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BRETAZ-BRIBKERNRIRER
Alteration & addition works at The Hong Kong
Polytechnic University - Digital Factory

IRE SRR 2 MR TRIRR
External renovation works for Midvale Village,
Phase 2, Discovery Bay

LS B EE P2 AT IS 7] 200172002 4F#) HANISON CONSTRUCTION HOLDINGS LIMITED 2001/2002 ANNUAL REPORT 25



26

o] et

52 M AR
AEEzRENNERBEREOHEL RS :

(VESERMARLA  SERERZREANE
MmN BERRLERR  BRERE
B ()REARAR  BERERBEARE -

(i)

EREEMARAA(ESE]

ERESAFIFCRENBRE L EXE
ATEERMNTER-TBRZEE 4
FREFACXECNE(CET-F 8
B_THEE-TERN)

FEEZASREIERARANZZRRED
R#EER  AURIEE  ALKRE - #
BEEE  FNEXKE HRZ&EH B8
BREME  TESHNEE - SFIKEURH
ERESRARZETAR - A ER
RATCRGREE-

R-BZE-_§=A=1+—-H E5ERHE4
EEY—BATIE=TBRZFEIE
BEREEELAABEETEATERZT
B HERZEAGR ERAXEEER
BEZENDREERE _T-B=1Bx
BENTERATEIRESLT-A=1
B URHERARERS AE-—1ER

2001/2002 4

Review

Building Materials Division

The Group's building materials business is conducted through two
subsidiaries :

(i) Trigon Building Materials Limited: specialising in the supply
and installation of interior products such as timber flooring,
lightweight concrete infill walls, false ceilings and kitchen
cabinets; (ii) Ng Tai Kee Company Limited: specialising in the
supply of pipes and fittings.

(i) Trigon Building Materials Limited (“Trigon”)

Trigon entered its fifth year in the building materials business
with a turnover reaching a record amount of HK$95.2 million,
almost 4 times the total turnover for last year (2001 : HK$25.2
million).

The total turnover for the year has mainly been derived from
the supply and installation of Polyboard, timber flooring,
suspended ceiling systems and kitchen cabinets to renowned
developers and main contractors such as the Cheung Kong
group, the Swire group, the Sun Hung Kai group, the Sino
Land group, the Shui On group, the Hong Kong Construction
group, the China Overseas group, the Gammon group, and
the Hsin Chong group etc.

As at 31 March 2002, Trigon had recorded a total worth of
HK$165.3 million orders on hand (including HK$50.6 million
orders from group companies), with contracts for the supply
and installation of timber flooring, suspended ceiling
systems, and kitchen cabinets amounting to HK$21.3 million,
HK$45.5 million, and HK$72.2 million respectively, as well as
orders for the supply of Polyboard amounting to HK$6.1
million.
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Looking forward, it is expected that Trigon will continue to
expand its client base for existing products, in both the
private and public sectors, and to source distributorships for
other products. Trigon will pay particular attention to the
promotion of an existing product, Polyboard, an
environmentally friendly waterproof product for which it
has the sole distributorship in Hong Kong, as sub-flooring
for buildings, and panel materials for kitchen cabinets, under
the brand name of Eco-Kitchen, to the local and Mainland
markets. Trigon has also secured sole distributorship for two
new products known as the Firex Board and the Masterwall
system. The Firex Board is also an environmentally friendly
product with fire resistant function, useful for all purposes.
The Masterwall system is a lightweight concrete infill wall
system, with fire-rated performance, which is suitable for
different architectural purposes.

Despite the uncertainty of Hong Kong's economy in the
future, the management is confident that Trigon will
continue to grow and expand, as it has now managed to set
up an affirmative position in the building materials market,
to secure some sole distributorships, as well as
distributorships for certain products with high potential, and
to establish good business relationships with many reputed
developers, contractors and architects in Hong Kong. It has
been encouraging to see Trigon grow steadily in the midst
of the economic slowdown over the last five years. It is not
so much the resources, as the persistence and determination
which has led to this promising progress.
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RTEBRBRRRER - ERZEEHE
Design, supply and installation of kitchen cabinets
for various developers and contractors

RYBEREEHERREBRERR
Supply and installation of false ceiling system at
Shatin Government Office Building
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(ii) Ng Tai Kee Company Limited (“Ng Tai Kee")

2001/02 was Ng Tai Kee’'s first complete year under the Group's
management since the acquisition of this pipe supplier in late
December 2000. Total turnover increased to HK$19.0 million

whereas the last year's 3-months’ figure was HK$4.8 million.

Ng Tai Kee has been operating as a pipe retailer, selling a
limited range of piping products, such as galvanised pipes
and black pipes. Over the years, it has established a
reputation in the pipes supply market, and has maintained
a group of loyal customers for its retail products. Even during
the economic downturn, the revenue generated from this
retail business has remained steady, and has made a
contribution towards covering part of Ng Tai Kee's operating
overheads.

During the year under review, the management has
organised a small sales and marketing team to pursue the
business of supplying pipes, fittings and other related
accessories to contractors for construction projects and
building maintenance works. Its efforts have been rewarded
with approximately HK$9 million worth of contracts, out of
which about HK$8 million worth of orders were on hand as
at 31 March 2002.

In addition to positioning itself as a competitive pipe supplier
in the market, Ng Tai Kee aims at widening its product range
and sourcing new products with sole-distributorships.
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Ng Tai Kee has been undergoing a slow but steady process
of business expansion and market penetration, from a
conservative pipe retailer to a more dynamic pipe supplier.
It plans to further strengthen its sales and marketing team
to extend its client base and expand its turnover volume. It
will also scrutinise its cost control to become more
competitive in the market. With the United States’ economy
gradually recovering, and Hong Kong's property market
slowly stabilising, it is expected that the management's
positive efforts will guide Ng Tai Kee towards a profitable
track in the near future.

BEERZEE

Warehouse for piping products
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