substantial Shareholder(s)”

“Takeovers Code”

“Tianjin Jinxin”

“Tianjin Production Base”

“Tianjin Wuqing Land”

“Track Record Period”

the share option scheme conditionally adopted by our
Company on 5 June 2017, the principal terms of which
are summarised in paragraph 4 of Appendix IV to this
prospectus

holder(s) of Shares

ordinary share(s) having a par value of HK$0.10 each
in the capital of the Company

BNP Paribas Securities (Asia) Limited

BNP Paribas Securities (Asia) Limited
the State Council of the PRC

the stock borrowing agreement expected to be entered
into between Green Pinnacle and the Stabilisation
Manager on or about the same date as the International
Underwriting Agreement

The Stock Exchange of Hong Kong Limited

has the meaning ascribed to it under the Listing Rules,
unless the context requires otherwise

has the meaning ascribed to it under the Listing Rules
and details of which are set out in the section
“Substantial Shareholders” in this prospectus

the Hong Kong Code on Takeovers and Mergers, as
amended, supplemented or otherwise modified from
time to time

KRG EHEEBMAARAR (Tianjin Jinxin Precision
Plastic Components Company Limited*), a company
established in the PRC on 17 June 2005 and an indirect
wholly-owned subsidiary of our Company as at the
Latest Practicable Date

the production facilities operated by Tianjin Jinxin
located in Tianjin, the PRC

a parcel of land situated at Su Yang Fang, Nan Cai
village, Wuqing district, Tianjin (RKHEEIE [ FEER 81
#EEUIA), the PRC, leased by us with a total GFA of
approximately 6,845.2 sq.m.

the financial period comprising the three financial years
ended 31 December 2014, 2015 and 2016
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DEFINITIONS

“Underwriters”

“Underwriting Agreements”

“United States”, “USA” or “US”

“US$” or “USD” or “US dollars”

“U.S. Securities Act”

“WFOEN

“White Form eIPO”

“White Form eIPO Service
Provider”

“Wuxi Jinxin”

“Wuxi New Production Base”

“Wuxi Production Bases”

“Xin Point Mexico”

“Xin Point Switzerland”

“XP (Huizhou) Precision
Components”

the Hong Kong Underwriters and the International
Underwriters

the Hong Kong Underwriting Agreement and the
International Underwriting Agreement

the United States of America

United States dollars, the lawful currency of the United
States

the United States Securities Act of 1933, as amended,
supplemented or otherwise modified from time to time

wholly foreign-owned enterprise within the meaning
prescribed under the PRC laws

the application for Offer Shares to be issued in the
applicant’s own name, submitted online through the
designated website of the White Form eIPO Service
Provider, www.eipo.com.hk

Computershare Hong Kong Investor Services Limited

S BERMEIEARAR  (Wuxi  Jinxin  Surface
Decoration Company Limited*), a company established
in the PRC on 14 May 2004 and an indirect wholly-
owned subsidiary of our Company as at the Latest
Practicable Date

our new production base to be operated by KP (Wuxi)
Moulding located in Wuxi, Jiangsu province, the PRC,
which is expected to commence operations in August
2017

the four production facilities operated by us located in
Wuxi, Jiangsu province, the PRC

Xin Point México S.DE R.L. DE C.V., a private limited
liability company incorporated on 21 December 2016 in
Mexico and an indirect wholly-owned subsidiary of the
Company as at the Latest Practicable Date

Xin Point Europe AG, a private limited company
incorporated on 27 July 2016 in Switzerland and an
indirect wholly-owned subsidiary of the Company as at
the Latest Practicable Date

HMEHRE BTG MR AT (Huizhou Xin Point Precision
Components Co., Ltd.*), a company established in the
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DEFINITIONS

“XP (Huizhou) Surface
Decoration”

“XPC”

“XPNA”

PRC on 9 October 2014 and an indirect wholly-owned
subsidiary of the Company as at the Latest Practicable
Date

HNEFRIEHARAT  (Huizhou Xin Point Surface
Decoration Co., Ltd.*), a company established in the
PRC on 19 September 2011 and an indirect wholly-
owned subsidiary of the Company as at the Latest
Practicable Date

Xin Point Corporation, a company incorporated on
22 August 2005 in BVI and a direct wholly-owned
subsidiary of the Company as at the Latest Practicable
Date

Xin Point North America Inc., a company incorporated
on 1 March 2013 in the US and an indirect
wholly-owned subsidiary of the Company as at the
Latest Practicable Date

In this prospectus, the English names of the PRC laws, rules, regulations, nationals,

entities, governmental authorities, institutions, facilities, awards, certificates and titles etc.

marked “*” are translations from their Chinese names and are for identification purposes

only. If there is any inconsistency between the Chinese names and their English translations,
the Chinese names shall prevail. The Chinese names of BVI entities marked “*” are
translations from their English names and are for identification purposes only. If there is

any inconsistency between the Chinese names and their English translations, the English

names shall prevail.
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GLOSSARY OF TECHNICAL TERMS

“ABS resin”

“cluster rings”

“console parts”

“electroplating”

“GFA”

“nylon electroplating”

“OEM(S)”

“PC/ABS resin”

“shifter bezels”

“spray painting”

“Tier 1 supplier(s)”

“Tier 2 supplier(s)”

“tonne”

“tooling”

“VM electroplating”

a plastic material which is used in a wide range of
applications, including the substrate of electroplated
automotive interior and exterior decorative components

gauge rings that circle the auto meters in an automobile

a raised portion between bucket seats in an automobile,
containing storage compartments, switches and controls

a process by which a thin layer of metal is deposited
over an object by applying an electric current while the
object is submerged in solution of chemicals (generally
known as “electrolytic bath”)

gross floor area

an advanced electroplating technology involving the
use of polyamide

original equipment manufacturer(s), a term generally
used in the automotive industry to refer to automotive
manufacturers

polycarbonate blended with Acrylonitrile butadiene
styrene polymer resin is a thermo-plastic resin
commonly used for injection moulding application

gear shifters and gear knobs of an automobile

a painting technique that involves a spraying device,
usually an automatic spray gun, spraying a coating of
paint or other materials onto a substrate surface

direct supplier(s) to OEMs

supplier(s) to Tier 1 suppliers who fabricate with the
parts and components which they manufacture and/or
purchase to supply to OEMs

metric tonne, equivalent to 1,000 kilogrammes

manufacturing aids of a specialised nature used for
specific production line or the performance of a specific
job

non-conductive vacuum metallization electroplating,

which involves depositing of a metallic film on a
plastic part without any electrical conductivity
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FORWARD-LOOKING STATEMENTS

Certain statements in this prospectus are forward looking statements that are, by their
nature, subject to significant risks and uncertainties. Any statements that express, or involve
discussions as to, expectations, beliefs, plans, objectives, assumptions or future events or
performance (often, but not always, through the use of words or phrases such as “will”,
“expect”, “anticipate”, “estimate”, “believe”, “going forward”, “ought to”, “may”, “seek”,
“should”, “intend”, “plan”, “projection”, “could”, “vision”, “goals”, “objective”, “target”,
“schedules” and “outlook™) are not historical facts, are forward-looking and may involve
estimates and assumptions and are subject to risks (including the risk factors detailed in this
prospectus), uncertainties and other factors some of which are beyond our Company’s
control and which are difficult to predict. Accordingly, these factors could cause actual
results or outcomes to differ materially from those expressed in the forward-looking
statements.

Our forward-looking statements have been based on assumptions and factors
concerning future events that may prove to be inaccurate. Those assumptions and factors are
based on information currently available to us about the businesses that we operate. The
risks, uncertainties and other factors, many of which are beyond our control, that could
influence actual results include, but are not limited to:

. our operations and business prospects;

. our business and operating strategies and our ability to implement such strategies;

. our ability to develop and manage our operations and business;

. our future general and administrative expenses;

. competition for, among other things, capital, technology and skilled personnel;
. our ability to control costs;

. our dividend policy;

. changes to regulatory and operating conditions in the industry and geographical
markets in which we operate;

. all other risks and uncertainties described in the section headed “Risk Factors” in
this prospectus.

Since actual results or outcomes could differ materially from those expressed in any
forward-looking statements, we strongly caution investors against placing undue reliance on
any such forward-looking statements. Any forward-looking statement speaks only as at the
date on which such statement is made and, subject to the requirements of applicable laws,
rules and regulations, we undertake no obligation to update any forward-looking statement,
whether as a result of new information, future events or otherwise, or statements to reflect
events or circumstances after the date on which such statement is made or to reflect the
occurrence of unanticipated events. Statements of or references to our intentions or those of
any of our Directors are made as at the date of this prospectus. Any such intentions may
change in light of future developments. All forward-looking statements in this prospectus are
expressly qualified by reference to the cautionary statements set out in this section.
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RISK FACTORS

You should carefully consider all of the information set out in this prospectus,
including the risks and uncertainties described below before making an investment in
the Offer Shares. You should pay particular attention to the fact that we are
incorporated in the Cayman Islands and that a substantial part of our operations are
conducted in China, the legal and regulatory environment of which may differ from that
prevailing in other countries. Our business, financial condition and operating results
could be materially and adversely affected by any of these risks. The trading price of the
Shares could decline due to any of these risks, and you may lose all or part of your
investment.

We believe there are certain risks and uncertainties involved in our operations, some of
which are beyond our control. We have categorised these risks and uncertainties into:
(1) risks relating to our business; (ii) risks relating to our industry; (iii) risks relating to
conducting business in the PRC; and (iv) risks relating to the Global Offering.

RISKS RELATING TO OUR BUSINESS

We are subject to potential changes in trade policies and legislations in the US

During the Track Record Period, North America was our second largest market,
accounting for over 30% of our total revenue. It is also our plan to establish a production
base in Mexico as an export platform to the US. As a result, our export business is exposed
to possible sales interruptions or cancellations and increase in costs in the event of any
adverse actions taken by the US or other foreign government agencies with respect to
continued trade or enactment of legislation that restricts trade. Following the recent
presidential election in the United States, there were speculations over US trade and
economic policies, in particular vis-a-vis other jurisdictions such as PRC and Mexico. It
remains uncertain whether the PRC and/or Mexico would receive, or continue to receive, any
tariff treatment with respect to their exported goods to the US. For details, please refer to the
paragraph headed “We are subject to potential impacts of the renegotiation of NAFTA” in
this section below.

There is no guarantee that the trade relations between the US and PRC as well as
Mexico will remain stable in the future and we cannot predict whether and how any potential
change in their relationship will impact our ability to export our products from PRC to the
US and/or, as part of our expansion plan, from Mexico to the US, in the future. Any
deterioration in their relationships could further increase the costs of our exported products
to the US, or limit our ability to export our products to the US, which would materially and
adversely affect our sales or financial performance.

Changes in social, political and government policies in Mexico and implementation of the
new laws and regulations in Mexico may have a material adverse effect on our expansion
plans, our business, financial conditions, results of operations and prospects

We plan to establish a new production base in Mexico to satisfy the growing demand
from customers in North America and facilitate our expansion of business in North America.
We currently plan to spend over HK$239.8 million for its construction. As a result, we may
be subject to changes in social, political and government policies in Mexico. We cannot
assure you that our business operations will not be adversely affected by any new policies
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RISK FACTORS

and if the Mexican government ceases to implement foreign investment policies favourable
to us, our business, financial conditions and results of operations may be adversely affected.

Furthermore, we cannot predict whether changes in the Mexican laws, regulations and
policies will have a material adverse effect on our business, results of operations, financial
conditions and prospects. The legal system of Mexico follows the civil law tradition and has
recently enacted laws and regulations to cover all aspects of economic activities in Mexico.
As there are limited volume of published decisions on the new laws and regulations, the
interpretation and enforcement of these laws and regulations may involve uncertainties. The
legal protection available under the Mexican laws and regulations may be limited. Litigation
or regulatory enforcement actions in Mexico may be protracted and may result in substantial
costs and the diversion of resources and management attention if regulations are not
effectively observed or documented and/or commercial relationships are not properly entered
into or documented.

We are subject to potential impacts of the renegotiation of NAFTA

Our business operation in Mexico may be affected by any change in the trade policies
or legislations in the US with respect to its economic and trading relationship with Mexico.
For example, according to the Frost & Sullivan Report, the possibility of the renegotiation of
NAFTA may impose tariffs to automobiles produced in Mexico. If the NAFTA renegotiation
is materialised and any new policy unfavourable to the exports of products from Mexico to
the US is imposed, our export of automobile parts produced in Mexico will be subject to
higher cost of sales, which may negatively affect our profitability and competitiveness in the
industry. For details, please refer to the paragraph headed “We are subject to potential
changes in trade policies and legislations in the US” in this section above.

Our products are subject to continued pricing pressures, customers’ cost reduction
initiatives and the ability of our customers to re-source or cancel their order

OEMs generally select automotive electroplated components suppliers through a
competitive bidding process and require their Tier 1 suppliers to meet price reduction
initiatives each year. Accordingly, most of our customers who are Tier 1 suppliers would in
turn require step-downs in component pricing over the period of our supply, generally
ranging, on average, from 2% to 6% per year. Such downward pricing pressure is expected to
continue and may escalate in the future if vehicle manufacturers pursue additional cost-
cutting or restructuring initiatives in the event of deteriorating conditions in the global
automotive markets. In addition, our customers reserve the right at their discretion to
unilaterally terminate their supply contracts under some circumstances, which enhances their
ability to obtain price reductions. Since the vehicle programmes typically last for a number
of years and are anticipated to encompass large volumes, our customers enjoy significant
leverage in price negotiations and are able to negotiate favourable pricing terms.
Accordingly, we are subject to substantial continuing pressure from our customers to reduce
the price of our products. If we are unable to generate sufficient production cost savings in
the future to offset price reductions, our margins and profitability may be materially and
adversely affected.
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RISK FACTORS

Increase in costs of raw materials may materially and adversely affect our operations,
margins and profitability

Our major raw materials include plastic resins, electroplating chemicals such as nickel
sulphate, and metallic components such as phosphor copper ball. The cost of raw materials
as a percentage of our total cost of goods sold was approximately 38.2%, 32.2% and 31.0%
in 2014, 2015 and 2016, respectively. A significant volatility in the price level of the raw
materials could increase our operating costs and adversely affect our profit margin. Although
we attempt to recover nickel and other raw material price fluctuations in the selling prices or
through hedging, there is no assurance that we can do so successfully. In fact, we incurred
investment loss relating to our hedging activities during the Track Record Period. Our ability
to pass on raw material and component cost increases to our customers is substantially
limited by competition and market pressure since our customers enjoy significant leverage in
price negotiations. In addition, our selling prices were determined at the time when we
entered into sales agreement with our customers before production and have been fixed since
then. Given that the vehicle programmes in which we are engaged typically last for a number
of years, it is difficult for us to pass on the subsequent increase of costs in raw materials and
productions to our customers. If the markets move against our hedged positions, we may
incur other losses and our business, financial condition and results of operations could be
materially and adversely affected.

Higher labour costs and labour shortages could materially and adversely impact our
operations, margins and profitability

We rely on a significant number of engineers, technicians and skilled workers to
support our product development and manufacturing processes. We had 4,025 employees as
at 31 December 2016. Our total staff cost represented approximately 23.7%, 24.1% and
23.0% of our total revenue in 2014, 2015 and 2016, respectively. In recent years, average
labour costs in the PRC have increased due to higher living standards and the PRC
government’s recent policies to raise the minimum wage for workers pursuant to the Labour
Contract Law of the PRC (h#EARIAE ST G1F %) which became effective on 1 January
2008, and was amended on 28 December 2012 and became effective on 1 July 2013.

There can be no assurance that we will be successful in retaining and recruiting
sufficient number of suitably qualified workers in time for our existing and future operations
at reasonable cost, or at all, and any prolonged shortage of labour could materially and
adversely affect our business, relationship with customers, results of operations and financial
condition. Any significant increase in labour costs could adversely affect our margins and
profitability to the extent we are not able to pass on such cost increases to our customers.
Our ability to pass on such increased costs may be limited by competitive pressure in the
market. Unless we are able to identify and employ other appropriate means to reduce our
cost of production, our profit margin may decrease and our results of operations and
financial condition may be materially and adversely affected.

Our purchase orders with our customers are generally production requirements-driven
contracts, and a decline in the production requirements of any of our customers could
materially and adversely affect our business, results of operations and financial condition

We supply substantially all of our products to our customers pursuant to purchase
orders for specific products supplied for particular vehicles, which are governed by terms
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and conditions established by each customer. In most instances, our customers agree to
purchase specific products but are not required to purchase any minimum quantity of
products from us. Some customers may also contract with an alternative supplier for the
same vehicle programme. Our customers typically have no obligation to purchase a specific
quantity of products, the discontinuation of, or a decrease in demand for, certain key models
or group of related models of components sold by our major customers or the ability of a
manufacturer to re-source and discontinue purchasing from us, for a particular model or
group of models, could have a material adverse effect on us. To the extent that we do not
maintain our existing level of business with our major customers because of a decline in
their production requirements or because these purchase orders expire, are terminated or are
not renewed, we will need to procure orders from new customers or secure new business
with existing customers. If we are not able to do so, our business, results of operations and
financial condition could be materially and adversely affected.

Our expansion plans may not be as successful as we have planned

Our future plans as described in the sections headed “Business — Strategies and Future
Plans” and “Business — Our Future Facilities and New Production Lines” in this prospectus
are based on current intentions, assumptions and assessments of our management in
determining our business strategies according to their view of the industry trends and market
conditions. However, our ability to grow progressively and materialise our future plans will
be subject to a wide range of operational and financial requirements, including appropriate
allocation of capital investment in implementing the various plans and adequate human
resources. We may also be unable to realise our future plans in accordance with the expected
timetable or at all due to other risks and uncertainties which include, among others,
intensifying competition, our ability to retain key employees and maintain favourable labour
relations, our financial stability in terms of profits and cash flow, and our existing business
relationships with major customers. The execution of our future plans may also be hindered
by other broader factors beyond our control, such as general market conditions, the economic
and political environment of Hong Kong, the PRC and the world.

In particular, our expansion plans may involve the following risks:

. We cannot assure you that our expansion plans will materialise within the
intended time frame or at all, or will result in increased revenue or profit to our
Group as these expansion plans may involve substantial time, costs, cash outflows
and market uncertainties. Any failure or delay in implementing any part of these
plans may hinder our growth and market expansion, which in turn could
materially and adversely affect our business, financial condition and results of
operations.

. Our actual production volume may vary depending on the demand and purchase
orders of different types of our products to be received from our customers which
in turn may be affected by market trend, customers’ preferences or other factors
which are beyond our control. The demand for our products as well as the
purchase orders to be received and the revenue and profits to be generated may
not increase in line with our increase in production capacity and we cannot assure
you that there will not be over-capacity.

. We expect to incur increased costs, such as direct labour costs and depreciation
charges which may significantly increase as a result of our investment in land,
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building, machinery and equipment, and further development of our R&D product
design and electroplating technologies. Such increased cost could adversely affect
our financial performance.

. The process of obtaining the relevant administrative and environmental permits
and licences for the construction and operation of the new facility in Mexico will
require interactions with federal, state and municipal agencies in Mexico and
therefore may be subject to certain bureaucratic delays during the process. For
certain permits and licences, the applicant is required to comply with the
requirements and restrictions stipulated in the corresponding regulations in force
at federal, State and Municipal level. The authority has the power to consider
factors such as the existing permits or authorisations for the industrial park!,
location of the project, existing environmental conditions of the site, restrictions
associated with adjacent industries, production processes to be implemented, any
risky substances? to be used during the operation, any opposition of stakeholders
and availability of utilities in the site, in order to impose additional restrictions
and conditions that the applicant must observe. In addition, the issuance of certain
permits and licences (e.g. water concessions) is subject to the discretion of the
authority, which may deny to grant them by justified reasons, regardless of
whether the applicant has fully complied with the requirements set forth in the
regulations3. However, there are legal remedies available for the applicant to
contest the decision if the rejection is considered unjustifiable.

Regarding the Environmental Impact Authorisation (“EIA”) for the construction and operation of the

Industrial Park:

a) The EIA was granted to an entity which is no longer involved in the development of the Industrial
Park (“EIA Holder”). Therefore, one of the current developers (the “Industrial Park Developers™),
will apply for the assignment of the EIA from the EIA Holder.

b) The Industrial Park Developers are in the process of applying for an extension of validity of the EIA
before the local environmental ministry as the EIA was not renewed before its expiration date. The
Environmental Impact Director of the local environmental ministry confirmed in a physical meeting
on 26 April 2017 and in a correspondence on the same date that it is feasible to remediate the
situation by means of an extemporary application notwithstanding that the extension of validity was
not applied on time, and that the Industrial Park Developers meet the renewal requirements of EIA.

The remediation process described in paragraphs (a) and (b) above regarding the EIA may take, at least,
40 business days in Mexico from 8 May 2017.

The Industrial Park does not have authorisation to allow facilities within its borders to conduct highly risky
activities (that involve the use of certain established kinds and amounts of risky substances). Having said
that, our proposed production processes in our new production base in Mexico does not involve highly risky
activities.

The State Board for Economic Development (“CEPE”) is in the process of obtaining by means of an
assignment of rights, a concession title to extract 570,000 m3 of underground water per year which is
subject to the approval of the National Water Commission (“CONAGUA”), without such it is not able to
extract underground waters for use and supply in the Industrial Park. The application for obtaining the
approval was submitted on 9 March 2017 and CONAGUA shall issue an official decision authorising or
denying the assignment of rights within 60 working days; however, CONAGUA may take longer to issue an
official decision (in some situation, it may take around a year). Since this application only involves a
transfer of an existing concession title instead of obtaining a new concession title, if CEPE complies with all
the requirements set forth by law on its application, it is likely that the assignment of rights would be
approved by CONAGUA. Alternatively, we may consider obtaining our own concession title from
CONAGUA, by means of an assignment of rights, which is also subject to similar application procedures as
the aforesaid in the event that CEPE fails to obtain approval from CONAGUA.
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Some of our leased land and properties in the PRC are subject to certain specific risks
including those arisen from defective titles and non-registration and we may be required to
relocate or pay fines

The landlords of certain of our leased properties in the PRC were unable to provide the
construction works planning permits or property ownership certificates covering the whole
or certain parts of the properties to prove their authority to lease the relevant properties. As
advised by our PRC Legal Advisers, the relevant leases may be deemed as invalid if
challenged by third parties and we may be forced to vacate from the properties if the relevant
landlords are not the legal owners of the properties and do not have the authority to lease the
properties to us. As at the Latest Practicable Date, we had not been aware of any third party
challenging the validity of the lease agreements or ownership of these properties. However,
in the event that any third parties claim to be the legal owners of any such properties, we
may need to relocate to other places within a short period of time, which may adversely
affect our business operation and financial position.

In addition, under the relevant PRC laws, lease agreements in relation to properties on
state-owned land are required to be registered with the local housing bureau. As at the Latest
Practicable Date, certain of our lease agreements with respect to the properties we leased in
the PRC had not been registered with the local authorities. As advised by our PRC Legal
Advisers, the non-registration of the lease agreements does not affect the validity of our
leases. However, we may be required by the relevant PRC authorities to register the lease
agreements within a specific time period and subject to a fine ranging from RMB1,000 to
RMB10,000 for each failure to register a lease within the prescribed time period. Our
Directors confirmed that, as at the Latest Practicable Date, they were not aware of any fine
imposed or any administrative action taken by the relevant PRC authorities or any third party
claim against us regarding the non-registration of these lease agreements. However, there is
no assurance that the relevant authority will not take any actions or impose fine on us in the
future.

In particular, the Tianjin Wuqing Land we leased from the committee of Su Yang Fang,
Nan Cai village, Wuqing district, the PRC (KHERIF B4R S5 £5F1Z 5 ) (the “Tianjin
Land Owner”) has the following issues: (i) usage of part of the land in contravention of the
permitted use for agricultural purposes; (ii) construction of production facilities thereon
without the required permits; and (iii) lack of ownership certificate from the Tianjin Land
Owner. As advised by our PRC Legal Advisers, if any of the above defects is challenged by
any authorities or third parties, we may no longer be able to occupy and use such land. In
addition, we may be subject to penalties, demolition notices and/or confiscation orders
imposed by the PRC government for failing to obtain the relevant construction permits and
for changing the permitted use of the land from agricultural to industrial use without prior
approval from the relevant PRC governmental authorities.

Although we plan to relocate our production facilities on the Tianjin Wuqing Land by
the end of August 2017, we may not be able to move to the new site in accordance with our
schedule due to delay in completion of the renovation of our new plant or other reasons
beyond our control. In the event that we receive an enforcement notice from the PRC
governmental authorities or any third party seeks to challenge the title ownership of the
Tianjin Wuqing Land prior to our relocation, we will need to resort to our contingency plan,
i.e., to increase the capacity of our other unaffected production plants, which may interrupt
our existing business operation and adversely affect our financial condition.
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For further details relating to the defects of our land and properties in the PRC and our
plans to resolve the related risks, please refer to the section headed “Business — Properties”
in this prospectus.

Our business operation may be adversely affected if we fail to renew the lease agreements

As at the Latest Practicable Date, we leased a number of properties in the PRC,
Germany and Hong Kong for our production plants, offices, warehouses, dormitory and
workshops. The lease agreements we entered into with the landlords are for a fixed duration
subject to an expiry date. It is possible that we may not secure the renewal of such lease
agreements upon its expiry. If we fail to renew the leases, we may not be able to find
suitable locations to relocate our production facilities in a timely manner and on
commercially acceptable terms, or at all, which could result in temporary disruption to our
operation and loss of business due to the decreased production capacity of our Group. For
details of our leased properties, please refer to the section headed “Business — Properties —
Leased properties” in this prospectus.

We have discontinued our strategic partnership with our largest customer during the
Track Record Period who is expected to cease to be our customer after 2020, which may
result in a decline of our export sale to North America

We have discontinued our strategic partnership with KPI (Canada) in March 2013.
Under the strategic partnership, we supply automotive decorative components to
KPI (Canada) for onward sales to their customers mainly located in North America.
KPI (Canada) was our largest customer in 2014, 2015 and 2016. Our revenue generated from
sales to KPI (Canada) amounted to approximately RMB313.5 million, RMB248.4 million
and RMB206.8 million in 2014, 2015 and 2016, representing approximately 31.2%, 20.6%
and 13.4% of our total revenue during the same periods, respectively. After March 2013, we
ceased to enter into any sales agreement with KPI (Canada) in relation to new vehicle
programmes, except that we, subject to any programme extension by KPI (Canada)’s
customers, would continue to supply products to KPI (Canada) and its customers for the
remaining term of the existing vehicle programmes that we were engaging in with them,
most of which are expected to be completed in or before 2020. As at the Latest Practicable
Date, our total sales amount under the vehicle programmes involving KPI (Canada) which
have not been completed is expected to be approximately RMB285 million. Our Directors
foresee that we would not receive any new purchase orders for new vehicle programmes
from KPI (Canada) in the foreseeable future.

Our sales to KPI (Canada) have decreased since the termination of strategic partnership
in March 2013 and would continue to decrease in the future as we complete the remaining
term of the existing vehicle programmes with KPI (Canada). If we are unable to increase our
sales to other existing customers or establish business relationships with new customers, the
termination of the strategic partnership with KPI (Canada) will cause a significant drop in
our revenue and this will bring material and adverse effect to our results of operations, our
financial condition and business prospects. For further details, please refer to the section
headed “Business — Customers, Sales and Marketing — Strategic partnership with KPI
(Canada)” in this prospectus.

Furthermore, the discontinuation of our strategic partnership with KPI may result in a
decrease in our exports to North America. Our sales to KPI (Canada) attributed to a
significant percentage of our export sales to North America, representing approximately
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90.7%, 65.2% and 44.8% of our total export sales to North America in 2014, 2015 and 2016,
respectively. North America was also our largest export market, attributable to
approximately 34.4%, 31.7% and 30.0% of our revenue during the same periods. We
established our US sales office in Troy, Detroit, State of Michigan in 2013. With a short
operational history in the US, we have not developed an established strong sales network and
market recognition in the US market independent from KPI (Canada). If we are unable to
develop our own sales network in the US successfully, our export sales to North America
will decline and this may affect our market foothold in the North America’s market. This
may also cause us to place stronger reliance on other markets.

Our strategic partnership with KPI (Canada) could be one of the major factors that our
customers, in particular those located in the US, purchased products from us. The
discontinuation of the strategic partnership with KPI (Canada) may adversely affect our
competitiveness in the US market and customers’ trust in our products. In addition, we face
competition from KPI (Canada) which now also procures automotive decorative components
from other PRC manufacturers and supplies to a similar clientele in the US market after our
strategic partnership was terminated. As such, our business and results of operations could
be materially and adversely affected.

The commodity futures contracts entered into by us may materially and adversely affect
our financial condition and results of operations

Nickel and its compound products are one of the major raw materials used in our
production process. During the Track Record Period, we entered into certain commodity
futures contracts to hedge against the risks associated with the volatility in nickel price.

According to the accounting policies applicable to us, gain or loss on fair value changes
in derivative financial instruments will be recognised in the combined income statement.
Such treatment of gain or loss may cause significant volatility in or materially and adversely
affect our period-to-period earnings, financial condition and results of operations. In 2014,
2015 and 2016, we recognised investment gain/(loss) arising from our hedging activities of
approximately RMBO0.5 million, RMB(1.7) million and RMBO0.3 million, respectively. In the
future, we intend to continue to conduct nickel price hedging activities, and have adopted the
hedging management policy including, among others, appointment of the finance department
to closely monitor our hedging positions. However, we cannot assure you that the
management policy will be successful in reducing or eliminating the risks relating to our
hedging transactions and any loss resulting from such transactions may materially and
adversely affect our results of operations and financial condition. For further details of our
hedging policies and activities, please refer to the sections headed “Business — Hedging” and
“Financial Information — Description of Certain Items of Consolidated Statements of
Financial Position — Derivative financial instruments” in this prospectus.

A drop in the market share or changes in product mix offered by our customers can affect
our revenue

We primarily sell our products to Tier 1 suppliers and are dependent on the continued
growth, viability and financial stability of our customers. The automotive industry is subject
to rapid technological change, intense competition, short product life cycles and cyclical
consumer demand patterns. When our customers and the OEMs that they supply products to
are adversely affected by any of these factors, we may be adversely affected as well to the
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extent that our customers reduce the volume of orders for our products. Moreover, if the
relationships between our customers and the OEMs that they supply products to deteriorate,
our sales to our customers may also be affected.

As the purchase orders with our customers are typically based on specific models, the
mix of vehicle offerings by their OEM customers also affects our sales. A decrease in
consumer demand for specific types of vehicles for which we have traditionally provided
significant quantity of components could have a material adverse effect on our business,
results of operations and financial condition.

Product recalls by OEMs or Tier 1 suppliers could negatively affect their production levels
and therefore have a material adverse effect on our business, results of operations and
financial condition

In the past, there have been significant product recalls by some of the world’s largest
OEMs. Recalls may result in decreased production levels due to: (i) an OEM focusing its
efforts on addressing the problems underlying the recall, as opposed to generating new sales
volume; and (ii) consumers electing not to purchase vehicles manufactured by the OEM
initiating the recall, or by OEMs in general, which such recalls persist. Any reductions in
OEM’s or our customers’ production volumes could have a material adverse effect on our
business, results of operations and financial condition.

In addition, if any of our products are or are alleged to be defective, we may be
required to participate in a recall involving such products. Any negative publicity arising
from a recall could adversely affect our reputation. Also, each OEM and Tier 1 supplier has
its own practices regarding product recalls relating to its suppliers. However, as suppliers
have become integrally involved in the vehicle design process and assume more of the
vehicle assembly functions, OEMs and Tier 1 suppliers may look to their suppliers for
contribution when faced with recalls. There was no recall on our products during the Track
Record Period but there is no assurance that one will not occur in the future. Accordingly,
any recall claim brought against our customers or us could have a material adverse effect on
our business, results of operations and financial condition.

We are dependent on limited sources of supply for certain raw materials and components

We are dependent on limited sources of supply for certain key components used in
manufacturing our products, such as plastic resins, electroplating chemicals and metallic
components. We source key raw materials and components which are designated by our
customers from a limited group of suppliers in the PRC in order to ensure timely supply and
consistent quality of our products. Unexpected increases in demand, capacity limitations or
other problems experienced by our suppliers may result in shortages or delays in their supply
of raw materials and components. Furthermore, our suppliers may experience financial or
operational difficulties due to factors such as increased labour costs, unavailability or higher
cost of financing, disruptions in the supply of raw materials used by such suppliers, changes
in relevant government policies or other factors. There can be no assurance that financial or
operational difficulties faced by our suppliers will not have an impact on our business in the
future. If we experience a significant or prolonged shortage of critical raw materials and
components from any of our key suppliers and cannot procure them from other sources with
the approval given by our customers, we would be unable to meet our production schedules
for some of our key products and to transport such products to our customers in a timely
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fashion, which would adversely affect our sales, profitability and customer relations.
Furthermore, there can be no assurance that surcharges and other cost increases or financial
support to our suppliers will not be necessary to ensure the continued financial viability of
key suppliers, especially in difficult market conditions, which may reduce our earnings.

We may be exposed to the credit risks of our customers and risks of write-offs arising from
significant inventory balances

We generally grant a credit term ranging from 30 to 90 days to our customers. In 2014,
2015 and 2016, our trade and bills receivables amounted to RMB261.6 million, RMB319.6
million and RMB445.1 million, respectively. As at 31 December 2016, trade and bills
receivables of RMB8.4 million were past due but not impaired. In addition, we generally
keep significant inventory level to meet the demand of our customers. In 2014, 2015 and
2016, our inventory amounted to RMB148.5 million, RMB179.8 million and RMB218.8
million, respectively. As at 31 December 2016, approximately 55.4% of the total inventory
was the finished goods stocked up in preparation for increased demand in the US and
European markets to be delivered in early 2017. Despite the subsequent settlement of trade
and bills receivables and inventories balance of 95.4% and 93.6%, respectively, as at
31 March 2017, if our customers do not adhere to the credit terms and if we are unable to
minimise excessive inventories, we may be exposed to credit risks of our customers and risks
of higher level of write-offs.

We may not be able to protect our patents or other intellectual property and we may face
claims in relation to infringement of intellectual property rights from third parties which
may affect our business and reputation

Our commercial success depends in part on our ability to obtain and maintain patents
and other intellectual property rights for our products, technologies, designs and know-how
as well as our ability to successfully protect our intellectual properties and to defend
ourselves against third-party challenges. If we fail to protect our intellectual property rights,
we may lose our competitiveness, or be required to incur additional development or
production costs to maintain our competitiveness. For further details of our intellectual
property, please refer to the section headed “Business — Intellectual Property”.

We rely on confidentiality agreements to safeguard proprietary know-how that is not
patentable or for which patents are difficult to enforce, and we cannot assure you that we
will be able to enter into new confidentiality agreements where necessary or desirable or
renew the existing ones upon their expiration. For example, we have entered into
confidentiality agreements with our management members and employees relating to our
confidential proprietary information. Departure of any of our management members or
employees in possession of our confidential proprietary information, or breach by any
management member or employee of his or her confidentiality and non-disclosure
undertaking to us, could compromise the protection of our intellectual property.

In addition, the protection of our intellectual property rights in the PRC may not be as
effective or certain as in more developed countries. Although the PRC has established laws
and regulations to protect intellectual property rights, the enforcement of such laws and
regulations may still be insufficient to render adequate protection to our intellectual property
rights. Our business may be adversely affected if we are unable to effectively protect our
patents from unauthorised use by third parties. In addition, if third parties unlawfully
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infringe our intellectual property rights, we may face difficulties and costly litigation in
enforcing such rights. Moreover, we cannot assure you that any patent or registered
trademark owned by, or licensed to, us will be enforceable or will not be invalidated,
circumvented or otherwise challenged in the PRC or foreign countries or that the rights
granted will provide competitive advantages to us or that any of our pending or future patent
applications will be issued with the scope of the claims sought by us, if at all.

Furthermore, we have historically obtained, and may continue to obtain, technologies
and other intellectual properties from third parties through acquisition or licensing
arrangements. We may not be familiar with the laws and regulations with respect to
intellectual properties of foreign jurisdictions, and we cannot assure that there will not be
any dispute between us and a foreign vendor of technologies, which may have a material and
adverse effect on our business prospects, results of operations and financial conditions. If we
cannot use any of such technologies or intellectual properties as we expect, there could be a
material adverse effect on our ability to keep up with technological developments. In
addition, if we fail to maintain or renew any significant technology or other intellectual
property licensing arrangements for any reason, our business, results of operations and
financial condition will be materially and adversely affected.

We may face claims from time to time that our products infringe upon the intellectual
property rights of third parties, including our competitors. Defending such claims may
require significant attention from our management and may be costly. If any legal
proceeding against us for infringement of intellectual property rights is successful, we may
be ordered to be responsible for the losses incurred by the claiming parties. Any of these
claims, regardless of its merits, could result in substantial costs and diversion of resources
which could materially and adversely affect the Group’s business and operating results.

We are subject to environmental, health and safety regulations and we may be subject to
fines or restrictions that could cause our operations to be interrupted or result in
significant compliance expenses

Our manufacturing operations generate a variety of chemicals, gases and other
emissions and wastes, and we are subject to certain regulations in the PRC relating to the
use, storage, discharge and disposal of such chemicals and gases and other emissions and
wastes. While we believe that we have adopted anti-pollution measures for the effective
maintenance of environmental protection standards consistent with the practice of the plastic
electroplating industry in the PRC, there is no guarantee that we will not be subject to
environmental, health or safety liabilities or litigation that could result in an assessment of
damages, imposition of fines, suspension of production or cessation of operations. In
addition, changes in environmental, health or safety regulations or requirements could
require us to acquire costly equipment, obtain certificates modify our operations or to incur
other significant compliance expenses that may materially and negatively affect our results
of operations and financial condition. For further information in relation to the
environmental, health and safety regulations applicable to us, please refer to the section
headed “Regulatory Overview” in this prospectus.
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We have not fully complied with the relevant social insurance and housing provident fund
contribution laws and regulations in the PRC, which could lead to imposition of fines and
penalties

Social insurance fund

According to the Social Insurance Law of the PRC (H#EARIMLHE A& RERE) which
became effective on 1 July 2011, an employer shall make contributions to social insurance
fund for its employees.

According to the abovementioned social insurance law, if a company fails to pay the
full amount of social insurance as scheduled, the relevant authorities may order the employer
to make the social insurance payment or make up the difference within a stipulated period
and levy a surcharge equal to 0.05% of the overdue social insurance for each day from the
date on which the social insurance became overdue, and if payment is not made within the
stipulated period, the relevant administration department may impose a fine of one to three
times the amount of overdue social insurance on the employer. During the Track Record
Period, we failed to make any or full contributions to the social insurance fund in compliance
with the relevant laws and regulations in the PRC for some of our employees. In 2014, 2015
and 2016, the amount of outstanding social insurance contributions was approximately RMB27.8
million, RMB28.7 million and RMB44.3 million, respectively. For further details, please refer to
the section headed “Business — Compliance and Legal Proceedings — Non-compliances — Under-
contribution of social insurance for some of our PRC employees” in this prospectus.

Housing provident fund

Pursuant to the Regulations on the Administration of Housing Provident Funds
(R AREE EIEE), an employer shall go through housing provident funds registration with
the local housing fund administration centre and open housing fund accounts for its
employees in the bank. If an employer fails to complete the abovementioned registration and
accounts opening, he may be subject to an order to handling within a time limit. If an
employer fails to handle within the prescribed time limit, it shall be imposed the penalty
ranging from RMB10,000 to RMBS50,000. Where an employer fails to pay up housing
provident funds within the time limit, the housing fund administration centre shall order it to
make payment within certain period of time, if the employer still fails to do so, the housing
fund administration centre may apply to the court for enforcement of the unpaid amount.
During the Track Record Period, we failed to pay the housing provident fund in full and
comply with the formalities relating to the opening of housing provident fund accounts in
accordance with the relevant laws and regulations in the PRC for some of our employees. In
2014, 2015 and 2016, the amount of outstanding housing provident fund contribution was
approximately RMB4.7 million, RMB4.2 million and RMB6.4 million, respectively. For
further details, please refer to the paragraph headed “Business — Compliance and Legal
Proceedings — Non-compliances — Under-contribution of housing provident fund for some of
our PRC employees” in this prospectus.

We cannot assure you that we will not be subject to penalties or fines imposed by the
relevant PRC authorities or orders to rectify such incidents of non-compliance in the future.
Furthermore, we cannot assure you that there will not be any employee complaint against us
in relation to our failure to make full social insurance and housing provident fund
contributions. If we are required to make additional payments in relation to such social
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security insurance and housing provident funds contributions, our operating expenses will
increase and this could adversely affect our financial condition and results of operations.

We may not be able to keep pace with changes in technology and regulatory standards or
adapt to evolving customer needs on a timely basis, which may adversely affect our
business

We believe that our ability to anticipate and keep pace with changes in technology and
regulatory or industry standards will be a significant factor to remain competitive. If we do
not anticipate and keep pace with such changes and develop new and enhanced products on a
timely and cost-efficient basis, we may not be able to produce products that the automotive
parts markets in the PRC and elsewhere demand at competitive prices. Current and
anticipated trends in the automotive industry include greater consumer and regulatory focus
on the safety, fuel efficiency and environmental impact of automobiles and increased
electronic content and electronics integration in vehicles. Moreover, in order to simplify
vehicle design and assembly processes and reduce their costs, vehicle manufacturers
increasingly look to their suppliers to provide fully engineered combinations of automotive
parts in systems and modules rather than individual components. We have devoted, and plan
to continue to devote, substantial resources to R&D and engineering activities focusing on
key industry trends in the PRC.

However, we cannot provide assurance that such efforts will lead to the successful
development and launch of new products that meet our customers’ demands, or that we will
keep pace with technological changes in the market in the future. We are also subject to the
risks generally associated with new product introductions and applications, including lack of
market acceptance, delays in product development and failure of products to perform as
expected.

Disruption of production facilities could have a material and adverse effect on our
business

We operate an integrated business model, in which we control key stages of our
operation chain such as mould production, plastic injection and electroplating. All of our
products are produced at our production facilities located in Huizhou, Wuxi and Tianjin in
the PRC.

Our production facilities are subject to operational risks, including mechanical and
information technology system failure, power shortage, work stoppage, increase in
transportation costs, natural disasters, fire and disruption to supplies of raw materials and
parts. If any of these events occurs, we may be forced to shut down part of or the entire
operations of our production facility for a certain period of time during which we have to
suspend our production. In case of the operation of any of our production facilities being
substantially disrupted, we may not be able to replace the equipment or inventories at such
facility, or use a different facility or a third party contractor to continue our production in a
legal, timely and cost-effective manner or at all. Any interruption of our activities in our
manufacturing, assembling or warehouse facilities in the PRC due to these or other events
could disrupt the operation of and the stable supply of our products to our sales and
distribution network, which could have a material adverse effect on our business, results of
operations and financial condition. Any future problems of our production facilities as a
result of, among others, capacity constraints, upgrading or expanding existing facilities or
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changes in production technologies may cause delays in our production and delivery
schedules, which could temporarily reduce our manufacturing capacity and affect our ability
to provide products to our sales and distribution network and our customers in a timely
manner.

Our business may be adversely affected if we lose our key senior management and
employees or if we are unable to hire and retain qualified personnel

Our future business and results of operations depend to a significant extent on the
continued services of our senior management and key R&D, engineering and other
specialised personnel, and on our ability to continue to attract, retain and motivate such key
employees. Turnover in our senior management or loss of key personnel could impair our
operations, result in the loss of major customers or a decrease in our level of business with
such customers or otherwise harm our business. We do not carry key personnel insurance for
any of our employees and there is substantial competition within the automotive parts
industry for highly qualified personnel. Although we have not had difficulty in recruiting and
retaining qualified key personnel in the past, we cannot assure you that this will continue to
be the case in the future. If we are unable to continue to attract and retain qualified
personnel, our business may be materially and adversely affected.

Our results of operations are subject to exchange rate fluctuations

There has been volatility in foreign exchange rates in recent years, including rates
between the Renminbi and the US dollar, the Euro and other major foreign currencies. To the
extent that we incur costs in one currency and generate sales in another, our profit margins
may be affected by changes in the exchange rates between the two currencies. While our
purchases of raw materials, components and equipment are denominated mainly in
Renminbi, a large portion of our sales and purchases are denominated in other currencies,
including US dollars and Euros. In 2016, approximately 56.3% of our total revenue were
denominated in currencies other than the Renminbi. Accordingly, fluctuations in exchange
rates, in particular between US dollar and Renminbi, may adversely affect our profit margins
and our operating and pre-tax income.

An appreciation of Renminbi against a foreign currency decreases the cost in Renminbi
terms of any imported raw materials, components and equipment which are denominated in
such foreign currency, but on the other hand causes our export products to be less
competitive by raising our prices in terms of such foreign currency and reduces Renminbi
value of our export sales. Because our overseas sales and accounts receivable denominated in
US dollars or Euros outweigh our raw material, component and equipment purchases and
accounts payable in such currencies, an appreciation of Renminbi against US dollar or Euro
generally has a net negative impact on our results of operations while a depreciation of
Renminbi against such currencies generally has the opposite effect. It is difficult to predict
how Renminbi exchange rates will change in the future. In the event that Renminbi
appreciates against US dollar or other major foreign currencies, this may adversely affect our
results of operations.
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RISKS RELATING TO OUR INDUSTRY

The cyclical nature of automotive sales and production may result in volatility in our
results of operations and adversely affect our business

Automotive sales and production are highly cyclical and depend on general economic
conditions and other factors, including consumer spending and preferences as well as
changes in interest rate levels, consumer confidence, fuel costs and the availability of
consumer financing. In particular, our results of operations are affected by general market
conditions in the PRC automotive market. Automotive sales and production in the PRC and
elsewhere are also significantly impacted by government policies, regulations and initiatives.
These conditions and factors may change suddenly and dramatically. In addition, our sales
are affected by vehicle inventory levels, and it is often difficult for us to predict with any
degree of certainty when our vehicle manufacturer customers will decide to either build or
reduce inventory levels or whether new inventory levels will approximate historical
inventory levels. This may result in volatility in our results of operations and financial
condition. Uncertainty regarding production and inventory levels, and the resulting volatility
in our results of operations, may be exacerbated by favourable consumer financing
programmes initiated by vehicle manufacturers in periods of low consumer demand, which
may have the effect of accelerating vehicle sales that otherwise would occur in future
periods. Our sales would also decline in the event of any scheduled shutdowns of production
facilities by our vehicle manufacturer customers or shutdowns resulting from unforeseen
events. If we were to experience any significant decline in our sales and production, we
would be forced to take actions in order to reduce costs. However, our high levels of fixed
costs may make it difficult to adjust our cost base to the extent necessary or to make such
adjustments on a timely basis. As a result, our results of operations and financial condition
may be adversely affected during any prolonged periods of low or declining vehicle
production, and uncertainty or significant fluctuations in demand in the automotive industry
in the PRC could have a material adverse effect on our business.

The automotive parts industry in the PRC is highly competitive, and there is no guarantee
that we will be able to continue to compete successfully

The automotive parts industry in the PRC is highly competitive, with a significant
number of other manufacturers capable of producing products that are competitive with ours.
Vehicle manufacturers operating in the PRC, including the PRC operations of global vehicle
manufacturers as well as local PRC vehicle manufacturers, rigorously evaluate us and other
suppliers based on a diverse set of criteria such as quality, cost competitiveness, system and
product performance, reliability and timeliness of delivery, technology, flexibility in
operations, customer service and overall management capability. Some of our principal
competitors are more diversified in terms of product range, have lower operating costs and/
or have greater market share or financial, technological or other capabilities and resources
than we do, and may be better positioned to withstand cyclical downturns in the automotive
industry. Vehicle manufacturers may also prefer awarding bids to suppliers that are larger
than us or which have a longer track record than ours, particularly in light of the increased
focus of vehicle manufacturers on the financial strength and viability of their supply base
following the global economic downturn in recent years. Moreover, such scrutiny of
suppliers may accelerate a general contraction in the supply base and consolidation of
suppliers in the automotive parts industry, and some of the automotive parts suppliers
resulting from this consolidation may, by virtue of their increased size and resources,
provide greater competition for us.
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In addition, the automotive industry in the PRC is experiencing, and may continue to
experience, substantial production overcapacity relative to market demand due to aggressive
capacity expansions in recent years by local PRC automotive companies, including
established manufacturers as well as new market entrants, and there can be no assurance that
such trends will not negatively affect the automotive parts industry in the PRC. Increased
competition, continuing consolidation and overcapacity may lead to price erosion and
decreased margins and negatively impact our ability to gain or hold market share, resulting
in a material adverse impact on our future profitability. Our ability to compete successfully
depends on factors both within and outside our control, including product pricing,
performance and reliability, successful and timely investment and product development, the
effectiveness of our customers in marketing their brands and products, component and raw
material supply costs and general economic and industry conditions. We cannot provide
assurance that we will be able to compete successfully with our competitors on these fronts
or that we will be able to sustain or improve our current market position.

RISKS RELATING TO CONDUCTING BUSINESS IN THE PRC

Changes in economic, political and social conditions and government policies in the PRC
could have a material adverse effect on our business, financial condition, results of
operations and prospects

Substantially all of our business, operations and assets are located in the PRC. As a
result, we are subject to political, economic, legal and regulatory risks specific to the PRC.
The PRC economy differs from the economies of most developed countries in many respects,
including the extent of government involvement, level of development, growth rate, the
uniformity in implementation and enforcement of laws, control of foreign exchange and
allocation of resources.

The PRC economy has been transitioning from a centrally planned economy to a more
market-oriented economy. For approximately three decades, the PRC government has
implemented economic reform measures to utilise market forces in the development of the
PRC economy. The PRC economy has grown significantly in recent decades, though we
cannot assure you that this growth will continue or continue at the same pace.

In addition, the PRC government continues to play a significant role in regulating
industries and the economy through policy measures. As such, we cannot assure you that we
will not be adversely affected by the measures that are under continuous adjustments. Also,
the PRC government has implemented various measures to guide the allocation of resources.
Some of these measures may benefit the overall economy of the PRC, but may also have a
negative impact on the automotive parts industry or on us. For example, our financial results
may be adversely affected by government control over capital investments or changes in tax
regulations that are applicable to us.

Furthermore, we cannot predict whether changes in PRC economic, political or social
conditions and in PRC laws, regulations and policies will have a material adverse effect on
our business, results of operations, financial condition and prospects. In particular, our
ability to successfully expand our business operations in the PRC depends on a number of
factors, including macro-economic and other market conditions, and credit availability from
lending institutions. The PRC government has recently articulated the need to control
economic growth, and to limit inflation. The PRC government implemented a series of
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macro-economic policies which included raising the benchmark interest rates, increasing the
PBOC statutory deposit reserve ratio and imposing commercial bank lending guidelines that
had the effect of restricting loans to certain industries. Certain of these macro-economic
policies and stricter lending policies in the PRC may have a material adverse effect on our
results of operations, financial condition and our ability to obtain financing, thus reducing
our ability to implement our expansion strategies. We cannot assure you that the PRC
government will not implement any additional measures to tighten lending, or that, if any
such measure is implemented, it will not have a material adverse effect on our future results
of operations or profitability. Furthermore, we cannot assure you that our historical
economic and market conditions will continue, or that we will be able to sustain our growth.

Uncertainties with respect to the PRC legal system could have a material adverse effect on
us

Our business and operations are primarily conducted in the PRC and are governed by
PRC laws, rules and regulations. The PRC legal system is based on written statutes and their
interpretation by the Supreme People’s Court of the PRC. Prior court decisions may be cited
for reference but have limited weight as precedents. Since the late 1970s, the PRC
government has significantly enhanced PRC legislation and regulations to provide protection
to various forms of foreign investment in the PRC. However, the PRC has not developed a
fully-integrated legal system, and recently-enacted laws and regulations may not sufficiently
cover all aspects of economic activity in the PRC. As many of these laws, rules and
regulations are relatively new, and because of the limited volume of published decisions, the
interpretation and enforcement of these laws, rules and regulations involve uncertainties and
may not be as consistent and predictable as in other jurisdictions. In addition, the PRC legal
system is based in part on government policies and administrative rules that may have a
retroactive effect. As a result, we may not be aware of our violations of these policies and
rules until some time after the violation. Furthermore, the legal protection available to us
under these laws, rules and regulations may be limited. Any litigation or regulatory
enforcement action in the PRC may be protracted and may result in substantial costs and the
diversion of resources and management attention.

Government control over currency conversion may affect the value of our Shares and limit
our ability to utilise our cash effectively

Around 43.7% of our sales are denominated in Renminbi in 2016. The PRC government
imposes controls on the convertibility of Renminbi into foreign currencies and, in certain
cases, the remittance of currency out of the PRC. Under existing PRC foreign exchange
regulations, payments of current account items, including profit distributions, interest
payments and expenditures from trade related transactions, can be made in foreign currencies
without prior approval from the SAFE by complying with certain procedural requirements.
However, approval from the SAFE or its local branch is required where Renminbi is to be
converted into foreign currency and remitted out of the PRC to pay capital expenses such as
the repayment of loans denominated in foreign currencies. The PRC government may also at
its discretion restrict access in the future to foreign currencies for current account
transactions. Shortages in the availability of foreign currency may restrict the ability of our
PRC subsidiaries to remit sufficient foreign currency to pay dividends or make other
payments to us or otherwise satisfy their foreign currency-denominated obligations. If the
foreign exchange control system prevents us from obtaining sufficient foreign currency to
satisfy our currency demands, we may not be able to pay dividends in foreign currencies to
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our Shareholders. In addition, since a substantial majority of our future cash flow from
operations is likely to continue to be denominated in Renminbi, any existing and future
restrictions on currency exchange may limit our ability to purchase goods and services
outside of the PRC or otherwise fund our business activities that are conducted in foreign
currencies.

As a holding company, we rely on the distribution by our PRC subsidiaries for funding

We are a holding company incorporated in the Cayman Islands, and we operate our
business through our operating subsidiaries in the PRC. We rely on the distribution to us by
our PRC subsidiaries for funding, including to pay dividends to our Shareholders and to
service any debt we may incur. PRC laws permit dividends to be paid by our PRC
subsidiaries only out of their distributable profits determined in accordance with the PRC
generally accepted accounting principles (“PRC GAAP”), which differ from the accounting
principles and standards generally accepted in many other jurisdictions. PRC laws also
require each of our PRC subsidiaries to maintain a general reserve fund of 10% of its after-
tax profits based on PRC GAAP, up to a maximum of 50% of its registered capital. Any of
our PRC subsidiaries that is a foreign invested enterprise may also be required to set aside
individual funds for staff welfare, bonuses and reservation in accordance with PRC laws.
These reserve funds are not available for distribution as cash dividends. Where the losses of
a foreign invested enterprise in previous accounting years have not been made up, it shall not
make profit distribution. Additionally, factors such as cash flows, restrictions in debt
instruments, withholding tax and other arrangements may restrict our PRC subsidiaries’
ability to pay dividends to us and in turn restrict our ability to pay dividends to our
Shareholders. Distributions by our PRC subsidiaries to us in forms other than dividends may
also be subject to government approvals and taxes.

The Chinese tax authorities have strengthened their scrutiny over transfers of equity
interests in a PRC resident enterprise by a non-resident enterprise, which may negatively
affect the value of your investment in our Company

On 3 February 2015, the PRC State Administration of Taxation issued the
Announcement on Several Issues Concerning Enterprise Income Tax for Indirect Transfer of
Assets by Non-Resident Enterprises (B 5 Rl 26 a0 B 2 0 SE AR AR B T R RE G 20 45
(“Circular 77). This regulation repealed certain provisions in the Notice on Strengthening
the Administration of Enterprise Income Tax on Non-Resident Enterprises’ Equity Transfer
Income (BHA e FF Ja B A 28 IR HE Bl T 154 SE TR BLAE A3 ) (“Circular 698”) and certain
rules clarifying Circular 698. Circular 698 was issued by the PRC State Administration of
Taxation on 10 December 2009. Circular 7 provides comprehensive guidelines relating to,
and heightened the Chinese tax authorities’ scrutiny on, indirect transfers by a non-resident
enterprise of assets (including equity interests) of a PRC resident enterprise (“PRC Taxable
Assets”). For example, when a non-resident enterprise transfers equity interests in an
overseas holding company that directly or indirectly holds certain PRC Taxable Assets and if
the transfer is believed by the Chinese tax authorities to have no reasonable commercial
purpose other than to evade enterprise income tax, Circular 7 allows the Chinese tax
authorities to reclassify this indirect transfer of PRC Taxable Assets into a direct transfer and
impose on the non-resident enterprise a 10% rate of PRC enterprise income tax. Circular 7
exempts this tax, for examples, (i) where a non-resident enterprise derives income from an
indirect transfer of PRC Taxable Assets by acquiring and selling shares of a listed overseas
holding company in the public market, and (ii) where a non-resident enterprise transfers PRC
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Taxable Assets that it directly holds and an applicable tax treaty or arrangement exempts this
transfer from PRC enterprise income tax. It remains unclear whether any exemptions under
Circular 7 will be applicable to transfers of our Shares by our Shareholders. If the Chinese
tax authorities impose PRC enterprise income taxes on these activities, the value of your
investment in our Shares may be adversely affected.

We may be deemed as a PRC tax resident under the EIT Law and be subject to PRC
taxation on our worldwide income

Under the EIT Law, enterprises established under the laws of jurisdiction other than
China may be considered as a PRC tax resident provided that their “de facto management
body” are located within China. Implementation rules of the EIT Law (3380 Eitife )
interprets ‘“de facto management body” as a body that exercises substantial and
comprehensive management or control over the business, personnel, finance and properties
of an enterprise. Through a circular promulgated in April 2009 and amended in November
2013 (BRI AN T M o 42 i A SE AR B P A BB A R 0 8 IR 2 AR LR ), the  PRC
State Administration of Taxation further clarified the criteria for determining whether an
enterprise has a “de facto management body” within China. As most of our management is
currently based in China and many may remain in China in the future, we and our non-PRC
subsidiaries may be treated as PRC tax residents and a number of unfavourable tax
consequences could follow. We may be subject to enterprise income tax at a rate of 25% on
our worldwide taxable income and to PRC enterprise income tax reporting obligations. Any
income sourced by us from outside China, such as interest on offering proceeds held outside
China, would be subject to PRC enterprise income tax at a rate of 25%. While the EIT Law
provides that dividend income between “qualified resident enterprises” is exempt from PRC
enterprise income tax, it is not clear whether our Company and our non-PRC subsidiaries
would be eligible for such exemption were we considered to be PRC tax residents. In
addition, if we are treated as PRC tax residents under PRC laws, capital gains realised from
sales of our Shares and dividends we pay to non-PRC resident Shareholders may be treated
as income sourced within China. Accordingly, dividends we pay to non-PRC resident
Shareholders and transfers of Shares by these Shareholders may be subject to PRC income
tax. The tax on this income of non-PRC resident Enterprise Shareholders would be imposed
at a rate of 10% (and may be imposed at a rate of 20% in the case of non-PRC resident
individual Shareholders), subject to the provisions of any applicable tax treaty. If we are
required to withhold PRC income tax on dividends payable to you, or if you are required to
pay PRC income tax on the transfer of our Shares, the value of your investment in our Shares
may be materially and adversely affected.

Dividends paid by our PRC subsidiaries to us are subject to PRC withholding taxes

Under the EIT Law and its implementation rules, a 10% withholding tax is applicable
to the profit of a foreign-invested enterprise distributed to its immediate holding company
outside China to the extent the distributed profit is sourced from China, (i) if the immediate
holding company is neither a PRC resident enterprise nor has any establishment or place of
business in China, or (ii) if the immediate holding company has an establishment or place of
business in China but the relevant income is not effectively connected with the establishment
or place of business. In addition, on 27 August 2015, the SAT promulgated the
Announcement on Promulgating the Administrative Measures for Tax Convention Treatment
for Non-resident Taxpayers (BZBLE AR B M R Ja RAABIA S 2B E T8 A BT )
M2a4), which became effective on 1 November 2015 and replaced the Administrative
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Measures for Non-resident Enterprises to Enjoy Treatments under Tax Treaties (Trial).
Under the Announcement on Promulgating the Administrative Measures for Tax Convention
Treatment for Non-resident Taxpayers, a non-PRC resident enterprise which considers itself
qualified for and entitled to the treatment under taxation treaties shall indicate the same and
provide the relevant statements and materials. Where the non-PRC resident enterprise
provides all the required materials to the relevant tax authorities by itself or via the
withholding agent and the conditions for enjoying the treatment under the taxation treaty are
met based on the information in the relevant statements, a non-PRC resident enterprise will
enjoy the treatment or the withholding agent shall withhold tax in accordance with the treaty
and the competent tax authority will subsequently administer the non-PRC resident
enterprise enjoying the treatment under the treaty.

Current PRC regulations on loans provided by, and foreign direct investment by, an
offshore holding company to Chinese companies may delay or prevent us from using the
proceeds from the Global Offering to fund our business operations in China

Any loans or capital contributions that we, as an offshore entity, make to our PRC
subsidiaries that are foreign-invested enterprises, including with the proceeds of the Global
Offering, are subject to Chinese laws and regulations. Foreign-invested enterprises must
register with SAFE or its local counterpart in order to obtain shareholder loans from the
foreign investors. The aggregate amount of these foreign loans must not exceed statutory
limits. Furthermore, the foreign-invested enterprises must register with SAFE or its local
counterpart for repayment of the foreign loans. In addition, foreign investors may obtain
approvals or filings from MOFCOM or its local counterpart and register with SAIC or its
local counterpart to make capital contributions to the foreign-invested enterprises. We cannot
assure you that we can obtain the required government approvals or registrations or complete
filing on a timely basis, or at all, with respect to loans or capital contributions that we may
make to our PRC subsidiaries. If we fail to obtain the approvals or registrations or complete
filing, our ability to use the proceeds from the Global Offering to fund our operations in
China would be negatively affected, which would materially and adversely affect our
liquidity and our ability to expand our business.

The SAFE promulgated the Circular on Reforming and Regulating Policies on the
Management of the Settlement of Foreign Exchange of Capital Accounts (CBIZ<AMEAS /5B ik
U AL B AN T 45 A B EOR 18 M) (“SAFE Circular No. 16”) on 9 June 2016, which
stipulates that the use of foreign exchange incomes of capital accounts by foreign-invested
enterprises shall follow the principles of authenticity and self-use within the business scope
of enterprises and the foreign exchange incomes of capital accounts and the capital in
Renminbi obtained by the foreign-invested enterprise from foreign exchange settlement shall
not be used for certain purposes. Violations of SAFE Circular No. 16 could result in
administrative penalties. Circular No. 16 may significantly limit our ability to transfer any
foreign currency we hold, including the net proceeds from this offering, to our PRC
subsidiaries, which may adversely affect our liquidity and our ability to fund and expand our
business or to acquire other companies in the PRC.

Inflation in the PRC could materially and adversely affect our profitability and growth

While the PRC economy has experienced rapid growth, such growth has been uneven
among various sectors of the economy and in different geographical areas of the country.
Rapid economic growth can lead to growth in the money supply and rising inflation. If prices
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for our products rise at a rate that is insufficient to compensate for the rise in our costs, our
business may be materially and adversely affected. In order to control inflation in the past,
the PRC government has imposed controls on bank credits, limits on loans for fixed assets
and restrictions on state bank lending. Such an austerity policy can lead to a slowing of
economic growth. A slowdown in the PRC economy could also materially and adversely
affect our business, results of operations and financial condition as well as prospects.

It may be difficult to effect service of process in connection with disputes brought in
courts outside the PRC on, or to enforce judgements obtained from non-PRC courts
against, us or our management who reside in the PRC

Most of our management reside in the PRC and a significant portion of our assets and
the assets of our management are located in the PRC. Accordingly, it may be difficult for
you to effect service of process in connection with disputes brought in the courts outside the
PRC on, or to enforce judgements obtained from non-PRC courts against, us or our
management who reside in the PRC.

Furthermore, the PRC does not have treaties providing for the reciprocal recognition
and enforcement of judgements awarded by courts in the BVI, the Cayman Islands and most
other western countries. Hence, the recognition and enforcement in the PRC of judgements
of a court in any of these jurisdictions in relation to any matter not subject to a binding
arbitration provision may be difficult or even impossible.

Failure by our Shareholders or beneficial owners who are PRC residents to make required
applications and filings pursuant to regulations relating to offshore investment activities
by PRC residents may prevent us from distributing dividends and could expose us and our
Shareholders who are PRC residents to liability under PRC laws.

The Circular on Relevant Issues concerning Foreign Exchange Administration of
Overseas Investment and Financing and Round-Trip Investments Conducted by Domestic
Residents through Special Purpose Vehicles (BN JE RS RIL A 1A GBI E
PR RS EAMEAS FLA B %@ ) (“SAFE Circular No. 37”), which was promulgated by
SAFE and became effective on 14 July 2014, requires a PRC resident including a PRC entity
or a PRC individual to register with the local SAFE branch before he or she contributes
assets or equity interests in an overseas special purpose vehicle (“Offshore SPV”) that is
directly established or indirectly controlled by the PRC resident for the purpose of
conducting investment or financing. Following the initial registration, the PRC resident is
also required to register with the local SAFE branch for any major change in respect of the
Offshore SPV, including, among other things, any change of a PRC resident shareholder,
name or term of operation of the Offshore SPV, or any increase or reduction of the Offshore
SPV’s registered investment amount capital, share transfer or swap, merger or division.
Failure to comply with the registration procedures of SAFE Circular No. 37 may result in
penalties and sanctions, including the imposition of restrictions on the ability of the Offshore
SPV’s PRC subsidiary to distribute dividends to its overseas parent.

SAFE Circular No. 37 was issued to replace the Notice on Relevant Issues Concerning
Foreign Exchange Administration for PRC Residents Engaging in Financing and Roundtrip
Investments via Overseas Special Purpose Vehicles (BIANEA RAEMBITAMFIL H 2wl E
FORFE I B ARG HA B M E @A) (“SAFE Circular No. 75”). SAFE further enacted the
Notice on Further Simplifying and Improving the Foreign Exchange Management Policies
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for Direct Investment (B ME—S ML FIBOE B H:4% G HMEE BLBOR @A) (“SAFE Circular No.
137), effective from 1 June 2015, which allows PRC residents or entities to register with
qualified banks in connection with their establishment or control of an offshore entity
established for the purpose of overseas investment or financing.

As SAFE Circular No. 37 was recently promulgated, it is unclear how this regulation
and any future regulation concerning offshore or cross-border transactions will be
interpreted, amended or implemented by the relevant government authorities. We cannot
predict how these regulations will affect our business operations or future strategies. As at
the Latest Practicable Date, the entire issued share capital in Green Pinnacle, a Shareholder
of the Company, was held by Mealth PTC as trustee of the Mealth Discretionary Trust and
the Mealth DT Discretionary Objects include PRC residents. For further details on the
Mealth Discretionary Trust, please refer to the section headed “History, Reorganisation and
Corporate Structure — Change in Issued Share Capital and/or Owners of our Company — The
Mealth Discretionary Trust” in this prospectus. As advised by our PRC Legal Advisers, the
beneficiaries of the discretionary trust which includes PRC residents are currently not
qualified for registration required by Circular No. 37. However, we cannot assure you that
the relevant authorities would not interpret or regulate the registration in another way. In
addition, we cannot assure you that all of our Shareholders or beneficiaries who were or are
PRC residents or entities have made or obtained or will in the future make or obtain any
applicable registrations or approvals required by SAFE regulations. Any failure by our PRC
resident Shareholders or beneficial owners to make the registrations or updates with SAFE
may subject the relevant PRC resident shareholders or beneficial owners to fines or legal
sanctions, restrict our overseas or cross-border investment activities and our ability to
contribute additional capital to our PRC subsidiaries, limit our PRC subsidiaries’ ability to
make distributions or pay dividends, or affect our ownership structure and capital inflow
from our offshore subsidiaries. As such, our business, financial condition, results of
operations and liquidity as well as our ability to pay dividends or make other distributions to
our Shareholders may be materially and adversely affected.

RISKS RELATING TO THE GLOBAL OFFERING

There has been no prior market for our Shares and the market price of our Shares may
decrease after the Global Offering

Before the Global Offering, there was no public market for our Shares. While we have
applied to list our Shares on the Stock Exchange, we cannot provide any assurance that an
active public market for our Shares will develop or be sustained.

The Offer Price for our Shares will be determined through negotiations between the
Sole Global Coordinator (on behalf of the Underwriters) and us, and it may not necessarily
be indicative of the market price for the Shares after the Global Offering is completed. The
price and trading volume of our Shares after the Global Offering will be determined by the
marketplace and may be highly volatile, as they may be influenced by many factors
including:

o our financial results;
. the history of, and the prospects for, us and the industry in which we compete;

. an assessment of our management, our past and present operations, and the
prospects for, and timing of, our future sales and cost structures;

—48 —



RISK FACTORS

. the valuation of publicly traded companies that are engaged in business activities
similar to ours; and

. any volatility in the Hong Kong and international securities markets.

You may be unable to resell your Shares at or above the Offer Price and, as a result,
you may lose all or part of your investment.

Potential conflict of interests between the Controlling Shareholders and other minority
Shareholders

Immediately following the Capitalisation Issue and the Global Offering, our
Controlling Shareholders will beneficially hold an aggregate of 71.86% of the Shares in
issue (assuming that the Over-allotment Option and options which may be granted under the
Share Option Scheme are not exercised at all). The interests of the Controlling Shareholders
may differ from the interests of the other Shareholders. There is no assurance that the
Controlling Shareholders will act in our best interests or that of the minority Shareholders. If
there is any conflict of interests between the Controlling Shareholders and the minority
Shareholders, the Controlling Shareholders may have power to prevent us from proceeding
with any proposed transactions at the general meeting which could be beneficial to us and
other Shareholders, regardless of the underlying reasons.

Because the initial public offering price is substantially higher than the pro forma net
tangible book value per share, you will experience immediate and substantial dilution

If you purchase Shares in this offering, you will pay more for each Share than the
corresponding amount paid by existing Shareholders for their Shares. As a result, you will
experience immediate and substantial dilution upon purchase of the Shares in the Global
Offering. In addition, you may experience further dilution to the extent that our Shares are
issued upon the exercise of share options.

Future sales of our securities in the public market could adversely affect the prevailing
market price of our Shares

The market price of the Shares could decline as a result of future sale of substantial
amount of the Shares or other securities relating to the Shares in the public market or the
issuance of new Shares or other securities, or the perception or speculation that such sales or
issuances may occur. Further sale of substantial amounts of our securities including any
future offerings, or the perception or speculation that such sale other issuances may occur.
Future sale of substantial amounts of our securities, including any future offerings, or the
perception that such sales are likely to occur, may also materially and adversely affect our
ability to raise capital in the future at a time and at a price we deem to be appropriate.

In addition, the Shares held by our Controlling Shareholders are subject to a lock-up
period, details of which are set out in the paragraph headed “Underwriting — Undertakings —
Undertakings Given to the Stock Exchange Pursuant to the Listing Rules — (B) Undertaking
by the Controlling Shareholders” in this prospectus. While we are not aware of any
intentions of these Shareholders to dispose of significant amount of their Shares after the
completion of the lock-up periods, we are not in a position to give any assurances that they
will not dispose of any Shares they may own. Future sales of our Shares by our Controlling
Shareholders following the completion of the relevant lock-up periods could materially and
adversely affect the prevailing market price of our Shares.

—49 —



RISK FACTORS

Purchasers of our Shares in the Global Offering may experience dilution if we issue
additional Shares in the future

With a view to expanding our business, we may consider issuing additional Shares in
the future. Purchasers of our Shares may experience dilution in the net tangible asset book
value per Share of their Shares if we issue additional Shares in the future at a price which is
lower than the net tangible asset book value per Share.

Due to a gap of approximately five business days between the pricing and the
commencement of trading of our Shares on the Stock Exchange, the initial trading price
of our Shares could be lower than the Offer Price

The Offer Price will be determined on the Price Determination Date. However, our
Shares will not commence trading on the Stock Exchange until the Listing Date, which is
generally expected to be approximately five business days after the Price Determination
Date. As a result, investors may not be able to sell or otherwise deal in our Shares during
such period, and thus are subject to the risk that the market price of our Shares could fall
before trading begins as a result of adverse market conditions or other adverse developments
occurring during this period.

We may not be able to pay any dividends on our Shares

Our Company is a holding company established in the Cayman Islands with operating
subsidiaries in the PRC. Therefore, the availability of funds for us to pay dividends to our
Shareholders and to service our indebtedness will depend heavily upon dividends received
from our production subsidiaries in the PRC. If these subsidiaries incur debt or losses, such
indebtedness or losses may impair their ability to pay dividends or other distributions to us.
As a result, our ability to pay dividends and to service our indebtedness will be restricted.
For further information regarding our declaration and payment of dividends, please refer to
the section headed “Financial Information — Dividend Policy” in this prospectus.

Our ability to declare dividends in relation to our Shares will also depend on our future
financial performance, which in turn depends on our success in implementing our business
strategy and expansion plans and on financial, competitive, regulatory and other factors,
general economic conditions, demand for and prices of our products, costs of raw materials
and other factors specific to our industry, many of which are beyond our control. The receipt
of dividends from our operating subsidiaries may also be affected by the adoption of new
laws and regulations, or changes in the interpretation or implementation of existing laws and
regulations, and other events out of our control. For further details, please refer to the
paragraph headed “Risks Relating to Conducting Business in the PRC - As a holding
company, we rely on the distribution by our PRC subsidiaries for funding” in this
prospectus. In addition, restrictive covenants in our credit facilities or other agreements that
we may enter into in the future may also restrict the ability of our operating subsidiaries to
make distributions to us. Therefore, these restrictions on the availability and usage of our
major source of funding may affect our ability to pay dividends to our Shareholders.

We are a Cayman Islands company and, because judicial precedent regarding the rights of
shareholders is more limited under Cayman Islands law than under Hong Kong law, you
may have less protection of your shareholder rights than you would under Hong Kong law.

Our corporate affairs are governed by our Memorandum of Association and Articles
and by the Cayman Companies Law and common law of the Cayman Islands. The rights of
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Shareholders to take legal action against our Directors and us, actions by minority
Shareholders and the fiduciary responsibilities of our Directors to us under Cayman Islands
law are to a large extent governed by the common law of the Cayman Islands. The common
law of the Cayman Islands is derived in part from comparatively limited judicial precedent in
the Cayman Islands as well as from English common law, which has persuasive, but not
binding, authority on a court in the Cayman Islands. The laws of the Cayman Islands relating
to the protection of the interests of minority shareholders differ in some respects from those
established under statutes and judicial precedent in existence in other jurisdictions, such as
Hong Kong. For example, the Cayman Islands does not have a statutory equivalent of
section 168A of the Companies Ordinance which provides a remedy for shareholders who
have been unfairly prejudiced by the conduct of the company’s affairs. For further details,
please refer to the section headed “Appendix III — Summary of the Constitution of the
Company and Cayman Islands Company Law” in this prospectus.

As a result of all of the above, our public Shareholders may have more difficulty in
protecting their interests through actions against our management, Directors or major
Shareholders than would shareholders of a corporation incorporated in Hong Kong.

Investors should not place undue reliance on industry and market information and
statistics derived from third party sources contained in this prospectus

This prospectus contains information and statistics relating to the automotive industry
and market. While we have exercised reasonable care in compiling and reproducing the
information and statistics derived from various governmental or official sources and
publications and commissioned reports, such information and statistics have not been
independently verified by us or any of our affiliates or advisors, nor by the Underwriters or
any other parties involved in the Global Offering or their respective affiliates or advisors.
Such information and statistics may be inaccurate or may not be comparable to information
and statistics produced with respect to other countries. Furthermore, we cannot assure you
that such information and statistics are stated or compiled on the same basis or with the same
degree of accuracy as the case may be in other countries. None of us, the Underwriters or
any other parties involved in the Global Offering makes any representation as to the accuracy
or completeness of such information or statistics. Prospective investors should not place
undue reliance on any such information and statistics contained in this prospectus.

—51 -



INFORMATION ABOUT THIS PROSPECTUS AND THE
GLOBAL OFFERING

DIRECTORS’ RESPONSIBILITY FOR THE CONTENTS OF THIS PROSPECTUS

This prospectus, for which our Directors collectively and individually accept full
responsibility, includes particulars given in compliance with the Listing Rules, the CO
(Winding Up) and the Securities and Futures (Stock Market Listing) Rules for the purpose of
giving information with regard to our Group. Our Directors, having made all reasonable
enquiries, confirm that to the best of their knowledge and belief the information contained in
this prospectus is accurate and complete in all material respects and not misleading or
deceptive, and there are no other matters the omission of which would make any statement
herein or this document misleading.

INFORMATION ABOUT THIS PROSPECTUS

The Hong Kong Offer Shares are offered solely on the basis of the information
contained and representations made in this prospectus and the Application Forms and on the
terms and subject to the conditions set out herein and therein. No person is authorised to give
any information in connection with the Global Offering or to make any representation not
contained in this prospectus and the relevant Application Forms, and any information or
representation not contained herein and therein must not be relied upon as having been
authorised by our Company, the Sole Sponsor, the Sole Global Coordinator, the Joint
Bookrunners, the Joint Lead Managers, the Underwriters, any of their respective directors,
agents, employees or advisers or any other party involved in the Global Offering. Neither the
delivery of this prospectus nor any offering, sale or delivery made in connection with the
Offer Shares should, under any circumstances, constitute a representation that there has been
no change or development reasonably likely to involve a change in our affairs since the date
of this prospectus or imply that the information contained in this prospectus is correct as at
any date subsequent to the date of this prospectus.

RESTRICTIONS ON OFFER AND SALE OF SHARES

Each person acquiring the Hong Kong Offer Shares under the Hong Kong Public
Offering will be required to, or be deemed by his acquisition of Offer Shares to, confirm that
he is aware of the restrictions on offers of the Offer Shares described in this prospectus and
on the relevant Application Forms.

No action has been taken to permit a public offering of the Offer Shares in any
jurisdiction other than Hong Kong, or the distribution of this prospectus in any jurisdiction
other than Hong Kong. Accordingly, this prospectus may not be used for the purpose of, and
does not constitute, an offer or invitation in any jurisdiction or in any circumstances in which
such an offer or invitation is not authorised or to any person to whom it is unlawful to make
such an offer or invitation. The distribution of this prospectus, and the offering and sale of
the Offer Shares, in other jurisdictions are subject to restrictions and may not be made except
as permitted under the applicable securities laws of such jurisdictions pursuant to registration
with or authorisation by the relevant securities regulatory authorities or an exemption
therefrom.

APPLICATION FOR LISTING ON THE STOCK EXCHANGE

We have applied to the Listing Committee for the listing of, and permission to deal in,
the Shares in issue and to be issued as mentioned in this prospectus, including the Offer
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Shares and any Shares which may be issued pursuant to the exercise of the Over-allotment
Option or options to be granted under the Share Option Scheme.

No part of our Company’s share or loan capital is listed on or dealt in on any other
stock exchange and no such listing or permission to deal is being or is proposed to be sought
in the near future.

Under section 44B(1) of the CO (Winding Up), any allotment made in respect of any
application will be invalid if the listing of, and permission to deal in, the Shares on the Stock
Exchange is refused before the expiration of three weeks from the date of the closing of the
application lists, or such longer period (not exceeding six weeks) as may, within the said
three weeks, be notified to the Company by or on behalf of the Stock Exchange.

UNDERWRITING

This prospectus is published solely in connection with the Hong Kong Public Offering,
which forms part of the Global Offering. For applicants in the Hong Kong Public Offering,
this prospectus and the Application Forms set out the terms and conditions of the Hong Kong
Public Offering.

The Listing is sponsored by the Sole Sponsor. The Hong Kong Public Offering is fully
underwritten by the Hong Kong Underwriters pursuant to the Hong Kong Underwriting
Agreement. The International Placing Agreement relating to the International Placing is
expected to be entered into on or around the Price Determination Date, subject to agreement
on the Offer Price between the Sole Global Coordinator (on behalf of the Underwriters) and
us. The Global Offering is managed by the Sole Global Coordinator.

If, for any reason, the Offer Price is not agreed, the Global Offering will not proceed
and will lapse. For further details of the Underwriters and the underwriting arrangements,
please refer to the section headed “Underwriting” in this prospectus.

STRUCTURE AND CONDITIONS OF THE GLOBAL OFFERING

For details of the structure and conditions of the Global Offering, please refer to the
section headed “Structure and Conditions of the Global Offering” in this prospectus.

PROCEDURES FOR APPLICATION FOR HONG KONG OFFER SHARES

For details of the application procedures for the Hong Kong Offer Shares, please refer
to the section headed “How to Apply for Hong Kong Offer Shares” in this prospectus and the
relevant Application Forms.

COMMENCEMENT OF DEALINGS IN THE SHARES

Dealings in the Shares on the Main Board of the Stock Exchange are expected to
commence on 28 June 2017. The Shares will be traded on the Main Board of the Stock
Exchange in board lots of 1,000 Shares each. The stock code of the Shares is 1571.
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SHARES WILL BE ELIGIBLE FOR ADMISSION INTO CCASS

If the Stock Exchange grants the listing of, and permission to deal in, the Shares and we
comply with the stock admission requirements of HKSCC, the Shares will be accepted as
eligible securities by HKSCC for deposit, clearance and settlement in CCASS with effect
from the date of commencement of dealings in the Shares or any other date HKSCC chooses.
Settlement of transactions between Exchange Participants (as defined in the Listing Rules) is
required to take place in CCASS on the second business day after any trading day.

All activities under CCASS are subject to the General Rules of CCASS and CCASS
Operational Procedures in effect from time to time. Investors should seek the advice of their
stockbroker or other professional adviser for details of the settlement arrangement as such
arrangements may affect their rights and interests.

All necessary arrangements have been made enabling the Shares to be admitted into
CCASS.

REGISTERS AND HONG KONG STAMP DUTY

Our Company’s principal register of members will be maintained by our principal
registrar, Conyers Trust Company (Cayman) Limited, in the Cayman Islands and our
Company’s Hong Kong register of members will be maintained by our Hong Kong Share
Registrar, Computershare Hong Kong Investor Services Limited.

All Offer Shares will be registered on the Hong Kong register of members of our
Company in Hong Kong. Dealings in the Shares registered on our Hong Kong register of
members will be subject to Hong Kong stamp duty.

PROFESSIONAL TAX ADVICE RECOMMENDED

Potential investors in the Global Offering are recommended to consult their
professional advisers if they are in any doubt as to the taxation implications of subscribing
for, purchasing, holding or disposing of, and dealing in the Offer Shares (or exercising rights
attached to them). None of us, the Sole Sponsor, the Underwriters, any of our or their
respective directors, agents, employees or advisers or any other party involved in the Global
Offering accepts responsibility for any tax effects on, or liabilities of, any person resulting
from the subscription, purchase, holding or disposal of, dealing in, or the exercise of any
rights in relation to, the Offer Shares.

EXCHANGE RATE CONVERSION

Unless otherwise specified, conversion of RMB into HK$ in this prospectus is based on
the exchange rate set out below:

RMBI1 to HKS$1.147, being the exchange rate prevailing on Tuesday, 6 June 2017
published by PBOC.

The translation is provided for reference and convenience only, and no representation is
made, and no representation should be construed as being made, that any amounts in RMB,
HKS$ can be or could have been at the relevant dates converted at the above rates or any other
rates or at all.
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INFORMATION ABOUT THIS PROSPECTUS AND THE
GLOBAL OFFERING

ROUNDING

Certain amounts and percentage figures included in this prospectus has been subject to
rounding adjustments. Accordingly, figures shown as totals in certain tables may not be an
arithmetic aggregation of figures preceding them.

TRANSLATION

If there is any inconsistency between this prospectus and the Chinese translation of this
prospectus, this prospectus shall prevail. Translated English names of Chinese laws and
regulations, governmental authorities, institutions, natural persons or other entities included
in this prospectus for which no official English translation exists are unofficial translation
for reference only.
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Certain information and statistics set out in this section and elsewhere in this
prospectus relating to the automobile component industry in the PRC are derived from
various government and other publicly available sources, and from the market research
report prepared by Frost & Sullivan, an independent industry consultant which was
commissioned by us (the “Frost & Sullivan Report”). The information extracted from the
Frost & Sullivan Report should not be considered as a basis for investments in the offer
shares or as the opinion of Frost & Sullivan as to the value of any securities or the
advisability of investing in our Company. We believe that the sources of such information
and statistics are appropriate for such information and statistics and have taken reasonable
care in extracting and reproducing such information and statistics. We have no reason to
believe that such information and statistics are false or misleading or that any fact has been
omitted that would render such information and statistics false or misleading in any
material respect. No independent verification has been carried out on such information and
statistics by us, the Sole Sponsor, the Sole Global Coordinator, the Joint Bookrunners, the
Joint Lead Managers, the Underwriters or any other parties involved in the Global Offering
or their respective directors, officers, employees, advisers, agents, and no representation is
given as to the accuracy or completeness of such information and statistics. Accordingly,
you should not place undue reliance on such information and statistics.

SOURCES OF INFORMATION

This section includes information from the Frost & Sullivan Report, a report commissioned
by us as we believe such information imparts a greater understanding of the industry. Frost &
Sullivan is an independent global consulting firm founded in 1961 in New York. We have agreed
to pay a total of RMB1,850,000 in fees for the preparation of the Frost & Sullivan Report.
Figures and statistics provided in this prospectus and attributed to Frost & Sullivan or the
Frost & Sullivan Report have been extracted from the Frost & Sullivan Report and published
with the consent of Frost & Sullivan. In preparing the Frost & Sullivan Report, Frost & Sullivan
conducted both primary and secondary research to obtain information from various sources.
Primary research involved conducting interviews with leading industry participants and industry
experts; and secondary research involved reviewing company reports, independent research
reports and data from Frost & Sullivan’s research database. In compiling and preparing the
Frost & Sullivan Report, Frost & Sullivan assumed that (i) the PRC’s economy is likely to
maintain steady growth in the next decade, (ii) the PRC’s social, economic and political
environment is likely to remain stable in the forecast period, and (iii) key industry drivers are
likely to continue to drive the growth of the global and China’s automobile market, the global
and China’s automotive components market and China’s automotive electroplated components
market. For the projection of total market size, Frost & Sullivan plotted available historical data
against macroeconomic data as well as data with respect to related industry drivers.

We are of the view that sources of information used in this section, which are extracted
from the Frost & Sullivan Report, are reliable and not misleading as Frost & Sullivan is an
independent market research company with extensive experience in their profession. Some of the
analytical conclusions extracted from the Frost & Sullivan Report cover future forecasts. We and
the Sole Sponsor consider the future forecasts, and the associated major bases and assumptions to
be reliable, accurate and not misleading.

Our Directors confirm that after making reasonable enquiries and exercising reasonable
care, there is no material adverse change in the market information since the date of the Frost &
Sullivan Report which may qualify, contradict, misrepresent or otherwise have an adverse impact
on the accuracy and completeness of the information in this section in material respects.

OVERVIEW OF AUTOMOBILE MARKET

The Global Automobile Market

The global sales of new automobiles grew from 78.2 million units in 2011 to 94.0 million
units in 2016, representing a CAGR of 3.8%. It is forecasted to achieve moderate growth to reach
103.8 million units in 2019, mainly driven by the economic recovery in the United States and
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Europe, as well as the growing demand for automobile in Asia Pacific. Associating with the
sound growth of automobile sales, the industry supply, represented by the global automobile
production, has witnessed a similar growth from 79.9 million units in 2011 to 94.6 million units
in 2016, representing a CAGR of 3.4%, and is expected to continue to grow to 103.9 million
units in 2019.

The following chart sets forth the historical and forecasted global automobile production
and sales volume for the periods indicated.

Global Automobile Production and Sales Volume, 2011 — 2019E

2011 - 2016 2016 - 2019E

CAGR CAGR
I Automobile Production 3.4% 3.2%
I Automobile Sales 3.8% 3.4%

103.9 103.8
100.8 100.5
046 oao 977 974

876 g5 898 87.9 907 897

Production and Sales, Volume (Million Unit)

2011 2012 2013 2014 2015 2016 2017E 2018E 2019E

Source: Frost & Sullivan Report

The automobile market development in major geographic regions are as follows:

. North America: The automobile sales grew from 15.6 million units in 2011 to 21.2
million units in 2016, representing a CAGR of 6.3%, and it is forecasted to further
grow to reach 22.9 million units in 2019. The automobile production grew from 13.5
million units in 2011 to 18.2 million units in 2016, representing a CAGR of 6.2%, and
it is forecasted to further grow to reach 19.8 million units in 2019.

. Europe: The automobile sales slightly increased from 19.7 million units in 2011 to
19.9 million units in 2016, representing a CAGR of 0.2%, and it is forecasted to reach
20.1 million units in 2019. The automobile production slightly increased from 21.0
million units in 2011 to 21.5 million units in 2016, representing a CAGR of 0.5%, and
it is forecasted to maintain a moderate growth to reach 22.4 million units in 2019.

. Asia Oceania: The automobile sales grew from 35.4 million units in 2011 to 48.5
million units in 2016, representing a CAGR of 6.5%, and it is forecasted to further
grow to reach 55.8 million units in 2019. The automobile production grew from 40.6
million units in 2011 to 51.2 million units in 2016, representing a CAGR of 4.7%, and
it is forecasted to further grow to reach 58.7 million units in 2019.

Automobile manufacturers continued to shift their production facilities from developed
countries such as the US, Japan and Germany to emerging markets such as China and India, in
order to increase efficiency, lower cost and customise offerings to local preference. China has
become the largest automobile manufacturer in the world in terms of vehicle production volume,
with 28.1 million units in 2016. In terms of market share, China accounted for 27.0% and 29.7%
market share in the world in 2015 and 2016, respectively. The charts below sets forth the
automobile production breakdown by region in 2015 and 2016.
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Automobile Production Breakdown by Region in 2015 and 2016

2015

Others
23.6%

China
Spain ~27.0%

30%

BraZ|I
7°/
Mexlco—/ . Us.
3. 9% 13.3%
Ind|a
4.5% South Japan
}éo(;?/a Germany 10.2%
° 6.7%

Source: Frost & Sullivan Report

China’s Automobile Market

According to the Frost & Sullivan Report, the growth rate of China’s automobile market in
terms of production volume and sales volume from 2011 to 2016 has doubled that of the global
market. China’s automobile sales grew from 18.5 million units in 2011 to 28.0 million units in
2016, representing a CAGR of 8.7%, and are expected to grow to 33.0 million units in 2019,
representing a CAGR of 5.6% from 2016 to 2019. Similarly, China’s automobile production grew
at a CAGR of 8.8% from 2011 to 2016 and is expected to further grow at a CAGR of 5.6% from

2016 to 2019.

The following chart sets forth the historical and forecasted automobile production and sales

volume in China for the periods indicated.

Production and Sales, Volume (Million Unit)

Source: China Association of Automobile Manufacturers (CAAM), National Bureau of Statistics of China,

184 185

2011

2016

Others
23.0% China
Canada (297%
2. 5%
3 1%
Mexico —

37% 12 9°/
South _/ ’
Korea
4.5% Indla

4.7% Germany Japim
6.4% 6%

China’s Automobile Production and Sales Volume, 2011 - 2019E

33.1 33.0

314 313

296 294

221 220
193 193

2012 2013 2014

Frost & Sullivan Report

The fast growth of China’s automobile market is mainly attributable to the following key
drivers:

2015

281 28.0

2011 -2016 2016 - 2019E
CAGR CAGR
I Automobile Production 8.8% 5.6%
I Automobile Sales 8.7% 5.6%
237 235 245 246

2016 2017E 2018E

Rapid economic and disposable income growth;

Accelerating urbanisation;

Rising investment in transportation infrastructure;
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. Technological development and innovation; and

. Supportive government policies on the industry upgrade and automation

In addition, the number of vehicles in use in China has also experienced a significant
growth, increasing from 93.6 million units in 2011 to 194.0 million units in 2016, representing a
CAGR of 15.7%. However, according to Frost & Sullivan Report, the motorisation rate in China
is still very low compared to that of developed countries, indicating potential for long-term
growth of China’s automobile market.

Mexican Automobile Market

According to the Frost & Sullivan Report, Mexico has become the world’s seventh largest
automobile manufacturer, recording 3.6 million units of production in 2016. Mexico is also one
of the world’s largest automobile exporters. The export volume of the automobile products from
Mexico increased from 2.1 million units in 2011 to 2.8 million units in 2016, recording a CAGR
of around 5.9%. The US, Canada, Germany, China and Brazil are the major exporting
destinations.

The automobile and automotive components sectors in Mexico are driven by the presence
of the top ten OEMs in the world. Most of the OEMs in Mexico have automotive components

companies located around their vehicle plants to comply with supply and delivery deadlines.

The following table sets forth the historical automobile production volume, sales and
export value for the periods indicated.

Automobile production, sales and export value in Mexico

2011/2016

Unit 2011 2012 2013 2014 2015 2016 CAGR
Automobile Production®™ere) ... Million Units 2.7 3.0 3.1 34 3.6 3.6 6.1%
Automobile Sales(Nore) ... ... .. Million Units 0.9 1.0 1.1 1.1 1.4 1.6 11.4%
Automobile Export Volume . ... Million Units 2.1 24 24 26 27 28 5.9%

Note: The difference between automobile production and sales in each of the years between 2011 to 2016
indicates the net export of automobiles to the world from Mexico. Net export is calculated by export minus
import.

Source: The International Organisation of Motor Vehicle Manufacturers (OICA), United Nations Comtrade
Database, Frost & Sullivan

Competitive landscape of Mexico’s automobile manufacturing industry

According to the Frost & Sullivan Report, the total automobile production in Mexico was
approximately 3.6 million units in 2016. According to Mexican Automotive Industry Association
(AMIA), the 2016 top five automobile manufacturers in Mexico were Nissan, General Motor,
FCA Mexico, Volkswagen and Ford Motor, and their aggregate production reached 78% of the
overall automobile production in Mexico in 2016.

Impact of the policies of the current US administration to Mexico’s automotive industry

According to the Frost & Sullivan Report, as at the Latest Practicable Date, the United
States has not announced or imposed any trade measures that could negatively affect the overall
automobile industry of Mexico. However, following the recent presidential election in the United
States, there are potential risks of changes in the US trade policies and legislations. The
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possibility of the renegotiation of NAFTA may impose tariffs treatment to automobiles produced
in Mexico. Such new policies unfavourable to the exports to the US may affect the automotive
components manufacturers in Mexico.

OVERVIEW OF THE AUTOMOTIVE COMPONENTS MARKET

The automotive components market is a crucial and essential segment of the automobile
industry, primarily due to the increasing diversification of automotive components and the
outsourcing trend. The automotive components are mainly supplied to the original equipment
manufacturers (OEMs) principally for installation on new vehicles, and the aftermarket suppliers
for replacement purposes.

The turnover of the global automotive components market increased from
US$1,329.1 billion in 2011 to US$1,512.4 billion in 2016, representing a CAGR of 2.6% during
the period, mainly driven by the increasing demand from emerging markets, technological
developments fueled by the growing demand for advanced features, and tightened regulatory
framework that facilitated industry upgrade. According to the Frost & Sullivan Report, the global
automotive components market is expected to maintain a moderate growth with a CAGR of 2.7%
from 2016 to 2019.

The turnover of China’s automotive components market grew at a CAGR of 13.8% from
2011 to 2016 and is expected to further grow at a CAGR of 7.4% from 2016 to 2019, outpaced
the global market growth during the respective periods, showing the increasing competitiveness
of China’s automotive components in the global market.

China’s contribution in the global automotive components turnover significantly increased
from 22.6% in 2011 to 37.9% in 2016, mainly attributable to China’s increasing importance as
one of the new global manufacturing centres of automobiles and the significant development of
Chinese local automobile brands during the period. In 2016, China ranked first in terms of
turnover of automotive components, followed by other developed countries such as Japan, the
United States and Germany. China’s contribution in the global automotive components market is
forecasted to reach 43.3% in 2019.

The following chart sets forth the historical and forecasted global and China’s automotive
component market size for the periods indicated.

Global and China’s Automotive Components Market Size by Turnover, 2011 — 2019E

2011 -2016 2016 - 2019E
B China CAGR CAGR
M Rest of the World Global 2.6% 2.79%
(D China’s share in the world China 13.8% 7.4%
(USD Billion)
1,478.5 1,512.4 1,553.6 1.594.1 1636.0

1,363.6

2011 2012 2013 2014 2015 2016 2017E 2018E 2019E

Source: Frost & Sullivan Report

Furthermore, China is increasingly important as a global leading exporter of automotive
components. The improving manufacturing and innovation capabilities of Chinese local
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manufacturers has facilitated local production of more and more crucial components and parts.
Further, cost and sourcing advantages have attracted components manufacturers to relocate from
developed countries to China. As a result, the export value of automotive components increased
steadily from US$52.2 billion in 2011 to US$60.3 billion in 2016, representing a CAGR of 2.9%.
Meanwhile, the import value remained stable with a CAGR of 2.8% during the same period, and
the imported automotive components primarily comprise highly technology-intensive parts such
as engine system and automatic gearbox.

China’s Import and Export Value of Automotive Components, 2011 — 2016

2011 - 2016 CAGR
I Import 2.8%

I Export 2.9%

59.8

52.2

33.5

Import and Export Value (USD Billion)

2011 2012 2013 2014 2015 2016

Source: Frost & Sullivan Report

China’s Automotive Components Market Value Chain

According to Frost & Sullivan Report, the automotive components industry value chain
consists of upstream (supply of raw material), midstream (automotive components
manufacturing) and downstream (automotive OEM and aftermarket) segments. The midstream
segment is relatively long with the participation of two tiers of manufacturers. Tier 1
manufacturers (Tier 1 suppliers) supply directly to OEMs, providing components that include
engine parts, steering and suspension systems, air conditioning systems, electronic components,
etc. Tier 2 manufacturers (Tier 2 suppliers) supply to Tier 1 suppliers, providing equipment and
specialised products such as forged parts, stamped parts, die casting, plastic parts and machined
parts. A company could be a Tier 1 supplier to one company and at the same time a Tier 2
supplier to another company.

There are two major procurement models for automotive components, one is OEM-lead
procurement and the other one is Tier 1-lead procurement, and the adoption of each is mainly
based on the importance level of the components.

In terms of typical sourcing process of automotive interior components, major participants
include mould designers/suppliers, plastic injection companies, and typical electroplating
suppliers. OEMs and/or Tier 1 suppliers, typically reach out to suppliers in the order from mould
designers and suppliers that manage the tooling process to plastic injection companies which
manage injection moulding, and then to typical electroplating suppliers with the roles in plating,
painting, laser carving and assembly.

Typical Sourcing Process of Automotive Interior Components

OEMSs / Tier 1 suppliers
typically reach out to suppliers
in the following order during

The following flow chart sets out the typical sourcing process of automotive interior
the design and development

components.
stage of new car models n
Automotive Mould Plastic parts
—
)

Interiorassembly

4 Assembly

'- Typical electroplating suppliers -

1 2

old designers Plasticinjection
suppliers companies

Source: Frost & Sullivan Report

Tier-1 Suppliers
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Competitive landscape of Mexico’s automotive components industry

According to the Frost & Sullivan Report, the total production of automotive components
in Mexico was approximately US$85 billion in 2015. There are over 1,000 automotive
manufacturers in Mexico, and more than half of them are foreign-owned companies mainly from
the US, Japan and Germany. Major automotive manufacturers in Mexico are Robert Bosch
GmbH (BOSCH), Magna International Inc. (MAGNA), Delphi Automotive LLP. (DELPHI),
Denso Corporation (DENSO) and Hitachi Automotive Systems, Ltd. (Hitachi).

OVERVIEW OF THE AUTOMOTIVE ELECTROPLATED COMPONENTS MARKET

Automotive plastic electroplated components are mainly applied in interior and exterior
decoration, which is a part of automobile body and accessories market and a sub-segment of the
overall automatic component industry. Typical applications of plastic electroplated components
in automobiles include a wider range of components products such as door panel, centre console,
instrument panel and steering wheel, etc. Unit price for such products vary, depending on the
components, function and size, but in general, plastic electroplated components have much
higher unit prices than ordinary plastic materials. There are increasing trend of using plastic
electroplated components primarily for reducing the weight of the automobile, improving the
aesthetics and catering for the increasing demand for luxury appearance and comfortable
features. According to Frost & Sullivan Report, the global turnover of automotive plastic
electroplated components increased from US$10.6 billion to US$12.1 billion from 2011 to 2016,
representing a CAGR of 2.7%, and is expected to reach US$13.2 billion in 2019 with a CAGR of
2.2% from 2016 to 2019.

Automotive plastic electroplated components, being widely-adopted materials for interior
and exterior decoration, also showcase a strong growth in China in the past few years thanks to
its position as an important manufacturer for automotive components. According to Frost &
Sullivan Report, from 2011 to 2016, the turnover of China’s automotive plastic electroplated
components market had grown from US$2.4 billion to US$4.6 billion with a CAGR of 13.9%, a
higher growth rate than the overall automotive components market in China. The automotive
plastic electroplated components market is expected to maintain a high growth in the coming
years, reaching US$5.7 billion in 2019, with a CAGR of 7.4% from 2016 to 2019, according to
the same source due to the following reasons: (i) the application of plastic electroplated
components reduces automobiles’ weight and improves the aesthetics which are widely used in
mid to high-end automobiles; and (ii) with the rising disposable income and living standard in
China, there is an increasing demand for mid to high-end automobiles in China.

Global Automotive Plastic Electroplated China Automotive Plastic Electroplated
Components Market Size, 2011-2019E Components Market Size, 2011-2019E

2016 19E CAGR: 2.2%
18 2011-16 CAGR: 27/a
15|

| I |

2011 2016 2019E 2011 2012 2013 2014 2015 2016 2017E 2018E 2019E

8 2016-19E CAGR: 7.4%
2011-16 CAGR: 13.9% 57
6 49 53 o
46 4

9 33 36 4.0

24 27

Turnover (USD Billion)
Turnover (USD Billion)
N

6
3
0

Source: Frost & Sullivan Report

Importance of Manufacturing, Knowhow and Yield Rate

High yield rate or low defective rate is a key success factor in the automotive electroplated
components market, which can effectively improve the profit margin of automotive electroplated
components manufacturers.

Leading industry players are usually able to keep their yield rate at a relatively high level,
which is largely attributable to their dedication to the optimisation of production process,
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enhancement of industrial automation, and technology improvement. According to Frost &
Sullivan Report, the yield rates of leading Chinese automotive electroplated components
manufacturers generally range from around 80.0% to 90.0% and the overall industry average
yield rate is estimated to be no more than 80.0%. The large amount of small-scaled
manufacturers hardly achieved such high yield rate like these leading players.

Historical Price of Raw Materials

Key raw materials of automotive electroplated components include nickel sulphate,
phosphor copper, and PC (Poly Carbonate)/ABS (acrylonitrile-butadiene-styrene).

As the growth of China’s economy gradually slowed down in recent years, prices of the key
raw materials for automotive electroplated components have generally declined. Prices of nickel
sulphate dropped from approximately RMB39,800 per tonne in 2011 to approximately
RMB23,400 per tonne in 2016. During the same period, prices of phosphor copper and PC/ABS
decreased from approximately RMB66,400 per tonne and approximately RMB34,900 per tonne
to approximately RMB39,400 per tonne and approximately RMB29,400 per tonne, respectively.
The following chart shows the annual average prices of the key raw materials in China from 2011
to 2016. The decline of raw material prices resulted in the decreasing production cost of
automotive electroplated components companies while had limited impact on the product price
given that the price of electroplated components varied due to their customisation characteristics.

Raw Materials Prices Analysis of Automotive Electroplated Components Market
(China), 2011 - 2016
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Competitive Landscape of China’s Automotive Electroplated Components Market

China’s automotive plastic electroplated components market is relatively fragmented and
decentralised with more than ten thousand automotive electroplated plastic component
manufacturers, most of which are small and medium enterprises and private companies.
According to Frost & Sullivan Report, geographically, most of the industry players are located in
close proximity to the major automotive OEMs’ locations such as Shanghai, Guangzhou and
Changchun regions of the PRC. According to the Frost & Sullivan Report, the market
consolidation activities have continued and leading market players have been gaining market
shares from their competitors due to their close association with OEMs and technical know-how.
We have achieved a revenue CAGR of 23.7% (2014-2016) which is significantly higher than the
growth of global automobile sales of CAGR 3.4% (2014-2016), demonstrating our advantageous
position to compete with our competitors and ability to obtain greater market share in the
industry we operate in.

In 2016, according to Frost & Sullivan Report, the top five players of China’s automotive
plastic electroplated components market accounted for 19.7% of the market share in terms of
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turnover. We ranked second in terms of total turnover of automotive electroplated components
with a market share of approximately 5.0%. Our export revenue accounted for 57.0% of our
automotive plastic electroplated components business in 2016. The export revenue as a
percentage of the respective total turnover from automotive electroplated components business of
the other top five leading players ranged from approximately 15% to 30% in 2016. According to
Frost & Sullivan Report, we ranked first in China’s automotive plastic electroplated components
market in terms of export revenue in 2016. Furthermore, we achieved the highest yield rate of
around 90.7% in 2016 among the leading players, benefiting from our industrial automation
level, technology expertise and vertically integrated capabilities (from tooling to electroplating /
assembly), which are the key to achieve the industry leading yield rate. The other four companies
among the top five leading players had yield rates ranging from approximately 85% to 89% in
2016. According to the Frost & Sullivan Report, production yield is of extreme importance to
decorative component players involved in moulding/plating activities, because most of the defect
products and products in process are non-recyclable. The scale advantage is also our key
competitiveness.

The market shares in terms of our turnover and export revenue proportion and our
competitors in 2016 are set out below.

Top 5 Automotive plastic electroplated components provider in China
(ranked by turnover in 2016)

Turnover Export revenue
market share proportion

Ranking Company (%) (%)

1 Company A 5.2% 29%
2 Our Group 5.0% 57%
3 Company B 3.4% 20%
4 Company C 3.2% 30%
5 Company D 2.9% 15%

Source: Frost & Sullivan Report

Key growth drivers of China’s automotive electroplated components market

According to the Frost & Sullivan Report, key drivers of China’s plastic electroplated
components market include:

. Steady development of the PRC’s economy: the steady growth of the PRC’s economy
has resulted in increasing disposable incomes of Chinese households and accelerated
urbanisation, which gives rise to an increasing demand for automobiles. In addition,
existing automobile owners are expected to upgrade their vehicles, leading to an
additional demand for medium to high-end automobiles. These in turn increase the
demand for automotive components.

. Use of light plastic materials in the manufacture of automotive components: adoption
of light materials to reduce the weight of automobiles is the current trend in the
industry. Lighter vehicles especially electric vehicles, offer a number of advantages
including stronger output power, noise reduction, handling improvement, efficacious
economisation of energy and reduction of environmental pollution. They also have
better acceleration performance and shorter braking distance. The trend of lightweight
automobiles is expected to bring about increasing demand for plastic materials,
including the electroplated plastics. Furthermore, plastic components are generally
cheaper than metal components, which encourages the use of plastic electroplated
components for cost-saving purpose.

. Supporting initiatives from the PRC government on the automotive industry: the PRC
government is actively promoting industrial upgrading and modernisation of the
PRC’s manufacturing industries, including the automotive industry which currently
enjoys a series of supporting incentives from the PRC government. The Automotive
Industry Restructuring and Revitalization Plan (AHEZEFBAMIRIEAIE) encourages
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leading automotive component companies to expand through merger and acquisition.
The Opinion on Promoting Sustained and Healthy Development of Export of
Automotive Products (BT B PRHLAE M itk D45 RIS RAYE L) proposes that by
2020, the export value of automobiles and automotive components from the PRC will
maintain a steady growth, accounting for nearly 10% of the global trade value.

Increasing frequency of car model upgrade: due to the fierce competition in the
automotive industry in recent years, automobile manufacturers launch new car models
in the market more frequently to attract customers. As the disposable incomes
increase, the demand for a variety of automobiles in the PRC also increases, driving
the manufacturers to further expand their products lines. Upgrading the interior
decoration is a common practice for automobile manufacturers to diversify their car
models. In the electric vehicles, the advanced electric and electrical systems requires
more application of high quality electroplated components. As a result, the
consumption of electroplated components, which are commonly used as interior
decorative materials, is also expected to sustain growth in the coming years.

Entry Barriers

According to the Frost & Sullivan Report, the key entry barriers to the automotive plastic
electroplated components market are:

Government Approval: the electroplating industry is a high-pollution industry which
produces polluted industrial wastewater during the production process. The PRC
government has implemented stringent environmental protection requirements on the
electroplating industry. Examples of relevant governmental policies and regulations
include “Emission Standard of Pollutants for Electroplating
CEFES L BERE (GB21900-2008)))  and  “Technical — Specifications  for
Electroplating Industry Wastewater Treatment” ((EHERE/KIAE TIEAAMIALRE (HI2002-
2010)») promulgated by the Ministry of Environmental Protection in 2008 and 2010
respectively. Market players need to achieve certain minimum standards in
environmental protection to obtain government certification for operation. In view of
the rising environmental concerns in recent years, the PRC government has set a
rigorous barrier for the approval.

Technology Barrier: new entrants will have to overcome technological issues in both
electroplating processing and industrial wastewater treatment. Moreover, in the PRC’s
automotive electroplated components market, new entrants should also possess
advanced manufacturing technology to meet the increasing standard set by OEMs.

Sales Network & Customer Relationship: most of the OEMs in the PRC’s automotive
electroplated components market have established a reliable and stable business
relationship with selected qualified automotive component suppliers. Thus, new
entrants will face difficulties in developing their own sales network and customer
relationship.

Capital Investment: a large amount of initial and operating capital is required for the
automotive electroplated components industry for the acquisition of production
equipment, establishment of industrial wastewater treatment system, staff hiring,
rental of plant and procurement of raw materials.

Threats and Challenges

Automotive electroplating components manufacturers are expected to face various threats
and challenges to their business operation and financial performance as follows.

More stringent environmental protection policies: the PRC government has been
putting more emphasis on environmental protection recently. Because of the pollution
associated with the electroplating industry, it is foreseen that increasingly rigorous
government policies in China’s automotive electroplating components industry will be
implemented. As a result, the market participants are likely to face more challenges in
complying with the more stringent regulations, increasing their setting up and
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operation costs. Nevertheless, large market players can likely be benefited from the
vigorous regulatory environment as they are in a better financial position to meet
those environmental requirements than the smaller manufacturers, which are expected
to be gradually merged with the bigger players and wiped out from the market in the
future.

. Alternative materials: in light of the pollution issue and potential government policies
risk, automotive electroplating components may be replaced by other advanced
processing technology with less environmental concerns such as PVD (Physical Vapor
Deposition) craft and IMD (In-Mould-Decoration) craft in the future.

. Increasing costs: China’s automotive electroplating components market is a perfectly
competitive market and therefore the price competition is fierce. Raw materials cost is
regarded as the major part of manufacturing cost of the automotive electroplating
components. In particular, the prices of ABS and PC-ABS, two major raw materials of
automotive electroplating components, have been increasing in recent years. The rise
in labour cost and land rental cost also contributes to the increasing total production
cost of automotive electroplating components, reducing the profit margin of the
manufacturing companies in the market.

Future Prospects

Looking forward, it is expected that the PRC’s automotive electroplating components
market will further consolidate through vertical and horizontal integration. Market players will
also increase their investment on wastewater treatment facilities as well as R&D of
environmental-friendly production technologies and new materials for the production of
automotive components. This is also a recent trend that automobile manufacturers unify the
interior design styles of different car series in order to strengthen their brand identity and save
costs by concentrating their sourcing system.
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LAWS AND REGULATIONS OF THE PRC

A. REGULATIONS AS TO FOREIGN INVESTMENT

Investment in the PRC conducted by foreign investors and foreign-owned enterprises
shall comply with the Guidance Catalogue of Industries for Foreign Investment
MG EEIS T HE) (the “Catalogue”), which was amended and promulgated by
MOFCOM and NDRC on 10 March 2015. The Catalogue, as amended, became effective on
10 April 2015 and contains specific provisions guiding market access of foreign capital,
stipulating in detail the areas of entry pertaining to the categories of encouraged foreign-
invested industries, restricted foreign-invested industries and prohibited foreign-invested
industries. Any industry not listed in the Catalogue is a permitted industry, and is generally
open to foreign investment unless specifically prohibited or restricted by the PRC laws and
regulations.

The establishment procedures, examination and approval procedures, registered capital
requirement, foreign exchange restriction, accounting practices, taxation and labour matters
of a wholly foreign-owned enterprise are governed by the Wholly Foreign-owned Enterprise
Law of the PRC (h# ANRILFBISNERTE) (the “Wholly Foreign-owned Enterprise Law”),
which was promulgated on 12 April 1986 and amended on 31 October 2000, and
implementation regulations under the Wholly Foreign-owned Enterprise Law, which was
promulgated on 12 December 1990 and newly amended on 19 February 2014, and effective
as from 1 March 2014.

The Wholly Foreign-owned Enterprise Law has been further revised by the Standing
Committee on 3 September 2016 and has become effective from 1 October 2016. According
to the amendments, for wholly foreign-owned enterprise which the special entry management
measures does not apply to, its establishment, operation duration and extension, separation,
merger or other major changes shall be reported for recordal. The special entry management
measures stipulated by the State shall be promulgated or approved to be promulgated by the
State Council. Pursuant to a notice issued by NDRC and MOFCOM on 8 October 2016, the
special entry management measures shall be implemented with reference to the relevant
regulations as stipulated in the Catalogue in relation to the restricted foreign-invested
industries, prohibited foreign-invested industries and encouraged foreign-invested industries
which have requirements as to shareholding and qualifications of senior management.
Pursuant to the Provisional Administrative Measures on Establishment and Modifications
(Filing) for Foreign Investment Enterprises (JMRi4E A 3Eaear B A S S 1T kL)
promulgated by MOFCOM on 8 October 2016, establishment and modifications of foreign-
invested enterprises not subject to the approval under the special entry management
measures shall be filed with the delegated commercial authorities.

B. REGULATIONS AS TO FIXED ASSET INVESTMENT PROJECTS

Pursuant to the Catalogue of Investment Projects Subject to the Approval of
Government  (BUNZUHERI S EIEH H# (20164F4)) (the “Catalogue of Governmental
Approval”) promulgated by the State Council on 12 December 2016 and the Administrative
Measures on Approval and Filing for  Foreign Investment  Projects
OMEEIH R R E L) (the “Measures on Approval and Filing of FIP”)
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promulgated by NDRC on 27 December 2014, foreign investment projects are subject to
approval by or filing with NDRC or its local counterparts. Foreign investment projects which
are subject to approval include:

(i) investment projects falling into the categories of restricted foreign-invested
industries according to the Catalogue with a total investment (including increase
in the total investment amount) for and/or over USD300 million shall be approved
by NDRC (projects of total investment (including increase in the total investment
amount) for and/or over USD2 billion shall, in addition to the said approval, be
filed with the State Council);

(i) projects of a total investment (including increase in the total investment amount)
less than USD300 million falling into the categories of restricted foreign-invested
industries shall be approved by provincial government; and

(iii) foreign investment projects other than the above but which are included in
Section one to Section ten of the Catalogue of Governmental Approval shall be
approved in accordance with the Catalogue of Governmental Approval.

Any other foreign investment projects shall be filed with the local counterparts of
NDRC.

If such foreign investment project is not properly approved or filed, the relevant
authorities shall not process the relevant governmental formalities and financial institutions
shall not provide credit support to the relevant enterprise. In addition, on 16 July 2004, the
State Council promulgated the Decision of the State Council on Reform of the Investment
System (BB BE B E R HINHE A PE) (the “Decision on Reform™), which provides that
foreign investment projects undertaken by enterprises without utilising government funds are
subject to approval and filing systems in different circumstances. Further, NDRC or its local
counterparts in charge of investment may order a halt to the construction activities involved
in foreign investment projects which do not conform to industrial policies or industrial entry
standards, or to the construction activities which have commenced without the obtaining
approvals or complying with licencing formalities. The relevant enterprise and personnel
may therefore be subject to legal liabilities.

C. REGULATIONS AS TO RECOGNITION OF HIGH AND NEW TECH
ENTERPRISE

Pursuant to the Administrative Measures for Determination of High and New Tech
Enterprises (Ri#iH i 26502 HHHE) (the “Measures”), jointly promulgated on 29 January
2016 by MOST, MOF and SAT and became effective on 1 January 2016, eight high and new
technology fields are deemed to be supported primarily by the PRC government, which
include: (1) electronic information; (2) biology and new medical; (3) aerospace and
aeronautics; (4) new materials; (5) high technology services; (6) new energy and energy
conservation; (7) resources and environment; and (8) advanced manufacture and automation.
The Measures was enacted to elaborate the high and new tech enterprise recognition
procedures stipulated under the Enterprise Income Tax Law of the PRC
(3 AN RILFE 4 26 F71581i%) and the Implementation of the Enterprise Income Tax Law of the
PRC (¥ ARILAMERZEBBILEMEMY). Under the aforesaid laws and regulations,
enterprises which have been registered in the PRC for more than one year that meet the
requirements stipulated in the Measures may apply to the applicable governmental authority
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for the High and New Tech Enterprises Certificate, which will be valid for three years from
the date of issuance. A PRC-based enterprise that has obtained such certificate and
recognised as a High and New Tech Enterprise may apply to the applicable tax authority to
obtain applicable tax exemptions and certain reductions.

D. REGULATIONS AS TO ENVIRONMENTAL PROTECTION

The main PRC environmental protection laws and regulations applicable to us include
the Environmental Protection Law of the PRC (¥ ARLMBEBGERED) (the
“Environmental Protection Law”), which was promulgated by the Standing Committee on
26 December 1989 and whose amendments were made on 24 April 2014 and became
effective on 1 January 2015, the Appraising of Environmental Impacts Law of the PRC
(hEE N RICAEER S 2 2557H1%)  (the “Appraising of Environmental Impacts Law”)
promulgated by the Standing Committee on 28 October 2002, effective as from 1 September
2003 amended on 2 July 2016 and effective as from 1 September 2016, the Regulations on
Administration of Construction Project Environmental Protection (£atYH H B (7 A& LGl
promulgated by the State Council and effective as from 29 November 1998, the Prevention
and Control of Atmospheric Pollution Law of the PRC (h#EARILAEKSISUPIIRIE) (the
“Atmospheric Pollution and Prevention Law”) promulgated by the Standing Committee on
5 September 1987, amended on 29 August 1995, 29 April 2000 and 29 August 2015, and
effective as from 1 January 2016, the Prevention and Control of the Water Pollution Law of
the PRC (h3#EARILAEKIGHFIAEE) (the “Water Pollution and Prevention Law”)
promulgated by the Standing Committee on 11 May 1984, amended on 15 May 1996 and
28 February 2008, and effective as from 1 June 2008, the Prevention and Control of the
Noise Pollution Law of the PRC ('3 A\ RIFI B B 5 M 15 44 bR 1%) (the “Noise Pollution and
Prevention Law”) promulgated by the Standing Committee on 29 October 1996 and
effective as from 1 March 1997, the Prevention and Control of the Solid Waste Pollution
Law of the PRC (43 A\ R LA 2 [ i BE 4 15 YL BR B2 11 7A %) (the “Solid Pollution and Prevention
Law”) promulgated by the Standing Committee on 30 October 1995 and newly amended on
24 April 2015 and 7 November 2016, the Rules on the Administration of Acceptance
Inspection of Construction Project Environmental Protection (i H % TEIRERRIL
L) (the “Rules on Acceptance Inspection”) promulgated on 27 December 2001 and
amended on 22 December 2010 and other relevant laws and regulations.

In accordance with the Environmental Protection Law, the competent administrative
department of environmental protection under the State Council shall formulate national
environmental quality standards. The people’s governments of provinces, autonomous
regions and municipalities directly under the central government may formulate local
environmental quality standards for matters not specified in national environmental quality
standards.

Any enterprise which causes environmental pollution and discharges other polluting
materials that endanger the public should incorporate environmental protection methods and
procedures into their business operations and establish environmental protection systems.
This may be achieved by setting up a system of accountability within the company’s
business structure for environmental protection, adopting effective procedures to prevent
environmental hazards such as waste gases, water and residues, dust powder, radioactive
materials and noise arising from production, construction and other activities from polluting
and endangering the environment. The facilities for pollution prevention and control of a
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construction project shall be designed, constructed and put into production simultaneously
with the main part of the project. The facilities for pollution prevention and control shall
meet the requirements of the approved environmental impact assessment documents and
shall not be dismantled or left idle without authorisation. Any company or enterprise which
disposed environmental pollutants shall pay discharge for disposing pollutants.

In accordance with the Appraising of Environmental Impacts Law and the Regulations
on Administration of Construction Project Environmental Protection, the development of
each construction project is subject to the environmental impact assessment, and the
construction entity should submit to the relevant environmental protection authorities the
environmental impact statement which assess the pollution the construction project is likely
to produce and its impact on the environment and stipulate the preventive and curative
measures. Only after the assessment has been completed and approval from the relevant
environmental protection authorities has been obtained, the construction can commence. In
accordance with the Rules on Acceptance Inspection, after completion of the project, the
construction entity shall also apply to the relevant environmental protection authorities for
checks and acceptance of the corresponding environmental protection facilities. The said
construction project may be put into operation or use only after the completion of the said
checks and acceptance procedures. The main part of the construction project and the
environmental protection facilities must be put into operation or used simultaneously. If a
trial production is required, the main part of the construction project and the environmental
protection facilities must be put into trial operation simultaneously.

The PRC government has promulgated a series of laws on discharge of atmospheric
pollutants, waste water, solid wastes and noise to the environment, including the
Atmospheric Pollution and Prevention Law, the Water Pollution and Prevention Law, the
Noise Pollution and Prevention Law and the Solid Pollution and Prevention Law, which have
respectively specified the prevention and control and supervision and administration of
atmospheric pollution, water pollution and pollution from noise and solid wastes. Pursuant to
the aforesaid laws, in case of new construction, expansion and reconstruction of projects that
discharge pollutants to the atmosphere or water body, and/or produce noise or solid wastes,
the relevant enterprise shall comply with the above regulations concerning administration of
construction project environmental protection and make pollutant discharge declaration
according to law and discharge pollutants in accordance with regulations.

With regard to enterprises violating the aforesaid laws, the relevant environmental
protection authorities may impose administrative penalties on them in accordance with laws
and regulations. Any enterprise that has caused an environmental pollution hazard shall be
responsible for eliminating it and compensating the entities or individuals directly damaged.

In addition, on 30 November 2012, the Department of Environmental Protection of
Guangdong Province (BUREIRBIIR#ME) promulgated the Circular on the Enforcement of
National Discharge Standard of Special Emission Limits on Water Pollutants Within the
Pearl River Delta Region (B A& BT ORTHEMER A BE = A 3t (8947 I 28 B O Ve /K 35 e s
PERLBRAE @A) (the “Circular 83”). Pursuant to the Circular 83, the current projects of the
electroplating industry shall implement the special emission limits of water pollutant
stipulated in the Discharge Standard of Electroplating Pollutants (‘#5554 PEidE"E (GB
21900-2008)) since 31 December 2012. On 9 April 2014, the Department of Environmental
Protection of Guangdong Province further enacted the Opinion to the Enforcement of the
Discharge Standard of Electroplating Water Pollutants within the Pearl River Delta Region
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(BOR B BSOS R BRI 2k = A e AT KIS R PR ERY S L), According to the aforesaid
opinion, with regard to the existing projects, six items of water pollutants, including total
quantities of nickel, copper, ammonia nitrogen, nitrogen, phosphorus and chemical oxygen
demand, should temporally follow the water pollutants emission limits which is stipulated in
the Discharge Standard of Electroplating Pollutants (GB 21900-2008), and the rest fourteen
types water pollutants should follow the relevant provisions provided in the Circular 83. On
3 June 2015, the Administration of Quality and Technology Supervision of Guangdong
Province and the Department of Environmental Protection of Guangdong Province
promulgated the Approved Promulgation of Notice about the Standard of Guangdong
Province (F&H &My EEHMETEA A7) (the “Notice 154”). Pursuant to the Notice 154, the
Discharge Standard of Electroplating Pollutants (DB44/1597-2015) was enforced from 20
August 2015.

Further, in order to reinforce the supervision of pollutant source and regulate the permit
of discharge, the Government of Guangdong Province promulgated the Administrative
Measures of Pollutant Discharge Permits of Guangdong Province (B & RIS Al E i FLAE)
(the “Administrative Measures”) on 27 January 2014. By coming into effect on 1 April
2014, the Administrative Measures has regulated the conditions and procedure of the
application of discharge permit, as well as its supervision and administration. Any
enterprises discharge pollutant without a permit, or discharge beyond the range of discharge
permit allowed, may be imposed fines and penalties, revoke discharge permit, cease
operations or even criminal liability in severe situations.

E. REGULATIONS AS TO PRODUCTION SAFETY

Pursuant to the Production Safety Law of the PRC (P#NRILFIE L 2AEREE) (the
“Production Safety Law”) promulgated by the Standing Committee on 29 June 2002 and
newly amended on 31 August 2014, any production and business operation entity with more
than 100 employees shall establish an administrative body of safe production or have
full-time personnel for the administration of safe production. If the enterprise has fewer than
100 employees, it shall have full-time or part-time personnel for the administration of safe
production. Production and business operation entities shall provide labour protection
articles that meet the national standards or industrial standards for the employees thereof,
supervise and educate them to wear or use these articles according to the prescribed rules.
Production and business operation entities shall arrange funds for buying labour protection
articles and organising trainings on production safety. Production and business operation
entities shall pay work-related injury insurance premiums for the employees according to
laws and regulations. The safety facilities of a production or business operation entity for
projects to be built, renovated or expanded (hereinafter collectively referred to as
construction projects) shall be designed, constructed, and put into operation and utilisation
simultaneously with the main part of the projects. Investments into safety facilities shall be
included in the budgetary estimates for the construction projects. Violation of the Production
Safety Law may result in imposition of fines and penalties, suspension of operation, an order
to cease operation, or even criminal liability in severe cases.

The Regulations on the Administration of Precursor Chemicals (& R {LE & BB
(the “Regulations on Precursor Chemicals) which was promulgated by the State Council
on 26 August 2005, became effective on 1 November 2005 and amended on 29 July 2014
and 6 February 2016, classifies precursor chemicals into Category I, Category II and
Category III. Category I includes the major materials that can be used for producing drugs.
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Categories II and III include the chemical agents that can be used for producing drugs. Under
the Regulations on Precursor Chemicals, a purchaser is required to obtain purchase licence
from competent administrative authority to purchase Category I precursor chemicals. A
purchaser that is to purchase any Category II or III precursor chemical shall, prior to the
purchase, file the information about the types and quantities in demand for record, with local
public security bureau.

Where a purchaser, in violation of the provisions of the Regulations on Precursor
Chemicals, purchases precursor chemicals without purchase licence or filing relevant
materials for record, forges application materials to cheat for the purchase licence, use
other’s licence or a forged, altered or invalid licence, the public security bureau shall
confiscate the precursor chemicals illicitly purchased and the equipments and tools for the
illicit purchase of the precursor chemicals; and it shall impose a fine of 10 to 20 times of the
value of the precursor chemicals illicitly purchased. The relevant illicit gains, if any, shall be
confiscated. If the violator has a business licence, such business licence shall be revoked by
the AIC. Further, the violator might be prosecuted for criminal liabilities in accordance with
applicable laws. The competent administrative authorities may, for the 3 year period starting
from the date when administrative punishment is made, cease accepting the violator’s
application for the purchase licence of precursor chemicals.

Pursuant to the Prevention and Control of Occupational Diseases Law of the PRC
(3 N RIEFBSEMPIG %) promulgated by the Standing Committee on 27 October 2001,
amended on 31 December 2011 and 2 July 2016, and the Measures for the Declaration of
Projects with Occupational Hazards (WEWfEHIEHE HRMIL) promulgated by the State
Administration of Work Safety on 27 April 2012 and became effective on 1 June 2012, in the
event of any hazard factors of occupational diseases listed in the occupational disease
catalogue occurring in an employer’s workplace, the employer shall report the hazardous
items timely and truthfully to the local competent authority in charge of safe production
supervision and regulation. In case an employer does not report hazard factors timely and
truthfully, the employer shall be ordered to rectify within a certain period of time, given a
warning, and may be imposed fines ranging from RMB50,000 to RMB100,000.

The Measures for the Administration and Supervision over the Simultaneity of
Construction  Projects  Regarding  Occupational = Disease  Protective  Facilities
(R LRI P kit “ =" BB S ME)  which was  promulgated by the State
Administration of Work Safety on 9 March 2017 and became effective on 1 May 2017,
requires that the building projects, rebuilding projects, extending projects, technological
transformation and technology introduction projects within the responsibility of the work
safety supervision department (hereinafter collectively referred to as the construction
projects) which may cause occupational hazards shall be subject to the pre-evaluation of the
occupational hazards, the design of protective facilities and the evaluation of the control
effect of the occupational hazards and its relating assessment, the acceptance inspection of
the protective facilities, the establishing and the perfecting of the management system and
archives of occupational health. For a construction project which causes ordinary or heavy
occupational hazards, the person in charge or his designated person of a construction unit
shall organise the intermediate or above level technical titled personal with the occupational
health-related professional background or the registered safety engineer who also has the
occupational health-related professional background (hereinafter collectively referred to as
the occupational health professionals) to evaluate the pre-evaluation report on occupational
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hazards, the design of the protective facilities against occupational hazards and the
evaluation report of control effect of occupational hazards and to check and accept the
protective facilities. In addition, if the construction project may cause severe occupational
hazards, the person in charge or his designated person shall organise the occupational health
professionals from other units to participate the evaluation and acceptance work and form an
assessment and acceptance opinion. The construction unit shall form a written report for the
evaluation of the control effect of occupational hazards and the process of the acceptance
inspection of the protective facilities. For the construction project which causes severe
occupational hazards, a written report shall be submitted to the supervised and administrative
department of work safety that administers the construction project within 20 days from the
date on which the acceptance inspection is completed.

F. REGULATIONS AS TO LABOUR

The main PRC employment laws and regulations applicable to us include the Labour
Law of the PRC (3 A RILFIE25E)1%) (the “Labour Law”), the Labour Contract Law of the
PRC (PHEARIMEEHGHE)  (the “Labour Contract Law”), the Implementing
Regulations of the Labour Contract Law of the PRC (¥ A RGILAINE 45 8) £ 7 35 Bk ) and
other relevant laws and regulations.

According to the Labour Law (as promulgated by the Standing Committee on 5 July
1994, became effective on 1 January 1995 and amended on 27 August 2009), employers
should enter into employment contracts with their employees, based on the principles of
equality, consent and agreement through consultation. The policy of the wages shall be paid
according to the performance, equal pay for equal work, lowest wage protection and special
labour protection for female worker and juvenile workers shall be implemented. The Labour
Law also requires employers to establish and effectively implement a system of ensuring
occupational safety and health, educate employees on occupational safety and health,
preventing work-related accidents and reducing occupational hazards. Employers are also
required to pay for their employees’ social insurance premium.

According to the Labour Contract Law of the PRC (as promulgated by the Standing
Committee on 29 June 2007 and amended on 28 December 2012 and effective as from 1 July
2013) and its implementing regulations, enterprises established in PRC shall enter into
employment agreements with their employees to provide for the term of employment
agreement, job duties, work time, holidays and statutory payments, labour protection,
working condition and occupational hazard prevention and protection and other essential
contents. Both employers and employees shall duly perform their duties. Meanwhile, the
Labour Contract Law of the PRC also provides for the scenario of rescission and
termination. Except for certain situations explicitly stipulated in the Labour Contract Law
which are not subject to economic compensation, economic compensation shall be paid to
the employee by the employer for the rescission or termination of the employment
agreement.

Further, under the Regulations on Paid Annual Leave for Employees
(W LA £ R R 5#]), which became effective on 1 January 2008, employees who have served
more than one year with an employer are entitled to a paid vacation ranging from 5 to 15
days, depending on their length of service. Employees who waive such vacation time at the
request of employers shall be compensated at three times their normal salaries for each
waived vacation day.
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Pursuant to the Social Insurance Law of the PRC (1% AN RILAIEH & RERIE), which was
promulgated by the Standing Committee on 28 October 2010 and became effective on 1 July
2011, the PRC established social insurance systems such as basic pension insurance, basic
medical insurance, work-related injury insurance, unemployment insurance and maternity
insurance so as to protect the right of citizens in receiving material assistance from the
nation and the society in accordance with the law when getting old, sick, injured at work,
unemployed and giving birth. Employers are required to contribute, on behalf of their
employees, to a number of social security funds, including funds for basic pension insurance,
unemployment insurance, basic medical insurance, work-related injury insurance and
maternity insurance. If an employer does not pay the full amount of social insurance
premiums as scheduled, the social insurance premium collection institution shall order it to
make the payment or make up the difference within the stipulated period and impose a daily
surcharge equivalent to 0.05% of the overdue payment from the date on which the payment
is overdue. If payment is not made within the stipulated period, the relevant administration
department shall impose a fine from one to three times the amount of overdue payment.

According to the Several Provisions on Implementing the Social Insurance Law of the
PRC (Eifi<th e NSRBI & (R L > THUE) (the “Provisions”), which was promulgated by
the Ministry of Human Resources and Social Security of the PRC (5% A\ RILAE AT G
Mg R on 29 June 2011 and became effective on 1 July 2011, insurance premium which
should be paid by the employees shall be withheld and paid by the employers. Where an
employer fails to withhold and pay the premiums in accordance with the Provisions, the
social insurance premium collection institution shall order the employer to remit within time
limit and impose a daily surcharge equivalent to 0.05% of the overdue payment from the date
of default as late payment penalty. The employers shall not require employees to pay for the
late payment penalty.

Pursuant to the Regulations on the Administration of Housing Provident Funds
(ERAREE®AEA) which was promulgated by the State Council on 3 April 1999 and
became effective on 3 April 1999 and as amended on 24 March 2002, the employers shall go
through housing provident funds registration with the local housing fund administration
centre and open housing fund accounts for its employees in the bank. The contribution rate
of housing provident funds of an employee and employer shall not be less than 5% of the
monthly average salary in the previous year, and cities with good conditions may properly
raise the contribution rate. Failure to complete the abovementioned registration and accounts
opening, an employer may be subject to order to rectify within a time limit. If an employer
fails to rectify within prescribed time limit, it shall be imposed the penalty ranging from
RMB10,000 to RMB50,000. Where an employer fails to pay up housing provident funds
within the time limit, the housing fund administration centre shall order it to make payment
in certain period of time, if the employer still fails to do so, the housing fund administration
centre may apply to the court for enforcement of the unpaid amount.

G. REGULATIONS AS TO FOREIGN EXCHANGE

The principal regulations governing foreign currency exchange in China are the Foreign
Exchange Administration Regulations of the PRC (P# ARIHBEIMNEE BRG] which was
promulgated by the State Council on 29 January 1996, became effective on 1 April 1996 and
was subsequently amended on 14 January 1997 and 5 August 2008 and the Regulations on
the Administration of Foreign Exchange Settlement, Sale and Payment (%M - fHEX
FIREA PR E) which was promulgated by PBOC on 20 June 1996 and became effective on
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1 July 1996. Pursuant to these regulations and other PRC rules and regulations on currency
conversion, Renminbi is freely convertible for payments of current account items, such as
trade and service-related foreign exchange transactions and dividend payments, but not
freely convertible for capital account items, such as direct investment, loan or investment in
securities outside China unless prior approval of SAFE or its local counterpart is obtained.

Foreign invested enterprises are permitted to convert their after tax dividends into
foreign exchange and to remit such foreign exchange out of their foreign exchange bank
accounts in the PRC. However, foreign exchange transactions involving overseas direct
investment or investment and exchange in securities, derivative products abroad are subject
to registration with SAFE and approval from or filing with the relevant PRC government
authorities (if necessary).

On 9 June 2016, the SAFE promulgated the Circular on Reforming and Regulating
Policies on the Management of the Settlement of Foreign Exchange of Capital Accounts
(S ZE A MIEE 1R B A O KA AN T 45 PR A BRBOR Y@ 1)) (“SAFE Circular No. 16”). The
SAFE Circular No. 16 unifies the Discretional Foreign Exchange Settlement for all the
domestic institutions. The Discretional Foreign Exchange Settlement refers to the foreign
exchange capital in the capital account which has been confirmed by the relevant policies
subject to the Discretional Foreign Exchange Settlement (including foreign exchange capital,
foreign loans and funds remitted from the proceeds from the overseas listing) can be settled
at the banks based on the actual operational needs of the domestic institutions. The
proportion of Discretional Foreign Exchange Settlement of the foreign exchange capital is
temporarily determined as 100%.

Furthermore, SAFE Circular No. 16 stipulates that the use of foreign exchange incomes
of capital accounts by foreign-invested enterprises shall follow the principles of authenticity
and self-use within the business scope of enterprises. The foreign exchange incomes of
capital accounts and capital in Renminbi obtained by the FIE from foreign exchange
settlement shall not be used for the following purposes:

(1) directly or indirectly used for the payment beyond the business scope of the
enterprises or the payment prohibited by relevant laws and regulations;

(2) directly or indirectly used for investment in securities or financial schemes other
than bank guaranteed products unless otherwise provided by relevant laws and
regulations;

(3) used for granting loans to non-connected enterprises, unless otherwise permitted
by its business scope; and

(4) used for the construction or purchase of real estate that is not for self-use (except
for the real estate enterprises).

The Circular on Relevant Issues concerning Foreign Exchange Administration of
Overseas Investment and Financing and Roundtrip Investments Conducted by Domestic
Residents through Special Purpose Vehicles (BiA5E A BB IK H 1923 75T Rl TR iR £ e
HNHEA AT BB 3@ ) (“SAFE Circular No. 37”) promulgated by SAFE on 14 July 2014
requires PRC residents or entities to register with SAFE or its local branch in connection
with their establishment or control of an offshore entity established for the purpose of
overseas investment or financing. In addition, such PRC residents or entities must update
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their SAFE registrations when the offshore special purpose vehicle undergoes material
events relating to any change of basic information (including changes of such PRC citizens
or residents, names and operation terms), increases or decreases in investment amount,
transfers or exchanges of shares, or mergers or divisions. Remedial registration applications
made by PRC residents that previously failed to comply with SAFE Circular No. 37 continue
to fall under the jurisdiction of the relevant local branch of SAFE. In the event that a PRC
shareholder holding interests in a special purpose vehicle fails to fulfill the required SAFE
registration, the PRC subsidiaries of that special purpose vehicle may be prohibited from
distributing profits to the offshore parent and from carrying out subsequent cross-border
foreign exchange activities, and the special purpose vehicle may be restricted in its ability to
contribute additional capital into its PRC subsidiary. Moreover, failure to comply with the
various SAFE registration requirements described above could result in liability under PRC
law for evasion of foreign exchange controls.

SAFE Circular No. 37 was issued to replace the Notice on Relevant Issues Concerning
Foreign Exchange Administration for PRC Residents Engaging in Financing and Roundtrip
Investments via Overseas Special Purpose Vehicles (BIZ<AMEEE HIJm) Bl i85 A1 Ja R 45 S
Feik B2 m Rl G BORFE G SIS A B MR8 ) which has been revoked. SAFE further
enacted the Notice on Further Simplifying and Improving the Foreign Exchange
Management Policies for Direct Investment (EIZXHNE PR B HE— 2 (L M BOE A 1
TGS FLECR @A) effective from 1 June 2015, which allows PRC residents or entities to
register with qualified banks in connection with their establishment or control of an offshore
entity established for the purpose of overseas investment or financing.

H. REGULATIONS AS TO TAXATION

Income tax

According to the EIT Law, which was promulgated on 16 March 2007 and amended on
24 February 2017, the enterprise income tax for both domestic and foreign-invested
enterprises has been at the same rate of 25% effective since 1 January 2008. In addition, with
regard to the high and new technology enterprises which are deemed to be supported
primarily by the state, they will be qualified to enjoy a preferential income tax rate at 15%.

In addition, on 22 April 2009, SAT promulgated the Circular of the SAT on the Issues
Concerning Implementation of the Preferential Enterprise Income Tax Treatment for High
and New Technology Enterprise (BIZ<BiHs 465 B T it = B7-H i 1 3% BT A5 B0 4 HOA BH P A8 R
which has further specified the application of tax preference to high and new technology
enterprises.

Withholding tax on dividend distribution

The EIT Law prescribes a standard withholding tax rate of 20% on dividends and other
China-sourced income of non-PRC resident enterprises which have no establishment or place
of business in the PRC, or if established, the relevant dividends or other China-sourced
income are in fact not associated with such establishment or place of business in the PRC.
However, the Implementation of the Enterprise Income Tax Law of the PRC
(P N R A 2E RS B S E R ) reduced the rate from 20% to 10%, effective from
1 January 2008.
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Value-Added Tax

Pursuant to the Provisional Regulations of the PRC on Value-Added Tax
(hEE N RICFER (AL 170k ), which was promulgated by the State Council on 13 December
1993 and amended on 5 November 2008 and 6 February 2016, and the Implementation Rules
for the Implementation of the Provisional Regulations of the PRC on Value-Added Tax
(A RIS (B AT O BIEEM ), which was promulgated by MOF and SAT on
15 December 2008 and became effective on 1 January 2009 and as amended on 28 October
2011, entities or individuals engaging in sale of goods, provision of processing services,
repairs and replacement services or importation of goods within the territory of the PRC
shall pay value-added tax (“VAT?”). Unless provided otherwise, the rate of value-added tax is
17%.

Business Tax

Pursuant to the Provisional Regulations of the PRC on Business Tax
(hHEANRILREZ B0 H]) enacted by the State Council on 10 November 2008 and
became enforceable on 1 January 2009 and its Implementation Rules on the Provisional
Regulations of the PRC on Business Tax (¥ ARIGHNEEERE TG EIGAN) issued by
MOF on 28 October 2011 and be enforceable as at 1 January 2009, the tax rate for the
transportation industry, construction industry, culture and sports industry and postal and
telecommunications industry is 3% and the tax rate for the recreation industry is 5% — 20%;
the tax rate for the service industry, the sale of real estate industry and the transfer of
intangible assets is 5%.

On 23 March 2016, the Circular on Comprehensively Promoting the Pilot Programme
of the Collection of Value-added Tax in Lieu of Business Tax (%2 b S8 BUROE (R
FlEE A (“Circular 36”), was promulgated by the Ministry of Finance and the State
Administration of Taxation. Circular 36 had superseded previous circulars regarding the
collection of value-added tax in lieu of business tax and had also incorporated appendixes
including the Implementing Measures for Pilot Collection (& 3Bl s ERLEUEE L), the
Provisions on Matters Concerning the Pilot Collection of Value-Added Tax in Lieu of
Business Tax (& BB EBIHUEA B SHIEIELE), the Provisions on the Transit Policies for
the Pilot Collection of Value-Added Tax in Lieu of Business Tax (&8 BUUS (BB I
BURHME) and the Provisions on VAT Zero Rate and Tax Exemption Policy Applicable to
Cross-border Taxable Acts (P RERLAT /4 8 FI S (EBI R B R R BLEURIELE) |

Under the Implementing Measures for Pilot Collection, the provision of property
management service, agency service, human resource service, educational and medical
service, tourism and entertainment service, catering and accommodation service, as well as
leasing service will be included in the replacement of the business tax with a VAT and be
subject to VAT. Furthermore, pursuant to the Implementing Measures for Pilot Collection,
the tax rate of VAT is:

(i) 11% for the provision of the service of transportation, posting, basic
telecommunications construction and leasing real estate, the sale of real estate and
the transfer of land use right;

(ii) 17% for the provision of the service of leasing tangible movables;
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(iii) nil for cross-border taxable activities provided by units and individual within the
PRC; and

(iv) 6% for industry other than disclosed above.

Environmental Protection Tax

The Environmental Protection Tax Law of the PRC (13 ARILAEE B IRERE) (the
“Environmental Protection Tax law”) was promulgated by the Standing Committee on
25 December 2016 and shall come into force on 1 January 2018. According to the
Environmental Protection Tax Law, within the territory of the PRC and other sea areas under
the jurisdiction of the PRC, the enterprises, public institutions and other producers or
operators that directly discharge taxable pollutants to the environment such as air pollutants,
water pollutants, solid wastes and noises as prescribed in the Schedule of Tax Items and Tax
Amounts of Environmental Protection Tax and the Schedule of Taxable Pollutants and
Equivalent Values shall pay environmental protection tax. However, an enterprise, a public
institution or any other producer or operator falls under any of the following circumstances,
it shall not be deemed as directly discharging pollutants to the environment and shall be
exempt from the environmental protection tax on the corresponding pollutants:

(i) It discharges taxable pollutants to a centralised sewage or domestic garbage
treatment site established in accordance with law.

(ii) It stores or disposes solid wastes at a facility or site that meets the national and
local environmental protection standards.

I. LAWS AND REGULATIONS RELATING TO PRODUCT LIABILITY

Producers and sellers of defective products in the PRC may incur liability for loss and
injury caused by such products. Under the General Principles of the Civil Laws of the PRC
(hEEANRILAE RIE@ ), which became effective on 1 January 1987 and was amended on
27 August 2009, a defective product which causes property damage or physical injury to any
person could subject the producers or sellers of such product to civil liability for such
damage or injury.

Pursuant to the Product Quality Law of the PRC (% A\ RILFIEEE M B 1) which was
promulgated on 22 February 1993 and amended on 8 July 2000 and 27 August 20009, it is
prohibited to produce or sell products that do not meet the standards or requirement for
safeguarding human health and ensuring human and property safety. Products shall be free
from unreasonable dangers threatening human and property safety. For products which, if
improperly used, may cause damage to the products or may endanger human or property
safety, the products or their packaging shall be marked with warning marks or warning
statements in Chinese. Producers are liable for the quality of the products they produce.
Where a defective product causes physical injury to a person or damage to property, the
aggrieved party may claim compensation against the producer or the seller of such product.
Where anyone produces or sells products that do not comply with the relevant national or
trade standards safeguarding the health or safety of the person and property, the related
authority will order it to cease the production or sale, confiscate the products produced or for
sale, and impose a fine higher than the value of the products and less than three times of the
value of the products. Where illegal earnings are found, the earnings will be confiscated
concurrently. Where the case is serious, the business licence will be revoked. Where the
activities constitute a crime, the offender will be prosecuted.
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Pursuant to the Tort Law of the PRC (PT#EARLHMBEREHEILIE) (as promulgated on
26 December 2009 and implemented on 1 July 2010), a producer shall be responsible for the
quality of the products it produces. Where any harm is caused by a defective product, the
victim may claim for compensation either from the producers or sellers. If the liability lies
on the producers and the compensation has been paid by the sellers, the sellers have the right
to recover their losses from the producers. If the liability lies on the sellers and the
compensation has been paid by the producers, the producers have the right to recover their
losses from the sellers.

J.  REGULATIONS AS TO INTELLECTUAL PROPERTY RIGHTS

The Patent Law of the PRC (123 ARILFEHAF%) (the “Patent Law”) was promulgated
by the Standing Committee on 12 March 1984 which became effective on 1 April 1985 and
amended on 4 September 1992, 25 August 2000 and 27 December 2008. The Implementation
Rules of the Patent Law of the PRC (F# AR EFIEEIEANH]) was promulgated by the
State Council on 15 June 2001 which became effective on 1 July 2001 and was amended on
28 December 2002 and 9 January 2010. The purpose of the Patent Law and the
Implementation Rules of the Patent Law of the PRC are to protect and encourage invention,
foster applications of invention and promote the development of science and technology.
A patentable invention or utility model must meet three conditions: novelty, inventiveness
and practical applicability. The State Intellectual Property Office is responsible for
receiving, examining and approving patent applications. A patent is valid for a term of 20
years in the case of an invention and a term of ten years in the case of a utility model and
design, starting from the application date. A third-party user must obtain consent or a proper
licence from the patent owner to use the patent expect for certain specific circumstances
provided by law. Otherwise, the use will constitute an infringement of the patent rights.

The PRC government also set legislations to ensure the exclusive rights of a registered
trademark and the copyrights along with a written work, such as the Trademark Law of the
PRC (¥ ARILFBE ) and the Copyright Law of the PRC (¥t ARILRBEZEHE), as
both promulgated by the Standing Committee of NPC and last amended on 30 August 2013
and 26 February 2010 respectively.

LAWS AND REGULATIONS OF THE UNITED STATES

This section summarises key current law and regulations in the United States that are
relevant to our business and operations.

The Company has an indirect wholly-owned subsidiary in the United States, XPNA.
XPNA is a corporation incorporated under the laws of the state of Michigan. The Michigan
Business Corporation Act (“MBCA”) governs various corporate actions including the
formation, registration and dissolution of for-profit corporations formed in the state of
Michigan. XPNA is a for-profit corporation located in Michigan that engages in the business
of selling and marketing our products to US-based suppliers and is therefore subject to such
state and federal laws.

A. OVERVIEW OF THE UNITED STATES LEGAL SYSTEM

The US legal system consists of federal, state and local laws and regulations. On the
federal level, Congress passes legislation while the President approves the legislation which
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then becomes established federal law. State and local government bodies can also pass
legislation, which then becomes the law of that state or locality. On that basis, the US legal
system is a dual court system that operates at both the federal level and the state and local
level. The US legal system is also a common law system, which places significant emphasis
on precedents established through formal adjudications. Additionally, the interaction
between the various levels of government is complex, but there is a general system of checks
and balances that guards against the concentration of power being possessed by any one
particular individual or group.

B. PRODUCT LIABILITY LAWS

The law of products liability governs the allocation of fault for harm resulting from the
use of a product. As the law of products liability is largely a matter of state law, the precise
contours of the law varies from state to state. As such, this section is a general summary of
the law. A potential defendant’s exposure under US products liability law can be broad as
such laws allow consumers to sue a party, or parties, along the supply chain (i.e. those who
design, manufacture, sell, or supply a product with an existing defect that causes harm to
others). There are four basic theories of recovery when dealing with a product alleged to be
defective: strict liability, negligence, breach of warranty, and fraud/misrepresentation.
Pursuant to each of these theories, a claimant has the burden of demonstrating that the
product purchase and/or use proximately caused bodily injuries or some other type of
damage.

A strict liability claim is commonly asserted in lawsuits involving allegedly defective
products. This may be due in part to the relative straightforwardness of the claim as the
analysis depends upon whether the product was defective at the time it left the “hands” of the
manufacturer. Generally speaking, any and all entities in the supply chain of a product may
potentially be held liable. For example, liability under the strict liability theory covers all
injuries that result from a defective product, which may include a defective component part
that was supplied by a party other than the manufacturer of the product that incorporated the
component part. In each claim made on the basis of the strict liability theory, the claimant
must establish that the product was defective. There are three types of product defects:

(i) Design Defects — A product is defectively designed when both the foreseeable
risks presented by the product could have been reduced or avoided by employing a
reasonable alternative design, and failure to use an alternative design renders the
product unreasonably dangerous. Generally, the claimant has the burden of
proving that a reasonable alternative design was available at the time of
distribution.

(i) Manufacturing Defects — A product has a manufacturing defect when it fails to
meet its intended design specifications despite the exercise of due care. The
claimant must prove that the product was defective when it left the manufacturer.
If a defect arises during shipment or storage due to the alteration of the product, a
distributor in the chain of commerce responsible for the product alteration may be
held liable similar to if the product were defectively manufactured.

(iii) Warning Defects — A product contains a warning defect when both the foreseeable
risks of the product could have been reduced or avoided by providing reasonable
warnings or instructions, and due to the absence of such information, the product
becomes unreasonably dangerous. While most warnings are generated by
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manufacturers, sellers and distributors must provide warnings when doing so is
reasonable. Claimants must prove that adequate warnings or instructions were not
provided.

In a lawsuit based on negligence, a defendant may be held liable for failing to use due
care in respect of a product’s introduction into the marketplace, including in the design or
manufacture of the product or the design of any warnings and instructions. Specifically,
negligence actions require that a plaintiff demonstrate (1) the defendant owed the plaintiff a
duty of due care, (2) the defendant breached that duty in furnishing a defective product, and
(3) the defendant’s breach of said duty caused the plaintiff’s injury. The duty to exercise
reasonable care extends to each phase of a product’s journey to the consumer and,
accordingly, may draw in for purposes of determining liability all parties in the chain of
distribution; not, simply, product designer and the manufacturer. Such a broad basis for
liability indicates that a product introduced to the market should be inspected and tested at
appropriate stages during the design, manufacturing, distribution and sales process. The
product should be made from appropriate (safe and non-defective) materials, comply with all
applicable rules and regulations, and be assembled with appropriate care. The product’s
container or packaging should also be inspected, should contain appropriate warnings and
directions for use and not be inherently dangerous or defective itself. An otherwise non-
defective product can become unsafe if it does not contain or exhibit adequate instructions
for its safe use.

Injured claimants may also bring a claim based on fraud or misrepresentation. A
tortious affirmative misrepresentation claim is similar to the theory of liability based on a
breach of warranty insofar as it seeks to hold a party liable for misrepresenting a material
fact about the product which causes either damage or injury. A fraudulent concealment claim
typically alleges that a defendant failed to disclosure an allegedly material fact. The rules
governing fraud and misrepresentation are generally derived from case law and state
consumer protection statutes and vary from state to state. Some state consumer protection
statutes go further and prohibit such things as unfair business practices. Claims based on
fraud, misrepresentation, and unfair business practices are often alleged in class action
lawsuits seeking economic damages.

In some states, the standard for a breach of warranty claim alleging physical injuries is
the same as for strict liability. In other states, In other states, a cause of action on the basis of
a breach of warranty is governed by contract law. Article 2 of the Uniform Commercial Code
(the ““UCC”’), generally speaking, applies to transactions in goods, including contracts for
goods. The UCC has been adopted in every state of the US. Under the UCC, there are two
kinds of warranties: (1) an express warranty and (2) an implied warranty. An express
warranty can be created through a representation made by the seller, or by any sample or
model which is made part of the basis of the bargain thus creating an expectation that the
goods shall conform to the sample or the model. An implied warranty of merchantability, on
the other hand, is presumed to exist unless the buyer clearly and unambiguously disclaims it
in writing as part of the agreement for purchase and sale. Breach of warranty claims are
similar to misrepresentation claims in that they seek to hold a party liable for
misrepresenting a material fact about the product which causes either damage or injury to
another party.

Although the Group currently is not subject to any legal actions, proceedings and
claims in the US that relate to product liability, or to any safety recall campaigns in the US,
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it is possible that in the future the Group may become subject to such actions, proceedings,
claims and campaigns (“Product Liability Claims™). Such Product Liability Claims may
contain allegations of personal injury and property damage that may expose us to substantial
pecuniary damage awards and/or fines. The results of any future Product Liability Claims in
the US cannot be predicted or calculated with exact certainty. The outcome of any such
future claims and any connected litigation or related settlement could be material for a
specific fiscal period, or periods, insofar as calculating and representing our costs, losses and
expenses.

C. PRODUCT SAFETY REGULATIONS

The law of product safety is regulatory law and is governed primarily by the United
States Consumer Product Safety Commission (“CPSC”), an administrative agency of the
federal government that regulates certain classes of products sold to the public. There are a
broad range of products, which are subject to the jurisdiction of the CPSC and as advised by
our US legal advisers, we reasonably believe that our products, which include interior door
handles, door trim, shifter bezels, steering wheel components, console parts, cluster rings,
exterior door handles, fog lamp trim, front grill trim and tail lamp trim may fall under the
CPSC’s jurisdiction.

Product safety law operates in a manner, which is intended to prevent the
materialisation of product-related accidents, injury and disease. The Consumer Product
Safety Improvement Act of 2008 (“CPSIA”) was passed by Congress in 2008 and was
intended to improve upon and modernise the features of the Consumer Product Safety Act of
1972 (“CPSA”). As such, products imported into the US that fail to comply with CPSIA’s
requirements are subject to confiscation, and the importer and/or distributor in the US may
be subject to civil penalties and fines as well as possible criminal prosecution. However,
while the CPSC works closely with US Customs agents, its jurisdiction does not extend
beyond the territorial limits of the US.

Under the CPSIA, a “general conformity certification” is required for any consumer
product imported into the US that is subject to a consumer product safety rule issued under
the CPSA, or a similar rule, standard, regulation, or ban issued by the CPSA or under any
statute issued by the CPSC. The requirement applies to all manufacturers and importers of
goods. Those parties must test certain products and certify that their products comply with
all applicable consumer product safety rules and similar rules, bans, standards, and
regulations under any law administered by the CPSC. Such laws include, without limitation,
the CPSA, the Federal Hazardous Substances Act, and the Poison Prevention Packaging Act.
The CPSIA specifies that certification must be based on a “test of each product or a
reasonable testing programme.” The certificate must accompany the product or shipment of
products and a copy must be furnished to each distributor or retailer. The certification must
also be furnished to United States Customs. And, if requested by the commission, a copy
must be furnished to the CPSC. Where there is more than one manufacturer or importer for a
product, the party providing the certification should be the importer for imported products.

In addition, automotive safety matters in the United States are governed by the Motor
Vehicle Safety Act (“MVSA”), administered by the National Highway Traffic Safety
Administration (“NHTSA”). Under the MVSA and implementing regulations, a motor
vehicle equipment manufacturer can be liable for defects in its products, if the defect poses
an unreasonable risk to safety. Whether a defect is safety-related is a case-by-case

— 88 —



REGULATORY OVERVIEW

determination and depends, in part, on the severity of the consequences when a failure
occurs. If NHTSA or a manufacturer determines that a defect exists, the manufacturer must
conduct a recall and remedy the defect. Reporting requirements also apply.

D. OCCUPATIONAL HEALTH AND SAFETY

The United States Occupational Safety and Health Act (“OSHA”) and the regulations
adopted pursuant to OSHA, and similar statutes and regulations adopted by the states and
other local governments that concern occupational health and safety, require employers to,
among other things, (i) provide a workplace that is free from serious recognised hazards,
(i) comply with applicable safety standards and regulations, (iii) make certain that
employees have and use safe tools and equipment, (iv) provide safety and health training and
develop operating procedures that facilitate employee compliance with safety and health
requirements, (v) keep records of work-related injuries and illnesses, and (vi) obtain
information, keep records and develop a written programme regarding hazardous chemicals
to which its employees are exposed and provide such information to employees as well as the
relevant government authorities upon request.

E. TRADE REGULATIONS

There are a range of trade laws in the US which address the issue of imports which may
injure or threaten industries in the US. Pursuant to Title VII of the Tariff Act of 1930, the
United States International Trade Commission (“USITC”) and the United States Department
of Commerce (“Commerce Department”) concurrently conducts investigations into whether
dumping or subsidisation is occurring in products brought into the US market and whether
such imports are causing, or threaten to cause, material injury to the U.S. industry producing
a “like product.” A significant proportion of such investigations in recent years have been in
relation to imports from China. Whether an item is being dumped, or not, is assessed on the
basis of whether it is being sold at less than fair value in the US. This generally means that it
is being sold below the producer’s sales price in its home market, or at a price which is lower
than the normal value constructed on the basis of cost of production. Subsidisation occurs
when a government directly or indirectly provides financial assistance to benefit production,
manufacturing and/or the exporting of a good. There is (1) an assessment made by the
Commerce Department that dumping or subsidisation is occurring above de minimus
amounts, (2) a calculation of the estimated margin of dumping or amount of the subsidy, and
(3) a determination by USITC as to whether or not there is a material injury or threat to the
US industry. If such injury or a threat of injury is found, the Commerce Department will
issue an antidumping duty and/or countervailing duty order for the purpose of offsetting the
negative effect of subsidies provided by the Chinese government on the products that are
found to be harming domestic producers. When such an order is imposed, the United States
Customs and Border Protection (“CBP”) requires importers to post cash deposits of
estimated antidumping and/or countervailing duties at rates specified by the Department of
Commerce. Final amounts of antidumping and/or countervailing duties are later determined
and retroactively assessed based upon whether an annual “administrative review” is
conducted by the Department of Commerce covering the imports. If no administrative review
is conducted of the imports, the imports are generally retroactively assessed final
antidumping and/or countervailing duties at the duty amounts originally deposited by the
importer. If an administrative review is conducted by the Commerce Department, the imports
are retroactively assessed antidumping and/or countervailing duties (and interest) at the duty
amounts determined in the administrative review, which may be higher or lower than the

— 89 —



REGULATORY OVERVIEW

amounts originally deposited by the importer. After an order has been issued, there is an
automatic “sunset” review no later than five years after the order is issued, which is
conducted to assess whether a revocation of the order would lead to the continuation or
recurrence of dumping or subsidies and of material injury within a reasonably foreseeable
time. Section 337 measures are imposed on imports by the U.S. International Trade
Commission (ITC). Such measures are ordinarily imposed to address findings of intellectual
property right infringement (but may broadly cover other forms of “unfair” practices in
import trade such as misappropriate of trade secrets, trade dress infringement, passing off,
false advertising, and violations of the antitrust laws). Section 337 investigations are
conducted initially before administrative law judges at the ITC, with findings affirmed by the
Commission as a whole. The investigation can result in the issuance of an exclusion order
prohibiting importation of the article or a “cease and desist” order directing parties to cease
certain actions. The orders are enforced by U.S. Customs and Border Protection (CBP).

F. FOREIGN CORRUPT PRACTICES ACT

The Foreign Corrupt Practices Act (“FCPA”) is a US statute that prohibits companies
and individuals (anywhere in the world) subject to US jurisdiction, including, among others,
companies incorporated in the US or publicly traded on a US stock exchange and their
officers, directors, and employees, from corruptly offering, authorising, promising, directing,
or providing anything of value, to any “foreign official” (as defined below) for the purpose
of influencing or inducing the foreign official to obtain or retain business or secure an
improper business advantage. Individuals and companies may also be penalised if they order,
direct, authorise, or assist someone else to violate the anti-bribery provisions or if they
conspire to violate those provisions. The US government also asserts jurisdiction over
foreign entities and individuals who take any act in furtherance of an FCPA violation while
in the territory of the United States.

Under the anti-bribery provisions of the FCPA, any individual who willfully violates
the FCPA may be liable for up to US$16,000 in civil fines and up to US$250,000 in criminal
fines per violation and may be imprisoned for up to five years per violation. The FCPA
prohibits indemnification of such individuals by companies. Companies may be liable for
civil fines up to US$16,000 and criminal fines up to US$2 million per violation. In addition,
companies that committed FCPA violations could suffer other adverse consequences such as
suspension or debarment from US government contracts, revocation or suspension of export
licence privileges, shareholder lawsuits, disgorgement, and significant damage to the
company’s and individual’s good-will and reputation.

The FCPA prohibits payments or the offer of payments. A payment need not be
consummated in order for liability to be imputed to an actor or actors under the FCPA. The
mere offer or promise of a payment with the requisite intent to commit a violation can lead to
a violation of the statute. The FCPA prohibits payment of money or anything of value. Thus,
even a payment not transacted in cash may be the subject of an FCPA violation.
Additionally, there are no minimum threshold or materiality requirements for such payments
to be considered unlawful.

Additionally, the FCPA prohibits both direct and indirect payments. While direct
payments to foreign officials are unlawful, even indirect payments through an agent, partner,
consultant, contractor, or any other third party may also give rise to liability. The FCPA
prohibits payments to any person if there is knowledge that any part of these proceeds will
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be provided to or otherwise used to influence the acts of a non-US official. Furthermore, it is
not a valid defence to remain willfully “blind” to an FCPA violation in order to avoid
possessing actual knowledge of such violation. Moreover, it is also not a valid defence to
argue that the bribes or improper payments are customary to a particular industry or country.

The FCPA broadly defines “foreign officials” as those who act as an officer or
employee of any foreign government, or any department, agency or instrumentality thereof,
or of a public international organisation, or any person acting in an official capacity or on
behalf of any such government, department, agency, or instrumentality or for, or on behalf
of, any such public international organisation. In particular, employees of state-owned
enterprises or government-controlled entities qualify as foreign officials.

The FCPA however does set forth narrow exemptions for certain payments made to
foreign officials. For instance, the FCPA permits small-value payments to low-level foreign
officials where the purpose of the payment is to expedite a “routine” government action.
“Routine” government action refers only to those non-discretionary actions that are
“ordinarily and commonly performed” by government officials. These payments cannot be
made to influence any discretionary decision by an official and such payments must not be
prohibited under local laws. The FCPA also narrowly permits payments to foreign officials
for “reasonable and bona fide expenses” directly related to the promotion, demonstration, or
explanation of a company’s products and services.

G. TAXATION IN THE UNITED STATES

XPNA, our subsidiary operating in the United States, is subject to U.S. federal, state,
and local tax rules. Both federal and state taxation authorities in the United States impose the
collection of certain annual income and other applicable taxes.

Income/Business Taxes

Under applicable laws, XPNA is subject to a top marginal tax rate of 35% at the federal
level and may also be subject to income tax at the state level.

The primary business tax in the State of Michigan is the Corporate Income Tax
(“CIT”). The CIT imposes an income tax of six percent (6%) on C corporations and any
entity that elects to be taxed as a C Corporation for federal income tax purposes. Income is
apportioned based on a C corporation’s sales in the State of Michigan divided by its total
sales everywhere. A C corporation (other than an insurance company or financial institution)
with less than $350,000 of apportioned gross receipts or less than $100 in liability is not
required to file or pay the CIT. Some Michigan cities also levy a city income tax.

Every employer in the State of Michigan who is required to withhold federal income
tax under the Internal Revenue Code, must also be registered for and withhold Michigan
income tax.

Sales and Use Taxes

Individuals or businesses that sell tangible personal property to the final consumer are
required to remit a six percent (6%) sales tax on the total price (including shipping and
handling charges) of their taxable retail sales to the State of Michigan. The State of Michigan
does not allow city or local units to impose sales tax.
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The use tax is a companion tax to the sales tax. A use tax of six percent (6%) must be
paid to the State of Michigan on the total price (including shipping and handling charges) of
all taxable items brought into the State of Michigan or purchases through the internet, by
mail or by phone from out-of-state retailers that do not collect and remit sales or use tax
from their customers. Credit is given for tax paid to other states. Use tax is also applied to
certain services such as telecommunications and hotel/motel accommodations. Michigan
does not allow city or local units to impose use tax.

Property Taxes

Local governments in the State of Michigan levy property taxes. Since property tax
rates vary by locality, it is important to consult each local city, township or village for
specific information. The local treasurer’s office can also provide information about other
local taxes that may apply along with information about registration and payment
requirements.

Taxation of dividend distributions

XPNA will be required to withhold tax on distributions made to the Company to the
extent such distributions constitute “dividends” for U.S. federal income tax purposes. A
distribution generally will constitute a dividend for U.S. federal tax purposes to the extent
paid from XPNA’s current or accumulated earnings and profits, as determined under U.S.
federal income tax principles. If XPNA makes a distribution to the Company that constitutes
a dividend, XPNA generally will be required to withhold thirty percent (30%) of the gross
amount of such dividend and remit the withheld tax to the U.S. federal tax authorities.
Amounts not treated as dividends for U.S. federal income tax purposes will constitute a
return of capital and first be applied against and reduce the Company’s adjusted tax basis in
its shares of XPNA, but not below zero. Any excess will be treated as capital gain. In either
of those two instances, withholding tax generally should not apply.

Customs Duties/Tariffs

In principle, customs duties are imposed on goods imported into the United States. The
applicable customs tariff and rates of duty differ depending on the kind of goods being
imported, the place where they come from and the economic sensitivity of the goods.

TAXATION IN GERMANY

Income Tax

As a general rule, taxable profits generated by Keen Point Germany are subject to
corporate income tax (Korperschaftsteuer). The rate of the corporate income tax is 15% for
both distributed and retained earnings, plus solidarity surcharge (Solidaritditszuschlag) of
5.5% on the corporate income tax liability (i.e. 15.825% in total).

Additionally, Keen Point Germany is generally subject to trade tax (Gewerbesteuer) on
its taxable trade profit (Gewerbeertrag) generated at its permanent establishments
maintained in Germany (inldndische Betriebsstdtten). The effective trade tax rate depends on
the municipalities in which permanent establishments are maintained.
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The German Foreign Tax Act and the German General Tax Code generally govern
cross-border transactions between related parties. Related parties must apply the arm’s
length principle when engaging in cross-border transactions. Under the arm’s length
principle, related parties have to act like prudent and diligent business managers and
consequently enter into a transaction at terms comparable to terms which would have been
agreed on by unrelated parties. If the arm’s length principle has not been applied and as a
result the German company’s reported income is lower than it would have been if the
business had been conducted with an unrelated party, the income may have to be adjusted
upward. German tax law requires a hypothetical arm’s length test where sufficient reliable
third-party data is unavailable.

In general, transfer pricing documentation for all types of cross-border intercompany
transactions has to be provided to the tax authorities upon request, typically for the purpose
of a tax audit. The penalty for non-compliance amounts to 5% to 10% of the income
adjustment, at least however 5,000 Euro, while that for late submission is limited to
1,000,000 Euro.

Taxation of dividend distributions

As a general rule, dividends distributed by Keen Point Germany are subject to
withholding tax (Kapitalertragsteuer) at a rate of 25% plus solidarity surcharge of 5.5%
thereon (i.e. 26.375% in total). A legislative initiative in Germany which aimed at abolishing
the current system of a final withholding tax (Abgeltungsteuer) for private investors has
recently failed in the Federal Council (Bundesrat). However, political discussions regarding
the abolition are still on-going. While it is not yet clear if, when and to what extent the
currently applicable withholding tax rules will be amended, it is likely that any such
amendment may lead to a higher tax burden of private investors whose individual tax rate
exceeds 25%.

Value Added Tax (“VAT”)

The supply of goods and services by Keen Point Germany in Germany should generally
be subject to VAT at a rate of 19%. The actual VAT rate may be lower depending on the
particular circumstances. In case the place of the supply of the goods or the services by Keen
Point Germany is outside of Germany, a tax exemption may apply in Germany while VAT
(at variable rates) may be applicable in the place of the supply of goods or services.

Additionally, the importation of goods from a country which is not a member state of
the European Union into Germany is generally subject to import value added tax (“Import
VAT”). Import VAT is generally due upon the importation of goods into Germany when the
goods are customs cleared. If certain requirements are met, Import VAT may be refundable
for the supplier of goods upon application.

Customs Duties/Tariff within the European Union

In principle, customs duties are imposed on goods imported into Germany from a
country which is not a member state of the European Union. The applicable customs tariff is
common to all member states of the European Union, but the rates of duty differ depending
on the kind of goods being imported, the place where they come from and the economic
sensitivity of the goods.
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LAWS AND REGULATIONS OF MEXICO

A. REGULATIONS ON MANUFACTURING AND PRODUCTION OF
AUTOMOTIVE PLASTIC ELECTROPLATED COMPONENTS

An enterprise engaged in the manufacturing and production of automotive plastic
electroplated components is required to obtain licences, approvals and permits (collectively,
“Approvals”) from governmental agencies or public authorities. The specific law and
regulations applicable to such entity, as well as the specific governmental authority whom
the enterprise should make application with for such Approvals, depend on the location of
the production base; therefore, the Approvals could vary from location to location. The
Approvals include, but are not limited to, street number and boundary alignment certificate,
land use permit, construction licence and notice of conclusion of an authorised construction
regulated pursuant to the state or municipal Constructions Code (and issued either by the
State or Municipal authority, or the urban development department). The enterprise should
also obtain the operation licence pursuant to the state or municipal Administrative Code (and
issued by the State or Municipal authority), and the approval of the civil protection internal
programme pursuant to the state or municipal Civil Protection Regulations (and issued by the
local or municipal bureau of civil protection departments).

In the event that the enterprise uses explosives materials for its manufacturing process,
a general permit for the purchase, storage and consumption of chemical/ explosive materials
used in the manufacturing and production of automotive electroplated components is also
required to obtain. Pursuant to the Federal Law on Firearms and Explosives and its
Regulation, the Ministry of National Defence is the competent body to rule and grant such
permit, and shall assess certain conditions of the enterprise, including, but not limited to (1)
the security measures adopted by the enterprise in storing of the chemical/explosive
materials; (2) the passing of the inspection visits from other related authorities, such as those
from the department of civil protection; and (3) the completion of filing all the requested
information and documentation to the relevant authorities.

B. SALE AND EXPORT OF AUTOMOTIVE PLASTIC ELECTROPLATED
COMPONENTS PRODUCTS

For the transport of automotive plastic electroplated components, whether domestically
or by air/sea freight to other regions, as the product was manufactured with chemicals/
explosive materials, according to the Rules for the Terrestrial Transport of Materials and
Hazardous Wastes, a permit granted to the transporters is needed from the Ministry of
Transport and Communications based on the specific type of material. Pursuant to the Civil
Aeronautic Law Regulations, the concessionaire and/or licensee must also ensure that the
user of the service possess the correspondent permit. Likewise, the aforesaid regulations
establish that the concessionaire and/or licensee must have and maintain a programme dully
authorised by the Ministry of Communications and Transport for such transport.

The IMMEX Programme, an export promotion programme, is authorised by the
Ministry of Economy, which allows Mexican companies, including subsidiaries of a foreign
company, to temporarily import into Mexico raw materials, parts, components, containers
and packing as well as machinery and equipment to be used in the production of export
products, with the benefit of duty deferral. To enjoy any benefits conferred under the
IMMEX Programme, a company should obtain relevant authorisation from the Ministry of
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Economy by filing the necessary documents to the Ministry of Economy. The IMMEX
Programme would remain valid while the holder continues to meet the requirements for
authorisation and the obligations established in the Decree.

All products can be classified in the Harmonised System by using the General Rules of
Interpretation, Complementary Rules and Notes. In accordance to the classification of the
goods, the importer must comply with the specific tariff (duties) and non-tariff regulations
(import permits, Mexican Official Standards) etc.

Once the merchandise has been properly identified and classified, it will be possible to
determine the duties and taxes to be paid during the import/export process.

C. PRODUCT SAFETY AND LIABILITY

Under the Mexican legal system, consumers may appear both before an administrative
body under the Federal Consumer Protection Law and a judicial authority under the Mexican
Civil Code provisions to address the problem of accidental harms caused by products or
defects of said products.

Consumer Agency

Entities and individuals that produce, distribute or sell goods are subject to the Federal
Consumer Protection Law, which was passed to protect consumers against merchants and
manufacturers who do not comply with minimum standards or specifications for products
and services. The Federal Consumer Protection Law was administered by the Federal
Consumer Protection Agency (PROFECO), who has power to levy fines or apply penalties,
and in some cases, shut down businesses that contravene the said law.

Proceedings initiated by consumers begin with a conciliatory stage, where parties can
reach a conciliatory agreement to end the dispute. If no agreement is reached, consumers will
still have a civil action available before the judicial authorities. After conciliatory stage and
disregarding if any agreement is reached between the parties, PROFECO may decide to
independently pursue verification proceedings if it considers there might be a violation to the
applicable law. PROFECO may also initiate verification proceedings without a specific
intervention or request from a consumer, and penalties can follow in case any contraventions
to the Federal Consumer Protection Law are proven by PROFECO’s verification
proceedings.

Civil Liability

Mexican Civil Law considers product liability to be a non-contractual obligation. The
Federal Civil Code does not have specific provisions governing the liability of manufacturers
for damages caused in Mexico by defective products and any products liability action would
have to be based on article 1910 of Federal Civil Code, which governs, generally, liability
for “wrongful acts”, in which a plaintiff or group of plaintiffs would need to prove
negligence or misconduct on the part of the manufacturer. Historically, lawsuits for defective
products were therefore rare in Mexico, as the courts were reluctant to recognise liability of
manufacturers for such products. In 2014 Mexico’s Supreme Court issued a judgement that
introduced the term of “punitive damages” to the Mexican legal system. While the
consequences and legal effects of the introduction of said concept have not yet become clear,
it establishes a precedent for consumers of defective products who in the past might have not
initiated a legal proceeding due to limited damage awards.
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D. INCORPORATING A BUSINESS ENTITY IN MEXICO

To incorporate any business organisations including a privately held limited liability
stock corporation (or Sociedad Anonima, the most common type of business association in
Mexico), the charter and articles of incorporation require formalisation by a notary public
and thereafter registration with the Public Registry of Commerce of the corporate domicile
of the organisation. For a corporation to become a shareholder of a privately held limited
liability stock corporation, the only requirement according to Mexicans laws is that such
corporation shareholder shall provide in its corporate purpose the capacity of owning shares
or equity interest of another company.

The General Corporations Law provides that the direction and management of all the
affairs, property and interests of the company is vested in a sole manager or in a board of
directors/ managers. Designation of the sole manager or the board of directors is made by the
shareholders’ meeting.

If a foreign business entity or individual wants to become a shareholder or a partner of
a Mexican business organisation, it is mandatory according to the Foreign Investment Law
that the Mexican business organisation shall provide a foreign investments clause to allow
the foreign investor to own its shares or equity interest. If a company has foreign investors, it
has to register with the National Foreign Registry of Mexico, and in case the company does
not comply with this obligation, a fine will be imposed in the amount as stated in the Foreign
Investment Law.

E. ACQUISITION OR LEASE OF LAND
Acquisition of Land

The Mexican Federal Civil Code provides that any sale of real property, exceeding the
equivalent of approximately $26,650.00 Pesos (approximately USD$1,300), will have to be
formalised in writing before a public notary. A public deed granted before a Mexican notary
public evidences the legal sale of the property. Once the public deed is granted, an original
thereof is issued by the notary and sent out for registration with the Public Registry of
Property. The filing, which normally entails the payment of registration fees and verification
of the payment of applicable taxes, is processed and the conveyance is registered to make it a
matter of public record and enforceable against third parties. If an agrarian land is intended
to be acquired or leased for industrial projects, special process pursuant to the Agrarian Law
must be carried out.

Lease of Land

The Mexican legal system favours free agreement upon lease terms between landlord
and tenant. However, there are several prohibitions or terms that are determined by law, such
as lease agreements for industrial or commercial purposes can establish terms of no more
than 20 years. The Federal Civil Code also requires lease agreements in written form. The
applicable legal provisions of the state in which the property is located should be considered
when drafting the lease agreement, as this may vary from state-to-state. Generally, there is
no requirement for registration of leases in Mexico. Some states require registration of leases
that establish certain time periods (i.e. more than six years) or advance payments over certain
amounts.
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F. TAXATION

A company is deemed to be a Mexican resident for tax purposes if its main
administration or seat of effective management is located in Mexico. Any type of Mexican
resident company is subject to the same tax obligations, regardless of the type thereof. In
general, they are required to enrol at the Federal Taxpayers Registry, obtain an e-signature to
make filings with the tax authority, issue tax compliant invoices and keep accounting
records. Further, they may be subject to the following taxes: Income Tax, Value Added Tax
and State Taxes.

Income Tax

Companies are subject to income tax on their profits at the 30% rate. Profits shall be
obtained by reducing from their global gross income, the allowed deductions, the employees’
profit sharing and tax loss carry forwards. The fiscal year runs from January 1 to
December 31. In addition, they are required to make monthly estimated payments. Tax losses
may be carried forward up to ten years to offset profits of following years but no carry back
is allowed.

Income earned by foreign residents from a Mexican source is in general subject to
withholding tax at various rates, which will depend on various factors, such as type of
income (interests, capital gains, royalties, technical assistance, dividends, etc.), the tax
residence of the receiving party (i.e. withholding for receiving entities on preferential tax
regimes is of 40%) among other circumstances, but, in general the withholding is of 25%
over gross income.

For profit distribution purposes, companies must keep a net after-tax profits account.
As of 2014, payment of dividends to resident individuals and non-residents in general
(including foreign corporate shareholders) are subject to a 10% withholding which should be
considered as final tax however, such withholding could be reduced or eliminated by virtue
of tax treaties.

Value-added Tax (“VAT”)

VAT is levied in Mexico on (1) transfer of goods; (2) provision of independent
services; (3) provision of the temporary use of goods; and (4) importation of goods or
services into Mexico. In general, VAT is paid at the rate of 16%. Mexico uses a credit
system so that VAT charged by others may be used to offset VAT owing. The VAT is a
monthly tax obtained by reducing the output VAT (tax triggered by the execution of the
levied activities) with the input VAT paid by the taxpayer to its suppliers, services providers
or paid in the importation of goods or services into Mexico. If the input VAT exceeds the
output VAT, then the taxpayer is allowed to offset these amounts against future output VAT
or to request a refund.

Local Taxes

In addition to income and VAT taxes which are federal taxes, there are local taxes,
which are enforced by the State where the company and/or the establishment, branch, store,
premise is located. The most common taxes are (1) payroll, which is levied on the total
amount of salary payments made during the year and, in general, the 3% tax rate applies;
(2) real estate tax, which is applied on the value of the real estate; and (3) transfer tax, which
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is imposed on the acquisition of real estate. In general, this tax is subject to a 2% rate (or, as
the case may be, a progressive rate over the estate value in some states).

G. OTHER RELEVANT REGULATIONS IN MEXICO
Labour and Employment

The laws regulating employment relationships in Mexico include the (1) Constitution;
(2) Federal Labour Law; (3) Social Security Law; (4) National Workers’” Housing Fund Law
and (5) Immigration Law. These laws apply to all employment relationships in Mexico,
regardless of the choice of law or place of execution of the agreement. Local labour
authorities have jurisdiction over any Mexican employment relationship, regardless of the
wording of the agreement or nationality of any of the parties.

There is a general minimum wage which applies to all employees. The current general
minimum daily wage effective as of 1 January 2017 is MXN80.04. According to the relevant
labour laws, at least 90% of the employees of any business enterprise or establishment must
be Mexican nationals. All employers in Mexico must also register their employees with the
Mexican Institute of Social Security within the first five days of the start of the employment
relationship. Failure to do so can result in fines imposed by the Mexican Institute of Social
Security. It is not mandatory to provide medical/retirement/pension benefits outside of
mandatory social security. Pursuant to the Mexican Labour Law, all employees rendering
services in Mexico are entitled to certain minimum statutory benefits including a prescribed
year-end bonus, an annual vacation period, mandatory paid holidays and social security etc.
that cannot be waived in any manner.

Environmental Requirements

In Mexico, the environmental statutes, laws, regulations and standards (Mexican
Environmental Legal Framework) are administered, as set forth in the Mexican Political
Constitution, in partnership between the Federation, States, and the Municipalities. The
enforcement of the said Environmental Legal Framework is mainly through (1) requiring
enterprises to obtain a number of mandatory permits, licences and authorisations depending
on the characteristics of the project or activity to be carried out; (2) when granting permits,
licences and authorisations, regulating agencies to impose certain terms and conditions;
(3) empower the regulatory agencies to order inspections in order to determine if
environmental regulations are being observed and complied with; and (4) impose sanctions
as a result of administrative proceedings for any non-compliance incidents.

Foreign Exchange

There are no restrictions or consents according to financial laws to open accounts in a
foreign currency, and there no limitations or restrictions in connection to currency exchange
in Mexico, to the extent that the anti-money laundering requirements are met.

Intellectual Property

Mexican trademarks are filed and prosecuted before the Mexican Institute of Industrial
Property (MIIP) and same are regulated by the Mexican Trademark Law. The responsible
authority for copyrights in Mexico is the Mexican Copyright Office. Both licence and
franchises are regulated by the Mexican Trademark Law, in which a company may
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implement a licencing system (subsidiaries, franchises, obligatory licences due to public use,
etc.) to properly protect and regulate the use of its intellectual property rights.

Dispute Resolution

Judgements and other judicial decisions from foreign courts have the force in Mexico
that its treaties may provide. A Mexican court will not inquire into the merits of the
judgement, but will merely determine its authenticity and whether it is enforceable under
Mexican law (i.e. if the obligation on which they are based is legal in Mexico or if the
defendant was personally served, amongst a few others).

The Commercial Code and the New York Convention are the two main legal
instruments regarding arbitration as a dispute resolution mechanism in Mexico. Mexico is a
Model Law country which has adopted the UNCITRAL Arbitration Model Law by
introducing applicable provisions into the Commercial Code. The arbitration provisions of
the Commercial Code apply to national arbitration and may also apply to international
arbitration when the seat of the arbitration is Mexico. Mexico is also part of the New York
Convention since 1971, without reservations, and is therefore bound to give effect to private
agreements to arbitrate and to recognise and enforce arbitration awards made in other
contracting states. An arbitration clause in a contract between a foreign and a Mexican
company may be considered, as an arbitration award may be more easily enforced.
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OVERVIEW

We can trace our business origin to the predecessor entity of KP (Huizhou) Electronics
(one of our principal operating subsidiaries), namely #H il E A R2A 7 (Huizhou Haoyu
Industrial Company Limited*) (“Haoyu Industrial”) which was established in the PRC in
September 2002. Its factory premises were located in Huizhou, Guangdong Province, the
PRC. The then principal business of Haoyu Industrial includes sales and manufacturing of
electronic and chemical products.

In 2004, KPL and JIL were incorporated in BVI as investment holding companies. In
the same year, KPL acquired the entire equity interest in Haoyu Industrial which was
re-established as KP (Huizhou) Electronics with the economic nature of a WFOE. The scope
of business of KP (Huizhou) Electronics was also expanded to include precision moulding
and electroplating processing. At about the same time, JIL established Wuxi Jinxin (a
WFOE) in Wuxi, Jiangsu Province, the PRC, which then had principal business of
manufacturing and electroplating of plastic products. Since then, KPL and JIL have been
acting as the holding companies of our operating subsidiaries, and our Group structure
continued to expand through the establishment or acquisition of new subsidiaries.

In September 2010, XPC (an investment holding company incorporated in BVI, which
was solely owned by Mr. Ma at the material time) became the direct holding company of
KPL and JIL by way of a share swap. In October 2014, our Company acquired the entire
issued share capital of XPC. Following that, our Company became the holding company of
our subsidiaries. For further details of our Group’s Reorganisation, please refer to the
paragraph headed “Reorganisation” below in the section.

During the Track Record Period, our results of operation were mainly contributed by
our principal operating subsidiaries established in the PRC, namely KP (Huizhou) Precision
Plastic, XP (Huizhou) Surface Decoration, KP (Wuxi) Electronics, Wuxi Jinxin, Tianjin
Jinxin and KP (Huizhou) Electronics. Some of our overseas operating subsidiaries acted as
the sales and technical support platform in other countries. For further information on our
Group member please refer to the paragraph headed “Establishment and major changes
concerning major members of our Group” below in this section, and the paragraph headed
“1. Further Information about our Group — 1.5 Further Information about our Group’s PRC
subsidiaries and associate” in Appendix IV to this prospectus.

Our founders and the initial establishment of our Group

Our Group was founded by Mr. Ma (our chairman and executive Director) together
with his business partners acquainted through his industry experience and personal network
and his relatives. Prior to the founding of our Group, Mr. Ma had accumulated years of
management experience in the field of manufacturing metal and plastic electroplated
products through his management role in a Huizhou-based manufacturing enterprise. For
further details on the biographical information of Mr. Ma, Please refer to the section headed
“Directors, Senior Management and Employees — Directors — Executive Directors” of this
prospectus.

In September 2002, Haoyu Industrial was established in Huizhou, Guangdong. It then
had an initial registered capital of RMB1 million funded by its founding equity-holders in
accordance with their respective ownership by their respective financial resources. Its
principal business was then manufacturing and sales of electronic and chemical products.
Mr. Wei Longxiang, an uncle of Mr. Ma, was one of its founders and held 60% equity
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interest in Haoyu Industrial upon its establishment. The remaining 40% equity interest was
then held equally by Mr. Zeng Hongyu (one of the Other Beneficiaries and was a former
director of Huizhou Haoyu) and Ms. Liao Mei (an Independent Third Party).

JIL was incorporated in BVI in March 2004 as an investment holding vehicle. Shortly
after its incorporation, in May 2004, JIL established Wuxi Jinxin (a WFOE) in Wuxi,
Jiangsu, PRC and its principal business was manufacturing and electroplating of plastic
products. The incorporation of JIL and the subsequent establishment of Wuxi Jinxin were
funded by Mr. Ma and other beneficial owners of JIL at the material time with their own
funds.

In May 2004, KPL was incorporated in BVI for the purpose of acting as an investment
holding vehicle. Mr. Shi Longbao, a cousin of Mr. Ma, subscribed for and held over
50% shareholding interests in KPL upon its incorporation with funds of his own and from
Mr. Ma and other persons.

In August 2004, KPL entered into an equity transfer agreement with Mr. Wei
Longxiang and the other equity-holders of Haoyu Industrial. Pursuant to such agreement,
KPL acquired the entire equity interest in Haoyu Industrial at a total consideration of
RMB1.37 million which was determined with reference to the then net asset value of Haoyu
Industrial. Following completion of such equity transfer in December 2004, Haoyu Industrial
was re-established as KP (Huizhou) Electronics as WFOE and its scope of business was
expanded to include precision moulding and electroplating processing.

In November 2004, KPL further established KP (Huizhou) Precision Plastic in
Huizhou, Guangdong, and its then principal business was manufacturing and sales of
moulds, electronic components and plastic products.

The above acquisitions by KPL were financed with funds from Mr. Shi Longbao,
Mr. Ma and other beneficial shareholders of KPL at the material time.

Following the above series of changes in respect of our Group members which took
place in 2004, our Group’s basic structure was established, with KPL and JIL acting as the
holding companies of our operating subsidiaries.

Our Business History and Milestones

Our history can be traced back to 2002 when Haoyu Industrial was established to
engage in manufacturing and sales of electronic and chemical products in Huizhou,
Guangdong Province, the PRC. Subsequently, we expanded our business to production of
plastic products or moulds and electroplating processing and established our production
bases in Wuxi and Tianjin, the PRC. In 2006, through our strategic partnership with KPI
(Canada), we supplied our products to the Tier 1 suppliers located in the North America. We
were the second largest supplier of automotive plastic electroplated components in terms of
revenue in the PRC in 2016. In order to strengthen our presence in the global automobile
market and maintain close proximity to the global OEMs, we established an office in
Germany in 2008 to facilitate the promotion and publicity of our automobile door handle
products. In 2013, we established our US office with sales and marketing functions to
support our further expansion in the North American market.
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The key events of the business development of our Group since our establishment are
summarised as below:

2002 . Haoyu Industrial, the predecessor entity of KP (Huizhou)
Electronics, was established to engage in manufacturing and sales
of electronic and chemical products.

2004 . KP (Huizhou) Electronics expanded our business to precision
moulding and electroplating processing.

. KP (Huizhou) Precision Plastic was incorporated to engage in
manufacturing and sales of moulds, electronic components and
plastic products.

. Wuxi Jinxin was incorporated and we established our production
base in Wuxi.

2005 . Tianjin Jinxin was incorporated and we established our production
base in Tianjin.

. KP (Huizhou) Precision Plastic was awarded ISO/TS 16949:2009
certification.

2006 . We formed a strategic partnership with KPI (Canada) to supply
products to them for onward sales to their customers mainly located
in North America.

o KP (Huizhou) Precision Plastic was awarded ISO 9001:2008
certification.

o KP (Huizhou) Electronics was awarded ISO 9001:2008 and
1SO14001:2004 certifications.

2008 . We established an office in Germany.
. KP (Huizhou) Precision Plastic was awarded I[SO14001:2004
certification.
2011 . Wuxi Jinxin was awarded ISO14001:2004 certification.
. KP  (Huizhou) Electronics was awarded 1S016949:2009
certification.
2012 . KP (Wuxi) Electronics was awarded ISO 9001:2008 and ISO/TS

16949:2009 certifications.
o Wuxi Jinxin was awarded ISO 9001:2008 and ISO/TS 16949:2009

certifications.
. XP (Huizhou) Surface Decoration was awarded ISO/TS 16949:2009
certification.
2013 o We established an office in the US.

d Shanghai Xinyu was awarded ISO 9001:2008 certification.

2014 o KP (Wuxi) Moulding and XP (Huizhou) Precision Components
were established for our expansion plans in Huizhou New
Production Base and Wuxi New Production Base respectively.

2015 . KP (Huizhou) Surface Decoration was established for the
construction of a new electroplating production line.
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2016 . Huizhou Xinsheng was established for the construction of a new
spray painting.
. Xin Point Switzerland was established to provide services to our
customers located mainly in Czech Republic and Hungary.
. Xin Point Mexico was established to implement our plan to

establish a new production base in Mexico.

ESTABLISHMENT AND MAJOR CHANGES CONCERNING MAJOR MEMBERS
OF OUR GROUP

General

As at the Latest Practicable Date, our Group comprised our Company, four
BVI subsidiaries, one German subsidiary, one Malaysian subsidiary, one US subsidiary, two
Hong Kong subsidiaries, one Swiss subsidiary, one Mexican subsidiary and 12 PRC
subsidiaries. Our Group also held 30% equity interest in KP (Suzhou), a limited company
principally engaged in design, manufacturing and sale of precision moulds. For further
details of our subsidiaries and associate, please refer to the paragraphs headed “1.5 Further
information about our Group’s PRC subsidiaries and associate” and “1.6 Further information
about our Group’s non-PRC subsidiaries” in the section headed “Appendix IV — Statutory
and General Information” in this prospectus.

Change in issued share capital and/or owners of KPL, JIL and XPC - the holding
companies of our operating subsidiaries

(1) KPL

KPL was incorporated in BVI on 5 May 2004 with an authorised share capital of
US$50,000 divided into 50,000 shares of US$1 each, of which 10,000 shares were
subscribed and full paid up upon its incorporation.

The shareholding structure of KPL immediately prior to the share transfer in September
2010 was as follows:

Name of Name of Number of % beneficial interest
registered owner beneficial owner  shares in KPL in KPL
Mr. Ma Mr. Ma 4,492 44.92%
Mr. Shi Longbao Mr. Ma 460 4.60%
Mr. Shi Longbao Mr. Shi Longbao

(Notes 1 and 2) 220 2.20%
Mr. Shi Longbao Ms. Zhang Xiuqin 164 1.64%
Mr. Shi Longbao Mr. Liu Yonggui 164 1.64%
Mr. Shi Longbao Mr. Zhu Pinghua

(Note 1) 164 1.64%
Ms. Shen Yaofen Ms. Chen Youyun

(Note 3) 2,000 20.00%
Mr. Zeng Hongyu Mr. Zeng Hongyu 1,640 16.40%
Ms. Lau Tsz Ching Ms. Lau Tsz Ching 450 4.50%
Mr. Liu Jun Mr. Liu Jun 246 2.46%

10,000 100.00 %
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Notes:

(1) Mr. Shi Longbao is a cousin of Mr. Ma and Mr. Zhu Pinghua is a brother-in-law of Mr. Ma.

(2)  Mr. Shi Longbao has entered into an agreement with Mr. Ma, by which Mr. Ma was authorised (for
all shareholders’ meeting of KPL) to exercise, in such manner as Mr. Ma’s sees fit, the voting right
attached to all the shares owned by Mr. Shi in KPL.

(3)  Ms. Chen Youyun is the daughter of Ms. Shen Yaofen.

The then nominee shareholding arrangement in respect of issued shares in KPL entered
into by Mr. Shi Longbao and Ms. Shen Yaofen (each as nominee) for the benefit of the
relevant beneficial owners was mainly for administrative efficiency, because various
documents for establishing and managing the company were required to be signed by
shareholders from time to time. As advised by our PRC Legal Advisers, PRC laws and
regulations do not apply to the above nominee shareholding arrangement in respect of shares
in KPL even though PRC residents are involved as nominees and as beneficiaries.

By a sale and purchase agreement dated 29 September 2010 and entered into by XPC
(as purchaser) and the beneficial owners of the entire issued share capital of KPL and JIL (as
vendors), XPC acquired the entire issued share capital of KPL and JIL on 29 September
2010.

In consideration of such share transfers, on 25 October 2010, XPC (at the material time,
having an issued share capital of US$1 of 1 share of US$1, which was then held by Mr. Ma)
allotted and issued in aggregate 99,999 shares of US$1 each credited as fully paid to such
beneficial owners of KPL and JIL respectively. The number of consideration shares issued
by XPC to such beneficial owners was determined with reference to the total consolidated
net asset value of each of KPL and JIL as at 31 December 2009, as attributable to the
beneficial interests in KPL and/or (as the case may be) JIL held by the relevant beneficial
owners.

Since then and up to the Latest Practicable Date, the issued share capital of KPL had
not been changed and KPL had been solely owned by XPC.

(2) JIL

JIL was incorporated in BVI on 16 March 2004 with an authorised share capital of
US$50,000 divided into 50,000 shares of US$1 each.
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Immediately prior to the share transfer in September 2010, the issued share capital of
JIL comprised US$50,000 divided into 50,000 shares of US$1 each. All the issued shares in
JIL were then registered under the name of Mr. Ma, who held some of such shares for
himself as beneficial owner and some other shares on trust for a number of beneficiaries. The
adoption of such trust arrangement was mainly for administrative efficiency to minimise the
time and number of signatures required for the administration of JIL. The beneficial

ownership

of JIL at the material time was as follows:

% beneficial interest

Name of beneficial owner in JIL
Mr. Ma 53.245%
Ms. Ma Lingfang (Note 1) 6.880%
Ms. Ma Xiaohong (Note 1) 3.4375%
Mr. Wei Longxiang (Note 1) 3.4375%
Mr. Shi Longbao (Note 1) 2.000%
Mr. Zhang Yumin (Note 2) 1.000%
Mr. Chen Dong (Note 3) 3.000%
Mr. Lin Fan 2.000%
Mr. Meng Jun (Note 2) 5.000%
Ms. Chen Youyun 20.000%

100.000%
Notes:

(1)  These persons are relatives of Mr. Ma: (i) Ms Ma Lingfang is an aunt of Mr. Ma; (ii) Ms. Ma
Xiaohong is a sister of Mr. Ma; (iii) Mr. Wei Longxiang is an uncle of Mr. Ma; and (iv) Mr. Shi
Longbao is a cousin of Mr. Ma.

(2)  Mr. Zhang Yumin and Mr. Meng Jun are our executive Directors.

(3)  Mr. Chen Dong was an employee of the Group as at the Latest Practicable Date.

On 29 September 2010, XPC acquired the entire issued share capital of JIL from all the
above beneficial owners. Such share transfers were properly and legally completed. For
further information, please refer to the paragraph headed “Change in issued share capital
and/or owners of KPL, JIL and XPC - the holding companies of our operating subsidiaries —
(1) KPL” above in this section.

Since then and up to the Latest Practicable Date, the issued share capital of JIL had not
been changed and JIL had been solely owned by XPC.

(3) XPC

XPC was incorporated in BVI on 22 August 2005 with an authorised share capital of
US$100,000 divided into 100,000 shares of US$1 each.

Immediately prior to the acquisition of KPL and JIL in September 2010, the issued
share capital of XPC comprised US$1 represented by one share having a par value of US$1,
which was held by Mr. Ma.

In September 2010, XPC acquired the entire issued share capital of KPL and JIL from
the relevant beneficial owners as mentioned above. On 25 October 2010, in consideration
such acquisitions, XPC allotted and issued in aggregate 99,999 shares, credited as fully paid,
to such vendors. Issue of such consideration shares was properly and legally completed. For
further information, please refer to the paragraphs headed “Change in issued share capital
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and/or owners of KPL, JIL and XPC - the holding companies of our operating subsidiaries —
(1) KPL” and “- (2) JIL” above information in relation to such issue of shares by XPC.
Immediately following such share issue, the shareholding structure of XPC was as follows:

Number of shares in % shareholding interest

Name of shareholder XPC in XPC
Mr. Ma 50,991 50.991%
Ms. Ma Lingfang (Note 1) 2,707 2.707%
Ms. Ma Xiaohong (Note 1) 1,353 1.353%
Mr. Wei Longxiang (Note 1) 1,353 1.353%
Mr. Zhang Yumin (Note 2) 394 0.394%
Mr. Chen Dong (Note 3) 1,181 1.181%
Ms. Lin Fan 787 0.787%
Mr. Shi Longbao (Note 1) 2,121 2.121%
Mr. Meng Jun (Note 2) 1,969 1.969%
Ms. Chen Youyun 20,000 20.000%
Mr. Liu Yonggui 994 0.994%
Ms. Zhang Xiuqin 994 0.994%
Mr. Zhu Pinghua (Note 1) 994 0.994%
Mr. Zeng Hongyu 9,943 9.943%
Ms. Lau Tsz Ching 2,728 2.728%
Mr. Liu Jun 1,491 1.491%

100,000 100.000 %
Notes:

(1) Each of these persons is a relative of Mr. Ma and was, at the material time, holding such shares in
XPC as a nominee for Mr. Ma as part of their family arrangement.

(2)  Mr. Zhang Yumin and Mr. Meng Jun are our executive Directors.

(3)  Mr. Chen Dong was an employee of the Group as at the Latest Practicable Date.

From 2011 to 2012, the following transfers of shares in XPC took place:

Number of
shares in Date of
XPC Consideration for transfer and
Transferor Transferee transferred the transfer settlement
Mr. Ma Mr. He Xiaolu 7,874 shares  US$7,874 (at par) 12 January
(Note 1) 2011
Ms. Lin Fan Ms. Liu Xinggui 787 shares US$787 (at par) 13 October
(Note 2) 2011
Mr. Ma Ms. Sun Yanhui 1,500 shares  US$1,500 (at par) 27 March
(Note 3) 2012
Ms. Chen Youyun Mr. Chen 20,000 shares US$20,000 (at par, 10 October
Dingyi (Note 4) by payment of 2012
equivalent sum in
RMB)

Notes:

(1
2

3
4
(&)

Mr. He Xiaolu is our executive Director and one of the Management Beneficiaries.

Ms. Liu Xinggui was (save for her being one of the Other Beneficiaries) an Independent Third Party as at
the Latest Practicable Date.

Ms. Sun Yanhui was (save for her being one of the Other Beneficiaries) an Independent Third Party as at
the Latest Practicable Date.

Mr. Chen Dingyi is the father of Ms. Chen Youyun and one of the Other Beneficiaries. The transfer was an
arrangement between family members.

All the above share transfers were properly and legally completed and settled.
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Following the above share transfers in 2011 and 2012 and up to September 2014, the
then shareholding structure of XPC was as follows:

Number of shares % shareholding interest

Name of shareholder in XPC in XPC
Mr. Ma 41,617 41.617%
Ms. Ma Lingfang (Note 1) 2,707 2.707%
Ms. Ma Xiaohong (Note 1) 1,353 1.353%
Mr. Wei Longxiang (Note 1) 1,353 1.353%
Mr. Zhang Yumin (Note 2) 394 0.394%
Mr. Chen Dong (Note 3) 1,181 1.181%
Mr. Shi Longbao (Note 1) 2,121 2.121%
Mr. Meng Jun (Note 2) 1,969 1.969%
Mr. Liu Yonggui 994 0.994%
Ms. Zhang Xiuqin 994 0.994%
Mr. Zhu Pinghua (Note 1) 994 0.994%
Mr. Zeng Hongyu 9,943 9.943%
Ms. Lau Tsz Ching 2,728 2.728%
Mr. Liu Jun (Note 2) 1,491 1.491%
Mr. He Xiaolu (Note 2) 7,874 7.874%
Ms. Liu Xinggui 787 0.787%
Ms. Sun Yanhui 1,500 1.500%
Mr. Chen Dingyi 20,000 20.000%

100,000 100.000 %
Notes:

(1) Each of these persons is a relative of Mr. Ma and was, at the material time, holding such shares in
XPC as a nominee for Mr. Ma as part of their family arrangement.

(2)  Mr. Zhang Yumin and Mr. Meng Jun are our executive Directors.

(3)  Mr. Chen Dong was an employee of the Group as at the Latest Practicable Date.

As part of the Reorganisation, by instruments of transfer all dated 12 September 2014
executed by Mr. Ma (as purchaser) and each of the other 11 shareholders of XPC (other than
Mr. Ma’s relatives and Ms. Lau Tsz Ching) (as vendors) (“XPC Vendors”), Mr. Ma
acquired in aggregate 47,127 shares in XPC (representing 47.127% of the issued share
capital in XPC). The total consideration for such share transfers was approximately
RMB256.94 million, which was determined with reference to the consolidated total net asset
value of XPC as at 30 November 2013 based on its unaudited consolidated management
accounts. The consideration payable by Mr. Ma for the above share transfers were settled in
full by way of the issue of promissory notes (“Ma’s Promissory Notes”) by Mr. Ma on 12
September 2014 for the aggregate principal amount of RMB256.94 million to the relevant
XPC Vendors. The above transfer of Shares in XPC had been properly and legally
completed. The Ma’s Promissory Notes were subsequently set-off against the promissory
notes issued by Green Pinnacle to Mr. Ma in June 2015. For further details, please refer to
the paragraph headed “Change in issued share capital and/or owners of our Company — The
Mealth Discretionary Trust” below in this section.

On the same day (i.e. 12 September 2014), the relatives of Mr. Ma (namely, Ms. Ma
Lingfang, Ms. Ma Xiaohong, Mr. Wei Longxiang, Mr. Shi Longbao and Mr. Zhu Pinghua)
transferred an aggregate of 8,528 shares in XPC (representing 8.528% of the issued share
capital in XPC), then held by such relatives as Mr. Ma’s nominee, back to Mr. Ma as
beneficial owner at nil consideration, and the nominee arrangement in respect of such shares
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was then terminated. The above transfer of shares in XPC had been properly and legally
completed. Immediately following the above share transfers, the then shareholding structure
of XPC was as follows:

Number of shares % shareholding interest

Name of shareholder in XPC in XPC

Mr. Ma 97,272 97.272%

Ms. Lau Tsz Ching 2,728 2.728%
100,000 100 %

On 13 October 2014, as part of the Reorganisation, our Company (then owned as to
97.272% by Mr. Ma and 2.728% by Ms. Lau Tsz Ching) acquired the entire issued share
capital in XPC, as to 97,272 shares from Mr. Ma and as to 2,728 shares from Ms. Lau Tsz
Ching, at a nominal consideration US$1 to each to Mr. Ma and Ms. Lau Tsz Ching. Such
transfers of shares in XPC were properly and legally completed and settled.

Since then and up to the Latest Practicable Date, the issued share capital of XPC had
not been changed and XPC had been solely owned by our Company.

Establishment, principal activities and major changes concerning our key operating
subsidiaries which are established in the PRC

During the Track Record Period, our results of operation were mainly contributed by
our key operating subsidiaries in the PRC, namely KP (Huizhou) Precision Plastic, XP
(Huizhou) Surface Decoration, KP (Wuxi) Electronics, Tianjin Jinxin, Wuxi Jinxin and KP
(Huizhou) Electronics.

(1) KP (Huizhou) Precision Plastic

KP (Huizhou) Precision Plastic was established in the PRC on 22 November 2004. Its
initial registered capital was HK$12 million and was solely owned by KPL.

The registered capital of KP (Huizhou) Precision Plastic was increased by stages, to
HK$22 million in December 2005, HK$32 million in April 2006, HK$50 million in May
2008, HK$80 million in June 2010, and HK$110 million in February 2014. Its registered
capital was fully paid up and contributed by KPL as the sole equity holder, with the last
round of capital contribution completed in January 2014. Since then and up to the Latest
Practicable Date, its registered capital had not been changed.

As at the Latest Practicable Date, KP (Huizhou) Precision Plastic was principally
engaged in manufacturing and sales of precision plastic products.

(2) XP (Huizhou) Surface Decoration

XP (Huizhou) Surface Decoration was established in the PRC on 19 September 2011.
Its initial registered capital was RMBS5 million and was solely owned by KP (Huizhou)
Precision Plastic.

The registered capital of XP (Huizhou) Surface Decoration was increased to
RMBI15 million in April 2013 and to RMB30 million in June 2013. Its registered capital was
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fully paid up by KP (Huizhou) Precision Plastic as the sole equity holder, and the last round
of capital contribution was completed in June 2013. Since then and up to the Latest
Practicable Date, its registered capital had not been changed.

As at the Latest Practicable Date, XP (Huizhou) Surface Decoration was principally
engaged in manufacturing and sales of precision plastic products.

(3) KP (Wuxi) Electronics

KP (Wuxi) Electronics was established in the PRC on 31 August 2004 (under the
former name M JIEKEE I (M) AMRAF (Shinko Leadmikk Electronic Components
(Wuxi) Co., Ltd.*)). Its initial registered capital was US$2.67 million and was then solely
owned by an Independent Third Party, which was a corporation based in Japan. In October
2007, the registered capital of KP (Wuxi) Electronics was increased to US$7.67 million,
which was fully paid up by its then sole equity holder, with the last round of capital
contribution completed in November 2007.

On 14 May 2009, the registration of transfer of the entire equity interest in KP (Wuxi)
Electronics to another Independent Third Party (being a PRC corporation) was completed,
following which the economic nature of KP (Wuxi) Electronics was changed to PRC
domestic enterprise. The aggregate purchase price for such equity transfer amounted to
RMB2.5 million. Its registered capital was changed to RMB59,677,638.68 (based on the then
prevailing exchange rate of US$ to PRC), and its name changed to MHHETE T RA A
(Wuxi Huaya Electronics Co., Ltd.*).

On 9 September 2009, Wuxi Jinxin (as purchaser) entered into an agreement with the
then sole equity holder of KP (Wuxi) Electronics (being an Independent Third Party, as
vendor) for the transfer of the entire equity interest in KP (Wuxi) Electronics. The purchase
price for such equity transfer amounted to RMB3 million which was determined based on
negotiations between the parties having regard to the then assets and liabilities position of
KP (Wuxi) Electronics. As advised by our PRC Legal Advisers, the above transfer of equity
interest in KP (Wuxi) Electronics had been properly and legally completed and settled.

The registration of change in the registered equity holder of KP (Wuxi) Electronics was
effected and the said equity interest transfer was completed on 30 November 2009. On the
same day, the name of KP (Wuxi) Electronics was changed to its current name of
G ETAMRAT (Wuxi Keen Point Electronics Co., Ltd.*). Since then and up to the
Latest Practicable Date, its registered capital had not been changed.

As at the Latest Practicable Date, KP (Wuxi) Electronics was principally engaged in
manufacturing and sales of precision plastic products.

(4) Tianjin Jinxin

Tianjin Jinxin was established on 17 June 2005 in the PRC. Its initial registered capital
of US$2.6 million and was solely owned by JIL.

The registered capital of Tianjin Jinxin was increased to US$4.6 million in May 2010.
Its registered capital was fully paid up by JIL as the sole equity holder, and completion of
the new capital contribution took place in November 2010. Since then and up to the Latest
Practicable Date, its registered capital had not been changed.
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As at the Latest Practicable Date, Tianjin Jinxin was principally engaged in
development, manufacturing and sales of precision plastic products.

(5) Wuxi Jinxin

Wuxi Jinxin was established on 14 May 2004 in the PRC. Its initial registered capital
was US$3 million and was solely owned by JIL. Its registered capital was fully paid up by
JIL as the sole equity holder, and completion of such capital contribution took place in
November 2005. Since then and up to the Latest Practicable Date, its registered capital had
not been changed.

As at the Latest Practicable Date, Wuxi Jinxin was principally engaged in
manufacturing of precision plastic products.

(6) KP (Huizhou) Electronics

The predecessor entity of KP (Huizhou) Electronics, Haoyu Industrial was established
in the PRC on 6 September 2002 with an initial capital of RMB1 million, which was then
owned as to 60% by Mr. Wei Longxiang, 20% by Mr. Zeng Hongyu and 20% by Ms. Liao
Mei (an Independent Third Party).

On 7 August 2004, KPL (as purchaser) entered into an agreement with the above
equity-holders (as vendors) for the transfer of the entire equity interest in Haoyu Industrial.
The aggregate purchase price for such equity transfer amounted to RMB1.37 million which
was determined based on the then net asset value of Haoyu Industrial. All the purchase price
was settled in September 2004. In connection with such equity transfer, (i) Haoyu Industrial
was re-established as KP (Huizhou) Electronics with the economic nature of a WFOE,
(ii) the registered capital of KP (Huizhou) Electronics was increased from RMB 1 million to
HK$10 million, which was fully paid up as at 6 December 2006 and (iii) its business scope
was expanded to include precision moulding and electroplating processing.

The registration of change in the registered equity holder, re-establishment as WFOE,
increase in the registered capital amount and change in business scope of KP (Huizhou)
Electronics were effected and the said equity interest transfer was completed on
17 December 2004. As advised by our PRC Legal Advisers, the above transfers of equity
interest in KP (Huizhou) Electronics were properly and legally completed and settled. Since
then and up to the Latest Practicable Date, its registered capital had not been changed.

KP (Huizhou) Electronics was principally engaged in manufacturing and sales of
precision plastic products during the Track Record Period until August 2014 when KP
(Huizhou) Electronics suspended its operation for relocation purpose. It will resume
operation after obtaining the required permits.

Establishment, principal activities and major changes concerning our key subsidiaries
incorporated outside the PRC
(1) Keen Point Europe

Keen Point Europe was incorporated in BVI on 23 October 2007 with an authorised
share capital of US$50,000 divided into 50,000 shares of US$1 each, of which 10,000 shares
were subscribed and fully paid at par on 5 January 2008, as to (i) 5,100 shares by KPL and
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(ii) 4,900 shares by Eurochrome Inc., a company incorporated in Ontario, Canada and
continued and subsisting in Nova Scotia, Canada. It commenced its business on 5 January
2008.

As part of the Reorganisation, KP Share and Euroshare were incorporated in BVI on
1 September 2015 and 2 October 2015 respectively.

On 19 October 2015, Eurochrome transferred 4,900 shares in Keen Point Europe to
Euroshare (whose issued shares comprised 5,100 class A shares (ordinary shares) held by KP
Share at the material time) in exchange for the allotment and issue of 4,900 class B shares in
Euroshare. On the same day, Euroshare transferred such 4,900 shares in Keen Point Europe
to KP Share for a consideration of US$3 million, which was determined based on the
consolidated net profit of Keen Point Europe in 2014 and an agreed price-to-earnings
multiple. The above consideration payable by KP Share to Euroshare had been set-off
against the consideration receivable by KP Share from Euroshare for the transfer of 1.5%
issued Shares. For further information in relation to such share transfers and allotment,
please refer to the paragraph headed “Change in issued share capital and/or owners of our
Company — Share swap between our Controlling Shareholders and Eurochrome and related
arrangements” below in this section. All the above share transfers and allotment were
properly and legally completed and settled. Immediately following the above share transfers,
Keen Point Europe was owned as to 51% by KPL and 49% by KP Share.

On 28 December 2015, KP Share transferred 4,900 shares in Keen Point Europe to KPL
at a consideration of US$3 million, the same amount of consideration payable by KP Share
to Euroshare for 4,900 shares in Keen Point Europe in October 2015. The above share
transfer had been properly and legally completed and settled on 30 December 2015. Since
then and up to the Latest Practicable Date, the issued share capital of Keen Point Europe had
not been changed and had been wholly owned by KPL.

As at the Latest Practicable Date, Keen Point Europe was principally engaged in
investment holding and trading.

To the best of our Directors’ knowledge, information and belief having made
reasonable enquiries, as at the Latest Practicable Date, Eurochrome was an Independent
Third Party, save for being an ex-shareholder of Keen Point Europe and having common
controlling shareholders with KPI (Canada) (one of our top five customers during the Track
Record Period).

(2) Keen Point Germany

Keen Point Germany was incorporated in Germany on 7 October 2008 on the basis of a
deed of incorporation dated 15 July 2008 with a registered share capital of €25,000 which
was subscribed by Keen Point Europe.

Since then and up to the Latest Practicable Date, the registered share capital of Keen
Point Germany had not been changed, and Keen Point Germany had been solely owned by
Keen Point Europe.

As at the Latest Practicable Date, Keen Point Germany was principally engaged in sales
of automotive parts.
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(3) XPNA

XPNA was incorporated on 1 March 2013 in Michigan, the United States with an
issued share capital of one share of common stock in the amount of US$30,000 and fully
paid by XPC.

Since then and up to the Latest Practicable Date, the issued share capital of XPNA had
not been changed and XPNA had been solely owned by XPC.

As at the Latest Practicable Date, XPNA was principally engaged in sales of
automotive parts.

CHANGE IN ISSUED SHARE CAPITAL AND/OR OWNERS OF OUR COMPANY

Incorporation of our Company

Our Company was incorporated on 28 August 2014 in the Cayman Islands as an
exempted company with limited liability. At the time of incorporation, the initial authorised
share capital of our Company was HK$1,000,000 divided into 10,000,000 Shares of
HKS$0.1 each. It was incorporated for the purpose of implementing the Reorganisation.

On 28 August 2014, one subscriber Share was issued nil paid to an officer of Conyers
Trust Company (Cayman) Limited (formerly known as “Codan Trust Company (Cayman)
Limited”, a corporate-secretarial company affiliated with our Company’s legal advisers as to
Cayman Islands law), and was transferred on the same date to Mr. Ma. On the same date, our
Company further allotted and issued 999,999 Shares, nil-paid, as to (i) 972,719 Shares to
Mr. Ma and (ii) 27,280 Shares to Ms. Lau Tsz Ching.

The Mealth Discretionary Trust

On 3 October 2014, Green Pinnacle was incorporated in BVI as a shelf company. It was
activated by Mr. Ma on 16 December 2014 when Mr. Ma became its sole shareholder and
director, for the purpose of acting as the holding vehicle for the Shares in our Company then
held by Mr. Ma. The entire issued share capital of Green Pinnacle would form part of the
trust asset of the Mealth Discretionary Trust.

On 3 June 2015, Mr. Ma transferred in aggregate 972,720 Shares (representing
97.272% of the then issued share capital of our Company) then held by him to Green
Pinnacle. The consideration for the transfer of such Shares was paid and settled by Green
Pinnacle as follows: (i) for the transfer of 471,270 Shares (representing 47.172% of the then
issued share capital of our Company), approximately RMB256.94 million, representing the
same total consideration amount paid for by Mr. Ma for the acquisition of in aggregate
47,127 shares in XPC (representing 47.127% of the then issued share capital of XPC) from
the XPC Venders in September 2014 as part of the Reorganisation, was settled by way of
issue of promissory notes by Green Pinnacle to Mr. Ma for the same amount; and
(i1) 501,450 Shares (representing 50.145% of the then issued share capital of our Company),
at a nominal consideration of US$1, as the corresponding 50.145% shareholding interest in
XPC acquired by our Company from Mr. Ma in October 2014 as part of the Reorganisation
which had been beneficially owned by Mr. Ma prior to such transfer and the consideration
for such transfer was also a nominal consideration of US$1. Green Pinnacle was entered into
the register of members as holder of such 970,720 Shares on 5 June 2015. The above Share
transfers were properly and legally completed and fully settled. Following the above Share
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transfers, our Company was then owned as to 97.272% by Green Pinnacle and 2.728% by
Ms. Lau Tsz Ching. The abovementioned promissory notes issued by Green Pinnacle were
set-off against the Ma’s Promissory Notes pursuant to a deed of assignment and set-off dated
3 June 2015 entered into among Mr. Ma, the XPC Vendors and Green Pinnacle.

As part of the Reorganisation, on 19 June 2015, the Mealth Discretionary Trust (a
discretionary trust) was established with Mr. Ma as settlor. The discretionary objects of
Mealth Discretionary Trust include Mr. Ma, the Ma Family Beneficiaries, the Management
Beneficiaries, and the Other Beneficiaries. On 19 June 2015, Mr. Ma transferred the entire
issued share capital of Green Pinnacle by way of gift as the trust asset for the Mealth
Discretionary Trust. The trustee of the Mealth Discretionary Trust was and is still Mealth
PTC, a private trust company incorporated in BVI on 1 April 2015 with Mr. Ma as its sole
shareholder and director. As at the Latest Practicable Date, the entire issued share capital of
Green Pinnacle was an asset of such discretionary trust.

Under the trust deed constituting the Mealth Discretionary Trust, Mealth PTC (as the
trustee) has been given the widest possible powers (which it may exercise or omit to exercise
at its discretion) for Mealth PTC to deal in and manage (among other powers) its trust assets
as if it were the absolute beneficial owner of such trust assets, including without limitation,
the power to vote upon or in respect of (and accordingly, to procure any of its investment
vehicles to vote upon or in respect of) the Shares comprised in the trust assets at its own
discretion, and the Mealth DT Discretionary Objects do not have power to vote upon or in
respect of the Shares. Mealth PTC may, with the prior or contemporaneous written consent
of the protector of the Mealth Discretionary Trust (as may be appointed from time to time in
accordance with the terms of the Mealth Discretionary Trust), pay, apply or otherwise
distribute the income and capital of the trust fund to the Mealth DT Discretionary Objects (or
to their respective orders in writing) in such manner, in such amount and at such times as
Mealth PTC in its discretion thinks fit.

As advised by our PRC Legal Advisers, the trust arrangements in respect of the Mealth
Discretionary Trust (a discretionary trust), whose discretionary objects include PRC
residents, do not violate any applicable PRC laws and regulations.

Share swap between our Controlling Shareholders and Eurochrome and related
arrangements

Incorporation of KP Share and Euroshare

As part of the Reorganisation, KP Share and Euroshare were incorporated in BVI on
1 September 2015 and 2 October 2015 respectively. At the time of incorporation, the
authorised share capital of KP Share comprised 50,000 ordinary shares of no par value,
while the authorised share capital of Euroshare comprised 50,000 shares of no par value
divided into two classes, namely 25,000 class A shares (ordinary shares) and 25,000 class B
shares (restricted shares with no rights to vote at Shareholders meeting nor rights to
receiving dividends). These entities were incorporated by our then Shareholders for the
purpose of implementing a share swap with Eurochrome Inc., a 49% shareholder of Keen
Point Europe at the material time.
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Transfer of 1.5% Shares in the Company and 49% issued shares in Keen Point Europe

On 23 September 2015, a total of 15,000 Shares, representing 1.5% of the then issued
share capital of the Company, was transferred to KP Share, as to 14,591 Shares from Green
Pinnacle and 409 Shares from Ms. Lau Tsz Ching. In consideration of such share transfers,
KP Share allotted and issued 48,636 shares to Green Pinnacle and 1,364 shares to Ms. Lau
Tsz Ching. The above share transfers and allotments were legally completed and settled.
Immediately following such share transfers and allotments, (i) the Company was owned as to
95.8129% by Green Pinnacle, 2.6871% by Ms. Lau Tsz Ching and 1.5% by KP Share; and
(i) KP Share was owned as to 97.272% by Green Pinnacle and 2.728% by Ms. Lau Tsz
Ching.

On 12 October 2015, KP Share transferred 15,000 Shares to Euroshare (whose issued
shares comprised 5,100 class A shares (ordinary shares) held by KP Share at the material
time) for a consideration of US$3 million, which was determined based on the consolidated
net profit of the Company in 2014 and an agreed price-to-earnings multiple. The above
consideration payable by Euroshare to KP Share had been set-off against the consideration
receivable by Euroshare from KP Share for the transfer of 49% issued shares in Keen Point
Europe as described under the paragraph headed “Establishment and Major Changes
Concerning Major Members of our Group — Establishment, principal activities and major
changes concerning our key subsidiaries incorporated outside the PRC — (1) Keen Point
Europe” above in this section. Euroshare was entered into the register of members as holder
of such 15,000 Shares on 14 October 2015. The above share transfer was legally completed
and settled. Immediately following such share transfer, the Company was owned as to
95.8129% by Green Pinnacle, 2.6871% by Ms. Lau Tsz Ching and 1.5% by Euroshare.

On 19 October 2015, Euroshare was transferred 4,900 shares in Keen Point Europe
from Eurochrome pursuant to a sale and purchase agreement, as supplemented by an
extension agreement dated 18 April 2017 (collectively, the “Share Swap Agreement”)
entered into by (among others) these parties on the same date. In consideration of such share
transfer, Euroshare allotted and issued 4,900 class B shares to Eurochrome. The above share
transfer and allotment were legally completed and settled. Immediately following such share
transfer and allotment, Euroshare was owned as to 51% by KP Share (holding 5,100 class A
shares) and 49% by Eurochrome (holding 4,900 class B shares).
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REORGANISATION

Prior to the Reorganisation which started in August 2014, the corporate structure of our
Group (together with KP (Suzhou) in which we had 30% equity interest and KPI (Canada) in
which we had nominal shareholding interest) is as follows:

Mr. Ma
and
other Shareholders
(Note 1)
100%
XPC
100% 100% 100%
KPL XPNA JIL
T 51% 100%
100%
KPI Keen Point Keen Point -
(Canada) Europe Malaysia Maksun
(Note 3) (Note 2)
[ 100%
Keen Point
Germany
100% | 100% 100%
100% 100% | 100% ‘Wauxi Jinxin Tianjin Jinxin Shanghai
. . . Zhiyuan
KP (Huizhou) KP (Huizhou) KP (Wuxi)
Electronics Precision Plastic Moulding |
100% [ 100% 30%
100% 100%
n - Shanghai KP (Wuxi) KP (Suzhou)
XP (Huizh
(Huizhou) Huizhou Xinyu Electronics (Note 4)
Decoration Haoyu
Notes:
(1) The then shareholding structure of XPC is as follows:

Name of shareholder

)

(3)

. Ma

s. Ma Lingfang

. Ma Xiaohong

. Wei Longxiang
. Zhang Yumin
. Chen Dong

. Shi Longbao

. Meng Jun

. Liu Yonggui

s. Zhang Xiuqin
. Zhu Pinghua

. Zeng Hongyu

. Lau Tsz Ching
. Liu Jun

. He Xiaolu

. Liu Xinggui

. Sun Yanhui

. Chen Dingyi

Number of shares % shareholding interest

in XPC in XPC
41,617 41.617%
2,707 2.707%
1,353 1.353%
1,353 1.353%
394 0.394%
1,181 1.181%
2,121 2.121%
1,969 1.969%
994 0.994%
994 0.994%
994 0.994%
9,943 9.943%
2,728 2.728%
1,491 1.491%
7,874 7.874%
787 0.787%
1,500 1.500%
20,000 20.000%
100,000 100.000 %

At the material time, the remaining 49% shareholding interest in Keen Point Europe was held by
Eurochrome was an Independent Third Party of the Group save for being a shareholder of Keen Point
Europe and having common controlling shareholders with KPI (Canada).
At the material time, KPL was the registered holder of 5 class C shares in KPI (Canada). KPL held
these class C shares in KPI (Canada) as a passive and inactive shareholder and had not participated in
the management of KPI (Canada). KPL had no rights to vote at Shareholders’ meeting and had not
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received any dividend by virtue of holding such shares. KPI (Canada) and Eurochrome had common
controlling shareholders who were Independent Third Parties save for their interests in KPI (Canada)
and Eurochrome.

(4)  The remaining 70% equity interest in KP (Suzhou) was held by Mr. Jin Jie, a PRC individual, being
an Independent Third Party save for his equity interest in KP (Suzhou).

Brief overview of Reorganisation steps

In preparation for the Listing and the Global Offering, our Group implemented the
Reorganisation whereby a coherent corporate structure of the Group has been established in
preparation for the Listing. The Reorganisation involves the following principal steps:

(1) incorporation of our Company in August 2014;

(2) transfer of in aggregate 55.655% of the total issued share capital in XPC to
Mr. Ma in September 2014;

(3) transfer of 100% of the total issued share capital in XPC to our Company in
October 2014;

(4) establishment of the Mealth Discretionary Trust in June 2015;
(5) share swap with Eurochrome in October 2015 and related arrangements; and

(6) disposal of Shanghai Zhiyuan in December 2015.

Detailed steps of the Reorganisation

Further details of the steps taken are as follows:

1.  Incorporation of our Company

Our Company was incorporated on 28 August 2014 in the Cayman Islands as an
exempted company with limited liability. Upon incorporation, one subscriber Share was
issued nil-paid to Ms. Sharon Pierson, and was transferred on the same date to Mr. Ma. On
the same date, our Company further allotted and issued 999,999 Shares, nil paid, as to
(1) 972,719 Shares to Mr. Ma and (ii) 27,280 Shares to Ms. Lau Tsz Ching.

2. Transfer of in aggregate 55.655% of the total issued share capital in XPC to Mr. Ma

On 12 September 2014, Mr. Ma acquired in aggregate 47,127 shares in XPC
(representing 47.127% of the issued share capital in XPC) from the other shareholders of
XPC (other than Mr. Ma’s relatives and Ms. Lau Tsz Ching) at a total consideration of
approximately RMB256.94 million. On the same day, Mr. Ma (as beneficial owner) was also
transferred, at nil consideration, an aggregate of 8,528 shares in XPC (representing 8.528%
of the issued share capital in XPC) from his relatives who as his nominees then held the
relevant shares, and the nominee shareholding arrangement made by such relatives in favour
of Mr. Ma was terminated. For further details, please refer to the paragraph headed
“Establishment and Major Changes Concerning Major Members of our Group — Change in
issued share capital and/or owners of KPL, JIL and XPC - the holding companies of our
operating subsidiaries — (3) XPC” above in this section.
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Immediately after completion of the above transfers of shares in XPC, the shareholding
structure of XPC is as follows:

Number of shares % shareholding interest

Name of shareholder in XPC in XPC

Mr. Ma 97,272 97.272%

Ms. Lau Tsz Ching 2,728 2.728%
100,000 100.000 %

3.  Transfer of the entire issued share capital in XPC to our Company

On 13 October 2014, our Company (then owned as to 97.272% by Mr. Ma and
2.728% by Ms. Lau Tsz Ching) acquired the entire issued share capital in XPC, as to
(i) 97,272 shares in XPC from Mr. Ma at a nominal consideration of US$1 and
(ii) 2,728 shares in XPC from Ms. Lau Tsz Ching at a nominal consideration of US$1.

4.  Establishment of the Mealth Discretionary Trust

For further details of the establishment and details of the Mealth Discretionary Trust,
please refer to the paragraph headed “Change in Issued Share Capital and/or Owners of our
Company — The Mealth Discretionary Trust” above in this section.

5. Share swap between our Controlling Shareholders and Eurochrome and related
arrangements

Incorporation of KP Share and Euroshare, transfer of 1.5% Shares in the Company and 49%
issued Shares in Keen Point Europe

For further details, please refer to the paragraph headed “Change in Issued Share
Capital and/or Owners of our Company — Share swap between our Controlling Shareholders
and Eurochrome and related arrangements” above in this section.

Euroshare’s buyback of its own class A shares and conversion of its class B shares into class
A shares upon the Listing

Pursuant to the Share Swap Agreement and the articles of association of Euroshare, if
the Listing is being consummated and provided that there are class B shares in issue,
Euroshare shall buyback all the class A shares in issue at a total consideration of US$1 upon
the Listing being completed whereby all the class A shares shall be cancelled. In such event,
all class B shares shall then be mandatorily converted into class A shares on the basis of one
class A share for each class B share converted. On the other hand, subject to the conditions
set out in the Share Swap Agreement and the articles of association of Euroshare, including
that the Listing is not consummated (a) on or before 30 June 2017 (as extended under the
extension (or supplemental) agreement dated 18 April 2017), and (b) 24 months from the
date of the Share Swap Agreement (i.e. 19 October 2015), Euroshare shall retract all the
class B shares in issue in two batches at a total consideration of US$3 million. Such
consideration was determined based on (i) the consolidated net profit of Keen Point Europe
in 2014, (ii) the consolidated net profit of the Company in 2014, and (iii) agreed price-to-
earnings multiples of Keen Point Europe and the Company.
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Subject to the provisions of the articles of association of Euroshare (as amended) and
assuming no retraction of class B shares having been triggered, Eurochrome will become the
sole shareholder of Euroshare and the sole beneficial owner of the Shares then held by
Euroshare upon the Listing.

Disposal of shares in KPI (Canada) by KPL to Euroshare

On 19 October 2015, KPL and Euroshare entered into a share purchase agreement
pursuant to which KPL transferred 5 class C shares in KPI (Canada), representing all the
issued class C shares in KPI (Canada) and about 5.26% of the total issued shares in KPI
Canada, to Euroshare at a nominal total consideration of US$5. Such consideration was
determined with reference to the restricted rights of such class C shares and taking into
account that KPL held these class C shares in KPI (Canada) as a passive and inactive
shareholder and had not participated in the management of KPI (Canada) nor received any
dividend by virtue of holding such shares. The above share transfer had been properly and
legally completed and settled. Following such share transfer, the Group ceased to hold any
shareholding interest in KPI (Canada).

Acquisition of 49% issued shares in Keen Point Europe by KPL from KP Share

To simplify our Group structure, on 28 December 2015, KPL acquired 4,900 shares in
Keen Point Europe, representing 49% of the issued share capital of Keen Point Europe, from
KP Share at a consideration of US$3 million, being the same amount of consideration
payable by KP Share to Euroshare for 4,900 shares in Keen Point Europe in October 2015.
The above share transfer had been properly and legally completed and settled. Since then and
up to the Latest Practicable Date, Keen Point Europe had been wholly-owned by KPL.

6. Disposal of Shanghai Zhiyuan

Shanghai Zhiyuan was established in the PRC on 12 February 2007 and it was
principally engaged in manufacturing and sale of plastic parts and components of
photocopying machines. Prior to completion of the Reorganisation, Shanghai Zhiyuan was
wholly-owned by JIL, which did not involve any electroplating process.

As the principal business of Shanghai Zhiyuan was different from that of our Group,
our Directors have considered that it is in the interest of our Group to exclude Shanghai
Zhiyuan from our Group in order for our Group to focus on our principal business of
manufacturing electroplated automotive parts and components.

As the premises where Shanghai Zhiyuan previously based was resumed by the relevant
government authorities for construction purpose, Shanghai Zhiyuan relocated its production
facilities in early 2015 (“Relocation”). From the commencement date of the Track Record
Period and up to the Relocation, to the best of the knowledge, information and belief of our
Directors after having made all reasonable enquiries, Shanghai Zhiyuan held all necessary
licences to carry on its business operations.

After Relocation, an environmental assessment report was submitted to the relevant
environmental protection authorities for approval in January 2017 and the relevant approval
for operation was obtained in February 2017. Since the Relocation and up to the grant of
approval in February 2017, the new production facilities of Shanghai Zhiyuan had been put
into operation without obtaining prior approval from the relevant environmental protection
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authorities as to its construction and checks and acceptance after completion of such
construction, which violated the Appraising of Environmental Impacts Law and the
Regulations on Administration of Construction Project Environmental Protection (for details,
please refer to the section headed “Regulatory Overview — Laws and Regulations of the PRC
— D. Regulations as to Environmental Protection”). As advised by our PRC Legal Advisers,
with regard to such violations, the maximum aggregate fine that may be imposed on
Shanghai Zhiyuan is estimated to be approximately RMB880,000. Shanghai Zhiyuan may
also be ordered to cease operation and reinstate the said premises to the previous conditions.
As advised by our PRC Legal Advisers, such fine/ penalty may only be imposed on Shanghai
Zhiyuan and no fine/penalty in relation to the aforesaid violations of laws and regulations
will be imposed to any members of the Group. In any event, our Controlling Shareholders
have agreed to indemnify us for all amount and/or penalty or any related costs, expenses and
losses on the part of our Group (if any) due to such violations occurred after the Relocation
and before the Listing Date.

Since the commencement date of the Track Record Period and up to the Latest
Practicable Date, to the best of the knowledge, information and belief of our Directors after
having made all reasonable enquiries, Shanghai Zhiyuan (i) had not been subject to any
disputes, actions or litigations taken by the PRC governmental authorities, and (ii) had not
received any document, notice, order or other legal documents from any governmental
authorities in connection with penalty, investigation, disputes or orders against it.

The net profit after tax of Shanghai Zhiyuan for 2014, 2015 and 2016 were
approximately RMB2.3 million, RMB1.9 million and RMB1.0 million respectively. Such net
profit after tax were extracted from the unaudited financial statements of Shanghai Zhiyuan
for the respective periods which have not been reviewed or audited by our reporting
accountants. Our Directors confirm that even if the financial results of Shanghai Zhiyuan
were excluded from our Group during the Track Record Period, we would still have been
able to comply with the profits test requirement under Rule 8.05(1)(a) of the Listing Rules.

On 10 December 2015, JIL and KP Share entered into an equity transfer agreement
pursuant to which JIL transferred 100% equity interest in Shanghai Zhiyuan to KP Share at a
total consideration of RMB22 million, which was determined with reference to the net asset
value of Shanghai Zhiyuan as at 30 November 2015. The above equity transfer was legally
completed and settled on 29 February 2016. Following such equity transfer, our Group
ceased to have any interest in Shanghai Zhiyuan.

General

Upon completion of the Reorganisation our Company became the holding company of
our Group and the major shareholding arrangements in respect of our Company were in place
for the purpose of the Listing. Our PRC Legal Advisers advised that all our Reorganisation
steps which involved PRC entities or residents were legal and valid, and all requisite
approvals, permits and licences required for each stage of Reorganisation within the PRC
have been obtained and all the necessary filings and registration have been effected.
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CORPORATE STRUCTURE

Corporate chart after the Reorganisation and as at the Latest Practicable Date

The following shows the shareholding structure of our Group (together with KP
(Suzhou), in which we had 30% equity interest) after the Reorganisation and as at the Latest
Practicable Date:

Green Pinnacle Ms. Lau Tsz Euroshare
(Note 1) Ching (Note 2)
95.8129% | [ 2.6871% [ 15%
Our Company
[ 100%
XPC
I
100%[ 100% | ] 100%
KPL XPNA JIL
100% 100% 100% [ 1 100%
Keen Point Keen Point Key Apps Maksun
Europe Malaysia (Note 3)
1%
[100% 99% ] | —1 T100%
Keen Point Xin Point Xin Point
Germany Mexico Switzerland
(Note 3) (Note 3)
100% [ 100% | 100% 100% [ ] 100%
- Wuxi Jinxin Tianjin Jinxin
KP (Huizhou) Kppilc'[c‘;;i‘:g“) KP (Wuxi)
Electronics Plastic Moulding
I
100% [ [100% [100% [100% ] 100% 100% [ [100% | 30%
XP (Huizhou) Huizhou Xl;)(HE'{,ZhO“> KP S(Hl;izhou) Huizhou Shanghai KP (Wuxi) KP (Suzhou)
Surface Haoyu CmI:CSr‘l(c)Els Deg(];rifiin Xinsheng Xinyu Electronics (Note 4)
Decoration e P Note 3 (Note 3)
(Note 3) (Note 3)
Notes:

(1)  As at the Latest Practicable Date, the entire issued share capital in Green Pinnacle was held by
Mealth PTC as trustee of the Mealth Discretionary Trust. The Mealth Discretionary Trust is a
discretionary trust founded by Mr. Ma as settlor. The discretionary objects of the Mealth Discretionary
Trust include Mr. Ma, the Ma Family Beneficiaries, the Management Beneficiaries and the Other
Beneficiaries. Mr. Ma is also the sole shareholder and director of Mealth PTC and is the sole director of
Green Pinnacle.

2) As at the Latest Practicable Date, there were 10,000 issued shares in Euroshare, comprising 5,100
class A shares (ordinary shares) held by KP Share and 4,900 class B shares (restricted shares with
limited rights) held by Eurochrome, an Independent Third Party of our Group save for being a
shareholder of Euroshare and having common controlling shareholders with KPI (Canada). Pursuant
to the articles of association of Euroshare, upon the Listing, all class A shares of Euroshare in issue
will be repurchased for cancellation, and all class B shares of Euroshare in issue will be mandatorily
converted into class A shares. Following such repurchase and conversion, Euroshare will be solely
owned by Eurochrome. Subject to the applicable provisions of the articles of association of
Euroshare, Eurochrome will become the sole shareholder of Euroshare and the sole beneficial owner
of the Shares then held by Euroshare upon the Listing.

(3)  These Group companies were incorporated after the commencement of the Reorganisation in August
2014. Their brief particulars are as follows:

Date of
Name Place of incorporation incorporation
XP (Huizhou) Precision Components PRC 9 October 2014
KP (Huizhou) Surface Decoration PRC 16 October 2015
Huizhou Xinsheng PRC 21 March 2016
Key Apps Hong Kong 16 June 2016
Xin Point Switzerland Switzerland 27 July 2016
Xin Point Mexico Mexico 21 December 2016
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(4)  The remaining 70% equity interest in KP (Suzhou) was held by Mr. Jin Jie, a PRC individual, being
an Independent Third Party save for his equity interest in KP (Suzhou).

Corporate chart as at the Listing Date

The following shows the shareholding structure of our Group (together with KP
(Suzhou) in which we had 30% equity interest) immediately following completion of the
Capitalisation Issue and the Global Offering (assuming that the Over-allotment Option and
options which may be granted under the Share Option Scheme are not exercised at all) upon
the Listing:

Green Pinnacle Ms. Lau Tsz Euroshare Public
Ching
71.860% ]2.015% 1.125% 25%
Our Company
[ 100%
XPC
I
100% [ 100% | ] 100%
KPL XPNA JIL
| 100% 100% 100% [ ] 100%
Keen Point Keen Point Key Apps Maksun
Europe Malaysia
1%
[100% 00% | | =T 1 100%
ngn Point Xin Point Xin Point
crmany Mexico Switzerland
) 0
100% [ 100% 100% 100% 100%
KP (Huizhou) KI;)(Hqi;hou) KP (Wuxi) ‘Wuxi Jinxin Tianjin Jinxin
7 i recision X
Electronics Plastic Moulding
100% [ [ 100% [ 100% [ 100% ] 100% 100% [ [100% ] 30%
XP (Huizhou) Huizhou XP (Huizhou) KP (Huizhou) Huizhou Shanghai KP (Wuxi) KP (Suzhou)
Surface Haoyu Precision Surface Xinsheng Xinyu Electronics
Decoration Components Decoration Y

Note: Please refer to the notes under the corporate chart under the paragraph headed “Corporate Structure —
Corporate chart after the Reorganisation and as at the Latest Practicable Date” above in this section.

THE M&A RULES

On 8 August 2006, MOFCOM, the State-owned Assets Supervision and Administration
Commission of the State Council (BIHBEEIA &E BEEMEZE®), the State Administration of
Taxation (EEBIHLIT), the State Administration of Industry and Commerce
(B % L 7S M 4UR), the China Securities Regulatory Commission (B BB &M% 5 €)
and SAFE jointly issued the Rules on the Acquisition of Domestic Enterprises by Foreign
Investors (as amended, re-promulgated and effective on 22 June 2009)
CBRANER I & F IS N 26 BUE D) (the “M&A Rules”). According to the M&A Rules, the
merger and acquisition of the domestic companies by foreign investors means that the
foreign investors purchase or subscribe for the equity or shares of a non-foreign invested
PRC company or that the foreign investors establish a foreign invested PRC company to
acquire or operate the assets of a non-foreign-invested PRC company by agreement. The
M&A Rules require that an application be made to MOFCOM for examination and approval
in relation to the acquisition of any company inside China affiliated with a domestic
company, enterprise or natural person, which is made in the name of an overseas company
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lawfully established or controlled by such domestic company, enterprise or natural person.
The Foreign Investors M&A Rules also provide that the overseas listing of a special purpose
company controlled directly or indirectly by PRC companies or individuals on an overseas
stock market must be approved by the China Securities Regulatory Committee.

As advised by our PRC Legal Advisers, since (i) our ultimate shareholders are non-
PRC residents, and (ii) the Reorganisation does not include an acquisition of domestic
enterprise by foreign investors, the Reorganisation and the Listing are not subject to the
M&A Rules and do not require the approval of the MOFCOM and the China Securities
Regulatory Committee.

SAFE REGISTRATION

Pursuant to the SAFE Circular No. 37, (i) PRC residents, including PRC Entities and
PRC resident individuals, shall conduct foreign investment foreign exchange registration
with SAFE prior to contributing capitals to an Offshore SPV using domestic or overseas
lawful assets or equities; PRC residents who contribute with domestic legal assets or equities
shall register with the local branch of SAFE of its place of registration or the domestic
enterprises’ assets or equities; PRC residents who contribute with overseas lawful assets or
equities shall register with the local branch of SAFE of its place of registration or domicile;
(i1) where the registered Offshore SPV undergoes a basic information change, such as change
in the PRC resident individual shareholder, name, or operation duration, or a material event
outside the PRC, such as change in share capital or merger or acquisition, the PRC residents
shall promptly register such change with SAFE.

As advised by our PRC Legal Advisers, since (i) our ultimate shareholders are non-
PRC residents, and (ii) the beneficiaries of the discretionary trust which include PRC
residents are not the Round-Trip Investment as set out in the SAFE Circular 37, the Listing
is not subject to the SAFE Circular 37.
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OVERVIEW

We are a leading automotive plastic electroplated components supplier in China. Since
established in 2002, we have expanded into a global supplier with offices in North America,
Europe and Asia serving leading international Tier 1 suppliers and OEMs. Our products are
generally applied to the passenger vehicle of globally renowned and luxury automotive
brands mainly attributed to our strong reputation, production capability and the high quality
products we can supply in the sector. According to the Frost & Sullivan Report, we were the
second largest supplier and the largest exporter of automotive plastic electroplated
components in the PRC, in terms of revenue in 2016. We believe that our commitment to
produce high quality product and production expertise have allowed us to differentiate from
our competitors and achieve solid growth during the Track Record Period. From
2014 to 2016, we have achieved a revenue and net profit CAGR of 23.7% and 28.3%,
respectively, showing our success in enhancing our leadership position in the industry.

For the year ended

31 December CAGR from
(RMB million) 2014 2015 2016 2014 to 2016
Revenue ........ ... ... . . . . ... 1,006.2 1,203.7 1,540.7 23.7%
Netprofit ...... ... .. i 181.2 221.9 298.3 28.3%

Our principal products are automotive interior decorative electroplated components of
passenger vehicles such as interior door handles, door trim, shifter bezels, steering wheels
components, console parts and cluster rings. We place strong emphases on our one-stop
production capability in mould production, plastic injection moulding and electroplating
which enables us to achieve an outstanding production performance as demonstrated by our
high production yield rate of approximately 90.7% in 2016, which is higher than the industry
leading players according to the Frost & Sullivan Report.

As at the Latest Practicable Date, we had an established network of production bases
with an aggregate GFA of approximately 135,326 sq.m. with over 4,000 employees as at
31 December 2016. Established in 2002 and headquartered in Huizhou, China, our
production sites are operating in different strategic locations in southern, eastern and
northern China in close proximity to many of the China’s leading Tier 1 suppliers and
OEMs. This enables us to respond timely to business opportunities and to establish and
maintain close relationships with key industry players. As at the Latest Practicable Date, we
had a total of 10 electroplating production lines. It is important to maintain large-scale
production for us to meet the output requirement of our customers throughout the vehicle
model programme, which on average lasts for six years.

We have established strong relationships with leading Tier 1 suppliers and OEMs
located in China, North America and Europe as a result of our ability to offer high-quality
products at competitive prices. As at the Latest Practicable Date, we were the approved
supplier for a wide range of internationally renowned OEMs, including Jtat#BEITHATRA
and Volvo Cars, and Tier 1 suppliers. With our sound quality control and profound
knowledge in the industry, we have been successfully selected as a supplier in the global
programmes for a selection of the latest premium car models. Through years of cooperation,
we believe that we have become an important strategic partner to many Tier 1 suppliers and
global OEMs, thereby consolidating our business flow and market position and enabling us
to develop further business relationships with OEMs. In 2016, 30.0% of our revenue was
derived from North America, 22.6% was from Europe, 43.7% was from China and 3.7% was
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from other regions. To maintain close proximity to the global OEMs and enhance our
presence in the key global automobile market, we strategically established sales and
marketing offices in Germany in 2008 and in the US in 2013. We have also established an
indirect wholly-owned subsidiary in Mexico, Xin Point Mexico, in December 2016 as part of
our expansion plans in Mexico. With an aim to enhance our global production capacity, we
plan to establish a new production base in Mexico in 2018 with all en-compassing
capabilities in plastic injection moulding, electroplating, components assembly and storage
and logistics.

We have accumulated extensive technical knowledge and developed a high degree of
technical expertise as an automotive plastic electroplated components supplier, with a
consistent focus on R&D. We are capable of completing surface decoration on a wide range
of plastic resin surfaces, such as ABS resin, PC/ABS resin and other plastic resins. We are
also capable of completing automotive decorative components with different kinds of plating
finishes according to the customer’s specifications, such as bright, silk metal, black and
titanium finishes. We are committed in R&D to adopt advanced electroplating technologies,
such as nylon electroplating and VM electroplating technologies in our production process.

COMPETITIVE STRENGTHS

The following competitive strengths have contributed to our success and we believe
they will continue to help us compete and expand in the growing automotive decorative
components industry:

Leading automotive plastic electroplated components supplier in China

According to the Frost & Sullivan report, in 2016, we were the second largest
automotive plastic electroplated components supplier in the China in terms of revenue.
Automotive plastic electroplated components are mainly applied in interior and exterior
decoration. As at 31 December 2016, we had a total of 10 electroplating production lines. In
2016, our aggregate production capacity reached 2,123,100 sq.m..

We were also the largest automotive plastic electroplated components exporter in China
in terms of export revenue in 2016, according to the Frost & Sullivan Report. More than 50%
of our revenue during the Track Record Period were contributed by exports to the US,
Europe, Japan and other regions. The quality of our products is widely accepted and well
recognised in the world, which could be demonstrated by the awards received from our
customers around the globe. For further details, please refer to the paragraph headed
“Awards” below in this section.

We have accumulated extensive technical knowledge and developed a high degree of
technical expertise in electroplating and plastic injection moulding through our consistent
focus on R&D. Our overall R&D strategy seeks to use advanced technologies, materials and
processes to efficiently solve problems for customers and to bring innovative products to the
markets. We seek to differentiate our product portfolio such as neon coloured and translucent
electroplated products and enhance the anti-corrosiveness and scratch resistance of these
products. At the same time, we are committed to improve the traditional electroplating
technologies and adopt advanced electroplating technologies, such as nylon electroplating
and VM electroplating technologies in our production process.

The cornerstone of our R&D platform is a core team of over 305 members, of whom
more than 91% possess undergraduate or graduate degrees in the areas of engineering,
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chemistry, material science or other science subjects. Our R&D team has successfully
enabled us to attain our leading market position through understanding and anticipating
market demand, improving production technologies and existing products based on our
customers’ specifications. Our technological innovation is also supported by our advanced
in-house testing laboratories to perform temperature, corrosion and pressure resistance
testing.

We have built an intellectual property portfolio and diligently protect our intellectual
properties. As at the Latest Practicable Date, we had registered a total of 38 patents in China
and had made four patent applications in China and one patent application in Germany. We
believe that our strong R&D capabilities and intellectual property portfolio reinforce our
market foothold and will continue to enable us to keep pace with constantly evolving
technologies in our industry.

We believe that our commitment to produce high quality product and production
expertise have allowed us to differentiate from our competitors and achieve solid
growth. During the Track Record Period, we have achieved a revenue and net profit CAGR
of 23.7% and 28.3%, respectively, from 2014 to 2016, showing our success in enhancing our
leadership position in the industry.

Track record as a global supplier to internationally renowned and luxury automobile
brands

Since established in 2002, we have expanded to become a global supplier with offices
in North America, Europe and Asia serving leading international Tier 1 suppliers and
OEMs. In 2016, 30.0% of our revenue was derived from North America, 22.6% was from
Europe, 43.7% was from China and 3.7% was from other regions.

We are the approved supplier for a wide range of internationally renowned OEMs,
including JLEFFERIARAT and Volvo Cars, and Tier 1 suppliers. We have supplied
products to many of our customers for over five years. The approval processes of these
internationally renowned OEMs and Tier 1 suppliers involved comprehensive assessment
procedures on our overall management, production scale and quality control. It generally
takes years for an industry player to become an approved supplier to the Tier 1 suppliers and
we believe it is difficult for new comers to become the approved suppliers for those brands.
Through years of cooperation with OEMs and Tier 1 suppliers, we have been able to supply
to an increasing number of car models of internationally renowned automobile brands. In
2016, we have served a diversified customer base of over 190 customers, comprising
internationally renowned and luxury automobile brands and Tier 1 suppliers.

With our long-standing relationship with our customers, we have been successfully
selected as the supplier of electroplated automotive interior decorative components for the
global programmes for a selection of the latest premium car models which could generate
higher profit margins. Our sound quality control and profound knowledge in the industry
also enable us to tap into the recently fast-growing electric cars market supplying
components such as steering wheel emblems, engine hoods and decorative rings for buttons
for electric car models, which require the use of lighter interior components. In October
2016, we were engaged by one Tier 1 supplier to manufacture three different electroplated
components for an electric car model for a period of eight years. Our Directors believe that
the increasing popularity of electric vehicles presents us a new revenue stream. To further
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expand our presence in the electric car market, we are committed to conducting further R&D
on modern, light weight and environmental-friendly surface treatment technologies, such as
multi-level coating, PVD and water-based coating technologies, and explore new production
materials for electric vehicles. Our expertise and industry recognition has led us to establish
cooperation with some OEMs directly throughout their vehicle development and
manufacturing cycle in sharing our experience in the production of certain electroplated
automotive interior decorative components. Through years of cooperation, we believe that
we have become an important strategic partner to many Tier 1 suppliers and global OEMs,
thereby solidifying our flow of business and market position.

Vertically integrated business model with industrial automation capability in critical
production processes

Our vertically integrated business model of mould production, plastic injection
moulding and electroplating, supported by our in-house product design, R&D, tooling and
spray painting capabilities, enables us to provide a one-stop production platform to our
customers. Our unique strength in designing and producing moulds for automotive plastic
electroplated components according to our customers’ specifications has differentiated us
from our competitors and allowed us to connect and engage with our customers at a
preliminary stage of the production cycle, which serves as a critical step for us to lock up the
products to be manufactured by our customers. Leading OEMs and Tier 1 suppliers have
stringent requirements regarding the precision, reliability, expectancy, quality and
environmentally friendliness of the components. We believe that our one-stop production
platform could offer them customised, cost-effective and streamlined manufacturing
services, and in effect helping them optimise the overall delivery time, product quality and
yield rate throughout the entire production process. Our cross-spectrum expertise also brings
us more opportunity to be involved in the early stage of product development process of our
customers, thereby strengthening our relationship with them and better positioning us to
obtain new business. On the other hand, our extensive product offerings allow our customers
to source from us different decorative components for the same car model.

We focus on production automation in our critical manufacturing process. Our
automatic electroplating systems in each of our electroplating production lines has a main
control panel monitoring each process tank and controls the flow of different chemical
solutions and waste liquid. Our capability in mould design is crucial, which involves
multiple procedures with the use of our high-precision machines. We utilise automated high-
speed S-axis robot in all of our plastic injection moulding processes which could enhance the
precision, flexibility and efficiency of our production process. With these automated
production lines, we could achieve high level of quality, consistency and production
efficiency with optimum manpower utilisation. As a result, we could be benefited from
industry top production yield rate.

Expertise in production and electroplating technologies lead to industry-leading
production yield rate

Our production focuses on utilising a portfolio of advanced technologies to develop and
manufacture products that can satisfy the demanding performance requirements of our
customers. For example, we adopt automated high-speed 5-axis robot in all of our plastic
injection moulding processes and nylon electroplating technology in our production process
to meet the requirements of our major customers at lower costs.
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Our production technologies optimise the production process and result in high
production quality and yield rate. Our outstanding manufacturing performance can be
demonstrated by our industry-leading overall production yield rate of approximately 90.7%
in 2016 which was higher than the other top 5 leading players of China of approximately
85% to 89%, according to the Frost & Sullivan Report. With our advanced production
technologies and knowhow, we believe we are able to consistently and efficiently replicate
our manufacturing model in our new production base in Mexico, which is expected to
commence production in 2018, to further enhance our overall production capacity and
competitiveness.

Experienced and committed management team with in-depth industry knowledge and
experience

We have an experienced and dedicated senior management team with extensive
knowledge of and experience in plastic injection moulding and electroplating industry.
Under the leadership, strategic vision and direction of Mr. Ma, our Chairman, executive
Director and the founder of our Group, we have built a business with a proven track record
of success, reaching a clear industry leading position. Mr. Ma has over 24 years of
experience in the electroplating industry. Members of our core management team have an
average of 12 years of experience in the industry and many of our core management team
members, including Mr. Ma, possess an undergraduate degree in Engineering. We believe
that our management’s operating experience has given them in-depth knowledge of our
business and the industry and contributed significantly to our success.

We believe that our strong corporate culture has enabled us to attract and retain
experienced senior and mid-level management as well as skilled technical personnel from the
PRC and elsewhere in the world, which has enabled us to provide better service to our
customers. As at 31 December 2016, we had 745 employees with at least five years of
industry experience, among which 167 are senior and mid-level management personnel.

STRATEGIES AND FUTURE PLANS

Our goal is to become a leading solution provider in automotive interior decoration
with global production capability by implementing the following strategies:

Capacity expansion and cost optimization

During the Track Record Period, our sales of automotive decorative components have
increased substantially from RMB914.4 million in 2014 to RMB1,503.1 million in 2016 at a
CAGR of 28.2%, as a result, the average utilisation rate of our electroplating facilities has
increased from 64.8% in 2014 to 80.7% in 2016. It is important for us to maintain buffer of
15% to 20% of our designed production capacity as our existing and potential new customers
and OEMs would take into account our spare production capacity when considering to
engage us as their supplier. Therefore, our Directors consider it is necessary to expand our
production capacity to satisfy the need of our customers and to achieve long-term growth.
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(i) Expand our production base in China
Our plan to expand our production facilities in the PRC is comprised of the following:

. Enhancing our plastic injection moulding and components assembly capacity.

We are in the course of building our Huizhou New Production Base and Wuxi New
Production Base to focus on plastic injection moulding and components assembly which are
expected to commence operation in October 2017 and August 2017, respectively. During the
Track Record Period, we outsourced part of mould making and plastic injection moulding
processes and paid processing fees of RMB28.3 million, RMB56.6 million and RMB69.3
million in 2014, 2015 and 2016, respectively. The new production bases are expected to
enhance our annual production capacity by around 500 sets of moulds and 90 million pieces
of plastic components, thereby enhancing our one-stop production capacity in mould design
and production, plastic injection and electroplating and significantly reduce the processing
fees. Please refer to the section headed “Business — Raw Materials, Components and
Suppliers — Subcontracting” in this prospectus for details of subcontracting arrangements.

We have also established a new company, Huizhou Xinsheng in the PRC in March
2016, which has established a new production facility next to our Huizhou Production Base
to focus on processing and assembly of plastic components as well as R&D on spray painting
technology. This new production facility has commenced operation in April 2017 with a new
spray painting line.

o Increasing our electroplating production capacity.

We intend to set up one new electroplating production line at our Huizhou Production
Base. It is expected that such production line will commence operation in early 2018 and is
expected to increase our annual production capacity by an aggregate of approximately
350,000 sq.m. to approximately 2,909,400 sq.m. by the end of 2018. For details relating to
our expansion plan in the PRC, please refer to the paragraph headed “Our Future Facilities
and New Production Lines” below in this section.

Our Directors believe that there will be sufficient demand to support our expansion
plans in the PRC based on (i) strong demand from our existing customers supported by the
customer orders received, customer indicative orders and framework agreements with our
customers for year 2017 and 2018; (ii) expected demand from new customers; and (iii)
market consolidation trend in the PRC. During the Track Record Period, our customers for
automotive decorative components have increased from 129 as at 31 December 2014 to 174
as at 31 December 2016. Subsequent to the Track Record Period and up to the Latest
Practicable Date, we have secured business from eight new customers. We were also
currently in active discussion with eight new Tier 1 suppliers whom have provided positive
feedback and support in terms of cooperation with us. We have sent our quotations to all the
said Tier 1 suppliers for their consideration and two of them have issued letters indicating
their intention to engage us for certain of their vehicle programmes. We expect our customer
base to continue to grow as a result of our continuing marketing effort, growing reputation and
product quality. For details of the market consolidation trend in China’s automotive electroplated
components market, and the expected continuing high growth in China’s automotive plastic
electroplated components market compared to the automobile production growth in China, please
refer to the sections headed “Industry Overview — Overview of the Automotive Components
Market” and “Industry Overview — Overview of the Automotive Electroplated Components
Market” in this prospectus.
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We expect the average utilisation rate of our electroplating lines in the PRC to be
around 70% to 80% in 2018, after the commencement of the new electroplating line in our
Huizhou Production Bases, based on (i) forecast of our growth of revenue and quantity of
products supported by customer orders received, customer indicative orders and framework
agreements with our customers for year 2017 and 2018; and (ii) operation commencement of
our new electroplating production line in the PRC in accordance with our expansion plan.

(it) Establish new production base in Mexico

Our sales to North America has increased substantially during the Track Record Period
from RMB345.8 million in 2014 to RMB462.1 million in 2016 at CAGR of 15.6%. It is our
long-term goal to expand our market presence in the North American market, especially the
US, by being more expedient and efficient in addressing our customers’ needs, and as a
result, we plan to establish a production base with our own warehouse facilities in Mexico,
which will be able to cover the entire production process of electroplated automotive interior
decorative components from plastic injection moulding, electroplating to components
assembly and storage and logistics. Our production facility in Mexico will be mainly used to
fulfil newly developed orders from our existing and/or new customers in North America, in
particular, the US and Mexico. We have chosen Mexico as our export platform due to several
reasons: (i) close proximity to our customers in the North American market, which will
enable us to work more efficiently with our customers in terms of product design, provision
of advice and after-sales services, and substantially shorten the delivery time to our
customers in the North American market. It also gives us the leverage to strengthen existing
business relationships with our customers in these regions and explore new business
opportunities; (ii) relatively low plant construction, operating and labour costs in Mexico,
and lower shipping and delivery cost to the North American market, which helps us to be
more competitive in pricing; (iii) favourable policies and incentives recently announced by
the Mexican government such as preferential tax treatment and subsidies for new staff
training to encourage foreign investment; and (iv) Mexico’s booming automotive industry as
well as the significant presence of major international OEMs and Tier 1 suppliers there,
according to the Frost & Sullivan Report.

As at the Latest Practicable Date, we have acquired a piece of land of approximately
50,000 sq.m. in an industrial park located in Jalisco and entered into a land purchase
agreement on 26 May 2017 and we intend to construct a production plant with an aggregate
GFA of 18,000 sq.m. thereon. The annual production capacity of the new production base in
Mexico is expected to reach 220,000 sq.m.. For details relating to our expansion plan in
Mexico, please refer to the paragraphs headed “Our Future Facilities and New Production
Lines — 3. Production base in Mexico” below in this section.

Our Directors believe that there will be sufficient demand to support our expansion
plans in Mexico based on (i) the increase in indicative orders from our existing customers in
North America for year 2017 and 2018 supported by customer orders received, customer
indicative orders and framework agreements with our customers; (ii) the positive feedbacks
we received from our major customers in North America indicating their interests in placing
orders with us should we expand our business operation in Mexico; (iii) the increase in the
number of our customers in North America during the Track Record Period; and (iv) the
continuing recovery of the US economy.

We expect the utilisation rate of our new production base in Mexico in the first full
year of operation to be around 50% to 60% in 2019, based on (i) forecast of our growth of
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revenue and quantity of products supported by customer orders received, customer indicative
orders and framework agreements with our customers for year 2017 and 2018 in the North
American market; (ii) forecast of our growth of revenue and quantity of products in the
North American market in year 2019 based on our historical growth rate in the same region;
(iii) the purpose of our new production facility in Mexico to fulfil newly developed orders
from our existing customers and new customers in the North American market; and
(iv) operation commencement of our new electroplating production line in Mexico in
accordance with our expansion plan.

We will continue to devote resources to strengthening our one-stop production
capability which we believe would help us forge more in-depth cooperation with our
customers throughout their manufacturing cycle. We target to play greater role at each stage
of the product life cycle with stronger collaboration with our customers, including products
design, components assembly and after-sales services to provide them with highly
customised solutions. We plan to improve our enterprise resource planning system to
increase efficiency of our resource and inventory management and leverage on our network
of production bases in close proximity to our customers, including our overseas offices in the
US and Germany to quickly respond to our customers’ needs.

(iii) Pursue acquisition opportunities

We plan to explore and pursue acquisition opportunities to strengthen our market
position and enhance our overall competitiveness in the electroplating industry. Our strategy
will focus on acquisitions of automotive interior decorative electroplated components
manufacturers (or part of their operations) with product offerings, product line extensions
and/or new technologies complementary to our existing business operations. As at the Latest
Practicable Date, we had not entered into any letter of intent or legally binding agreement in
respect of any potential acquisition nor identified any definite acquisition target for
expansion purposes.

Continue to strengthen our automotive plastic electroplated components customer base

We plan to expand our customer base in Europe by leveraging on our sales and
technical support services platforms in Germany. Our offices in Darmstadt and Stuttgart in
Germany are in close proximity to the major automotive manufacturers in Germany and
Eastern Europe. As a result, we are able to engage with our customers at the preliminary
stage of the product development cycle and provide technical support during the course of
our business relationship and even after the delivery of our products on a timely basis. To
expand our foothold in the European market, our Stuttgart office is mainly engaged in
promotion and publicity of our automobile door handle products in Europe. We established a
new sales and marketing office in Switzerland to focus on provision of services to our
customers located mainly in Czech Republic and Hungary. In addition, we believe that our
plan to set up a new production base in Mexico can facilitate our procurement of new
business with Tier 1 suppliers and OEMs in North and South America.

Enhance our capabilities in R&D, product design and electroplating technology

We believe that continuously enhancing our product design capability is the key to
become the designated supplier to major OEMs in the automotive plastic electroplating
industry. We plan to further improve our R&D capabilities to align our product solutions
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with expected customer requirements. For example, we intend to apply and leverage on our
knowledge to conduct research on surface treatment to reduce component weight by
introducing new materials and bring new automotive plastic electroplated components to the
markets. To this end, we plan to set up more laboratories and further procure and upgrade
our quality control and testing equipment. We also plan to recruit more R&D professionals
and talents in the areas of polymer, chemistry, material science and engineering. In
particular, we intend to continue to cooperate with Harbin Institute of Technology or other
major universities in the PRC, chemical engineering and physics research institutes or other
external research institutes on R&D programmes in the future. Furthermore, we aim to
continuously optimising our manufacturing process such as improving the design of electric
circuit of our electroplating process which can lead to increased productivity, high
production yields and reduced costs.

OUR PRODUCTS

The table below sets forth a breakdown of our revenue and their percentage of our total
revenue for the periods indicated:

For the year ended 31 December
2014 2015 2016

Gross Gross Gross

profit profit profit

margin margin margin

RMB’000 % (%) RMB’000 % (%) RMB’000 % (%)

Automotive

decorative

components 914,439 90.9 1,128,353 93.7 1,503,085 97.6
Non-automotive

components 91,810 9.1 75,364 6.3 37,581 2.4
Total 1,006,249 100.0 38.5 1,203,717 100.0 37.6 1,540,666 100.0 41.1

The major countries to which we export our products include the US, Canada, Mexico,
Germany, Spain, Romania, Czech Republic, Slovakia, Japan and Brazil. The following table
sets forth our revenue by geographic segment for the periods indicated:

For the year ended 31 December
Geographic segment (Note 1) 2014 2015 2016
RMB’000 %  RMB’000 %  RMB’000 %

China (Note 2) 483,323  48.0 571,477 475 673,579  43.7
North America 345,772 34.4 381,181  31.7 462,110  30.0
Europe 141,291  14.0 210,087  17.5 348,256 22.6
Others (Note 3) 35,863 3.6 40,972 3.3 56,721 3.7

1,006,249 100.0 1,203,717 100.0 1,540,666 100.0

Notes:

(1)  The revenue by geographic segment is based on the locations of the customers.
(2)  Including all of the revenue from sales of non-automotive components.

(3)  Others include but not limited to Japan and Brazil.

Automotive decorative components

We manufacture and sell electroplated automotive (i) interior decorative components
mainly of passenger vehicles, such as interior door handles, door trim, shifter bezels,
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steering wheels components, console parts and cluster rings and (ii) exterior decorative
components, such as emblem, exterior door handles, fog lamp trim, front grill trim and tail
lamp trim. Automotive interior decorative components were our major products segment
during the Track Record Period, accounting for 91.9%, 92.9% and 93.6% of our revenue
from automotive decorative component segment in 2014, 2015 and 2016, respectively. Our
revenue derived from sales of automotive decorative components was RMB914.4 million,
RMBI1,128.4 million and RMB1,503.1 million in 2014, 2015 and 2016, respectively,
representing 90.9%, 93.7% and 97.6% of our total revenue during the same periods.

The following diagram shows the electroplated automotive interior and exterior
decorative components that we manufacture and sell:

(i) Interior components:

o ==

Door trim

— e

Interior door handles

Console parts

Cluster rings

Steering wheels
components

Shifter bezels
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(ii) Exterior components:

—_—

Emblem

Tail lamp trim

Exterior door handles

Front grill trim

We specialise in the production of automotive decorative components which require
surface decoration by electroplating or spray painting. We are capable of completing surface
decoration on a wide range of plastic resin surfaces, such as ABS resin, PC/ABS resin and
other plastic resins. We are also capable of completing the electroplated automotive interior
decorative components with different kinds of plating finishes according to our customer’s
specifications, such as bright, silk metal, black and titanium finishes. Most of our products
would require surface decoration by electroplating or spray painting.

Electroplating is frequently used in the interior design of vehicles for both functional
and appearance reasons. Electroplating creates a barrier on the surface of the interior
components to protect them against atmospheric conditions such as corrosion and makes the
surfaces less susceptible to damage. It could also make interior design more aesthetically
appealing and look brand new.

We set the price for automotive decorative electroplated components based on a number
of factors, including raw material costs and market competition. In 2014, 2015 and 2016, the
average selling price of our automotive decorative components was RMB4.0 per unit,
RMB4.1 per unit and RMB4.8 per unit, respectively.

Non-automotive components

Apart from automotive decorative components, we also manufacture and sell non-
automotive components, such as razor edge and decorative parts of razors, lens rings and
function buttons of digital and video cameras, as well as external shells and supporting
frames of photocopiers. We produce the electroplated components starting from the plastic
components with the use of mould that we design and manufacture and finish with surface
treatment by electroplating or coating or both. In 2014, 2015 and 2016, the average selling
price of our non-automotive electroplated components was RMB1.9 per unit, RMB1.6 per
unit and RMB2.8 per unit, respectively.
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Due to the change of our business focus to the production of automotive decorative
components, the revenue contribution by sales of non-automotive components decreased
during the Track Record Period. Our revenue derived from this product segment was
RMB91.8 million, RMB75.4 million and RMB37.6 million in 2014, 2015 and 2016,
respectively, representing 9.1%, 6.3% and 2.4% of our total revenue during the same
periods. We do not intend to actively expand or market our non-automotive components,
except for fulfilling the purchase orders from our existing customers.

~ 134 -



BUSINESS

ONE-STOP PRODUCTION PROCESS OF OUR AUTOMOTIVE

COMPONENTS

Component design and development

\

Assembly, final inspection and global
logistics

- 135 -

DECORATIVE



BUSINESS

Component design and development: Our engineers carry out component design and
development by transforming the specifications and drawings provided by our customers into
computerised 3D data using softwares.

Mould design and production: Our mould engineers design moulds for use in plastic
injection moulding where required by our customers. Production of moulds involves multiple
procedures with the use of our high-precision machines. We sell our moulds to our customers
separately from our sales of products. During the Track Record Period and as at the Latest
Practicable Date, we did not sell any moulds which were not related to the products produced
by us for our customers.

Plastic injection moulding: Plastic material of the component is injected into the mould
to produce the desired shape and features of the component. We use advanced injection
moulding techniques, including multicomponent moulding whereby two or more kinds of
materials are moulded onto each other or in between each other to achieve complex final
moulded component designs.

Electroplating/Spray painting: Most of our products would require surface decoration
by electroplating or spray painting.

. Electroplating: After pre-treatment (such as cleaning) of the plastic moulds, the
plastic components are submerged into a line of numerous electrolytic process
tanks where metal layer is deposited over the components by applying electric
current. This step usually takes up a total of around four hours depending on the
desired thickness. We have installed large-scale electroplating tanks which enable
us to perform electroplating on large-size components. We are able to perform
electroplating with diversified surface finishes, such as bright, silk metal, black
and titanium finishes.

. Spray painting: This process is commonly used for components that require
special coating precision and pattern. Spray painting is conducted at our dust-free
facility at the Huizhou Production Bases with the use of automatic spray guns
with robotic arms. We also perform laser etching which can produce clean cutting
edges and fine details. Our spray painting production lines can perform painting
with a high-gloss finish.

Assembly, final inspection and global logistics: We carry out inspection and quality test
at every manufacturing stage before the assembly and delivery of our products to the
customers.

MANUFACTURING FACILITIES

Production facilities

Our production bases are located across the southern, eastern and northern regions of
the PRC. As at the Latest Practicable Date, the aggregate GFA of our production bases was
135,326 sq.m.. Our strategy is to establish manufacturing facilities either in parts of China
which can cover the regions where the major OEMs and Tier 1 suppliers are located or close
to ports for export. Our headquarter is located in Huizhou of Guangdong Province and we
also have production bases in Wuxi and Tianjin. As at the Latest Practicable Date, we had a
total of 10 electroplating production lines.
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The map below shows the various locations of our production bases as at the Latest
Practicable Date:

Tianjin Production Base

Wuxi New
(] </ Production Base

Huizhou Production Base

Huizhou New Production Base Wouxi Production Base

The table below sets forth the details of our production facilities as at the Latest
Practicable Date:

Number of major

production lines/ Total GFA
Location Primary functions machines in operation (sq.m.)
Huizhou Production Bases Plastic injection moulding, < 6 electroplating lines 112,177
electroplating, moulds * 6 spray painting lines
design and production, (5 with VM
spray painting, R&D electroplating
technology)

e 1 laser carving line
e 1 printing line
* 149 plastic injection

machineries
¢ 38 mould production
machines
Wuxi Production Bases Plastic injection moulding ¢ 3 electroplating lines 12,361
and electroplating, moulds 59 plastic injection
design and production machineries
Tianjin Production Base Plastic injection moulding, < 1 electroplating lines 10,788
electroplating e 18 plastic injection
machineries
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OUR PRODUCTION LINES AND MACHINERY

Our principal production lines and machinery consist of (i) mould production machines;
(ii) plastic injection machines; (iii) electroplating lines; (iv) spray painting lines with VM
electroplating technology; (v) laser carving line and (vi) printing line. We purchased a
majority of our machinery and equipment from China and Europe, which have an average
remaining useful life of four to seven years as at 31 December 2016, after which such
machinery and equipment should either be replaced or upgraded. Depreciation of machinery
and equipment is calculated using the straight line method to allocate their costs to their
residual values over the estimated useful lives. The principal annual rates used for
calculating depreciation of our production lines and machinery range from 5% to 33.3%. In
2014, 2015 and 2016, we incurred RMBS55.3 million, RMB54.6 million and RMB71.6
million on the purchase of production lines and machinery, respectively. We owned most of
the production machineries and equipment, except for 29 sets of machines located in
Huizhou Production Bases under the finance lease granted by a bank in July 2015.

We conduct inspection on our production lines and machinery on a monthly basis.
During the Track Record Period, there had been no major disruptions of the business
operations resulting from insufficient maintenance.

Production capacity and utilisation rate

Due to the diversity and the customer-specific nature of our products, our Directors
consider that the most meaningful way to measure our production capacity and utilisation
rate is by surface area of electroplated components of electroplating lines used in our
production processes rather than by units or volume of production output.

The following table sets out the designed production capacity, actual production
volume and average utilisation rate of our electroplating production process of each of our
production bases for the periods indicated:

Electroplating Lines

Huizhou Wuxi Tianjin
Production Production Production
Base Base Base Total

(sq.m’000) (sq.m’000) (sq.m’000) (sq.m’000)
For the year ended 31 December 2014:

Designed production capacity (Note 1) 1,335.9 609.9 177.8 2,123.6
Actual production volume 971.4 326.7 78.8 1,376.9
Average utilisation rate (Note 2) 72.7% 53.6% 44.3% 64.8%

For the year ended 31 December 2015:

Designed production capacity (Note 1) 1,418.0 604.0 125.4 2,147.4
Actual production volume 1,063.3 454.7 69.5 1,587.5
Average utilisation rate (Note 2) 75.0% 75.3% 55.4% 73.9%

For the year ended 31 December 2016:

Designed production capacity (Note 1) 1,418.0 604.0 101.1 2,123.1
Actual production volume 1,195.3 458.0 59.9 1,713.2
Average utilisation rate (Note 2) 84.3% 75.8% 59.2% 80.7%
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Notes:

(1)  The designed production capacity in 2014, 2015 and 2016 is calculated on the basis of 312 days per year
and 24 working hours per day. The decrease in designed production capacity of Tianjin Production Base
during the Track Record Period was mainly due to the retirement of two electroplating production lines in
September 2014 and July 2015, respectively.

(2)  Average utilisation rate is calculated based on the actual production volume during the relevant year divided
by the designed production capacity.

The average utilisation rate of our electroplating production lines in 2014, 2015 and
2016 was 64.8%, 73.9% and 80.7%, respectively. According to Frost & Sullivan, the
utilisation rates of electroplating companies in the PRC are commonly close to or below
70%. As such, the Group’s average utilisation rate is above that of the industry average. It is
important for us to maintain buffer of 15% to 20% of our designed production capacity as
our spare production is one of the factors which our existing and potential customers and
OEMs would take into account when considering to engage us as their supplier. The average
utilisation rate of our electroplating production lines is affected by a number of factors, such
as the volume and types of the components to be electroplated, the types of electroplating
materials to be used and our production schedule. The increase in average total utilisation
rate in 2016 was mainly attributed to an increase in total production volume as a result of an
increase in orders on hand.

OUR FUTURE FACILITIES AND NEW PRODUCTION LINES

As disclosed in the paragraph headed “Strategies and Future Plans — Capacity
expansion and cost optimization” above in this section, we plan to establish new production
bases in China and Mexico, and set up new electroplating production lines. The below table
sets forth further details of our expansion plans and future facilities:

1. Huizhou New Production Base

Estimated
Expected investment
date of costs to be incurred as Expected Expected
commencement at the Latest Source of Expected annual breakeven period payback period
of operation Practicable Date funding capacity (Note 1) (Note 2)
RMB million
October 2017 140.4 Net proceeds Around 300 sets ~ Approximately Approximately six
from the Global of moulds and one year after the years (including
Offering around 70 million commencement of construction
pieces of plastic  production period of one year)
components

The new production base will focus on plastic injection moulding and components
assembly. We have been granted the land use right of the land for building the Huizhou New
Production Base by the relevant land and resources administrative authority on 5 March
2015. The GFA of such land and the production plant to be constructed thereon are 31,403
sq.m. and 30,035 sq.m., respectively. The land premium of the Huizhou New Production
Base was RMB9.2 million and the consideration has been fully settled.

As at the Latest Practicable Date, we had obtained the land use right certificate and
both the construction works planning permit and the construction works commencement
permit. The construction of the Huizhou New Production Base is now in progress. The
construction of the production plant has completed and the construction of foundation for
dormitory has commenced. It is expected that the whole construction will be completed by
September 2017.
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2. Wuxi New Production Base

Estimated
Expected investment
date of costs to be incurred as Expected Expected
commencement at the Latest Source of Expected annual breakeven period payback period
of operation Practicable Date funding capacity (Note 1) (Note 2)
RMB million
August 2017 69.7 Net proceeds Around 200 sets  Approximately Approximately six
from the Global of moulds and one year after the  years (including
Offering around 20 million commencement of the construction
pieces of plastic  production period)
components

The new production base will focus on plastic injection moulding and components
assembly. We have been granted the land use right of the land for the building of the Wuxi
New Production Base by the relevant land and resources administrative authority on 28
January 2015. The GFA of such land and the three storey production plant to be constructed
thereon are 13,619 sq.m. and 39,247 sq.m., respectively. The land premium of the Wuxi New
Production Base was RMB6.7 million, and the consideration has been fully settled.

As at the Latest Practicable Date, we had obtained the land use right certificate,
construction works planning permit and construction works commencement permit. We have
also completed the construction of the whole production plant. It is expected that we will
complete (i) the renovation of the office by June 2017; and (ii) the Wuxi New Production
Base will commence operation in August 2017.

3.  Production base in Mexico

Estimated
Expected investment
date of costs to be incurred as Expected Expected
commencement at the Latest Source of Expected annual breakeven period  payback period
of operation Practicable Date funding capacity (Note 1) (Note 2)
RMB million
December 2018 269.8 Net proceeds Electroplating: Approximately six Approximately six
from the Global 220,000 sq.m. months after the years (including
Offering commencement of construction
production period of 1.5
years)

The new production base will cover the entire production process of electroplated
automotive interior decorative components from plastic injection moulding, electroplating to
components assembly and storage and logistics.

To select our operation premises, we have conducted a feasibility study and several
rounds of site visits to the industrial parks in five major states in Central Mexico, namely
Jalisco, San Luis Potosi, Queretaro, Guanajuato and Aguascalientes in 2016. We have
conducted analysis on labour costs, construction costs, climate, transportation and location,
political situation, government policies and incentive schemes across the five states as part
of our feasibility study. After comparing the costs and benefits of carrying out business
operations in each of the five states, we intend to acquire a piece of land of approximately
50,000 sq.m. located in Colinas de Lagos industrial park in Jalisco and construct a
production plant with an aggregate GFA of 18,000 sq.m. thereon. As at the Latest Practicable
Date, we have paid an aggregate of US$1.92 million for the land purchase and infrastructure
usage, of which we have paid US$0.85 million to purchase the land in Mexico. The land
purchase agreement was executed on 26 May 2017.
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The remaining steps to the completion of our expansion plans in Mexico and the
respective timelines and set out below:

Steps involved Expected time
Completion of environmental impact analysis and risk analysis  July 2017
Plant construction licence being obtained August 2017
Commencement of plant construction September 2017
Completion of plant construction June 2018
Installation of machines and equipment June 2018
All necessary permits for operation of production plant being

obtained June 2018
Commencement of trial run October 2018
Commencement of operation December 2018

To ensure efficient implementation of our expansion plans in Mexico and our
compliance with the relevant Mexican laws and regulations, we have designated a local
project manager to oversee the project development progress, closely monitor the situation in
Mexico and report to our senior management promptly if there is any material negative
change in Mexico. We have also engaged a Mexican legal adviser to assist us in
incorporating Xin Point Mexico and ensuring future compliance with the relevant Mexican
laws and regulations with respect to land acquisition, production base construction and
business operation in Mexico. We will also internally assess the commercial, industry and
market risks associated with our business in North America, especially those arising from
any change in the trade policies and legislations in the US and/or Mexico from time to time.
Our senior management will adopt appropriate measures in a timely manner to minimise our
exposure to risks relating to Mexico, and if needed, we may consider engaging independent
local consultants to evaluate our business model and operations in Mexico and assist us in
keeping pace with the latest social economic and political developments in the US and
Mexico. We were advised by our Mexican legal advisers that as at the Latest Practicable
Date and based on the latest development progress of the project, there was no legal
impediment for us to obtain the relevant permits and licences for the construction and
operation of the new facility in Mexico, provided that we follow the procedures and
requirements of all the applicable laws and regulations in Mexico. Please refer to the
paragraph headed “Risk Factors — Our expansion plans may not be as successful as we have
planned” in this prospectus for details on the risks relating to obtaining the relevant permits
and licences.

As advised by our PRC Legal Advisers and Mexican and US legal advisers, as of the
Latest Practicable Date, they were not aware of any material change in the current policies
implemented by the US administration which would materially adversely affect the business
operations, strategies and proposed expansion plans of our Group. In the event of any
imposition of additional trade tariffs or other measures which are likely to cause any material
adverse impact on our proposed business operation in Mexico, we may consider adopting
contingency measures by scaling down our investments in Mexico through reducing the area
of production plant to be constructed and the number of plastic injection moulding
equipment to be acquired and/or postponing the construction of new production base and the
date of operation commencement until when our management considers appropriate.
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4.  Electroplating production line (O Line) at Huizhou Production Bases

Estimated
Expected investment
date of costs to be incurred as Expected Expected
commencement at the Latest Source of Expected annual breakeven period payback period
of operation Practicable Date funding capacity (Note 1) (Note 2)
RMB million
Early 2018 20.8 Net proceeds 350,000 sq.m. Approximately six Approximately
from the Global months after the two years after the
Offering commencement of commencement of

production production

The assembly of the production line was commenced in February 2017.

Notes:

(1)  Breakeven period refers to the period of time required for a production base or production line (as the case
may be) to generate revenue equal to its operating cost for the first time, assuming gross profit margins
would be similar to the existing production facilities or production lines (as the case may be).

(2)  Payback period refers to the period of time required to recover the investment costs, assuming the revenue
will increase in line with the overall business growth and there will be no material impact on the business
and operating result of the production plant or production line due to fluctuation in market demand,
inflations, increase in raw material costs and labour expenses throughout the operation period.

As advised by our PRC Legal Advisers, we do not face any legal impediment in
obtaining the necessary permits and licences for the land acquisition and facility construction
in PRC, provided that we are able to satisfy the necessary legal requirements for obtaining
the relevant approvals.

QUALITY ASSURANCE

We strongly believe that our track record in delivering high quality products and
services is one of the major reasons that our customers choose us over our competitors. We
understand that any defects in our products could result in significant delays or even
disruptions in our customers’ and the vehicle manufacturers’ production processes.
Therefore, we have implemented a set of comprehensive quality assurance policies and
procedures throughout our production processes.

Below sets forth our quality control measures:

. Raw materials and components procurement: we have implemented suppliers
evaluation system through, for instance, conducting site inspection to ensure that
our raw materials and components are sourced from approved suppliers only. In
addition, we have implemented a set of comprehensive system to strictly assess
the quality of each batch of raw materials and components procured before use.

. Component design and development: our product development team strives to
ensure that our customer’s quality requirements are clearly defined and reflected
during the product development stage by applying the industry leading technology
and management. We also maintain close communication with our customers
throughout the product development stage to ensure we understand the
instructions and deliver the right products for our customers.

. Mould design and production: we pay specific attention to mould production as it
safeguards the quality of our products. We have implemented the mould
manufacturing facilities with advanced technologies to ensure the manufacturing
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precision of the components. In addition, we have adopted 3D scanning
technology to assess the quality of each component to ensure it satisfies the
precision requirements of the products. We also conduct inspection on the
assembled moulds to ensure the quality is approved before moving on to the mass
production stage.

. Electroplating: as electroplating is the main process which affects our product
yield rate, we have set out a series of internal policies to manage and control the
process. Such policies lay down the specific requirements and procedures in
relation to, among others, the operation, cleaning and maintenance of the
electroplating equipment, temperature and time required for the electroplating
process, as well as our standard on various types of electroplating materials. We
carry out regular inspection to ensure that our electroplating equipment functions
properly and that the quality of our products is satisfactory. In addition, we have
issued a guideline explaining the duties and required qualifications of our
electroplating staff in different positions.

. Final inspection: our production and quality team strictly implements the
principle of “no production, sale or acceptance of products with bad quality” to
ensure from inspection of raw materials, production process, completion of
production, to product delivery, the quality control measures are carried out
orderly and efficiently. During the evaluation process, we ensure our products
comply with the product specifications and our customers’ requirements. If we
come across products which do not satisfy the quality requirement, we would
analyse such products promptly and rectify the quality issue prior to delivery.

. After-sales services: we maintain close communication with our customers and
provide after-sales technical services to customers after delivery of the products.
To ensure our customers’ confidence in our products, we strive to respond
promptly to any of their feedbacks or questions regarding our products.

As a result of our quality assurance efforts, we have obtained ISO 9001:2008 and
ISO 16949:2009 quality management certification and ISO 14001:2004 environmental
management certification. As at 31 December 2016, we had a total of 137 dedicated quality
assurance personnel who have an average of approximately three years of quality assurance
experience. Our quality assurance personnel are familiar with the relevant PRC national
standards, applicable ISO standards, industry standards and the legal and regulatory
requirements applicable to our products. They are also required to attend professional
training before performing quality assurance tasks.

CUSTOMERS, SALES AND MARKETING
Our customers

Automotive decorative components

Most of our customers during the Track Record Period were Tier 1 suppliers who are
suppliers to OEMs. In 2014, 2015 and 2016, 60.9%, 72.9% and 84.1%, of our revenue from
automotive decorative components segment was derived from sales to Tier 1 suppliers,
respectively, and 33.0%, 21.7% and 13.8%, of our revenue from automotive decorative
components segment was derived from sales to our strategic partner, KPI (Canada)
respectively. For details of our strategic partnership with KPI (Canada), please refer to the
paragraph headed “Customers, Sales and Marketing — Strategic partnership with KPI
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(Canada)” below in this section. Many of our Tier 1 suppliers customers are the world’s
leading automotive components suppliers. We are the OEM-designated supplier in some
vehicle programmes where the Tier 1 suppliers procure components from us for further
processing and assembly.

We also sell electroplated automotive interior decorative components such as
decorative parts for centre consoles and door panels to OEMs directly. In 2014, 2015 and
2016, 0.6%, 1.0% and 2.0%, respectively, of our revenue from automotive decorative
components segment was derived from direct sales to OEMs.

Non-automotive components

During the Track Record Period, we also sold non-automotive components, such as
razor edge and decorative parts of razors, lens rings and function buttons of digital and video
cameras, as well as external shells and supporting frames of photocopiers, to our customers.
In 2014, 2015 and 2016, approximately 9.1%, 6.3% and 2.4%, respectively, of our revenue
was derived from sales of the non-automotive components.

We have a diversified customer base and there was an increasing trend in the total
number of customers during the Track Record Period. In 2014, 2015 and 2016, we have
transacted with a total of 162, 167 and 194 customers, respectively, which were, except KPI
(Canada), all Independent Third Parties. The table below sets out the number of our
customers during the Track Record Period:

For the year ended
By Geographic location 31 December
2014 2015 2016
Beginning of the period
China 123 116 109
North America 4 10 11
Europe 15 22 32
Others 13 14 15
155 162 167
Addition
China 21 23 20
North America 3 7
Europe 8 11 8
Others 3 2 3
38 39 38
Decrease
China 28 30 8
North America 0 2 0
Europe 1 1 2
Others 2 1 1
31 34 11
End of the period
China 116 109 121
North America 10 11 18
Europe 22 32 38
Others 14 15 17
162 167 194
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For the year ended
By Product type 31 December

2014 2015 2016

Beginning of the period
Automotive decorative components 110 129 147
Non-automotive components 45 33 20

155 162 167

Addition
Automotive decorative components 32 38 35
Non-automotive components 6 1 3
38 39 38
Decrease
Automotive decorative components 13 20 8
Non-automotive components 18 14 3
31 34 11
End of the period
Automotive decorative components 129 147 174
Non-automotive components 33 20 20

162 167 194

In 2014, 2015 and 2016, our revenue from our five largest customers accounted for
48.9%, 43.0% and 38.9% of our total revenue, respectively. Revenue from KPI (Canada),
our largest customer, represented 31.2%, 20.6% and 13.4% of our total revenue in 2014,
2015 and 2016, respectively. Our five largest customers during the Track Record Period have
maintained business relationships with us for a period ranging from three to ten years.
During the Track Record Period, except for KPI (Canada), none of our Directors or their
close associates or our Shareholders who, to the knowledge of our Directors, owns more than
5% of our issued share capital had any interest in any of the five largest customers. For
details relating to our relationship with KPI (Canada), please refer to the paragraph headed
“Customers, Sales and Marketing — Strategic partnership with KPI (Canada)” below in this
section. As at the Latest Practicable Date, taking into consideration the payment histories of
our five largest customers, we were not aware of any material issues with respect to such
customers’ financial condition.

The tables below set out the information in relation to our five largest customers during
the Track Record Period:

Year ended 31 December 2014

Approximate

years of
Location of business
customer’s relationship
branch as at the As
Principal office which Credit Latest percentage
Type of business placed orders Principal Period Practicable Payment of total
Name customers activities with us products sold (days) Date method revenue
KPI (Canada) Trading Trading interior and Canada Automotive  60-67 days 10 Bank 31.2%
company exterior automotive decorative from the transfer
decorative products, components end of
with operations in each
North America and month
Europe
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Year ended 31 December 2014

Type of

Name customers

Location of

customer’s

branch
Principal office which
business

activities with us

placed orders Principal

Approximate

years of
business
relationship
as at the
Latest
Practicable
Date

Credit
Period

products sold (days)

As

percentage
Payment of total
method revenue

TRW Automotive Holdings
Corp.

Tier 1
supplier

Customer A Photocopy
machine

manufacturer

Tier 1
supplier

Faurecia Interior Systems

KOSTAL (Shanghai)
Management Co., Ltd.

Tier 1
supplier

Manufacturing high PRC
technology safety
products and
systems and
specialises in
driveline and chassis
technology as well
as active and passive
safety technology,
with operations all
around the world

The customer PRC
operates business in
Asia-Pacific regions.
Its holding company
is a listed company
on Tokyo Stock
Exchange, Inc. (the
“TSE Listco”),
which specialises in
the development,
production and sales
of (i) imaging
solutions (including
films, digital
cameras and optical
devices),

(ii) information
solutions (including
equipment and
materials for graphic
arts, recording
media and flat panel
display materials),
and (iii) document
solutions (including
office copy
machines, printers,
paper and
consumables). The
TSE Listco recorded
sales of
approximately
¥2.147 billion in
2016 according to its
published annual
report.

The customer PRC
operates business
around the world.

Its holding company
is a listed company
on Euronext, Paris
(the “Euronext
Listco”), which
specialises in
supplying vehicle
interiors and
emissions control
technologies. The
Euronext Listco
recorded sales of
approximately
€18,700 million in
2016 according to its
published annual
results.

Developing vehicle PRC
electrical systems,
industrial electrical
products and testing
technologies, such
as steering column
switches, direction
indicator switches
and steering angle
sensors, with
operations in Asia
and Europe
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Automotive
decorative
components

60 days 6
from date
of bill

Non-
automotive
components

45 days 8
from the
end of

each

month

Automotive
decorative
components

60 days 8
from date
of bill

Automotive
electric and
electronic
switches and
modules, such
as steering
column
module, power
window switch
& door module
and seat
adjustment
switch

90 days 7
from date
of bill

Bank 4.8%

transfer

Bank 4.8%

transfer

Bank
transfer

4.3%

Bank
transfer

3.8%

48.9%
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Year ended 31 December 2015

Name

KPI (Canada)

Faurecia Interior Systems

KOSTAL (Shanghai)
Management Co., Ltd.

TRW Automotive Holdings
Corp.

Customer A

Year ended 31 December 2016

Name

KPI (Canada)

Faurecia Interior Systems

KOSTAL (Shanghai)
Management Co., Ltd.

Approximate
years of
Location of business
customer’s relationship
branch as at the As
Principal office which Credit Latest percentage
Type of business placed orders Principal Period Practicable Payment of total
customers activities with us products sold (days) Date method  revenue
Please refer to Please refer to Please refer Automotive 50-60 days 10 Bank 20.6%
descriptions  descriptions above  to decorative from the transfer
above descriptions components end of
above each
month
Please refer to Please refer to Please refer Automotive 60 days 8 Bank 8.8%
descriptions  descriptions above  to decorative from date transfer
above descriptions components of bill
above
Please refer to Please refer to Please refer Automotive 90 days 7 Bank 5.6%
descriptions  descriptions above  to electric and from date transfer
above descriptions electronic of bill
above switches and
modules, such
as steering
column
module, power
window switch
& door module
and seat
adjustment
switch
Please refer to Please refer to Please refer Automotive 60 days 6 Bank 4.1%
descriptions  descriptions above to decorative from date transfer
above descriptions components of bill
above
Please refer to Please refer to Please refer Non- 45 days 8 Bank 4.0%
descriptions  descriptions above  to automotive from the transfer
above descriptions components end of
above each
month
43.0%
Approximate
years of
Location of business
customer’s relationship
branch as at the As
Principal office which Credit Latest percentage
Type of business placed orders Principal Period Practicable Payment of total
customers activities with us products sold (days) Date method  revenue
Please refer to Please refer to Please Automotive 50 days 10 Bank 13.4%
descriptions ~ descriptions above  refer to decorative from the transfer
above descriptions components end of
above each
month
Please refer to Please refer to Please Automotive 60 days 8 Bank 8.5%
descriptions  descriptions above  refer to decorative from date transfer
above descriptions components of bill
above
Please refer to Please refer to Please Automotive 90 days 7 Bank 6.2%
descriptions ~ descriptions above  refer to electric and from date transfer
above descriptions electronic of bill

above
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Year ended 31 December 2016

Approximate

years of
Location of business
customer’s relationship
branch as at the As
Principal office which Credit Latest percentage
Type of business placed orders Principal Period Practicable Payment of total
Name customers activities with us products sold (days) Date method  revenue
ADAC Automotive Tier 1 Manufacturing Us Automotive 45 days 3 Bank 5.6%
supplier interior and exterior decorative from date transfer
automotive locks components of bill
and functional
components and
provides advanced
design and
engineering services
including initial
concept design,
prototyping and
product validation,
with operations all
around the world
TRW Automotive Holdings Please refer to Please refer to Please Automotive 60 days 6 Bank 5.2%
Corp. descriptions ~ descriptions above  refer to decorative from date transfer
above descriptions components of bill
above

38.9%

We are required to be an approved supplier to the OEMs in order to supply our products
to the Tier 1 suppliers. In most instances, in order to qualify as an approved supplier for the
OEMs, we have to pass certain certification with defined standards and requirements. The
certification involves an assessment on our overall management, production scale and quality
control management a regular basis. It generally takes us around one year to become an
approved supplier to the Tier 1 suppliers from the date of application. In respect of overall
management, the OEMs would send their representatives to our production sites to conduct
on-site assessment on, amongst others, our overall production process, quality control
policies, environmental management, occupational health and safety management. Any
failure to pass the requisite certification will affect our eligibility to become a supplier to
Tier 1 suppliers. After we have become their qualified supplier, we are subject to their on-
going yearly assessment on the quality and specification of our products. Therefore, we have
adopted stringent measures in relation to matters which are concerned by the OEMs to
ensure our on-going competitiveness. During the Track Record Period, we had not
experienced any failure to pass the assessments which resulted in our loss of customer
certification with the major OEMs that our products were ultimately supplied to.

Sales and marketing

As at 31 December 2016, our sales and marketing team had 80 staff members. Our sales
and marketing employees are organised into customer-dedicated teams who are responsible
for developing and supporting our relationships with each of our major customers on a global
basis.

Our sales process to secure a supply relationship with our customers relating to a
specific vehicle model begins at the outset of the development of a new vehicle model or
upon the redesign of an existing vehicle model by the OEMs. OEMs generally initiate the
sourcing of automotive parts for vehicle models by inviting the Tier 1 suppliers to participate
in bidding process and requesting for their fee quotations. After receiving such bidding
invitations, the Tier 1 suppliers would request Tier 2 suppliers such as us, typically one year
and a half to two years before the anticipated commencement of vehicle mass production, to
assist in their bidding process for OEM contracts by providing (i) fee quotations and
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technical details of the interior decorative components for the Tier 1 suppliers to submit to
the OEMs, and (ii) technical support to Tier 1 suppliers in relation to component design and
assembly. We are generally required to submit our fee quotations within one week from the
date of bidding invitation and the Tier 1 suppliers will normally confirm our engagement 10
to 15 months before the anticipated commencement of vehicle mass production. At the time
of confirming our engagement, our customers will normally place indicative orders with us
for a particular automotive decorative component. Such indicative orders may contain, inter
alias, the product names, the unit prices during the product lifetime, the estimated quantity of
products to be produced per year and the payment terms. When a product enters into mass
production cycle, our customers will issue confirmed purchase orders approximately four to
five weeks prior to the expected product delivery dates. Such confirmed orders normally
contain, inter alias, the products to be purchased, the purchase price, the actual quantity to be
purchased and the delivery date.

We negotiate and may enter into framework sales and purchase agreements with Tier 1
suppliers which then place orders with us directly without OEMs’ participation in our
transactions. The terms of the framework agreements vary depending on the requirements of
the Tier 1 suppliers. The following sets out the terms of agreements with some of our major
suppliers:

Duration: Some agreements remain valid until termination and certain
agreements contain a fixed term ranging from one year to 7.5 years.

Price: We generally do not specify a fixed purchase price in the framework
agreements. The purchase prices are usually specified in purchase
orders. However, some of our agreements may set forth the range of
price reduction for each year during the term of agreement.

Our responsibilities: We are generally required under the agreements to perform, among
other things, the following responsibilities:

J deliver products that comply with the specifications prescribed
in the relevant purchase orders and the quality standard agreed
between the parties to the Tier 1 suppliers;

. provide compensation to the Tier 1 suppliers by providing
replacement products, offering discounted price and/or
compensating the Tier 1 suppliers for any consequential loss if
the products supplied by us are defective or does not satisfy the
quality standard;

. fulfil the purchase orders on or before the deadline provided by
the Tier 1 suppliers;

. at the requests of the Tier 1 suppliers, provide on-site support
to Tier 1 suppliers during prototype builds and vehicle
programme launch;

J at the request of the Tier 1 suppliers, make changes to the
products according to the new technical specifications provided
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and notify the supplier by written notice indicating the effect of
the change in terms of quality, time and cost; and

. provide warranty services for the products supplied to the Tier
1 suppliers.

Responsibility of the Provide technical specifications or drawings of the products to be
Tier 1 suppliers: manufactured by us and settle the invoice issued by us within a
specified period of time stated in the agreements or purchase orders.

Restrictions Certain Tier 1 suppliers do not allow us to subcontract all or any part

imposed on us: of our obligations under the agreements or assign the agreements
without prior written consent of the relevant Tier 1 suppliers.
Assignment of claims against the Tier 1 suppliers to third parties or
have them collected by third parties without Tier 1 suppliers’
consents is also generally prohibited.

We are generally not subject to restrictions on selection of specific
suppliers.

Confidentiality: Both Tier 1 suppliers and our Group are generally required under the
agreements not to disclose any content of the agreements or
discussion in relation to the project or any business and technical
information received in relation to a vehicle programme.

Termination: Certain agreements may be terminated by our customers unilaterally
for any reasons in whole or in part by serving notice to us, or by
either party upon occurrence of certain circumstances such as
(1) breach of any terms under the agreement; (ii) revocation of any
operating licence; (iii) change in control; or (iv) liquidation of any
party.

Once we are awarded with the contracts, it typically takes one to three years for us to
commence mass production. We make direct sales to the Tier 1 suppliers by delivering
products to Tier 1 suppliers and they make payments directly to us.

Pricing policy and payment

We adopt a cost-plus pricing method. Our product pricing policy takes into account a
number of factors, including projected production volumes, estimated raw material and
component costs, manufacturing complexities and design complexities of products, logistics,
shipping cost, currency rate, taxes, available production capacity, as well as our strategic
business objective and plans. Our product pricing also reflects costs invested by us during
the product development process as well as price reduction initiatives from our customers.

Pricing pressure is an industry-wide characteristic. OEMs generally require their Tier 1
suppliers to meet price reduction initiatives and objectives each year. Accordingly, most of
our customers who are Tier 1 suppliers would in turn require step-downs in component
pricing over the period of supply, generally ranging, on average, from 2% to 6% per year
during the Track Record Period. The range of such price reductions may be set forth in the
supply contracts for each vehicle programme. Such price reductions and the selling prices
were negotiated and determined based on the expected annual reductions in our overall cost
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of providing products and services to the customers, taking into account such factors as
manufacturing productivity enhancements, changes in raw material and components costs
(including our ability to obtain cost reductions from our suppliers) and design-related cost
improvements at the time of entering into the supply contracts before production. In addition,
some of our customers have the option to terminate for competitiveness or convenience,
which permits our customers to impose pressure on pricing during the life of the vehicle
programme. They also have the right to issue purchase orders for less than the duration of
the vehicle programme, which potentially reduces our profit margins and increases the risk
of our losing future sales under those purchase orders. As such, it is difficult for us to pass
on the subsequent increase of costs in raw materials and productions to our customers. We
attempt to offset the negative impact of price decreases by improving our manufacturing and
purchasing efficiency through methods, such as technological innovation, economies of
scale, reduction of defect rates and bulk purchasing. We believe our pricing pressure is
lessened when the existing products that we supply to customers are replaced with new
products that can be sold at a price with higher margin compared to existing products. For
details, please see the paragraphs headed “Risk Factors — Risks Relating to Our Business —
Increase in costs of raw materials may materially and adversely affect our operations,
margins and profitability” and “Risk Factors — Risks Relating to Our Business — Our
products are subject to continued pricing pressures, customers’ cost reduction initiatives and
the ability of our customers to re-source or cancel their order” in this prospectus.

The credit terms offered to our customers vary depending on the location, credibility,
industry practice, volume of purchases, the customer’s bargaining power and our relationship
with the customer as well as general market conditions. We generally grant a credit term
ranging from 30 to 90 days to our customers and our payments are generally settled by bank
transfers. For details, please see the section headed “Financial information — Description of
Certain Items of Consolidated Statements of Financial Position — Trade and bills
receivables” in this prospectus.

Products return and replacement

We test and inspect our products extensively prior to delivery to customers to minimise
after-sales quality issues. During the Track Record Period and up to the Latest Practicable Date,
we had not experienced any material litigation, claims, returns on sales, recalls, reworks, or repairs
from our customers. As we generally adopt the “no return of goods” policy, none of the products
purchased by our customers have been returned to us during the Track Record Period. We provide
replacement products at our own costs to our customers in cases of defective goods. The costs of
replacement products were approximately 0.04%, 0.09% and 0.17% of our total costs of sales for
2014 and 2015 and 2016, respectively, which were insignificant and had not had a material adverse
effect on our business, results of operations and financial condition.

We have not experienced any material disputes with our customers in relation to
product quality issue during the Track Record Period.

Strategic partnership with KPI (Canada)

With a view to enhancing our brand image overseas and expanding into the North
American market, we formed a strategic partnership with KPI (Canada) in 2006 to supply
automotive decorative components to KPI (Canada) for onward sales to their customers
mainly located in North America. All products sold by us to KPI (Canada) have been onward
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sold to KPI (Canada)’s customers under our brand name. KPI (Canada) principally sold
automotive decorative components to Tier 1 suppliers located in the North America. KPI
(Canada) was our largest customer in 2014, 2015 and 2016. Our revenue generated from
sales to KPI (Canada) amounted to approximately RMB313.5 million, RMB248.4 million
and RMB206.8 million in 2014, 2015 and 2016, representing approximately 31.2%, 20.6%
and 13.4% of our total revenue during the same periods, respectively. Prior to the
Reorganisation, KPL was the registered holder of 5 class C shares in KPI (Canada). To the
best of our Directors’ knowledge, information and belief having made reasonable enquiries,
during the Track Record Period and up to the Latest Practicable Date, KPI (Canada) and
Eurochrome had common controlling shareholders who were Independent Third Parties. For
further information, please refer to the section headed “History, Reorganisation and
Corporate Structure — Reorganisation” in this prospectus.

To the best of knowledge and belief of our Directors, since the commencement of the
strategic partnership with us, KPI (Canada) did not own any manufacturing facility for the
production of automotive decorative components and we are the primary (but not exclusive)
supplier of automotive decorative components to KPI (Canada). Benefiting from the business
network of KPI (Canada), North America has become our major overseas market during the
Track Record Period.

Tier 1 suppliers normally place orders with KPI (Canada) which would then place
back-to-back orders with us in accordance with its customers’ requests. For sales to the
North American market, upon receiving the purchase orders from KPI (Canada), we would
arrange for shipping of our products to KPI (Canada) which would deliver the products to
their customers. Payments are made by KPI (Canada) to us with a credit term of around 50
days granted. For sales to the PRC market, we generally ship our products to such Tier 1
suppliers and receive payments from them directly notwithstanding their purchase orders
were placed with KPI (Canada). We shall then pay KPI (Canada) the difference between the
price we would have charged KPI (Canada) and that KPI (Canada) would have charged its
customers by deducting the relevant amounts from the KPI (Canada)’s payable to us. The
reconciliation of price differentials is normally carried out two months after our delivery of
products to such Tier 1 suppliers.

Through our strategic partnership with KPI (Canada) since 2006, we have developed
business relationships with a number of Tier 1 suppliers in North America and established
ourselves as a quality automotive decorative components supplier. With our improved image
and presence in North America, we decided to further expand the North American market by
ourselves through the establishment of our own office in Troy, Michigan State, the US in
March 2013. On 28 March 2013, we entered into an agreement with KPI (Canada) to cease
our strategic partnership with them on future new vehicle programmes. Our Directors
confirmed that such cessation was not related to any product quality issues or loss of orders
from competitors. On the same date, we entered into a business agreement with KPI
(Canada) to govern our contractual relationships on the existing vehicle programmes. Subject
to any programme extension by KPI (Canada)’s customers, we continue to supply products
to KPI (Canada) and its customers for the remaining term of the existing vehicle
programmes, most of which are expected to be completed in or before 2020. As at the Latest
Practicable Date, the total sales amount under the vehicle programmes which had not been
completed was expected to be approximately RMB285 million. To further regulate our
relationship with KPI (Canada) after the disposal of shares in KPI (Canada) by KPL to
Euroshare (for details, please refer to the section headed “History, Reorganisation and
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Corporate Structure — Reorganisation — Disposal of shares in KPI (Canada) by KPL to
Euroshare” in this prospectus), we entered into a master supply agreement with KPI
(Canada) in October 2015. Both of the business agreement and master supply agreement are
framework agreements and we manufacture and supply products based on the actual
purchase orders and we charge the price either specified in the purchase orders or pre-agreed
between the parties.

The master supply agreement generally include the following salient terms: (i) the
agreement is effective until September 2022; (ii) the agreement contains no minimum
purchase requirement but includes forecasted transaction amounts for years 2015 to 2017
making reference to historical sales amount and shipment volume; (iii) the agreement
provides price adjustment mechanism when, for instance, KPI (Canada) increases or
decreases more than 60% of the quantity of products ordered or the extension of any
automobile programme; (iv) the agreement contains no renewal clause and it can be
terminated upon (a) material breach of the terms by either party which are not remedied
within a reasonable period of time, or (b) liquidation or insolvency of any party. The
business agreement has no fixed term, and it does not provide any provision relating to
minimum purchase requirement, price adjustment mechanism, termination or renewal of the
agreement.

Since our cooperation with KPI (Canada) in 2006, we (i) have retained no ownership
over any products that we sold to KPI (Canada), and all significant risks and rewards
associated with these products have been transferred to KPI (Canada) upon delivery to and
acceptance by them; and (ii) have not been required to repurchase the products that we
supply to KPI (Canada). Based on the above, we have not adopted any measures to monitor
the sales activities of KPI (Canada) nor do we have any policy to control the product prices
charged by KPI (Canada) to its customers. Furthermore, when KPI (Canada) places order
with us, they would provide us with specifications of each product which we follow strictly
to produce tailor-made products. As a result, our sales to KPI (Canada) are conducted on a
“no right of return” basis and there is no risk of inventory accumulation in our sales to
KPI (Canada).

In situations where KPI (Canada) discovers that model number, specifications, quantity
and quality of our products are not in full compliance with the specifications provided to us
or are otherwise defective, we may (i) deduct the price of the defective products from the
total price receivable by us; or (ii) replace the defective products within a reasonable period
by delivering to KPI (Canada). The costs and expenses incurred in producing the
replacement products and the transportation expenses under such circumstances shall be
borne by us. The cost and expenses incurred for replacing the defective products supplied to
KPI (Canada) amounted to approximately RMB131,600, RMB 1,800 and RMB3,177 in 2014,
2015 and 2016, respectively.

Our sales to KPI (Canada) has been steadily decreasing since 2014 after the cessation
of our strategic partnership with KPI (Canada) in March 2013. As a result of the
establishment of our own office in the US with our local sales and marketing team, we were
able to attract seven new customers in North America purchasing directly from us in 2016,
compared to three customers in 2015. The revenue contributed by our sales to customers in
North America which were outside of the strategic partnership arrangement with KPI
(Canada) amounted to approximately RMB32.3 million, RMBI132.8 million and
RMB255.3 million in 2014, 2015 and 2016, respectively, representing approximately 9.3%,
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34.8% and 55.2% of our total sales in the North America’s market, respectively. Based on
the aforesaid, we believe that the cessation of the strategic business relationship with KPI
(Canada) will not bring any material adverse impact to our business.

RAW MATERIALS, COMPONENTS AND SUPPLIERS

Our major raw materials include plastic resins, electroplating chemicals such as nickel
sulphate, and metallic components such as phosphor copper ball.

As at the Latest Practicable Date, we had over 926 suppliers, including 75, 53 and 17
suppliers for the provision of plastic resins, electroplating chemicals and metallic
components to us. Our major customers would generally provide us with their requirements
for raw materials and we select our suppliers on such basis. Some of our customers have
specific requirements as to the brands of plastic resins that we use and we shall select
suppliers among the distributors of such designated brand of plastic resins.

We purchase our raw materials mainly in the PRC. Our top five suppliers during the
Track Record Period were mainly suppliers of plastic resins, electroplating chemicals and
plating racks. In 2014, 2015 and 2016, our five largest suppliers accounted for approximately
13.0%, 14.3% and 13.1% of our total cost of sales, respectively, during the same periods.
During the Track Record Period, except for KP (Suzhou), none of our Directors or their
close associates or our Shareholders who, to the knowledge of our Directors, owns more than
5% of our issued share capital had any interest in any of our five largest suppliers. We have
engaged KP (Suzhou) as our subcontractors. For details, please refer to the section headed
“Business — Raw Materials, Components and Suppliers — Subcontracting” in this
prospectus.

We generally enter into framework agreements in the form of quality assurance
agreements, green procurement agreements, or price confidentiality agreements with most of
our major suppliers, and place orders to them from time to time based on our production
needs and market price of the raw materials.

Our five largest suppliers during the Track Record Period have maintained business
relationships with us for a period ranging from two to eight years. We believe that the
principal raw materials that we use can be sourced from a number of other suppliers at prices
comparable to those being offered by our existing suppliers. We do not believe that there are
any concentration risks with respect to our suppliers. During the Track Record Period, we
had not experienced any difficulties in sourcing raw materials or any major defaults or delay
by our suppliers that had a material adverse impact on our operations. We do not anticipate
any sourcing difficulties in the foreseeable future.

Our procurement process

As at 31 December 2016, we had a team of around 23 employees to obtain and manage
our supply of raw materials and components. We have implemented the following procedures
for procuring raw materials:

. If our customers do not specify any requirements as to raw materials and
components in their purchase orders, we would source raw materials and
components from our list of approved suppliers, which are selected based on
price, proximity to our production sites, quality (with preference to those possess
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quality control related certifications, such as IS09001:2008), ability to
accommodate our production cycles and with good and long-term working
relationships with us. Prior to being approved, our quality assurance team
conducts inspections of a potential supplier’s sample products and on-site
inspections of the supplier’s production process. We conduct evaluation on the
performance of our approved suppliers each year and would request the failing
suppliers to improve or remove them from our list of approved suppliers.

. In some cases, our customers would in their purchase orders designate a specific
supplier or provide a list of preferred suppliers for us to select from for certain
raw materials and components, such as plastic resins.

Since we need to use raw materials with particular specifications in the production of
different products, save for certain plastic resins which we would need in most of our typical
plastic injection process, we mainly procure raw materials upon customers’ confirmation of
their purchase orders. Our procurement department reviews the procurement needs based on
the sales forecast prepared by our sales and marketing department and the inventory level
before placing orders for raw materials. Although we normally maintain a level of stock
based on anticipated production requirements which is sufficient to support us for 10 days to
one month (depending on the types of raw materials) of production, we believe that we have
been and are able to rely on the relationships with our suppliers to provide sufficient raw
materials to meet our production needs.

The cost of raw materials accounted for approximately 38.2%, 32.2% and 31.0% of our
total cost of sales in 2014, 2015 and 2016, respectively. In particular, metallic components
accounted for approximately 9.9%, 11.6% and 10.4% of our total costs of raw materials in
2014, 2015 and 2016, respectively. In 2016, 90% and 10% of our purchases from suppliers
are made on credit and by cash payments, respectively. Some of our suppliers require us to
settle payment prior to delivery. The payment terms of the purchases on credit from our
major suppliers generally range from 30 to 90 days. The exact credit terms are dependent on
the nature of raw materials or components purchased and the supplier concerned. For a
sensitivity analysis of the cost of raw materials, please refer to the section headed “Financial
Information — Major Factors Affecting Our Results of Operations — Cost of raw materials
and staff cost” in this prospectus.

Inventory management

Our inventories primarily consist of raw materials, work-in-progress and finished
products. The inventory level of raw materials is closely monitored through our
manufacturing execution system (MES) complemented with continuous consumption record
and physical stock-take, thereby reducing the risk of excessive stock or under stock. We
retrieve our inventory on a first-in-first-out principle and proper approvals are required for
inventory retrievals. The MES also enhances our managerial and administrative effectiveness
and communication among our departments, facilities order checking, inventory control and
financial reporting and enables us to respond promptly to any potential problems identified.
We also conduct stock-taking by the end of each month. We keep our finished products in
our warehouses and we also engage third-party services provider to provide warehousing
services before delivery to our customers.
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For details of our inventories, please refer to the section headed “Financial Information
— Description of Certain Items of Consolidated Statements of Financial Position -
Inventories” in this prospectus.

Subcontracting

We mainly engage KP (Suzhou) to handle the mould making and plastic injection
moulding processes undertaken by mainly the Wuxi Production Bases, for better production
schedule management, resource utilisation and cost efficiency purposes, particularly in case
of urgent orders from customers. During the Track Record Period, we outsourced the making
of our moulds which were simple in design and required less technical skill so that our in-
house production team can focus on making of the moulds which involved more complex
design and technical requirements. Our Directors believe that this arrangement enables us to
control the quality of our moulds in a more effective manner. As moulds are used to produce
our automotive decorative components, the quality of the moulds would directly affect the
quality of the final products and hence our electroplating yield rate. In addition, during the
Track Record Period, we outsourced part of the plastic injection moulding process when the
production capacity of our own plastic injection machines was insufficient to meet our
customers’ demands. Going forward, we plan to acquire additional plastic injection machines
to enhance our production capacity by using the proceeds from the Listing as further detailed
in the section headed “Future Plans and Use of Proceeds” in this prospectus.

KP (Suzhou) was an indirect 30%-owned associated company of the Company as at the
Latest Practicable Date and has a production site in Suzhou, Jiangsu Province, the PRC. We
have not entered into any framework agreement with KP (Suzhou). The use of KP (Suzhou)
and the specific step(s) of production to be outsourced are determined by our management on
a case-by-case basis with respect to each sales order, taking into account the corresponding
production schedule, our then spared production capacity and cost efficiency. The
subcontracting fees are determined on a case-by-case basis, taking into account the
complexity of the production steps, delivery time and the quantity of the orders. Once KP
(Suzhou) is engaged, we sell raw materials to them for processing and the finished products
would be delivered to our production base for quality control checks. As at the Latest
Practicable Date, KP (Suzhou) had maintained business relationships with us for over six
years. In 2014, 2015 and 2016, the processing fees incurred amounted to approximately
RMB28.3 million, RMB56.6 million and RMB69.3 million, representing approximately
4.5%, 7.5% and 7.6% of our total costs of sales, respectively.

LOGISTICAL ARRANGEMENTS

We are responsible for delivery of our products to the designated locations of the
customers on the delivery dates as specified in the purchase orders. The related delivery
costs and insurance fees are usually borne by us. We engage qualified third party logistics
service providers to deliver products to our customers, as we believe such arrangements
allow us to reduce our exposure to potential liability due to transportation accidents, delivery
delays and losses, and our logistic providers will bear these risks.

RESEARCH AND DEVELOPMENT

We believe our R&D capabilities are crucial to our future growth. As at 31 December
2016, our R&D team consisted of approximately 305 members, including two experts we
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recruited from Germany and Canada, who are specialised in areas of electroplating
technology and electrochemical production, respectively. We incurred approximately
RMB26.9 million, RMB30.7 million and RMB36.0 million as R&D expenses which include
the salaries of the R&D staff, investments in R&D project and other expenses in 2014, 2015
and 2016, respectively.

We have registered for 38 utility model and invention patents. For details, please refer
to the paragraph headed “Appendix IV — Statutory and General Information — 2. Further
Information about our Business — 2.2 Intellectual property rights of our Group — (c) Patents”
in this prospectus.

We carry out R&D activities mainly though our R&D centre located in our Huizhou
Production Bases. Our R&D activities mainly focus on improving the quality and
craftsmanship of the different electroplating technologies we possess and cost efficiency in
our production process.

We realise the value of collaborating with tertiary institutions in R&D efforts and in
September 2012, KP (Huizhou) Precision Plastic and Harbin Institute of Technology entered
into a R&D cooperation agreement (the “Cooperation Agreement”). Under the Cooperation
Agreement, KP (Huizhou) Precision Plastic agreed to pay Harbin Institute of Technology
RMB500,000 in four instalments to subsidise the research project and had paid the first
instalment of RMB100,000 as at the Latest Practicable Date. Harbin Institute of Technology
and our Group will jointly own any patent rights for the R&D technology developed under
the Cooperation Agreement. To foster our cooperation with the Chemical Engineering
School of Harbin Institute of Technology, since 2013, we have started to offer internship
opportunities to the students and job opportunities to the graduates of Harbin Institute of
Technology.

INTELLECTUAL PROPERTY

We recognise the importance of protecting and enforcing our intellectual property
rights, including patents and trademarks in order to protect the technological innovations
developed by our R&D team and the goodwill generated by us.

Patents

We have applied for and have been granted patents in the PRC to protect new processes
for the production of our products. As at the Latest Practicable Date, we had registered a
total of 38 patents in China and had made four patent applications in China and one patent
application in Germany.

Trademarks

As at the Latest Practicable Date, we had registered four trademarks in the PRC and
three trademarks in Hong Kong. As at the Latest Practicable Date, we had not made any
trademark application in the PRC or other countries.

Protection of intellectual property rights

The protection of our technologies, products and processes is essential to our
businesses. All of our key R&D personnel are required to enter into confidentiality
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agreements with us which address intellectual property protection issues and require our
employees to assign to us all of their inventions, designs, technologies, and any other
intellectual property they develop during their employment with us.

We have not been subject to any material infringement of our intellectual property
rights or allegations of infringements by third parties during the Track Record Period. For
more information on our patents and trademarks, please refer to the paragraph headed
“Appendix IV — Statutory and General Information — 2. Further Information about our
Business — 2.2 Intellectual property rights of our Group” in this prospectus.

ENVIRONMENTAL PROTECTION, HEALTH AND WORK SAFETY

Environmental protection

Our operations are subject to certain laws and regulations in relation to environmental
protection. For further information on the applicable laws and regulations on environmental
standards, please refer to the section headed “Regulatory Overview — Laws and Regulations
of the PRC — D. Regulations as to Environmental Protection” in this prospectus. In 2014,
2015 and 2016, our cost of compliance with environmental rules and regulations was
approximately RMB15.0 million, RMB14.0 million and RMB16.2 million, respectively. We
expect our compliance cost in 2017 to be approximately RMB18.7 million.

Since our business involves the production and storage of certain hazardous chemicals
and materials, we are committed to clean production and reducing the discharge of wastes.
Both Huizhou Production Bases and Wuxi Production Bases have obtained ISO14001:2004
certifications. In addition to compliance with international standards, we have also developed
a series of internal environmental protection policies and guidance, including (a) waste
water: (i) Group members should be equipped with proper drainage facilities to ensure
proper filter and treatment, as well as the amount of discharge of waste water being within
the limit imposed by the PRC government; (ii) water recycling plant should be installed, and
(iii) security cameras should be installed to monitor the condition of waste water discharge;
(b) air emission: air purifying and recycling facilities should be installed to collect the air
pollutants in production workshops to improve air quality; (c) noise pollution: Group
members should adopt sound proofing and sound absorption measures to ensure the noise
produced meets the required standard imposed by the PRC government; and (d) solid waste:
hazardous wastes should be carefully transported to landfill/ specific departments of our
Group for further handling. We engage a number of external companies with the relevant
permits to handle and dispose of the hazardous wastes generated by us.

During the Track Record Period, we were not subject to any material fines or penalties
associated with the breach of any environmental laws or regulations.

Health and work safety

We are subject to certain rules and regulations on health and work safety. For further
information, please refer to the section headed “Regulatory Overview — Laws and
Regulations of the PRC — E. Regulations as to Production Safety” in this prospectus.

We have implemented infrastructure and safety policies to ensure equipment safety, to
prevent or minimise community exposure to hazardous materials. We have compiled an
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internal safety manual to provide guidance to our staff in maintaining a safe working
environment. Each of our subsidiaries has established a safety management committee
consisting of representatives from the management and staff. The safety management
committee carries out regular safety inspection of our production facilities to ensure that the
safety measures are complied with and the production procedures are adhered to. We have
also maintained fire prevention facilities and conducted fire drill on a regular basis.
Production staff are provided with regular trainings on the operations of the equipment and
occupational safety gear.

We had two fire accidents at the electroplating production base in Huizhou in February
2014 and November 2016, respectively, without causing any death or casualties. According
to the administration penalty order issued by the PRC local authority on 4 April 2014, the
accident in 2014 was caused by an employee operating machinery without proper production
safety training, indirectly causing a fire in the production base. We were ruled to have
breached the Production Safety Law of the PRC (F# ARMME %24 7%) and the Interim
Provisions on the Identification and Treatment of Hidden Perils of Work Safety Accidents
(BREE SRR BP AR MEITRIE). As a result of the breach, we were subject to a fine in the
amount of RMB 100,000 and the operation of the relevant production base was suspended for
two months to rectify the fire safety issue as required by the local authority. We have paid
the related penalty to the PRC local authority upon receipt of such penalty order. The
employee causing the fire accident was fined and dismissed by us. Another fire accident took
place in our Huizhou Production Base in November 2016, as a result of which we suffered an
aggregate economic loss of approximately RMB16.0 million, including destruction of our
electroplating racks and loss of production arising from the accident. The fire accident did
not cause material disruptions to our Group. According to the investigation report issued in
January 2017 by the local fire department, the fire was not caused by electrical wiring or
natural disasters, and we have reported a suspect, being our employee which we have
dismissed after the accident, of causing the fire to the police for their investigation. As at the
Latest Practicable Date, we were not fined by any authorities for any breach of laws and
regulations, had not received any penalty notice or ordered to suspend our production as a
result of the accident. According to the written confirmation from the relevant safety
production authorities in February 2017, we had complied with the relevant production
safety laws and regulations in the PRC.

To prevent the occurrence of similar accident, we adopted strict measures to supervise
the use of naked flames in our factories by introducing guidelines which set out the safety
precautions to be taken when using naked flames in the factories and the approval
procedures. Prior permission must be sought from our administrative department by filling
out application forms providing all the relevant details such as the venue, time and reason for
the use of naked flames and name of supervisor(s). Our safety officers are responsible for
conducting regular site patrols in the areas where naked flames are used and preparing the
relevant documentation for record keeping purposes. Any persons who use naked flames in
our factories without prior permission may be fined or dismissed. Our administrative
department and safety officers of Huizhou Production Bases also conduct weekly training for
our repair and maintenance staff to ensure that they possess the necessary safety knowledge
at work. Further, open flames and cigarettes are strictly prohibited in production areas. We
will install (i) security cameras in production areas with explosive and flammable materials
to closely monitor the production process and (ii) fire detection and alarm systems in such
areas to detect a fire and alert emergency personnel to minimise fire risk and its impact. Our
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security personnel will also conduct security patrols 24 hours on a daily basis to ensure fire
safety in our production sites. Our Directors are of the view that our existing occupational
safety measures are adequate and effective to safeguard the occupational health and safety of
the employees.

Apart from the accidents disclosed above, we had no other accidents causing material
disruptions to our Group during the Track Record Period and up to the Latest Practicable
Date.

There has not been any material incidents of work-related injuries or fatality during the
Track Record Period.

EMPLOYEES AND STAFF

As at 31 December 2016, we employed a total of 4,025 employees, and we had 37
workers dispatched to us from independent third-party employment agencies to assume
temporary and ancillary functions. As at 31 December 2016, we had 3,991, 2, 16 and 16 staff
members in China, Hong Kong, the United States and Germany, respectively. The following
table shows the breakdown of our employees by function as at 31 December 2016:

Total Percentage

number of total
Employee Type of employees employees
Production 2,506 62.3%
R&D 305 7.6%
Quality assurance 500 12.4%
Human resources, administration and finance 253 6.3%
Maintenance 71 1.8%
Logistics 248 6.2%
Procurement 23 0.6%
Marketing 80 2.0%
Management 39 0.8%
Total 4,025 100.0 %

We entered into labour dispatch agreements with three employment agencies in total
during the Track Record Period. Each of these labour dispatch agreements has a term of one
to two years. Our major obligations under the labour dispatch agreements include: (i) paying
the employment agencies wages to the dispatched workers (which should not be lower than
the statutory required minimum wages) and the employment agency’s management fees; (ii)
in the event of work-related injury, being jointly responsible with the employment agency for
compensation in accordance with the specific terms of the labour dispatch agreements if the
amount exceeds the relevant insurance coverage; and (iv) subject to the terms of the specific
labour dispatch agreement, notifying the employment agencies at least 30 days prior to any
occurrence of material change to our business operation. The employment agencies’ major
obligations under the labour dispatch agreements include: (i) entering into labour contracts
with the dispatched workers and processing wages to the dispatched workers on our behalf
and (ii) making social insurance contributions for the dispatched workers.

According to the Interim Provisions on Labour Dispatch (3B IREEFTHE) promulgated
by the Ministry of Human Resources and Social Security of the PRC on 24 January 2014 and
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implemented on 1 March 2014 (the “Interim Provisions”), the number of dispatch workers
used by an employer cannot exceed 10% of the total number of its employees and dispatch
workers. As at the Latest Practicable Date, our PRC Legal Advisers have confirmed that we
had met the requirement of the Interim Provisions.

Training

We provide regular training to our employees and workers dispatched to us through
employment agencies to keep them up-to-date with the latest developments in the industry
which relate to our products and production process as well as the products we sell or
promote. We also provide regular trainings on safety to our employees and dispatched
workers. For further details, please refer to the paragraph headed “Environmental Protection,
Health and Work Safety — Health and work safety” above in this section.

Labour disputes

Our employees working at production lines take shifts every 12 hours. During the Track
Record Period and up to the Latest Practicable Date, we had not experienced any labour
shortage, work stoppages, strikes or any labour disputes with our employees which had a
material effect on our business.

Welfare contribution

Pursuant to the applicable PRC laws and regulations, we are required to make
contributions for our employees to various social insurance funds, including but not limited
to pension insurance and housing provident funds. During the Track Record Period, we did
not make full contribution to the social insurance and housing provident fund for some of our
employees in the PRC. For further details of our non-compliances during the Track Record
Period, please refer to the paragraph headed “Compliance and Legal Proceedings — Non-
compliances” below in this section.

Remuneration

The remuneration package of our employees includes salary, bonuses and various types
of allowances. We review the performance of our employees monthly, the results of which
are used in his or her annual salary review and promotion appraisal. Our employees are also
entitled to participate in our Share Option Scheme. For further details, please refer to the
paragraph headed “Appendix IV — Statutory and General Information — 4. Share Option
Scheme” in this prospectus.
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LICENCES AND PERMITS

The table below sets out the details of the material licences, permits and approvals
obtained by us as at the Latest Practicable Date:

Licences/permits/

approvals

Huizhou Production

Bases:

Guangdong province
pollutant emission
permits*® (BB 15

e 38)

Water obtaining permit*

(BUKFFA] )

Tianjin Production Base:
Tianjin drainage (water)
permit* (KPS
(K) FFH#) (Note)

Water obtaining permit*

(UK FFAT %)

Others:

Operating licence for

hazardous chemicals*
(fakfb B2 5 &8

Note:

Issuing body Issued to Issued on Valid until

Environmental XP (Huizhou) 13 August 31 May

Protection Bureau of Surface 2014 2019

Huizhou City and its Decoration

suboffice

(RN T RS LR D) Huizhou Haoyu 21 August 31 May
2015 2019

KP (Huizhou)
Electronics

KP (Huizhou)
Precision
Plastic

KP (Huizhou)
Surface
Decoration

KP (Huizhou)
Precision
Plastic

Huizhou City
Water Resources
Department

(R TITAHS )

Tianjin City, Wuqing Tianjin Jinxin
District
Environmental

Protection Bureau
REe T VA [ B AR OR T JR))

Tianjin City, Wuqing Tianjin Jinxin
District Water

Resources

Department*

(O He T B IR ACH )

Shanghai, Pudong
Xinqu
Administration of
Work Safety*
(@SR L
LA BB E LR

Shanghai
Xinyu

12 February
2015

20 April
2016

14 February
2017

1 January
2017

26 March
2013

1 January
2015

9 June 2015

12 February
2018

20 April
2019

14 February
2018

31 December

2019

March 2015

31 December
2019

8 June 2018

As advised by our PRC Legal Advisers, although this permit expired, a competent officer of the Tianjin City,
Wugqing District Environmental Protection Bureau verbally confirmed that it no longer processes renewal
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applications for this permit pending the enactment of a unified regulation for drainage permit by the Ministry of
the Environmental Protection of the PRC, and it is unclear when it will resume the reviewing process. However,
our PRC Legal Advisers are of the view that the current operation of Tianjin Production Base does not contravene
any relevant PRC regulations or laws resulted from the failure to obtain a valid drainage permit after its expiry.

Our PRC Legal Advisers have confirmed that, save for the expired Tianjin drainage
(water) permit* (KEWHIG (K) # @) as mentioned above, Huizhou Xinsheng, XP
(Huizhou) Precision Components, KP (Wuxi) Moulding for which production lines or
operating premises are under constructions, we have obtained all relevant licences, permits
and approvals for our business operations in the PRC and the licences, permits and approvals
obtained were valid and remain in effect as at the Latest Practicable Date.

MARKET AND COMPETITION

The industry which we operate in is fragmented in the PRC with the top five players
accounting for approximately 19.7% of the total market share in terms of turnover in 2016.
There are numerous automotive plastic electroplating component suppliers which are mainly
small and medium enterprises located in Shanghai, Guangzhou and Changchun. Our
customers comprise of international Tier 1 suppliers and OEMs, we face competition from
other players both domestically and globally.

Our Directors believe that the major obstacles for new entrants to the automotive
plastic electroplating components industry are the increasingly stringent environmental
protection policies laid down by the government, the advanced level of technological skills
involved in the electroplating process, established sales network and close relationship with
customers enjoyed by the existing qualified automotive plastic electroplating components
suppliers as well as the large amount of capital investment required for initial start-up and
operation. In addition, our Directors consider that the ability to produce high-quality
products while keeping costs low is the key to differentiate oneself from other
manufacturers.

We believe that our one-stop production platform, technology and know-how, proven
track record, production capacity and strong local and overseas customer base, have enabled
us to be competitive against many of our competitors. Particularly, we believe that our
technical expertise in electroplating gives us competitive edge in quality and enable us to
attain a significantly higher yield rate than our competitors. For further details of our
strengths, please refer to the paragraph headed “Competitive Strengths” above in this
section.

In order to capture the growth in the automobile industry and outperform our
competitors, we plan to expand our production facilities in China and Mexico, strive to
further invest in R&D to enhance our technologies and continue to penetrate the overseas
markets, especially the North American and European markets where we have established
offices and business relationship with certain Tier 1 suppliers and OEMs.

For further information on the competitive landscape of our industry and our market
position, please refer to the section headed “Industry Overview” in this prospectus.
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AWARDS

Our business is recognised in the PRC as evidenced by the following awards and
certificates obtained in recent years:

Year of grant
2016

2016

2016

2015

2015

2014

2014, 2013

2014

2013

Award/
accreditations

Entity

Awarding
organisation

General Motors
Supplier Quality
Excellence Award

2015 European
Supplier Leadership
Award — Continuous
Improvement

High and New
Technology
Enterprise
Certificate*
(BB AT A e )

2015 Excellent
Supplier (20154 %
B FHULRER 1)

Best Supplier Award
2014

Exceptional
Contribution
Award* (R ERE)

Outstanding

Supplier Award*
(B 5 (LR 4%)

European Supplier
Performance Award
— Silver

Best Supplier in
2012
(2012 4 FE e L (b RE )

KP (Huizhou)
Precision Plastic

XPC

KP (Huizhou)
Precision Plastic

KP (Huizhou)
Precision Plastic

KP (Huizhou)
Precision Plastic

KP (Huizhou)

Precision Plastic

Wuxi Jinxin

XPC

Wuxi Jinxin
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General Motors
Company

Yanfeng Global
Automotive Interior
Systems Co., Ltd.

Jointly issued by
Guangdong
Provincial
Department of
Science and
Technology,
Department of
Finance of
Guangdong
Province,
Guangdong
Provincial Office,
SAT and Guangdong
Local Taxation
Bureau

Autoliv (Shanghai)
Management Co.,
Ltd.

Autoliv (Shanghai)
Management Co.,
Ltd.

Autoliv (Shanghai)
Management Co.,
Ltd.

Kostal (Shanghai)
Management Co.,
Ltd.

Johnson Controls
Interiors
Management GmbH

Ficosa International
(Taicang) Co., Ltd.
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INSURANCE

Our insurance coverage includes property insurance, personal accident insurance,
environmental liability insurance and product liability insurance. We do not maintain
business interruption insurance or key personnel insurance as such insurance is not a
mandatory legal requirement in the PRC nor is it customary to the industry practice in the
PRC. We consider our current insurance coverage to be adequate for our present operations
and in line with the industry norm.

PROPERTIES
Land

Owned land

As at the Latest Practicable Date, we owned (i) the land use rights of a total of five
parcels of land in the PRC, including two, two and one parcel(s) of land in Huizhou, Wuxi
and Tianjin, respectively, with an aggregate GFA of 144,818.1 sq.m. which are mainly used
as factories, offices, workshops and dormitory and (ii) three parcels of vacant land in
Malaysia with an aggregate GFA of 44,771 sq.m. (the “Malaysia Land”).

Our Group acquired the Malaysia Land in 2012 for building a production base focusing
on plastic injection moulding and electroplating to facilitate our expansion plan in Asia and
to enjoy the favourable local strong government policy supporting on exports. However, as
we subsequently decided to establish a new production base in Mexico to further expand our
business in North America pursuant to our strategy, we suspended the development of the
Malaysia Land. As at the Latest Practicable Date, we did not have any business plan in
Malaysia and on the usage of the Malaysia Land.

We owned the land use right of a parcel of land in No. 68, Xiatang Village Group,
Xikeng, Huihuan Sub-district, Zhongkai New and High-Tech Industry Development Zone,
Huizhou (R e i 7 i 255 78 DG 10 1 A /N4 68 %) with GFA of approximately 59,161.40
sq.m. (the “Zhongkai Land”). Pursuant to the relevant notice promulgated by Zhongkai
New and High-Tech Industry Development Zone Sub-Bureau of Huizhou Municipal Land
and Resources Bureau® (2N i 2 4 il =) (s & b £ it e 26 B %1243 ) on 26 October 2015, due
to urban planning and road construction needs, the Management Committee of Zhongkai
New and High-Tech Industry Development Zone intends to consolidate and resume the land
use rights in respect of the Zhongkai Land with an area of 9,394.98 sq.m. (the “Affected
Plot”) in accordance with the relevant laws. As at the Latest Practicable Date, there was no
properties or construction on the Affected Plot.

We were advised by our PRC Legal Advisers that the land use rights in respect of the
Affected Plot remain to be owned, and may continue to be used, by KP (Huizhou) Precision
Plastic until such land is taken over by the relevant government departments. However, KP
(Huizhou) Precision Plastic may not let, transfer, create security over or dispose of the land
use rights of the Affected Plot freely due to the possibility of being taken over by the
government. Subject to certain administrative procedures, KP (Huizhou) Precision Plastic
shall be at liberty to let, transfer, create security over or dispose of the remaining portion of
the Zhongkai Land. Our Directors confirm that, as at the Latest Practicable Date, the
negotiations regarding the said compensation matters were still in progress.
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As advised by our PRC Legal Advisers and our Company’s legal advisers as to
Malaysia law, we have obtained the valid title for all the land and we had not been subject to
any material claim arising from or in connection with any defect in the eight parcels of land
we own as at the Latest Practicable Date.

Leased land

As at the Latest Practicable Date, we leased one parcel of land namely, Tianjin Wuqing
Land, in the PRC with an aggregate site area of 6,845.2 sq.m. for use as workshops and
warehouses.

There are a few issues with respect to the Tianjin Wuqing Land, namely, (i) usage of
part of the land in contravention of the permitted use for agricultural purposes;
(ii) construction of production facilities thereon without the required permit; and (iii) lack of
ownership certificate from the Tianjin Land Owner. In view of the risks relating to these
defects, we have formulated a relocation plan. For details, please refer to the paragraph
headed “Properties — Plans to resolve risks related to certain of our leased land and
properties” below in this section.

As at the Latest Practicable Date, we had not been subject to any material claim arising
from or in connection with any defect in the Tianjin Wuqing Land.

Properties

Owned properties

As at the Latest Practicable Date, we owned (i) a total of nine buildings in the PRC,
including four, three and two buildings in Huizhou, Wuxi and Tianjin, respectively, and one
office premise in Huizhou and (ii) one office/warehouse premises in the US with an aggregate GFA
of 37,838.69 sq.m. We used our owned properties primarily as offices, workshops, warehouses and
dormitory.

As at the Latest Practicable Date, there were two temporary constructions of an
aggregated GFA of approximately 3,323.14 sq.m. for storage use (the “Temporary
Constructions”) on Zhongkai Land and we failed to obtain the relevant construction
planning permits with respect to the Temporary Constructions. For details of this non-
compliance, please refer to the paragraph headed “Compliance and Legal Proceedings —
Non-compliances — Commencement of construction works prior to obtaining relevant
construction planning permits” below in this section.

Save as disclosed above, to the extent that any certificates, approvals or permits are
required as at the date thereof, we held valid title certificates for all of our owned buildings
and obtained the necessary approvals and permits required for the premises under
construction.

Save as disclosed above, our PRC Legal Advisers and the Company’s legal advisers as
to US law have confirmed that, as at the Latest Practicable Date, we possessed the legal
ownership of the properties for which we hold valid title certificates, which we are entitled
to occupy, use, benefit from and dispose of.
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Leased properties

As at the Latest Practicable Date, we leased a number of properties in the PRC,
Germany and Hong Kong, the details of which are set out below:

Number of leased Aggregate GFA Purpose of the

Jurisdiction properties (sq.m.) leased properties

PRC various properties 110,494.52  Production plants, offices,
leased under 27 sq.m. (Note 1) warehouses, dormitory,
lease agreements canteen and workshops

Germany 3 868.6 Office

Hong Kong 1 104.0 Office

111,467.12

Note:

The aggregate GFA does not include GFA of 110 dormitory units leased by us, as the GFA of each dormitory unit
is not stated in the relevant lease agreement. The aggregate GFA includes three intragroup leases covering GFA of
7,678.1 sq.m.. Out of the aggregate GFA, approximately 104,693.5 sq.m., 3,534.0 sq.m., 1,654.76 sq.m. and
612.23 sq.m. are located in Huizhou, Wuxi, Tianjin and Shanghai, respectively.

As at the Latest Practicable Date, the lessors of properties with an aggregate GFA of
7,300 sq.m. (excluding those on the Tianjin Wugqing Land) leased by us were unable to
provide the construction works planning permits or the relevant property ownership
certificates to prove their authority to lease the relevant properties (the “Properties Without
Permits”). As advised by our PRC Legal Advisers, if any third party challenges the legal
ownership of these properties, we may no longer be able to occupy and use such properties.
Our Directors confirmed that most of these properties are used as warehouses and
dormitories, which are of ancillary purposes, and the aggregate GFA of these properties only
account for approximately 8.2% of the total GFA of all of our leased properties (excluding
those on the Tianjin Wuqing Land). As of the Latest Practicable Date, we were not aware of
any third party challenging the ownership of such properties. Moreover, as at the Latest
Practicable Date, the lessors of the properties with an aggregate GFA of 20,476.92 sq.m.
(including Properties Without Permits) failed to register the lease agreements with the local
authorities. For details of this non-compliance, please refer to the paragraph headed
“Compliance and Legal Proceedings — Non-compliances — Failure to register for leases in
relation to certain leased properties” below in this section.

Save as disclosed above, our PRC Legal Advisers have confirmed that, as at the Latest
Practicable Date, the relevant lessors of our leased properties in the PRC had valid property
ownership certificates or the construction working planning permits. The relevant property
owners of our leased properties in Germany were the registered owners of such properties
based on the available land registers.
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Plans to resolve risks related to certain of our leased land and properties
Defects with respect to the Tianjin Wuqing Land

One of our leased land is located at Su Yang Fang, Nan Cai village, Wuqing district,
Tianjin (CKHERIG B HENEREEYIA), the PRC, with a gross floor area of approximately
6,845.2 sq.m.. The defects with respect to the Tianjin Wuqing Land involve the following
three aspects:

(i) Illegal use of collective agricultural land

Our Directors confirm that 2,866.2 sq.m. out of the entire Tianjin Wuqing Land is
planned for collective agricultural land (%82 M) (the “Agricultural Land”). Pursuant to
the PRC applicable laws, the land use right of the farmers collectively-owned land shall not
be sold, transferred or leased for non-agricultural purpose, except in the case of legal transfer
of the land that conforms to the general plan for the utilisation of land and is legally obtained
by enterprises due to bankruptcy or acquisition. Our PRC Legal Advisers confirmed that the
Agricultural Land is farmers collectively-owned land and wunless under special
circumstances, any transfer of land use right in the Agricultural Land or leasing of the land
for non-agricultural purpose may be deemed illegitimate. We have built industrial production
facilities on the Agricultural Land, which is inconsistent with the approved agricultural
usage.

As advised by our PRC Legal Advisers, we are required to apply for the permission to
change the use of the Agricultural Land before carrying out the construction of the industrial
production facilities thereon. As we failed to do so, the relevant government authorities may,
pursuant to the Land Administration Law of the PRC (F# ARIHE LML) and the
Regulation on the Implementation of the Land Administration Law of the PRC
(3 N RN 1 3 A B BTG 1), (i) order us to demolish/confiscate the constructions on the
Agricultural land; (ii) reinstate the Agricultural Land to the previous condition; and/or
(iii) impose a fine of less than RMB30 per sq.m. of the Agricultural land.

(i) Construction without permits

We have also invested in building production facilities on the Tianjin Wuqing Land
without the required construction works planning permits.

As advised by our PRC Legal Advisers, companies shall obtain construction works
planning permits and construction works commencement permits for building structures. As
we failed to do so, the relevant government authorities may, pursuant to the Urban and Rural
Planning Law of the PRC (P#EARILFEIASHENL), (i) order the construction entity to
demolish the constructions on the land; (ii) confiscate the constructions or illegal incomes
generated therefrom; and/or (iii) impose a fine of less than 10% of the concerned
construction costs.

(iii) Lack of ownership certificate

The Tianjin Land Owner fails to produce the property ownership certificate for the
Agricultural Land. As advised by our PRC Legal Advisers, any third party may challenge the
ownership of the land and we may not be able to use and occupy the Tianjin Wuqing Land.
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Our intention with respect to the Tianjin Wuging Land

On the basis of the above, and having also considered that during the Track Record
Period and up to the Latest Practicable Date, (i) Tianjin Jinxin had not received any eviction
order from the relevant PRC governmental authorities; and (ii) Tianjin Jinxin was not aware
of any third party challenging the legal ownership of land, our Directors believe that the
possibility that we would be forced to relocate from the Tianjin Wuqing Land is remote.
However, to eliminate the risks of us being forced to relocate, we have formulated a
relocation plan as described below.

Relocation plan for our production operations on the Tianjin Wuqing Land

Relocation plan

In light of the risks of being forced to move out from the Tianjin Wuqing Land, our
Directors plan to relocate our affected production facilities to a electroplating plant located
at Tianjin Kinport electroplating industry base* (R EA¥EAN) in Jinghai District,
Tianjing (the “Kinport Plant”), which is approximately 120 kilometres away from Tianjin
Jinxin.

In this connection, we have entered into a lease agreement (“Kinport Lease
Agreement”) with  Tianjin =~ Wandafeng  Surface = Decoration  Co., Ltd.*
(R iy W R R LA IR F]) (the “Kinport Landlord™) with respect to the Kinport Plant
for a monthly rental fee of RMB19,857.0 for a period of two years from 1 June 2016 to
31 May 2018. In addition, we have entered into an environmental management services
agreement with Tianjin Kinport Electroplating Enterprise Management Co., Ltd.*
(R G R E AR AF) (“Tianjin Kinport Enterprise”) pursuant to which Tianjin
Kinport Enterprise shall provide, among others, installation of environmental protection
related facilities, waste water treatment and common areas maintenance services in relation
to the Kinport Plant for a monthly charge of RMB56,262.0 from 1 June 2016 to 31 May
2018.

Although the total GFA of Tianjin Wuqing Land amounts to approximately 6,845.2
sq.m., the production facilities occupied within an area of around 1,900 sq.m. as at the Latest
Practicable Date. As the GFA of Kinport Plant is approximately 1,654.8 sq.m., our Directors
consider that the Kinport Plant can accommodate our existing operation in Tianjin Wuqing
Land. As advised by our PRC Legal Advisers, the Kinport Landlord owns the legal title of
the Kinport Plant and is entitled to lease the Kinport Plant to a third party, and the Kinport
Lease Agreement is legal, valid and binding.

We have commenced the renovation of the Kinport Plant and arranged for the relevant
installation in end of March 2017. Based on the scale of relocation and our experience in
establishing production bases, we expect to finish the relocation of our plants and equipment
on the Tianjin Wuqing Land to the Kinport Plant by the end of August 2017. We expect to
incur a total cost of RMB2.4 million for the relocation exercise, which includes RMB1.6
million for the transfer of raw materials, equipment and production line and RMBO0.8 million
for refurbishing the Kinport Plant.

The lease agreement with respect to the Tianjin Wuqing Land is due to expire in June
2030. We plan to negotiate with the Tianjin Land Owner on the possibility of early
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termination of the relevant lease agreement after we relocate to the Kinport Plant. In the
event that we are unable to terminate the said lease before the expiry of its original term, we
will have to pay for the rent of RMB4.4 million with respect to the Tianjin Wuqing Land for
the remaining term of the lease. The monthly rental of our Kinport Plant is also RMB7.8 per
sq.m. higher than that of the Tianjin Wuqing Land.

Considering that the actual production volume of the electroplating plant on the Tianjin
Wugqing Land in 2016 only accounted for approximately 4.8% of our total production, our
Directors are of the view that the relocation would not have any material financial or
operational impact on our Group.

Increasing production in our unaffected production bases

We expect that the relocation process may last for around five months, during which we
need to partially close down our operation of the production facilities on Tianjin Wuqing
Land. Although we plan to relocate to the Kinport Plant by the end of August 2017, we may
be forced to vacate from the Tianjin Wuqing Land before the Kinport Plant is ready for
operation. We plan to increase the utilisation rate of the electroplating plants of Wuxi Jinxin
and KP (Wuxi) Electronics during the relocation period.

As at the Latest Practicable Date, the affected production facilities operated by Tianjin
Jinxin on the Tianjin Wuqing Land supported one electroplating production line (“H Line”).
The designed monthly production capacity for the H Line in 2016 was approximately 8,424
sq.m. while the actual monthly production volume was approximately 4,988.6 sq.m. with the
monthly utilisation rate being around 59.2%.

As at the Latest Practicable Date, Wuxi Jinxin’s electroplating plant operated two
electroplating production lines (“A & C Lines”). The aggregate designed monthly
production capacity of the A & C Lines in 2016 was approximately 30,576 sq.m. and the
unutilised monthly capacity was approximately 9,740.8 sq.m. with the overall monthly
utilisation rate being around 68.1%.

On the other hand, as at the Latest Practicable Date, KP (Wuxi) Electronics’
electroplating plant operated one electroplating production line (“D Line”). The designed
monthly production capacity of the D Line in 2016 was approximately 19,760 sq.m. and the
unutilised monthly capacity was approximately 2,425.1 sq.m. with the monthly utilisation
rate being around 87.7%.

As the aggregate unutilised monthly capacity of Wuxi Jinxin and KP (Wuxi)
Electronics in 2016 was approximately 12,165.8 sq.m. (compared to the actual aggregate
monthly production volume of 4,988.6 sq.m. for the H Line), we believe that there would be
sufficient capacity in the electroplating plants of both Wuxi Jinxin and KP (Wuxi)
Electronics to absorb all the production capacity of the affected electroplating plants
operated by Tianjin Jinxin. We expect that there will be no loss of revenue during our
relocation process if we can sufficiently increase the production capacities of the Wuxi
Production Bases in a timely manner. However, as we would need to transport the finished
products from Wuxi to Tianjin, based on the existing production volume of Tianjin Jinxin
and the logistics fee quotation we have obtained, we estimate that an additional
transportation cost of RMB17,200 per month would be incurred should we adopt this
contingency plan.
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COMPLIANCE AND LEGAL PROCEEDINGS

We are subject to laws, regulations and supervision by different levels of regulatory
authorities and are required to maintain various licences, permits and approvals in order to
operate our facilities and conduct our business. For a summary of such relevant PRC laws
and regulations which our business operations are subject to, please refer to the section
headed “Regulatory Overview” in this prospectus.

As at the Latest Practicable Date, no member of our Group was engaged in any
outstanding litigation, arbitration or claim of material importance, and no litigation,
arbitration or claim of material importance is known to our Directors to be pending or
threatened by or against our Group member, that would have a material adverse effect on our
results of operations or financial condition.

Non-compliances

During the Track Record Period and up to the Latest Practicable Date, we inadvertently
failed to comply with certain regulatory requirements under the laws of the PRC. Details of
them are summarised below.

Under-contribution of social insurance for some of our PRC employees

(i) Nature, extent and reasons of non-compliance

During the Track Record Period, we either did not provide full, or at all, social
insurance contributions for some our PRC employees. We estimate that the amounts of social
insurance payments that we underpaid during the years ended 31 December 2014, 2015 and
2016 were approximately RMB27.8 million, RMB28.7 million and RMB44.3 million,
respectively.

The human resources manager of each of the relevant PRC subsidiaries had been
designated as the administrative persons-in-charge for overseeing the respective PRC
subsidiary’s compliance with the PRC social insurance requirements. The non-compliance
was primarily due to the human resources managers being unfamiliar with the relevant
regulatory requirements. In addition, some of our PRC employees were reluctant to
cooperate with our PRC subsidiaries in making contribution for social insurance as they did
not want to bear their portion of contribution.

(i) Possible legal consequences and maximum penalty

Pursuant to the Social Insurance Law of the PRC (13 A RILAE L& REZEE), with regard
to the failure to pay the full amount of social insurance premiums as scheduled after 1 July
2011, the relevant PRC authorities shall order the employer to make the payment or make up
the difference within the stipulated period and impose a daily surcharge equivalent to 0.05%
of the overdue payment from the date on which the payment is overdue. If payment is not
made within the stipulated period, the relevant PRC authorities shall impose a fine from one
to three times the amount of overdue payment. According to the Regulations on Labour and
Social Security Supervision (%E)fRIEEZMA]), if the violation to labour and social security
laws, regulations or rules is continuous or continuing, but it has not come to the attention of
the relevant labour administrative departments after two years since the date of the
violation’s cessation, nor has it been reported or complained about, the labour administrative
departments will no longer investigate or impose punishments.
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(iii) Potential operational and financial impact on our Group

We have contributed social insurance on the basis prescribed by laws and regulations or
local policies (as appropriate) for all our eligible PRC employees since April 2016.

As confirmed by the relevant officials of Huizhou Social Insurance Bureau
(N AL Er R #R) and Huizhou Human Resources and Social Security Bureau
(NN G4 &R 5)  during the interviews conducted on 10 March 2016 and
21 March 2016 respectively, (i) corporate entities in Huizhou making social insurance
contribution in accordance with the local minimum prescribed base would, in principle, be
considered as in compliance with the relevant rules and regulations; and (ii) for contributions
which were outstanding for over two years and were not subject to report and/or complaint,
the relevant authorities would not enforce strict compliance.

As confirmed by the relevant official of Wuxi Social Insurance Bureau
(it e (R A2 R) during the interviews conducted on 12 April 2016, after reviewing
on the contribution bases of our relevant subsidiaries in Wuxi, no issues in relation to the
contribution of social insurance were identified and our relevant subsidiaries in Wuxi may
continue to make contribution in line with the base amount as prescribed by the said
authority.

We further obtained written confirmations on various dates from the relevant Social
Insurance Bureau and/or Human Resources and Social Security Bureaus confirming that our
relevant subsidiaries in Huizhou, Tianjin and Wuxi have not been penalised for violating any
laws and regulations in relation to labour and social security.

Based on the above, our PRC Legal Advisers is of the view that: (i) each of the relevant
Social Insurance Bureau and the Human Resources and Social Security Bureaus is the
competent authority to issue the respective written confirmations and/or to be consulted on
the interpretation of the respective rules and regulations; (ii) it is unlikely for the relevant
authorities to request for payment for the outstanding social insurance contributions and/or
any such surcharge for non-compliance happened two years ago; and (iii) if we pay the
outstanding sum within the prescribed period upon receiving the relevant request, the fine
(equivalent to one to three times of the amount of overdue payment) would not be imposed
upon us in connection with our non-compliance.

During the Track Record Period and up to the Latest Practicable Date, we had not
received any orders or demands from the relevant government authorities requesting us to
pay the unpaid social insurance contributions or any penalties.

However, in order to reflect the potential financial impact of such non-compliance on
us, appropriate provisions in the sum of approximately RMB27.8 million, RMB28.7 million
and RMB44.3 million therefore have been made in respect of such noncompliance events, for
each of the years ended 31 December 2014 and 2015 and 2016 respectively.

Besides, our Controlling Shareholders have agreed to indemnify us for all amount and/
or penalty or any costs, expenses and losses in connection with such amount and/or penalty,
due to such non-compliance incident occurred or before the Listing Date, provided that the
Controlling Shareholders will not be liable to any associated costs and expenses to the extent
of any provision being made in the financial statement of the relevant members. Based on the
above, our Directors consider that the non-compliance has no significant adverse operational
and financial impact on our Group.
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Under-contribution of housing provident fund for some of our PRC employees

(i) Nature, extent and reasons of non-compliance

During the Track Record Period, we did not open housing provident fund accounts and
either did not provide full, or at all, housing provident fund contributions for some our PRC
employees. We estimate that the amounts of housing provident fund contributions that we
underpaid during the years ended 31 December 2014 and 2015 and 2016 were approximately
RMB4.7 million, RMB4.2 million and RMB6.4 million, respectively.

The human resources manager of each of the relevant PRC subsidiaries had been
designated as the administrative persons-in-charge for overseeing the respective PRC
subsidiary’s compliance with the PRC housing provident fund requirements. The non-
compliance was primarily due to the human resources managers being unfamiliar with the
relevant regulatory requirements. In addition, some of our PRC employees were reluctant to
cooperate with our PRC subsidiaries in making contribution for housing provident fund as
they did not want to bear their portion of contribution.

(ii) Possible legal consequences and maximum penalty

Under the Regulations on the Administration of Housing Provident Funds
(R AR e BIEE]), where an employer fails to pay up housing provident fund within the
prescribed time limit, the housing fund administration centre may order it to make payment
within a certain period of time; if the employer still fails to do so, the housing fund
administration centre may apply to the court for enforcement of payment of the outstanding
amount. The housing fund administration centre may also impose a penalty ranging from
RMB10,000 to RMB50,000 for failure to comply with the necessary account opening
procedures within the time limit.

(iii) Potential operational and financial impact on our Group

We have contributed housing provident fund on the basis prescribed by laws and
regulations or local policies (as appropriate) for all our eligible PRC employees since April
2016.

As confirmed by the relevant official of Huizhou Housing Provident Fund Management
Centre (UM ERAREE ML) during the interview conducted on 10 March 2016,
normally the authority would not request corporate entities to pay up the outstanding
contribution of housing provident fund unless complaints were launched by the relevant
employees.

As confirmed by the relevant official of Wuxi Housing Provident Fund Management
Centre (MESHHEEAMEER D) during the interview conducted on 12 April 2016, the
precedents that entities were required to pay up the outstanding contribution of housing
provident fund were based on complaints from their employees.

We further obtained written confirmations from the relevant Housing Provident Fund
Management Centre confirming that our relevant subsidiaries in Huizhou, Tianjin, Wuxi and
Shanghai (i) have made contribution as to housing provident fund and (ii) have not been
penalised for violating any laws or regulations in relation to housing provident fund.

Based on the above, our PRC Legal Advisers is of the view that: (i) each of the relevant
Housing Provident Fund Management Centres is the competent authority to issue the

-173 -



BUSINESS

respective written confirmations and/or to be consulted on the interpretation of the respective
rules and regulations; and (ii) unless complaints were launched by the relevant employees,
the likelihood of us being requested by the relevant authorities to pay the outstanding fund
contributions is low.

During the Track Record Period and up to the Latest Practicable Date, we had not
received any orders or demands from the relevant government authorities requesting us to
pay the unpaid housing provident fund contributions or any administrative penalties by the
relevant housing fund administration centre.

However, in order to reflect the potential financial impact of such non-compliance on
us, appropriate provisions in the amount of approximately RMB4.7 million, RMB4.2 million
and RMB6.4 million therefore have been made in respect of such non-compliance events, for
each of the years ended 31 December 2014 and 2015 and 2016 respectively.

Besides, our Controlling Shareholders have agreed to indemnify us for all amount and/
or penalty or any costs, expenses and losses in connection with such amount and/or penalty,
due to our non-compliance with laws and regulations related to such non-compliance
incident occurred or before the Listing Date, provided that the Controlling Shareholders will
not be liable to any associated costs and expenses to the extent of any provision being made
in the financial statement of the relevant members. Based on the above, our Directors
consider that the non-compliance has no significant adverse operational and financial impact
on our Group.

Internal control measures in place to prevent recurrence of under-contribution of social
insurance and housing provident fund

To prevent recurrence of the non-compliance incidents in relation to under-
contributions of social insurance fund and housing provident fund, we have adopted the
following internal control measures:

(i) management has re-confirmed with the relevant governing authorities regarding
the contribution basis for social insurance and housing provident fund;

(ii) trainings as to the relevant rules and regulations had been provided to the relevant
personnel to ensure they are aware of the importance of making sufficient
contributions of social insurance and housing provident fund;

(iii) adoption of internal guidelines and policies to ensure the list of employees of the
PRC subsidiaries have been properly kept and up-to-date; and

(iv) all new employment contracts have specified that our employees shall comply
with the laws and regulations, and to cooperate with our respective PRC
subsidiaries, in making contributions of social insurance and housing provident
fund in compliance with the relevant laws and regulations.

Our Directors are of the view that we have properly designed the internal controls to
address the deficiencies for the purpose of preventing non-compliance on relation to social

insurance fund and housing provident funds.

Mr. Jiang Wei, our executive Director has been assigned to periodically review the
contribution payments and report any discrepancies found to ensure that contributions are
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properly monitored and carried out in accordance with the requirements of the relevant
regulations, and to report to the Board about the findings and results regularly. For details of
Mr. Jiang Wei’s qualifications and experience, please refer to the section headed “Directors,
Senior Management and Employees — Directors — Executive Directors” in this prospectus.
We will also seek legal advice on the relevant requirement in the future, as and when
necessary, to ensure our continuous compliance with the relevant laws and regulations.

Illegal use of collective agricultural land and construction without permit in relation to
the Tianjin Wuqing Land

(i) Nature, extent and reasons of non-compliance

As disclosed in the paragraph headed “Properties — Plans to resolve risks related to
certain of our leased land and properties — Defects with respect to the Tianjin Wuqing Land”
above in this section, we have (i) built certain industrial production facilities on the
Agricultural Land, which is inconsistent with its approved agricultural usage; and (ii) built
the above production facilities without obtaining the required construction permits.

Our non-compliance was primarily due to our local management being unfamiliar with
and lack of sufficient knowledge on compliance with laws and regulations concerning land
administration.

(i) Possible legal consequences and maximum penalty

For the relevant rules and regulations, possible legal consequences and maximum
penalty in relation to such non-compliance incidents, please refer to the paragraph headed
“Properties — Plans to resolve risks related to certain of our leased land and properties —
Defects with respect to the Tianjin Wuqing Land”.

(iii) Potential operational and financial impact on our Group

As at the Latest Practicable Date, we were not subject to any penalty in respect of such
non-compliance incidents and we have not received any notifications from the relevant PRC
land and resources administrative authorities demanding us to demolish the industrial
production facilities on the Agricultural Land and/or imposing fines on us. If a fine is
imposed on us from the relevant authorities, we intend to immediately pay in full the
required sum imposed.

Appropriate provision in the amount of approximately RMB6,394,000 had been made
in respect of the non-compliance events for the year ended 31 December 2012, taking into
account (i) the estimated amount of fines which may be imposed by the relevant government
authorities in relation to such non-compliance incidents; (ii) the estimated relocation costs
and (iii) the net book value of the production facilities on the Tianjin Wuqing Land as at
31 December 2011. Besides, we plan to relocate to the Kinport Plant by the end of August
2017. For further details, please refer to the paragraph headed “Properties — plans to resolve
risks related to certain of our leased land and properties — Relocation plan for our production
operations on the Tianjin Wuqing Land” above in this section. Furthermore, our Controlling
Shareholders have agreed to indemnify us for all amount and/or penalty or any costs,
expenses and losses in connection with such amount and/or penalty, due to such non-
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compliance incidents occurred or before the Listing Date, provided that the Controlling
Shareholders will not be liable to any associated costs and expenses to the extent of any
provision being made in the financial statement of the relevant members. Based on the above
and considering that remediation actions will be taken by us in near future, our Directors
consider that the non-compliance has no material adverse operational and financial impact on
our Group.

(iv) Internal control measures in place to prevent recurrence

Mr. Liu Jun, our executive Director has been assigned to carry site visits regularly in
order to ensure our properties (whether owned and leased) are used consistent with their
respective permitted usage and constructions are conducted after the necessary approvals
and/or permits are obtained and in accordance with the requirements of the relevant
regulations, and to report to the Board about the findings and results regularly. For details of
Mr. Liu Jun’s qualifications and experience, please refer to the section headed “Directors,
Senior Management and Employees — Directors — Executive Directors” in this prospectus.
We will also seek legal advice on the relevant requirement in the future, as and when
necessary, to ensure our continuous compliance with the relevant laws and regulations.

Commencement of construction works prior to obtaining relevant construction planning
permits

As disclosed in the paragraph headed “Properties — Owned properties” above in this
section, as at the Latest Practicable Date, the Temporary Constructions failed to obtain the
relevant construction planning permits.

As advised by our PRC Legal Advisers, pursuant to the relevant laws and regulations in
the PRC, if a construction project proceeds without obtaining the construction works
planning permit or is in violation of the requirements thereof, the relevant planning
authorities can order the construction entity to demolish the constructions on the land or
confiscate the constructions or illegal incomes generated therefrom and/or impose a fine.
However, on 29 January 2016, we obtained a written reply from Huizhou Municipal Bureau
of City Administration and Law Enforcement Zhongkai Hi-tech Industry Development
Branch (B 33 A BATBORIE B AP moRr B T £ 2EBA 9822 %)) that considering our ownership of
Zhongkai Land and the town planning in the area concerned not being affected, the said
authority agreed that would not be subject order of demolition and/or penalty and we are
allowed to continue to use the Temporary Constructions.

Our PRC Legal Advisers are of the view that (i) the said authority is the competent
authority to issue and give confirmation as such implementation of the relevant laws and
regulations; and (ii) based on the said reply, the risk of us being penalised for illegal
construction is remote. Our Directors therefore are of the view that the aforementioned non-
compliance incident constitutes immaterial non-compliances which do not have any material
adverse impact on our Group as a whole.

Failure to register for leases in relation to certain leased properties

During the Track Record Period, we failed to register certain lease agreements we
entered into as tenant for certain properties.
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Pursuant to the Measures for Administration of Lease of Commercial Properties
o BB B RS ), a lease agreement in relation to properties on State-owned land shall
be registered with the relevant authority within 30 days after the lease agreement is signed.
As advised by our PRC Legal Advisers, the non-registration of the lease agreements does not
affect the wvalidity, legality and enforceability of our leases. However, the relevant
government authorities may require us to rectify the non-compliance within a period of time
and, if we fail to so rectify, impose a fine of up to RMB10,000 for each unregistered lease
agreement.

As at the Latest Practicable Date, 5 of the lease agreements we entered into as tenant
were not register with the local authorities. The leased properties under these lease
agreements are mainly used as warehouses, production plants and canteen, and account for
approximately 18.5%( of the aggregate GFA of our total leased properties in the PRC. As
registration of lease agreements requires the submission of certain documents of landlords to
relevant authorities, the lease registration is subject to cooperation of landlords which is
beyond our control. As at the Latest Practicable Date, we had not received any rectification
order or been subject to any fine in respect of non-registration of lease agreements. Our
Directors consider that the non-compliance has no material adverse operational and financial
impact on our Group. Accordingly, no provision was made in our financial statements. Upon
expiry of these lease agreements, we will endeavour to relocate to properties owned by
landlords who can cooperate to register the relevant lease agreement(s) to the extent that
such relocation would not cause material interruption to our operation and does not impact
our financial position substantially.

As advised by our PRC Legal Advisers, saved as disclosed above, during the Track
Record Period and up to the Latest Practicable Date, we were in compliance with all relevant
PRC laws and regulations in all material respects.

In light of the remedial measures adopted by us with regard to the non-compliance
incidents, the fact at as of the Latest Practicable Date, no similar non-compliance incidents
had been identified, reported or notified by the relevant government authorities, our
Directors are of the view that our internal control measures are adequate and effective to
prevent recurrence of similar non-compliance in the future, and the Sole Sponsor, on a
similar basis, have no reason to disagree with our Directors’ view in this regard.

INTERNAL CONTROL

It is the responsibility of our Board to ensure that the Company maintains sound and
effective internal controls to safeguard our Shareholders’ investment and our assets at all
times. We have adopted a series of internal control policies and procedures designed to
provide reasonable assurance for achieving including effective and efficient operations,
reliable financial reporting and compliance with applicable laws and regulations.

In connection with the Global Offering, we engaged an independent internal control
consultant (the “Internal Control Consultant”) in January 2015 to review selected areas of
our internal controls over financial reporting (the “Internal Control Review”). The scope of
the Internal Control Review in January 2015 performed by the Internal Control Consultant
was agreed between us, the Sole Sponsor and the Internal Control Consultant. The selected

&) The aggregate GFA does not include GFA of 110 dormitory units leased by us, as the GFA of each
dormitory unit is not stated in the relevant lease agreement.
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areas of our internal controls over financial reporting that were reviewed by the Internal
Control Consultant included entity-level controls and business process level controls,
including revenue and receivables, purchases and payables, inventory, fixed assets, treasury,
financial reporting, payroll and general controls of information technology. The Internal
Control Consultant conducted follow-up reviews (the “Follow-up Reviews”) in January
2016 and March 2016, and in September 2016, to review the status of the management
actions by us to address the findings of the Internal Control Consultant’s January 2015
review. Having considered the report prepared by our Internal Control Consultant, the
Directors confirmed that the majority of recommendations provided by the Internal Control
Consultant have been followed and corrective actions were taken accordingly to address our
internal control deficiencies and weaknesses.

The Internal Control Review and the Follow-up Reviews were conducted based on
information provided by us, and no assurance or opinion on internal controls was expressed

by the Internal Control Consultant.

Highlights of our internal control system include the following:

. Code of conduct — Our code of conduct explicitly communicates to each employee
our values, acceptable criteria for decision making and our ground rules for
behaviour.

. Management of related party transactions — We have settled all of our non-trade

balances with related parties. In future, we will continue to enhance our internal
control by strictly monitoring and managing our related party transactions and
only enter into transactions with related parties that are carried out in the ordinary
course of our business and on normal commercial terms and are in the interests of
our Shareholders as a whole.

. Internal audit — Our internal audit function regularly monitors key controls and
procedures in order to assure our management and our Board that the internal
control system is functioning as intended. The audit committee of our Board is
responsible for supervising our internal audit function and financial reporting
process. The audit committee consists of three Directors of our Company, namely
Mr. Tang Chi Wai, Mr. Gan Weimin and Prof. Cao Lixin. Mr. Tang Chi Wai
serves as the chairman of our audit committee. For the qualifications and
experience of these audit committee members, please refer to the section headed
“Directors, Senior Management and Employees — Directors — INEDs” in this
prospectus.

. Compliance with Listing Rules and relevant laws and regulations — We have
appointed Mr. Liu Jun, our executive Director, to monitor our compliance with
relevant laws and regulations and our senior management team will work closely
with our employees to implement actions required to ensure our compliance with
relevant laws and regulations. We will also continue to arrange various trainings
to be provided by Hong Kong legal advisers to our Directors and senior
management on the Listing Rules, including but not limited to aspects related to
corporate governance and connected transactions and by PRC legal advisers on
PRC laws and regulations.

. Compliance adviser — We have appointed Somerley Capital Limited as our
compliance adviser to advise us on compliance matters in relation to the Listing
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Rules upon Listing. For further details, please refer to the section headed
“Directors, Senior Management and Employees — Compliance Adviser” in this
prospectus.

Our Directors are of the view that our Company has taken reasonable steps to establish
internal control system and procedures to enhance the control environment at both working
and monitoring levels, and the enhanced internal control measures adopted by us are
adequate and effective.

HEDGING

Nickel and its compound products are one of the major raw materials used in our
production process, the costs of which amounted to RMB24.3 million, RMB26.2 million and
RMB25.6 million during each of the three years ended 31 December 2016, representing
approximately 10.3%, 10.8% and 9.1% of the total costs of our raw materials during the
same periods, respectively. Since the price of nickel might be volatile and susceptible to
fluctuation, we entered into commodity futures hedge transactions during the Track Record
Period to reduce our risk exposure as a result of fluctuation in nickel price. For details of the
commodity futures contract transactions entered into by us during the Track Record Period
and their effect on our financial performance, please refer to the section headed “Financial
Information — Description of Certain Items of Consolidated Statements of Financial Position
— Derivative financial instruments”.

Commodity futures hedge policy adopted by our Group

Since January 2016, we have adopted a formal futures hedging management policy
which, among other things, stipulates that:

(i) The futures contracts entered into by us shall be limited to those traded on a
futures exchange and related to nickel;

(ii)) We shall not enter into any futures contracts where the total notional quantity of
nickel exceeds our production needs and our hedging positions shall not exceed
100% of the value of the nickel products purchased by us on the spot market;

(iii) Where the total maximum value of the relevant futures contract does not exceed
10% of the net assets as stated in the latest audited accountants’ report, the Board
of Directors shall have the decision-making power in the relevant hedging
activities under the contract;

(iv) Where the total maximum value of the relevant futures contract does not exceed
5% of the net assets as stated in the latest audited accountants’ report, the
Chairman of our Board shall have the decision-making power in the relevant
hedging activities under the contract;

(v) Our finance department shall be responsible for the capital risk management
including but not limited to (i) monitoring the actual and floating gain/loss of the
hedging transactions; (ii) reporting to the Board of Directors in case of any excess
positions and/or abnormality in price; and (iii) regularly obtaining updates in
relation to business development and the credit standing of the futures contracts
brokers and reporting the same to the Board of Director; and

(vi) Our audit department shall be responsible for the operational risk management
and reporting to the Board of Directors where, among others, (i) any officers
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participating in hedging transactions do not comply with the risk management
policies or procedures; (ii) our hedging activities give or may give rise to any
legal risks; or (iii) any futures contracts do not conform to the relevant regulation.

Our Directors confirmed that the commodity futures hedge transactions conducted by
us during the Track Record Period were for hedge purpose and not for speculation. Going
forward, speculative trading in derivative financial instruments will continue to be
prohibited.

RISK MANAGEMENT

The ultimate goal of our risk management process is to bring focus and effort to the
issues in our business operations that create impediments to our success. Our risk
management process starts with identifying the major risks associated with our corporate
strategy, goals and business operation. Based on assessment of our risks in terms of their
likelihood and potential impact, we then prioritise and pair each risk with a mitigation plan.
We provide training to our employees on risk management to ensure all employees are aware
of and responsible for managing risks. Each of our operating departments is responsible for
identifying and analysing risks associated with its functions, maintaining a comprehensive
risk register, preparing risk mitigation plans, measuring effectiveness of such mitigation
plans and reporting status of risk management. Our audit personnel, the audit committee of,
and ultimately our Board supervise the implementation of our risk management policy at the
corporate level by bringing together each operating department, to collaborate on risk issues
among different functions. For details of the qualifications and experience of the members of
the audit committee and our Board, please refer to the section headed “Directors, Senior
Management and Employees — Directors” in this prospectus.

There are various other risks relating to our business and industry and market risks in
the ordinary course of our business. For further details of our risks, please refer to the
section headed “Risk Factors” in this prospectus.
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OVERVIEW

The following table sets forth certain information in respect of our Directors:

Date of first Date of first
becoming a
Director

joining
Name Age Position our Group

Roles and
responsibilities

Mr. MA 51 Chairman of  August 2005
Xiaoming the Board
(FEIBER SR ) and
executive
Director

Mr. MENG Jun 51 Executive August 2004
(i AR Director

Mr. ZHANG 51 Executive April 2006
Yumin Director

(G E )

Mr. LIU Jun 41 Executive December
(BIF ) Director 2004

Mr. HE Xiaolu 41 Executive April 2006
(fTEEfE 52 4) Director
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28 August

2014

6 April
2016

6 April
2016

6 April
2016

6 April
2016

Strategic
planning and
development,
and overseeing
operation and
management of
our Group

Overseeing the
overall sales and
marketing
management of
our Group

Overseeing the
production
process of the
subsidiaries of
our Group
located in Long
Xi District,
Huizhou City

Overseeing the
production
process of the
subsidiaries of
our Group
located in Long
Xi District,
Huizhou City

Responsible for
day-to-day sales
and marketing
operation and
management of
our Group, in
particular
overseeing the
business
development
and strategies of
our Group’s
overseas
subsidiaries
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Name Age

Mr. JIANG Wei 43
(S 4)

Mr. TANG Chi 43

Wai (B8 E2E)

Mr. GAN Weimin 51
(H 2 RSEE)

Prof. CAO Lixin
CH SRR

50

Note:

Date of first

Date of first

joining becoming a  Roles and
Position our Group Director responsibilities
Executive March 2004 6 April Overseeing the
Director 2016 operations and
management of
the subsidiaries
of our Group in
Wuxi City
INED June 2017 5 June See note below
2017
INED June 2017 5 June See note below
2017
INED June 2017 5 June See .note below
2017

Each INED will participate in meetings of the Board to bring an independent judgement to bear on issues of

strategy, performance,

accountability,

resources,

key appointments and standards of conduct and

transactions which are material to our Group as and when required; taking the lead where potential
conflicts of interest arise and serving on the audit committee, remuneration committee and the nomination

committee (as the case may be).

The following table sets forth certain information in respect of our senior management:

Name

(B )

Mr. XU Yongchang 41
(K B5Ek)

Ms. LIU Shaoman 33
(G5
Mr. LI Chak Fu 48

(FIRE )

Age
Dr. YANG Qianshun 51

Date of first

becoming
a member of
Position/ Date of joining the senior Roles and
Title our Group management responsibilities
Technical September September Overseeing
director 2012 2012 product
of XPC technology,
quality
management and
development of
technical system
and programme
management of
automotive
decoration parts
General August January Overseeing the
manager 2004 2013 daily operations
of Wuxi and management
Jinxin of Wuxi Jinxin
and KP and KP (Wuxi)
(Wuxi) Moulding
Moulding
Associate  June 2006 January Overseeing the
technical 2014 daily
director management of
of XPC technical
department of
XPC
Finance August August Accounting and
director 2016 2016 financial
management of
our Group
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DIRECTORS

Our board is responsible and has general powers for the management and conduct of
our business. Our Board consists of six executive Directors and three INEDs.

Executive Directors

Mr. MA Xiaoming (fBEBI%E4:), aged 51, is an executive Director and the chairman of
the Board. He is primarily responsible for strategic planning and development of our Group
and overseeing our Group’s operation and management through meetings with the senior
management on a regular basis. He was appointed as our Director on 28 August 2014 and
was re-designated as our executive Director and the chairman of the Board on 6 April 2016.
He was awarded a Bachelor’s degree in Engineering in July 1988 from the Department of
Applied Chemistry of Harbin Institute of Technology (W& L3EREMEMILEER), the PRC,
specialising in electrochemical production process (FfLE4FE T25),

Mr. Ma is one of the founders of our Group. He joined our Group in August 2005 as the
president and the chairman of the board of directors of XPC. Mr. Ma has been in charge of
formulating and implementing the overall strategic development of our Group, overseeing
the execution of the operational plans as well as the supervising the day-to-day management
of our Group’s business. He is currently a director of each of the subsidiaries of the Group
and the president of XPC. Mr. Ma has extensive experience in the manufacturing industry,
specialising in industrial management and general operation of manufacturing enterprises.

Before founding our Group, from July 1988 to September 1991, Mr. Ma worked as an
assistant engineer responsible for the engineering technology development in Shanghai
Xinxin Machine Factory* (LHE##Hi#EEL), an entity mainly engaged in the production of air
conditioners and heat exchangers of automobile. In October 1991, Mr. Ma was employed by
Huizhou Zhi Fat Metal & Plastic Electroplating Company Limited* (ZHNE#HE% M
R EIEATR AT, a company principally engaged in the electroplating of electronic parts,
plastic and non-metal products. He was promoted to the office as the deputy general manager
and was responsible for overseeing the management of the said company until he left the
said company in July 2005.

In the three years preceding the Latest Practicable Date, Mr. Ma did not hold any
directorship in other listed companies.

Mr. MENG Jun (@&#%4), aged 51, is an executive Director. He is primarily
responsible for overseeing the overall marketing operation and management of our Group.
He was appointed as our executive Director on 6 April 2016. He was awarded a Bachelor’s
degree in engineering in July 1988 from the Department of Applied Chemistry of Harbin
Institute of Technology (W& LIERZEEMLER), the PRC, specialising in electrochemical
production process (ELE LA T25), By a certificate issued by the Personnel Department of
Heilongjiang Province (FREEVLE A4HE) dated September 1999, Mr. Meng was qualified as a
senior engineer (Fi#% LFEAT) in applied chemistry (ML T). Mr. Meng has over 25 years of
experience in the industry.

Mr. Meng joined our Group in August 2004. From August 2004 to December 2009,
Mr. Meng assumed the office as the general manager of Tianjin Jinxin, responsible for
overseeing its general operation and daily management. Since January 2010, Mr. Meng has
assumed the office as marketing director and has been responsible for overseeing the daily
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management of our Group’s marketing department. Mr. Meng was appointed as director of
XPC in October 2011.

Before joining our Group, from October 1988 to September 1990, Mr. Meng was
employed by Harbin Institute of Metallurgy* (% #i#i5 % 7¢/¥), an entity principally engaged
in research and development of metallurgical technology, as assistant engineer (and was later
promoted to the office as engineer), in which Mr. Meng was responsible for engineering
technology development. Since October 1990 to December 2002, Mr. Meng joined China
National Nonferrous Metals Import & Export Corporation® (/A1 (& ik i 1 EFETL 44 ),
a company principally engaged in import and export business of nonferrous metals, as
salesman (and was later promoted to sales manager), in which Mr. Meng was responsible for
managing storage and port logistics and the business of import and export of nonferrous
metals.

In the three years preceding the Latest Practicable Date, Mr. Meng did not hold any
directorship in other listed companies.

Mr. ZHANG Yumin (RL®8%A), aged 51, is an executive Director. He is primarily
responsible for overseeing the general operations of our Group. He was appointed as our
executive Director on 6 April 2016. Mr. Zhang was awarded a bachelor’s degree in
engineering in July 1988 from the Department of Applied Chemistry of Harbin Institute of
Technology (W& LAHEKEEMLER), the PRC, specialising in electrochemical production
process (EALERLEE T2L),

Mr. Zhang joined our Group in April 2006. Since then and up to 31 December 2016,
Mr. Zhang served as general manager of KP (Huizhou) Precision Plastic and KP (Huizhou)
Electronics, respective, in which Mr. Zhang was responsible for overseeing the daily
operations and management of the said companies. Mr. Zhang was appointed as a director of
XPC in October 2011 and a director of Keen Point Malaysia in August 2012. Since 1 January
2017, Mr. Zhang has served as general manager of KP (Huizhou) Surface Decoration in
which he was responsible for overseeing the operations and management of the said
company.

Before joining our Group, from July 1988 to December 2003, Mr. Zhang was employed
by Shenyang Liming Aero-Engine Group Corporation Ltd* (EFZEMMIz @R (L)
AMFALAF), a company principally engaged in the production of aero and related
components, as engineer in which Mr. Zhang was responsible for research and development
on metallurgical technology. From January 2004 to March 2006, Mr. Zhang joined Liaoning
Nengfa Weiye Group (E#fiE#1#3E4 M), a group of entities principally engaged in provision
of intelligent flow control system and integrated energy efficiency improvement and
emission reduction technology services, as deputy general manager of the branch office in
Beijing, who was responsible for overseeing sales management.

In the three years preceding the Latest Practicable Date, Mr. Zhang did not hold any
directorship in other listed companies.

Mr. LIU Jun (BI%%4:), aged 41, is an executive Director. He is primarily responsible
for overseeing the general operations of the Group, in particular, XP (Huizhou) Surface
Decoration. He was appointed as our executive Director on 6 April 2016. Mr. Liu was
awarded a Bachelor’s degree in Chemical Processing (ft LT#) from Hubei Three Gorges
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Institute® (WJL=IEEERE), the PRC, in June 1998 and was awarded a graduation certificate
from the College of Advanced Continuing Education of Sun Yat-sen University*
(PR E A AU £0E), the PRC, in April 2007 for completing a one-year programme on
Business Administration.

Mr. Liu joined Huizhou Haoyu Industrial Company Limited* (H/H i i 85 A7 R A)),
the predecessor entity of KP (Huizhou) Electronics (one of our principal operating
subsidiaries, in December 2002. Up till August 2014, Mr. Liu was the general manager of
KP (Huizhou) Electronics and was responsible for overseeing the day-to-day general
operation of the company. Since August 2010, Mr. Liu has been the general manager of XP
(Huizhou) Surface Decoration and responsible for overseeing the daily business operation
and management of the Company. He was appointed as a director of XPC in October 2011
and a director of Huizhou Haoyu in September 2012.

Before joining our Group, from October 1998 to June 2001, Mr. Liu was employed by
Panyu Jingmei Metal and Plastic Products Company Limited* (Z 8 k5 5% T4 R R A FRA T,
a company principally engaged in manufacturing of automobile parts and accessories, as
engineer responsible for product development. From July 2001 to December 2002, Mr. Liu
joined Huizhou Zhi Fat Metal & Plastic Electroplating Company Limited*
(BEMNEB LRGN EHEIAMAT), a company principally engaged in the electroplating of
electronic parts, plastic and non-metal products, as officer-in-charge and was responsible for
product development.

In the three years preceding the Latest Practicable Date, Mr. Liu did not hold any
directorship in other listed companies.

Mr. HE Xiaolu (MEEHSEAE), aged 41, is an executive Director. He is primarily
responsible for the day-to-day sales and marketing operation and management of our Group,
in particular overseeing the business development and sales and marketing strategies of our
Group’s overseas subsidiaries. He was appointed as our executive Director on 6 April 2016.
Mr. He graduated from Fudan University (ER%), the PRC, majoring in History
(International Tourism) (FEHE: (#F/MR#EE)) in July 1997. He further obtained a degree of
Executive Master of Business Administration from European University, Switzerland, in
June 2005.

Mr. He joined our Group in April 2006. In April 2006, Mr. He assumed the office as
the administration and human resources manager, responsible for the overseeing the
administration and human resources management of XPC. Since July 2007, in addition to
being the administration and human resources manager, Mr. He also assumed the office as
marketing manager of XPC in which he was also responsible for formulating and overseeing
marketing strategies. From July 2008 onwards, Mr. He ceased to assume dual roles in XPC
and has devoted his time in overseeing the daily marketing management, in particular,
overseeing the business development and strategies of overseas subsidiaries. Mr. He was
appointed as director of XPC in October 2011 and a director of Keen Point Europe in
January 2008.

Before joining our Group, from September 1997 to January 2004, Mr. He was
employed by Shanghai Yidasheng Computer Supplies Company Limited* (i B 51 &
A M2 T currently known as Shanghai Yidasheng Electronics Company Limited* (L H
PHEBAS AR F)), a company principally engaged in sales and production of computer
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accessories and supplies, as manager (and was later promoted to the office as deputy general
manager), in which Mr. He was responsible for overseeing the sales operations of the said
company.

In the three years preceding the Latest Practicable Date, Mr. He did not hold any
directorship in other listed companies.

Mr. JIANG Wei (¥%#564:), aged 43, is an executive Director. He is primarily
responsible for overseeing the operations and management of the Group. He was appointed
as our executive Director on 6 April 2016. Mr. Jiang was awarded a Diploma in

Administrative Management from Shanghai Business Vocational and Technical College*
(L8 P EREHTEEBE), the PRC, in July 2001.

Mr. Jiang joined our Group in March 2004 as the general manager of Wuxi Jinxin. He
was then in charge of managing and supervising the daily operation, coordinating corporate
resources in achieving business objectives and maintaining key customers of Wuxi Jinxin. In
October 2011, Mr. Jiang was appointed as a director of XPC and has since been responsible
for overseeing operation and management of our Group. Mr. Jiang has over 10 years of
management experience in the manufacturing industry.

Before joining our Group, from March 1997 to January 2004, Mr. Jiang was employed
as account manager responsible for management of sales and relationships with particular
customers by Shanghai Yingrun Trading Company Limited* (L& EEHARAT), a
company principally engaged in sales of electrical and mechanical equipment.

In the three years preceding the Latest Practicable Date, Mr. Jiang did not hold any
directorship in other listed companies.

INEDs

Mr. TANG Chi Wai (8% ##5%), aged 43, was appointed an INED of our Company on
5 June 2017. Mr. Tang has 20 years of experience in auditing, accounting and financing.
From December 1996 to April 2001, Mr. Tang was employed by Deloitte Touche Tohmatsu,
an accounting firm, and assumed the office as semi-senior accountant when he left the said
firm in which he was responsible for audit-related work. From November 2003 to November
2007, Mr. Tang was employed by Valueplus Supply Chain Solution Limited, a logistic
company, as finance manager in which he was responsible for overseeing financing
management. Since June 2008, Mr. Tang has been serving as the financial controller,
company secretary and authorised representative of Universal Technologies Holdings
Limited, a company listed on the Main Board of the Stock Exchange (stock code: 1026). Mr.
Tang was appointed as an INED of CHerish Holdings Limited, a company listed on the Main
Board of the Stock Exchange (stock code: 2113), and the chairman of the audit committee
and member of each of the remuneration committee and nomination committee of the board
of directors of the said company in September 2016.
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Mr. Tang was awarded a Bachelor of Arts degree in Accountancy from the Hong Kong
Polytechnic University, Hong Kong, in November 1996. He holds practising certificate
issued by the HKICPA and the Association of Chartered Certified Accountants. He also
holds various professional qualifications and memberships as set out below:

Date of grant Qualification Name of issuing organisation

September 2003 Member The Chinese Institute of Certified
Public Accountants

November 2003 Fellow ITAccountants Association

January 2005 Fellow The Association of Chartered
Certified Accountants

September 2009 Fellow The HKICPA

July 2010 Certified tax adviser The Taxation Institute of Hong Kong

July 2010 Fellow The Taxation Institute of Hong Kong

September 2014 Fellow The Society of Registered Financial
Planners

April 2015 Fellow The Hong Kong Institute of Directors

July 2015 Fellow The Institute of Chartered Secretaries
and Administrators

July 2015 Fellow The Hong Kong Institute of
Chartered Secretaries

September 2015 Member Hong Kong Securities and
Investment Institute

September 2015 Fellow Institute of Financial Accountants

October 2015 Member Chartered Institute for Securities &
Investment

October 2015 Fellow Association of International
Accountants

November 2015 Certified internal The Institute of Internal Auditors

auditor

December 2015 Fellow The Society of Chinese Accountants

& Auditors

Save as disclosed above, in the three years preceding the Latest Practicable Date,
Mr. Tang did not hold any directorship in other listed companies.

Prof. CAO Lixin (¥328i##%), aged 50 was appointed an INED of our Company on
5 June 2017. Prof. Cao was awarded a Doctoral degree in Engineering in October 2009 from
Harbin Institute of Technology (\aMi& T3 K%), the PRC, specialising in chemical
engineering and technology (L2 THRET (#3E)),

Prof. Cao has engaged in scientific researches and teaching focusing in the field of
surface treatment and electrochemical cells in the School of Marine Science and Technology
of Harbin Institute of Technology, Weihai* (WM& L3ERE (HiE) BHFELENELL), the
PRC, since October 1994.

In the three years preceding the Latest Practicable Date, Prof. Cao did not hold any
directorship in any listed companies.

Mr. GAN Weimin (H#%R%4), aged 51, was appointed an INED of our Company on
5 June 2017. Mr. Gan was awarded a bachelor’s degree in engineering in July 1986 from the
Department of Optical Instruments and Engineering* (SR TRER) of Zhejiang
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University (#TILK#£), the PRC, specialising in optical instruments (Jt£:4&#%). Mr. Gan was
further awarded a Bachelor’s degree in Law and a Master’s degree in Law from Zhejiang
University in June 1988 and April 1996, respectively. Mr. Gan passed the national
qualification examination in the PRC held in 1990 which accredited him as a qualified
lawyer in the PRC.

Mr. Gan has extensive experience in the PRC legal industry. Since January 2013,
Mr. Gan has become a partner of Beijing Guantao Law Firm (LatBlEHAIEH ), a PRC law
firm. Prior to that, Mr. Gan was a lawyer and partner of Zhe Jiang T&C Law Firm
(WL KA AR5 T) for period from October 1997 to December 2001, a lawyer of Beijing
Kaiyuan Law Firm* AtmslEAEMSE 1) from December 2001 to December 2012, and a
partner of Zhejiang High Mark Law Firm (WSl 2 (1S5 ).

As at the Latest Practicable Date and in the three years preceding that date, Mr. Gan
held directorship in the following listed companies:

Office and principal

Name of listed functions (if an
Period of time issuer Place of listing executive)
May 20009 to Huazhi Holding Main Board of  INED
December 2014 (Zhejiang) Co., the Shenzhen
LTD (currently Stock Exchange

known as Zhejiang  (stock code:
Huamei Holding 000607)
CO.,LTD.)

October 2009 to Gem-Year Shanghai Stock  INED
October 2015 Industrial Co., Ltd. Exchange (stock
code: 601002)

August 2010 to HangZhou Everfine ChiNext of the = INED

July 2016 Photo-E-Info Co., Shenzhen Stock
Ltd. Exchange (stock
code: 300306)
August 2011 to RoshowTechnology Small and INED
February 2015  Co., Ltd. Medium
Enterprise

Board of the
Shenzhen Stock
Exchange (stock
code: 002617)

May 2015 to Shimge Pump Small and INED
present Industry Group Medium
Co., Ltd. Enterprise

Board of the
Shenzhen Stock
Exchange (stock
code: 002532)

January 2017 to Sunrise Technology ChiNext of the = INED
present Co., Ltd Shenzhen Stock
Exchange (stock
code: 300360)

Note:
Mr. Gan served as an independent non-executive director of Aupu Group Holding Company since
September 2014, a company which was then listed on the Main Board of the Stock Exchange (stock
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code: 477). The said company applied for a withdrawal of listing of its shares on the Stock Exchange in
accordance with Rule 6.15 of the Listing Rules and the listing of its shares on the Stock Exchange was
withdrawn on 30 September 2016.

Saved as disclosed above, in the three years preceding the Latest Practicable Date,
Mr. Gan did not hold any directorship in other listed companies.

General

Save as disclosed above, there is no other information relating to our Directors that
needs to be disclosed under the requirements under Rule 13.51(2) of the Listing Rules.

Save as disclosed above or in the paragraph below, none of our Directors:

(i)  held any other positions in our Company or other members of our Group at the
Latest Practicable Date;

(ii) had any other relationship with any Directors, senior management or Substantial
Shareholders or Controlling Shareholders of our Company as at the Latest
Practicable Date;

(iii) held any other directorships in listed public companies in the three years prior to
the Latest Practicable Date; and

(iv) is a director or an employee of a company which has an interest or short position
in the Shares and underlying Shares of our Company.

As at the Latest Practicable Date, except for such interests of Mr. Ma in the Shares
which are disclosed above and in the paragraph headed “Appendix IV - Statutory and
General Information — 3. Further Information about our Directors and Substantial
Shareholders — 3.1 Disclosure of Interests — (a) Interests of the Directors and the chief
executive of our Company” in this prospectus, each of our Directors did not have any
interest in the Shares within the meaning of Part XV of the SFO. Mr. Meng Jun, Mr. Zhang
Yumin, Mr. Liu Jun and Mr. He Xiaolu are some of the Management Beneficiaries, who are
part of the Mealth DT Discretionary Objects and do not have any fixed entitlement to the
Shares.

Each of our Directors has confirmed that none of them is engaged in, or interested in
any business (other than our Group) which, directly or indirectly, competes or may compete
with our business.

Save as disclosed above, to the best of the knowledge, information and belief of our
Directors after having made all reasonable enquiries, there was no other matter with respect
to the appointment of our Directors that needs to be brought to the attention of our
Shareholders and there was no information relating to our Directors that is required to be
disclosed pursuant to Rule 13.51(2)(h) to (v) of the Listing Rules as at the Latest Practicable
Date.

Senior Management

Dr. YANG Qianshun (%1% 1), aged 51, is the technical director of XPC. Currently,
he is primarily responsible for the product technology and quality management as well as
development of technical system of our products. Dr. Yang was awarded a Bachelor’s degree
in Engineering in July 1988 from the Department of Applied Chemistry of Harbin Institute
of Technology (WHITE LHEKEEMILER), the PRC, specialising in electrochemical
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production process. Dr. Yang was further awarded a Master degree in Engineering in April
1991 and a doctoral degree in applied chemistry in October 1994, respectively, both from the
Department of Applied Chemistry of the Tianjin University (KIERZEMLER), the PRC,
specialising in applied chemistry. By a certificate issued by the Personnel Department of
Guangdong Province (E## AHEHE) in February 1999, Dr. Yang was qualified as a senior
engineer in chemical engineering (ft#:TFEM# LM, Dr. Yang has over 20 years of
experience in the chemical engineering industry.

Dr. Yang joined our Group in September 2012 as the technical director of XPC and has
been in charge of product technology and quality management.

Before joining our Group, from May 1995 to May 2001, Dr. Yang was employed by
Hawker Energy Storage Group, which principally engaged in the manufacturing of industrial
lead-acid batteries, as deputy technical manager (and subsequently the lean enterprise
strategy manager), and was mainly responsible for overseeing the manufacturing technics
and research and development of lead acid battery. From November 2001 to August 2012,
Dr. Yang joined Coslight Battery Inc., a member of Coslight Group which principally
engaged in the battery-related manufacturing industry, as sales and marketing manager, and
was responsible for marketing research, analysis and planning.

In the three years preceding the Latest Practicable Date, Dr. Yang did not hold any
directorship in any listed companies.

Mr. XU Yongchang (##/KE%4), aged 41, is the general manager of each of Wuxi
Jinxin (one of our principal operating subsidiaries) and KP (Wuxi) Moulding, both
established in the PRC. Currently, he is primarily responsible for overseeing the daily
operations and management of Wuxi Jinxin and KP (Wuxi) Moulding. Mr. Xu completed his
study in the Department of Fundamental Science of Huaihai Institute of Technology
(MM TELE), the PRC, specialising in computer software (st H#&#K{F) and was awarded with
the graduation certificate in July 1997.

Mr. Xu joined our Group in August 2004 and was then the key account manager of
Wuxi Jinxin, and was mainly responsible for overseeing the management of sales and
relationship with particular customers. Mr. Xu was first promoted to the office as the deputy
general manager of Wuxi Jinxin in July 2009 responsible for overseeing the execution of
business objectives and supervising the daily operation of the said company. In January
2013, Mr. Xu was further promoted to the office as the general manager in which he was
responsible for overseeing the overall operation and daily management of Wuxi Jinxin. In
July 2014, Mr. Xu also assumed the office as general manager of KP (Wuxi) Moulding in
which he was responsible for overseeing the overall operation and daily management.

Before joining our Group, from September 1997 to August 2000, Mr. Xu was employed
by Global View Electronic Technology (Kunshan) Co., Ltd* (&RE FRHEINARAT) 4
company principally engaged in design, development and production of electronic products,
as engineer (and was subsequently promoted to the office as person-in-charge of the
engineering department) and was mainly responsible for overseeing production lines and new
products development. From August 2000 to August 2002, Mr. Xu joined Sanmina Systems
(Kunshan) Co., Ltd. (HBEFRINARAT) 4 company principally engaged in manufacturing
of electronic products, as process engineer and was mainly responsible for production
process and product quality innovation. From August 2002 to July 2004, Mr. Xu was
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employed by Celestica Electronics (Shanghai) Co., Ltd RALEF(LIARAT 5 company
principally engaged in provision of electronic manufacturing service, as process engineer
(and subsequently project manager) and was mainly responsible for new product
development and innovation.

In the three years preceding the Latest Practicable Date, Mr. Xu did not hold any
directorship in any listed companies.

Ms. LIU Shaoman (314 &%), aged 33, is the associate technical director of XPC.
Currently, she is primarily responsible for overseeing the daily management of the technical
department of XPC. Ms. Liu was awarded a Bachelor’s degree in Science from Huizhou
University (EMEBE), the PRC in June 2006, specialising in applied chemistry.

Ms. Liu joined our Group in June 2006 as engineer (and was later promoted to deputy
person-in-charge) and was responsible for technical research and development. From May
2008 to June 2011, Ms. Liu assumed the office as assistant to general manager of KP
(Huizhou) Precision Plastic, and was subsequently promoted to deputy general manager and
was responsible for assisting the general manager in the operation management and technical
management of KP (Huizhou) Precision Plastic. From July 2011 to December 2013, Ms. Liu
assumed the office as deputy general manager of XP (Huizhou) Surface Decoration and was
responsible for operation management and technical management of the said company.
Ms. Liu assumed the office as the technical director of XPC since January 2014.

In the three years preceding the Latest Practicable Date, Ms. Liu did not hold any
directorship in any listed companies.

Mr. LI Chak Fu (ZF8#%4), aged 48, is our finance director. He joined our Group in
August 2016 and is principally responsible for the accounting and financial management of
our Group, and in particular, the process of preparing for the Listing.

Mr. Li was awarded a bachelor’s degree in economics from Jinan University, the PRC,
specialising in commercial science in June 1990. He was further awarded a bachelor’s degree
in science (economics) from The University of Buckingham, the United Kingdom,
specialising in accounting and financial management in February 1993. Mr. Li has been an
associate of the HKICPA (formerly known as the Hong Kong Society of Accountants) since
April 1996. Mr. Li has also been a fellow of the Association of Chartered Certified
Accountants since February 2001.

Prior to joining our Group, Mr. Li held various positions within the commercial fields
in China, Hong Kong and Singapore. Mr. Li started his career with a Hong Kong local
certified public accountants and then joined Ernst & Young Hong Kong in April 1994 as
staff accountant. He was responsible for the preparation of audited financial statements and
statutory audits of companies and left the said firm in November 1998 as senior accountant.
Since then and up to October 2005, Mr. Li joined Asia-Pac Infrastructure Development
Limited, a company that engaged in infrastructural development as financial controller and
was responsible for planning, developing and implementation of accounting controls for
large scale projects in the PRC. From October 2005 to April 2009, Mr. Li assumed the office
as manager in Ernst & Young, Hong Kong, and was transferred and promoted as senior
manager in Ernst & Young (Beijing Office) in which he was responsible for advising clients
on internal control and corporate governance areas in both positions. In April 2009, Mr. Li
joined Seven Seas Textiles Industries Limited, a manufacturer of dyed yarn, knitted fabric
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and garment products, as financial controller responsible for overseeing and managing the
finance department and financial matters. Immediately before he joined our Group, Mr. Li
was the chief financial officer of Universal Resource and Services Limited, a corporate
offering a wide range of services to the PRC oil industry and listed on the main board of the
Singapore Exchange Securities Trading Limited (stock code: BGO), responsible for full
spectrum of financial and accounting functions, managing investor relationship and liaising
with external parties in respect of Group’s financial matters.

In the three years preceding the Latest Practicable Date, Mr. Li did not hold any
directorship in any listed companies.

Company Secretary

Mr. AU Wai Keung (Ef#i%), aged 45, was appointed as our company secretary on
6 April 2016 pursuant to the terms and conditions of a company secretarial service
agreement entered into between our Company and Arion & Associates Limited (527!
Zast BT AMRAT), a company principally engaged in providing business consultancy
services. Mr. Au is a director and shareholder of Arion & Associates Limited.

Mr. Au was awarded the degree of Bachelor of Social Science from The Chinese
University of Hong Kong, Hong Kong, in December 1993 and the degree of Master of
Business Administration from the City University of Hong Kong, Hong Kong, in November
1999. He is a fellow of the HKICPA and an associate member of The Institute of Chartered
Accountants in England and Wales. He is currently the company secretary of Honworld
Group Limited (stock code: 2226) and one of the joint company secretaries of each of China
Shengmu Organic Milk Limited (stock code: 1432) and China Digital Video Holdings
Limited (stock code: 8280), all being companies listed on the Main Board (or, the Growth
Enterprise Market, as the case may be) of the Stock Exchange. During March 2014 to
September 2015, he was the company secretary of SDM Group Holdings Limited (stock
code: 8363), a company listed on the Growth Enterprise Market of the Stock Exchange. He
has been reappointed as the company secretary of the said company since August 2016. He
also served as company secretary of Baofeng Modern International Holdings Company
Limited (stock code: 1121), a company listed on the Main Board of the Stock Exchange,
from January 2011 to December 2013.

Mr. Au is an external service provider of the Company. His primary contact person at
the Company is Ms. WEI Zhenqji, the secretary of the board of the Group.

Human Resources

Our Company generally maintains good employee relations. Our Company has not
experienced any significant problems with the recruitment or retention of experienced
employees. In addition, our Company has not suffered from any material disruption of its
normal business operations as a result of labour disputes or strikes. The remuneration
payable to our employees includes salaries and allowances.

As at 31 December 2016, we had 4,025 employees. For further information, please refer
to the section headed “Business — Employees and Staff” in this prospectus.
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Remuneration Policy

The aggregate amounts of remuneration of our Directors in 2014, 2015 and 2016 were
approximately RMBS,659,000, RMB8,181,000 and RMB9,239,000 respectively. For details
of the remuneration arrangements, please refer to the paragraph headed “Appendix I —
Accountants’ Report — II. Notes to Financial Information — 8. Directors’ and Chief
Executive’s Remuneration” in this prospectus. Under such arrangement and pursuant to the
Directors’ service agreements and letters of appointment referred to in the paragraph headed
“Appendix IV — Statutory and General Information — 3. Further Information about our
Directors and Substantial Shareholder — 3.2 Directors’ service contracts and letters of
appointment” in this prospectus, the aggregate amount of Directors’ fee and other
emoluments (excluding any discretionary bonus payable for 2017) payable to the Directors in
2017 is estimated to be approximately RMB10.7 million.

Our Directors and senior management receive compensation in the form of salaries,
benefits in kind and/or discretionary bonuses relating to the performance of our Group. Our
Company also reimburses them for expenses which are necessarily and reasonably incurred
for providing services to our Company or executing their functions in relation to its
operations. Our Company regularly reviews and determines the remuneration and
compensation packages of our Directors and senior management.

After Listing, the Remuneration Committee will review and determine the remuneration
and compensation packages of our Directors and senior management with reference to
salaries paid by comparable companies, time commitment and responsibilities of our
Directors and performance of our Group.

During the Track Record Period, no remuneration was paid by our Company to, or
received by, our Directors as an inducement to join or upon joining our Company.

BOARD COMMITTEES

The Audit Committee, Remuneration Committee and Nomination Committee were
approved to be established by resolutions passed by our Board on 5 June 2017. The
membership of such committees are as follows:

Audit Remuneration Nomination
Name of Director Committee Committee Committee

Executive Director

Mr. Ma Xiaoming (FB®EW) ... ... ... ... - Member Chairman
Mr. Zhang Yumin GRER) ......... . ... - - -

Mr. Meng Jun (&%) .. ............. ... - - -

Mr. He Xiaolu (ffTBEf) ... ... ....... - - -

Mr. LiuJun (BI5) ... .............. - - -

Mr. Jiang Wei Gi#) .................. - - -

INED

Mr. Tang Chi Wai (8%0%&#) ............. Chairman  Member -

Mr. Gan Weimin (H/AR) ... ... .. .. Member - Member
Prof. Cao Lixin (B #) ............... Member Chairman Member
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Each of the above three committees has written terms of reference. The functions of the
above three committees are summarised as follows:

Audit Committee

Our Audit Committee has written terms of reference in compliance with Code C.3 of
the Corporate Governance Code as set out in Appendix 14 to the Listing Rules. The primary
duties of the Audit Committee are mainly to make recommendations to the Board on the
appointment and dismissal of the external auditor, review the financial statements and
material and provide advice in respect of financial reporting and oversee the internal control
procedures of our Company.

Remuneration Committee

Our Company has written terms of reference in compliance with Code B.1 the
Corporate Governance Code as set out in Appendix 14 of the Listing Rules. The primary
functions of the Remuneration Committee are to make recommendation to the Board on the
overall remuneration policy and the structure relating to all Directors and senior management
of our Group, review performance-based remuneration and ensure none of our Directors
determine their own remuneration.

Nomination Committee

Our Company has written terms of reference in compliance with Code A.5 the
Corporate Governance Code as set out in Appendix 14 of the Listing Rules. The primary
functions of the Nomination Committee are to review the structure, size and composition
(including the skills, knowledge and experiences) of the Board at least annually and make
recommendation to the Board on any proposed changes to the Board to complement the
Company’s corporate strategy; identify individuals suitably qualified as potential board
members and select or make recommendations to the board on the selection of individuals
nominated for directorships; to assess the independence of INEDs; and make
recommendations to the Board on the appointment or re-appointment of Directors and
succession planning of Directors, in particular that of our chairman.

COMPLIANCE ADVISER

We have appointed Somerley Capital Limited to be our compliance adviser pursuant to
Rule 3A.19 of the Listing Rules. Pursuant to Rule 3A.23 of the Listing Rules, the
compliance adviser will advise us on, among other matters, the following:

(a) (before its publication) any regulatory announcement, circular or financial report;

(b) a transaction is contemplated, which might be a notifiable or connected
transaction or will involve Share issues and Share repurchases;

(c) where our Company proposes to use the net proceeds of the Global Offering in a
manner different from that set out in this prospectus or where our business
activities, development or results deviate from any forecast, estimate, or other
information in this prospectus; and

(d) where the Stock Exchange makes any inquiry of us regarding unusual movements
in the price or trading volume of our Shares.
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The term of appointment of our compliance adviser will commence on the Listing Date
and will end on the date of despatch of our annual report in respect of our financial results
for the first full financial year commencing after the Listing Date. Such appointment may be
subject to extension by mutual agreement.
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SUBSTANTIAL SHAREHOLDERS

So far as our Directors are aware, the following persons will, immediately following
completion of the Global Offering and the Capitalisation Issue (without taking into account
any Shares which may be issued upon the exercise of the Over-allotment Option and any
options which may be granted under the Share Option Scheme), have interests or short
positions in our Shares or underlying Shares which would be required to be disclosed to us
and the Stock Exchange under the provisions of Divisions 2 and 3 of Part XV of the SFO, or
who will be directly or indirectly, interested in 10% or more of the nominal value of any
class of share capital carrying rights to vote in all circumstances at general meetings of any
other member of our Group:

Approximate
Number of percentage of Capacity/ Nature of

Name Shares (Note 1) shareholding interest

Green Pinnacle (Note 2) 718,596,750(L) 71.86% Beneficial owner

Mealth PTC (Notes 2 718,596,750(L) 71.86% Interest in a controlled

and 3) corporation and trustee

Mr. Ma (Note 3) 718,596,750(L) 71.86% Sole shareholder and
director of Mealth PTC,
and settlor of the
Mealth Discretionary
Trust

Ms. Zhu Junhua (Note 3) 718,596,750(L) 71.86% Interest of spouse

Notes:

(1)  The letter “L” denotes the person’s long position in the Shares.

(2)  Green Pinnacle is wholly owned by Mealth PTC. Both Green Pinnacle and the Shares owned by it
form part of the trust assets of the Mealth Discretionary Trust, which was established by Mr. Ma as
settlor and whose trustee is Mealth PTC. The Mealth Discretionary Trust is a discretionary trust and
its discretionary objects include Mr. Ma, the Ma Family Beneficiaries, the Management Beneficiaries
and the Other Beneficiaries. Some of our Directors, namely, Mr. He Xiaolu, Mr. Meng Jun, Mr. Liu
Jun and Mr. Zhang Yumin are discretionary objects under the Mealth Discretionary Trust. For further
details, please refer to the section headed “History, Reorganisation and Corporate Structure — Change
in issued share capital and/or owners of our Company — The Mealth Discretionary Trust” in this
prospectus.

(3)  Mealth PTC is a private trust company incorporated in BVI. Mr. Ma is the sole shareholder and
director of Mealth PTC. He is also the settlor of the Mealth Discretionary Trust. Mr. Ma is deemed to
be interested in 718,596,750 Shares in his capacity of settlor of the Mealth Discretionary Trust. Ms.
Zhu Junhua is the spouse of Mr. Ma, and accordingly she is deemed to be interested in the aggregate
of 718,596,750 Shares by virtue of the SFO. Mr. Ma is also the sole director of Euroshare which as at
the Latest Practicable Date held 1.5% of issued share capital in the Company, and will (upon Listing)
become the wholly-owned subsidiary of Eurochrome (in which neither Mr. Ma nor his associate has
any interest).

Save as disclosed above, our Directors are not aware of any other persons who will,
immediately following completion of the Global Offering and the Capitalisation Issue
(without taking into account any Shares which may be issued upon the exercise of the Over-
allotment Option and options which may be granted under the Share Option Scheme), have
interests or short positions in our Shares or underlying Shares which would be required to be
disclosed to us and the Stock Exchange under the provisions of Divisions 2 and 3 of Part XV
of the SFO, or who will be directly or indirectly, interested in 10% or more of the nominal
value of any class of share capital carrying rights to vote in all circumstances at general
meetings of our Company or any of our subsidiaries.
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The following is a summary of the authorised and issued share capital of our Company
as at the date of this prospectus and immediately after completion of the Global Offering and
the Capitalisation Issue:

Number (HK$)

Authorised share capital:

20,000,000,000 Shares of HK$0.1 each 2,000,000,000

Issued and to be issued, fully paid or credited as fully paid:
1,000,000 Shares in issue at the date of this prospectus 100,000

749,000,000 Shares to be issued pursuant to the 74,900,000
Capitalisation Issue

250,000,000 Shares to be issued under the Global Offering 25,000,000
(assuming that the Over-allotment Option is
not exercised at all)

Total: ~ 1,000,000,000 Shares 100,000,000

Assumptions

The above table assumes the Global Offering becomes unconditional and the issue of
Shares pursuant to the Global Offering is made as described herein. It does not take into
account any Shares which may be issued upon the exercise of options which may be granted
under the Share Option Scheme or the Over-allotment Option or of any Shares which may be
allotted and issued or repurchased by our Company under the general mandates for the
allotment and issue or repurchase of Shares granted to our Directors.

Note: The share capital of our Company will be enlarged by an additional 37,500,000 Shares in the event
that the Over-allotment Option is exercised in full.

MINIMUM PUBLIC FLOAT

Pursuant to Rule 8.08(1)(a) of the Listing Rules, at the time of Listing and at all times
thereafter, our Company must maintain the minimum prescribed percentage if 25% of the
issued share capital of our Company in the hands of the public (as defined in the Listing
Rules).

RANKING

The Offer Shares and the Shares which may be issued under the Over-allotment Option
or upon the exercise of any options which may be granted under the Share Option Scheme
will rank equally with all of the Shares now in issue or to be issued, and will qualify for all
dividends or other distributions declared, made or paid on the Shares after the date of this
prospectus, except for entitlement under the Capitalisation Issue.

SHARE OPTION SCHEME

Our Company has conditionally adopted the Share Option Scheme. For a summary of
the principal terms of the Share Option Scheme, please refer to the paragraph headed
“Appendix IV — Statutory and General Information — 4. Share Option Scheme” in this
prospectus.
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ISSUING MANDATE

Subject to the Global Offering becoming unconditional, our Directors have been
granted a general unconditional mandate to allot, issue and deal with unissued Shares with an
aggregate nominal value of not exceeding the sum of:

(i)  20% of the total number of Shares in issue immediately following completion of
the Global Offering and the Capitalisation Issue, but excluding any Shares which
may be issued upon the exercise of the Over-allotment Option and any option that
may be granted under the Share Option Scheme; and

(i) the number of Shares repurchased by our Company (if any) pursuant to the
repurchase mandate (as mentioned below).

The Issuing Mandate does not apply to situations where our Directors allot, issue or
deal in Shares by way of a rights issue, scrip dividend schemes or similar arrangements
providing for the allotment and issue of Shares in lieu of the whole or in part of any dividend
in accordance with the Articles, or pursuant to the exercise of any options that may be
granted under the Share Option Scheme, or under the Global Offering or the Capitalisation
Issue or upon the exercise of the Over-allotment Option. Our Directors may, in addition to
the Shares which they are authorised to issue under the above mandate, to allot, issue and
deal in Shares pursuant to a rights issue, an issue Shares pursuant to the exercise of
subscription rights attaching to any warrants of our Company, scrip dividends or similar
arrangements or the exercise of any options that may be granted under the Share Option
Scheme or any other option scheme or similar arrangement for the time being adopted.

The Issuing Mandate will expire upon the earliest occurrence of any of the following:
. at the conclusion of our next annual general meeting;

. on the date by which our next annual general meeting is required by the Articles
or any applicable laws to be held; or

. when the authority given to our Directors is revoked or varied by an ordinary
resolution passed by our Shareholders in general meeting.

For further details of this general mandate, please refer to the paragraph headed
“Appendix IV — Statutory and General Information — 1. Further Information about Our
Group — 1.3 Resolutions in writing of our Shareholders passed on 5 June 2017” in this
prospectus.

REPURCHASE MANDATE

Subject to the Global Offering becoming unconditional, our Directors have been
granted a general unconditional mandate to exercise all the powers of our Company to
repurchase Shares with a total nominal amount of not more than 10% of the total number of
Shares in issue immediately following completion of the Global Offering and the
Capitalisation Issue, but excluding any Shares that may be issued upon the exercise of the
Over-allotment Option and any option which may be granted under the Share Option
Scheme. This mandate only relates to repurchases made on the Stock Exchange, or on any
other stock exchange on which the Shares are listed (and which is recognised by the SFC and
the Stock Exchange for this purpose), and which are made in accordance with the Listing
Rules. For a summary of the relevant requirements under the Listing Rules please refer to the
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paragraph headed “Appendix IV - Statutory and General Information — 1. Further
Information about Our Group — 1.8 Repurchases by our Company of our own securities” in
this prospectus.

The Repurchase Mandate will expire upon the earliest occurrence of any of the
following:
. at the conclusion of our next annual general meeting;

. on the date by which our next annual general meeting is required by the Articles
or any applicable laws to be held; or

. when the authority given to our Directors is revoked or varied by an ordinary
resolution passed by our Shareholders in general meeting.

For further details of the Repurchase Mandate, please refer to the paragraph headed
“Appendix IV — Statutory and General Information — 1. Further Information about our
Group — 1.3 Resolutions in writing of our Shareholders passed on 5 June 2017” in this
prospectus.
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You should read this section in conjunction with our consolidated financial
information, including the notes thereto, as set out in the section headed “Appendix I —
Accountants’ Report” in this prospectus. The consolidated financial information has
been prepared in accordance with HKFRSs.

The following discussion and analysis contains forward-looking statements that
involve risks and uncertainties. These statements are based on assumptions and analysis
made by us in light of our experience and perception of historical trends, current
conditions and expected future developments, as well as other factors we believe are
appropriate under the circumstances. However, our actual results may differ
significantly from those projected in the forward-looking statements. Factors that might
cause future results to differ significantly from those projected in the forward-looking
statements include those discussed in the section headed “Risk Factors” in this
prospectus.

OVERVIEW

We are a leading automotive plastic electroplated components supplier in China. Since
established in 2002, we have expanded into a global supplier with offices in North America,
Europe and Asia serving leading international Tier 1 suppliers and OEMs. Our products are
generally applied to the passenger vehicle of globally renowned and luxury automotive
brands mainly attributed to our strong reputation, production capability and the high quality
products we can supply in the sector. According to the Frost & Sullivan Report, we were the
second largest supplier and the largest exporter of automotive plastic electroplated
components in the PRC, in terms of revenue in 2016. We believe that our commitment to
produce high quality product and production expertise have allowed us to differentiate from
our competitors and achieve solid growth during the Track Record Period. From
2014 to 2016, we have achieved a revenue and net profit CAGR of 23.7% and 28.3%,
respectively, showing our success in enhancing our leadership position in the industry.

We experienced healthy growth in revenue and profit for the years during the Track
Record Period. In 2014, 2015 and 2016, our total revenue was RMB1,006.2 million,
RMB1,203.7 million and RMB1,540.7 million, respectively, representing a CAGR of 23.7%,
while our profit for the respective years was RMB181.2 million, RMB221.9 million and
RMB298.3 million, respectively, representing a CAGR of 28.3%.

Our principal products are automotive interior decorative electroplated components of
passenger vehicles such as interior door handles, door trim, shifter bezels, steering wheels
components, console parts and cluster rings. We place strong emphases on our one-stop
production capability in mould production, plastic injection moulding and electroplating
which enables us to achieve an outstanding production performance as demonstrated by our
high production yield rate of approximately 90.7% in 2016, which is higher than the industry
leading players according to the Frost & Sullivan Report.

BASIS OF PRESENTATION

Pursuant to the Reorganisation as more fully explained in the section headed “History,
Reorganisation and Corporate Structure — Reorganisation” in this prospectus, our Company
became the holding company of the companies now comprising our Group on 13 October
2014.
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As the Reorganisation only involved inserting a new holding entity at the top of an
existing group and has not resulted in any changes of economic substances, the financial
information for the Track Record Period has been presented as a continuation of the existing
group using the pooling of interests method.

Accordingly, the consolidated statements of profit or loss and other comprehensive
income, the consolidated statements of change in equity and the consolidated statements of
cash flows are prepared as if the current group structure had been in existence throughout the
Track Record Period.

MAJOR FACTORS AFFECTING OUR RESULTS OF OPERATIONS

Our results of operations have been, and are expected to continue to be, affected by a
number of factors, which primarily include the following:

Demand for our products

In 2014, 2015 and 2016, 90.9%, 93.7% and 97.6% of revenue were derived from sales
of automotive decorative components to Tier 1 suppliers and OEMs. Therefore, our results of
operations are heavily affected by the demand for our products from our customers, which in
turn is largely dependent on the general development of the global automotive industry, the
quality of our products and our proximity to our customers. In 2014, 2015 and 2016, we sold
230.1 million units, 276.7 million units and 314.2 million units of automotive decorative
components, representing a CAGR of 16.9% between 2014 and 2016. Our revenue and
margins will continue to be affected by the new products launched by and product cycles of
our OEM customers, and our ability to introduce and collaborate with our customers to
develop quality products that meet their stringent demands.

Cost of raw materials and staff cost

Cost of raw materials and staff cost are the major components of our costs and have
direct impact on our profitability. In 2014, 2015 and 2016, cost of raw materials accounted
for 38.2%, 32.2% and 31.0% of our cost of sales, respectively. During the Track Record
Period, we greatly benefited from the general decline of commodity prices globally, which
contributed to the moderate increase in our cost of raw materials as compared to our increase
in sales. The CAGR of our cost of raw material is 9.2% between 2014 and 2016, while the
CAGR for our total revenue is 23.7% during the same period. On the other hand, during the
Track Record Period, we have increased the number of employees and compensation level to
accommodate with our growth. Our total staff costs (including our Directors’ and senior
management’s remunerations) increased from RMB238.6 million in 2014 to RMB289.6
million in 2015 and further increased to RMB354.8 million in 2016, accounting for 23.7%,
24.1% and 23.0% of our total revenue, respectively. Our employee numbers increased from
3,241 as at 31 December 2014 to 4,025 as at 31 December 2016. Our ability to control costs
will continue to materially impact our operating results.
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The following sensitivity analysis illustrates the impact of hypothetical fluctuations of
our cost of raw material and staff cost on our profit before tax during the Track Record
Period.

Increase/decrease in the cost of raw material®

+/-5% +/-10% +/-15%
RMB’000 %0 RMB’000 % RMB’000 %o
Increase/decrease in
profit before tax
Year ended
31 December 2014 -/+11,799  -/+5.2 -/+23,599  -/+10.3 -/+35,398 -/+15.5
Year ended
31 December 2015 -/+12,104  -/+4.4 -/+24,208  -/+8.9 -/+36,312  -/+13.3
Year ended
31 December 2016 -/+14,078 -/+3.4 -/+28,155  -/+6.8 -/+42,233  -/+10.3
Increase/decrease in the labour cost®
+/-5% +/-10% +/-15%
RMB’000 % RMB’000 % RMB’000 %
Increase/decrease in
profit before tax
Year ended
31 December 2014 +/-11,929  -/+5.2 +/-23,858 -/+10.4 +/-35,787 -/+15.7
Year ended
31 December 2015 -/+14,480 -/+5.3 -/+28,960 -/+10.6 -/1+43,439  -/+15.9
Year ended
31 December 2016 -[+17,741  -/+4.3 -/+35,482  -/+8.6 -/+53,223  -/+12.9
Note:

Save for hypothetical fluctuations in cost of raw materials and staff cost, respectively, all other factors are
assumed to be unchanged.

Prospective investors should note that the above analysis on the historical financials is
based on assumptions and is for reference only and should not be viewed as actual effect.

Product pricing

We face pricing pressure from our customers. In 2014, 2015 and 2016, average selling
price for our automotive decorative components was RMB4.0 per unit, RMB4.1 per unit and
RMB4.8 per unit, respectively. OEMs generally require their Tier 1 suppliers to meet price
reduction initiatives and objectives each year. Accordingly, most of our customers who are
Tier 1 suppliers would in turn require step-downs in component pricing over the period of
supply, generally ranging, on average, from 2% to 6% per year during the Track Record
Period. Such price reductions are typically negotiated and determined on an annual basis
between us and the Tier 1 suppliers or the range of such price reductions may be set forth in
the supply contracts for each vehicle programme. In order to maintain a relatively stable
average selling price, we must keep obtaining new models from our Tier 1 suppliers and
OEMs customers to maintain our pricing. To the extent that our costs reduction in production
are not sufficient to offset the price reduction required, our results of operation may be
adversely affected. On the other hand, our average selling prices in different regions varies
substantially. During the Track Record Period, average selling price of our automotive
decorative components to the European market was the highest, ranging from RMB6.1 per
unit to RMBS.6 per unit, while that to the PRC market was the lowest, ranging from RMB3.0
per unit to RMB3.8 per unit. Therefore, it is our intention to continue to expand our foot
print in the European and North American market to maintain and improve our profitability.
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High yield rate of production

According to Frost & Sullivan Report, high yield rate or low defective rate is a key
success factor in the automotive plastic electroplated components market, which can
effectively improve the profit margin of automotive plastic electroplated components
suppliers. Our profitability depends on our ability to fully utilise our resources and reduce
wastage and defects, which is reflected in our yield rate of production. In particular, our
yield rate of production for our electroplating production were 89.4%, 90.2% and 90.7% in
2014, 2015 and 2016, respectively. According to the F&S Report, our production yield rate
of approximately 90.7% in 2016 was higher than our industry peers and this was mainly
attributable to our dedication to the optimisation of production process, enhancement of
industrial automation and technology improvement. Our one-stop production capability from
mould design and production, plastic injection moulding to electroplating process also
enables us to closely monitor the entire manufacturing process and produce quality moulds
with accurate specifications that directly affect the quality of the final electroplated products
and the overall yield rate. We believe that our relatively high yield rate of production
compared to our peers shows that we have a market niche in better utilising our resources,
and thus, reducing wastage and increasing our gross profit margins consequently. During the
Track Record Period, we experienced general improvement in gross profit margin from
38.5% in 2014 to 41.1% in 2016, which was greatly driven by the increased yield rate of
production. In light of the continued pricing pressure from our Tier 1 suppliers during the
life of a vehicle programme, which may span up to 7.5 years, we have been putting great
effort in improving our yield rate of production throughout the Track Record Period and will
continue on striving higher yield rate of production in the future to maintain our gross profit
margin. Our Directors believe that, by leveraging on our unique one-stop production
platform, continuous upgrade and automation of our production facilities, our advanced
electroplating technologies and our growing market reputation, we are in a good position to
maintain our gross profit margin in the future. Please refer to the paragraphs headed “Risk
Factors — Increase in costs of raw materials may materially and adversely affect our
operations, margins and profitability” and “Risk Factors — Higher labour costs and labour
shortages should materially and adversely impact our operations, margins and profitability”
in this prospectus for risks relating to gross profit margin.

CRITICAL ACCOUNTING POLICIES AND ESTIMATES

We have identified certain accounting policies and estimates significant to the
preparation of our consolidated financial information in accordance with HKFRSs. The
Accountant’s Report in Appendix I to this prospectus sets forth these significant accounting
policies in Note 2.4 of Section II, which are important for an understanding of our financial
condition and results of operations. Some of our accounting policies involve subjective
assumptions, estimates and judgements related to assets, liabilities, income, expenses and
other accounting items, which are discussed in Note 2.5 in Section II of the Accountant’s
Report in Appendix I to this prospectus. Our estimates are based on historical experience and
other assumptions that management believes to be reasonable under the circumstances.
Results may differ under different assumptions and conditions.
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RESULTS OF OPERATIONS

The following table summarises the consolidated statements of profit or loss and other
comprehensive income from the financial statements during the Track Record Period, details
of which are set out in the accountants’ report in Appendix I to this prospectus.

Year ended 31 December
2014 2015 2016
RMB’000 % RMB’000 % RMB’000 %

Revenue 1,006,249 100.0 1,203,717 100.0 1,540,666 100.0
Cost of sales (618,381) (61.5) (751,224) (62.4) (907,354) (58.9)
Gross profit 387,868  38.5 452,493  37.6 633,312 41.1
Other income and gain 11,435 1.1 24,136 2.0 26,466 1.7
Selling and distribution expenses (18,412) (1.8) (24,161) (2.0) (29,425) (1.9
Administrative expenses (151,499) (15.1) (176,589) (14.8) (218,645) (14.2)
Other expenses - - (1,668) - - -
Finance costs (926) 0.0 (1,344)  (0.1) (628) 0.0
Share of profit of an associate 7 0.0 345 0.0 348 0.0
Profit before tax 228,473  22.7 273,212 22.7 411,428  26.7
Income tax expense (47,265) (4.7) (51,349) (4.3) (113,087) (7.3)
Profit for the year 181,208 18.0 221,863 18.4 298,341 19.4

DESCRIPTION OF SELECTED ITEMS IN CONSOLIDATED STATEMENTS OF
PROFIT OR LOSS

Revenue

Our revenue represents sales generated from our products. Our revenue generated
during the Track Record Period consist of automotive decorative components and non-
automotive components.

The following table sets forth, for the periods indicated, the breakdown of our revenue
by product type:

Year ended 31 December
2014 2015 2016

ASP ASP ASP

Quantity  per Quantity  per Quantity  per

unit  unit unit  unit unit  unit

RMB’000 %  (’000) RMB RMB’000 %  (’000) RMB RMB’000 %  (’000) RMB

Automotive

decorative

components 914,439 90.9 230,143 4.0 1,128,353 93.7 276,745 4.1 1,503,085 97.6 314,190 4.8
Non-automotive

components 91,810 9.1 47,701 1.9 75,364 6.3 46,763 1.6 37,581 2.4 13220 2.8

1,006,249 100.0 277,844 3.6 1,203,717 100.0 323,508 3.7 1,540,666 100.0 327,410 4.7

During the Track Record Period, most of our revenue was derived from automotive
decorative components which accounted for 90.9%, 93.7% and 97.6% in 2014, 2015 and
2016, respectively. We expect the sales of automotive decorative components will continue
to account for increasing portion of our total revenue.
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The following table sets forth the breakdown of our revenue by geographical regions
for the periods indicated:

Year ended 31 December
2014 2015 2016
RMB’000 % RMB’000 % RMB’000 %

China 483,323  48.0 571,477 475 673,579 43.7
North America 345,772 34.4 381,181 31.7 462,110 30.0
Europe 141,291 14.0 210,087 17.5 348,256 22.6
Others 35,863 3.6 40,972 3.3 56,721 3.7

1,006,249 100.0 1,203,717 100.0 1,540,666 100.0

During the Track Record Period, revenue from the PRC was our largest source of
revenue, represented 48.0%, 47.5% and 43.7% of our revenue in 2014, 2015 and 2016. The
revenue from the sales of automotive decorative components within the PRC markets has
been growing steadily from RMB391.6 million in 2014 to RMB496.2 million in 2015, and
then further increased to RMB643.9 million in 2016. According to the Frost & Sullivan
Report, there has been a steady growth both in China’s automobile production and sales from
2011 to 2016, driven by the increased local demands of our products, our product quality and
consistency, we recorded a steady growth in both volume and average unit selling prices
from the sales of automotive decorative components in the PRC markets.

As we discontinued our strategic partnership with KPI (Canada) in March 2013 and
setup XPNA in the US during the same period, we established our own sales and marketing
function in the US and have been directly sourcing our business from the Tier 1 suppliers
without the involvement of KPI (Canada). In 2014, we started to develop direct business
relationship with six new US customers. As it generally takes a period of 18 months to
develop and test a new product, we recorded significant increase in sales in 2015 and 2016 in
the US (excluding those sales in relation to the existing programmes engaged with KPI
(Canada)).

Before 2013, Keen Point Europe was under the management of Eurochrome. Since
early 2013, we took over the operations and directly managed our sales and marketing team
of Keen Point Europe. Since then, Keen Point Europe has successfully started to develop
direct business relationship with a total of 29 new European customers. Our sales to Europe
recorded substantial growth from 14.0% of our total revenue in 2014 to 17.5% of our total
revenue in 2015 and further to 22.6% in 2016. For details of Eurochrome, please refer to the
section headed “History, Reorganisation and Corporate Structure — Establishment and
Major Changes concerning Major Members of our Group — Establishment, principal
activities and major changes concerning our key subsidiaries incorporated outside the
PRC — (1) Keen Point Europe” — Keen Point Europe” in this prospectus.
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Cost of Sales
Year ended 31 December
2014 2015 2016

RMB’000 % RMB’000 % RMB’000 %
Raw materials 235,989 38.2 242,081 32.2 281,554 31.0
Staff costs 146,871 23.8 188,081 25.0 227,111 25.1
Overheads 235,521  38.0 321,062 428 398,680  43.9
- Depreciation 29,404 4.8 35,373 4.7 41,715 4.6
- Processing fees 28,312 4.5 56,624 7.5 69,267 7.6
- Consumables 33,789 5.5 49,994 6.7 60,292 6.6
- Utilities 51,692 8.4 60,031 8.0 68,384 7.5
- Shipping and delivery 19,511 3.1 24,363 3.3 31,800 3.5
- Others 72,813 11.7 94,677 12.6 127,231 14.1

618,381 100.0 751,224 100.0 907,354 100.0

Our cost of sales comprises mainly cost of raw materials, staff costs, utilities,
depreciations, processing fee paid to our subcontractors and shipping and delivery costs.
Raw materials are our largest component of cost of sales, accounted for 38.2%, 32.2% and
31.0% of our total cost of sales in 2014, 2015 and 2016, respectively. In particular, metallic
components accounted for approximately 9.9%, 11.6% and 10.4% of our total costs of raw
materials in 2014, 2015 and 2016, respectively. Our raw materials mainly include plastic
resins, electroplating chemicals such as nickel sulphate, and metallic components such as
phosphor copper ball. Staff costs mainly comprise salaries and benefit for those who are
directly involved in the manufacturing process. Other overheads mainly include mould cost
and packaging material costs.

Gross profit and gross profit margin

The following table sets forth a breakdown of gross profit and gross profit margin for
the periods indicated:

Year ended 31 December
2014 2015 2016

Gross Gross Gross
Gross profit Gross profit Gross profit
profit margin profit margin Profit margin

RMB’000 % RMB’000 % RMB’000 %
Automotive decorative components 371,348 441,929 625,216
Non-automotive components 16,520 10,564 8,096
Total 387,868 38.5 452,493 37.6 633,312 41.1

In 2014 and 2015, our gross profit margin remained relatively stable at 38.5% and
37.6%, respectively, despite the general decline of commodity prices globally which was
largely offset by the increase in staff costs due to increase in the general compensation
levels. In 2016, our gross profit margin increased to 41.1%. Our improvement in gross profit
margin during the Track Record Period is mainly a result of the improvement in our average
selling price, production yield and relatively stable cost of raw materials for our automotive
decorative components segment.
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Other income and gain

Other income and gain mainly represented bank interest income, income from sale of
scraps, testing fee income and foreign exchange gains. Other income and gain amounted to
RMB11.4 million, RMB24.1 million and RMB26.5 million in 2014, 2015 and 2016,
respectively.

Selling and distribution expenses

The following table sets forth a breakdown of our selling and distribution expenses for
the periods indicated:

Year ended 31 December

2014 2015 2016
RMB’000 %  RMB'000 %  RMB'000 %
Staff costs 9,086 49.3 11,732 48.6 12,315 41.9
Travel and transportation expenses 6,564 35.7 8,822 36.5 12,193 41.4
Business development expenses 1,656 9.0 1,474 6.1 1,984 6.7
Others 1,106 6.0 2,133 8.8 2,933 10.0

18,412 100.0 24,161 100.0 29,425 100.0

Our selling and distribution expenses amounted to RMB18.4 million, RMB24.2 million
and RMB29.4 million in 2014, 2015, and 2016 respectively. Our selling and distribution
expenses increased during the Track Record Period mainly as a result of increase in the
number of sales staff and their compensation levels, as well as their travel and transportation
expenses due to the expansion of our business.

Administrative expenses

The following table sets forth a breakdown of our administrative expenses for the
periods indicated:

Year ended 31 December

2014 2015 2016

RMB’000 %  RMB’000 %  RMB’000 %
Staff costs 82,621 54.5 89,783 50.8 115,391 52.8
Research and development expenses 26,886 17.7 30,748 17.4 36,024 16.5
Listing expenses 1,213 0.9 8,558 4.8 11,887 5.4
Travel and transportation expenses 4,768 3.1 8,645 4.9 10,896 5.0
Office supplies 6,556 4.3 8,315 4.7 9,572 4.4
Depreciation and amortisation 7,484 4.9 10,065 5.7 8,923 4.1
Rental expenses 5,921 3.9 6,276 3.6 6,302 2.9
Pre-operation expenses 3,833 2.5 1,071 0.6 4,460 2.0
Stamp duties and local government surcharges 1,630 1.1 2,444 1.4 2,163 1.0
Business development expenses 2,338 1.5 2,085 1.2 2,093 1.0
Loss on disposal of property, plant and equipment 1,982 1.3 1,342 0.8 1,462 0.7
Others 6,267 4.3 7,257 4.1 9,472 4.2

151,499 100.0 176,589 100.0 218,645 100.0

Administrative expenses amounted to RMBI151.5 million, RMB176.6 million and
RMB218.6 million in 2014, 2015 and 2016, respectively. Staff cost is the largest component
of our administrative expenses, representing the salaries and benefits of our administrative
and support staffs, as well as our Directors and senior management, and provision for social
insurance and housing provident funds. The pre-operation expenses represented trial
operation expenses incurred for our new production facilities in Huizhou and Tianjin before
such production facilities commenced mass production.
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Other expenses

The following table sets forth a breakdown of our other expenses for the periods
indicated:

Year ended 31 December
2014 2015 2016
RMB’000 % RMB’000 % RMB’000 %

Fair value loss on derivative financial
instruments - 1,668 100.0 -

Other expenses amounted to nil, RMB1.7 million and nil in 2014, 2015 and 2016. Other
expenses comprised of fair value loss on derivative financial instruments in 2015, mainly as
a result of loss from the forward contracts entered in order to reduce price risk exposure on
nickel price in 2015.

Income tax expense

We are subject to income tax on an individual legal entity basis on profits arising in or
derived from the tax jurisdictions in which companies comprising our Group domicile or
operate.

(i) Hong Kong profits tax

Hong Kong profits tax has been provided at the rate of 16.5%, in 2014, 2015 and 2016
on the estimated assessable profit for the Track Record Period.

(i) PRC corporate income tax

PRC corporate income tax has been generally provided at the applicable enterprise
income tax rate of 25% on the estimated assessable profits of the relevant companies in our
Group during the Track Record Period. To ascertain the tax exposure of KPL in the PRC, the
Company has engaged a tax advisor to review KPL’s effective management and control and
permanent establishment exposures in the PRC.

(A) Effective management and control

Article 4 of the “Implementation Regulations (“IRs”) of Corporate Income Tax Law
(“CIT Law”)” (Order of the State Council [2007] No. 512) <13 A RILAE {25 R %
HHRG) B FES [ 2007 15551258) sets out the criteria for assessing effective management
and control exposure, which include analysis on “substantive overall management and
control over the production and business operation, employees, accounting and properties of
an enterprise”. Based on the tax opinion of the Company’s tax advisor (the “Tax Opinion”),
in practice, the risk of KPL being regarded as a PRC tax resident enterprise by the relevant
PRC tax authorities is not high based on the following:-

(a) no detailed definitions on “Tax Resident Enterprise” and “effective management
and control” are provided in the CIT Law and its IRs. While circular Guoshuifa
[2009]82 was issued to clarify the criteria for creating an effective management
and control by Chinese Controlled Foreign Enterprise (“CCFE”), KPL is not held
by Chinese enterprises or corporate groups, therefore technically is not qualified
as a CCFE and the circular Guoshuifa [2009]82 does not apply;
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(b) in practice, the risk that the PRC tax authority exercises its discretion to apply
Article 4 of the IRs of CIT Law to assess the effective management and control
exposure of a non-CCFE enterprise such as KPL by making reference to the
criteria stated in Guoshuifa [2009]82 is not high as there has not been any recently
published case in which a foreign corporation is deemed by the PRC State
Administration of Taxation as a PRC tax resident under Article 4 and is subject to
PRC Corporate Income Tax on its worldwide income.

(B) Permanent establishment in the PRC

KPL does not have any employees, management/business organisations, establishment
that provide labour services in PRC, therefore based on the Tax Opinion, the chance of KPL
being deemed as having a permanent establishment in PRC is low.

Based on the Tax Opinion, in light of the risk analysis in (A) and (B) above, the overall
risk of KPL being treated as a PRC tax resident enterprise which is subject to PRC Corporate
Income Tax Law on its worldwide income is not high. As such, the possibility that KPL was
required to make tax declaration and subject to PRC income tax for the profit that it
generated during the Track Record Period was low. As advised by our PRC Legal Advisers,
if any taxpayer is regarded as a PRC tax resident enterprise by the relevant PRC tax
authorities and fails to make tax declaration or fails to pay or underpays the tax payable,
according to Article 64 of the “Law of the PRC on the Administration of Tax Collection”
CrhaE R BT B ), the taxpayer shall be subject to an overdue daily fine
equivalent to 0.05% of the amount of outstanding tax payable, a fine of not less than 50% but
not more than five times of the amount of tax that fails to pay or underpays, and shall pay the
amount of tax that such taxpayer fails to pay or underpays.

Nevertheless, the Group decided to adopt a more prudent approach and provisions were
made in relation to the risk that KPL may be considered as a PRC tax resident pursuant to
the PRC regulations. In 2014, 2015 and 2016, the PRC tax provisions for profits generated
by KPL amounted to RMBI18.5 million, RMB28.9 million and RMB35.6 million,
respectively. KPL has not made any tax filings to the relevant PRC authorities during the
Track Record Period. The relevant tax provisions will be reversed after three years if no
challenge or query was raised by the PRC tax authorities. In 2014, 2015 and 2016, PRC tax
provision in relation to KPL of RMB7.3 million, RMB20.5 million and RMB19.1 million
was written-back, respectively. The Company expects to adopt the same approach for making
provisions in the future. To further enhance our tax efficiency and ensure our future
compliance with the relevant tax regulations after Listing, we will consider engaging an
independent tax consultant to review and advise on tax affairs relating to our business
operation after consultation with our audit committee.

(iii)) PRC withholding income tax

Dividends declared by the PRC subsidiaries to parent companies incorporated outside
PRC are subject to withholding tax of 10%. Withholding tax of our Group has been provided
at a rate of 10% during the Track Record Period.

(iv) Taxation in the United States

XPNA is subject to U.S. federal, state, and local tax rules. Both federal and state
taxation authorities in the United States impose the collection of certain annual income and
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other applicable taxes. For details of applicable taxes and their respective tax rates, please
refer to the section headed “Regulatory Overview — Taxation in the United States” in this
prospectus.

(v) Taxation in Germany

Keen Point Germany is subject to German corporate income tax (Korperschaftsteuer),
trade tax, (Gewerbesteuer), taxation of dividend distributions, value added tax (“VAT”) and
customs duties/tariff within the European Union. For details of applicable taxes and their
respective tax rates, please refer to the section headed “Regulatory Overview — Taxation in
Germany” in this prospectus.

Our income tax expenses were RMB47.3 million, RMBS51.3 million and
RMB113.1 million in 2014, 2015 and 2016, respectively; the effective tax rate for the same
period was 20.7%, 18.8% and 27.5%, respectively. During the Track Record Period and up
to the Latest Practicable Date, our Directors confirmed that we had fulfilled all our income
tax obligations and have not had any unresolved income tax issues or disputes with the
relevant tax authorities.

REVIEW OF HISTORICAL RESULTS OF OPERATION
Year ended 31 December 2016 compared to year ended 31 December 2015

Revenue

Our revenue increased by RMB336.9 million or 28.0% to RMB1,540.7 million in 2016
from RMB1,203.7 million in 2015 as a result of increased sales of automotive decorative
components by RMB374.7 million. The total units of automotive decorative components sold
in 2016 increased by 37.4 million or 13.5% from 2015, while the average selling price of our
automotive decorative components increased by RMBO0.7 per unit or 17.3% in 2016. The
increase in the sales of automotive decorative components was mainly due to (i) the steady
growth in the PRC’s automobile production and sales, which led to the increased local
demands of our products. The revenue from the sales of automotive decorative components
within the PRC markets increased by RMB147.7 million or 29.8% to RMB643.9 million in
2016 from RMB496.2 million in 2015. The total number units of automotive decorative
components sold in the PRC for 2016 increased by 19.8 million units or 13.5% from 2015,
while the relevant average selling price in the PRC market remained relatively stable at
RMB3.4 per unit and RMB3.8 per unit for 2015 and 2016, respectively; (ii) the increase in
revenue in the US market of RMB80.9 million or 21.2% in 2016, primarily as a result of the
increase in average selling price of RMBO0.9 per unit from 2015 to 2016 mainly due to new
products sold and depreciation of RMB against USD which our sales is denominated in; and
(ii1) the increase in revenue in the European market of RMB138.2 million or 65.8% in 2016,
primarily as a result of approximately 41.3% increase in quantity sold to our existing
suppliers as a result of increase in their demand; and the increase in average selling price of
RMBI1.1 per unit from 2015 to 2016 mainly due to new products sold and depreciation of
RMB against USD which our sales is denominated in.

Our revenue from non-automotive components continued to decrease by

RMB37.8 million or 50.1% from RMB75.4 million in 2015 to RMB37.6 million in 2016,
which is in line with our strategy to focus on automotive decorative components business
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and devote less resources on non-automotive components. Revenue from non-automotive
components in 2016 represented existing contracts with our customers.

Cost of sales

Cost of sales increased by RMB156.1 million or 20.8% to RMB907.4 million in 2016
from RMB751.2 million in 2015. Such increase was mainly due to (i) increase in cost of raw
materials by RMB39.5 million or 16.3% from RMB242.1 million in 2015 to
RMB281.6 million in 2016 as a result of increase in number of products produced during
2016, partially offset by a general decrease in raw material price level in 2016; (ii) increase
in staff cost of RMB39.0 million or 20.8% as a result of increase in both the compensation
levels and headcount; (iii) increase in consumables of RMB10.3 million or 20.6% as a result
of increase in packaging material used due to increase in sales to overseas market; and
(iv) increase in mould cost of RMB20.4 million or 46.7% as a result of moulds developed for
new orders received.

Gross profit and gross profit margin

As a result of the foregoing, our gross profit increased by RMB180.8 million or 40.0%
to RMB633.3 million in 2016 from RMB452.5 million in 2015. Our gross profit margin
increased to 41.1% in 2016 from 37.6% in 2015, which was mainly due to improvement in
average selling price of our automotive decorative component products in North America,
PRC and Europe in 2016 and the general decrease in raw material price during 2016.

Other income and gain

Other income and gain increased by RMB2.3 million or 9.7% to RMB26.5 million in
2016 from RMB24.1 million in 2015. Such increase was mainly due to increase in exchange
gain of RMB1.9 million due to depreciation of RMB against USD and Euros, for which
52.6% of our sales was denominated in.

Selling and distribution expenses

Selling and distribution expenses increased by RMBS5.3 million or 21.8% to
RMB29.4 million in 2016 from RMB24.2 million in 2015. The increase was primarily due to
the continued increase in staff costs as a result of increase in number of staff and their
compensation level, as well as their relevant travelling expenses to cope with our business
growth.

Administrative expenses

Administrative expenses increased by RMB42.1 million or 23.8% to RMB218.6 million
in 2016 from RMB176.6 million in 2015. The increase was primarily due to (i) increase in
staff costs of RMB25.6 million due to increase in the salary level of the PRC supporting staff
in order to retain talents in respect of the highly competitive human resources market in the
PRC; (ii) increase in R&D costs of RMBS5.3 million in relation to new model requests from
our customers; and (iii) increase in Listing expenses of RMB3.3 million. The increase was
partially offset by a decrease of RMBI1.1 million in depreciation and amortisation in relation
to our office leasehold improvement which was fully amortised in 2015.
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Finance costs

Finance costs decreased by RMBO0.7 million to RMBO0.6 million in 2016 from
RMB1.3 million in 2015. The decrease was mainly due to the repayments of outstanding
bank borrowings during 2016.

Income tax expense

Income tax expense increased by RMB61.7 million or 120.2% to RMB113.1 million in
2016 from RMB51.3 million in 2015. Our effective tax rate increased from 18.8% in 2015 to
27.5% in 2016. The increase in effective tax rate was primarily due to (i) the increase in
statutory tax rate of KP (Huizhou) Precision Plastic from 15% to 25% as a result of the
cessation of high-tech preferential tax rate by the end of 2015; and (ii) increase in our sales
in the US and European markets, where the tax rates are higher.

Profit for the year

As a result of the foregoing, profit for the year increased by RMB76.5 million or 34.5%
to RMB298.3 million in 2016 from RMB221.9 million in 2015. Our net profit margin
slightly increased from 18.4% for the year ended 31 December 2015 to 19.4% for the year
ended 31 December 2016.

Year ended 31 December 2015 compared to year ended 31 December 2014

Revenue

Our revenue increased by RMB197.5 million or 19.6% to RMB1,203.7 million in 2015
from RMB1,006.2 million in 2014 as a result of increase in revenue from automotive
decorative components by RMB213.9 million. The total units of automotive decorative
components sold in 2015 increased by 46.6 million or 20.2% from 2014, while the average
selling price of our automotive decorative components increased slightly by RMBO.1 per unit
or 2.6% in 2015. The increase in the sales of automotive decorative components was mainly
due to (i) the steadily growth in the PRC’s automobile production and sales led to the
increased local demands of our products. The revenue from the sales of automotive
decorative components from the PRC markets increased by RMB104.6 million or 26.7% to
RMB496.2 million in 2015 from RMB391.6 million in 2014. The total units of automotive
decorative components sold in the PRC in 2015 increased by RMB17.3 million or 13.3%
from the same period in 2014; and (ii) the increase in revenue in the European market from
RMB141.3 million in 2014 to RMB210.1 million, primarily as a result of approximately
106.8% increase in the quantity sold to new customers sourced.

Our revenue from non-automotive components continued to decrease by RMB16.4
million or 17.9% from RMB91.8 million in 2014 to RMB75.4 million in 2015, which is in
line with our strategy to focus on automotive decorative components business and devote
less resources on non-automotive components. Revenue from non-automotive component in
2015 represented existing contracts with our customers. Our average selling price decreased
from RMB1.9 per unit in 2014 to RMB1.6 per unit in 2015.

Cost of sales

Cost of sales increased by RMB132.8 million or 21.5% to RMB751.2 million in 2015
from RMB618.4 million in 2014. Such increase was mainly due to (i) increase in staff costs
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of RMB41.2 million mainly as a result of increase in the compensation levels; (ii) increase in
processing fee paid to our sub-contractors of RMB28.3 million as a result of the increase in
production requirements; (iii) increase in utilities expenses of RMBS8.3 million as a result of
the increase in production activities; and (iv) increase in consumables of RMB16.2 million
due to additional consumables consumed as a result of the commencement of usage of the
new production line in Huizhou in the second half of 2014. Our cost of raw material
consumed increased at a slower pace by RMB6.1 million mainly due to the decrease in
purchasing price for metal in 2015.

Gross profit and gross profit margin

As a result of the foregoing, our gross profit increased by RMB64.6 million or 16.7% to
RMB452.5 million in 2015 from RMB387.9 million in 2014. Our gross profit margin slightly
decreased to 37.6% in 2015 from 38.5% in 2014, which was mainly due to increase in staff
cost and relating benefits and cost of consumables and depreciation due to additional
consumables consumed as a result of the commencement of usage of the new production line
in Huizhou in the second half of 2014.

Other income and gain

Other income and gain increase by RMB12.7 million or 111.1% to RMB24.1 million in
2015 from RMB11.4 million in 2014. Such increase was mainly due to (i) increase in foreign
exchange gain of RMB4.5 million due to depreciation of RMB against USD and Euros, for
which 52.6% of our sales was denominated in; (ii) increase in testing fee income of RMB3.3
million as a result of increase in new customers which required testing on their moulds
before commencing production; and (iii) increase in bank interest income of RMB2.2
million.

Selling and distribution expenses

Selling and distribution expenses increased by RMBS5.7 million or 31.2% to
RMB24.2 million in 2015 from RMB18.4 million in 2014. The increase was primarily due to
(i) increase in staff costs of RMB2.6 million as a result of additional marketing staff
recruited for the development of the North American and European markets; and (ii) increase
in travel and transportation expenses of RMB2.3 million due to the reason mentioned above.

Administrative expenses

Administrative expenses increased by RMB25.1 million or 16.6% to RMB176.6 million
in 2015 from RMB151.5 million in 2014. The increase was primarily due to (i) increase in
staff costs of RMB7.2 million due to increase in staff and salaries; (ii) increase in Listing
expenses of RMB7.3 million; and (iii) increase in travel and transportation expenses of
RMB3.9 million as a result of more frequent business travels to the North America and
Europe in order to support the increased business activities within those markets.

Other expenses

Our other expenses increased from nil to RMB1.7 million in 2015 mainly as a result of
fair value loss on derivative financial instruments of RMB1.7 million resulted from our
commodity futures hedge for exposure of the nickel price, which decreased in 2015.
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Finance costs

Finance costs increased by RMBO0.4 million to RMBI1.3 million in 2015 from
RMBO0.9 million in 2014. The increase was mainly due to the increased balance of interest-
bearing bank borrowings in 2015.

Income tax expense

Income tax expense increased by RMB4.1 million or 8.6% to RMB51.3 million in 2015
from RMB47.3 million in 2014. Our effective tax rates decreased from 20.7% in 2014 to
18.8% in 2015 mainly due to the recognition of deferred tax asset arose from certain
provisions made for accrued staff welfare, inventories and other deductible temporary
difference.

Profit for the year

As a result of the foregoing, profit for the year increased by RMB40.7 million or 22.4%
to RMB221.9 million in 2015 from RMBI181.2 million in 2014. Our net profit margin
slightly increased from 18.0% in 2014 to 18.4% in 2015.
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DESCRIPTION OF CERTAIN ITEMS OF CONSOLIDATED STATEMENTS OF
FINANCIAL POSITION

The following table summarises the consolidated statements of financial position as at
31 December 2014, 2015 and 2016, details of which are set out in the Accountants’ Report in
Appendix I to this prospectus.

As at 31 December
2014 2015 2016
RMB’000 RMB’000 RMB’000

NON-CURRENT ASSETS

Property, plant and equipment 263,837 312,693 428,706
Prepaid land lease payments 17,403 34,601 33,814
Investment in an associate 625 970 718
Prepayments, deposits and other receivables 32,079 31,865 52,966
Deferred tax assets 4,551 9,152 10,267
Total non-current assets 318,495 389,281 526,471
CURRENT ASSETS

Inventories 148,459 179,828 218,788
Trade and bills receivables 261,607 319,615 445,060
Prepayments, deposits and other receivables 48,495 56,842 93,667
Derivative financial instruments 4,405 2,737 3,256
Prepaid land lease payments 434 780 794
Amounts due from shareholders 206 - -
Cash and cash equivalents 183,779 293,298 229,648

647,385 853,100 991,213
Assets of a disposal group classified as held for

sale - 25,091 -
Total current assets 647,385 878,191 991,213
CURRENT LIABILITIES
Trade payables 88,742 106,371 184,343
Other payables and accruals 114,077 208,160 169,870
Interest-bearing bank and other borrowings 8,000 25,880 4,015
Tax payable 72,704 89,473 130,470

283,523 429,884 488,698
Liabilities directly associated with assets held for

sale - 9,529 -
Total current liabilities 283,523 439,413 488,698
NET CURRENT ASSETS 363,862 438,778 502,515

TOTAL ASSETS LESS CURRENT LIABILITIES 682,357 828,059 1,028,986
NON-CURRENT LIABILITY

Interest-bearing bank and other borrowings - 5,134 1,050

Total non-current liability - 5,134 1,050

Net assets 682,357 822,925 1,027,936

EQUITY

Equity attributable to owners of the parent

Share capital 79 79 79

Reserves 668,202 822,846 1,027,857
668,281 822,925 1,027,936

Non-controlling interests 14,076 - -

Total equity 682,357 822,925 1,027,936
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Inventories

Our inventories comprised raw materials, work-in-progress and finished goods of our
products. Our raw materials primarily consist of plastic resins, electroplating chemicals such
as nickel sulphate, and metallic components such as phosphor copper ball. The following
table sets forth the components of our inventories as at the dates indicated:

As at 31 December
2014 2015 2016
RMB’000 RMB’000 RMB’000

Raw materials 38,045 39,392 52,577
Work-in-progress 46,932 48,032 44,979
Finished goods 63,482 92,404 121,232

148,459 179,828 218,788

Inventory turnover days (Note) 78 80 80

Note:
Inventory turnover days are calculated by dividing the arithmetic mean of the opening and closing balances of
inventories for the relevant period by cost of sales and multiplying by 365 days.

Our balance of inventories increased during the Track Record Period in line with our
growth in sales. Our work-in-progress remained relatively stable throughout the Track
Record period and our finished goods increased from RMB63.5 million as at 31 December
2014 to RMB92.4 million as at 31 December 2015 and further increased to RMB121.2
million as at 31 December 2016 mainly due to the finished goods stocked up in preparation
for increased demands from the US and European markets to be delivered in early 2017. As
at 31 March 2017, RMB204.7 million or 93.6% of our inventory balance as at 31 December
2016 has been consumed.

We adopt stringent inventory control and endeavour to maintain low inventory level
required for our operations through effective inventory management. We also periodically
review our inventory levels for slow moving inventory, obsolescence or declines in market
value. Allowance is made when the net realisable value of inventories falls below the cost or
any of the inventories is identified obsolete. We manage our inventory levels principally
based on the anticipated demand.

Our average inventory turnover days remained stable during the Track Record Period at
78 days to 80 days. Going forward, we expect our inventory turnover days to be controlled
below 90 days.
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Trade and bills receivables

The following table sets forth the total amounts of our trade and bills receivables as at
the dates indicated and the trade receivables turnover days for the periods indicated:

As at 31 December

2014 2015 2016

RMB’000 RMB’000 RMB’000

Trade and bills receivables 261,607 319,615 445,060
Trade and bills receivables turnover days (Note) 88 88 91

Note:
Trade and bills receivables turnover days are calculated by dividing the arithmetic mean of the opening and
closing balances of trade and bills receivables for the relevant periods by revenue and multiplying by 365 days.

The increase in our trade receivables balances during the Track Record Periods was
generally in line with increase in our revenue.

In 2014, 2015 and 2016, our trade receivables turnover days remained relatively stable
at 88 days, 88 days and 91 days, respectively. We seek to maintain control over outstanding
receivables and ensure overdue balances are regularly reviewed. We run ageing analysis of
our trade receivables every week and report to the senior management outstanding trade
receivables that need to be followed up. We also classify our customers into different
categories by location and review our relationship with them every year, including reviewing
their credit history.

The following tables sets forth the ageing analysis of our trade and bills receivables as
of the dates indicated, based on the invoice dates:

As at 31 December

2014 2015 2016

RMB’000 RMB’000 RMB’000

Within one month 155,692 209,134 290,886
One to two months 74,441 76,109 110,639
Two to three months 22,239 23,169 36,324
Over three months 9,235 11,203 7,211

261,607 319,615 445,060

Our trading terms with our customers are mainly on credit. Before accepting any new
customers, we will assess the potential customer’s credit quality and define credit period by
customer. The credit period is generally for a period of three months for major customers.
We seek to maintain strict control over its outstanding receivables. Overdue balances are
reviewed regularly by senior management. We typically do not require any collateral as
security.

Our policy for impairment on trade receivables is based on an evaluation of
collectability and ageing analysis of the receivables that requires the use of judgement and
estimates of our management. Provisions would apply to the receivables when where are
events or changes in circumstances which indicate that the balances may not be collectible.
Our management closely reviews the trade receivables balances and any overdue balances on
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an ongoing basis, and assessments are made by our management on the collectability of
overdue balances. As at 31 December 2014 and 2015 and 2016, respectively, no provisions
for individually impaired trade receivables were recorded.

As at 31 March 2017, RMB424.6 million or 95.4% of our trade receivables outstanding
as at 31 December 2016 were settled.

Prepayments, deposits and other receivables

The following table sets forth the breakdown of our prepayments, deposits and other
receivables as at the dates indicated.

As at 31 December

2014 2015 2016
RMB’000 RMB’000 RMB’000

Non-current portion
Prepayments for construction and equipments 32,079 31,865 52,966

Current portion

Prepayments for purchase of raw materials 5,441 13,157 16,666
Deposits for rentals 14,558 3,053 11,776
Deposits for land 11,425 - -
Export tax refund 7,449 3,901 1,914
Input VAT at year end 8,561 22,744 48,093
Prepayments for Listing expenses - 3,333 6,432
Others 1,061 10,654 8,786

48,495 56,842 93,667
80,574 88,707 146,633

Our prepayments, deposits and other receivables increased from RMB80.6 million as at
31 December 2014 to RMBS88.7 million as at 31 December 2015 which was mainly
attributable to (i) increase in input VAT of RMB14.2 million mainly from our purchase of
raw materials and plant and machinery which was not yet offset by output VAT; (ii) increase
in prepayments for purchase of raw materials of RMB7.7 million to cater our increase in
expected sales. The amount was partially offset by (i) deposits for land of RMB11.4 million
which was transferred to prepaid land lease payments upon acquisition of land in Huizhou;
(i1) decrease in deposits in rentals of RMB11.5 million mainly due to termination of certain
lease of staff quarters upon completion of the expansion of our production base; and (iii)
decrease in export tax refund of RMB3.5 million mainly due to more timely settlement of
export tax refund from relevant tax authority as a result of more efficient approval processes
undertaken by the relevant tax authority in 2016.

The amount then further increased to RMB146.6 million as at 31 December 2016 which
was mainly attributable to (i) increase in input VAT of RMB25.3 million mainly from our
purchase of raw materials and plant and machinery which was not yet offset by output VAT;
(ii) further increase in prepayments for purchase of raw materials of RMB3.5 million to cater
for our increase in expected sales; (iii) increase in non-current prepayments for construction
and equipment of RMB21.1 million in relation to our Huizhou New Production Base which
focuses on plastic injection moulding and components assembly; and (iv) increase in rental
deposits for new electroplating lines in relation of our Huizhou Production Base of
RMB8&.7 million.
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Derivative financial instruments

During the Track Record Period, we have entered into forward metal contracts in order
to hedge our risk exposure related to our major raw material, nickel. For each of the three
years ended 31 December 2016, our forward metal contracts amounted to RMB4.4 million,
RMB2.7 million and RMB3.3 million, respectively, while the changes in fair value during
the respective years resulted in gain of RMBO0.5 million in 2014, loss of RMB1.7 million in
2015 and gain of RMBO0.3 million in 2016, respectively.

The fair value of derivative financial instruments purchased by us were determined by
the quote price in active markets and were recorded in accordance with applicable
accounting framework. Any changes in the fair value of derivative financial instruments will
not cause actual cash inflow or outflow for any unrealised gain or loss on derivative financial
instruments until settlement of such contracts. The gain or loss on fair value change of such
forward metal contracts accounted for a relatively insignificant portion to our total revenue
at 0.05%, -0.14% and 0.02%, respectively. As at 31 December 2016, the nominal value of
the unsettled derivative financial instruments purchased by us on 28 November 2016
amounted to US$494,634.

As at the Latest Practicable Date, we had entered into an aggregate of seven forward
metal contracts. The following table sets out the details of these forward contracts:

Expiry date/
Trading Last Total notional Trade
Contract date settlement date Term quantity price
Primary nickel future
22 May 22 August Seven lots
— London Metal Exchange 2017 2017 3 months (42 tonnes) US$9,415/tonne

For further details on our internal policy in relation to investment in such derivative
financial instruments, please refer to the section headed “Business — Hedging — Commodity
futures hedge policy adopted by our Group” in this prospectus.

Amounts due from shareholders

The amounts due from shareholders represented the amount due from Mr. Ma and
Ms. Lau Tsz Ching. The amount was non-trade in nature, unsecured, non-interest-bearing
and repayable on demand. Balance of RMBO0.2 million as at 31 December 2014 had been
fully settled in 2015.

Trade payables

The following table sets forth the total amounts of our trade payables as at the dates
indicated and the trade payables turnover days for the periods indicated:

As at 31 December
2014 2015 2016
RMB’000 RMB’000 RMB’000

Trade payable 88,742 106,371 184,343

Trade payable turnover days() 48 47 58

Note:
Trade payable turnover days are calculated by dividing the arithmetic mean of the opening and closing balances of
trade payable for the relevant periods by cost of sales and multiplying by 365 days.
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Our trade payables balances as at 31 December 2014, 2015 and 2016 were RMBS88.7
million, RMB106.4 million and RMB184.3 million, respectively. The increase in our trade
payable balances during the Track Record Periods primarily reflected increase in purchase of
raw materials to satisfy our increasing production needs.

Our suppliers generally offer us non-interest-bearing trade credit periods of 30 to 60
days. In 2014 and 2015 and 2016, our trade payables turnover days were 48 days, 47 days
and 58 days, respectively, which were in line with the credit periods.

The following tables sets forth the ageing analysis of our trade payables as at the dates
indicated:

As at 31 December
2014 2015 2016
RMB’000 RMB’000 RMB’000

Within one month 68,812 79,630 149,583
One to two months 12,919 15,306 21,216
Two to three months 3,292 4,825 6,252
Over three months 3,719 6,610 7,292

88,742 106,371 184,343

As at 31 March 2017, RMB177.7 million or 96.4% of trade payables outstanding as at
31 December 2016 had been fully settled.

Other payables and accruals

As at 31 December
2014 2015 2016
RMB’000 RMB’000 RMB’000

Accrual of social insurance and housing provident

fund contributions 68,236 69,445 87,286
Salary and benefits payables 14,957 30,186 41,692
Receipt in advance 2,888 4,187 4,194
Accrued utilities and processing expenses 5,750 6,751 8,834
Provisions for VAT and other taxes 14,554 17,768 15,879
Dividend payable - 66,762 -
Accrued Listing expenses 2,769 4,855

Other payables and accruals 7,692 10,292 7,130
114,077 208,160 169,870

Our other payables and accruals mainly represent accrual of social insurance and
housing provident fund contributions, salary and bonus payables, accrued utilities and
processing fees, provision for VAT and other taxes, dividend payable and other payables and
accruals.

During the Track Record Period, staff-related accrual payables, such as salaries and
benefits payable and accrual for social insurance and housing provident fund contributions
increased as a result of the general increase in our number of employees and their
compensation levels. For details of accruals of social insurance and housing provident fund
contributions, please refer to the section headed “Business — Compliance and Legal
Proceedings — Non-compliances” in this prospectus.
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LIQUIDITY AND CAPITAL RESOURCES

Cash Flow

Our primary uses of cash are for the payment of purchases from suppliers, staff costs,
various operating expenses and capital expenditure. Historically, we have been funded our
capital expenditures and working capital requirements through a combination of cash
generated from our operations and bank borrowings.

The following table summarises, for the periods indicated, our statements of cash
flows:

For the year ended 31 December

2014 2015 2016

RMB’000 RMB’000 RMB’000

Net cash generated from operating activities 165,661 232,399 311,921
Net cash used in investing activities (92,744) (119,238) (189,033)
Net cash (used in)/from financing activities (63,226) 2,184  (203,339)
Net increase/(decrease) in cash and cash equivalents 9,691 115,345 (80,451)
Cash and cash equivalents at beginning of year 173,322 183,779 302,230
Effect of foreign exchange rate changes, net 766 3,106 7,869
Cash and cash equivalents at end of year 183,779 302,230 229,648

Operating activities

During our Track Record Period, our cash inflow from operating activities was
principally from the receipt of proceeds for our products. Our cash outflow used in operating
activities was principally for purchases of raw materials.

In 2016, we had net cash generated from operating activities of RMB311.9 million,
mainly represented our profit before tax of RMB411.4 million adjusted for (i) increase in
trade payables of RMB77.6 million mainly due to increase in purchase of raw materials for
our operations; and (ii) depreciation for property, plant and equipment of RMB59.2 million.
This is partially offset by (i) increase in trade and bills receivables of RMB®80.8 million
mainly due to increase in sales; (ii) increase in prepayments, deposits and other receivables
of RMB33.9 million mainly due to increase in input VAT of RMB25.3 million mainly from
our purchase of raw materials and plant and machinery which was not yet offset by output
VAT,; and (iii) increase in inventories of RMB40.0 million for increase in expected sales.

In 2015, we had net cash generated from operating activities of RMB232.4 million,
mainly represented our profit before tax of RMB273.2 million adjusted for (i) depreciation
for property, plant and equipment of RMBS51.7 million; (ii) increase in other payables and
accruals of RMB28.5 million mainly attributable to the increase in accrued salaries and
welfare to our staff; and (iii) increase in trade payables of RMB23.3 million mainly due to
increase in sales. This is partially offset by (i) increase in trade and bills receivables of
RMB66.6 million which is in line with the increase in revenue; (ii) increase in inventories of
RMB35.9 million for increase in expected sales; and (iii) increase in prepayments, deposits
and other receivables of RMB9.5 million mainly due to prepayments for purchase of raw
materials.
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In 2014, we had net cash generated from operating activities of RMB165.7 million,
mainly represented our profit before tax of RMB228.5 million adjusted for (i) depreciation
for property, plant and equipment of RMB39.4 million; (ii) increase in trade payables of
RMB16.0 million mainly due to increase in purchase of raw materials; and (iii) increase in
other payables and accruals of RMBO9.5 million as a result of the increase in accruals of
RMB5.5 million mainly for accrual of social insurance and housing provident fund
contributions. This is partially offset by (i) increase in trade and bills receivables of
RMB40.3 million which was in line with the increase in revenue; (ii) increase in inventories
of RMB33.3 million for increase in purchase of raw materials for expected sales; and
(ii1) increase in prepayments, deposits and other receivables of RMB17.4 million mainly due
to deposits for rental of warehouse and staff quarters.

Investing activities

During the Track Record Period, our cash inflow from investing activities was
principally proceeds from disposal of property, plant and equipment. Our cash outflow used
in investing activities was principally for purchases of property, plant and equipment and
payment for prepaid lease payment.

In 2016, our net cash used in investing activities of RMB189.0 million primarily
consisted of (i) payment of RMB176.8 million for the capital expenditure in relation to the
addition of factory buildings, new production lines and machinery for Huizhou Production
and Wuxi Production Bases; and (ii) deposits paid for property, plant and equipment of
RMB21.1 million in relation to our Huizhou New Production Base. This was partially offset
by proceeds from disposal of Shanghai Zhiyuan amounting to RMB7.3 million and proceeds
of RMB1.1 million from the disposal of items of property, plant and equipment.

In 2015, our net cash used in investing activities of RMB119.2 million primarily
consisted of payment of RMB108.3 million for the capital expenditure in relation to the
addition of factory buildings, new production lines and machinery and payment of RMB18.2
million for prepaid land lease payments in relation to the acquisition of a piece of land in
Huizhou for our production line expansion. This was partially offset by proceeds of RMB7.3
million from the disposal of items of property, plant and equipment.

In 2014, our net cash used in investing activities of RMB92.7 million primarily
consisted of payment of RMB94.7 million for the capital expenditure in relation to the
addition of new production lines and machinery in Huizhou. This was partially offset by
proceeds of RMB1.9 million from the disposal of items of property, plant and equipment.

Financing activities

During the Track Record Period, our cash inflow from financing activities was
principally from proceeds from bank borrowings. Our cash outflow used in financing
activities was principally for the repayment of bank borrowings payment of dividend and
acquisition of non-controlling interests.

In 2016, we had net cash outflow from financing activities of RMB203.3 million
primarily attributable to (i) payment of dividend for 2014 and 2015 of RMB67.0 million and
RMB110.0 million, respectively; and (ii) repayments of interest-bearing bank loans of
RMB22.1 million.
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In 2015, we had net cash generated from financing activities of RMB2.2 million
primarily attributable to increase in a net repayment of interest-bearing bank loans of
RMBS8.0 million. The amount is partially offset by (i) a net increase in other loan of
RMB31.0 million; and (ii) acquisition of non-controlling interest in 49% issued shares in
Keen Point Europe of RMB19.5 million.

In 2014, we had net cash used in financing activities of RMB63.2 million primarily
attributable to (i) the payment of final dividend for 2013 of RMB41.0 million during the
year; and (ii) repayment of interest-bearing bank borrowings of RMB34.4 million. The
amount is partially offset by the increase in interest-bearing bank borrowings of RMB13.0
million.

Net Current Assets

We recorded net current assets of RMB363.9 million, RMB438.8 million, RMB502.5
million and RMB494.4 million as at 31 December 2014, 2015 and 2016 and 30 April 2017,
respectively. The table below sets out selected information for our current assets and current
liabilities as at the dates indicated, respectively:

As at

As at 31 December 30 April

2014 2015 2016 2017
RMB’000 RMB’000 RMB’000 RMB’000

(unaudited)

CURRENT ASSETS
Inventories 148,459 179,828 218,788 234,118
Trade and bills receivables 261,607 319,615 445,060 450,752
Prepayments, deposits and other receivables 48,495 56,842 93,667 97,668
Derivative financial instruments 4,405 2,737 3,256 3,065
Prepaid land lease payments 434 780 794 794
Amounts due from shareholders 206 - - -
Cash and cash equivalents 183,779 293,298 229,648 229,023
647,385 853,100 991,213 1,015,420
Assets of a disposal group classified as held for sale - 25,091 - -
Total current assets 647,385 878,191 991,213 1,015,420
CURRENT LIABILITIES
Trade payables 88,742 106,371 184,343 195,385
Other payables and accruals 114,077 208,160 169,870 216,183
Interest-bearing bank and other borrowings 8,000 25,880 4,015 3,661
Tax payable 72,704 89,473 130,470 105,734
283,523 429,884 488,698 520,963
Liabilities directly associated with assets held for sale - 9,529 - -
Total current liabilities 283,523 439,413 488,698 520,963
NET CURRENT ASSETS 363,862 438,778 502,515 494,457

Our net current assets increased from RMB363.9 million to RMB438.8 million as at
31 December 2015 mainly due to increase in cash and cash equivalent of RMB109.5 million
and increase in trade and bills receivables of RMB58.0 million, mainly due to increase in
revenue.
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On 10 December 2015, JIL and KP Share Ltd. entered into an equity transfer agreement
pursuant to which JIL transferred 100% equity interest in Shanghai Zhiyuan to KP Share Ltd.
at a total consideration of RMB22 million. In accordance with the relevant accounting
standards, the assets and liabilities in relation to Shanghai Zhiyuan were presented separately
as “Assets of a disposal group classified as held for sale” and “Liabilities directly associate
with assets held for sale” on the consolidated statements of financial positions as at
31 December 2015. For further details, please refer to the section headed “History,
Reorganisation and Corporate Structure — Reorganisation — Detailed steps of the
Reorganisation — 6. Disposal of Shanghai Zhiyuan” in this prospectus.

Our net current assets further increased to RMB502.5 million as at 31 December 2016
mainly due to (i) increase in trade and bills receivables of RMB125.4 million which was a
result of our increase in revenue; (ii) increase in inventories of RMB39.0 million for increase
in expected sales; and (iii) decrease in current portion of interest-bearing bank and other
borrowings of RMB21.9 million; and partially off set by increase of trade payables of
RMB78.0 million to cater increased level of our production.

Our net current assets decreased to RMB494.4 million as at 30 April 2017. The
decrease was primarily due to increase of unpaid dividend of RMB70.0 million declared in
March 2017.

Working Capital

Taking into account the financial resources available to us including cash flow from
operating activities, existing banking facilities and the estimated net proceeds from the
Global Offering, our Directors are of the view that we have sufficient working capital to
meet our present requirements and for the next 12 months from the date of this prospectus.

Save as disclosed in this prospectus, our Directors are not aware of any other factors
that would have a material impact on our liquidity. Details of the funds necessary to meet
our existing operations and to fund our future plans are set out in the section headed ‘‘Future
Plans and Use of Proceeds’’ in this prospectus.

CONTRACTUAL AND CAPITAL COMMITMENTS

Operating lease commitments

We lease certain of our office premises and production plants under operating lease
arrangements. Leases for properties are negotiated for terms ranging from three to six years.
The table below sets forth the details of our operating lease commitment as at the dates
indicated:

As at 31 December
2014 2015 2016
RMB’000 RMB’000 RMB’000

Within one year 9,088 15,151 26,215
In the second to fifth years, inclusive 14,890 27,040 51,746
After five years 135 1,944 5,210

24,113 44,135 83,171
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Capital commitments

We had the following capital commitments, which were not provided for in our
consolidated financial statements:

As at 31 December
2014 2015 2016
RMB’000 RMB’000 RMB’000

Contracted, but not provided for:
Acquisition of plant and equipment 9,188 62,582 63,106

CAPITAL EXPENDITURES

Our capital expenditures are principally for acquisitions of property, plant and
equipment for our operations. During the Track Record Period, we incurred capital
expenditures of RMB94.7 million, RMB108.3 million and RMB176.8 million, respectively,
mainly for the new investments in our production plants and factory buildings. Between
31 December 2016 and the Latest Practicable Date, we did not make any material capital
expenditures.

For the year ending 31 December 2017, we estimate that the capital expenditures will
amount to RMB320.5 million primarily for expanding and improving our production
facilities in the PRC and initial investments for constructing the new production base in
Mexico.

We expect to fund our contractual commitments and capital expenditures principally
though the net proceeds we receive from the Listing, cash generated from our operating
activities and proceeds from borrowings and notes.

PROPERTY INTERESTS

Our Directors confirm that, as at the Latest Practicable Date, there were no
circumstances that would give rise to a disclosure requirement under Rules 5.01 to 5.10 of
the Listing Rules. As at the Latest Practicable Date, our property interests did not form part
of our property activities and no single property interest that forms part of our non-property
activities has a carrying amount of 15% or more of our total assets.
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INDEBTEDNESS

The following table sets out our total debts as at 31 December 2014, 2015 and 2016 and
30 April 2017:

As at
As at 31 December 30 April
2014 2015 2016 2017

RMB’000 RMB’000 RMB’000 RMB’000
(unaudited)

Non Current:

Finance lease payables - 5,134 1,050 -

Current:
Finance lease payables - 3,787 4,015 3,661
Bank loans-secured 8,000 - - -
Bank loans-unsecured - 22,093 - -
Total 8,000 25,880 4,015 3,661
8,000 31,014 5,065 3,661

The following table sets forth the repayment schedule of our borrowings as at the dates
indicated:

As at
As at 31 December 30 April
2014 2015 2016 2017

RMB’000 RMB’000 RMB’000 RMB’000
(unaudited)

Analysed into:
Bank loans repayable:
Within one year or on
demand 8,000 22,093 - -
Other borrowings repayable:
Within one year or on

demand - 3,787 4,015 3,661
In the second year - 4,070 1,050 -
In the third to fifth years,

inclusive - 1,064 - -

- 8,921 5,065 3,661
8,000 31,014 5,065 3,661

The following table sets out the range of interest rates for our borrowings as at the
dates indicated:

As at
As at 31 December 30 April
2014 2015 2016 2017
Bank borrowings 6.0% 2.0% -7.0% 7.0% 7.0%
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Our bank borrowings were pledged by certain of our assets situated in the PRC. At the
close of business on 30 April 2017, being the latest practicable date for the purpose of this
indebtedness statement, we had outstanding bank borrowings of RMB3.7 million which was
secured by certain of our assets. As at 30 April 2017, we had aggregate banking facilities of
RMB?298.8 million, of which RMB295.1 million was unutilised.

During the Track Record Period, we did not experience any delay or default in
repayment of bank borrowings nor experience any difficulty in obtaining banking facilities
with terms that are commercially acceptable to us. As at the date of this prospectus, we did
not have any plan for material external debt financing. We confirm we do not have material
financial covenants nor any breach of such covenants during the Track Record Period.

Contingent liabilities

As at 30 April 2017, being the latest practicable date for the purpose of the
indebtedness statement, we did not have any material contingent liabilities or guarantees.

QUANTITATIVE AND QUALITATIVE DISCLOSURE ABOUT MARKET RISK

We are exposed to market risks from changes in market rates and prices, such as
interest rates, credit and liquidity risks.

Details of the risk to which we are exposed are set out in note 36 to Accountants’
Report, the text of which is set out in Appendix I to this prospectus.

KEY FINANCIAL RATIOS

The following table sets forth our key financial ratios for each year as at each of the
dates indicated:

For the year ended
31 December

2014 2015 2016
Gross profit margin (%) (Note 1) 38.5 37.6 41.1
Net profit margin (%) (Note 2) 18.0 18.4 19.4
Return on equity (%) (Note 3) 26.6 27.0 29.0
Return on total assets (%) (Note 4) 18.8 17.5 19.7

As at 31 December

2014 2015 2016
Current ratio (Note 5) 2.3 2.0 2.0
Quick ratio (Note 6) 1.8 1.6 1.6
Gearing ratio (%) (Note 7) 1.2 3.8 0.5

Notes:

(1)  Gross profit margin is gross profit for the year as a percentage of total revenue for the year. For more
details on our gross profit margins please refer to the paragraph headed “Review of Historical Results
of Operation” in this section.

(2)  Net profit margin is net profit for the year as a percentage of total revenue for the year. For more
details on our net profit margins please refer to the paragraph headed “Review of Historical Results
of Operation” in this section.

(3)  Return on equity is profit for the year as a percentage of total equity as at respective year end.
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(4)  Return on total assets is profit for the year as a percentage of total assets as at respective year end.

(5)  Current ratio is total current assets as at year end divided by the total current liabilities as at the
respective year end.

(6)  Quick ratio is total current assets less inventories divided by the total current liabilities as at the end
of the year end.

(7)  Gearing ratio is the total debt as at the respective year/period end as a percentage of the total equity
as at the respective year end.

Return on equity

Our return on equity was 26.6%, 27.0% and 29.0% in 2014, 2015 and 2016,
respectively. The return on equity remained relatively stable in 2014 and 2015, and increased
to 29.0% in 2016. The increase was mainly due to the increase in profit for the year.

Return on total assets

Our return on total assets was 18.8%, 17.5% and 19.7% in 2014, 2015 and 2016,
respectively. Our return on total assets remained stable throughout the Track Record Period
as we had increasing profits with increasing of capital expenditure for expansion.

Current ratio

Our current ratio was 2.3, 2.0 and 2.0 in 2014, 2015 and 2016, respectively, which
remained relatively stable. The slightly higher ratio in 2014 was mainly due to relatively
lower current portion of bank and other borrowings at RMB&.0 million.

Quick ratio

Our quick ratio remained stable at 1.8, 1.6 and 1.6 in 2014, 2015 and 2016,
respectively. The slightly higher ratio in 2014 was mainly due to relatively lower current
portion of bank and other borrowings at RMB8.0 million.

Gearing ratio

Our gearing ratio was 1.2%, 3.8% and 0.5% as at 31 December 2014, 2015 and 2016
respectively. The decrease to 0.5% as at 31 December 2016 was mainly due to our repayment
of bank loans of RMB25.9 million during the year.

OFF-BALANCE SHEET COMMITMENTS AND ARRANGEMENTS

As at the Latest Practicable Date, we did not have any material off-balance sheet
commitments and arrangements.

DIVIDEND POLICY

During the Track Record Period, no dividend has been paid or declared by our
Company since its date of incorporation. The dividends declared is paid by our subsidiaries
to shareholders in the amounts of RMB41.0 million, RMB67.0 million and RMB110.0
million in 2014, 2015 and 2016, respectively. On 5 March 2017, we declared dividends of
approximately RMB100.0 million, which has been paid to our Shareholders as at the Latest
Practicable Date. All the dividends declared were paid in cash out of our internally generated
resources to the then Shareholders.
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Subject to the Companies Law and our Articles of Association, we may declare
dividends in any currency through a general meeting, but no dividend may be declared in
excess of the amount recommended by our Board. The Company may also make a
distribution out of share premium account subject to the provisions of the Companies Law.

The declaration of dividends is subject to the discretion of our Board, and the amounts
of dividends actually declared and paid will also depend on:

o our general business conditions;
o our financial results;

. our capital requirements;

o interests of our shareholders; and

. any other factors which our Board may deem relevant.

Following the completion of the Global Offering, we plan to distribute not less than
30% of our distributable profits of each financial year beginning from the year ending
31 December 2017. After completion of the Global Offering, we may distribute dividends by
way of cash or by other means that we consider appropriate. Any proposed distribution of
final dividends shall be formulated by our Board and will be subject to our Shareholders’
approval. A decision to declare or to pay any dividends in the future, and the amount of any
dividends, will depend on a number of factors, including our results of operations, cash
flows, financial conditions, operating and capital expenditure requirements, distributable
profits as determined under the HKFRSs and other applicable laws and regulations and other
factors that our Board may consider important.

DISTRIBUTABLE RESERVES

Our Company was incorporated on 28 August 2014 and is an investment holding
company. There were no reserves available for distribution to the Shareholders as at the
Latest Practicable Date.

LISTING EXPENSES

The total Listing expenses (based on the mid-point of the Offer Price range) are
estimated to be RMB72.3 million. Prior to the Track Record Period, we incurred Listing
expenses of RMBO.7 million. During the Track Record Period, we incurred Listing expenses
of RMB28.1 million, of which RMB1.2 million, RMB®&.5 million and RMB11.9 million,
were recognised as expenses in 2014, 2015 and 2016, respectively. By the completion of the
Global Offering, we expect to further incur Listing expenses of RMB43.5 million, of which
RMBI17.3 million is to be recognised as expenses and the remaining is expected to be
charged to equity.

RELATED PARTY TRANSACTIONS

With respect to the related party transactions set forth in the accountants’ report in
Appendix I to this prospectus, our Directors confirm that these transactions were conducted
on normal commercial terms or such terms that were no less favourable to us than those
available to Independent Third Parties and were fair and reasonable and in the interest of our
Shareholders as a whole.
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UNAUDITED PRO FORMA ADJUSTED CONSOLIDATED NET TANGIBLE ASSETS

For our unaudited pro forma adjusted net tangible assets, please refer to the section
headed “Appendix II — Unaudited Pro Forma Financial Information” in this prospectus.

DISCLOSURE UNDER RULES 13.13 TO 13.19 OF THE LISTING RULES

Our Directors confirm that as at the Latest Practicable Date, there were no
circumstances that would give rise to the disclosure requirements under Rules 13.13 to 13.19
of the Hong Kong Listing Rules.

NO MATERIAL ADVERSE CHANGE

Our Directors confirm that there have not been any material adverse changes in our
financial or trading position or prospects subsequent to the Track Record Period and up to
the date of this prospectus. As far as we are aware, there was no material change in the
general market conditions that had affected or would affect our business operations or
financial conditions materially and adversely.

—-230 -



FUTURE PLANS AND USE OF PROCEEDS

FUTURE PLANS

For a detailed description of our future plans, please refer to the section headed
“Business — Strategies and Future Plans” in this prospectus.

USE OF PROCEEDS

We estimate that we will receive net proceeds from the Global Offering of
approximately HK$770.1 million (after deducting underwriting commission and other
estimated expenses paid and payable by us in the Global Offering without taking into
account any additional discretionary incentive fee), assuming no Over-allotment Option is
exercised and an Offer Price of HK$3.28 per Share, being the mid-point of the indicative
Offer Price range of HK$3.13 to HK$3.42 per Share. We intend to use the net proceeds we
will receive from this Global Offering for the following purposes:

()

(ii)

(iii)

(iv)

(v)

(vi)

approximately 35.9% (approximately HK$276.3 million) will be used for
expanding and improving our production facilities in the PRC, comprising
(i) approximately HK$161.0 million for XP (Huizhou) Precision Components to
set up the Huizhou New Production Base; (ii) approximately HK$80.0 million for
KP (Wuxi) Moulding to construct the Wuxi New Production Base;
(iii) approximately HK$23.9 million for KP (Huizhou) Surface Decoration to
construct a new electroplating production line, namely the O Line; and
(iv) HK$11.4 million for KP (Huizhou) Precision Plastic to invest in plastic
injection equipment;

approximately 40.2% (approximately HK$309.5 million) for constructing the new
production base in Mexico and investing in production facilities and equipment;

approximately 5.4% (approximately HK$41.3 million) for reinforcing our market
position and enhancing our sales, increasing our direct exposure in the mid-to-
high end automobile manufacturing segment as well as our market shares in North
America and Europe. We plan to expand our marketing, technology, engineering
and customer services departments and bring in additional sales manpower in
North America and Europe. Furthermore, we plan to optimise the turnover of our
goods by enhancing the promotion and publicity of our products;

approximately 5.7% (approximately HK$43.6 million) for enhancing our product
quality, product safety and R&D capabilities by setting up laboratories, adopting
advanced technologies, procuring testing equipment, recruiting additional
engineers and research staff as well as providing subsidies to research studies
undertaken by the major universities in the PRC, chemical engineering and
physics research institutes and other external research institutes;

approximately 4.8% (approximately HKS$36.7 million) for enhancing our
information technology and customer services systems, comprising upgrading and
maintaining the EPR management system for our production sales and logistics,
human resources management system and financial management system, and
regularly upgrading our information technology infrastructure; and

approximately 8.0% (approximately HK$62.7 million) will be used as working
capital and general corporate purposes.
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In the event of any material changes in the social, economic and political conditions in
Mexico and/or trade relationships between US and Mexico and if, after assessing the impacts
of such changes, our management forms the view that such changes are likely to adversely
impede our expansion of business in North America and/or Mexico, we will internally assess
the risks associated with our business and consider adjusting the net proceeds of
approximately HK$309.5 million for constructing the new production base in Mexico. We
will issue an announcement if there is any material change in the above proposed use of
proceeds.

In the event that the Offer Price is set at HK$3.42 per Offer Share, being the high point
of the indicative Offer Price range, the net proceeds of the Global Offering, assuming the
Over-allotment Option is not exercised, will increase to approximately HK$804.1 million. In
the event that the Offer Price is set at HK$3.13 per Offer Share, being the low point of the
indicative Offer Price range, the net proceeds of the Global Offering will decrease to
approximately HK$733.8 million. To the extent our net proceeds are either more or less than
expected, we will adjust our allocation of the net proceeds for the above purposes (iii) to (vi)
accordingly on a pro rata basis. The additional net proceeds that we would receive if the
Over-allotment Option were exercised in full would be (i) HK$124.4 million (assuming an
Offer Price of HK$3.42 per Offer Share, being the high-end of the indicative Offer Price
range), (ii) HK$119.3 million (assuming an Offer Price of HK$3.28 per Offer Share, being
the mid-point of the indicative Offer Price range) and (iii) HK$113.8 million (assuming an
Offer Price of HK$3.13 per Offer Share, being the low-end of the indicative Offer Price
range).

To the extent that the net proceeds of the Global Offering are not immediately required
for the above purposes or if we are unable to put into effect any part of our development plan
as intended, we may hold such funds in short-term deposits so long as it is deemed to be in
the best interests of the Company. In such event, we will comply with the appropriate
disclosure requirements under the Listing Rules.

Since we are an offshore holding company, we will need to make capital contributions
and loans to our PRC subsidiaries such that the net proceeds of this offering can be used in
the manner described above. Such capital contributions and loans are subject to a number of
limitations and approval processes under PRC laws and regulations. There are no costs
associated with registering loans or capital contributions with relevant PRC authorities, other
than nominal processing charges. Under PRC laws and regulations, the PRC governmental
authorities are required to process such approvals or registrations or deny our application
within a prescribed period. The actual time taken, however, may be longer due to
administrative delay. We cannot assure you that we can obtain the approvals from the
relevant governmental authorities, or complete the registration and filing procedures required
to use our net proceeds as described above, in each case on a timely basis, or at all. This is
because PRC regulation of loans and direct investment by offshore holding companies to
PRC entities may delay or prevent us from using the proceeds of this offering to make loans
or additional capital contributions to our PRC operating subsidiaries, which could materially
and adversely affect our liquidity and our ability to fund and expand our business. For
further details, please refer to the section headed “Risk Factors — Risks relating to
conducting business in the PRC — Current PRC regulations on loans provided by, and foreign
direct investment by, an offshore holding company to Chinese companies may delay or
prevent us from using the proceeds from the Global Offering to fund our business operations
in China” in this prospectus.
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OUR CONTROLLING SHAREHOLDERS

Immediately following completion of the Capitalisation Issue and the Global Offering,
and taking no account of any Shares which may be allotted and issued pursuant to the
exercise of the Over-allotment Option and any options which may be granted under the Share
Option Scheme, Green Pinnacle will directly hold about 71.86% of the issued share capital
of our Company. The entire issued share capital of Green Pinnacle is held by Mealth PTC,
the trustee of the Mealth Discretionary Trust where Mr. Ma is the settlor. The discretionary
objects of the Mealth Discretionary Trust include Mr. Ma himself, the Ma Family
Beneficiaries, the Management Beneficiaries and the Other Beneficiaries. Mr. Ma is also the
sole shareholder and director of Mealth PTC and the sole director of Green Pinnacle. For the
purpose of the Listing Rules, Mr. Ma, Green Pinnacle (being the trust asset of the Mealth
Discretionary Trust) and Mealth PTC were the Controlling Shareholders of our Company as
at the Latest Practicable Date.

Information on other companies owned by our Controlling Shareholders

As at the Latest Practicable Date, our Controlling Shareholders and their respective
close associates also had controlling interest in other companies (the “Excluded Business”)
which mainly includes the following:

Percentage

equity holding

of our

Controlling

Amount of Shareholders Principal
Place of registered and its close business

Name of company incorporation capital associates activities
Shanghai Zhiyuan PRC US$1 million 100% Manufacturing

(held by KP and sale of

Share, which was plastic parts and

owned as to components of

97.272% by photocopying

Green Pinnacle machines

and 2.728% by

Ms. Lau Tsz

Ching as at the
Latest Practicable

Date)
FiwERES O PRC RMB1 milion 100% Import and
B oA MR T (held by Mr. Ma  export of goods
(Shanghai Xinsheng as at the Latest and technology
Import and Export Practicable Date)

Trading Co., Ltd.*)

Our Directors believe that the Excluded Business do not compete, directly or indirectly,
with our Group’s business given that these companies are engaged in business of different
sectors from our Group.

Our Directors have considered that it is either unnecessary or not in the best interest of
our Group to include the Excluded Business in our Group for the purpose of Listing in order
for our Group to focus on our principal business as automotive plastic electroplated
components supplier.

As at the Latest Practicable Date, our Group and our Controlling Shareholders did not
have any common or shared facilities or resources. Our Group has independent access to the
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sources of supplies for our businesses. Neither our Controlling shareholders nor any of their
respective close associates is a supplier or an intermediary for our Group’s suppliers. We
have independent access to our customers. Our Directors believe that our Group has not
unduly relied on the Controlling Shareholders or their respective close associates to carry on
its business during the Track Record Period.

Financial independence

During the Track Record Period, we principally financed our operations through a
combination of (i) cash generated from our operations and (ii) borrowings from banks.
During the Track Record Period, finance lease of RMB8.9 million and RMB5.1 million in
2015 and 2016 respectively were secured by guarantees given by our Controlling
Shareholders. All guarantees provided by our Controlling Shareholders in connection with
our Group’s finance lease will be fully released upon Listing.

Save as mentioned above, our source of funding is independent from our Controlling
Shareholders and none of our Controlling Shareholders or their respective close associates
financed our operations during the Track Record Period.

During the Track Record Period and up to the Latest Practicable Date, we had
independent financial and accounting and internal control systems, independent treasury
function for receiving cash and making payments and we had independent access to third
party financing. Our Group is capable of making financial decisions according to our
business needs. Our Directors also believe that we are able to obtain financing independent
from our Controlling Shareholders and their respective close associates.

Save as aforesaid, our Group does not rely on our Controlling Shareholders and/or their
respective close associates by virtue of their provision of financial assistance.

Management independence

Our Board comprises six executive Directors and three INEDs. Mr. Ma, one of our
executive Directors, is one of the Controlling Shareholders of our Company.

Each of our Directors is aware of his fiduciary duties as a Director which require,
among other things, that he acts for the benefit and in the best interests of our Company and
does not allow any conflict between his duties as a Director and his personal interest. In the
event that there is a potential conflict of interest arising out of any transaction to be entered
into between our Group and our Directors or their respective close associates, the interested
Director(s) shall abstain from voting at the relevant board meetings of our Company in
respect of such transactions and shall not be counted in the quorum.

Apart from our executive Directors who oversee the operations and management of our
Group, we have an independent management team to carry out the business decisions of our
Group independently and to perform all essential management functions without unduly
requiring the support of our Controlling Shareholders. Our INEDs have sufficient and
competent industry knowledge and experience, and will bring independent judgement to the
decision making process of our Board, taking into account the advice of the senior
management of our Group.
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Our Directors are satisfied that our senior management team is able to perform their
roles in our Company independently, and our Directors are of the view that we are capable of
managing our business independently from our Controlling Shareholders after the Listing.

Operational independence

Our Group has our own management team to carry out our business and operations,
including business development, manufacturing, research and development, marketing and
sales operations, which will operate separately and independently from the Controlling
Shareholders. Such management team comprises managers who have considerable
experience in the automotive electroplated components business in the PRC for both the
domestic and key overseas markets. Our Group does not rely on referral of business
opportunities from the Controlling Shareholders. Our Group is able to continue to operate
independently from the Controlling Shareholders.

COMPETITION AND CONFLICT OF INTERESTS

Undertakings given by our Controlling Shareholders

To protect our Group from any potential competition, the Controlling Shareholders
have executed the Deed of Non-competition in favour of our Company on 5 June 2017,
pursuant to which each of our Controlling Shareholders has, among other matters,
unconditionally and irrevocably undertaken to us on a joint and several basis that, each of
our Controlling Shareholders shall, and shall procure that his/its close associates and/or
companies controlled by him/it (other than our Group):

(i) at any time during the Relevant Period (as defined below) not, directly or
indirectly, alone or jointly with another person, in any form be interested,
involved, engaged in or assist or support any third party in the operation of, or
invest, participate, acquire or hold any right or interest (in each case whether for
his/its own account or for that of any person, firm or company (other than any
member of our Group) and whether through medium of any company which is its
close associate (for which purpose there shall be aggregated with its shareholding
or ability to exercise control the shares held or controlled by any of its close
associates) or as a principal, shareholder, partner, director, employee, consultant,
agent or otherwise and whether for profit, reward or otherwise (“Relevant
Capacity”)) in any business (other than our Group) or is about to be engaged in
any business (other than our Group) which is the same or similar to that carried on
by our Group and/or which competes or may compete directly or indirectly with
the business currently and from time to time engaged by our Group (including but
not limited to the manufacturing and selling of automotive plastic electroplated
components, other non-automotive electroplated components and businesses
ancillary thereto) in the PRC, the U.S., Germany and any other country or
jurisdiction and other principal business activities engaged by our Group from
time to time (the “Restricted Activity”); and

(i) at any time during the Relevant Period if there is any project or new business
opportunity that relates to the Restricted Activity, first refer such project or new
business opportunity to our Company within a reasonable period of time for
consideration.
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The above undertakings are subject to the exception that any of the Controlling
Shareholders and/or his/its close associates (excluding our Group) is entitled to invest,
participate and be engaged in any Restricted Activity or any project or business opportunity
containing or for the pursuit of the Restricted Activity, regardless of value, which project or
business opportunity has been offered or made available to our Group and rejected by the
Board only after step of careful scrutiny and approval from the Board will have been taken,
provided always that information about the principal terms thereof has been disclosed to our
Company and our Directors.

The steps to be taken by the Board include the relevant Board meeting shall be
participated by our INEDs who should have been allowed a reasonable period of time to
consider the subject matters and without the attendance by any Director with beneficial
interest in such project or business opportunities at the meeting, in which resolutions have
been duly passed by the majority of the INEDs that our Group has rejected such project or
business opportunity and/or otherwise not to be involved or engaged, or not to participate, in
the relevant Restricted Activity and that the principal terms on which that relevant
Controlling Shareholder and/or his/its close associate(s) invest, participate or engage in the
Restricted Activity are substantially the same as or not more favourable than those disclosed
to and considered by our Company. Subject to the above, if the relevant Controlling
Shareholder and/or his/its close associate(s) decide to be involved, engaged or to participate
in the relevant Restricted Activity, whether directly or indirectly, the terms of such
involvement, engagement or participation must be disclosed to our Company and our
Directors as soon as practicable.

The factors which our Directors would take into account when deciding whether or not
our Group shall take up such new projects or business opportunities include, among others,
the costs and risks involved, the short-term and long-term benefits expected to be brought to
our Group, possible compliance issues and whether such opportunities are in the interests of
our Group and Shareholders as a whole.

Notwithstanding his taking up of the new projects or business opportunities (if any),
Mr. Ma shall, as a Director, always perform his duties in good faith and in the interest of our
Company, and shall not allow his commitment to devote substantially all his time to our
Group be undermined in any way.

Each of our Controlling Shareholders has also undertaken under the Deed of Non-
Competition that he/it shall, among others:

(i) provide or procure the provision to us and our Directors (including our INEDs)
from time to time all information necessary for the annual review by our INEDs
with regard to compliance with the terms of the Deed of Non-competition by the
relevant Controlling Shareholder and his/its close associates; and

(ii) allow our Directors, their respective representatives and the auditors of our Group
to have sufficient access to the records of the relevant Controlling Shareholder
and his/its close associates to ensure their compliance with the terms and
conditions under the Deed of Non-competition.

In connection with the Deed of Non-competition, where the equity capital in our

Company and/or Green Pinnacle form the whole or part of the trust asset of the Mealth
Discretionary Trust (or any subsequent replacement trust arrangement) which is managed by
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any professional trust company, the Deed of Non-competition shall not be applicable to the
following persons (notwithstanding their being deemed to be the associates of Green
Pinnacle under the Listing Rules):

(a) the corporate directors of Green Pinnacle who are nominated by the said
professional trust company who are represented by employees or officers of such
professional trust company; and

(b) any holding company, subsidiaries or fellow subsidiaries of the professional trust
company,

provided that any person falling under (a) or (b) above who is a discretionary object of the
Mealth Discretionary Trust shall not be entitled to the above exclusion.

Notwithstanding the undertakings given under the Deed of Non-competition, the non-
competition undertakings given by the Controlling Shareholders are subject to the exception
that any of the Controlling Shareholders and their respective close associates (excluding our
Group) are entitled to invest, participate and be engaged in any Restricted Activity or any
project or business opportunity, regardless of value, which (i) are the direct or indirect
investments of the relevant Controlling Shareholder and/or his/its close associates (excluding
our Group and any associated companies of our Company) in any member of our Group or
such associated companies, and/or (ii) any other companies which the relevant Controlling
Shareholder does not hold more than 5% interest and does not participate in the management
of such company and at all times there is a holder of such shares or securities holding
(together, where appropriate, with its close associate(s)) a larger percentage of the shares or
securities of such company than the Controlling Shareholder and his/its close associate(s)
together hold.

The provisions contained in the Deed of Non-competition are conditional on the
conditions stated in the section headed “Structure and Conditions of the Global Offering —
Conditions of the Global Offering” in this prospectus being fulfilled or, to the extent
permitted, waived by the relevant party. If such conditions are not fulfilled or, to the extent
permitted, waived on or before the date falling 30 days from the date of this prospectus, or
such later date as the parties under the Deed of Non-competition may agree, such deed shall
become null and void and cease to have effect.

For the above purpose, the “Relevant Period” means the period commencing from the
Listing Date and shall expire on the earlier of the dates below:

(i) the date on which our Controlling Shareholders and their respective close
associates (individually or taken as a whole) cease to own at least 30% or the then
issued share capital of our Company directly or indirectly or cease to be the
controlling shareholders of our Company for the purpose of the Listing Rules and
do not have power to control our Board and there is at least one other Shareholder
(together with its associate(s)) holding more Shares than the Controlling
Shareholders and their close associates then taken together; and

(ii) the date on which our Shares cease to be listed on the Stock Exchange.

Confirmation given by Directors

Each Director confirms that he/she does not have any competing business with our
Group.
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Corporate governance

In order to properly manage any potential or actual conflict of interests between us and
our Controlling Shareholders in relation to compliance and enforcement of the Deed of Non-
competition, we have adopted the following corporate governance measures:

(@)

(b)

(c)

(d)

(©

the INEDs would review, at least on an annual basis, the compliance with and
enforcement of the terms of the Deed of Non-competition by our Controlling
Shareholders and if any, the options, pre-emptive rights or first rights of refusals
provided by our Controlling Shareholders and/or their respective close associates
on their existing or future competing businesses. Such options, pre-emptive rights
or first rights of refusals relate to business which our Group may engage in the
future (and, in such context, does not mean the automotive plastic electroplated
component business currently engaged by our Group);

our Company shall disclose decisions with basis on matters reviewed by the
INEDs relating to non-compliance and enforcement of the Deed of Non-
competition (including whether to take up the options, pre-emptive rights or first
rights of refusals) either through annual report, or by way of announcement and/or
other documents issued or published by the Company as required under the
Listing Rules;

our Company shall disclose in the corporate governance report of the annual
reports on how the terms of the Deed of Non-competition are complied with and
enforced;

in the event that any of our Directors and/or their respective close associates has
material interest in any matter to be deliberated by our Board in relation to
compliance and enforcement of the Deed of Non-competition or other proposed
transactions in which such Directors and/or their respective close associates have
material interest, such Directors may not vote on the resolutions of our Board
considering and approving the matter and shall not be counted towards the quorum
for the voting pursuant to the applicable provision in the Articles; and

where the advice from independent professional, such as that from financial
adviser, is reasonably requested by our Directors (including the INEDs), the
appointment of such independent professional will be made at our Company’s
expenses.

Our Directors consider that the above corporate governance measures are sufficient to
manage any potential conflict of interests between our Controlling Shareholders and their
respective close associates and our Group and to protect the interests of our Shareholders, in
particular, the minority Shareholders.
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In preparation for the Listing, we have sought the following waiver from strict
compliance with the relevant provisions of the Listing Rules:

WAIVER FROM COMPLIANCE WITH RULE 8.12 OF THE LISTING RULES

Rules 8.12 of the Listing Rules require that a new applicant applying for a primary
listing on the Stock Exchange must have a sufficient management presence in Hong Kong.
This normally means that at least two of its executive directors must be ordinarily resident in
Hong Kong.

The core business and operations of our Group are primarily located, managed and
conducted in the PRC. Substantially all of our Group’s assets are based in the PRC. Except
for Mr. Ma and Mr. Li Chak Fu, our finance director, all of the others executive Directors
and our Group’s senior management are ordinarily based in the PRC. Our Company does not
contemplate in the foreseeable future that it will have a sufficient management presence in
Hong Kong for the purpose of satisfying the requirements under Rules 8.12 of the Listing
Rules.

We have applied to the Stock Exchange for, and the Stock Exchange has granted,
a waiver from strict compliance with Rules 8.12 of the Listing Rules.

In order to ensure that regular communication is effectively maintained between the
Stock Exchange and our Company, we will put in place the following measures:

(a) pursuant to Rule 3.05 of the Listing Rules, we have appointed two authorised
representatives, namely Mr. Ma (an executive Director) and Mr. Au Wai Keung
(our company secretary) and one alternate authorised representative, namely
Mr. Li Chak Fu (finance director of the Company), to act as our principal channel
of communication with the Stock Exchange. Mr. Li Chak Fu will act as an
alternate to Mr. Ma. Both of Mr. Au Wai Keung and Mr. Li Chak Fu are
ordinarily resident in Hong Kong. Each of the authorised representatives
(including the alternate authorised representative) shall be available to meet with
the Stock Exchange within a reasonable time frame upon the request of the Stock
Exchange, and will also be accessible by telephone, facsimile and electronic
means. Our Company will inform the Stock Exchange promptly if there is any
change in our authorised representatives or the contact details of any of them;

(b) all such authorised representatives (including the alternate authorised
representative) have means to contact all our Directors (including independent
non-executive Directors) promptly at all times as and when the Stock Exchange
wishes to contact them for any matters. Each of them is authorised to
communicate on behalf of our Company with the Stock Exchange;

(c) those Directors who are not ordinarily resident in Hong Kong have confirmed that
they possess or are entitled to apply for valid travel documents to visit Hong Kong
and will be able to meet with the relevant officers of the Stock Exchange within a
reasonable period when required;

(d) each Director has provided his or her contact phone number, fax number and
email address to the Stock Exchange if those contact details are available;

(e) each Director has confirmed that, in the event that he or she expects to travel or be
out of office, he or she will provide the phone number of the place of his or her
accommodation or other means of communications to our authorised
representatives (including the alternate authorised representative);
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()

(2)

pursuant to Rule 3A.19 of the Listing Rules, we have appointed Somerley Capital
Limited to act as our compliance adviser for the period commencing on the
Listing Date and ending on the date on which we comply with Rule 13.46 of the
Listing Rules in respect of our financial results for the first full financial year
after the Listing Date. The compliance adviser will act as an additional channel of
communication with the Stock Exchange; and

our Company will maintain a principal place of business in Hong Kong at Unit
1503, 15/F, Midas Plaza, 1 Tai Yau Street, San Po Kong, Kowloon, Hong Kong.
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CORNERSTONE PLACING

We have entered into one cornerstone investment agreement (the “Cornerstone
Agreement”) with a cornerstone investor, Greater Talent Investments Limited (the
“Cornerstone Investor” or “Greater Talent”), pursuant to which the Cornerstone Investor
has agreed to subscribe at the Offer Price for 63,500,000 Offer Shares (the “Cornerstone
Placing”). Such number of Offer Shares subscribed represents approximately (i) 6.35% of
the Shares in issue upon completion of the Global Offering and 25.4% of the Offer Shares
under the Global Offering, assuming that the Over-allotment Option is not exercised; and
(i1) 6.12% of the Shares in issue upon completion of the Global Offering and 22.09% of the
Offer Shares under the Global Offering, assuming that the Over-allotment Option is
exercised in full.

To the best knowledge of our Company, the Cornerstone Investor is an Independent
Third Party, not our connected person and not an existing Shareholder of our Company or its
close associate.

The Cornerstone Placing forms part of the International Placing. The Offer Shares to be
subscribed for by the Cornerstone Investor will rank pari passu in all respects with the other
fully paid Shares in issue upon completion of the Global Offering and will be counted
towards the public float of our Company. The Cornerstone Investor will not subscribe for
Offer Shares under the Global Offering (other than and pursuant to the Cornerstone
Agreement). Immediately following the completion of the Global Offering, the Cornerstone
Investor will not have any board representation in our Company, nor will it become a
substantial shareholder of our Company. The Offer Shares to be subscribed for by the
Cornerstone Investor will not be affected by any reallocation of the Offer Shares between the
International Placing and the Hong Kong Public Offering as described in “Structure and
Conditions of the Global Offering — The Hong Kong Public Offering — Reallocation and
clawback”.

CORNERSTONE INVESTOR

The information about our Cornerstone Investor set out below has been provided by the
Cornerstone Investor in connection with the Cornerstone Placing:

Greater Talent is a company incorporated in the BVI with limited liability. Greater
Talent is an investment entity wholly-owned by Bull Capital China Growth Fund II, L.P.
(“Fund II”), an exempted limited partnership registered in the Cayman Islands, and Bull
Capital GP II Limited, a Cayman islands entity, is the general partner of Fund II. Bull
Capital Partners Ltd. is the investment manager of Fund II. According to information
provided by Greater Talent, Fund II is a private equity fund dedicated to direct investment
primarily in high growth companies based or operating in the Greater China Region,
including China, Hong Kong, Macau and Taiwan with particular emphasis on consumption/
retail and services, advance manufacturing/technology and environment-related sectors.

CONDITIONS PECEDENT

The subscription obligation of the Cornerstone Investor is subject to, among other
things, the following conditions precedent:

(a) the Hong Kong Underwriting Agreement and the International Underwriting
Agreement having been entered into, become effective and having become
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unconditional (in accordance with their respective original terms, as subsequently
varied by agreement of the parties thereto or waived, to the extent it may be
waived, by the relevant parties thereto) by no later than the respective time and
date as specified therein;

(b) neither of the Hong Kong Underwriting Agreement and the International
Underwriting Agreement having been terminated;

(c) the Offer Price having been agreed upon between our Company and the Sole
Global Coordinator (for itself and on behalf of the Underwriters); and

(d) the Listing Committee of the Stock Exchange having granted the approval for the
listing of, and permission to deal in, the Shares in issue and to be issued pursuant
to the Global Offering and that such approval having not been revoked prior to the
commencement of dealings in the Shares on the Stock Exchange.

RESTRICTIONS ON THE CORNERSTONE INVESTOR

The Cornerstone Investor has undertaken to our Company, the Sole Global Coordinator
and the Sole Sponsor that, without the prior written consent of each of the Sole Global
Coordinator, the Sole Sponsor and our Company, it will not at any time during the period of
six months starting from and inclusive of the Listing Date, dispose of (as defined in the
Cornerstone Agreement) any of the relevant Shares or any interest in any company or entity
(directly or indirectly) holding any of the relevant Shares, other than in certain limited
circumstances such as transfers to any wholly-owned subsidiaries of such Cornerstone
Investor, provided that, among other things, such wholly-owned subsidiary gives a written
undertaking agreeing to, and the Cornerstone Investor undertakes to procure that such
wholly-owned subsidiary will, be bound by the Cornerstone Investor’s obligations under the
Cornerstone Agreement.
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HONG KONG UNDERWRITERS

BNP Paribas Securities (Asia) Limited
59/F-63/F, Two International Finance Centre
8 Finance Street

Central, Hong Kong

ABCI Securities Company Limited
10/F, Agricultural Bank of China Tower
50 Connaught Road Central

Hong Kong

Pacific Foundation Securities Limited
11/F, New World Tower Two

16-18 Queen’s Road Central

Hong Kong

THE HONG KONG PUBLIC OFFERING

Hong Kong Underwriting Agreement

Pursuant to the Hong Kong Underwriting Agreement, our Company is initially offering
25,000,000 Hong Kong Offer Shares (subject to adjustment) for subscription under the Hong
Kong Public Offering at the Offer Price on and subject to the terms the conditions set out in
this prospectus, the Application Forms and the Hong Kong Underwriting Agreement.

Subject to (i) the Listing Committee granting listing of, and permission to deal in, our
Shares to be issued pursuant to the Global Offering (including any additional Shares to be
issued pursuant to any exercise of the Over-allotment Option or any options which may be
granted under the Share Option Scheme), and such listing and permission not having been
subsequently revoked prior to the commencement of trading of our Shares on the Main
Board of the Stock Exchange and (ii) certain other conditions set out in the Hong Kong
Underwriting Agreement (including, among others, the Sole Global Coordinator (on behalf
of the Underwriters) and our Company agreeing on the Offer Price), the Hong Kong
Underwriters have severally agreed to subscribe or procure subscriptions for their respective
applicable proportions of the Hong Kong Offer Shares now being offered that are not taken
up under the Hong Kong Public Offering, on the terms and conditions set out in this
prospectus, the Application Forms and the Hong Kong Underwriting Agreement.

The Hong Kong Underwriting Agreement is conditional upon and subject to, among
other things, the International Underwriting Agreement having been signed, becoming
unconditional and not having been terminated.

Grounds for Termination

The Sole Global Coordinator (for itself and on behalf of the Hong Kong Underwriters)
shall be entitled by notice (orally or in writing) to the Company to terminate the Hong Kong
Underwriting Agreement with immediate effect if prior to 8:00 a.m. on the Listing Date:

(a) there shall develop, occur, exist or come into effect:

(i) any local, national, regional or international event or circumstance in the
nature of force majeure (including, without limitation, any acts of
government, declaration of a national or international emergency or war,
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(i1)

(iii)

(iv)

(v)

(vi)

(vii)

calamity, crisis, epidemic, pandemic, outbreak of disease, economic
sanctions, strikes, lock-outs, fire, explosion, flooding, earthquake, volcanic
eruption, civil commotion, riots, public disorder, acts of war, outbreak or
escalation of hostilities (whether or not war is declared), acts of God or acts
of terrorism) in or affecting Hong Kong, PRC, the United States of America,
the European Union, Mexico, Germany, Switzerland, the Cayman Islands,
BVI or where any member of the Group was incorporated (collectively, the
“Relevant Jurisdictions”); or

any change, or any development involving a prospective change, or any
event or circumstance likely to result in any change or development
involving a prospective change, in any local, national, regional or
international financial, economic, political, military, industrial, fiscal,
regulatory, currency, credit or market conditions (including, without
limitation, conditions in the stock and bond markets, money and foreign
exchange markets, the interbank markets and credit markets) in or affecting
any of the Relevant Jurisdictions; or

any moratorium, suspension or restriction (including, without limitation, any
imposition of or requirement for any minimum or maximum price limit or
price range) in or on trading in securities generally on the Stock Exchange,
the New York Stock Exchange, the American Stock Exchange, the NASDAQ
Global Market, the London Stock Exchange, the Tokyo Stock Exchange or
the Shanghai Stock Exchange; or

the imposition of any general moratorium on commercial banking activities
in Hong Kong (imposed by the Financial Secretary or the Hong Kong
Monetary Authority or by other competent authority), New York (imposed at
Federal or New York State level or other competent authority), London,
Japan or any other Relevant Jurisdictions, or any disruption in commercial
banking or foreign exchange trading or securities settlement or clearance
services, procedures or matters in any of the Relevant Jurisdictions; or

any moratorium, suspension or restriction (including, without limitation, any
imposition of or requirement for any minimum or maximum price limit or
price range) in or on trading in any securities generally on the Stock
Exchange, the New York Stock Exchange, the NASDAQ Global Market, the
London Stock Exchange, the Tokyo Stock Exchange or the Shanghai Stock
Exchange; or

the imposition of economic sanctions, in whatever form, directly or
indirectly, by, or for, any of the Relevant Jurisdictions; or

any new laws, statutes, ordinances, legal codes, regulations or rules, or any
change or any development involving a prospective change or any event or
circumstance likely to result in a change or a development involving a
prospective change in (or in the interpretation or application by any court or
other competent authority of) existing laws, statutes, ordinances, legal codes,
regulations or rules, in each case, in or affecting any of the Relevant
Jurisdictions; or

(viii)a change or development involving a prospective change in or affecting

taxation or exchange control, currency exchange rates or foreign investment

—244 -



UNDERWRITING

regulations (including, without limitation, a material devaluation of the Hong
Kong dollar or the Renminbi against any foreign currencies), or the
implementation of any exchange control, in or affecting any of the Relevant
Jurisdictions; or

(ix) any litigation or claim of any third party being threatened or instigated
against any member of our Group; or

(x) a Director being charged with an indictable offence or prohibited by
operation of law or otherwise disqualified from taking part in the
management of a company; or

(xi) the chairman or any co-chief executive officer of our Company vacating his
or her office; or

(xii) an authority or a political body or organisation in any Relevant Jurisdiction
commencing any investigation or other action, or announcing an intention to
investigate or take other action, against any Director; or

(xiii)a prohibition on our Company for whatever reason from offering, allotting,
issuing or selling any of the Shares (including any Shares to be allotted and
issued under the Over-allotment Option) pursuant to the terms of the Global
Offering; or

(xiv) a contravention by any member of our Group of the Listing Rules or
applicable laws, statutes, ordinances, legal codes, regulations or rules; or

(xv) non-compliance of this prospectus (or any other documents used in
connection with the contemplated offer and sale of the Offer Shares) or any
aspect of the Global Offering with the Listing Rules or any other applicable
laws, statutes, ordinances, legal codes, regulations or rules; or

(xvi) the issue or requirement to issue by our Company of any supplement or
amendment to this prospectus (or to any other documents used in connection
with the contemplated offer and sale of the Shares) pursuant to the CO
(Winding Up) or the Listing Rules or any requirement or request of the Stock
Exchange and/or the SFC; or

(xvii) an order or petition for the winding up of any member of our Group or any
composition or arrangement made by any member of our Group with its
creditors or a scheme of arrangement entered into by any member of our
Group or any resolution for the winding-up of any member of our Group or
the appointment of a provisional liquidator, receiver or manager over all or
part of the material assets or undertaking of any member of our Group or
anything analogous thereto occurring in respect of any member of our
Group,

which, individually or in the aggregate, in the sole opinion of the Sole Global
Coordinator (1) has or will have or may have a material adverse effect on the assets,
liabilities, business, general affairs, management, prospects, shareholders’ equity,
profits, losses, results of operations, position or condition, financial or otherwise, or
performance of the Company or any member of the Group; or (2) has or will have or
may have a material adverse effect on the success of the Global Offering or the level of
applications under the Hong Kong Public Offering or the level of interest under the
International Placing; or (3) makes or will make or may make it inadvisable or
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inexpedient or impracticable for the Global Offering to proceed or to market the Global
Offering; or (4) has or will have or may have the effect of making any part of the Hong
Kong Underwriting (including underwriting) incapable of performance in accordance

with its terms or preventing the processing of applications and/or payments pursuant to
the Global Offering or pursuant to the underwriting thereof; or

(b) there has come to the notice of the Sole Global Coordinator:

(1)

(i1)

(iii)

(iv)

v)

(vi)

(vii)

that any statement contained in any of this prospectus, the Application
Forms, the formal notice in connection with the Hong Kong Public Offering
(the “Formal Notice”) and/or in any notices, announcements,
advertisements, communications or other documents issued or used by or on
behalf of our Company in connection with the Hong Kong Public Offering
(including any supplement or amendment thereto) was, when it was issued,
or has become, untrue or incorrect in any material respect or misleading in
the context of the Global Offering, or that any forecast, estimate, expression
of opinion, intention or expectation contained in any of this prospectus, the
Application Forms, the Formal Notice and/or any notices, announcements,
advertisements, communications or other documents issued or used by or on
behalf of our Company in connection with the Hong Kong Public Offering
(including any supplement or amendment thereto) is not fair and honest and
based on reasonable assumptions; or

that any matter has arisen or has been discovered which would, had it arisen
or been discovered immediately before the date of this prospectus, constitute
an omission from any of this prospectus, the Application Forms, the Formal
Notice and/or in any notices, announcements, advertisements,
communications or other documents issued or used by or on behalf of our
Company in connection with the Hong Kong Public Offering (including any
supplement or amendment thereto); or

any breach of any of the obligations imposed upon any party to the Hong
Kong Underwriting Agreement or the International Underwriting Agreement
(other than upon the Sole Sponsor, the Sole Global Coordinator, the Joint
Bookrunners, the Joint Lead Managers or any of the Hong Kong
Underwriters or the International Underwriters); or

any material adverse change or any development involving a prospective
material adverse change in the assets, liabilities, business, general affairs,
management, prospects, shareholders’ equity, profits, losses, results of
operations, position or condition, financial or otherwise, or performance of
the Company or any member of our Group; or

any event, act or omission which gives or is likely to give rise to any liability
of any of the indemnifying parties pursuant to the indemnification provisions
under the Hong Kong Underwriting Agreement; or

any breach of, or any event or circumstance rendering untrue or incorrect in
any respect, any of the warranties in the Hong Kong Underwriting
Agreement; or

approval by the Listing Committee the listing of, and permission to deal in,
the Shares to be issued or sold (including any additional Shares that may be
issued or sold pursuant to the exercise of the Over-allotment Option) under
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the Global Offering is refused or not granted, other than subject to customary
conditions, on or before the Listing Date, or if granted, the approval is
subsequently withdrawn, qualified (other than by customary conditions) or
withheld; or

(viii) our Company withdraws this prospectus (and/or any other documents issued
or used in connection with the Global Offering) or the Global Offering.

UNDERTAKINGS
Undertakings Given to the Stock Exchange Pursuant to the Listing Rules

(A) Undertaking by Our Company

Pursuant to Rule 10.08 of the Listing Rules, we have undertaken to the Stock Exchange
that no further Shares or securities convertible into our equity securities (whether or not of a
class already listed) will be issued or form the subject of any agreement to such an issue by
us within six months from the Listing Date (whether or not such issue of Shares or our
securities will be completed within six months from the Listing Date), except pursuant to the
Global Offering or for the circumstances provided under Rule 10.08 of the Listing Rules.

(B) Undertaking by the Controlling Shareholders

In accordance with Rule 10.07(1)(a) of the Listing Rules, each of our Controlling
Shareholders has undertaken to the Stock Exchange and our Company that except pursuant to
the Stock Borrowing Agreement:

(a) it/he will not and will procure that the relevant registered holders will not, at any
time during the period commencing on the date by reference to which disclosure
of the respective shareholding of the Controlling Shareholder is made in this
prospectus and ending on the date which is six months from the Listing Date,
dispose of, nor enter into any agreement to dispose of or otherwise create any
options, rights, interest or encumbrances in respect of, any of the Shares in respect
of which it/he is shown by this prospectus to be the beneficial owners; and

(b) it/he will not and will procure that the relevant registered holders will not, at any
time during the period of six months from the date on which the period referred to
in paragraph (a) above expires, dispose of, nor enter into any agreement to dispose
of or otherwise create any options, rights, interest or encumbrances in respect of,
any of the Shares referred to in paragraph (a) above if, immediately following
such disposal or upon the exercise or enforcement of such options, rights, interest
or encumbrances, it will then cease to be a Controlling Shareholder of our
Company.

Note (2) of Rule 10.07(2) of the Listing Rules provides that the rule does not prevent a
Controlling Shareholder from using the Shares beneficially owned by it as security
(including a charge or a pledge) in favour of an authorised institution (as defined in the
Banking Ordinance) for a bona fide commercial loan.

It is further noted that nothing in the above shall prevent the share lending arrangement

to be entered into by the Controlling Shareholders pursuant to Rule 10.07(3) of the Listing
Rules.
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Pursuant to note (3) of Rule 10.07(2) of the Listing Rules, each of our Controlling
Shareholders has further undertaken to the Stock Exchange and our Company that it/he will,
within the period commencing on the date by reference to which disclosure of the
shareholding of the Controlling Shareholders is made in this prospectus and ending on the
date which is 12 months from the Listing Date, immediately inform us of:

(a) any pledges or charges of any Shares or other securities of our Company
beneficially owned by it in favour of any authorised institution (as defined in the
Banking Ordinance) pursuant to Note (2) to Rule 10.07(2) the Listing Rules, and
the number of such Shares or securities of our Company so pledged or charged;
and

(b) any indication received by it/him, whether verbal or written, from any pledgee or
chargee of any Shares or other securities of our Company pledged or charged that
any of such Shares or other securities will be disposed of.

Undertakings Pursuant to the Hong Kong Underwriting Agreement

(A) Undertaking by our Company

Pursuant to the Hong Kong Underwriting Agreement, except for the offer and sale of
the Offer Shares pursuant to the Global Offering (including pursuant to the Over-allotment
Option) and the Capitalisation Issue, the grant of options pursuant to the Share Option
Scheme and the exercise of the options to be granted under the Share Option Scheme, during
the period commencing on the date of the Hong Kong Underwriting Agreement and ending
on, and including, the date that falls six months after the Listing Date (the “First Six-Month
Period”), our Company undertakes to each of the Sole Global Coordinator, the Joint
Bookrunners, the Joint Lead Managers, the Hong Kong Underwriters and the Sole Sponsor
not to, and to procure each other member of the Group not to, without the prior written
consent of the Sole Sponsor and the Sole Global Coordinator (on behalf of the Hong Kong
Underwriters), the Joint Bookrunners and the Joint Lead Managers and unless in compliance
with the requirements of the Listing Rules:

(a) allot, issue, sell, accept subscription for, offer to allot, issue or sell, contract or
agree to allot, issue or sell, mortgage, charge, pledge, hypothecate, lend, grant or
sell any option, warrant, contract or right to subscribe for or purchase, grant or
purchase any option, warrant, contract or right to allot, issue or sell, or otherwise
transfer or dispose of or create an encumbrance over, or agree to transfer or
dispose of or create an encumbrance over, either directly or indirectly,
conditionally or unconditionally, any Shares or other securities of our Company or
any shares or other securities of such other member of our Group, as applicable,
or any interest in any of the foregoing (including, without limitation, any
securities convertible into or exchangeable or exercisable for or that represent the
right to receive, or any warrants or other rights to purchase, any Shares or any
shares of such other member of the Group, as applicable), or deposit any Shares or
other securities of our Company or any shares or other securities of such other
member of our Group, as applicable, with a depositary in connection with the
issue of depositary receipts; or

(b) enter into any swap or other arrangement that transfers to another, in whole or in
part, any of the economic consequences of ownership of any Shares or other
securities of our Company or any shares or other securities of such other member
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of our Group, as applicable, or any interest in any of the foregoing (including,
without limitation, any securities convertible into or exchangeable or exercisable
for or that represent the right to receive, or any warrants or other rights to
purchase, any Shares or any shares of such other member of the Group, as
applicable); o